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The hierarchy of customer retention strategy in target marketing
Toshihiko IWAMOTO

Defensive strategy has been regarded as passive strategy avoiding competition.
But defensive strategy is an almost synonym of customer retention strategy and has
great significance in target marketing which identifies customers. So, I put together
existing basic formulas of defensive strategy and analyze the customer retention
strategy and the strategic framework of relationship marketing. Defensive strategy and
customer retention strategy which are both indispensable to the growth of the
corporation are reinforced by categorization of customer and differential treatment
through the concept of CRM (Customer Relationship Management) which creates
customer satisfaction and loyalty.

Keyword : defensive strategy, customer retention, relationship marketing, customer
relationship management (CRM)
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1 THME I 72 5 A S (Reichheld and
Sasser [1990], Hesket et al. [1994], Jones
and Sasser [1995], Hesket et al. [1997] 7 &)
AT NI BB =TT VT - A
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LEFETAYNVT 4 OB (ladder) 1. WA
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(M E) oBEPHmETHSL, 71 A b
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v F LD LT, Pk ClIEE O
TAfXNVT 4 &7%b (Fornell [1992]),
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THROFEH I TEEL, T~ =T T4~
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b0 BEMNT—IZ VA 7TV (R 1Rk o
TRV Z RO T, 37 HOWEMZHR L72A5
ZFhuE EA ORI Dt 720 K
ELTHBOMMOME S H 525, HEEED Y
) =B EETZOERIETIEOR T2 XIZE
> Tw5 (Pimlotto [1995]),

W TS 2 R T [ =7 T4
YW ] wIRBT A ET, ST REEDH
By W2 T% <, Pifs o EEME R Pk
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(Waterloo) D¥\WTIEA F1) ZIXT5MA % Pt
o THAZEBE®  (Ries and Trout
[1986])c 7 v b R— IV OBBIEHI#H T E S
X912 (Ries and Trout [1986]). ~—7 T 4
YUEIEIC BT, BifATEI O BEEMEICEH
FTLEEPHNTEY, WELPfD/INT ¥
ENAHZ EDRRDLNT VD,

GEOEY VA A7)y FIZXABSBU
(Strategic Business Unit) Offify (mission)
& ORI, T BT S B HAIA E
DICHVWE I ERETH 5205 B A
AL CHESF AL AL OYG A IS Tt
MLASENL D6y W] EEAMRAL CTHUALASE L. D
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&) M) T, BEFEMRICHEES, BEMK
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F 720 £ K OFFERDS, R b L R i JE PR
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[2005]). HbET, HEAEMETHZ T T~
R TATYT 4T 4 OIRER RIS H
L2F 7727 8 A% V¥ —FO¥EEZILD
E LT HEOBMBERISEEL L 2 5 EH KD
AT D R RVIRIIZDH 5o

29 L7219804E LA DRIR L 72~ — 7 7 4
YIRE (Yo ra— e - K E T To
WAL, FHEICBVWTEROZLVIET
174 DLERE) b7+ — RV, HEWE
DY 2 pE S N7 RR B L2 R0 5 %
LERERSTWA,

3. iEEEOIL—LD—0

BUEHMRIE B L Cid, KR SR - BRDD
D, ZOKZRL, 74 —AIVOBRZ L, YL
Ky Wy = 7HROEMCH. B - @0
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PR v = TIRDO 20121, B
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t) ZEWLOPDT4VIRHY, BEohiz
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FifRig (X, FrlS AB RS I2 BT 5 Hfr
O LEZBIETHEAEEOREEZ, ZOEEZIK
5L, BRODVL GRS &, #HU
hHHZ 2T S (Porter [1985]) Bt
ik, W2 BT 507 2 HEdF, smibd %72
DIZFRE SN AT, SN L BEE 2T
DI E ED D720, IR IEEA A D
e\ &) RABAEKIEDSRE S b,

T2, (P Id I BICES | L&, 203
WA — 7 T 4 ¥ RGO R R 12 BT
HEhsb2 5y ¥VE¥ vy (Karl von
Clauzewitz) @ [#%Fim] T, £/ WD 9 b,
WEOTEDORHZHHE A & L TND 5T
Wb, WRITRKOBIETIZAR <. Bt BiR
HMEFETH D BRI ORI FE R R, HLOF)
LEERENLTHEBEZRCIENTELLETS
(Clauzewitz [1832]),

RROBHE, RN ZHETHL05 &
BENPifsid. PRGOEMICALNS X9 7,
MZBE WA I R=Yarzidl e ThbE
s h T (Kotler [1984] [1991]),

T BT s N AT, [EofEh
WKHBEINTWEIERLRSE] oL i) —
¥ — (Kotler [1991]) okl E LT, #HBlzL
— P2 HEL., IBHEEZ BN, RS
Rl & BN S & A HAROIE KRR~ — 7
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HIERD TN 5,
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1) FissBif (position defense) (F FHISPY
VZHEBUAN Y D BEIER L)

2) MERG# (flanking defense) (EMEIOIZ
NGNS TR Y )

