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ABSTRACT 

 

This paper is concerned with investigating the order placement behaviour of different types 
of traders on the ASX. We find strong evidence of informed traders’ use of limit orders, as 
well as insights into the evolution of liquidity over a trading day. The greatest increase of 
informed traders’ use of limit orders is during the last two hours of trading before closing. 
We also find evidence that the information value processed by informed traders make them 
more successful in their use of limit orders. This impact is considered substantial as in our 
sample the volume of limit orders from informed traders under-weighs that of the other 
traders by a large amount. The order strategy of liquidity traders displays a relatively flat 
“U” shaped pattern with more limit orders being used at the opening. It is also found that 
the pattern of the informed traders’ order placement shows an increase in the use of market 
orders. This is a result of the unique trading mechanism which entails a closing call auction 
as applied on the ASX. Traders that have information about the true value of stocks act on 
it through the use of market orders before the continuous trading platform closes.  
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