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IosicHuTEeNLHAA 3aNMNCKA

DONEeKTPOHHBIA  y4eOHO-METOMUYECKHA  KOMIUIGKC 1O  JAUCITUIUIMHE
«MHOCTpaHHBIA sI3bIK  (aHTIMHCKHN)» g crnenuanbHoctd 1 — 96 01 01
«Tamoxxennoe paeno» cnemuamm3ammu 1 — 96 01 01 02 «OxoHOMHUECKOE
o0OecrieyeHue TaMOXXEHHOW JeATEIbHOCTH» COCTaBJIE€H B COOTBETCTBUHM C
ocHOBHbIMU TosioxkeHUssMU Kopaekca PecniyOnuku benapych 06 00pa3zoBaHuu: OT
13 sauBapst 2011 r., Ne 243-3, PecnyOnukanckoil mporpammbl «HOCTpaHHbBIE
s3pIku» 0T 29. 01. 1998 1. Ne 129, Konneniuu o0y4eHus THOCTPAHHBIM SI3bIKaM B
cUCTEeME HemnpepblBHOTO oOpa3zoBanust PecnyOnuku bemapych, a Takke c
OCHOBHBIMU HANpPaBICHUSAMH TOCYJIAPCTBEHHOM TMOJUTUKU, OTPAKEHHBIMU B
KoHuenuuu HenmpepsiBHOTO BOCHUTAHUS ydallehcs Moionexku B PecrybOnuke
benapych, B miiane uaeogoruyeckor u BocnutatenbHoi pabotet BHTY u npyrux
rOCyJapCTBEHHBIX IporpaMMax, HOPMAaTUBHO-TIPABOBBIX M HHCTPYKTHUBHO-
METOJUYECKUX JOKYMEHTax, OMNpEACAIONUX MPUOPUTETHBIE HAMNpaBICHUs
UJEOJIOTUU OEI0PYCCKOro rocy/1apcTBa.

Hauupit OYMK npencraBiasier coOoi  mporpaMMHBIA  KOMILUIEKC 10
aucuuiuiniHe  «MHOCTpaHHBIM  S3bIK», Ha3HAYE€HHE KOTOPOTO COCTOMT B
00€eCleyeHUn HENPEPHIBHOCTH M TIOJHOTHI MpoIecca OOYy4YEeHUs aHIIHICKOMY
S3BIKY.

Pazpabortannsiii OYMK  cnocoOcTByeT  co3maHuio  YCIOBUH  JUIs
dbopMHUpOBaHUS HPABCTBEHHO 3pEJOW, HHTEIUICKTyaJIbHO Pa3BUTONW JIMYHOCTH
oOy4Jaromierocsi, KOTOpOW MPHUCYIIM COIMaJbHAs aKTUBHOCTb, TPa’KJaHCKas
OTBETCTBEHHOCTh W MNaTPUOTH3M, MPUBEPKEHHOCTh K YHUBEPCUTETCKUM
LHEHHOCTSM u TpaaUuIUsM, CTpEMJICHUE K npodeccruoHanTbHOMY
CaMOCOBEPUIEHCTBOBAHUIO, AKTUBHOMY YYaCTHIO B 3KOHOMUYECKOW M COIUATIBHO-
KYJbTYPHOU KM3HU CTPAHBI.

Conepxanvue y4eOHO-METOAMYECKOTO KOMILJIEKCa BKJIOYaeT B  ceos:
y4eOHYI0 pabouyro MporpaMmy IUCIHUIUIMHBI, TEOPETUYECKUU U MPAKTUYCCKUM
paszensl, OJIOK KOHTPOJI 3HAHMM, a TakXe CIpaBOYHBbIE MaTepuaibl (Tioccapuid
TaMOXXEHHBIX TEpPMHUHOB). B comepxanum Teopernyeckoro paszaena OYMK
NpEeACTaBICHbl  MaTepuajbl JUISI  M3Y4YeHUs 10  Yy4eOHOM  JUCIUIIIMHE
«HOCTpaHHBIN S3BIK», B COCTAaBE KOTOPHIX OCHOBBI T'pPaMMaTHUKU U (DOHETHKHU
aHTJIMACKOTO s3bIKA W  KIIOUEBBIC JIGKCUYECKHWE CAWHHIBI, B 00BEME,
PETYCMOTPEHHOM Y4€OHBIM TUTAHOM CIIEIUATBHOCTH « TaMOKEHHOE JIEI0».

[Tpaktrueckuii paznen DYMK Bkiatoyaer ceOs: TEKCTOBBbIE MaTepHalbl C
3aJJaHUSIMU TPaMMaTHYECKOTO M JIEKCHYECKOT0 XapakTepa; o0yuaroniue (1eicTBus
1o 00pasily), TPCHUPOBOYHBIC U YIPAKHEHUS JJII CAMOCTOSITEIbHON padOThI, KaKk
PENPOAYKTUBHOIO, TAK U TBOPUYECKOT'O YPOBHSI.



brox xouTpons 3nanuit IYMK comepkuT o00ydaroiie-KOHTPOJIUPYIOIIHE,
pPe3yJbTaTUBHO-UTOTOBBIE TECThl PA3JIMYHOTO YPOBHS CJIOKHOCTH, KOHTPOJIbHBIC
3aaHus Uil Pa3BUTHS HABBIKOB NEPEBOA, a TAKKE MPEIMETHO-TEMATUYECKOE
coJilepkKaHue dK3aMeHa Mo JucuurinHe «MHocTpaHHbIM s3bIK». JlaHHBIA OJIOK
o0ecreynBaeT BO3MOXKHOCTH CaMOKOHTPOJS OOydYarolIerocsi, €ro TeKyller u
UTOTOBOM aTTECTALUU.

Y4eOHO-MeTOAMYECKUI KOMIUIEKC 0 AUCHUIUIMHE «MHOCTpaHHBIM S3bIK
(aHTTIUCKAIA )» TIpeAHA3HAYCH I CTYJEHTOB OYHON (DOPMBI TIOTyUEHHSI BBICIIIETO
oOpaszoBanus, a Take npenoaasarencii BHTY kadenpst «HOCTpaHHBIE S3BIKNY,
B LEJAX MPOBEICHMS KAaK ayJIWTOPHBIX NPAKTUYECKUX 3aHATHUH, TaK WU JUIA
CaMOCTOATENbHON pabOThI CTYIEHTOB.
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1. YueOHast mnporpamMMma mno JMCHUIJINHE

Ne VA-OTVYT 07-07/p

BEJIOPYCCKUI HALIMOHAJIbHBIM TEXHUYECKWI YHUBEPCUTET

YTBEPXJIAIO
Jexan OTYT

I''M. bpoBka

26 despansa 2010

«MHOCTPAHHBIN SI3BIK» (anramiickuii)

VYuebOnas nmporpamMmma ajis CriCuaJIbHOCTH:

1-9601 01 «TamoxeHHOE TIETO»

dakynbTeT TEXHOJOTUH yrpaBieHus U rymanutapusauuu Kagenpa «MHoctpanHbie

SA3BIKW

Kypcst - 1 -5 Cemectper —1 —9
1 cemectp - 3K3aMeH
2 ceMecTp - dK3aMeH
3 cemecTp - dK3aMeH
4 cemecTp - 3auer

5 cemecTp - 3a4eT
6 cemecTp - HK3aMEH
7 cemecTp - 3a4eT
8 cemecTp - 3aueT
9 cemecTp - FK3aMEH

[TpakTuueckue 3ausaTus - 952 yac. B HeayautopHas camocrositenbHast paboTta

CTyZIeHTOB — 976 yac.

Bcero uacos

dopma nonydeHus

no gucuuiuinae — 1928 yac. BBICIIIETO 00pa30BaHUs — JTHEBHAS

Cocrasunu: T.B. bpyii, npen., JI.JI. Kaxxemckas, nper.

2010 r.



VYyeOHasgs mporpaMma COCTaBJI€Ha HAa OCHOBE THIIOBOM y4yeOHOW IpOrpammbl
«AHIIMICKUI S3bIK KaK MEPBbI MHOCTPAHHBIN S3BIK», YTBEPKIEHHON MHHHCTEPCTBOM

obpazoBanust Pecnybnuku benapyces 22 Hoss6ps 2007 r., peructpanuonubiii Ne TJ[ — E.
051/Tum.

PaccmoTpena u pexkomMeHJ0BaHA K YTBEPXKICHUIO B KadyecTBE paboyero BapuaHTa Ha
3aceaHuu Kadeapbl THOCTPAHHBIX SI3BIKOB

15 depans 2010 r., mpotokoi Ne 6.

3aenyromuit kapeapoii Kysukesuu I'.I1.

OnoOpeHa 1 peKOMEH/I0BaHa K YTBEPKIEHUI0 MeToInuecKoi KoMUCCHel GaKkynbpTreTa
TEXHOJIOTUH yIpaBiIeHUS U TYMaHUTApU3AINH

A pebimre 2010,

rd
npoToKon Ne

Ilpeacengtene

ﬁ%f ~ bormanosuu E.I'.



IHosicHuTEeNLHAA 3aNIUCKA

ey 1 3212494 M CUUIITIMHBI

Bxoxnenne PecnyOnuku bemapych B MupoBoe  oOpa3oBaTeiIbHOE
MPOCTPAHCTBO, AKTUBU3AIUS MEKIOCYAapCTBEHHOTO B3aUMOJEHCTBUSA B 00JacTU
BBICIIET0 OOpa30BaHWs, HAYKW W MPOU3BOJACTBA NPEIBSABISAIOT MPUHLIUIHAAIBHO
HOBBbIE TpeOOBaHHUSI K KayeCTBY BBICIHIETO MPO(EeCcCHOHANBLHOTO 00pa3oBaHUS U
TpeOyroT Oojee TITyOOKOTO OCMBICICHHSI TPOOJIEM IMOATOTOBKU CHEIHATHUCTOB.
CeromHs CHEIUANKCT PA3IMYHOTO MPO(HIIA TODKEH HE TOIBKO BIIAJETh OCHOBAMHU
MPOU3BOJICTBA, OBITh TOTOBBIM K yYaCTHIO B MHHOBAI[MOHHOM NESITEIBLHOCTH, HO U
rPaMOTHO OCYIIECTBIIATh KOMMYHHUKAIIMIO B MTOTUKYIBTYPHOU Cpeie.

JlanHass nmnporpamMMma HampaBiieHa Ha (QopMupoBaHue y Oyayuiero
CIEIUAIIUCTA WHOSI3BIYHOM KOMMYHUKATHBHOM KOMIIETCHIIMH, COCTAaBJISIOIIUMU
KOTOpOW  SIBIIAIOTCS JIMHTBUCTHUYecKas ((doHOJOTUYECKasl, TpamMMaTH4ecKas,
JIEKCUYECKasl, CEMAHTHYECKas ), KOTHUTUBHASI, COLTUOKYJIbTYpHAsI, AUCKYPCUBHAs, a
Takke MPOPECCUOHATILHON U COLIMOKYIBTYPHON KOMIETEHIIUH.

L]envro 0OydyeHUs ABISIETCS OBJIAJCHUE AHTJIMUCKUM SI3bIKOM KaK CPEJICTBOM
YCTHOM M MUCHhMEHHOUN (hopM OOIIEHUS B pa3IMYHBIX cepax OOIECTBEHHON U
poeCcCUOHANILHOMN AESATEIBHOCTU B YCIOBUAX MEKKYJIBTYPHONH KOMMYHUKAITUU U
KaK CpEJICTBOM COIIMOKYJbTYPHOIO Pa3BUTHUS JIMYHOCTH U (HOPMHUPOBAHUS
IICHHOCTHBIX OPUEHTAIMU 4Yepe3 JHUAJIOr KYJbTYp POAHOTO U HWHOCTPAHHOIO
SI3BIKOB.

OCHOBOM [TOCTHXKEHHUSI JAHHOW WENW SIBIIAETCA NMPAKTUYECKOE OBJIAJICHUE
aQHTJIMCKUM  S3BIKOM, KOTOpO€ TMpearnonaraeT (GOpMUpPOBAHHE Yy CTYACHTOB
KOMMYHUKATUBHON JIMHIBUCTUUYECKOM, COLIMOKYJIBTYPHOU U TPodheCCUOHATBHON
KOMIETEHIIUH.

