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KF
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1. XC®IC
2. Vb=V a3 viy TREICET AT OHER
3. Vb—va vy TWEETL
4, FLOEL5HOME
1. (FU®IC

BEXU~—T T4 VIDOXRTY) V=S a vy T v =74 v OME»FHH N
DiZ Jackson (1985) MM TH % &b TH D (Ramkumar and Saravanan 2007) . 7%
MoVv—-—varvyy 7 - w=r7 4 YIORBEIZITHZRTCS LTWS, Z20#% 25
FLERFEEL. BERRT L — 40 — 0 OREENEAZZZ LI K DWIROWEBIEA D, T
DIFBIZE T 22N S EL AN TS, —F, FEHFRICE > TEZOEEFIIMHL T
B0, KWL T35 BtoBM¥EDZL < 1ZCRM (Customer Relationship Management) <
KAM (Key Account Managemtn) % &, Vb —Y a3 vy 7 - v—r 754 v OIKAEIERL
TNW5Z LN AEREFEIRLTHD (Gummesson 2004), VL —L 3 vy T - v—7r
TAVTIZE S TRON SR Z IEMEICHUE L. MIEOEPRBEREISE» T2 &id, 5
BRIZE > TRARNmE E 5> T b,

V=Y ayyy 7 2= 7y YOILKBERORLELIZ, VL —varyyy TWE
(Relationship Quality) &WH FHETEK I NS, ZL T, Vb —Laryyy TRB%HATS
TWRELREM B LD, B, I3y b AV M, WMEAEEETFEILHNTES, Th
SORBEMN) L= g vy y TREAETAN, HAPOMRAHIZL T, Sk
XRCTHREEINTE 2, ERINTMRORREEELL, XU~ —T7 T 4 V7 ORE LB
MUCHREEWIRT 2 Z Lid, EEM~Y =7 7 4 Y I ONRD & 5 45 5 RIRIZEG T 5D A
Ko, FHENA TV r—v 3 vERET 5 LT EELERE RO,

ARTE, EEM~Y T T4 V2B 3 ) L —Y 3 vy TERBEMRIZOWT, #@ED
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BEEM~Y—Tr T4 VBB L= 3 vy TEEMZRICE 5 R0k & G

RNEZREI L, pEEM~—7 o FORBERS LALT I LT, ZoaHoROlEE
MHEMZTEZLEkAD,

2. Vb—2a oy 7 REICET 2MROHR

2. Vb—23a iy REekRTHER

Vb= a vy y TREICBET 2207, (1) Vb —Ya vy TREOERE R
ETDHTEROFE, 2) V=Y avyy TREIZK- TR0 Sha/ROUE,. (3)
TN BT 2T T L ORESEE HIEL T35, Crosbyetal. (1990) 12&k5% [VYL—v 3
vy TEEETT V] R, Morgan and Hunt (1994) @ [ 3 v b x ¥ — {3 % &
CREENZ 7V -2 7 =2 %0HLT, £ OFEMEMNETIESZ SN TN D,
Athanasopoulou (2009) X, VLV — 3 v ¥y FEEEFHTAIRENLELKE LT, S,
a3y b AV b, GEEE Y. ZoMic, av 70 s b, ¥ BEERNFE, ST —,
WG, FHA 2N EFEEEBAL VLR TOHR LA LTS, ZheD)L—v
3 vy y TRBEERIE, MIEOHMERIRICK D R EENBERI N TETNIHAAE
Nd, WEORITNBMEMREREA T L - a vy TREERMNERS NS Z &n
<. BasRTEHCHBES DB UL SIS 5, KK 1iE, EER~—7
v b EHBXEZHEESFE L TROAAZ LT, VL =Y a vy y TREEIVENT S
TRELUAKHOO NS HEEE, SRy Y v TF— T - FRRLEMERTH 5, i
XWEBLTHY Y P ENTOSIHMRENLS DS L aEFATE, YL —Ya vy TRE

Bx1 UL—2a’dyTREERIX—T7—FELTROOERXHEROHTRE

180
160 —e—loyalty
140 —s— satisfaction
120 —— comittoment
100 —trust
80 —x—opportunism X
——power

o )

