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Introduction 
There has been increasing interest in improving workplace performance to increase 
productivity in a context of increased global competitiveness. A growing body of 
evidence also indicates the impact of the work environment on organisational 
productivity as well as broad economic and social benefits of employment practices 
which contribute to employee wellness and well-being (Quinlan et al. 2001; 
Oxenburgh et al. 2004; WorkUK Survey 2005; Pocock 2003). At the same time, 
substantial evidence over a long period suggests that one specific employment 
practice, employee participation and influence in decision-making in the workplace, 
impacts positively on organisational performance and the broader work environment 
(Markey 2001). However, rarely have these three elements been brought together in 
research endeavours.  
 
This paper outlines the rationale and methodology for an international comparative 
project investigating the links between workplace productivity and employee wellness 
and well being via the operation of representative employee participation structures in 
Denmark and New Zealand. It specifically focuses on how the nature and 
effectiveness of representative participative structures impact on productivity and key 
indicators of the work environment, such as rates of labour turnover and absenteeism, 
incidence of occupational injury and disease (including stress), work/life balance, 
employees’ opportunities to learn new things on the job, employees’ sense of 
appreciation by employer, consultation of employees over change, provision of on-
the-job training, and employees’ job satisfaction. Research also frequently associates 
absenteeism, turnover and provision of training with productivity. 
 
Employee participation and regulation of the working environment occur through two 
different but potentially interrelated processes: 
law-based regulation and Occupational Health and Safety (OHS) delegates, focusing 
on physical disease/injury;  
agreement-based participative structures such as joint consultative committees 
(JCCs) in New Zealand or cooperation committees in Denmark, focusing more 
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broadly on productivity and the work environment, including psycho-social issues 
affecting wellness/well-being. 
 
Figure 1 below illustrates the links to be investigated. 
 
Environment   Organisations    Outcomes 
 
Markets        Productivity 
 
          
Institutions   Employee 

 wellness/well-being 
 
 
 
Separate research teams in Australia, New Zealand, Denmark and Norway are 
planning to conduct parallel studies in those countries. New Zealand and Denmark 
have already commenced research fieldwork and will make preliminary comparisons. 
The countries chosen all have small economies and legislation for health and safety 
delegates, but in New Zealand and Australia wider participative practice are not well 
developed by legislation or employer/union agreement as in Denmark and Norway. 
The comparison between the two blocs of countries will enable us to test the impact 
of these wider practices on outcomes.  
 
In Denmark the broader structure of representative participation through cooperation 
committees is specifically concerned with the issues of productivity and the general 
work environment. It has been observed frequently in international literature that 
OHS committees of the New Zealand kind may broaden their jurisdiction beyond 
narrow conceptions of OHS, particularly where no European style works 
councils/cooperation committees exist to facilitate employee participation (Bernard 
1995: 351-74; Knudsen 1995: 45-6, 91-2, 138; Jecchinis 1997: 141-2; Walters et al. 
1993, 2005). However, their broader potential is generally not evaluated. In practice it 
is difficult to separate health and safety from work/life and other broad work 
environment issues, particularly involving the rising co-incidence of employee stress 
and longer working hours (Lamm 2002: 411), or the introduction of new technology 
or organisational change (Heller 1998: 227). For this reason it will also be of interest 
to ascertain the demarcation between the different types of Danish committees – 
cooperation and OHS – over these issues. 
 
We have three specific research questions: 
What characterises employee participation in establishments with good and less good 
working environments? 
What correlations are there between effective employee participation, positive work 
environments and good business outcomes? 
What is best practice in employee participation as an instrument in regulation of the 
work environment? 
 
These questions will test the following hypotheses: 
effectiveness of structures for representative employee participation will correlate 
positively with work environment quality; 

Employee participation 
different forms: OHS 
delegates & JCCS or 
cooperation committees  
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work environment quality will correlate positively with business outcomes. 
 
A multi-dimensional theoretical framework will be employed. After assessing the 
significance of the issues being examined, the paper analyses in turn the literature 
relating to productivity and performance, the impact of various employment practices 
on the work environment and organisational performance, and the organisational 
impact of representative employee participation. We explain our approach to defining 
productivity or organisational performance, and why we have adopted this approach. 
We also explore the various employment practices and indicators of the nature and 
quality of the work environment, and how they impact on productivity or 
performance. Then we examine the evidence for the impact of representative 
employee participation upon productivity and performance. Finally, we present the 
methodology developed for the project as a result of our analysis of the existing 
literature on productivity, work environment and representative employee 
participation. 
 
Significance 
Productivity, employee wellness and well-being, and employee participation 
separately comprise major issues of public policy in both New Zealand and Denmark. 
The links between these issues amplifies their individual significance. Our integration 
of all these streams for the first time also represents a significant innovation. 
 
Productivity 
New Zealand has faced low productivity growth for 30 years. The average annual 
growth rate for labour productivity in New Zealand from 1978 to 2007 was 2.0 per 
cent. In the early 1980s it fell to 1.4 per cent, then improved to 2.9 per cent in the late 
1980s before declining slightly and fluctuating in the 1990s after radical and 
wholesale decollectivisation of the industrial relations system under the Employment 
Contracts Act 1991. From 2000 to 2007 annual labour productivity growth fell again 
to 1.1 per cent, after the Labour government’s efforts to recollectivise the industrial 
relations system with the Employment Relations Act 2000. However, growth in 
capital and multifactor productivity was also weak, and actually negative for capital 
productivity in 1978-2007 (-0.7 per cent). Whereas capital deepening was the main 
contributor to New Zealand’s labour productivity growth in the 1980s, multifactor 
productivity was the main subsequent contributor, and the capital-labour ratio fell 
from a high of 7.2 at the end of the 1980s to 1.2 immediately after the Employment 
Contracts Act 1991 (StatsNZ 2008). This probably reflects the low wage regime 
which this legislation ushered in, removing major incentives for employers to invest 
in capital. However, the capital-labour ratio has only improved slightly to 1.6, and for 
the government this represents a major failure of policy, notwithstanding the tripartite 
Productivity Agenda which has brought unions and employers together in attempting 
to raise awareness and develop cooperative approaches to improving workplace 
productivity.  
 
Denmark has also experienced low productivity growth since the mid 1990s. From 
1996 to 2006 average annual growth in hourly productivity in the market economy 
was only 1.0 per cent. This represented a major decline after an average of 3.9 per 
cent for the previous 30 years (Iverson & Riishøj 2007: 3). This has led for calls for 
measures to increase working hours, reduce tax rates to incentivise labour supply, 
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reduce welfare expenditure, encourage later retirement and increase public sector 
privatisation (OECD 2005).  
 
Work environment 
Some critical contributors to the work environment, notably work/life balance and 
occupational health and safety, have been major policy concerns in New Zealand 
and/or Denmark, often linked with productivity. For the New Zealand Department of 
Labour these are the three key issues in policy development and implementation. How 
and why these issues are significantly linked with productivity are outlined below. In 
addition, the significance of labour turnover and absenteeism is considered as an 
indicator of the quality of the work environment.  
 
Work/life balance has assumed importance for New Zealand because its employees 
work some of the longest hours in the developed economies, second only to Iceland: 
19 per cent work over 50 hours per week, 40 per cent work more than 45 hours per 
week, 10 per cent are multiple job holders, and 18 per cent do shift work. Part-time 
workers, who comprise over a quarter of the workforce, are included in these statistics 
(DoL 2006). Low unemployment of 3.6 per cent, and skills shortages, accentuate the 
problem. Although Denmark has enjoyed shorter working hours, there appears to be 
pressure on this practice because of declining productivity growth (OECD 2005). 
 