3aoauamuy MTUCIMIUTAHBI BBICTYTIAIOT:

— MOJTOTOBUTh CTYAEHTOB K €CTECTBEHHOW KOMMYHHUKAllMd B YCTHOW U
MUCbMEHHOM (hOpMaxX MHOS3BIYHOTO OOIICHHUS;

— HAY4YWUTh CTYACHTAa NPUMEHATh AHTJIUNUCKUN SI3bIK JUISl PaCIIUPEHUs U
yrayonenus npodecCUOHATBHBIX 3HAaHMM W BHJIETH B HEM  CPEACTBO
CaMOCTOSATEIILHOTO TIOBBIIICHUS Ka4eCTBa CBOEH MpodeCcCHOHATBHON MOATOTOBKY;

—  pacllMpuTh C  TOMOIIBID  AHIJIMHCKOTO  SI3bIKAa  SA3BIKOBYIO,
JUHTBUCTUYECKYIO U COLIMOKYJIBTYPHYIO KOMIIETEHIIUIO CTYICHTOB;

— WCHOJIb30BaTh IIMPOKHE BO3MOXXHOCTH WHOCTPAHHOTO SI3bIKA  JUIS
pa3BUTUSI Y CTYJCHTOB KOMMYHHUKATHBHBIX yMEHUM, ONbITAa pEIICHUs 3ajad,
dbopMUpOBaHUS UX TPAXKIAHCKON MO3ULIMH, TPUHATHS HPABCTBEHHBIX LICHHOCTEHW U
KYJbTYPHO-UCTOPUUECKUX  TPaJUIUH  OeJopycCKOro Hapojaa, TIpakIaHCKO-
MaTPUOTUYECKOTO U JAYXOBHO-HPABCTBEHHOT'O  BOCIHTAaHUS, YBaXEHUS K
KYJbTYPHOMY HACJIE/IHIO.

3aHATHS 0 UHOCTPAHHOMY SI3BIKY CIIyKaT (POPMUPOBAHUIO M PA3BUTHIO Y
CTYJICHTOB II€HHOCTHBIX OPHEHTAllMM, HOPM W MpPaBWJI IOBEICHHUS HAa OCHOBE
TrOCYJapCTBEHHOM HJICOJIOTHH, HJIeH TYMaHu3Ma, 100pa U CIIPaBeITABOCTH.



Tpeb6oBaHusA K 0CBOECHUIO UCIUILINHBI

B pe3ynbraTe n3ydeHus: AUCUMIUIMHBI CTYJEHT JOJKEH 3HATh:

— OCOOEHHOCTH CHCTEMbl HM3y4aeMOr0 HMHOCTPAHHOTO s3blKa B €r0
(boHETHYECKOM, JEKCUYECKOM M T'PaMMAaTHYE€CKOM acleKTax (B COMOCTaBIIEHUU C
POJIHBIM SI3BIKOM);

— COLIMOKYJIbTYPHBIE HOPMBI OBITOBOTO U JIEJIOBOTO OOILIEHHUS, a TaK¥Ke
IpaBUJia PEUYEBOrO  OTUKETa, IMO3BOJSIIONIME  CHenuaaucty  3¢h(eKTHBHO
WCITOJIP30BaTh WHOCTPAHHBIA S3BIK KaK CPEACTBO OOIIEHUS B COBPEMEHHOM
MOJINKYJTETYPHOM MUPE;

— UCTOPHIO U KYJBTYpYy CTpaH U3y4yaeMoro s3bIKa.

CTyeHT JOJKEH YMeTh!

— BECTH OOIICHHUE COIMOKYIBTYPHOTO U IPO(ECCHOHATFHOTO XapaKTepa
B 00beMe, IPEAYCMOTPEHHOM HACTOSIIEH MPOrpaMMON;

— YUTaTh U TEPEBOAUTH JIUTEPATYpPY IO CIHEHUATBLHOCTH O0y4aeMbIX
(u3yyaroliee, 03HaKOMUTENIBHOE, IPOCMOTPOBOE U IOUCKOBOE UTEHUE);

— MUCBMEHHO BBIPaXKaTh CBOM KOMMYHUKATUBHbIE HAMEpPEHUS B cdepax,
MPETYCMOTPEHHBIX HACTOAIIEH TPOTrPaMMOi;

— COCTABJISITh ~ MHUCbMEHHBIC JIOKYMEHTBI, HCIIOJb3ysl  PEKBUHUTHI
JIEJIOBOTO MUCHhMa, 3aMOJHATh OJIaHKW Ha y4acTue U T.I1.;

— MOHMUMATh AyTCHTHYHYIO HWHOS3BIYHYI0 pEYb Ha CIyX B 00BeMe
MPOrPaAMMHOMN TEMATUKH.

[To okoHYaHUU Kypca CTYJAEHT JTOJDKEH:

— BJIaJICTh OCHOBHBIMH JIMHTBUCTUYCCKUMHU HaBBIKaMH (0a30BOM JICKCHUKOMN
oOmero s3plka M f3bIKa CHEHHAIBHBIX LeNed, (POHETHKON, HOPMAaTHUBHOM
IrpaMMaTHKON M CHHTAaKCUYECKUMHU CTPYKTYpaMU aHTJIMHCKOTO S3bIKA C IIEJIBIO
MPaBUILHOTO O(POPMIICHHS BBICKA3bIBAHUS M IIOHUMAHUSI pEYH COOECeTHUKA;

— 00JamaTh JOCTATOYHO BBICOKMM YPOBHEM KOHTPOJS TpaMMaTUYECKON
MPaBUIILHOCTH U M30€raTh OMMUOOK, KOTOPhIE MOTYT NMPUBECTH K HETTOHUMAHMIO;

— yMEThb HamucaTh JCCE€ WM JOKJIad, B KOTOPOM JIOKa3aTEeIbCTBA
pPa3BOPAUYMBAIOTCS CHCTEMHO, BaXKHBIE MOMEHTBI, MOJYEPKUBAIOTCS U TPUBOJSATCA
JIETaJH, TIOAKPEIUISIONTNE U3JIaraeMyl0 TOUKY 3pEHHUsI, 1aTh OIEHKY Pa3HbIM UM
¥ BapuaHTaM PEIIEHUs MpoOJieM, HAMMCATh 3CCE WM JOKIJIAJ B Pa3BUTHE KAKOW-
JU00 TO3MITMH, TIPUBOMAS JOBOJLI 32 M NPOTHUB OINPEICICHHOW TOYKH 3PCHUS U
TIOSICHSIS TITIOCHI M1 MHHYCHI BApPHAHTOB PEIICHUS, CHHTE3UPOBATh HHPOPMAIIHIO U
apryMEHTBI U3 HECKOJIBKUX UCTOYHUKOB.

— TMOHUMAaTh OOIee CoIep)KaHWe CIIOKHBIX TEKCTOB Ha aOCTpaKTHBIE U
KOHKPETHBIE TEMBI, B TOM YHCJIE Y3KOCIICIIUATbHbIC TEKCTHI,

— TOBOPHTH JOCTATOYHO CIIOHTAHHO B IEJISIX OOIICHUS C HOCUTEISIMH SI3bIKA
0€3 0COOBIX 3aTPyIHEHUI 711 JIFOOON U3 CTOPOH;

— JIeNaTh YeTKHE MOAPOOHBIE COOOIICHHUS Ha Pa3IMYHbIE TEMbl OBITOBOTO,
OOIIECTBEHHO-TIOIUTHIECKOTO, OOIIEHAYYHOTO U MPO(EeCCHOHATBLHOTO XapaKTepa,;

— W3jaratb CBOM B3IJIAJ HA OCHOBHYIO MpoOJeMy, JIeMOHCTPUPYS
MIPEUMYIIECTBA U HEJIOCTATKU PA3THYHBIX MHCHHM.
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[Iporpamma ocHoBana Ha mnoJjoxkeHmsx Kopekca PecnyOnmku bemapyck 00
oOpazoBanuu: ot 13 sHBaps 2011 r., Ne 243-3, PecnyOnuKkaHCKOM MpOTrpaMMbl
«Muoctpannbie s3piku» oT 29. 01. 1998 r. Ne 129, Konuenuuu o0ydeHHS
WHOCTpPAaHHBIM SI3bIKAM B CHCTEME HEIpephIBHOTO oOpa3zoBaHusi PecryOnmku
benapych, a Takke THUMOBOW TporpaMMbl «AHIVIMACKANW S3BIK KaK TEPBBIN
WHOCTPAHHBIA SI3BIK», YTBEPXKJAECHHOW MUHHCTEPCTBOM 00pa3oBaHus PecrnyOauku
benapycs 22 nosi6pst 2007 r., peructparmonsiii Ne T/[ — E. 051/tum.

Teoperuyeckne 0CHOBbI U MPUHIMIIBI

Meroauueckoii OCHOBOM M3y4€HUS HMHOCTPAHHOTO SI3bIKA  SIBIIAETCS
MPU3HAHUE COLIMAIIBHOM MPUPOJIBI s3bIKa (KOMMYHUKATUBHASL (QYHKIUA), €TO POIU
B OCMBICICHUM M TIO3HAaHUM MHUpa (KOTHUTHUBHAsA (QYHKIMS), B XpaHCHUU U
nepeaaye KyJabTypHO-UCTOPUUYECKOTO OIbITa Hapoa (KyMyJIsTUBHAS QYHKIIKSA).

[lenarornueckoif OCHOBOM OpraHu3alvv y4eOHOTO Mpoliecca SBISIETCS
JUYHOCTHO-/ICSITEIbHAS KOMIIETEHIIMS, KOTOpasi 03HAYAET, UTO BCE METOAUYECKUE
pelieHrs 1O OpraHu3alu y4eOHOTO MaTepuania U YNpaBJiICHUIO Yy4eOHOM
JEATEIIbHOCTHIO YUUTHIBAIOT TOTPEOHOCTU, MOTHUBBI, CIIOCOOHOCTH, YPOBEHD
UHTEIJIEKTA W JIPyTU€ UHIUBUAYAJbHO-TICUXOJOTUYECKUE XapaKTEPUCTUKU
JIUYHOCTH CTYJICHTOB.

OCHOBHBIMM METOJUYECKUMU MPUHIIMIAMUA OOYUYEHUSI aHTJIUMUCKOMY SI3BIKY
CTYJIEHTOB CHEUUAIBHOCTH « TaMOKEHHOE JIETI0» SIBISIOTCS KOMMYHUKATUBHOCTb,
MO3HABATENILHO-/ICSITENIbHAST  HAIlPaBIECHHOCTh, (YHKIMOHAIBHBIN OTOOpD U
OpraHu3anusi pPEYeBBIX CPEJCTB, MPEEMCTBEHHOCTh W CHUCTEMHOCTh OTOOpa
y4eOHOro  marepuaina,  KyJIbTypHO-COLIMAJIbHas M MpodeccCHoHalIbHAs
HaIlPaBJIICHHOCTb,  CO3HATEJbHO-COMOCTABUTENbHBIM  MOAXOA K  HM3YYEHUIO
SI3BIKOBBIX SIBIICHUMN, (HOPMHUPOBAHUE MEKKYIHTYPHON KOMITETEHIIUU.

TexHosoruu 00y4eHust

OCHOBHBIMU mexHONO2UAMY OOYUYEHUS, OTBEYAIOUIMMH LEISIM H3y4eHUs
Kypca, IBIISIOTCS:

— ipoOemMHoe o0yueHune (mpoOIeMHOE H3I0KEHNEe, YACTUYHO-TTOMCKOBBIN U
HCCJIEIOBATEIbCKUM METO/IbI);

— WHTEPAKTUBHBIC TEXHOJOTHH, OCHOBAaHHBIE HA AaKTHUBHBIX QopMax u
MeToaax oOydeHHs (MO3TOBOM IITYpM, IHUCKYCCHsl, Mpecc-KOH(epeHLHus, Crop-
JManor, yueoHble 1e0atbl, Kpyriblid CTOM U Jp.);

— UTPOBBIE TEXHOJIOTUH ([IETOBBIC, POJIEBBIC, UMUTAIIMOHHBIC UTPHI);

— pedeKCUBHBIC TEXHOJIOTHUHU (COUMHEHUS-CCe, MOPTHOTUO U JIp.).

Crpykrypa Kypca
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OcHoBHOH (00s13aTeNBHBIN) KypC 00YUEHHs aHTJIMHCKOMY SI3BIKY pacCuMTaH
Ha 442 y4eOHbIX yYaca JUIs crienuanbHOCTH « TamoxenHoe Jleno» B Teuenue [-1V
CEMECTPOB.

B nupakTrueckux 1ensix OCHOBHOM Kypc 00y4eHUs JEIUTCS Ha STallbl:

I s3tam — 1,2 cemectphl U paccuutan Ha: 136 yacoB B 1 cemectpe, 102 vaca
BO 2 ceMecTpe.