20 ﬁ/ Lw-—x/\
I I e

1990 1991 1992 1993 1994 1995 1996 1997 1998 1999 2000 2001 2002 2003 2004 2005 2006 2007 2008 2009 2010

(7]

#FEZ&AMF : ((“relationship marketing”) AND (“industrial market” OR business-to-business or “business
market”)) AND X %X (2. loyalty, satisfaction, commitment, trust, opportunism, power % AJJ L 7z,
http://www.proquest.asia/ja-JP/catalogs/databases/detail/abi_inform.shtml
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BEEM~Y—Tr T4 VBB L= 3 vy TEEMZRICE 5 R0k & G

(ZBE9 B WS ARE IS BRAR & 2172 1990 - DIREBIEIZ R 2 & T, ke Ze S
ZEHbnrd, TOZEIF, Vb= a vy TBEICBED S REEA. Eilim KNS E A
JETHOWONDE ZLaRLTED, IRKEEL TS Z EAHEITE 2,

2-2. Athanasopoulou (2009) (&3 L E 1 —MH%

Athanasopoulou (2009) . 2007 £ & TIZHIT SN FBFMGREEO Y L -2 3 V¥ v T
BICHT 2L, MM LV E 2 —&2fTo T\ 5, IHEM, EERAHDT. 640D
Lo =R E L MR S LT OEREdh RT3,

1) VL =23 vyy TRVEOIYEIE 1987 40 Dwyer and Oh (1987) 23R & & 0|
Crosby et al. (1990) (2 - CHEV. Xt 72, 1999 4F- £ TOHHOM I, PSR HEAN &

20T Journal of Marketing X Journal of the Academy of Marketing Science & Y- 7z
Uy —=F L TEL P, 2000 FLIRIZEER O ML & HISWb N S5 8 FMTREN & AT

LT\,

2) FEALOHA, HOFM (ERM) OWMc 728D TH S, NEkDY L —
V3 vy T EWS 7-ELIZ Crosby et al. (1990) ##EJH & LT3 A5, 2000 4 LI AF2E
DEATDONIZE WA 5,

3 ZLOEAE. V=Y arvyy TRBEHODTERELT, B, 23y b AV,
WENFDN TN D, ZOMIZ, Y7 Y7 b ¥ BETEROTE, S7 -, @b, 7
HX. HEMETALE LRI TS, BtoB VL= 3 v ¥y TOHENRID ZRAEZERK
EWoTHBH, NEED) L= 3 VY y TEIMDREERIS T B 1EIC

) Vb—varvyy TREORRELTEZ6ENZ8DLELT, Vb —Yaviy T
DIST = VA, XA T4y b, V=Y arvyyFIlBlb a4 7 2feL<id2
#) OWEERZ L Pbh T3,

5) 7 AV A TIHHONIMRLPLTH D, EEENERIZE < 50,

2-3. BEEMY—FTsJlBHBUL—Yaldy T REWRE

Athanasopoulou (2009) ®O/RL 7=V Z b5, HEMB X UHIRIEE W & UTlR- 725
Xkt L, HRDO 2T =T ToH 2EHEM~—Tr T4 V% T —v & LT 72@X» 5
REM 2% 13ROGS EMB L. & 512 2007 FLAED G A& I H 7212 8 KA 721 A b
NHE2Th b, fXDEEIZH 2> TE, @S - B (2006) WRTEXEU~—TrT 4V
DEFREILUEL LTEHIT L, FIE - F (2006) 12X5 &, 560 PAENEE - -2
ZRZERMAH T ICGE 3 5 213, 3 D0HEM, DF 0. A H. HERARIH E .
FHTE HWIZ K> TRZEGEI TN S 25, HiHD 2 DOBETHEITET 2 02% - Mk
DY =TT AT~ —r T4 V7 L TERL TS, 72, HRYP—E2EED