New Zealand’s occupational injury and illness rates are poor. In 2004 the estimated 
cost of occupational injury and disease accounted for 4-8 per cent of New Zealand’s 
GDP, with, per annum, up to 1,000 deaths from occupational disease, 100 deaths from 
occupational injury and about 200,000 incidents resulting in compensation claims 
(Pearce et al. 2004). Denmark’s occupational accident and fatality rates, 2561 and 3.4 
respectively per 100,000 workers, are close to those for New Zealand (2699 and 3.5), 
and exceed those for European neighbours such as Sweden, Norway and the United 
Kingdom (Hamalainen et al. 2006). Dorman (2000) estimated that the associated costs 
accounted for 2.7 per cent of Danish GDP. Apart from major accident incidents, the 
way in which work is organised can itself be sub-optimal for employee wellness and 
well-being. Shift work, for example, common in the hotel industry, has often been 
associated with stress and relationship problems leading to stress (Wedderburn 2006). 
 
Workplace health and safety risks have the potential to be very costly for 
organisations, in terms of insurance premiums and replacement costs for injured and 
ill staff alone. Costs, however, can extend to administration involved with 
compensation and investigation, damage to equipment, disruption to work of other 
workers, recruitment, selection and training of replacement employees, and lower 
productivity of replacement employees (Mylett & Markey 2007). The NZ National 
Occupational Health and Safety Advisory Committee (NOHSAC) reported that for 
2004/5 there were 7431 compensated incidents in the accommodation, cafes and 
restaurants sector, at a total cost of $13 million (this includes production disturbance 
costs, staff turnover costs, human capital costs, health and rehabilitation costs, 
administration costs, and transfer costs, e.g. welfare)(NOHSAC 2006).  
 
Calculating the costs of OHS, however, will not necessarily motivate employers to 
improve OHS. A major United States study considered how costs are distributed, and 
found that most costs were borne by workers (80 per cent), with consumers paying 9 
per cent through higher prices, and employers only paying 11 per cent (Dorman 2000: 
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29 - 30 citing Leigh et al 1996). The Australian Productivity Commission put the 
share of costs borne by employers at 40 per cent (including workers’ compensation, 
loss of productivity and overtime), by injured workers at 30 per cent (including loss of 
income, pain and suffering, loss of future earnings, and medical), and the community 
at 30 per cent (including welfare, medical and health, and loss of human capital) 
(1995 cited in Pearce et al. 2004: 5). This externalisation of a cost of production 
reduces the incentives for employers to invest in OHS, particularly SMEs in 
competitive markets with lower capacity to carry overheads. But such firms also bear 
significant ‘opportunity costs’ from wasting human resources.  
 
More generally, the work environment is a critical factor in the labour exit decision. 
As noted by Boxall, Macky and Rasmussen (2003), voluntary labour turnover 
represents one end of a continuum from retention at the other end. This continuum 
includes a sequence of withdrawal responses including lateness and absenteeism, in 
response to unsatisfactory employment. Absenteeism includes absence from work 
because of injury or sickness, which indicates an unsafe work environment if it is 
work related. A recent Danish study confirmed that a third to a half of absenteeism is 
due to poor work environments (Lund et al. 2003). 
 
Boxall et al. (2003) identified the following general links between labour turnover and 
the work environment: 

• perceived job security is negatively associated with the propensity to leave a 
job; 

• the extent to which employees feel that their contributions are valued and their 
well being cared for by the employer is inversely related to voluntary 
turnover; 

• overall job satisfaction is consistently and negatively associated with turnover, 
and job dissatisfaction is positively associate with turnover; 

• the extent to which employee needs with full/part time work and shifts is also 
a significant factor in the labour exit decisions; 

• satisfaction with pay is a major determinant of labour retention; and  
• interesting work is a major retainer, and if the employer listens and recognises 

merit and work/life balance. 
 
Hinkin & Tracey (2000: 18) list the following costs of labour turnover: pre departure 
productivity loss, learning curve for replacement staff, errors and waste, supervisory 
and peer disruption, to which could be added customer dissatisfaction, reduced 
business, and temporary workers. The Council for Equal Opportunity Employment in 
Australia estimated turnover costs in 2004 at 50-130 per cent of an incumbent’s 
salary, including separation costs (exit interviews, administration costs, separation 
pay), staff replacement (job advertisements, interviews, testing, staff meetings, post 
employment information dissemination), training, lost productivity, and lost business 
costs (CEOEA 2004). Similar estimates have been offered in the USA, by the Society 
for Human Resource Management and others (Blake 2006). There is general 
consensus that labour turnover impacts significantly on overall productivity (Poulsten 
2006) 
 
In addition, costs associated with absenteeism, whether from injury or sickness, or 
lack of commitment to the job, can also be significant for an enterprise. International 
studies over many years have shown a consistent average absenteeism rate of 3-4 per 
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cent per day (e.g. Morehead et al. 1997; Cully et al. 1999). It is estimated that in 2003 
New Zealand employers lost $4.6 billion in productivity because of absenteeism. The 
direct impact on a business is estimated to average 8 per cent of payroll, but may be 
closer to 20 per cent. New Zealand employees took over 3.8 million days off work in 
2003 (Care NZ 2004).  
 
Representative employee participation 
Denmark has a long history of extensive representative employee participation, 
whereas New Zealand’s is more recent. Consequently, the issue is of more critical 
concern in New Zealand than in Denmark, where there is a large degree of consensus 
regarding the desirability and effectiveness of representative employee participation. 
Nevertheless, the connections between different forms of representative employee 
participation in Denmark have rarely been researched in the context of productivity 
and employee wellness and well-being. 
 
Although recent surveys indicate that 50 per cent of New Zealand employees 
experience some form of representative participation (Haynes et al., 2005) and there 
has been a number of Government initiatives, including statutory amendments for 
collective worker participation, there is clearly a need for more New Zealand-based 
research leading to ‘best practices’ in this area. In particular, as the legal requirement 
to implement health and safety committees is a relatively new initiative in New 
Zealand there has been little research investigating the impact of the employee 
representative processes mandated under the 2002 Act. 
 
Furthermore, high involvement work practices are associated with employee 
empowerment and participation. Boxall et al. (2003) found that the propensity to 
leave a job was mitigated by feelings of empowerment and a sense that employee 
contributions are valued by employers. Consistent with these findings, a recent New 
Zealand Department of Labour report on productivity (DoL 2004) claimed that ‘it is 
critical that employees at all levels of a firm have an opportunity to contribute to work 
organisation and to provide relevant practical advice from their respective positions’. 
The New Zealand Department of Labour reported that 29 per cent of managers felt 
employees have ‘significant’ input into workplace organisation, and 49 per cent 
considered that employee input was ‘reasonable’, but most employees felt that they 
have limited input to productivity discussions and work organisation. Representative 
forms of employee participation, such as delegates and committees under the Health 
and Safety in Employment Amendment Act 2002, directly address this issue. 
 