II sran — III, IV ceMecTpsl u paccuutad Ha: 102 ygaca B 3 cemecrtpe, 102
yaca B 4 ceMmecTpe.

[Ipennaraemasi ceTka 4acoB MpeAyCMaTPUBACT HHTCHCHUPHUKAIIUIO 00yUeHUS
aHTJIMACKOMY SI3bIKY Ha HA4aJbHOM 3Tane, KOIrJla CHUCTEMaTH3UPYIOTCS 0a30BbIE
A3BIKOBBIE 3HaHUS W (POPMHUPYIOTCS HABBIKHM CAMOCTOSITENBHOW paboThI,
HEO0OXOIMMBbIE CTY/IEHTaM Ha JalbHEHIIMX ATanax 00y4eHusl.

[ m II oramel 3aBepmIaroTCd KypCOBBIMHM 3K3amMeHaMH. KoiamdecTBo
IPOMEXYTOUHBIX 3a4€TOB OINPEIENICHbl Y4E€OHBIMU IUIaHaMU (aKylbTeTa, HX
coaepkaHue U (¢GopMa YCTAaHOBJIEHbl Kadenpol U OTpaxkeHbl B paboueit
IIporpamme.

IIoMUMO KypCOBBIX 3K3aMEHOB M IPOMEXKYTOUYHBIX 3a4€TOB IPOBOJUTCS
TEKYIIUHA KOHTPOJIb B (POPME YCTHBIX ONPOCOB MO MPOIIEHHON TeMaTHKE, TECTOB,
KOJUIOKBUYMOB W KOHTPOJIbHBIX paboT. KoHTposbHBIE pPabOTBI  HOCAT
KOMIUIEKCHBI ~ XapakTep, MPOBEPSIIOT YPOBEHb KaK S3bIKOBBIX (JIEKCHKO-
rpaMMaTHYECKUX), TaK M PEUYEBBIX YMEHUH M HABBIKOB C IIOCTEIIEHHBIM
YBEJIMYEHHEM YIEIbHOTO BECa MOCIEAHUX.

[IpeaycMoTpeHbl HE MEHEE IBYX KOHTPOJIbHBIX pabOT B CEMECTP.

Conep:xkanue 00y4yeHust

dopMHUpOBaHME YMEHUN W HABBIKOB WHOS3BIYHOM PEUYEBOU AECATEIbHOCTU
OCYIIIECTBIISIETCS B TaKUX c(hepax OOIIEHUS KaK:

— cdhepa MEKITUYHOCTHOTO OOIIEHUS (BHEIITHOCTh, XapaKTep, YyBCTBA, CEMbS,
pOOJIEMBI COIMOKYJIBTYPHOTO OOIICHN);

— cepa conmanbHO-0BITOBOTO O0IIeHUS (KUIThE, TUTAaHUE, CEPBUC);

— cdepa  COUMATBHO-TIONUTHYECKOTO  OOIIEHUsT  (TOCYIapCTBEHHOE
YCTPOMCTBO, TpaXJaHWH U  OOIIECTBO, pEJIWTvs, OSKOHOMHUKA, TOJUTHKA,
MeEXKTyHApOIHBIC KOHTAKTBI, IPOOJIEMbI OKPYIKAIOIICH CpeIbl);

— c(epa conmanbHO-KYJIBTYPHOTO OOIIEHUs (OTIBIX U JIOCYT, pa3BiCUeHUs,
KyJbTypa);

— cepa mnpodeccuoHaTBHO-ACIOBOTO O00IIeHUsT (00Irue CBEACHUS O
npodeccun, COBpPEeMECHHBIC JOCTKEHHS B  oOyacth  mpodeccrnoHaabHOU
NEeATEeILHOCTH, TPOPECCUOHANIbHBIC 3HAHUS W HaBBIKHM, CBOW UMUK B M30paHHOU
npodeccun).

I 3ran (1 kypc)
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JlaHHbIM pa3fen mporpaMMbl OTpaXkaeT LeNd M 3aJadu | 3Tama OCHOBHOTO
(HOpMaTHUBHOIO) Kypca OOY4YeHMsI aHTJIMHCKOMY sI3bIKy, oxBatbiBaeT [ — |l
CEMECTpBI U paccuuTaH Ha 250 4acoB ¢ MHTEHCUBHOCTHIO 8-0 4aCOB ayJUTOPHBIX
3aHATHI B HEACIIO.

[ oTam oxBaThiBaeT 1, 2 ceMeCTphl U PACCUUTAH:

136 yacoB B 1 ceMecTpe ¢ MHTEHCHUBHOCTHIO 8 YAacCOB ayJAUTOPHON pabOThI B
Hegemo M 102 yaca BO 2 ceMecTpe ¢ MHTEHCUBHOCTBIO 6 4acoB ayJIUTOPHOM
paboTHI B HEZIEITIO.

Kypc npaktvky yCcTHOM M IHMCBMEHHOM pE€YM B COYETAHUU C HU3YYCHUEM
NPaKTUYECKOM IpaMMaTUKH Ha 3TOM JTale JOJDKEH OOECHEYHUTh S3BIKOBYIO M
KOMMYHUKATHBHYIO KOMIIETEHTHOCTh OYAYLIEro CIEeHAINCTA U 3aJI0KUTh OCHOBY
JUTSL TalTbHEUIIEro MPO(eCcCHOHATIbHO-OPUEHTUPOBAHHOTO BIIa/IEHUSI HHOCTPaAHHBIM
S3BIKOM.

Heasimu I 3Tana saBasiloTcs:

— Ppa3BUTHE HABBIKOB W YMEHHMM MOATOTOBIICHHOW M HEMOATOTOBIICHHOMN
MOHOJIOTUYECKON M JUAIOTMYECKOM peun B Takux cepax obmenus kak: 1) chepa
MEXJIMYHOCTHOTO O0IIeHus, 2) cepa conmnanibHO-ObITOBOTO 00mIeHUs, 3) chepa
COIMAITBHO-KYJIBTYPHOTO OOIICHHUS.

— OBJIAJICHUE CHUCTEMOHN BHIO-BPEMEHHBIX (OPM AHTJIIMHCKOTO TJarojia u
WHBIX TPaMMATHYECKHX CTPYKTYp, TMPEAYCMOTPEHHBIX J3TOH MPOTPaMMOH,
oOecrieueHne TMHTBUCTHYECKOW KOMITETCHTHOCTH aICKBATHO CUTYAIlUH OOIIICHMUS.

3amauaMy OCHOBHOTO 00513aTE€IILHOTO Kypca SIBISIOTCS

— KOPPEKTUPOBKAa HAaBBIKOB W YMEHUH pa3IUYHBIX BHJOB PEUYEBOM
NeSATeIbHOCTH, TPUOOPETEHHBIX B CPEAHEH IIKOJIE;

— 3aKpervieHWe W aKTUBH3AIUs JIEKCUKO-TPAMMATHYECKOr0 MaTephaia B
IAaHHOM 00BeEME;

— B3aUMOCBSI3aHHOE pAa3BUTHUE HABBHIKOB pA3JIMYHBIX BHUJIOB PEUYEBOM
NEeSATEeTbHOCTH;

— (¢hopMHpOBaHNE YMEHUS BBIPAXKAaTh CBO€ KOMMYHUKAaTUBHOE HAMEPEHHUE B
YCTHOM M MMUCHbMEHHOM BH/JIE, UCIIOJIB3Ysl OMOPY Ha 0Opaserl;

— (opmupoBaHHE HABBIKOB COIMAILHOTO B3aUMOJACHCTBUS B paMKax
CUTyaIui OLITOBOTO OOIIICHHUS.

Conep:xkanue 00y4yeHust
I 3ran (1 kypc)

Pa3BuTre yMeHMII MHOS3BIYHOTO OOIIEHUSA B pa3HbIX cPepax U CUTYyalusxX
(uTeHue, roBOpEHUE, ayAUPOBAHUE, TUCHMO).

I. Yrenue

[To oKOHYaHHH Kypca CTYAEHT JIOJKEH OBJIAJAETh CIECIYIOIIMMU HaBBIKAMH U
YMEHUSIMU:

— YMETbh NPaBUIIbHO YUTATh BCIYX; 3HAaTh OCHOBBI TPAMMATHUKH aHTJIMMCKOTO

S3bIKA, 00JIa/IaTh 3aI1acoM CJIOB, HEOOXOMUMBIM JJIS IOHUMAHUS TEKCTOB CPEIHEH
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TPYAHOCTH W W3BJEKaTh M3 TEKCTa MH(OPMALMIO Pa3HOM CTENEHU MOJHOTHI (B
3aBUCUMOCTH OT II€JI€BOM YCTAaHOBKH);

— BJIaJIETh BCEMU BUJAMHU UYTEHHUS aAJaNTHUPOBAHHOW XYHOKECTBEHHOW H
HAyYHO-TIOMYJISIPHOU JIUTEPATYPHI, B TOM YHUCJIE:

a) O3HAKOMHTEJbHBIM YTEHHEM CO CKOpOCThi0 150 cioB B mMuHyty 0e€3
CJIOBapsl MPHU KOJIMYECTBE HEM3BECTHBIX CIIOB, OTHOCSALIUXCS K MOTEHIMAIbHOMY
CJIOBApIO, HE MpeBbIaoeMy 2-3% o0111ero KoJIn4ecTBa CJI0B B TEKCTE;

0) U3yyarouM YTeHHeM (KOJMYECTBO HEU3BECTHBIX CJIIOB HE MPEBBIIIACT 5-
6% OOITIeTO KOJIMYECTBA CIIOB B TEKCTE; TOMYCKAETCS UCIIOJIb30BAaHUE CIIOBAPS).

Tunel ynpaxHeHUM:

— COCTaBJICHHE BOTMPOCOB 1O TEKCTY;

— COCTaBJICHHE TUTaHA POYUTAHHOTO TEKCTA,

— KpaTKuil 1 MOAPOOHBIH MepecKas TEKCTa C ONOPOU Ha IUIaH;

— repeBoj1 (epeada coiep KaHnue) pyCCKOro TEKCTa Ha aHTJIMICKUH S3bIK;

— 3aMeHa MJIMOMAaTUYECKUX M OOpa3HbIX CPEJCTB BBIPAKEHHUS B TEKCTE HA
Oojee MPOCThIE «HEHJIMOMATUYECKUE» DJIEMEHThI, HMEIOIIUE TOT K€ CMBbICI
(amanTarus);

— COCTaBJICHHE MUCbMEHHOT'O KOHCIIEKTa TEKCTa;

— COCTaBJIEHUE COOCTBEHHOTO TEKCTa (B YCTHOM M MUCHMEHHOU (opMax) Ha
IPOU3BOJIEHYIO TEMY C HCHOJb30BAHUEM BBIJCICHHBIX B OpHUIMHAJE CIOB H
BBIPAKEHU;

— MoA00p MHOCTPAHHBIX YKBUBAJICHTOB K PYCCKUM CJIOBaM U BHIPAKCHHUSIM,

— oA00p PYCCKHUX PKBUBAJICHTOB K MHOCTPAHHBIM CJIOBaM U BBIPAXKEHUSM;

— nepeBoj ¢parMeHTa ctaTbi (IEPEeBOJ JOJKEH ObITh TOYHBIM HACTOJBKO,
YTOOBI HE UCKA3UTh OCHOBHOE COJIEPIKaHUE TEKCTA).

II. 'oBopeHue u ayiupoBaHue

— y4JacTHe B JJUAJIOTE B CBA3M C COAEPKAHUEM TEKCTa;

— BIAJICHUE PEYEBBIM ITUKETOM IOBCEJHEBHOTO OOIIEHMS (3HAKOMCTBO,
Ipe/CTaBICHUE, YCTAHOBJIEHUE U MOJJEpKaHUE KOHTAKTa, 3allpoc U COOOIIeHHE
uHdopmaruu, noOyXKJACHHE K JEUCTBUIO, BBIPpAKEHHE NPOCHOBI, coriacus /
HECOTJIacusi C MHEHUEM coOeceIHNKa, 3aBepIIeHre OeceIbl);

—  coobmenne  uHpopMmanuu  (MMOATOTOBJIEHHOE  MOHOJOTHYECKOE
BBICKA3bIBAaHUE) B paMKaX CTPAHOBEAUYECKON OOLICHAYYHON TEMaTHUKU B 00bEME HE
MeHee 15 ¢pa3 3a 3 MUHYTBHI B HOpMaJIbHOM CPEHEM TEMIIE PEUU;

— TIOHMMaHHE MOHOJOTHYECKOTO BBICKA3bIBAHUSA C JUIMTEIHHOCTHIO TI0 3
MUHYT 3BYy4aHHs B HOPMAJILHOM CPEIHEM TEMIIE PEUH.