— 161 —



BERM~ =T T4 v B3 ) L =Y 3 vy TIBENIICI Y 5 R, & B

REk2 EEMY—TT1>7ICBF3UL—232 Yy TREICATIRAKRNEITHR

& ETELMRER e AE AEMR FITRS
T7A-F | FE | (1. EE 2. 9WKE 3. i)
Doney and |BWFO& Y FLEICHTZERE. & BWF q |1)8EE (62%), #E%E (30%) | M
Cannon SUEXBICHTAEEERET 5% (%R
(1997) TEHEEELE, ZLT 58 FDL 2) 210 BOBEEY X —T v —
¥ (IWTBEEOHY. HEROEEE (31%r.1.)
ANDOEZHICH L TT S ADOFEITE 3) KE
AN,
Leuthesser | UL —>3a> >y 778 (Z—X%% BWF q |1) 8% (62%), x>FF> IMM
(1997) A L7178, SATIERDRE. B3R Z (17%), xfE (16%)
DR, BEERAOEE) )L - 2) 454 ZOBEEY X —T v —
3 Yy TRBILTIAOEEERIT (59%r.1)
T, Vb—Yaryy 7REBEDRELIR 3) KE
VITHREDLESTH, ThIIRGR
DEEHOEVEE, BERBESHEIE
WEZICOAERSI N,
Selnes WRIE. Ub—YariyTHReL BWF q |1) ERiEEE EJM
(1998) VR EROmAICH L TT TR0 2) 177 BDBEE~Y X - v —
BrRIZT, FEIEIL—Yariy (44%r.r)
THABRICHT BN L RTEHT 3) /YT —
HBERERDIIBIENTESBD,
FERICOVWTIZEREIIERTES
» o7,
Smith DL—va>iy 7TEE, sLUBER BWF q |1) EHERE CJAS
(1998) wErFarIL—yaryy TREIC 2) B£105/ %80 BNHEE 7 %
TI720D¥EB %573, MANOVA (Z — T4 (44%r.r.)
L BERDTOMER. BEHEUN BN 3) HF4
T. ¥ 751V —DEBEENF LD
A, BOMRIDEDHEAEDE LN D
JL—ardy TER. BLUER
BEThEVD ATHBE EORFREY
BLWIEFDP o,
de Ruyteret |BBHENDYL—Y a3y y TEERL BUWF d [1) BRSNS IMM
al. (2001) £2ETHTENIE. BIEHOI v b X 2) FEHY T T4V — 31D
CRRERICHLTTIANEERS = (54 %)
Z. &5} BEOOSMYILT 1 & 3) #524
=H3, E5EIE. BIEWII Y kx>
MIHULTTSRADEEEEZ D,
HEMOI Y A MIHLTTIF
ZDEEBEEZ D,
Homburg BEHEEHATI 7 ONEREEE BEWF q |1) TxIF— (bFE . JBR
and Rudolph | L, BEt> 2 —DOZFE (BEE. BmhE
(2001) FHiff, 8) CEHINIERIER 2)1679 HHDBEERRTEX (88
BT EHERLI, B, il 858E) (31%r.r)
3) B
Frimanetal. |Bto-B#—EXENUL -3y BWF d |1) EEBMEL =i+ IMM
(2002) THIFD 12D DEEMNERDOET IV —Ex¥
{E%RE, 23 v bX> b -1E55EER ) EEDT—22F 1 (51%)
EN—XEL, O3y bXA b, 588 3) AYy1—F>  FA—ZbF
EREDITE6 DNDEREEEL /= D7, A ¥R
Hewett VL—variy JRER, FEED | ZATH a |1) &EMTE @ER&Y—E | JAMS
(2002) Iy bX2 bOERBEEE L TERBAT Z)

X3, UL—Yaryy TREIIEE
BERICTSADEE%E525%, ZL
T. ZTOFEIE, AP LHEXIEE
BOSMIFERE L,

2) 166 &% F (v =771
>J) (rr17%)

81%& BUWFE (rr.72%)

3) KE
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BERM~ =T T4 v B3 ) L =Y 3 vy TIBENIICI Y 5 R, & B

