
Denver Law Review Denver Law Review 

Volume 21 Issue 5 Article 2 

July 2021 

The Neighborhood Law Office Plan The Neighborhood Law Office Plan 

Raynor M. Gardiner 

Follow this and additional works at: https://digitalcommons.du.edu/dlr 

Recommended Citation Recommended Citation 
Raynor M. Gardiner, The Neighborhood Law Office Plan, 21 Dicta 122 (1944). 

This Article is brought to you for free and open access by the Denver Law Review at Digital Commons @ DU. It has 
been accepted for inclusion in Denver Law Review by an authorized editor of Digital Commons @ DU. For more 
information, please contact jennifer.cox@du.edu,dig-commons@du.edu. 

https://digitalcommons.du.edu/dlr
https://digitalcommons.du.edu/dlr/vol21
https://digitalcommons.du.edu/dlr/vol21/iss5
https://digitalcommons.du.edu/dlr/vol21/iss5/2
https://digitalcommons.du.edu/dlr?utm_source=digitalcommons.du.edu%2Fdlr%2Fvol21%2Fiss5%2F2&utm_medium=PDF&utm_campaign=PDFCoverPages
mailto:jennifer.cox@du.edu,dig-commons@du.edu


Published monthly by the Denver and Colorado Bar Associations.
20 cents a copy $1.75 a yeat

BOARD OF EDITORS

GEORGE A. TROUT -------------------------------- Editor-in-Chief
CECIL M. DRAPER BERTON T. GOBBLE HUBERT D. HENRY
CHARLES H. HAINES, JR. ROYAL C. RUBRIGHT BARBARA LEE GORDON

SYDNEY H. GROSSMAN, Business Manager

Address all communications concerning:

Editorial matters of the Denver Bar Association, to Dicta, George A. Trout, Editor-in-
Chief, 214 State Capitol. Denver 2. Colo.

Editorial matters of the Colorado Bar Association to Hubert D. Henry, 620 E. 1& C.
Bldg., Denver 2, Colo.

Advertising, to Dicta, Sydney H. Grossman, Business Manager, 617 Symes Bldg., Den-
ver 2, Colo.

Subscriptions, to Dicta, Fred E. Neef, Secretary, Denver Bar Association, 902 Midland
Savings Bldg., Denver 2, Colo.

HONOR ROLL
Members of the Denver Bar Association Who Have Lost

Their Lives in the Service of the United Nations
Alvin Rosenbaum, First Lieutenant, United States Army Air

Forces, August 2, 1943.

The Neighborhood Law Office Plan

By RAYNOR M. GARDINER*

The Neighborhood Law Office plan has had a great deal of pub-
licity during the last few years. As far as I know, Philadelphia is the
only place where the low cost or neighborhood plan has been tried. The
experiment is still continuing and it is too soon to tell just how it will
come out.

The idea of a chain of offices on the outskirts of a city, giving
advice at a low fixed fee, sounds attractive. I am cynical enough to

*General Counsel of the Boston Legal Aid Society in the BAR BULLETIN of the
Bar Association of the City of Boston.
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assume that the purpose of these offices is primarily to get clients-that
the clients will also be benefited is purely incidental.

The experiment in Philadelphia shows that these offices can appar-
ently be made self-sustaining. In the long run, however, they must
show a fair profit or they will eventually fold up.

The potential clients of a -neighborhood office range all the way
from those who are just above Legal Aid or social service level to the
moderately well-to-do business and professional man. The proprietors
of the local laundry, garage or store are not apt to consult the neighbor-
hood law office. They will be much more inclined to patronize an in-
town law firm. Other competitors of the neighborhood office are the
lawyers who have long been established in most suburban districts of
every large city and, while few of them have a large practice, its amount,
in the aggregate, is considerable.

It is true that a large percentage of the clients who go to a neigh-
borhood law office have never consulted a lawyer before. They, there-
fore, represent an untapped field, but the fact that they have never had
occasion to see a lawyer indicates that they rarely need one. If this is
true, it would take many hundreds of these people to build up any sort
of a decent practice.

I believe that the chances of a neighborhood law office's making a
real success are not good. People instinctively have a rather low opinion
of all doctors, dentists and lawyers who work at cut-rate prices. They
may know that a particular doctor at a clinic is a good man, they may
be aware that the attorneys of the Legal Aid Society are very experienced
in certain fields of law, but they would much prefer to consult a doctor
or lawyer of their own choosing.

A client recently summed it all up to me as follows: "I would not
come to you if I could possibly afford to go to a good lawyer." That, it
seems to me, is the catch in the Neighborhood Law Office idea and that
is the principal reason it will not succeed.
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