Defining productivity and performance 
We have adopted a multi-faceted definition of productivity and performance, for four 
main reasons. First, the limitations in standard definitions of productivity, in terms of 
application and interpretation are substantial, as discussed in the following section 
which reviews the literature. Second, a huge degree of slippage between different 
terms that refer to the performance of an organisation has occurred in the productivity 
and related literature. Apart from productivity and performance, effectiveness, 
efficiency and profitability are also commonly referred to in the literature, but there 
can be subtle differences in meaning between these terms; for example, it is certainly 
possible to conceive of organisations with both high productivity and low 
profitability, or low productivity and high profitability because of the influence of 
different variables such as market position and relative cost of labour. Third, the 
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traditional definition of productivity does not offer the comprehensive picture of 
organisational performance that consideration of a range of different indicators of 
performance does. Finally, many organisations, perhaps a majority, do not measure 
productivity in a traditionally defined sense, although they may use other 
measurements of performance, notably profitability. Different organisations in 
different sectors also tend to use different measurements of performance. Under these 
circumstances, the narrow traditional definition of productivity is more useful for 
industry sectors or the economy as a whole rather than at the organisational level. 
 
For all these reasons, we have preferred to refer to productivity and performance, 
taking into account, where possible, traditional notions of productivity, profitability, 
return on capital invested, and other indicators of organisational efficiency, as well as 
the performance measures which different sectors consider important for contextual 
reasons, such as public sector versus private sector environments. In the absence of 
other measurements, four proxies for performance at the workplace level have 
commonly been utilised: labour turnover, absenteeism, incidence of injury and 
occupational disease in the workforce, and the degree of on-the-job or other training 
in an organisation. The first three of these proxies indicate costs or negative 
influences on productivity and performance, whereas training represents an 
investment with a potentially positive influence on productivity and performance. We 
have also adopted these proxies, and their significance in the organisation is discussed 
in more detail in a later section on work environment and performance. 
 
Productivity and performance literature 
Organisational productivity literature relies upon an economic definition of 
productivity which calculates the total cost to the organisation by dividing total 
outputs by the total inputs (2004: 1; Kopelman, Brief, & Guzzo, 1990; Mathew, 
2007). It must be noted that while it is not often specified, the organisational 
productivity literature refers to labour productivity which is one factor of total 
productivity. Labour productivity is generally used as an indicator of total 
productivity because it is easier to find measures for labour inputs and outputs that 
can be quantified, such as sales divided by number of employees (Huselid, 1995; 
Koch & McGrath, 1996; Kopelman et al., 1990). Labour productivity is based on the 
overall labour outputs of the organisation, contributed to by individuals. Although an 
economic definition of labour productivity is assumed in studies of organisational 
productivity, it is seldom explicitly referred to and different terminology tends to be 
used interchangeably to indicate various measures of performance. The use of the 
terms performance, effectiveness, efficiency and profitability are often used 
interchangeably (Forth & McNabb, 2008). These terms all refer, depending on 
context of the study, to measures of success in the organisation. Generally, the 
literature points to organisational performance and organisational effectiveness as 
umbrella terms to discuss the overall outcomes for the organisation (Arthur, 1994; 
Black & Lynch, 2001; Campbell, 1977; Cappelli & Neumark, 2001; De Greef & Van 
den Broek, 2004; Forth & McNabb, 2008; Kopelman et al., 1990).  
 
Within the literature, organisational performance tends to be associated with 
‘objective’ data gained from cost based figures, whereas organisational effectiveness 
denotes overall outcome based on ‘subjective’ data gained from the perceptions of 
managers or employees.  Indicators, or factors that contribute to the overall outcome 
are profitability, efficiency and productivity with ‘labour’ as the primary input 
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(Guthrie, 2001). Despite profitability and productivity being confused in the literature 
it is clear that they are separate indicators of overall outcome for the organisation 
(Cappelli & Neumark, 2001; Katz, Kochan, & Weber, 1985; Markey & Shulruf, 
2008). An example of this is if productivity increases because of an increase in the 
number of hours worked. Productivity measures the quantity of outputs, whereas 
profit measures the revenue earned in relation to costs. In this case an increase in sales 
may be mitigated by the corresponding increase in labour costs (Cappelli & Neumark, 
2001; Dobni, Ritchie, & Zerbe, 2000; Fairris, 2002). Efficiency in turn relates to how 
the resources are used to create outputs and is often associated with technological and 
organisational change: ‘efficiency relates to the output achieved relative to inputs, 
regardless of level of output performance’ (Mahoney, 1988, p. 20). Efficiency is not 
dependent on productivity and may increase or decrease as productivity increases.  
Increased efficiency may contribute to productivity and organisational performance. 
These relationships are illustrated in Figure 2 below. 
 
Figure 2: Ravenswood Model of Productivity, Efficiency and Profitability as 
referred to in literature 

 

 
 
Source: K. Ravenswood, ‘Improving Productivity Through Enhancing Employee 
Wellness and Well-being in Health and ICT Industries in New Zealand’, unpublished 
work in progress for PhD thesis, Auckland University of Technology, 2008. 
 
Regardless of whether the data is subjective or objective, most of the research is 
quantitative in nature and uses the same types of data in its analysis. Labour 
productivity is measured using factors such as rates of absenteeism, hours of work, 
‘lost days’, turnover, quantity of sales, quantity and quality of product, financial 
outcomes and market performance. There is little difference in the chosen measures 
for subjective and objective data, with subjective data looking at perceptions rather 
than numerical data (Delaney & Huselid, 1996; Dess & Robinson Jr, 1984; Forth & 
McNabb, 2008). The literature has been criticized for a lack of homogeneity in its 
definitions and measures of productivity as this limits generalisability in the literature 
and renders the data of little use for comparative purposes (Delaney & Huselid, 1996; 
Rosenberg & Rosenstein, 1980). However, we would argue given the above model of 
productivity that the majority of the literature is referring to the same concept of 
organisational outcomes.   
 
Problems with economic definition 
As mentioned earlier the concept of labour productivity is based in economic theory, 
and as such, assumptions made in economics on how organisations and markets 
operate. Economics focuses on ‘the ways in which individuals and communities 

Organisational Performance Organisational Effectiveness 

Profitability Efficiency Productivity 

Labour 
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produce, distribute and consume goods and services’ (Dorman, 2000). Organisations 
are therefore concerned with competing for resources with the goal of increasing 
profit and avoiding loss (Alchian & Demsetz, 1972; De Greef & Van den Broek, 
2004; Dorman, 2000). This leads to a focus solely on cost in monetary terms to the 
organisation and how to minimise those costs. In economic terms costs may be 
defined as internal or external to the organisation. Those that are external are costs 
that are attributable to the organisation, but which it does not pay (Dorman, 2000). An 
example of this may be environmental contamination or lost household production of 
a victim of occupational injury. Measures of organisational performance that look at 
outputs compared to inputs will not take external costs into consideration. It has also 
been pointed out that using measures of monetary costs excludes a number of factors 
such as impact on the lives of workers (De Greef & Van den Broek, 2004), and also 
what type of work is valued (Herzog & Morgan, 1992). Fairris (2002) indicates that 
changes in the organization of production have often led to worsening conditions for 
workers as organisations seek to increase productivity. Economic theory could argue 
that this will be regulated by employees in the market because it is assumed that all 
workers have perfect knowledge and can make informed decisions about their 
working conditions, and will therefore move employers if they are dissatisfied 
(Oxenburgh, Marlow, & Oxenburgh, 2004). Indeed Alchian and Demsetz (1972) 
argued that employees, rather than being managed as resources, are party to an 
agreement and that both parties are continually negotiating terms that are agreeable to 
both. 
 