% FELMRER %R AE AENR SFifiEE
T7O-F | Fik | (1. EE 2. 4&E 3. Hik)
Sanzoetal. |WAMOMRHAIAI =5 —3> BWF q |1) E¥H (BRI 2.8, | IMM
(2002) . 7510 v— I3 L TR ERIC T
TSADEEE5Z 3, ZLTEWE 2) 1744t (r.r.66%)
i, BWFEOH TSIV —ICHLT 3) ANA L
ACBRICT I ADHE . RIET, B
WFEOHBERMEOEE L. NAED
SHRMEII 21— 3 VICEER
WOTIZADFEERIZTT,
Miyamoto Y771 ¥ —ORERERN S EEER BEUWF q |1) BEhEFE (BIHER) JBR
and Rexha |BE/IE. BEREEICHEERIEL. % 2) 118%t (r.r.16%)
(2004) DERELT3IDDEATDERE (2 3) BX
#. BED. FR) (LTI RXDFEEER
19,
Venetisand | Y —EX@&EH LOEREIZ. BRI BWF q |1) LE¥E EJM
Ghauri SYRMASMITIRCHEL, R 2) 241 ZNI—TY x> b
(2004) ELTUL—Yaryy THEEBRID (r.r.22%)
mEzHi5F, BTHEHMII Y b > 3) #5324
MIH L TZOHBIIEBEINEH >
7o
Woo and JL—a>yy TmER. HaEk. BEUF q |1) FBBF HEiY—EX EJM
Ennew sk, FERICLYFBATE S, U 2) 98 & H#HiliE (rr.36%)
(2004) L—Yaryy 7REER. ¥—EX& 3) hE
BHICHET Y. BREEHEECTHERN
I(CEEREBERITI BV,
Huntley BEOHEAIEII v bXL hBLUE BEWF q |1) HTREE (EHER) IMM
(2006) BCHLTTIADHEERIET, % 2) 203 ZDEEE (r.r85%)
LT, I3y x> bSEVEEIRY 3) XE
L=2ariy TREBILTIADHE
ERIFL. NEERICDED B,
Ulagaand |BEEMEN’S%2 CBEEHEEN =< BUWE q [1) 8EFE (b, #. BF) | EM
Eggert GV, BRERICOEN B, /- & 2) 421 B =TI =T v —
(2006) RENSEYIMEEENLTIZI Y b (rr.21%)
AL eSS, BEMHE L RFICEER
WKIZOEH B, {EEICOVTIE, B
RILA - RIS T 2 EIENFEILRE
BEhbLhroi,
Palmatieret |UL— 3>y THADAEHDZEE | 17K q |1) 8UEE (BHER) JMR
al. (2007) B TIAV—EIHTIONY 2) 362f T|HWF-—BEWFH
T RUBEEICHT 300 YILT 17K 1548 EXE5343F
(EEDBIEERLI, . 2O ERYX Yy (rr16%)
2ONEATDOLNNT 4 HbT5 3) K&
THBHERERICOWTIR, ZhZh
BhELERIPER SN
Rauyruen b—2a>yy 7TREDREER & BUF q |1) ERESEE (EYVXIER) | BR
and Miller LT, ¥—EXREPTYFICHTS 2) F/RE 52% (rr10%)
(2007) a3y kx> b EE BREFT. 3) F-XFrFUT

BEERKCTENOCYILT LRI
B DWTHER L =
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BERM~ =T T4 v B3 ) L =Y 3 vy TIBENIICI Y 5 R, & B

