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Abstract

This thesis presents a study of business negotiation interpreting from the
perspective of Register Theory, a fundamental theory within the field of Systemic-
Functional Linguistics. It attempts to look into business negotiation interpreting from
a brand new angle, i.e, to investigate the influence of the three variables involved in
register on business negotiation interpreting. The thesis presents a brief introduction
to the background, importance and the objective of the present study. It discusses the
definition, history and features of business negotiation interpreting. A review on
previous studies of business negotiation interpreting is provided as well. The study
elucidates the essence of Register Theory with an emphasis on field, tenor and mode
as well as their relations with three meta-functions of language. Register Theory was
introduced into trandation studies in the 1990s. This thesis argues that it is plausible
and reasonable to introduce Register Theory into the study of business negotiation
interpreting since interpreting shares the same nature with translation, which is to
reproduce messages in one language through another language. It is argued that in
order to achieve register equivalence in business negotiation interpreting, the
equivalence of the three variables needs to be taken into account respectively. By
analyzing numerous examples from business negotiations, the thesis investigates the
manifestation of them one by one, which is the key to equivalence of each variable. At
last, this thesis presents a summary of the importance of applying Register Theory to
the study of business negotiation interpreting. In addition, it poinis out the limitations

of this study and proposes afew suggestions for further study.

Key Words:. business negotiation interpreting; register theory; field; tenor; mode
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