II1. ITncbmo

— (ukcammss WHPOpPMAIUHU, TIOTYyYaeMOW TPU UYTEHHUH, MPOCTYIINBAHUN
TEKCTa

— THMCbMEHHAasl peanu3alysi KOMMYHUKATUBHBIX HaMepeHHi (3ampoc
CBEJICHUI/TaHHBIX, HH(OPMHpOBaHHE, 3aKa3, MPEIOKEHUEe K JCHCTBHIO,
BBIpaXEHHUE MPOCHOBI, COTIacHsI/HECOTIacusl, 0TKa3a, N3BUHEHMSI, 0JIar0JapHOCTH )

— COCTaBJICHHE IJIaHa, TE3UCOB COOOIIECHUS

— yYMEHHME HamMcaTh COOOIIEHHE Ha 3aJaHHYI0 TeMy, YMEHHE HamucaTtb

YaCcTHOE, JIEJI0BOE MUCHMO (OTBET Ha YAaCTHOE ITHUCHMO).
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Tumel ynpaxHeHUN:

JIUKTaHT Ha CJIOBA, JUKTAHT, TUKTaHT-IIEPEBOJ, IMCbBMEHHOE COCTABIICHUE,
BUJIOU3MEHEHHE NPEIJIOKEHUN 10 €ero oOpaslly, HNUCbMEHHOE 3aIll0JIHEHUE
IIPOIYCKOB, TNHMCBbMEHHBIM II€PEBOJA NPEIJIOKECHUM HA aHIVIMICKUN  S3BIK,
U3JI0’)KEHUE, COYMHEHME M0 33JaHHOMY IUIaHy, COOOIIEHHE C HCIOJb30BaHUEM
UCXOAHOM MH(POpPMAIH, COCTABJICHUE ITUChMA.

@opMHpPOBaHUE U COBEPIICHCTBOBAHHUE SI3bIKOBbIX HABBIKOB
I 3ran (1 xkypc)

I. ®oneTruka

— COBEPILIEHCTBOBAHKE CIIYXOIPOU3HOCUTENIbHBIX HABBIKOB, TPHOOPETEHHBIX
B CPEJHEH IIKOJIE;

— CHCTEMa TJIACHBIX M COTJIACHBIX 3BYKOB. Jloirme W KpaTkue TIJIaCHbIE
3Byku. CJIOBECHOE yaapeHue, peayKuus rinacHsIX. TpaHckpunuus. VHTOHaAnus.
WuToHanus oOUMX U CHeNHANbHBIX BOPocoB. Ppa3oBoe yaapeHue.

II. JIekcuka

Koppekuuss u pa3BUTHE JIEKCHUECKUX HABBIKOB (00BEM JIEKCHUECKOIO
muaumyMa 1000 — 1200 emunun, w3 Hux g0 800 MPOAYKTHBHO); pa3BUTHE
PELENTUBHBIX U MPOAYKTUBHBIX HABBIKOB CJIOBOOOPA30BaHUS.

Jlexcuka ycBanBaeTCsl B X0Ji€ OTPaOOTKM HABBIKOB OOILIECHHUS B CIIEIYIOIINX
KOMMYHUKATUBHBIX CUTYaIUsIX:

1. Questions and Answers, Interviews, Social Poles, Quizzes.
2. Personality.

3. lllness and treatment. First aid.

4. National stereotypes. Clothes and fashion.
5. Air travel.

6. Crime and punishment.

7. Weather. Climate.

8. The risk factor. Daily life full of danger.
9. Feelings. Reactions.

10. Arguments. Psychologist’s advice.

11. Career

12. Selling online

13. Companies

14. Great ideas

15. Stress

16. Entertaining

III. I'pammaTuka:

OO0bexkToM wu3yueHuss rpammatuku Ha 1 kypce (I »aTame) sBmstoTCs
CJIEIyIOLME TPAMMATHYECKUE TEMBI:

1. Mopdoaorus:

Nms CYmCCTBUTCIIbHOC:! KaTeropus; quciia n majacixa,
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CJI0BOOOpa30BaTEIbHbIE MOJICIIH;

ApPTHKIIb: apTUKIb ONPEIECICHHBII, HEONPEAEICHHBIN, HYJIEBO;

WMmsi mpunarareiabHOE: KaTEropusi CTENEHEH CpaBHEHUS, CpPaBHUTEIIbHBIC
KOHCTPYKIMH, CIIOBOOOPA30BATEIbHBIE MOJIEIH;

MecTonmenue: kaaccuukaiis MECTOUMEHHI;

YucnutenpHble: TPOCTHIE, MPOU3BOJHBIE M CIIOXKHBIE, KOJIUYECTBEHHBIC,
HOPSKOBBIE, IPOOHBIE;

Hapeune, knaccudukanus, c10BooOpa3zoBaTesIbHbIE MOJECIIH;

['marosi: BpeMeHHass CUCTEMa aKTHBHOIO 3aJI0ra; COIVIACOBAHHME BPEMEH,
CTpaJaTeNbHBIN 3aJI0T.

2. CuHTakcuc:

[IpocTtoe TmpeasioKEHHUE: THUIIBI MPOCTHIX MNPEIIOKEHUN, TOPSJO0K CJIOB;
crenupuIecKkre KOHCTPYKIMH U 000POThI, OCOOEHHOCTH 3HAYCHUS M CTPYKTYPHI,
MECTO B MPEIJIOKCHUHM BTOPOCTENEHHBIX WICHOB; WYJIEHBI IPEJI0KEHUS,
BBIpaKEHHbIE HH(PUHUTHBOM M IPUYACTHEM;

CI105)kHO€ MPEJIOKEHUE;

° [Ipsimasi 1 KOCBEHHasi peub: MPUHIUII MEPEBOJIa B KOCBEHHYIO pPEYb
MPEJIOKEHUM pa3IMYHbBIX THUIIOB.

Texymuid 1 HUTOrOBBIA KOHTPOJIb

B kon1e 1 u 2 cemecTpoB MPOBOJIUTCA SK3aMEH.

Texymuii KOHTPOJIb MPOBOAUTCS B JOPME YCTHBIX OMPOCOB MO MIPOUIEHHOM
TE€MaTHKe, IEPEBOJIOB TEKCTOB, TECTOB, IMKTAHTOB U KOHTPOJIbHBIX pabOT MO BCEM
BUJIaM peueBOM JeATeNbHOCTH. (OOBEKTOM KOHTPOJsS SBJISIOTCS  JIEKCHKO-
rpaMMaThyeckue (S3bIKOBBIC) W peueBble YMEHHMST U HaBbikH. I[IpoBeneHue
KOHTPOJIBHBIX ~ pabOT MNpeayCMaTpuBaeTCsd IMOCIE NPOXOXKACHHS  KaKIOu
JIEKCUYECKOW M TpaMMaTHYECKOM TeMbl Kypca MU HE MEHee JIBYX KOHTPOJBbHBIX
paboT B ceMecTp.

Conep:xanue 3x3amena (I cemectp)

I. IlncbmenHas yacrhb:
Jlexcuko-rpaMmaTH4ecKre pabOThI 1O aCTIEKTaM SI3bIKA!
e ['‘pamMmarmka
e JlenoBoM aHIIMUCKUI
I1. YcrHas yacrth:
— YTEHUE BCIyX OTpPbIBKA AayTEHTUYHOTO TEKCTa, XYJ0KECTBEHHOTO,
OOIIECTBEHHO-TIOJUTUYECKOTO WIM HAYYHO-TIOMyIIpHOTO Xapaktepa (700 3HakoB);
— O3HAKOMUTEJIBHOE YTEHHUE TEKCTa YKa3aHHOTO XapakTepa C MOCIeayouen
Oeceoi Mo 3aTPOHYTHIM B TEKCTE BOMPOCAM U MEPECKA30M TEKCTa MO KIFOYEBBIM
npenoxenusm (1300 3uakoB);
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— Oecesla Ha OJHY W3 MPOUJEHHBIX TEM C M3JI0KEHHEM CBOETO MHEHHUS IO
MOBOJIy MUKPOCHUTYaILIUU OOIIIECHNUS,

— KapToyka C JIEKCUKO-TPAMMAaTUYECKUM TE€PEBOJOM: HCIOJIb30BAHUE
aAKTUBHOM JIEKCUKH Y TPAMMATUYECKUX SIBJICHUHN; 00beM — 4—6 MpeI0KEHUH.

Conepxkanue 3x3amena (II cemectp)

I. IlncbmeHHast 4acThb:
o Jlekcuko-TpaMMaTU4YeCKHe PabOTHI IO aCMIEKTaM SI3bIKA:
e [pammaTruka
e JlemoBoW aHTJIMHUCKUI
II. YcrHas yacrTb:
— YTEHUE BCIyX OTpPbIBKA AayTEHTUYHOTO TEKCTa, XYI0KECTBEHHOTO,
OOLIECTBEHHO-TIOJUTUYECKOTO WM HAYYHO-TONYJIIpHOTO Xapakrepa (700 3HakoB);
— O3HAKOMHTEIBHOE YTEHUE TEKCTA YKA3aHHOTO XapakTepa C MOCIECAYIOMEn
Oeceoi Mo 3aTPOHYTHIM B TEKCTE BOMPOCAM U MEPECKa30M TEKCTa MO KIHOYEBBIM
npeioxenusm (1500 3uakoB);
— Oecela Ha OJIHY U3 MPOUJECHHBIX TEM C U3JIOKEHHUEM CBOETO MHEHUS IO
MOBOJIy MUKPOCUTYaIlUX OOIICHUS;
— KapTO4YKa C JEKCHUKO-TPAMMAaTUYECKHM MEPEBOJAOM: HCIOJb30BAHHE
AKTUBHOU JIEKCUKHU U TPAMMATUYECKUX SBJICHUMN; 00beM — 6—8 mpeioKeHuH.

II 3Tan (2 kypc)

2-i Kypc TpenacTaBiisieT coOOW BTOPOMl ATam OCHOBHOTO, HOPMAaTHBHOTO
Kypca o0y4eHUs aHTTIMICKOMY sI3bIKy U paccuuTaH Ha [l u IV cemectpsrr: 102 vaca
B CEMECTpP C HHTEHCHUBHOCTBIO 6 4YaCOB ayIMTOPHOMN pabOTHI B HEJIEIIO.

IeassMu JaHHOTO ATaMa SIBISIOTCS:

— UHTEeHCU(UKAIUs 00yUYEeHUS] MTHOCTPAHHOMY SI3BIKY;

— JajpHeHIIas cucremMaru3amnys 0a30BBIX SI3BIKOBBIX 3HAHMM, HadaTas Ha |
Kypce,

— TIepeXo/]l K CIeIUaTu3upOBaHHOMY OOIIEHUIO;

— (¢GopMHUpOBaHUE HABBIKOB CAMOCTOSTEIBHOM pPadOThl, HEOOXOIUMBIX
CTyJIeHTaM Ha JAIbHEUIINUX dTanmax 00ydeHusI.

3ama4m 5TOro sramna:

— COBEpUICHCTBOBAaHME HABBIKOB W YMEHHMH pAa3JIUYHBIX BUIOB PEUECBOI
JEATEIIbHOCTH;

— pa3BUTHUE YMEHUN BbIpPAXKaTb CBOE KOMMYHHUKAaTMBHOE HAMEPEHUE B
YCTHOM W MHUCHbMEHHOM BHjI€ 0€3 Omopbl Ha oOpasell B chepax MEKINIYHOCTHOTO,
COIIMAIbHO-OBITOBOTO U COLIMAIIBHO-KYJIBTYPHOT'O OOIIICHUS;

— COBEPILICHCTBOBAHUE HABHIKOB ayAMPOBAHUs M YTEHUS, BKIIIOYas U padoTy
HaJl Tpo(eCCUOHATTBHO-OPUEHTUPOBAHHBIMU TEKCTAMH;

— pa3BUTHUE HABBIKOB COLMAIBLHOTO U MPO(PECCHOHATIBHOTO B3aUMOIEHCTBHUS
B paMKax paclIUPEHHOTO KOJIMYECTBa CUTyallui OOIIEHUS;
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— MPUOOPETEHHWE HCTOPUKO- U COLMOKYJIBTYPHBIX 3HAHUM U YCBOCHHE
IpaBUJI MMOBEICHUS, XapaKTEPHBIX JJIS KYJIbTYPbI H3y4aeMOTO SI3BIKA.

Ha nanHOM 3Tamne cTyeHThl J0JKHBI YMeTh!