ZE TELMRER ik HAE AENR TS
T7R-F | F& | (1.¥EE 2. 4KE 3. Hi)
Spreng etal. |84 D5 TMET 34 —EXREIE BLF q |1) &EiEt42— (BEE. £E | JBIM
(2008) REINAMEY—EXRBEL-T S ERY—ER) £
BEEENE4ET, FEMEC, WEICL 2) 296 % trE-—ADEE
ZHBEE. BHMENABREL-TH (r.r.57%)
BEEREEG, Ch50D2 D0/ 3) RE
OREICIE, THEY—EXPELT 2
ZETHRBREEDHD] EnwH ULy
[ R R (W
Agnihotriet | B8N KRVZOFBICEATZH | 417K q |1) PERESESY (1) &tk JBIM
al. (2009) EE T ARV - Bl BIALZGT
OIRMECHDIC 75 %, BEEHR 2) 231 BEXB L L ORE (B
DELELEST, &5 ICHERRD #) (rr.91%)
BEX I OWREET, 3) KE
Cater and BEOIXRNEXRZ T 1y NERET BUF q |1) &E%¥#E (NACErevi. 0D | JBIM
Cater (2009) | 3 7 2DERY . BEEHERUVEED 733> D)
TYLTAICBEETHEICONTH 2) A7T7TRBOBE~ X — Vv (rr.
Rfzo OFYILT 1 OHEDEY (T 23%)
BIROBIE - BERERORIE) Sk o THE 3) R L
ENREBZEPHRSNE,
Humphreys |a>71U 7 hOREICEHBHESIUL— | ENF q 1) H—ExE /)% 8% | BM
etal. (2009) | ¥ 3>y THEE (BVWF) D3 BT 3H/IDE
H74 THHBIE. $TTA ¥ - 2) 395 HOHEMBIIE (r
DBk > TR W52 £ PR 94%)
N, 3) KE
Ganseanet |RBERII Y MX L MEAVWTWVWSEE BFLF q |1) &EE (2B, #W. EF | VR
al.(2010) Rid, Y751 ¥ —DHEESTHENTE L &)
ICDWTERICE S, BL. #REH 2) 92% HEEHEY (rr.23%)
BTBOEAVIHLVESE, 33 3) KE
v hAREHOTOEWVEELY
Ay F L IEIEEEEEE B,

(7]

C AT g BRSNS HEA. d - BRI PEEIC X S A

- AR rr = response rate

- APATREIE AR <

CJAS: Canadian Jouranal of Administrative Sciences, EJM: European Journal of Marketing,

IMM: Industrial Marketing Management, JAMS: Journal of the Academy of Marketing Science,

JBIM: Journal of Business & Industrial Marketing, JBR: Journal of Business Research, JM: Journal of Marketing

EOTHFIHE TR SN2 Y —E AR AEMICED L 2N TEI L LTS, Ko T,
Y- 2ELEEME L CED @M 228 e 5, /2 FHEMBEEL @Y 2 MIid,
VXA 3= T4 VY, BtoBY—=r 74 VZOXIRTHL 5N THBH%E L0, Z
DRUZDNTE, Eil - F (2006) 12&k5 [EVAR - v—=r T4V, BtoB~Y—7r 74
VR, REDPEEEEDGBADY =T 4 Ve UUEANICAEM - T 4 v
WORHHZ E D702, TS OENCHET2BEMERZHE D A LI FEZITHED R,
FEEM~—r T4 VOB E L TEHED TS,

WHITIE, KE2ONFEEREEA, Vv —Ya vy y THEMRICET 2 XM~ —7 7
4 v ZEA ORI OWTE L 5,
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BEEM~Y—Tr T4 VBB L= 3 vy TEEMZRICE 5 R0k & G

3. V=23l oy T@mEETIV

FEEMOV L= aviy T - 2= T4 VIHRTIE. V=Y a vy THRDZD
DITEHRY L= g vy TREEMREL, B LY 2 7OIKRR I L= 3 v ¥y T Ok
EVSEHRICRET DL, LW ETAIRINSE Z EHE0, KE (20000 HERT S L

0. [BROEIZED 2 BEREOHRIZ, BRNITHIE WS EEKICke LiAEhT, Th
MEROBEZ BN L U TAREFREICHELA B XIETE VI uY v 7 2 HELTHS, DD
RIEREONGIIBRMTE ClE L BROETH 5. BIROE AR T 50Tt E LT,
THTIEEL, I3y P AV FELLREFHE VS 2RFLEEFORGRERHD T 2 &I
HFHTZ2RBERHEDTH S,