3) JeHIBifs (preemptive defense) (Mo
BB )

4) K¥PifE (counteroffenseive defense)
CiHPipCEE, EHBlng S BRAH)

5) BEIFi#E (mobile defense) (Blifir DM
HLA DF A Z)

6) #iE/NBifE (contraction defense) (Mg
FIRER. FHEIASHEN)

i 3 midsh) — ¥ — R ZEE T30
T K LEOPFERIKIE S 2 BT LHK4% b
L, B BRBEFHFOTEZH L2 L HKD
5% (Ries and Trout [1986]),

S5, BifsI—r T4 v 7 - ' TNEL
T Wi/ —F—n, Yarvr&yary
~ (Johnson & Johnson) @ &2 L\ EIEH
74 L /) (Tylenol) DFfitg5| FiF=ik)s ¥
AV VOB X BRifERRI L7z — &
RhiFons (1005EH7-0 1 NIV W18 N
VOB T, TYVAMV - Y =X
(Brystol-Myers) ®% bV (Datril) #% A
(19754) Tk L7z (Houser and Shugan
[1983]) (Ries and Trout [1986]))o

L2 Ly MEFRERIE I3 L DTS = 7 B
DEICREINLLDOTIE R, FHUAEICSH
WTh, BFERZ AV MIERL, fFEn=—
AN Ly RPUi 2 5 L. alkeg 2 Bl
FILL, 7uE—Y 3 2RI HEL T,
T @A OMERE - Pifls 2 M H I ET 5
(R [1982]) 6

F72. TR TEOHZHENT T
YRICRTE2HBEEPDL, Y= T4 v IX
HEZHRELCT, BT ~ FoMHERZ2 X5
BEICH, PBifoduaromatsmzons
(Hauser and Shugan [1983]). Bhifirigkhg D%
HiE, Wi = =72 ICRESIN L DIFTIE
B\,

<A NVAX=A/% (Miles and Snow) lZ.
HRROITE) EOFFERE - % 58 LT kA
REZAIELEIST S 42080 EDE L
T. Bifhiisk (defender) ZHIFTWv5, B
AR, PR - TR b OMRT. &
FERBEMMEIIEREL TV A D00, FrLuiEs
ZRDT, IOV ZERL L9 L9, B
HEOEBONREZR LT EIZHLEH S
L LTw% (Miles and Snow [1978]) .

M~ 307+ — 2NV OO —f % 5
DBAAL v F v TEEEOREIL, T ORI
FTLOMHBEITHANIE  HEFEE TIEL v,
R DOAVARE W) BIEALERAINTD,
7o b ZATEEHEALERIE (X, (HEB OB Db
%A, MG & DIEAT D IZIED Al
Sawlliid b5,

ISO, IECHR LW X BF V2 - AF V¥ —
R (AERE) OWNBEDFT 7727 b AF V¥
— F (de facto standard) (3% LOEHETDH
0. WEHEEEE. BT - ERFEOTTTE
DEFRHAP LI L IEwmEONS (LA
[1993] [1997] [1999]) & 7% 5.

KMACDVDIZE LT, 19900 #b b =
2, BATORE L O B %% L72HD-DVD
O ZHZ, NECIZERH (DVDOH#IKE % 3R
ELTEZDVD7 # —J LIZIR_E) L7225
Vo—, MTEHEIBD (FVv—=1vA T4 X
7) REL, o0k MG e R
5726 20054E 121 E &V = — DO E IR E N,
BREAR— DIRDPT O NN, BMEITIEHE—
fLIFRE L7z LA LKREZEDOBRK T —F— -7
FH—AHBERK L. BDHMSZRIED . 2007
E2 HICHZ el 2 K L7z, 12— —
DEVEEZ 25 X 2 L7221 0% 70 E.
WEZIXZOFFET0EMNITILEORTEZH LT
Wb (FE [2009])
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WETH, FHATORNO g ZHEICER
AT A WRERIIGETE 2w (IIH
[1993] [1997] [1999]). Z9 L7=MHIX. 4
HClE, BAHERCAER L AHICET s 2 &k
L

AT Rt Hire 2 omoBENc X - <,
AF (FIH) wReMESHIR S b5, Zhnid
—EDREEINTTA NI IMEHLTW5,
., 77v>¥ary -7 KRLERETT VK,
HHrwiE, HHRT S ¥ F2H—T 24 BITE)
. RWERETH ), HWEBICH L TKRE LY
YU - aANERDLIEIZ BV, 9 L7
Tlix, LHEB 7 A VEPMEHLTwEEDH VR
%o

[BEAHE | IR Z D > TR IZdhb
53, AL v Ty TR X o THGOBEH
TELRVLDOEIFL, M5 HH 230 2
My CTHgIN D, B, o 8RN
T, MEINEE, [7HY AN ITERT
S EeMEDE B (Reichheld and Sasser[1996]) o