Clearly an economic assessment of organisational performance overlooks the 
involvement of workers or employees as humans and encourages a view of humans as 
resources or costs to the organisation. The focus on labour as a resource or input has 
influenced what research has been undertaken. There is a growing area of literature 
that links human resource practices with increased productivity (Arthur, 1994; Black 
& Lynch, 2001; Delaney & Huselid, 1996; Katz et al., 1985; Kopelman et al., 1990; 
Pfeffer, 2005; Theriou & Chatzoglou, 2008; Wright, Gardner, Moynihan, & Allen, 
2005), in particular those termed ‘high performance workplace practices’ (Cappelli & 
Neumark, 2001; Guthrie, 2001; Huselid, 1995; Koch & McGrath, 1996). This field of 
literature arises from a ‘resource based view’ of the organisation, similar to the 
economic view of organisations described above.  
 
The resource-based view of the organisation asserts that the organisation can only 
maintain its competitive advantage through creating value or resources that are 
difficult to be imitated. In the resource based view of the organisation resources such 
as natural resources, technology, economies of scale and others are easy to replicate.  
It then follows that the development of human resources strategies create a resource 
that is more difficult to imitate (Becker & Gerhart, 1996; Huselid, 1995; Koch & 
McGrath, 1996). In addition to developing a competitive resource it has been 
established that human resources practices and strategy contribute to overall 
performance of an organisation not only through minimizing costs, but adding value 
to the organisation (Becker & Gerhart, 1996). Indeed Arthur (1994) categorises HR 
systems into those that aim to increase productivity through minimising cost, named 
‘control systems’, and those that aim to build a psychological link between employee 
and the organisation and consequently encourage desired behaviours, termed 
‘commitment systems’. Costs that can be minimised through HR strategy and practice 
are in the recruitment, selection and retention of employees leading, hopefully, to 
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higher quality employees and lower turnover and absenteeism (Koch & McGrath, 
1996; Kopelman et al., 1990). However it is the latter system, one of building 
employee commitment, that has become the focus of high performance workplace 
practice (HPWP) literature. HPWP places an emphasis within the organisation on 
developing the abilities and knowledge of employees, in other words building human 
capital (Koch & McGrath, 1996). This is done within a structure of decentralised 
decision making so that employees have more responsibility for deciding what work 
to carry out and how to do so (Cappelli & Neumark, 2001). This is controlled through 
incentives to motivate employees and strengthen their connection with the 
organisation so that they will make decisions according to the organisation’s desired 
behaviours and outcomes (Black & Lynch, 2001; Delaney & Huselid, 1996; Theriou 
& Chatzoglou, 2008).   
 
HPWP views employees as resources, like the economic view, and consequently has 
focused on strategy and outcome, rather than the process of how practices are 
implemented (Black & Lynch, 2001; Theriou & Chatzoglou, 2008). HPWP has been 
criticised because of this focus on outcome, and because ‘transformed’ workplaces 
may have the effect of worsening conditions for workers (Fairris, 2002). Furthermore, 
the focus on business outcomes has meant that the importance of aspects such as 
employee wellbeing in their own right have been overlooked (Baptiste, 2008). Inkson 
notes that ‘it is not the person that is the real resource, but the knowledge and 
expertise the person possesses’ (Inkson, 2008). He suggests that this view of 
resources places all the power in a ‘mighty’ organisation and detracts from the 
attributes that are held by actual people.  
 
The terminology and rhetoric used to discuss human resources emphasises employees 
as a passive resource that is moulded and developed by managers and the organisation 
(Inkson, 2008). This points to a conflict within the literature which places more 
responsibility for performance on the individual employee, yet does not credit the 
employee with the power or ability to act. This has been noted by several studies that 
show that HPWP will only impact positively on organisational outcomes if employees 
are given the opportunity use their knowledge and abilities ‘to design new and better 
ways of performing their roles’ (Huselid, 1995, p. 638). Having the opportunity to use 
their knowledge entails employees having decision making authority and influence 
within the organisation (Black & Lynch, 2001; Levine & D'Andrea Tyson, 1990; 
Theriou & Chatzoglou, 2008). Employee involvement in the organisation is often 
associated with mutual decision making and consequently working not as individuals, 
but co-operatively (Cooke, 1989; Markey & Shulruf, 2008). With a focus on 
individuals in HPWP the role of collaboration and teamwork is often overlooked. 
Chillemi (2008) found if employers promote a sense of ‘mutual concern’ amongst 
employees this will have a positive effect on profit increases. Likewise, workplace 
practices and systems are more likely to be effective if they are mutually agreed to by 
employer and employee (Markey & Shulruf, 2008) within the organisation. The 
HPWP focus on individuals, again like the economic model, assumes perfect 
knowledge and choice on the employee’s part and ignores the power relationship 
between workers and management.  
 
By using an economic model for productivity the literature has been confined largely 
to quantitative research. The research has for the majority used ‘objective’ data and 
‘subjective’ data has been viewed as less valid and reliable than objective data (Black 
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& Lynch, 2001). This has led to the research being undertaken almost exclusively in 
the manufacturing industry for which it is easier to gain numerical productivity data 
(Mathew, 2007). The impact on research, particularly in New Zealand, is that there is 
little research establishing factors that may lead to improved productivity in sectors 
such as service based industry and knowledge sectors (Mathew, 2007; New Zealand 
Tourism Research Institute, 2007; Theriou & Chatzoglou, 2008). These are 
increasingly important sectors to the New Zealand economy. Qualitative research is 
often used to provide in depth information on organisations and the context of 
employee, management and government. Indeed these three agents and the power 
relationships between them form the theoretical basis behind industrial relations 
theory (Dunlop, 1993). The lack of qualitative research in the literature also means 
that while productivity phenomena have been noted, the reasons behind them may 
still be unexplained. Becker and Gerhart (1996) noted the need for more qualitative 
research in order to understand why managers make the decisions they do, and other 
studies have called for further research into the interactions between organisations and 
their environment and the effect on their labour productivity (Levine & D'Andrea 
Tyson, 1990). A lack of qualitative, contextual data also means that issues of gender 
and diversity and any impact these may have on labour productivity have largely been 
overlooked. In New Zealand in particular this compounds with the lack of research in 
the service sector as women are predominantly employed in the service and retail 
sectors (StatsNZ 2006). 
 
Therefore, expanding the definition of productivity as we have here to include a range 
of aspects of organisational outcomes, as well as and taking into account the context 
and relationship between worker, management and government, seems to be the most 
appropriate approach (Theriou & Chatzoglou.  Kopelman et al. 1990). In addition, it 
is important to consider both quantitative and qualitative data that may help explain 
the context of labour productivity. Our definition allows this inclusive approach. 
 
 
Work environment and performance 
Implementing workplace policies that promote an employee friendly environment is 
commonly assumed to increase business performance, and particularly profitability 
(Faleye & Trahan 2006; Lau 2000; Patterson, West, Lawthom & Nickell 1997). A 
comprehensive meta-analysis by Harter, Schmidt and Keyes (2002) on the effect of 
workplace well-being on profitability suggested that business units at the top quartile 
on employee engagement achieved US$80-100,000 higher revenue or were 1%-4% 
more profitable than businesses at the bottom quartile. Lau’s (2000) model suggests 
that high quality services within organisations increase employees’ satisfaction, which 
then increases employee retention and productivity leading to greater external service 
value. Greater external value increases customer satisfaction and loyalty and this 
creates more revenue and higher profitability. Although Lau’s model mostly relates to 
service industries it could be generalised since all businesses have customers who 
wish to receive quality products and services. However, research in this area is scarce, 
particularly in New Zealand (NZ). 
 