MREBV L= a vy TRBEDOETMLERG T 2546, WEOWIFRBR L L THEE
INLZETNEN=ZL L TUTDOh AN S 5, K 2 D%t % o L7z k5%8. wEEs2
FEBERR TV — LT =0 BT AT LT, RELS2DDETL - 44 THRRFEI NS Z
Ehbrotz, IFIZHMYT 5,

3-1. Crosby etal. (1990) UL —> 3>y T REETFIV - 447

ZDEATDETNEFHL TOSH%EIE. Leuthesser (1997). Selnes (1998). Woo and
Ennew (2004). Spreng etal. (2008) 5124k % & DAZFIF 515, Crosby etal. (1990) D-E
FE, - RER EGRR) ISk 2 Vv —Yvarviy T =T v OEE A
42 ETFLE LT INZL, FEEMAOIGHIZEEL Tid, - 2EORL 5 $HE
K HENRETHMEICEHGh T\ 5,

ZOETFTLOMKERZ L, VL —Ya vy yy PEEERE L TIE L BEAENTH S
MAKREARETHS, ZLT V=Y arvyy TaBETIEOLELTL =— 4%
mid L7247 E), AT moOREEE, HlROFRN, HAFHOME TRENE ) v - a vy
7178 (Leuthesser 1997), I I 2=/ —Y 3V, I3y AV MRV 7)o MLH
(Selnes 1998) . ThaAtE. WILE TR (Woo and Ennew 2004) A E2HIFHNb, Zhb
DOBEED 5 PIZBHAAEH S— 2R T 4 TICHEEZT MEN BN NI PV A D,
BRI, Vb= a vy TREDORRELTELLINIRFLLT, Vb—variy
TR, MR B EX & EBNR fibh T3,

3-2. Morgan and Hunt (1994) ® [ 3 v b X2 b—{E5EHESR] TV - 247
ZDEA TOETFNEFRHL TOBH%E1E. de Ruyter et al. (2001), Friman et al. (2002) .

Hewett (2002) . Huntley (2006) 512k 2 & D0RZEFoh 5,
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XM~ —r T4 VBBV L= g vy TRVEINERICE S B R L R

T8 & [F#k. Morgan and Hunt (1994) @ [2 3 v b2 ¥ b —{(EEMG] TFLOMK %
RaE, Vo—va vy 7TREBERLELTLTFMDI Iy P AV FEFHABNTHS,
COHMAETLELT, 23y PAY PERENT Iy P XY PEFRHI Iy b XY
MZp#E LT ADETF LA EN T3S (de Ruyteretal. 2001), Z LT, Yb—¥ 3V
oy TERBETS DL LTE, HIEEDWA (Huntley 2006) . f2ftWimtt, BISRIERIERC
WiEME (de Ruyter et al. 2001) & EAZF 5 5, Frimanetal. (2002) &, N—2Z &k %E
TMZY L= 3 vy TOMEMENR TIAS WS T3 [HEI3 2 ] O
ERAGAALZET LV EREL TS, 22 TE, Vb —vary vy TREEBET MG L
LT B2, "2 749 b BAME, 233227 —v 3y, BESESNTE%80E
LTWwW3, FAMfORAIL, BERHEE T4 YL T 1 2T % E 7 LA Cater and Cater
(2009) Ik o THREIN TS, RIS, Vb= a vy y TREOKRELTE25 &
NBEORE LT3, AR EX O X Oft, IEsHER 2 & AifbhTn 5,