AA v F v TREREDE T AEIEE 12D
BBoTWhEFTIUE ZO0Af YT 113K
HNT, AL v F v B, RAERE D
B CEHEOLRPIZH, BIENOA YY) T4 %
MDTVWBLELH L. EER L ORI LA
CAHEMAAL v F ¥ ZREREZOWTH HEH
J T NUE % 5%\, R & o B2 BRI
A XY NVT 4 OHEFFIZDO %25 (Jones et al.
[2000]) -

T2, BEDAAL v F v FREEREICE L T,
—EHEBOWREEOBK LR SN D, BH
BN bR TH, HEE LTREBEE
AT IC o TWwAr — A WA IS
(Kotler and Keller [2009]),

4. BEEHFOOY YD

RS, DA OB, BERL - B %
il LT, PEsom EICHEESEL L) T8
DTH b, BRI, HEDZITIS [HE
flifiEi] ISR L TWAZ E2AETAIEICK
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> THEFFTE 5 Z EAMHIHRTH S (Sasser and
Reichheld [1996]) -

BRI 2 AT RICIE, KIE -
MR E I X B AR oSS, BI SR GIEEIC X
% HATHER K72 ) OFREDOWEN, AL
HARL—F 4 v 7 aX bOKK. BEHMIC
X BBEOIKR, AIEIEGED R W EE
DIFH, BERERIA IDPEL LV LB
515 (Reichheld [1996])

EHICIE, BEDPRELTWD I LITEEN
¥xv vz 7a—bhbWREENE L B
FEHFEERLY - AOEBALIZAT /23 A M
T AHMELET I LI b,

BURAERE, BURE, WY =7 & —1/ME
LCTH Y Hbsd (Rust et al. [1993]). B
WA Y IVT 4 ol b, PREPEO R b &
SN T BB SN Tw b, BEEEBLER)S
FTANMEPEEEOM 2D % h % (Hesket et
al. [1994]) ., B&HEEDSH T L, Bixo A
YNVTADBEFE Y, FHEOEERLHIRIZO LD
% (Sasser et al. [1994]), HHZ T A Y IVT 4
M5 % E IR, FIEI325% 70 585% 8 IN$ %
& D¥EH D B 5 (Reichheld and Sasser [1990]) o

FEMEFERIIEEWME OB L 2T 5720,
B G OREEATRO SN Twb, R
IR S N E R EERANOEH, KA
¥ MHIBEDOFIH 2 EBAREN DB G & o TR
HAEFFICO A5 (Henning-Thurau [2000])
AT LU 7-E OB, BB - BIHZRY 24
B THIENHEE LTHEITFONLZ EICR
%o

04 YT 1 OWEIZIE, WEzir) 7200
AR (basic). TEMWMIEM 2T 24TH) = HH
(reactive) . L H F° A % 34 5 HAEM
(accountable) . $2% %17 ) #A! (proactive).
TECHBHTEN—- P F -y TR
(partnership) OEERERH V. EEOHER
SHEREL PGSO LN 5 EOR R ST 5,
MHHHENS . BALYS72 ) OPERAV/N S »
LERERETDH 505 R L OBREIKE
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RO T L & FIHOIERD 7201237 D
RiE%R EXITH>TVWBGCED L H I, 78—+ T
— Yy T M- T4 Y TOWEL LD
(Kotler [2003]) o

T 72, BRORET LW - Al~ORIG
(Hart et al. [1990]). 7¢£3% B O il j& Ok
(Reichheld [1993]). BiZeHErC. HEBL - B0
JEIRZEH] & EZ O & L (Reichheld and
Sasser [1996]) 7 L&k i asidA b T
Who

74 =%V 51E, ASCI (American
Customer Satisfaction Index) % %!} #& & AR
i JEBE2 (Overall Satisfaction) Z#&/R LT
By, HEOMGE MEWE. ARMERRE
RS C ORI ENRENTVS
(Fornell et al. [1996]). #&MMWE 2T S
NRTIUX, A, SEZEAB L, Bl
A IHETAL Y VT 4 AL B,

OBH 5L, BEWEIE, 195048402 [7H
BHm R ] OMER - FRZ - T B,
=T 4T Ay T MIBY LT,
BLOf#EE R T 2 C (K0 [1984]). 19804
25 DG (transaction-specific) B
Fim M E. 1990FE ML REMW
(cumulative) BZWEMSOMET 2 & B L T,
BRI~ — 7 7 1 ¥ 7 Rfik & ©H YO
Diwid e B0 %o TWwh,

s e R B2 L. AR OEE R
Mz %o boT, WifE N7 3 —< Y AMOD
—E S AR—FF F A4 L (Oliver [1997]) %
FIH L Camak S b BRRMYBE I EME 2T,
Wz, —EHHEOEE#ZOBREIHZ k)
DT, PHEE, 0A Y VT 1 OITHRE L
LCZITIED AL EDTE S,

HEtny (aggregate) BZFWIEBESIZ. Hfk
WAL Z 77 v FRMEFET LITERILD
DTHY ., MHOWMREZELTVD, Vol
A TR SN DS & RHE TR S 1
M3 1) Wi 25 Tw» a3, —R
WCENDPETT AT EDH->TH, —EDWL