— HCIIONIb30BaTh M3YYEHHBIC peyeBble 00paslibl, AaBaTh OLIEHKY (akTaMm u
COOBITHSIM,;

— BECTH Juanor-oeceny, IUANOT-AMCKYCCHIO, MOOYyKAas coOecelHuKa K
IPOJIOJDKEHHUIO Pa3roBOpa, BbIpakas coryiacue / Hecorjacue M T.JI. B CUTYaIUsaX
peYeBOro O0IIeHNS;

— 0€3 MOATOTOBKH BKJIIOUATHCS B Pa3roBop;

— oOMeHHMBaThCs HHPOpMAIIHEH B Mpeienax yKa3aHHbIX chep oOmeHusl.

Conep:xkanue o0ydyenus 11 atam (2 kypce)

Pa3BuTre ymMeHHI MHOS3BIYHOIO OOIIEHHUS B pa3HbIX cepax U CUTyalHsx

(uTeHue, rOBOpEHHE, ayJTMPOBAaHUE, TUCHMO).

I. Yrenue

[Io OKOHYaHMHM OCHOBHOTO Kypca CTYJIEHT JOJDKEH OBJAJETh CIEAYIOIIMMU
HaBBbIKAMU U YMEHUSIMU:

— Yurarh, aIcKBATHO IOHUMATh U NIEPEBOJUTH OPUTHHAIIBHYIO JINTEPATYPY,
B TOM YHCJI€ HAYYHO-TIOMYJISIPHYIO U OOIIEIKOHOMHYECKYIO;

— BnageTs BceMu BUJaMU YTEHUS], B TOM YHUCJIE:

1. O3HaKOMUTENBLHBIM YTE€HHUEM CcO ckopocThio 180-200 cioB B MUHYTY 0€3
CJIOBaps MPHU KOJIMYECTBE HEM3BECTHBIX CIIOB, OTHOCALIUXCS K MOTEHIMAIbHOMY
CJIOBapIo, He MpeBblarmux 4-5% o0111er0 KOJIMYECTBA CIIOB B TEKCTE;

2. Vzydaromum 4TeHreM (KOJIMYECTBO HEU3BECTHBIX CIIOB HE IMPEBBIIIACT
8% 00111ero KOJIMYECTBa CJIOB B TEKCTE; JOMYCKAETCS UCIOJIb30BAHUE CIIOBAPS).

TuIbl yIIpa>KHEHUN:

— COCTAaBJICHHE BOIIPOCOB I10 TEKCTY;

— COCTAaBJICHHE IIJIaHA IPOYMTAHHOTO TEKCTA;

— KpaTKUil U MoApoOHBI Mepeckas TeKCTa Ha MHOCTPAHHOM SI3BIKE;

—3aMeHa WIMOMATUYHBIX M OOpPa3HBIX CPEICTB BBIPAKEHUS B TEKCTE Ha
0ojee MPOCThIE «HEHIMOMATUYECKHE» BJIEMEHTHI, HMEIOIIUE TOT K€ CMBICI
(amamrarus);

— COCTAaBJICHHE MUCbMEHHOTO KOHCIIEKTa TEKCTa;

— COCTaBJIEHWE COOCTBEHHOI'O TEKCTa (B YCTHOM M MHChbMEHHOU (hopmax) Ha
MPOU3BOJIBHYIO TEMY C HCIOJb30BAaHUEM BBIJEICHHBIX B OpUTMHAJE CJIOB U
BBIPAKECHU,

— TI0J100p MHOCTPAHHBIX 3KBUBAJIEHTOB K PYCCKUM CJIOBaM U BBIPAKEHUSIM;

— TI0J1I00p PYCCKUX SKBUBAJIEHTOB K MHOCTPAHHBIM CJIOBAM U BBIPAKEHUSIM;

— mepeBoj pparMeHTa cTaTbu (NMEPEeBOJ AOKEH OBITh TOUHBIM HACTOJBKO,
YTOOBI HE UCKA3UTh OCHOBHOE CO/ICPKAHHUE TEKCTA).

I1. 'oBopeHue u ayaupoBanue

— y4acTHME€ B JUAJIOre, BJAJCHUE PEYEBBIM OSTUKETOM IOBCEAHEBHOIO

OOIIEHMS;  BBIP@KEHHE  OMNPEICICHHBIX  KOMMYHHKAaTUBHBIX  HaMEpPEHHUH,

coobmenre mHpopMaIuu (MOATOTOBIEHHOE MOHOJIOTHYECKOE BBICKA3BIBAHHE B
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pamMKax pPa3roBOPHO-OBITOBOM, CTPAaHOBEMUECKOW, OOIIEHAyYHOW TEeMaTUKH (B
o0beMe He MeHee 15 dpa3 3a 3 MUHYTBI B HOpMAJIbHOM CPEIHEM TEMIIE PEUn);

— TOHMMAaHHE€ MOHOJOTHYECKOTO WM JIUAJIOTMYECKOIO BBICKA3bIBaHUS B
paMKax YKa3aHHbIX cdep U CUTyaluil OOIIEHUS IJIUTEIBLHOCThIO O 3 MUHYT
3ByYaHHUS B HOPMAJIbHOM CPEIHEM TEMIIE PEUHU.

III. IIncemo

— (Qukcauusa uHbOPMAIMHU, MOJIYy4aeMOM NPH YTEHUH, MPOCITYIIMBAHUU
TEKCTa

— TMNHUChMEHHAs peanu3alus KOMMYHHMKAaTUBHBIX HaMEpPEHHUM: 3ampoc
CBEJICHUI/MAaHHBIX, WH()OPMUpOBAHWE 3aKasa, MPEIIOKEHUE, MOOYKICHHE K
JEHCTBUIO, BBIPAXKEHHE MPOCHOBI, COTJIACHs/HECOTIacHs, OTKa3a, W3BUHCHUS,
0J1IarolapHOCTH, COCTABJICHHE IUIAHA, TE3UCOB COOOIICHMS, IOKIaJa, yYMEHUE
HaIMCaTh COOOILEHHWE HA 3aJaHHYI0 TEMY, YMEHUE HAlHCaTh YaCTHOE, JEJI0BOE
MUCHMO (OTBET HAa YACTHOE MHUCHMO);

— MEPEBOJ] C aHTJIMIMCKOTO A3bIKa HA PYCCKUM M C PYCCKOrO0 HAa aHTJIMACKUN
A3BIK.

TuIIBI yIIpa)KHEHUN:

JIUKTaHT Ha CJIOBa, AUKTAHT, IUKTAHT-NEPEBOJ, MTUCbMEHHOE COCTABIICHHE,
BUJIOM3MEHEHHE MPEUIOKEHUHN ero 00pasily, MMCbMEHHOE 3al0JHEHUE TPOITYCKOB,
MACHbMEHHBI TEPEBOJ NPEMIOKEHUA HA AHTIUUCKUN  SI3bIK, U3JI0OKEHUE,
COUMHEHHE MO 33JaHHOMY IUIaHy, COOOUIEHWE C MCIOJb30BAHHEM HCXOIHOMN
nH(pOpMaIK; COCTaBIEHUE MUChMA.

dopMupOBaHUE M COBEPIICHCTBOBAHUE A3BIKOBBIX HABBIKOB
II 3Tan (2 Kypc)

|. ®oneTnka

CoBeplLIEHCTBOBAaHUE CIYyXONPOU3HOCHTEIBHBIX HABBIKOB, CUCTEMA IIACHBIX
1 COTJIACHBIX 3BYKOB.

Jlosrue v KpaTKue TJIacHbIE 3ByKA.

CrnoBecHoe u (ppa3oBoe yaapeHue.

NuTtonanus. OMdaTudeckoe yaapeHue.

Tpanckpumnuus.
Il. Jlekcuka:

Pa3BuTre nekcuueckux HaBBIKOB (00beM Jiekcuueckoro mMuHumyma 1000-
1200 emunuu, u3 Hux g0 1000 OpOAYKTUBHO), pa3BUTUE PEUENTUBHBIX U
MPOYKTUBHBIX HABBIKOB CIIOBOOOPA30BAHMS.

Jlekcuka ycBanBaeTcsl B X0Ji€ OTPAOOTKH HAaBBIKOB OOIICHUS B CIICIYIOIIUX
KOMMYHUKATHUBHBIX CUTYaIUSIX:

1. The Language of our Body. Stage and Screen.

2. The Psychology of Music. Composers. Singers. Bands.

3. Sleep. Dreams. Nightmares. Insomnia. Sleepwalkers.

4. The Media. Breaking News. Reporters and Journalists. Gossips.
5. Making a Presentation. Speaking in Public.

6. Towns and Cities.
19



7. Science. Are You a Creative Thinker? Famous Scientists.
8. Things that Really Annoy Us. Regrets and Wishes.

9. Business and Advertising.

10. Languages. Borrowings.

11. Marketing.

12. Planning

13. Managing people.

14. Conflict.

15. New business.

16. Products.

I11. 'pammaTuka

[IpeameTrom u3ydeHusi rpamMmmatuku Ha 2-oM kypce (I aTtam) siBisiroTCs
CIEAYIOIINE TEMBI:

1. Mopdomnorus

Henuunsie hopmbl riaroa.

NuduautuB u ero cunrakcudyeckue GyHKuuu. OOBEKTHBIM Majex C
uHGUHUTUBOM. IMEHUTENbHBIN NaJeK ¢ MHOUHUTHBOM.

[Ipuyactrie u ero cuHTtakcudyeckue (PpyHkiuu. HezaBUCUMBIN MpUYaCTHBIM
000poT.

I'epyHnuif, OCHOBHBIE  CHUHTaKCHYeCKHe  (YHKIUU  TEepyHAUS U
repyHAUAIBHOTO 000pOTa.

MopanbHbIE TJIaroJibl U UX YKBUBAJICHTHI.

CocnmararenpHOE HaKJIIOHEHHE.

CnyxeOHble CJIOBAa: OCHOBHBIE TPEIJIOTH, COI3bl, COIO3HBIE CIIOBA,
YHOTPEOJISIIOITUECS B SI3BIKE XYA0KECTBEHHON JTUTEPATYPHI.

2. CuHTakcuc

CkazyeMble ¢ MOJIaJIbHBIMHU TJIarojiamMmu

CrnoBa-3amMeHHTENH (CJIOBA, TPYIIIHI CIOB, MPEJIOKEHNUS)

BBoaHbie ciioBa 1 BBOJHBIE IPEIJIOKEHUS

Cl10KHONIOAYMHEHHBIE PEIJIOKEHUS C MPUIATOYHBIMHU PA3HOIO THUIIA.

Texkymuii KOHTPOJIb

Texyuii KOHTpPOJb MPOBOJAUTCS B (opMe YCTHOTO oOmpoca, TepeBoja
TEKCTOB, JUKTAHTOB, JMCKYCCHUM, WHIAWBUIAYAJIbHBIX 3aJaHUA C OTCPOUYECHHOMU
dbopMoii KOHTPOJIS, TPAMMAaTUYECKUX KOJUIOKBUYMOB (OINEpPaTUBHBIN KOHTPOJb) U
KOHTPOJBHBIX paboT. KoHTposibHBIE PabOTHl MPOBOMSITCS MOCIE MPOXOKICHUS
KOKIOW JICKCMYECKOM U TpaMMaTH4YecKoW TeMmbl. OOsS3aTeIbHBIM SBISICTCS
MPOBEICHHE HE MEHee [BYX JIEKCUKO-TPAMMAaTHYECKUX paboT B CEMECT.
[IpenycMOTpeHO MOpPOBEACHHE TECTUPOBAHUSA IO BCEM BHAAM  PEYEBOU
nearenbHocTH. Cpe3 3HaHUM B BHJI€ TECTUPOBAHMS MPOBOJIUTCS B KOHIIE KaXJA0TO
ceMecTpa.
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HUTOroBsblii KOHTPOJIb

JIekCMKO-TpaMMaTUYECKUE YMEHUSA TMPOBEPAIOTCA B BHUAE HWTOTOBOU
JIEKCUKO-TPaMMaTH4EeCKOl paboThl B KOHIIE ceMecTpa B (popMe MHOKECTBEHHOIO
BbIOOpa, TpaHcopMalMu TPENSIOKEHHBIX 00pa3loB, 3alOJHEHHUS MPOMYCKOB B
TEKCTaX MOHOJIOTHMYECKOTO M JUAJOTHYECKOTOo Xapakrtepa. KoHTponap nmoHMMaHus
peur Ha CIyX OCYIIECTBIISIETCS B BUJE TECTa B KOHIIE CEMECTpa C BBIOOPOM
NpaBUIBHOIO BapuaHTa (I0 6 MHUHYT 3BydaHwus). KOHTpOJb HaBbIKa YTEHUS
MPOBOAUTCS B BUJIE:

Tecrta ¢ BbIOOpOM MPaBUIBLHOTO BApUAHTA,

Kak ogHo 13 3aaHuii Ha UTOrOBOM 3aHSITHUH;

Kak oano w3 3amanuii yctHoit udactu sk3ameHa (III cemectp). Kontpoms
HaBBIKOB MTUCHbMEHHOMN PEUM OCYIIECTBIIICTCS B POpME HATMCAHUS U3TI0KECHUSI.