3-3. TOMORBEETIV- 8147

FAOHBE TS TIE 5 AVIIZEE, v b7 =27 T o —F A/ S — 2
74 TOREERTCELT 24 E, ZNLTIBEET LORENAASN TS, Hic
E V=Y vy TREEEN. ROV L —-Y e v Yy TREBERICHET SRR E L
b5 EF N (Rauyruen and Miller 2007, Cater and Cater 2009) B HEFRTZ %, Z5 L
2T, V=Yg vy TREETLOMEIC WL, IREHEOMTHAMOREET
URERIZIANS 723 V2 Y B AR bR T AEnW I EnFEL b N5, LrLahs, i
R~ =7y P WS IRARICES M LD T B TOSKRTHMABREZET S
&L UROKMREBILASZ I LETES, DFD, BB ES HVEHMARBIZ K> T,
R~ =7y P OREE S FLFM L 2T N EEDHERISOAN > TDLni D, il
13 Homburg and Rudolph (2001) (&, (EABABOWEZE [V 774 ¥ =2 & OFEHIFIZD
AT0S2] LEFRL, Vb=V a vy FIRELZT DOBEKTHMATESZ L LTET
MEERA TS, 7TOOHK LI 1) BERE. 2) H¥ER, 3) WO, 4 i
L, 5) B —E 2, 6) ¥ T IA4 Y —DHNA L v T EDORLOID, 7) 7L — L0
T®H%, X5, Homburg and Rudolph (2001) %, WEE=EEYRA. (buying center) 12
B 28 (M. HfiBrd, SUEEr) s, 7HEOM TR H S h 5
HOEMZ LIc® 55 28 2RLT0d, B2, BERMIC ST [Hfiy — e 2] 13
TWEE TR U CROBRAS RSNz, DT &id, Fiffit — € 2 2521 5 ORI 7
BEURPUCHE - 720 TH O, i —E2ARRB A H T 4 TICA O TWbEELZ6h
505D TH5, Homburg and Rudolph (2001) DOHFZEIE. pEEMEG O EOOEDT
» BHG|OMEENE. D% 0, AEMOEEMAADORERE TITbN 2D T3 <, Mk
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BEEM~Y—Tr T4 VBB L= 3 vy TEEMZRICE 5 R0k & G

B HEFERRBIVEL LT TN s (RIS - 1 2006) Z&%Mfigd 2 L TEELNE 55
T3,

S - B (2006) 1. EEEMEGORHHE LT, PO 42E2FF 05, ZThbORH
FMEOMREBE LADTIET, Vb —va vy TREETUMNE A %34
LMPIZTBHIENTE S,

1) AHIME  R3EPHBOEE NP EFHNO D ICIEH Sh b 20, EERORGIZ
FEORMICHE SIS

2) MM - BOF ORI Z L ORI, BHRINEOES & REM A TRE 220 L
TITABHREDRENAY v b2 6, BEICHEIREBRO b 2 NESBGIMET & L GEZH
RTWRED B B

3) MEAKAFE - MO, EpE, - AMEE 2 E 5, 580 FRFEDRMO EIEIEIC
Ko ThREZOTIEEL, BERENT S L2EHOZEIEIZEE5 4 %

4) MUYE - BRI & WGE R & O 2 DOMGMEL B 5. IEERIE T, EREMOREE 2
ADEBBRETIT OISO TIE AL, MKk 2 hEABEEMREL LTiTbi, Ikek
0 ClE. BN HEOAMPIGEEE 2175 O Tida < BRS04 mEEM, EEy — ¢
ZEBM 72 EOHYH AT LT, MBI T e —FF 5,

VL= g vy TREETANE. FilkD 4 DOREAE R E A 72 E T UREEN TR
NT3E0D, 4) MHIEIZOWTRIRET LAV TR WIS 5, AR
B EEEDRICBWTTI RS 2525 5 L lbh s, KEIZTELLdNS,

RIS, EEMY—T T4 v BT SE, B, 23y P AV MOBEE LS A
Ulaga and Eggert (2006) D1iff %% % ##71 L 7213, Morgan and Hunt (1994) ® [Z 3 v b X ¥ b —
BFPEG] EFLCIE, Vb= av vy T - RNF5 T4y b T Iy b AV FOBIZE, #
A E L BRI X kA 5 72, Doney and Cannon (1997) D22 CIXEHEHIZY 75 1 ¥ —
BB L 572, E72. £ < OFREMIZIC B TRGIEE 28, BIfFIC K U CE R
Vx TIWMAITIEOMBIBRYA B B Z L EIREN TS, T LEBEDETILOLT77 &%
#5869 % 72, Ulaga and Eggert (2006) %, SBakI T/ 7 4 =<V 2 - RXR=2D) L —¥
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