Key organisational policy areas which contribute significantly to the work 
environment include: work/life balance and flexible (family friendly) job 
arrangements, training and health promotion. Work/life balance has demonstrated 
links with productivity, because of the impact on labour retention and human resource 
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costs. Family friendly workplaces or flexible work arrangements, therefore, are 
generally perceived as beneficial for both employees and employers. They include 
childcare (provision or subsidy), flexible work time, leave arrangements for caring for 
others (young, sick, old), work from home, and job share (Lewison 2006; Strachan & 
Burgess 1998). Arguments supporting family friendly arrangements mostly focus on 
relationship improvement between employers and employees, enhancement of mutual 
trust, increasing job satisfaction and eventually business productivity (Akerlof & 
Yellen 1986). However, this literature provides more evidence of benefit for 
employees than for employers (Amin 1989; Heiland & Macpherson 2004; Lewison 
2006). New Zealand research suggests that the most important family friendly policy 
for employees is childcare provision (Pringle & Tudhope 1996), as well as flexible 
leave arrangements and flexible working hours (Liddicoat 2003). A recent New 
Zealand Department of Labour study (Yasbek 2004) suggests that by providing 
family friendly job arrangements in a competitive labour market, employers can 
attract better recruits and reduce cost by improving staff retention, but these 
conclusions are context specific with no evidence for generalisability. A more general 
study by Markey & Shulruf (2008) has confirmed that  flexible work arrangements do 
contribute significantly to business profitability. 
 
Skilled personnel at all levels within the organisation (management, professionals and 
other staff) appear to enhance business productivity and profitability (Bassi & 
McMurrer 2005; Black & Lynch 2001; Van Buren 2002; Faleye & Trahan 2006). 
Many businesses enhance their human capital through workplace training (Durbin 
2004), which has been found to increase employees’ performance directly associated 
with business productivity (Levenson 2003; O'Connell 2001). Bartel’s (2000) review 
of the literature, suggested that the return on investment in workplace 
training/education is estimated to be 7 –50 per cent, though it may reach 200 per cent. 
Within the OECD New Zealand is ranked high on both employees’ rate of 
participation in workplace training and hours per employee (Brunello, Bassanini, 
Booth, De Paola 2005), but New Zealand’s GDP per capita is below most OECD 
countries. This raises an important question about the effectiveness of employee 
training on productivity and profitability. Markey & Shulruf (2008) recently showed 
that whilst training does contribute to organisational performance and profitability, it 
needs to be specifically targeted rather than available to all employees. 
 
Health promotion programmes at any of primary (preventive), secondary (when event 
occurs), or tertiary (remedial) levels are perceived as important tools to improve 
employee physical and mental health as well as workplace productivity (Grawitch, 
Trares & Kohler 2007; Tetrick & Quick 2001). There is mounting evidence of huge 
cost relating to occupational health risks (Dorman 2000; Pearce, Dryson, Feyer, 
Gander & McCracken 2004; Tooney, Borthwick & Archer 2005; Burton, Conti, 
Chen, Schultz & Edington 1999). Furthermore, a recent study reports that satisfaction 
with healthy workplace practices can predict employee outcomes, suggesting that it is 
not only what practices are actually put in place, but also employees’ perceptions 
about these practices that matter (Grawitch et al. 2007). Therefore, health promotion 
programmes in workplaces are likely to improve businesses performance (Aldana 
2001; Grawitch, Gottschalk & Munz 2006). Chapman's (2005) meta-evaluation 
estimated that workplace health promotion programmes decreased about 25 per cent 
of employers’ cost for sick leave, workers’ compensation and disability  
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Impact of Representative Participation 
The concept of employee voice encompasses direct task-oriented practices (problem 
solving groups or quality circles, semi autonomous teams) as well as representative 
structures (trade unions, joint consultative committees, works councils). An extensive 
literature argues that employee participation in decision-making improves motivation, 
communications and cooperation in the workplace, and hence, productivity. 
Employee participation has been recognised as a key ingredient in high performing 
work systems, potentially increasing output by 15-20 per cent (Arthur 1994; Delaney 
& Huselid 1996; Doucouliagos 1995; Meyer & Topolnytsky 2000). No studies 
directly addressing these connections have been undertaken in New Zealand, 
however. 

 
More specifically the impact of health and safety committees is likely to be significant 
based on international experience. British and Australian studies (Walters 2004; 
Walters et al. 2005), for example, have found that worker representation and 
consultation through committees similar to the New Zealand ones produced better 
outcomes in occupational health and safety than management acting alone. Similar 
studies have also suggested that trade union presence has a positive impact on health 
and safety outcomes (Fairbrother 1996; Bohle and Quinlan 2000; Saksvik and 
Quinlan 2003). Evidence indicates economic and social benefits in introducing 
improved health and safety measures via worker participation structures that regulate 
work environments. The potential benefits are decreases in lost-time injuries; 
workers’ compensation costs and damaged goods (Brady, et al, 1997; Bohle & 
Quinlan, 2000; Cox & Cox, 1996). However, the impact of health and safety 
committees on health and safety outcomes is also affected by a range of other factors, 
including ‘strong legislative steer’, management commitment, adequate training and 
information for employee representatives, and communication channels with fellow 
employees and management (Walters et al. 2005). In addition, the existence of a 
broader framework of participative practice through cooperation committees or works 
councils, as exist in Scandinavian and other European countries, is likely to impact on 
the effectiveness of health and safety committees and their scope of operation (Harris 
2004; Knudsen 2005). 
 
Methodology 
The project has adopted a multi-method case study approach targeting 5 key service 
industries: Hospitality, Finance, information and communication technology (ICT), 
Education, and Health, as well as Food Manufacturing. We have focused mainly on 
the service sector for three reasons. First, it has attracted less attention than 
manufacturing in research literature on productivity and health and safety, largely 
because manufacturing output is easier to measure for calculating labour productivity, 
and manufacturing produces easily recognised physical injury to a greater extent than 
service industries where stress related disease is more prevalent but also less obvious. 
Secondly, the service sector includes a substantial public sector in most countries, 
notably in our target industries of Education and Health. This enables some 
comparison between private and public sector practices which may affect outcomes in 
the relationships we are examining. Thirdly, the service sector is the major employer 
in modern developed market economies such as New Zealand and Denmark. The last 
industry, food manufacturing, is also an industry in each country. 
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We are conducting a total of 24 organisational case studies, 12 each in New Zealand 
and Denmark. Within each country 2 cases studies are being conducted in each 
industry, one large and one medium-sized firm where possible since size affects 
degree of formalisation of representative structures. More specifically, the types of 
organisations targeted for each industry are: 
Hospitality   - 2 hotels, 
Finance    2 large bank branches, 
ICT     2 telecommunications providers, 
Education   2 secondary schools, 
Health     2 departments in hospital(s), 
Food Manufacturing   1 confectionary manufacturer, and 
    1 bread manufacturer. 
 