B konme III cemectpa mnpooautcs 3k3ameH. B konme IV cemectpa
UTOTOBBIM KOHTPOJIEM SIBJISIETCS 3a4eT.

Conep:xanne 3x3amena (II1 cemectp)

|. IlncbmMeHHast 4acTh:

o Jlekcuko-rpamMmMaTHUECKUe pabOTHI O aCHEKTaM SI3bIKa:
e [pammaTuka
e JlemoBoW aHTJIMHUCKUI

II. YerHas yacrb:

— YTEHHUE BCIyX OTPbIBKA ayTEHTUYHOI'O TEKCTa, XyA0KECTBEHHOI0, OOIIECTBEHHO-
MOJINTUYECKOTO WU Hay4YHO-TomyJsipHoro xapaktepa (700 3HakoB);

— O3HAaKOMUTEJIBHOE YTEHHE TEKCTa YKa3aHHOIO XapakTepa ¢ HOCIeAYoIIeH
Oecemoll MO 3aTPOHYTHIM B TEKCTE€ BOMpPOCAM M MEPECKa30oM TEKCTa II0
KJII0ueBbIM NipeasiokeHusM (1300 3nakoB);

— Oecella Ha OHY M3 MPOMJEHHBIX TEM C U3JI0)KEHHEM CBOETO MHEHHS 1O MOBOIY
MUKPOCUTYAIUU OOLICHUS;

— KapToyKka C JIEKCMKO-TPAaMMAaTHYE€CKUM IE€PEBOAOM: HCIOJIb30BAaHUE AKTHUBHOM
JIEKCUKHU U TPAMMAaTUYECKUX SIBJIEHUI; 00beM — 6—8 mpeIoKeHUH.

Conep:xanue 3auera (IV cemectp)

l. JIekcuKo-rpaMMaTH4YecKUii MUHUMYM Kypca:

dopma KOHTPOJII — KOHTPOJIbHAS JIEKCUKO-TpaMMaTHUecKasi padoTa B KOHIIE
ceMecTpa.

3amaHus:

1.3ar0MHUTE TPOMYCKM B TEKCTE MOHOJIOTMYECKOTO M JUAJIOTHYECKOTO
Xapakrepa.

2. BBIOpATh NPaBUIIbHBIA BapHaHT.

3. TpaHcopMHpOBaTh JaHHBIA 00pa3eL.
Il. AyaupoBanue:

21



KOHTpOIBHBIN TECT B KOHIIE CEMECTPA.

3agaHust:

1. BbIOpaTh Hanboee MpaBUIIbHBIN OTBET.

2. U3JI0KUTH KPATKO COJIepKaHUE TEKCTa.

I11. TIIucemo:

dopMa KOHTpOJII — COYMHEHHE-MUHHUATIOpA B paMKax MPOUJIEHHOM
TEMaTUKH C TOJKPEIJICHUEM MPEAJIOKEHHON JOMOJHUTEIBHOU JUTEPATYPHI.
OOBEKT KOHTPOIS — YMEHHE Cc(HOpMyIMpOBaTH OCHOBHYIO MPOOJIEMYy U KpaTKO
U3JI0)KUTh CBOE€ OTHOIIEHUE K HEH U BO3MOXKHBIC ITYTH €€ PEIICHUS.

IV. UYreHnue:

[IpemyararoTcss TEKCTHI  XYAOKECTBEHHOTO, OOIEHAyYHOTO, a TaKXKe
CIEUAIBHOTO XapakTtepa. PopMbl KOHTPOJS - OJHO M3 3aJlaHUl HA UTOTOBOM
KOHTPOJIBHOM 3aHSITHHU.

3aganus:

— uyreHue Bciryx oTpbiBka (600-800 3HaKOB), MepeBO/I.

— COCTaBJICHHUE IJIAHA TEKCTA.

— KpaTKOe U3JI0KEHHE TEKCTa MO IJIaHy (M3ydaroliee YTeHue).

V. YcrTHas npakTuka (yCTHasi pedyeBasi KOMMYHUKAILMSA):

becena Ha omgHy u3 mOpemnoKeHHbIX TeM Ha 3adere. ComepxaHue
TpeOOBaHMI1: OTBETUTh HA BOIIPOCHI MPEIOIaBaTelis, MoAAepkKaTh Oeceny B paMKax
MPEVIOKEHHBIX CUTYaIUH.

CneuuaJu3supoBaHHBIA KYPC
I satan — 3 kypc (V, VI cemecTpni)

[ 3Tan cnenuanu3upoBaHHOTO Kypca OXBATHIBAET JIBA CEMECTPA — MATHIA U
mecToi, ¢ 00bemMoM 102 yaca B KaXkJ0M C UHTEHCUBHOCTBIO 6 4acOB ayIUTOPHOU
paboThI B HEMIEIIO.

Crneundukoit 5TOro srana SBISETCS €ro aHamuTU4YecKud xapaktep. Ero
OCHOBHAsl 1I€JIb — OCMBICIICHHE IIPOWJIEHHBIX TI'PAMMAaTHYECKUX CTPYKTYp,
o0ecrieueHrne IMOCTENEHHOro Iepexoja K CIeHUaIu3upOBaHHOMY OOIIEHHUIO,
YTEHUIO TEKCTOB I10 CHEUATBHOCTH.

emsimu [ 3Tana crienuanu3upoBaHHOTO Kypca SIBJISIFOTCS:

— aKTHUBM3allMs BCEX BUJOB padOThl C Pa3HbIMU THUIAMHU CHEIUATbHBIX
TEKCTOB;

— BKJIIOYEHHE B 0O0ydeHue o0I11e00pa3oBaTebHON (CTpaHOBEIYECKON)
TEMAaTUKH, OJTM3KOM UM HEOOXOIMMOM crienuaIrucTaM JaHHOTO MpOQuIIs;

— CO3/laHH€ OCHOB MPO(PECCHOHANBHOTO MOJX0/1a K AKTUBHOMY BIIQJICHUIO
WHOCTPAHHBIM SI3bIKOM B 00JIACTH CIIEUUATILHOCTH.

OCHOBHBIMHM 337ja4aMH 3TOTO dTana sBJISIOTCA:

— 3aKperieHHe M Pa3BUTUE MPUOOPETEHHBIX 3HAHWUN, YMEHHM, HaBBIKOB
aKTUBHOTO BIIAQJICHUS SI3IKOM B IOBCETHEBHOM, OOIIECTBEHHO-TOJIUTUYECKON U
npodeccuoHanpHOM chepax yCTHON U MUCbMEHHOM (POPM KOMMYHUKALIUU;

— OpUEHTalMsl Ha TBOPYECKOE MPUMEHEHNE YMEHUN U HABBIKOB B YCIIOBHO-

HCTIOAT'OTOBJICHHBIX U HCIIOATOTOBJICHHBIX CUTYAIIHAX
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—  ¢opMupoBaHWE W  Pa3BUTHE  HABBIKOB  BEICHUS  JCIIOBOMN
KOPPECTIOHJEHIIMU, pedepupoBaHusl M aHHOTHPOBaHUA MPodhecCHuOHATBHO-
OPUEHTUPOBAHHBIX TEKCTOB.

3ama4um JaHHOIO 3Tana pelarTCs MMyTEM:

— aKTHBU3AllMM YMEHHM M HABBIKOB pa0OThl C MHUCbMEHHBIMH (OpMaMHU
KOMMYHUKAIINH;

— pacIIMpEeHUs 3anaca CleHaIbHON JIEKCUKH;

— aKTUBHOU pabOThl C MHOSA3BIYHOM JIUTEPATYPOU 110 CHEUATBHOCTH;

—HAHAUBUIYAJIBHOTO CaMOCTOSITEIIBHOTO YTEHUS MHOCTPaHHOMN
XyJIOKECTBEHHOM JIUTEPATYPHI.

Hcxons u3 nenen v 3aaa4 CTyAEHTHI JOJKHBI:

— AKTUMBHO OBJIaJieTh 0a30BOM TIpaMMAaTHKOM M T'paMMAaTHYECKUMU
CTPYKTYypaMH, U3y4€HHUE KOTOPBIX NPEIyCMAaTPUBAECTCSA HA JAHHOM JTaIle;

— 3HaTh, OCMBICIUTH M aKTHUBHO HCIOJIb30BaTh 0a30BYIO0 JIEKCHKY,
MPEACTABIIAIOLLY IO HEWUTpaJIbHbIN Hay4HBII CTUJIb, OCHOBHYIO
TEPMUHOJIOTUYECKYIO JIEKCUKY CBOEH CIIELIUaIbHOCTH;

— OCBOUTH OCHOBHBIE MPUEMBI pa0OTHI CO CHEIIMATBHBIMUA TEKCTAMU;

— OBJIaJIETh OCHOBaMHU MYOJIMYHOW peud, MPUOOPECTH YMEHHE JenaTh
COOOILIEHUS IO 3aJaHHOW TEMaTHKE;

— HMETh TMpeJCcTaBiIcHUE OO0 OCHOBHBIX IpUEMax AaHHOTHUPOBAHUS,
pedepupoBanusl, IepeBoa JIUTEPATYPhI MO CIEUUATBHOCTH;

— BJAJCTh HaBbIKAMHM MHUChbMA, HEOOXOJAMMBIMHU [JIi HAIMKMCAHUS 3CCE,
BEJICHUS MIEPEIUCKU;

— YMETh HCIOJIb30BaTh HMHOS3BIYHBIA MaTe€puall MO CHEHUAIBHOCTA B
M3YYEHUH NPOPHIHPYIOMNX JTUCIUILINH.

K neneBpiM 3amadam npenogaBaTenst OTHOCITCS CIAEAYIONIUE 3a1a9n:

— BBOJIUTH B 00y4YEHHE BCE OCHOBHBIC THUIIHI TEKCTOB MO CHEIUATBHOCTH U
YYUTh NpUEMaM paboThl C HUMH;

— YBSI3bIBaTh CHEIUANbHBIA yueOHBIM Marepuan ¢ oOieo0pa3oBaTenbHON
TEMATUKOM, TTIOJIC3HOW U MHTEPECHOM JIJIA CIICIIUAIINCTA;

— CIOCOOCTBOBAaTh BKJIIOUYEHHIO pPabOT CTYAEHTOB CO CIEUHUaIbHOU
aHTJIMACKON JIUTEPaTypoll B BHUABI padOT MO TPOGUIMPYIOMIMM JUCITUTUTHHAM
(Takume, kak pedepaTsl, BRICTYIUICHUS HA ceMUHapax, KypcoBbie padbotsl, HUPC u
T.1L.);

— CTUMYJIIPOBaTh U OPTaHU30BHIBATh MOUCK U M3BJICUCHUE WHPOpMAITUU U3
PA3JIUYHBIX UHOSA3BIYHBIX UICTOYHUKOB, & TAKKE U3 UICTOUHUKOB HA POJTHOM SI3BIKE.

Meroanueckue TpUEMBbl U CpPEACTBA OOYUYEHHsS] AKTUBHOMY BIIAJICHUIO
WHOCTPAHHBIM  SI3bIKAM  HANPABJIEHbl HA JaHHOM JTall€ Ha YCUJICHHUE
CaMOCTOSITEIBHOCTH M JIMYHOM WHUIMATUBBI CTYJCHTOB B PEUEMBICIUTEIBHOU
pabore Ham y4eOHBIM MaTepuasioM. Meromgamu OOy4YeHHS Ha JaHHOM JTare
CTAaHOBHUTCSl aHAM3 y4eOHOTO MaTepuala, PETPOCIEKIUs, €ro CUCTeMaTH3aIus,
COJIM>KEHUE C €CTECTBEHHBIMU KOMMYHUKATUBHBIMU JIEHCTBUSIMH.