KEZMFTEXZILEPBEINRTVS
(Anderson et al. [1994])

72, AL v F T T X PRI,
R ER LD T RITER & 72 5 2 & 2HI%E
XNTHBY (Jones and Sasser [1995]). A A
v F U AR OIS IANT 72850, [
DoaALYVTA4] ~NOMPKREHETSHZ L
ARD LN 5B,

BEREIZ 72V g B BIRO A2 7% <. BRMED:
LIFEOLNENAT 4 v FAVNSITIEHIK R
(constraint) BIFRMEDSS TN 5, I BIMRMEA
SEBNDNAT 4 v P AKX AU, R
MY AHEROHBEECI22DOT . BEH
(dedicated) PAfRMEAHESTE % (Henning-
Thurau et al. [2000])

5. CRMD#SE

CRM (Customer Relationship Management)
. BRI LNV O (BN & BEDR)
DN 2 BLE T 5 RIS E R T TILHL £
BeCTdH 2 HS, MR O [H) AR LAl fiE o[ 1
WZOBDDH X)) BRINCRIA T 2T HIENTE
% (Payne and Frow [2005]). CRMIZ. 7 —
FR—, [BHREM A EEZEH LT HELD
R Z A RICER S 5 (Winer [2001]) &
ENRELHEHTH L, B - - R, Ay
t—Y, 7TaE—varviEhAI~<AL AL, E
BLOMEZRD, BEOMT., MX2FF X, L
i - MIE DR LRI Z BT LD DTH
bo 6

BEMERFE (churn rate) &—@EMRICB
LB DORERARE 2 FrBEE DR T L7z
DOTH Y., BRI MBI T 285
HMERERABEEBETCHRLLZLIDOTH S
(Harris [2009]) CRMICARILL 725 — % >
b= T4 TIZBWTE, REENLD
TEH. WBHERREE S EIZLZEED» S DK
JBZXIN T A T — 7 N— R L B EHAR
LN,

R=T 7478 V—VaryyT



&, e S — M — R S— b — BEEN
— b= MERNN— I F—DUODFE 8
— = (ENENEZHET H100H 73— |
F—) L ORI (relational exchange)
LR 2B ENTESL (Morgan and Hunt
[1994]) s S TOMEDORIRICBIT S, BY
(commitment) &5 (trust) ZrHl& L7z
2y NI =7 %EEZDDICTLI L= a v
Ty TORERBEUNHINL, =TT 4V TD
L % BNRFGFALELTELZTWA,
CRM % B Dh Iz #D % $kH] (imperative)
ELTIE. EIE SR OMEE, EIE 2 MRS
O, R 7ot ZA0EA, HEEBOHED
I BEMEFREOZDDOFERB BT O N, BED
HE, BEMHOEEINEO G, ANEIRD
WEHOAM A, BEBLZEE T 5040 7% E05ED 5
NTWwsZENNHRE %5 (Righy et al
[2002]) o 123 &S % A H. DS AE A T 75
> TR ZEZ LEZHAMBRPBES N, FH
BI4% (learning relationship) & Xi¥h, << -
NAZIA ¥ =33 (mass customization)
FHBULCRRA =774 v 7TORRZRIRL
T BEMERICO 2% (Pine Det al [1995])
KEAEFED T A DO L)V THGOBEAREAL
UBIA - HAIIA X =T 3 vk, BNE
THHE IS CHEEmME T RAKILL L) L T5
bDTH% (Pine II et al [1993]),
CHOLIRAT YRR, =TT AT 87
F =< YA ED72DI21E. IS TA MR 2
WEZWMEIELOTERL, BE L ORIk
Fehy CTHRE 2 PR < 2 ATHE L OFEIRIC
oL HDOTHDH (72& 2Z1EDwyer [1990]) o
fEHH & G- %2 il 9 % & SR CIGEIEHE
M7V I 7 2513 AT X - OB S
BRELRERZ D220 REENKE W
FFP (Frequent Flyer's Program) (2ft&sh
X VL= ary v TONRAIIARX
1t (EBAL) A3HEAR, THAL (RA ¥~ OERK
R Z 72039 AR RSN TW5,
FIEBRE & RO % ) & BRMEZ RS
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TH)L—=—arvo TS =TT TER
— 774 v 7 OIEARNRKIC (dimension) & L
T, It 7 MRIEHRFE O ZIT )
& (integrated) ~—% 54 ¥ 7, BHE. &
M, OBRERESEERT AN AT
=T T4 Y7, MROEHLeNL L ¥y —F
W= T4 7LEBIT RVATA v
(holistic) * =474 7 & L TlERTS
TEBREALNTVD, WTNERNTH, 4
Hox—7r 74 78 e LTREFRI N
L) T ERENIR R, R~ =7
T4 TR L Tw5 (Kotler and Keller
[2009]) o