All organisations chosen as case studies have needed to meet the following criteria: 

• they employ sufficiently large workforces for the mandated representative 
provisions of the New Zealand Health and Safety in Employment Amendment 
Act 2002 and Danish Work Environment Act 1975 to apply; i.e. 30 employees 
in New Zealand (Harris 2004: 4) and 20 employees in Denmark (Knudsen 
1995: 91); 

• 1 organisation for each industry in each country will have absenteeism and/or 
labour turnover rates 20 per cent above the industry average, and 2 will have 
absenteeism and/or labour turnover rates 20 per cent below the industry 
average. Absenteeism and labour turnover are strong indicators of employee 
well-being and job satisfaction, as well as frequently deployed proxies for 
productivity because of the costs associated with replacement of labour. We 
have found in preliminary work, however, that not all organisations keep 
reliable or formal records on aggregate absenteeism. On the other hand, labour 
turnover records are more likely to be kept reliably and in the current climate 
of low unemployment this is a strong indicator of employee well-being and 
satisfaction. As noted by Boxall, Macky and Rasmussen (2003), voluntary 
labour turnover represents one end of a continuum from retention at the other 
end. This continuum includes a sequence of withdrawal responses including 
lateness and absenteeism, in response to unsatisfactory employment. 
Absenteeism includes absence from work because of injury or sickness, which 
indicates an unsafe work environment if it is work related. 

 
We have sought organisational and employee data in 3 main areas, to analyse their 
relationship: 

1. indicators of productivity/efficiency:  
• what, if any, organisational or employee performance measures are 

employed, 
• how the organisation has performed in the past 2 years in terms of labour 

productivity, return on investment or profitability (where relevant) and any 
other performance measures  employed, 

• the proportion of organisational budget expended on on-the-job training in 
the past 2 years, since this is a strong indicator for investment in employee 
productivity and performance; 

2. indicators of wellness/well-being: 
• level of absenteeism, 
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• level of labour turnover,  
• occupational injury/disease rates, 
• incidence of stress, 
• length of working hours, 
• employees’ degree of influence in job, 
• employees’ opportunities to learn new things on the job, 
• employees’ sense of appreciation by employer, 
• degree and effectiveness of communication, 
• degree of workplace change, 
• degree and type of consultation of employees over change, 
• proportion of employees who undertook on-the-job training in the past 2 

years, 
• employees’ job satisfaction; 

3. operation of participative structures, including health and safety committees, 
joint consultation committees, and cooperation committees: 
• membership and chair, 
• how employee representatives chosen, 
• regularity of meetings, 
• jurisdiction, 
• how agenda is set,  
• communication with employees, and 
• how effectively issues are dealt with. 

 
Data is being collected from four sources within each organisation: 

1. Document analysis of policy, constitution, committee minutes etc. 
relating to representative employee participation mechanisms. This will map 
the policy, forms, processes, content and intensity of representative employee 
participation. 

2. Analysis of organisational statistics relating to key performance 
indicator measurement, aggregate health and safety data, absenteeism and 
labour turnover. This will provide objective data regarding business outcomes 
and three key indicators of work environment quality: health and safety 
outcomes, absenteeism and labour turnover.  

3. Semi-structured interviews of 40 minutes with chief executive 
manager, human resource manager, senior employee representative and one 
other employee representative (including a union delegate where appropriate). 
This will further map forms, processes, content and intensity of representative 
employee participation. 

4. Questionnaire survey of 20 employees, from each organisation. This 
will provide subjective measures of work environment quality, relating to job 
satisfaction and health and safety. Questionnaires to be distributed by research 
assistant at workplace and collected from a central point subsequently or 
return posted. 

 
The multi-method, multi-source approach increases the richness of the data, and with 
use of a triangulation process increases validity of the outcomes. 
 
 



  16 

16 
 

References 
Akerlof, G. A., & Yellen, J. L. (Eds.). (1986). Efficiency Wage Models of the Labor 

Market. New York:: Cambridge University Press. 
Alchian, A. A., & Demsetz, H. (1972). Production, information costs, and economic 

organization. The American Economic Review, 62(5), 777-795. 
Aldana, S. G. (2001). Financial impact of health promotion programs: A 

comprehensive review of the literature. American Journal of Health 
Promotion, 15(5), 296-320. 

Amin, A. S. H. (1989). Flexible Specialisation and Small Firms in Italy: Myths and 
Realities. Antipode, 21(1), 13-34.Arthur, J. B. (1994). Effects of human 
resource systems on manufacturing performance and turnover. Academy of 
Management Journal, 37(3), 670-687. 

Arthur, J. B. (1994). Effects of Human Resource Systems on Manufacturing 
Performance and Turnover. Academy of Management Journal, 37(3), 670-
687. 

Baptiste, N. R. (2008). Tightening the link between employee wellbeing at work and 
performance.  A new dimension for HRM. Management Decision, 46(2), 
284-309. 

Bartel, A. P. (2000). Measuring the Employer's Return on Investments in Training: 
Evidence from the Literature. Industrial Relations, 39(3), 502-524. 

Brunello, G., Bassanini, A., Booth, A. L., De Paola, M., & Leuven, E. (2005). 
Workplace Training in Europe. Paper presented at the 7th conferenceof the 
Fondazion Rodolfo De Benedetti Venice. 

Bassi, L., & McMurrer, D. (2005). The business benefit of skills. Golden, USA: 
McBassi & Company. 

Becker, B., & Gerhart, B. (1996). The impact of human resource management on 
organizational performance: Progress and prospects. Academy of 
Management Journal, 49(4), 779-801. 

Bernard, E. (1995). Canada: Joint Committees on Occupational Health and Safety. In 
J. Rogers and W. Streeck (eds), Works Councils. Consultation, Representation, 
and Cooperation in Industrial Relations (pp. 351-74). Chicago: University of 
Chicago Press. 

Black, S. E., & Lynch, L. M. (2001). How to compete: The impact of workplace 
practices and information technology on productivity. The Review of 
Economics and Statistics, 83(3), 434-445. 

R. Blake (2006). Employee Retention: What Employee Turnover Really Costs Your 
Company, www.webpronews.com/expertarticles/2006/07/24/employee-
retention-what-employee-turnover-really-costs-your-company, accessed 27 
May 2007. 

Bohle, P. & Quinlan, M. (2000). Managing Occupational Health and Safety: A 
Multidisciplinary Approach, Melbourne: Macmillan Publishing Australia. 

Boxall, P., Macky, K. & Rasmussen, E. (2003). Labour Turnover & Retention in New 
Zealand: The Causes and Consequences of Leaving and Staying with 
Employers. Asia Pacific Journal of Human Resources, 41 (2): 195-214. 

Brady, W., Bass, J., Moser, R., Anstadt, G.W., Loeppke, R.R., & Leopold, R.(1997) 
Defining Total Corporate Health and Safety Costs Significance and Impact: 
Review and Recommendations’  Journal of Occupational & Environmental 
Medicine, 39(3):224-231. 



  17 

17 
 

Brunello, G., Bassanini, A., Booth, A. L., De Paola, M., & Leuven, E. (2005). 
Workplace Training in Europe. Paper presented at the 7th conferenceof the 
Fondazion Rodolfo De Benedetti Venice. 

Burton, W. N., Conti, D. J., Chen, C.-Y. P., Schultz, A. B., & Edington, D. W. 
(1999). The Role of Health Risk Factors and Disease on Worker 
Productivity. Journal of Occupational & Environmental Medicine October, 
41(10), 863-877. 