OCHOBHBIMH OpPTaHU3AIMOHHBIME (OpMaMu PaOOTHI SIBISIOTCS

— AyAUTOPHBIE TPYIIOBBIE 3AHATHS, NPUYEM MPUOPUTET OTHAECTCA TAKUM

BHJaM KakK: CCMHHApbl, AUCKYCCHH, KPYIJIBIC CTOJIbI, ACJIIOBLIC  HIPHI,
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KoH(epeHIIuH, Tpe3eHTAMK W JPYTrUM aHajoraM eCTECTBEHHBIX (QopMm
KOMMYHUKAIIWH;

— caMocCTofATeNlbHasg paboTa MO PYKOBOJACTBOM IpErojaBaTesisi B BHUIE
YTEHUS JOMOJHUTENIbHBIX TEKCTOB MO0 TEeMEe C 3aJaHUsSIMH, [POCMOTpa
BUJIEOMATEPUAIIOB, BBITIOJHEHUS UHIMBUIYAIbHBIX 33JJaHUHN 110 TEME, BBITIOTHEHUS
Ja00paTOPHBIX PabOT, MOAOOPKH MATEpPHAIOB MO TeMe, OOOOIICHHUS OSTOro
MaTepuaia, OT4eTa O TMpoJieJaHHOW paldoTe, HamUcaHus 3cce, pedeparos,
AHHOTAIUH, IOJITOTOBKY MPE3CHTAIUN;

— TPYMIOBBIC NMPAKTUYCCKUEC 3aHITHS B MYJIBTUMEIUHHOM KOMITBIOTEPHOM
KJIacce;

— BCTPEYH C HOCUTEIISIMH SI3bIKA.

Hpumenenne TCO:

Hcnonb3oBaHue KMHO-, BUAEO-, aAyIHO- U MYJbTUMEIUNHBIX MATEPUATIOB CO3/1AET
MakCUMalbHYlO HariasgHocTb. I[Ipumenenne TCO Ha 3aHATHAX MO3BOJSAET
TPEHUPOBATH PA3JIUYHbIC BUJbI PEUEBOM JEATEIBHOCTH M COYETAaTh MX B PA3HBIX
KOMOMHAIMAX (ayJUpOBaHUE-TOBOPEHUE, AYAUPOBAHUE -TNIUBMO, AyIUPOBAaHUE -
YTeHHE, TOBOpEHUE - NHUChbMO). CHUCTEMAaTHYECKOE NPUMEHEHHE 3BYKO3AIHUCU
CHOCOOCTBYET  Pa3BUTUIO PEUYEBOrO  CIyXa, IMO3BOJISIET  YHUPHUIMPOBATH
IIPOU3HOCHUTENIBHBIE HABBIKM W  YCTPAHATh PE3KUE pPa3auuusl B CTEIEHHU
MOJATOTOBJICHHOCTH CTYJIEHTOB 110 MHOCTPAHHOMY $3bIKY. Mcronbs30BaHue ayauo-
Y BUJIEOMATEPHAIIOB MIPU CAMOCTOSTENIbHON paboTe CTYI€HTOB MOBBIIIAET YPOBEHb
MOTHBALMK, CO3JAET JOIMOJHHUTENIbHBIA HWHTEpPEC K H3YYEHUIO HHOCTPAHHOTO
A3BIKA.

Copnepxanue o0yueHHs ClIeUATU3UPOBAHHOIO Kypca
I 3ran (3 kypc)

I. Yrenue:

Branenue BceMu BUIaMu YTE€HUSI OPUTHHAIBHOM JIUTEPATYPhI, B TOM YHCIIE:

a) O3HAKOMUTEJIBHBIM UYT€HUEM cO cKopocThio 180-200 cioB B MuHyTy 0€3
CJIOBapsi MPU KOJUYECTBE HEU3BECTHBIX CJIOB B TEKCTe HE Oonee 5% obmiero
KOJIMYECTBA CJIOB B TEKCTE

0) W3ydJarImuM YTeHHUEM (KOJMYECTBO HEM3BECTHBIX CJIOB HE IPEBBINIACT
8% OT 00111ero KOJIMYECTBA CIIOB B TEKCTE; IOMYCKAETCS UCIIOIB30BaHUE CIOBAPS).
II. I'oBopeHue:

CoobmieHue (MOHOJIOTHYECKOE BBICKa3bIBaHHUE) B 0ObeMe He mMeHee 15-18
¢dpa3 3a 5 MUHYT B HOPMaJIbHOM TEMIIC PEUH.
II1. AyaupoBanue:
[Tonumanue cooOmeHus (B MOHOJIOTHYECKOW ¢(opMe W B XONE IHUAaJiora)
JUTUTEIIBHOCTBIO JIO 5 MUHYT 3By4aHUs! B HOPMAJILHOM CPEIHEM TEMIIC PEUH.
VI. Jlekcuka:

Pa3Butne nexcmyeckux HaBbIKOB. OObeM nexcuueckoro marepuama 3000
en., u3 Hux 1500 en. — npoaykTuBHO. [lanbHeilliee paciiupeHue MOTEHIUAaIbHOTO

cIoBapsi.
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TpeOoBaHusA K NPAKTHYECKOMY BJIAJICHUI0O MHOCTPAHHBIM S3bIKOM
(3 kypc V cemectp)

I. Yrenmue:

YMETh YUTaTh C MPaBUIbHBIM TPOU3HOIICHUEM W HWHTOHAIMEH 000
HE3HAKOMBIW TEKCT CPEAHEN TPYIHOCTH.

IL.I'oBOpeHue:

— yMeThb BecTH Oeceay Ha OBITOBBIE, OOIICTIONUTHYCCKUE U
OOIIEIKOHOMUYECKUE TEMBI, a TaK)Ke JeNIaTh COOOIIEHUE TI0 CaMOCTOSITEIBHOMY
YTEHUIO;

— YMETh MepPeCcKa3bIBaTh COACPKAHUE TPOUNTAHHOTO YU4eOHOTO MaTepuana, a
TaKXe JIMHTBO-CTPAHOBEAUECKUE U JTUTEPATYPHO-XYA0KECTBEHHbBIE TEKCTHI,

— YMETh TepeiaBaTh HAa UHOCTPAHHOM SI3bIKE COJIEP’KaHHE PYCCKOTO TEKCTa
UH(OPMAITMOHHOTO XapaKTepa;

— YMEThb WU3JIOKUTh COJAEPKAHHE TMPOCIYIIAHHOW ayJuo3alucu WIH
MIPOCMOTPEHHOTO BUACO- WM TeleduibMma.

III. AynupoBanue:

NOHUMAaTh HMHOCTPAHHYIO pe€ub Ha CIyX B Oecele C MpemnojaBaTelieM, B
(G oHO- ¥ BUIE03AIMCH, a TAK)KE C MOHUTOPA TEJIEBU30PA.

IV. IlepeBon:

— yYME€Th IE€PEBOJUTH YCTHO, O€3 CJIOBaps, C WHOCTPAHHOIO S3bIKa Ha
PYCCKUM HECIOXKHBIM TEKCT HHGOPMAIMOHHOTO M JIMHTBOCTPAHOBEIYECKOIO
XapakTepa, CoAepKallIni 3HaAKOMYIO JIEKCUKY U TPaMMAaTHUKY;

— YME€Th MEPEBOJIUTH CO CIOBApEM C HMHOCTPAHHOIO S3bIKA HAa PYCCKUM
0OIIEAKOHOMUYECKUH, JIMHTBOCTPAHOBEAUECKHI U JINTEPATYPHO-XYA0KECTBEHHBIN
TEKCTHI;

— YMETh MEPEBOAUTh MUCBMEHHO CO CIIOBAPEM C PYCCKOTO S3bIKa Ha
WHOCTPAHHbM TEKCT WH(GOPMAIIMOHHOTO WJIM JIMHTBUCTHYECKOTO XapakTepa B
npeaenax MmporuICHHOW TpaMMAaTHKH.

V. IIuceMmo:

— BJAJETh HAaBbIKAMU MHCHbMEHHOM pEYd B Mpelaesiax MN3YYEHHOIO
Marepuana;

— YMETb COCTaBUTh COJIEPKAHUE MTPOUUTAHHOTO B MHUCHbMEHHOM BUJIE (B TOM
gucie B hopMme pestoMe, pedepara u aHHOTAIUN);

— YMETh, HaMUCaTh COOOIIEHUE 110 TEMaM CHEIUATbHOCTH.

VI. AukeTHpOBaHue U pedepupoBanme:

Ucnonb3yst pekoMmeHAalMy MpernojaBaTeis, yMeTb aHHOTUPOBATh U
pedepupoBaTh OOIIECTBEHHO-TIOJUTUYECKUNA TEKCT CpEIHEeH TPYAHOCTH B
ayIUTOPUHU B KAYECTBE JIOMAIIIHETO 3a/IaHMUS.

VII. Jlekcuka:

3HATh 00S3aTENIbHBIN JIEKCUYeCKUii MUHUMYM B 00beme 1800 en., KOTOpHIii
yCBamMBaeTCsl B XOoJe  OTpabOTKM  HABBHIKOB  OOIIEHUS  CIETYIOIINX
KOMMYHUKATHUBHBIX CUTYaIIHIX.

25



HpeI[MeTHO-TeMaTH‘IeCKOG CoA€CpKaHUEC CIICHIUAJTU3IHPOBAHHOI'O Kypca:

Belarussian Customs Service
Passenger Control

Customs Procedures

Free zones

VIII. I'pamMmaTuka:
1. YcBouth rpammaTrdeckue GopMbl 1 KOHCTPYKIIMU 0003HAYaIOLIKE:
— XapaKTepUCTUKY SIBJICHUS, TpenmMeTa, nuna: Participle I, 1I;
— IecTBUS, Tporiecc, coctosiaue: Infinitive, Gerund,
— obowekt aerictBus: Complex Object, Complex Subject
2. YMerb cCpaBHUBaTh HenuuHble (opmbl rnaroia. M3yuute u

CUCTCMATU3UPOBATE CJIOKHBIC I/IH(l)I/IHHTI/IBHLIC, I'CpYHIUAIIBHBIC W IIPHUYACTHBIC

(1)0pr1 B aKTHBEC U ITaCCUBC.

Non-Finite Forms of the Verb: 1) General Information; 2) The infinitive -Active,
Passive, Perfect, Continuous; 3) Infinitive Constrictions: Object with the
Infinitive, Subject with the Infinitive Constructions; 4) The Gerund -
Indefinite, Perfect; 5) The Participle - Present Participle Active, Past
Participle Passive.

TpeGoBaHus K NPAKTHYECKOMY BJIA/ICHUI0 HHOCTPAHHBIM SI3bIKOM
3 kype (VI cemecTtp)
I. YUrenue:

YMETh YUTaTh OEIJIO ¢ MPAaBWJIbHBIM MIPOU3HOIICHUEM U MHTOHAIMEHN JTI000i
TEKCT OBITOBOT'0, SKOHOMUYECKOTO U JIMHTBOCTPAHOBEAUECKOTO XapakTepa.

1. ToBopeHmue:

— YMETh H3JI0)KUTh Ha MHOCTPAHHOM SI3bIKE COJIEp’KaHUE MPOCIYIIaHHOM
ayJIM03aliCH UM IPOCMOTPEHHOTO (pMJIbMa Ha 3HAKOMYIO TEMAaTHUKY;

— yMeThb BecTU Oecelly Ha SKOHOMHYECKHE, JMHTBOCTPAHOBEAUECKHE U
OBITOBBIE TEMBI;

— YMETh JieJaThb COOOIICHHS Ha 3KOHOMHYECKHE TEMbl M TepecKa3blBaTb
COJIEp KaHUE XyA0KECTBEHHOM JIUTEPATyPbI

— yMeTh TepeiaTh COJAEpX)aHUE MPOUYUTAHHOIO PYCCKOTO TEKCTa
HKOHOMHYECKOT0 XapakTepa.

II1. AyaupoBanue:

[loHuMaTh HMHOCTpPaHHYIO peyb Ha CIyX B Oecele ¢ MpenojaaBaTelieM, B
(GboHO- ¥ BHIE03AMNUCH, C MOHUTOPA TeJIeBU30pa (MHPOPMALIMOHHBIE COOOIIEHUS U
PKOHOMUYECKHE 0030PHhI).