29 L72EN S, BAFRBNCHEE ORD
LAfifEx B L L Rt 52 L vk BN 5,
koo £ YIvT 4 OEEOIEA, flifE (X
WNDOERK) OFEKE S L3R b K ST
Wb, MMEDE VR, 8%z L.,
SROBNHES T EHHPNT VD, PEEN
OEBEMEIT IR, S ET s (EEo
P—UCRAZEHRITT S) 2o BT 5 &A%
FILL T3 (Kotler and Keller [2009]) o
A D WV OMERER > = T I BT &
#<{ 7Y —"7 (oneto-one) *~¥—477 A
Y7 BB EFITAER R A - v —
ry4 vl RBEEINGEZ EDS WV, B YL
T 4 Rl % i < Bk A 221 T <L B
ISOBEEMZ BT LD TH 5L, EHN~—
TT 4 v 7T SRR FRR TR
DFERoN L& HfE T (Morgan et al.
[2000]) APEEEITMA L. BB DO =—ZAAK
EHiZENEDIFTIERV, Ty =7 -
R—=T T4V TIEEDO = — XHN TS, L
XM LT 555, BHENOFERIIMKL %5
(Peppers and Rogers [2004]) o

R LIS, TuT74—VITHKRDE, RS
YA XENTA T 77— R Ay =T Ml
42T 4 THRMKEINE D, ZOFHbiR A
YIMIWEY =TI E, EIICRIEREOS
WHE & A A — T LB D IEARLRBCH
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HK-3 EEHTHEOREEEE

S mmRR
| ERamsevay
o AL
e

AT - SRR

% (Peppers and Rogers [1993]),

LA L, BRI &I % A7 EIR
WHEDIIPIT, EREHZ SEELEE LA
WIREIHER . RIBOREICEHKT 2> = 7
EBR DN E NS, BURTHI Y = 725 <
TH. FEHEOMBEIEA T IUE, FEOIL
WIZWELITLHEBL 2w (Slywotzky and
Shapiro [1993])c W=7 - NV F—D LX)
72 % % [0S 2 R B BOK b M ShCn b
(Cao and Gruca [2005]). PREEHD 72012
. PERBINCHI% % 578 L (Zeithamal et al.
[2001]), FBE—Y 3 VIZHIET A IFEEE
OFIAICERL, 23227 —Ya v 205 %
ULz 5w,

F7-. FOAEFERRE L, 8 - 2R L.
i D EF R AKROY = 74 ¥ 7% )]
L) KA WREICIH B L Tw b CRMIZ,
BE O, MR X (growing) FTEIL
D% (Kotler and Armstrong [2009]),
CRMDSBEHF KT 5 EEHTH H L L, B
BB L MFTsZ LTI EE SR,
BWEDTA YT (aging : #4) RV S
720, BMNHERE D 2T oL
A 2 N OMERHZAS, BB O Y Ak % X
LRITNE R SRV, ZO—FRIEDE K
TH5bo

BEOFRICEHL T, 7L 37208
BRI BES NS, R~ —7 T

1 Y T ONDPENRER AT —7 RV —,
A=V A VE T T4 T AR B
MAIa=r—3ary - TI9v b7+—LLET
BHEINTED, IRTOBDAERA v -V %
HBELTWLEZLEESNTWS (Duncan
and Moriarty [1998]).

TR Avk=Y (7T Fflifli. %
P, SElRE) 222k =TT VT
AIa=r—varo—EBE oy -0
¥R A X (one look, one voice) DEEM:, W
B AT =7 F VT =L LT ks s 2
EDFANTWD (Duncan and Moriarty
[1998])

6. BREIHIFONENFER

P PR RE (2 IR AR RE, THIERRRE. JEEARRE
CREEESD Y T2 75 v NEHICHRENY
B DH XD 1w, BEMFFEIEICD TSR
T &9 RREEEDD 5

T JE VS & B R AHERR DAY - (R T
REGEAEZ EOTWELD, ZRUSD a3
2= —va O (E%EEOxE) . &
b, BEIREEOREE L & OGRSV HER:
FAZWED

L DRSO RS IR E D 725
Ly =774 Y THEOR—=A LFIPNEL—
HT, BWREEHOT A YL T 4 2B T A Y
VT 4 ZED, 2 5IIEMSEMED R FIZo %



25 L DR H S (Reichheld [1993]), =
L=y aviy 7l =754 7TO%
ILDOR—=ZAPH—VY R « =4 F 4 v 71K
LTWEEDFERIZOLRDESLIDTH S
(Berry [1995]). %R & B HERICIEPE
(BOBIELIEBAT R TIEDHHH, T b
TUET BIEPHE I N TS,

TR (B DAL T 5
T4 YT 4 OBLRDOILH) 1THLEREICX
S THRFKEMRPERMTRLRZY, 202D, K
W JE &2 Felh & U 72RBBOR. GBS H S
LB b TlE R\, BEOBREIIHT 5
BZWEEZIRT LI EPRLET, A v F v
7« 3A MDEOWARY — U2 T
v AL v F 7 - TR PR VER (HE)IE,
EWMERLRE) Tl E W (Fornell
[1992]) 5