Campbell, J. P. (1977). On the nature of organizational effectiveness. In P. S. 
Goodman & J. M. Pennings (Eds.), New perspectives on organizational 
effectiveness (pp. 13-55). San Francisco: Joss-Bass Publishers.  

Cappelli, P., & Neumark, D. (2001). Do "high performance" work practices improve 
establishment-level outcomes? Industrial and Labour Relations Review, 
54(4), 737-775. 

Care NZ (2004), website: www.carenz.co.nz/workplace.htm, accessed 27 May 2007. 
Chapman, L. (2005). Meta-Evaluation of Worksite Health Promotion Economic 

Return Studies: 2005 Update. American Journal of Health Promotion, 19(16), 
1-11. 

Chillemi, O. (2008). Competitive versus collective incentive pay: Does workers' 
mutual concern matter? Economic Theory, 35(1), 175-186. 

Cooke, W. N. (1989). Improving productivity and quality through collaboration. 
Industrial Relations, 28(2), 299-319. 

Council for Equal Opportunity Employment in Australia (CEOEA) (2004), accessed 
from www.eowa.gov.au 5 January 2004. 

Cox, S. and Cox, T. (1996) Safety Systems and People, Butterworth-Heinemann, 
Oxford 

Cully, M., Woodlands, S., O’Reilly, A., and Dix, G. (1999). Britain at Work. As 
depicted by the 1998 Workplace Employee Relations Survey. London: 
Routledge. 

De Greef, M., & Van den Broek, K. (2004). Quality of the working environment and 
productivity.  Research findings and case studies. Belgium: European 
Agency for Safety and Health at Work. 

Delaney, J. T., & Huselid, M. A. (1996). The impact of human resource management 
practices on perceptions of organizational performance. Academy of 
Management Journal, 39(4), 949-969. 

Department of Labour (2004). The Workplace Productivity Challenge. Summary of 
the Report of the Workplace Productivity Working Group, Wellington. 

Department of Labour, New Zealand (2006). Work-life Balance in New Zealand: A 
snapshot of employee and employer attitudes and experiences. Wellington. 

Department of Labour, New Zealand (2008). Working Long Hours in New Zealand: A 
Profile of Long Hours Workers Using Data from the 2006 Census. 
Wellington: Department of Labour and Families Commission. 

Dess, G. G., & Robinson Jr, R. B. (1984). Measuring organizational performance in 
the absence of objective measures: The case of the privately-held firm and 
conglomerate business unit. Strategic Management Journal, 5(3), 265-273. 

Dobni, D., Ritchie, J. R. B., & Zerbe, W. (2000). Organizational values: The inside 
view of service productivity. Journal of Business Research, 47(2), 91-107. 

Dorman, P. (2000). The economics of safety, health, and well-being at work: An 
overview. Geneva, Switzerland: International Labour Organisation. 



  18 

18 
 

Doucouliagos, C. (1995). Worker Participation and Productivity in Labor-Managed 
and Participatory Capitalist Firms: A Meta-Analysis. Industrial and Labor 
Relations Review, 49(1), 58-77. 

Dunlop, J. T. (1993). Industrial Relations Systems (Revised edition). Boston, MA: 
Harvard Business School Press. 

Fairbrother, P. (1996). Organize and Survive: Unions and Health and Safety - A Case 
Study of An Engineering Unionized Workforce. Employee Relations, 18(2), 
5 - 88. 

Fairris, D. (2002). Are transformed workplaces more productively efficient? Journal 
of Economic Issues, 36(3), 659-670. 

Faleye, O., & Trahan, E. (2006). Is What’s Best for Employees Best for Shareholders? 
Boston: Northeastern University. 

Forth, J., & McNabb, R. (2008). Workplace performance: a comparison of subjective 
and objective measures in the 2004 Employment Relations Survey. 
Industrial Relations Journal, 39(2), 104-123. 

Grawitch, M. J., Gottschalk, M., & Munz, D. C. (2006). The Path to a Healthy 
Workplace A Critical Review Linking Healthy Workplace Practices, 
Employee Well-being, and Organizational Improvements. Consulting 
Psychology Journal: Practice & Research Summer, 58(3), 129-147. 

Grawitch, M. J., Trares, S., & Kohler, J. M. (2007). Healthy Workplace Practices and 
Employee Outcomes. International Journal of Stress Management, 14(3), 
275-293. 

Guthrie, J. P. (2001). High-involvement work practices, turnover, and productivity: 
Evidence from New Zealand. Academy of Management Journal, 44(1), 180 
-190. 

Hamalainen, P., Takala, J. & Saarela, K.L. (2006). Global Estimates of Occupational 
Accidents. Safety Science, 44, 137 - 156. 

Harris, P. (2004). From Health and Safety to Employee Participation? The Impact of 
the New Zealand Health and Safety in Employment Amendment Act 
(2002). International Employment Relations Review, 10(1), 1 - 12. 

Harter, J., Schmidt, F. L., & Keyes, C. (2002). Well-being in the workplace and its 
relationship to business outcomes a review of the Gallup studies In C. Keyes 
& J. Haidt (Eds.), Flourishing: The Positive Person and the Good Life (pp. 
205-224). Washington D.C: American Psychological Association. 

Heiland, F., & Macpherson, D. (2004). Do Family-Friendly Firms Perform Better? 
Tallahassee: Florida State University. 

Heller, F. (1998). Myth and Reality: Valediction. In F. Heller, E. Pusic, G. Strauss & 
B. Wilpert, Organizational Participation. Myth and Reality (pp. 220-49). 
NY: Oxford University Press. 

Herzog, A. R., & Morgan, J. N. (1992). Age and gender differences in the value of 
productive activities. Research On Aging, 14(2), 169-198. 

Hinkin, T. and Tracey, J. (2000). The cost of turnover. Cornell Hotel and Restaurant 
Administration Quarterly, 41 (3): 14-21. 

Huselid, M. A. (1995). The impact of human resource management practices on 
turnover, productivity and corporate financial performance. Academy of 
Management Journal, 38(3), 635-672. 

Inkson, K. (2008). Are humans resources? Career Development International, 13(3), 
270-279. 

Iverson, F. & Riishøj, J. (2007). Development in Productivity in Denmark. Danmarks 
Nationalbank Monetary Review. XLVI/4 th Quarter: 67-78. 



  19 

19 
 

Jecchinis, C. (1997). Informal and statutory participation in Greece: general trends 
and two indicative cases. In R. Markey and J. Monat (eds), Innovation and 
Employee Participation Through Works Councils. International Case Studies 
(pp. 129-52). Aldershot: Avebury. 

Katz, H. C., Kochan, T. A., & Weber, M. R. (1985). Assessing the effects of 
industrial relations systems and efforts to improve the quality of working 
life on organizational effectiveness. Academy of Management Journal, 
28(3), 509-526. 

Knudsen, H. (1995). Employee Participation in Europe. London: Sage. 
Koch, M. J., & McGrath, R. G. (1996). Improving labor productivity: Human 

resource management policies do matter. Strategic Management Journal, 
17(5), 335-354. 

Kopelman, R. E., Brief, A. P., & Guzzo, R. A. (1990). The role of climate and culture 
in productivity. In B.Schneider (Ed.), Organizational climate and culture 
(pp. 282-318). San Francisco: Jossey-Bass Publishers.  

Lamm, F. (2002). Occupational safety and health. In J. Deeks and E. Rasmussen, 
Employment Relations in New Zealand (pp. 391-412). Auckland: Pearson. 