B2 i KL %2 H 35 9 B MEFRIRIS 13~ —
TFIFA4 YT e AT NOERERNPL HEHTE
VA, BTN OFM AL KT H 5 7 b
BRGE R L ERIIEHOMAK LB X A% T
BT 570, ERHYR=Z L LTHESNS D
D TIX7% v (Anderson et al [1994]), #h%
WiRd 5, ~—7 71 ¥ 7 LOIERESR D
Welhd, TOFEGWmMIBEEIINT LT T
OU—F DR TH S,

BEOENICE L T, BEEO L2, 20
By W= b F—PEEZINTVS (Payne et
al. [1995]) A%, T A XNV T7 4126 Lo
RADFH PN TS, HOBENL, 7747
Y IMNDEMIZRA YN—=FMEDT, AN
v T e T TAEET S ENRBEINT
W5 (Kotler and Keller [2009])0 #s 2757
O (EAL) 3REER. THY—E A
THO. af Y74 OMEBIEES NS,

LB L. 75T - AUN—ADY—V 2R
WKL TEDPETH BT T
5o WROMER. B - BHZHTF, VE—-F
FHERET 5720 SEANOBRZEN L E HE L.
KHEHODOEWBEEZMHEL TV 5, bAHE
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DORFEM L) fAE DT TARL I
EM27000 ANVL EE2 % L. 1550 M Dk
£ - YR D5 EE (20084E B H ARl i
20094 4 H27H) OFIET 4 A== V' — M
Wik 970 RV 72XV 750757 @
E2NS, AESEIIND [77 7V - 54
A=—=] w7773 7R LTWA,
L. IDAD X VN — X h — FHERIT S .
17— AR = FHEGIEATE (45 H),
ARG L HHRE & ABGRRCRERL ST v X, 4F
4MOEER. BREFY VF VAL V¥ —=HRE
MEN, 77075 T XA VIN=[REDIN—F 4
LRSI N D, ZEBREDZ v XHEN TP
T& (MHRIUT). Too A= FEh %k
WMTES, T9 L-F6 %2 HEFIC AN UKE
WHOBERIFEER~ — 7 7 14 7 (Schumitt and
Simonson [1998]) DFER, KEHCEB L7727
OE—3 3 YORMBILSZITANLNS L9
2% - T &7 (Motterlini [2006]) o

B AIACHE S & LIS AEER T 19374R 1
M L CTWwbo, F4EICIZPREED X5 AFAE
O [1ekE] DRITEN TV A, HWE - SUEDE

BEF v Z) =TI, 1947825 [1EEE]
ATV 5, KEIANTORERTELIHERER

Ty ¥RE2V—FLTWw5,

FHEEIKOZOXBEME LR LT $F
BN IPE &2 0 L. RESLHIEEASER T H T
WA BrkE b PlES 2AHT - Y A2k o
TWb, s

R O 79— ¥ AR CTld, HEE A ik
K123 Z L (Dowling and Uncles [1997]) o
Lo LwozABIRINSG &, HEIITAHIL
& o T HIRDOY — E 2 0138 0 22w,
N—L—+¥¥v Fv > (Harley Davidson)
DT7YIITTDEHII A—F—LLTOE
WA OB L CEREMMATE S &
5 —AiA % v (Kotler and Armstrong
[2009]) -

I ORI T, BRI T EEBEMERO L
5D, WRENEL R BEPLDT S0

1|
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—FFLOWETH S, 7LIT L - =LA
EEZTETCVWLRVEE~D, 7LITA - W
—VCREMBETELWBRNEEL R D,

WS, [ IZWRERNSVICE bbb
T, FHE (%) N0 Y ILT 1 ORVER
THY, KAV M-V RAZEZT S EBET
HUEE DB, PO NORAL BE MR BENE
DI B, TUE—Y a3 yDH v M)
DI/ TCHEDOR}IBOLERED /I TS
(Reichheld [1996]), #EH &3\ 2 R WEHE D
MeFRIZ, FEEERANDOS A F ADOFEE)ERY
HEwy Mz, ¥—7y MNEFEDSOIERE
BEOBE - filicks7asy s b 4 2=
ORBEZOEBIL,. OWVWTIRINSFZE TS 2 b
DFEREF L L VI FBBEEML T 5,

CHOLZREERET AL, B QWA
) BT HICHNTLRBDO~—r74
J eIz —=varv - -7Tuarsr0REMH
(VI T ARG - [HEHRIRIEZ L) 25KD 5
N5, TOFERIEIIEMBIICIML, i3
LX)V, =T T4 7 - LX), =T 74
Y ea3Iazhr—Y gy LRIVOEBEHO
Ay b—=TVOWREPRD 5N S (Henning-
Thurau and Hansen [2000])s 75 ¥ F « L X
VOEHLRATFTy TTHREIR L P
(Henning-Thurau and Hansen [2000]. 2> 7
YIUMBIEA M=), TURAMETHD,
BHREPSZATAT - I v 7 ADTNF -
a5 NThbs

BEEEZD L, BRBEELDAL V552
T4 TV HEMDHEREI N LEDNH D,
HOEAEREENR Y TRI X ME2 XD |
My =7 RE B LILSEEZHINT A
ERFEARELTCERYR =T T4 Y712
EZMAZHLDTH 5

WIS, A TV TR THER - Bl 548
HBi% % hN—F 5% OB 2 1 I AN
TFHE 7% 57,

e 2E. 7 ANV T AT —F v
(VOLKSWAGEN) O3 ki3 465 & S

NTw3, HEIEORAEREZEETL L. b
HZVIEEFEEOANLE T Iy F2HEFICAND
EL IA VUV ITMRRIREGERERNE 2 5
(Chojnacki [2000]) o

T, WEFA A==V —ME, FA—ax
=TTy MNeENPL, KEDNANAAL
VHETHL LT IEOLNED, =AY
Y TRIRER R EERZITICREL TRy,
FEFRmUEOBE LNFERH ZiAEbYE
T FrHEOI Y AR %KY . BEFHHICH
ZEVWTW A,

IO OHEGE)L, BRSO
I T MIRELRAERIZVWI EEZRBELT
Wb E9IZHZ 5 (Thomas [2001]).

G - I - ML ESANE R ED, VE—
TP —IATE R EIL L7, T~ R
OHH] (HEHEHSE) 2HTFLFTH R A
HT 4 TR EEOW K DO IR EAT K TH
bo BETRELRFERTH L Z LDHIRTD
BN AT A T REEDE M LWz Zid,
Fiwd oA (72& 2 iEMuller [1998]), w4
YNVT A4 - Tursn (2EziE, VE=%IC
FEBIREO BT —< 28— 27 OERISA K~ b
RRA Y MM THHATE S L) ITEBTE
577 41) T— MllEEZR L) THE THLL RN
— b AL L7ZERZ R LEAE L T L
B\,

F 7o, BRMREE ORI, FEZETA N
DFBOES (a unit of error) ZEKEL T
BY. ZoOEBIL WHTHES L. xR,
WETA7:0DI1FEALTRTOERE AL
TWw5% (Reichheld [1996]) Z & ZFEZFkL &
L% 5w, FET RO BB % YEk
S>TW5b,

HHbIC

W% DRI Ry 22 IS 0 3 >
7 M BT LA TEBSNLME
YAV VERRET B =7 b =4
YTEMETHODTH L, £ I TORFBHER



HEMEIZRE L CL Phifriig e LT b2 5L, I
MR E (ZZEREWZERT [1987]). Hig o nlkk,
BAM X OM, BIKIERE & A S50
HREL RAONLRL holzblFTid v, 7—
FR—=ARFEH LV V=2 ariy T w—
774 v 7RCRMOERIZ X - T, BIRHER
T EHDOTIE R, BEMERFRIEII: L
5. FEORE., IKOWHEN: % o 7 4T
e L COEBIEE > TWb,

BHEMHFERHBSAZOBEL 2 EHRL
T BEEHRZHRL, &L, MECTHRLR
W= F =L LTHEKTAI LT TEUET LM
FHEFRENE L, ¥ —7 Y PNORIEEOE 2 5
D, FHERBKOLPTHEIE T > T0b,
HiE ORI - HRERX=ZIZ, wVF - T
FI2MNDI—T T4V A a2 —av
(B L OxtEh) #@U T, FHT LMk E L
THEZEZBN L., RBIZAAL v F v TEREORE
SEAMLTE DT & N 5 R AHER R O B T i 0% %
L ZENTE D,

AA o F v TERE hH b B FHETENIREE
e LA O WITEEEIC D BT b h
Ehbhv, AL vF v FEESHEE I N W
Bad, MEHROZOOMEOT L I T A,
UAXNVT A - 707 TEH, WERAS LV
TREINDLEND S,

Pifirigkng ok & Lo (pitfall) 1. FRVEiEp
DB L THYMORERERIZZ ), BHCmWAIZE
HbWnbZ L THDH (Porter [1985]), EHIAYH
B U 7B g A3 75 K - K1) r—&
I TN ZEIRDEN D,

FEMEFFIC X > TETN AR R EERL L,
HFTY —THRELZIEIHEREEIATVS
(Reichheld and Sasser [1990]). %7z, [RIFEIZ,
BEMERD B WIGREEZ D 7263 LTh, F
FABD 72D, FBHEOESRZEY ) 5 2
L3 T& %\ (Thomas [2001]), &9 L7z4Kk
D ELUE L <. BRMERE & FrBUB R S O 21y
B0 RLT 2 BOR, BSOS, (72 213,
BRI & 2 IESE TV ORE, MEK
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B~z 72 21 XRust et al.
[2004], Gupta et al. [2004] 7% &) AT —
IRV =TT B HNF  ADREY AAE
WFeifEE LTlRL T b,