Lau, R. (2000). Quality of work life and performance An ad hoc investigation of two 
key elements in the service profit chain model. International Journal of 
Service, 11(5), 422-437. 

Levenson, A. (2003). Why Do Companies Provide Workplace Education Programs? 
Review of Adult Learning and Literacy, 4, 71-108. 

Levine, D. L., & D'Andrea Tyson, L. (1990). Participation, productivity, and the 
firm's environment. In A. S. Blinder (Ed.), Paying for productivity. A look 
at the evidence (pp. 183-243). Washington, D.C.: The Brookings 
Institution.  

Lewison, J. (2006). The Work/Life Balance Sheet So Far. Journal of Accountancy, 
202(2), 45-49. 

Liddicoat, L. (2003). Stakeholder Perceptions of Family-Friendly Workplaces: An 
Examination of Six New Zealand Organisations Asia Pacific Journal of 
Human Resources, 41(3), 354-370. 

Mahoney, T. A. (1988). Productivity defined: The relativity of efficiency, 
effectiveness, and change. In J. P. Campbell & R. J. Campbell (Eds.), 
Productivity in organizations. New perspectives from industrial and 
organizational psychology (pp. 13-39). San Francisco.: Jossey-Bass 
Publishers.  

Markey, R. (2001). Introduction: Global Patterns of Participation. In R. Markey, P. 
Gollan, A. Hodgkinson, A. Chouraqui, & U. Veersma (Eds.), Models of 
Employee Participation in a Changing Environment: Diversity and 
Interaction (pp. 3 - 22). Aldershot and Burlington: Ashgate Publishing 
Limited. 

Markey, R. & Shulruf, B (2008). Effects of workplace practices on profitability: 
evidence from New Zealand. Paper presented at 6th Regional Congress for 
the Americas of the International Industrial Relations Association, Buenos 
Aires. 

Mathew, J. (2007). The relationship of organisational culture with productivity and 
quality. A study of Indian software organisations. Employee Relations, 
29(6), 677-695. 

Meyer, J., & Topolnytsky, L. (2000). Building andmaintaining employee 
commitment: implicationsfor HRM policy and practice. In A. Travaglione & 



  20 

20 
 

V. Marshall (Eds.), Human Resource Strategies: An Applied Approach. 
Sydney: McGraw-Hill. 

Morehead, A., Steele, M., Alexander, M., Stephen, K. & Duffin, L. (1997). Changes 
at Work. The 1995 Australian Workplace Industrial Relations Survey. 
Melbourne: Longman. 

Mylett, T. & Markey, R. (2007). Worker participation in OHS in NSW (Australia) & 
New Zealand: Methods & Implications. Employment Relations Record, 7 
(2): 15-31. 

National Occupational Health and Safety Advisory Committee (2006). The economic 
and social costs of occupational disease and injury in New Zealand. 
Technical Report no. 4, Wellington, accessed at 
www.nohsac.govt.nz/techreport4, 27 May 2007. 

New Zealand Tourism Research Institute. (2007). Food & beverage service sector 
productivity study. Wellington, New Zealand: Department of Labour. 

OECD (2005). OECD Observer Policy Brief: Economic Survey of Denmark. Paris. 
O'Connell, A. B. P. J. (2001). Does Training Generally Work? The Returns to In-

Company Training. Industrial and Labor Relations Review, 54(3), 647-662. 
Oxenburgh, M., Marlow, P., & Oxenburgh, A. (2004). Increasing productivity and 

profit through health and safety.  The financial returns from a safe working 
environment. (2nd ed.). Boca Raton, FL: CRC Press. 

Patterson, M., West, M., Lawthom, R., & Nickell, S. (1997). Impact of People 
Management Practices on Business Performance. Sheffield: University of 
Sheffield. 

Pearce, N., Dryson, E., Feyer, A. and McCracken, S. (2004). The Burden of 
Occupationl Disease and Injury in NZ: Report to the Associate Minister of 
Labour. Wellington. National Health and Safety Committee. 

Pfeffer, J. (2005). Producing sustainable competitive advantage through the effective 
management of people. Academy of Management Executive, 19(4), 95-106. 

B. Pocock (2003), The Work/Life Collision, Federation Press, Sydney. 
Poulston, J. (2006). 'Ethical issues and workplace problems in commercial hospitality: 

a New Zealand perspective. Unpublished PhD Thesis. Auckland: AUT 
University. 

Pringle, J., & Tudhope, J. (1996). Family Friendly Policies: The Experiences of Three 
New Zealand Companies. Asia Pacific Journal of Human Resources, 34(3), 77-
89. 

Quinlan, M., Mayhew, C. & Bohle, P. (2001). The Global Expansion of Precarious 
Employment, Work Disorganisation and Occupational Health: A Review of 
Recent Research. International Journal of Health Services, 31(2):335-414.  

Rosenberg, R. D., & Rosenstein, E. (1980). Participation and productivity: An 
empirical study. Industrial and Labour Relations Review, 33(3), 355-367. 

Saksvik, P.O., & Quinlan, M. (2003). Regulating systematic occupational health and 
safety management: comparing the Norwegian and Australian experience. 
Relations Industrielles, 58(1), 33-56. 

Statistics New Zealand (2006). Labour Market Statistics 2006. Wellington. 
Statistics New Zealand (2008). Productivity  Statistics, 1978-2007. Wellington. 
Strachan, G., & Burgess, J. (1998). The “family friendly” workplace Origins, 

meaning and application at Australian workplaces. International Journal of 
Manpower, 19(4), 250-265. 

Tetrick, L. E., & Quick, J. C. (2001). Prevention at work: Public Health in 
occupational settings. In J. C. Quick & L. E. Tetrick (Eds.), Handbook of 



  21 

21 
 

occupational health psychology (pp. 3-17). Washington DC: American 
Psychological Association. 

Theriou, G. N., & Chatzoglou, P. D. (2008). Enhancing performance through best 
HRM practices, organizational learning and knowledge management.  A 
conceptual framework. European Business Review, 20(3), 185-207. 

Tooney, J., Borthwick, K., & Archer, R. (2005). Occupational Health and Safety in 
Australia: A Management Guide. Melbourne: Thomson. 

Van Buren, M. (2002). From Cost to Investment: Workplace Learning Has New 
Significance. Employment Relations Today, 29(1), 63-72. 

Walters, D. (2004). Workplace Arrangements for Worker Participation in OHS. In E. 
Bluff, N. Gunningham & R. Johnstone (Eds), OHS Regulation for a Changing 
World of Work (pp. 68 - 93). Sydney: Federation Press. 

Walters, D., Nichols, T., Connor, J., Tasiran, A. & Cam, S. (2005). The role and 
effectiveness of safety representatives in Influencing workplace health and 
safety. Research Report 363. London: UK Health and Safety Executive. 

Wedderburn, A. (2006). Shift Work & Health, European Foundation for the 
Improvement of Living & Working Conditions, online report, accessed 27 May 
2007: www.eurofound.europa.eu/publications/htmlfiles/ef0009.htm. 

Wright, P. M., Gardner, T. M., Moynihan, L. M., & Allen, M. R. (2005). The 
relationship between HR practices and firm performance: Examining causal 
order. Personnel Psychology, 58, 409-446. 

Yasbek, P. (2004). The business case for firm-level work-life balance policies: a 
review of the literature. Wellington: Department of Labour. 

 
 