1 [TEHREABIEOELRLZLDIZH ST,
WHhTFLTADOREZET 5%, HDELLDD
E9.) (HfT) LVIHEVDHL, LirL. Wi
PRVEERR L 7B 2O O AT 22 < LT
b3 L THED E W) BRI Y 772512 <
Vo THICBIT BV EEEIE S DT,
3L A LD, MREEMEWZ & Zhaifts L
TWwh,

2 HE#E (consumer) % (customer)
EHESRRBIICHI ) b b 2 LD, L
L. BB Y=o b = T4 0 7I2Bw
THE, BETHH., MG Z DT/
ERHEE L VEEDITZ) ELMNED TN
5720, 22 TIRBE LW HEZHVTW S,
W3 HEEMBEIAIRAY—-UF Y a vy
(customer retention : Fornell) BAHZ, & &
y<— -+ F—Y 7 (customer keeping :
Christoper et al) & HERHINTWn5,
Vb—=2arvoy 7 =747, TV
V=Y =774 7, CRMLHFETD
0. BEGHFH L BEEMIERIEEE0E
HELTEBLZBZENTESL (Peppers et
al. [1999],

I/ ) b—=varvy S ex=r514 7,
ML ANV, Fralb s LRV, B—E R -
LX)V, F—=FXR—=Z - LXLVD4 L XVDIZ
BEREEZ T LDDLIENTE S (Moller and
Halinen [2000]),

T4 HEEOH# LT 2, UToXkH128
BRI N TW 5,
WHEEED & 5T XTD AN (potentials) — /A
A% (prospects) —=fIH TOEZ (first-time
customers) =1 ¥ — ME (repeat
customers) =27 54 7 ~ b (clients) =X~
’N— (members) —fEZ&# (advocates) —/%
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— b+ — (partners) (Kotler [2003])
CZTiE, RAAZDO T IEEKE
(disqualified prospects) 2’&FNTHBH ., #)
DT ORFEDS/85— b F—F T, IR 2 M1,
MO TCOR% (inactive or ex-customers) 236
FhTwb,

W5 HEEHONY - IROL I RSN
%o

R ORI s N=F T4 YT DR

AORE BRI~ —rT71 77 | BEOEHR

YoRE #7407 | FEORE

WERR  |FRIY—T71 77 | RROR%E

HkEE | FHENS-T T4 VT | EEORE

ANER | [t~ —r74 77 | FRORMI

WEEE MR~ —r71 77 | BEOM

BHEE | T-x-rT71v7 | REOME

RRETE MR =7 177 | REOWH

AT Kotler [1980] pp.23-26.

6 CRMiE, HEEROEXRNTHY, 7
v —"7> (Oneto-One) =754 7,1
L—varvyy 7 -R=r 54 vr7EREFEEL
THEAEINALZEDHDHS (Peppers et al
[1999]), Payne and Frow!lZCRM®E#H% .
I2ADEFREHE 2. k% o ki & L
TRIRLD L)L EZ TS (Payne
and Frow [2005]),

W7 ERMEEO R EREE I 2 E DT o &
IZHBITE S, TI2T HEAMEIZE A

D, FFIEEFRERT . MMM IZREN T, ¥
FrERHm DM R 3, FEAMHEIE, Sa%i
i Ay WG 2 AliE % R T 5.

7T v FEENCIE, T U F BEhT T
V=T N TI7 Y FREND 5,
HS i ziE FESEIg—N—H—2 )
iR, BHORANTTIINAGOE WY
— PO A B v, 100l T1RA ~ F
BoE, HOPHEIISL TS, 7, 10%DX—
ARAL VIO GEN, RA Vv Ty TH—F
AHE LT,

LaL. Z#8E &6 T, 2010465 H 6 HA 5
it (20104F4 H1H255H5 HEFTla—f
5 %) T E 4207 F A& d 5 % 5045 H
KL 7 % 10007 ARG & 8 %0 10075 LA
1Z10% & 72 - 72

T HAEEER. 773 —2 5 7 &ET.
KAV M —F (TOP & clubQ) 1ZXD L
TEWWEIZS U7 L — FRNCERER A >~
Mr—E2AZEMLTW5A,

LARS1ZHETO | RA0H» 50 Lk
BHWETHE B | X=AKRAL 2 b

50077 LA L 8 % 5
10073 9 2L 150075 1 A i 8 % 4
5075 9 2L 110075 F K 7% 3
1075 F 2L 50775 F A i 5% 2
1075 A 3% 1

AT - A RER—LAR=Y

2Rt

T - SRR



F—IWVAR=Y v ay TeERETLET4 27 MY
71¥. L-Breath. vientox &5 4 27 M) T 7
— 7T, 200910 H 1 H % 5201049 H30H
FTO1IHEMIC, 5P EOBA (1HIZOE
1EOH Y 2N POBIK X105 ML EOREA
T RA Y A—FOFL I 7EG] GREME
D5 %EG]) OFRRHRAL I NG, FROEEA
HEATL I TOHRKED DL INTWES,
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