V. IlepeBoa:

— YMETh MIEPEBOANTH C MHOCTPAHHOTI'O SI3bIKA HA PYCCKHUM SI3BIK M C PYCCKOTO
A3bIKa Ha MHOCTPAHHBIN SI3BIK YCTHO O€3 CioBapsi OOIIECTBEHHO-TIOJIUTUYECKHI
TeKCT HH(POPMALIMOHHOTO XapaKTepa,

— YMETh MEpPEBOAUTh MUCBMEHHO CO CJIOBAPEM C WHOCTPAHHOIO S3bIKa

OOIIECTBEHHO-TIOJUTUYECKUIN TEKCT CPEAHEN TPYIHOCTH;
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— YMETb IIEPEBOJIUTH ITHCBMEHHO CO CJIIOBAPEM C PYCCKOTO HAa HHOCTPAHHBIN
A3BIK OOILIECTBEHHO-IOJIMTUYECKUI TEKCT CpeHEN TPYAHOCTH.
V. IIuceMmo:

— yYMEThb M3JI0KHTh COJEpPKAHUE IPOYUTAHHOIO WIH  IPOCIYLIAHHOTO
TEKCTa B CXKATOM U pa3BepHYTOH GopMme 10 MIiany;

— YMETh AHHOTHUPOBATb U pPeQepupoBaTh OOLIECTBEHHO-IIOJIUTUUYECKUI,
DKOHOMHUYECKUI TEKCT;

— YMETh HamucaTh 3CC€ IO 3aJaHHON WIM BBIOpAaHHOW Teme. YMETh
HaIMCcaTh AOKIAJ 110 TEME;

— YMETh HaIlMcaTh AOKJIaJ] MO TEME CIEUUATbHOCTH.
VI. AHHOTHpOBaHUE U pedepUpOBaHHE:

YMerp  aHHOTHpOBaTh UM pedepupoBaTb  TEKCThl  OOLIECTBEHHO-
MOJIMTUYECKOT0, SJKOHOMUYECKOTO XapaKTepa.
VII. Jlekcuka:

B o0beme 1500 en. ¢ BKIIFOUEHHUEM TEPMHUHOJOTMYECKOTO MUHUMYyMa IIO
CHELMAILHOCTH YCBAaUBAETCs B X07€ 00pabOTKM HABBIKOB OOILIEHUS B CIIEIYIOIINX
KOMMYHUKATUBHBIX CUTYalIHSIX.

IIpeamMeTHO-TEeMaTHYECKOE COEepPKAHME CIIEIHATU3MPOBAHHOI0 Kypca
(VI cemecTp):

Customs documents and statistics
Harmonized system
Customs valuation

VIIl. I'pammaTtuka:

MuHUMyM TpaMMaTHYE€CKOTO COJIEpKaHUs MaTepuaiia 6 cemecTpa:
YCBOCHUE TPaMMAaTHYECKHX (POPM U KOHCTPYKIMI 0003HAYAIOIINX: OTHOIIEHUE K
JENCTBUIO, YCIIOBUE JCUCTBUS, 00pa3oBaHue POpM coclaratesibHOro HaKJIOHCHHS,
pCalIbHbIC N HCPCAJIBHBIC YCJIIOBHBIC ITPCATIOKCHUSA, OTHOCAIIUCCA K HACTOAIICMY,
nporreameMy, OyayIeMy BpEMEHH, HHBEPCHUS B YCIOBHBIX IMPEIIOKCHHSX,
Oblique Mood, Subjunctive I, 11, Conditionals: Type | - real present, Type Il -
unreal present, Type Il -unreal past, Mixed Conditionals, wishes, Unreal Past, had
better, would rather, I'd prefer.

Texkymuii 1 HUTOTOBBIM KOHTPOJIb

B nauane I atana crnennain3upoBaHHOTO Kypca (3 Kypc) MpOBOJIUTCS 3a4eT,
a B KOHIE JTamna CTYACHTbl CHAIOT WUTOTOBBIM JK3aMEH. TEeKyIHd KOHTPOJIb
POBOAMTCS B (popMe:

— YCTHBIX OIIPOCOB M0 MPOMJICHHON TEMATHKE;

— JIOKJIQJIOB TI0 HambOoJiee aKTyaJbHBIM OOIIEHAyYHBIM M OOIIECTBEHHO-
MOJUTUYECKUM BOMNPOCAM C TMPHUBJICUCHHUEM HOBEWIIMX MaTEpUATIOB U3
OOIIEHAYYHOH U CTIenaTbHON ePUOIUKH;

— CPCBOJOB TCKCTOB 110 CIICHUAJIBHOCTH,
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— 3CCE WUJIU COYMHEHUSA-PACCYKAEHUS M0 MPOIICHHBIM TEMaM,;

— KOHTPOJIbHBIX pa0OT MO BCEM aCIEKTaM U BUIAM PEUEBOM JEATEILHOCTH C
y4e€TOM HepapXuu (POpMHUPYEMbIX HABBIKOB HAa 3TOM JTalle W XapaKTEPHBIX MJis
Hero cep obmenus. [IpenqycmaTpuBaeTcss He MEHEe JBYX KOHTPOJIbHBIX padoT B
CEMECTD.

Conepxkanue 3a4era (V cemectp)

I. JIekcuko-rpaMmMaTH4ecKuii MUHUMYM Kypca:

®dopma KOHTpOJII — KOHTPOJIbHAsA JIEKCHKO-TpaMMaTH4ecKas paboTa B KOHIIE
cemMecTpa.

3ananus:

1 .3aITOTHUTE MTPOIYCKU B TEKCTE MOHOJIOTUYECKOTO M AUATOTUYECKOT0 XapaKTepa.

2. BbIOpaTh NpaBUJIbHBINA BapUAHT.

3. TpanchopMUpoBaTh JaHHBINA 00pa3el.

II. AynupoBanue:

KOHTpPOJIBHBIN TECT B KOHIIE CEMECTPA.

3aganus:

1. BbIOpaTh HanboJIee MPaBUIIbHBIN OTBET.

2. A3JI0KUTH KPAaTKO COJIEP>KAHUE TEKCTa.

I11. ITucbMmo:

dopma KOHTPOJISI — COUMHEHUE-MUHHATIOPA B PaMKax IPOWIEHHOM TEMATHKHU C
MOJKPEIUIEHUEM MPEIOAKEHHON TOMOIHUTENBHOMN uTepaTypbl. OOBEKT KOHTPOJIS
— yMeHue cQopMyJIHpOBaTH OCHOBHYIO MpOOJEMYy U KpPaTKO H3J0XKHUTh CBOE
OTHOILIEHHUE K HEW U BO3MOXKHBIE IIyTH €€ PEIICHMUS.

IV. YUrennue:

[TpennararoTcs TEKCThI Xy10KECTBEHHOT'0, OOIIEHAy4YHOT0, a TAKXKE CIIEUATBHOTIO
xapakrepa. POpMbl KOHTPOJIS — OJHO M3 3aJaHWli HA MTOTOBOM KOHTPOJIBHOM
3aHSITHH.

3aganus:

1. yrenne Bciayx oTpbiBKa (600-800 3HAKOB), EPEBO/I.

2. COCTaBJIEHUE TUIAHA TEKCTA.

3. KpaTKo€ M3JI0KEHUE TEKCTA MO IJIaHy (M3YyYarollee YTCHUE).

V. ¥YcrHas npakTuka (yCTHasi pedyeBasi KOMMYHUKALMA):

becena Ha oaHy M3 NpeNIOKEHHBIX TeM Ha 3audere. CoxmepxaHue TpeOOBaHMIL:
OTBETUTh Ha BOINPOCHl MpernojaBareis, MOJIAEpKaTh Oeceqy B pamKax
MPEVIOKEHHBIX CUTYaUN.

Coaep:xanue sx3amMeHa Ha [ atame
CIenUAJIN3MPOBAHHOIO Kypca
(VI cemecTp)

DK3aMeH npecaABapACTCA KOHTPOJIbBHBIMU TCCTAMHU II0 BCEM Ad4CIICKTAM H
BHUAaM pequoﬁ ACATCIIBHOCTH.

I. I[IucpbMenHasa yacTh dK3aMeHa:
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1. JIexcuko-rpammatuyeckuii TecT (10 100 3aganuit).

2. TloaroroBka pedepara mo Teme (TE3UCOB K JIOKIATy, aHHOTAIMU K
CTaThe).

II. YcTHas yacTs:

1. Yrenue u pedepupoBaHHOE H3JIOKEHUE HA AHTIMHUCKOM S3bIKE TEKCTa
(crateu) (1500— 1800 med. 3H.) MO CHEIUAILHOCTH C MOCIEAYIOIIeH Oecenon mo
3aTPOHYTHIM B TEKCTe (CTaThe) BOIMpOCAaM U IMepeAadeid oOIero coaepKaHus
TEKCTa (CTaThU) HAa aHTJIUHUCKOM SI3BIKE;

2. JIByCTOpOHHUI MEpPeBOJ ¢ JUCTa (KApTOUYKA C JIEKCUKO-TPaMMAaTHUYECKUM
NEPEBOIOM:  MCIOJB30BAHUE  AKTHBHOM  NPO(ECCHOHANBHON  JEKCUKH U
rpaMMaTHYeCKUX siBJICHUI; 00beM 10 10 npenoxeHuit)

becena o akTyanbHbIM NpoOIeMaM B paMKaxX MPOUJICHHBIX TEM U CUTYyallui
oOllleHHs B BHUJIE HEMOATOTOBJICHHBIX BBICKA3bIBAHUM (PEIUIMKA/OTBET) U
apryMEHTHUPOBAHHBIX MOHOJIOTUYECKUX BbICKA3bIBAHUI.

II 3Tan cneuuaIM3upPOBAHHOI0 Kypca
(VILVIILIX cemecTpbI)

II sram oTpaxaeT LeIM MW 33Ja4d CIEHHAIM3UPOBAHHOIO Kypca H
OXBAaTBIBAE€T TPU CEMECTPA — CEAbMON, BOCBMOU M AeBAThIA. Kypc paccuuran Ha
102 gaca B KaKIOM CEMECTPE C UHTEHCUBHOCTBIO 6 4aCOB ayIUTOPHBIX 3aHATUN B
HeJento, 10 15% oTBoAUTCS HA yIpaBIsieMy0 CAaMOCTOSTENIbHYIO padoTy.

XapakTepHOil 0COOCHHOCTBIO TAHHOTO ATOTO SIBJISETCS IEPEX0]T OT HABBIKOB
PENpOAYKIMNA PEYEBBIX BBICKA3bIBAHUW K WX AKTUBHOM TPOAYKUUU U
CUTYaTUBHOMY BapbUpPOBaHUIO. JJaHHBIN 3Tan mpeacTaBisieT cOO0 HOBBIA CHHTES,
T.e. (OPMHpPOBAHHWE TBOPYECKUX YMEHHH, MPOAYKLHIO U CUTYaTHUBHOE
BapbUPOBAHUE PEUYEBBIX BBICKA3BIBAHUI B YCIIO)KHEHHBIX YCIOBHUAX W Ha HOBOM
MaTepHaie.

Hensmu 11 sTana cnenuanu3upoBaHHOTO Kypca SIBJISIFOTCS

— (hopmHpoBaHUE y CTYJEHTOB KOMMYHHMKAaTHBHOW KOMIIETEHLIUHU, & TAKXKe
npoecCHOHANbHON  KOMIETEeHIMH, T..  (OpPMHpPOBAHHE  CIOCOOHOCTU
OpPraHM30BaTh CBOIO JIEATEIBHOCTh COTJIACHO CHUTYyallUd OOIIEHUS; OBJIAJCHUE
YMEHMSIMH ~ JENIOBOTO M Mpo(ecCHOHANBbHOrO  OOUIEHHsT B CHUTYyalMsIX
MPOU3BOICTBEHHOM, Hay4HO W WH(OPMAIMOHHOW JEATEIBHOCTH. DTHUM 3TarioM
3aBEpUIACTCSA MOJATOTOBKA CTYAEHTOB K HMCIIOJb30BAaHUIO MHOCTPAHHOTO SI3bIKa B
po(ecCUOHANBHOMN AESITEIbHOCTH CIEIUATNCTA.

OcHoBHas 3amada II srama cnenuanu3npoOBaHHOTO Kypca — MpPEBPATUTh
oOy4yeHHEe HWHOCTPAHHOMY SI3bIKYy B aHAJIOT TIO3HABATEJIbHOM JI€SITEIbHOCTH
CTYJ€HTOB IO CHEIUaIbHOCTY U OAWH W3 HCTOYHUKOB pPACHIMPEHUS HX
KYJIBTYPHOTO Kpyro3opa, MpHOOIIUTh UX K MUPOBOW KYJIbTYpe M MPUOIHU3UTH HX
00pa30BaTeNbHbIN YPOBEHB K €BPOIIEHCKOMY CTaHAAPTY.

3ajayaMu 3TOro 3Tara sBJISIOTCS:

1.O6yuenue  pa3BepHYTHIM  apPryMEHTUPOBAHHBIM  MOHOJOTUYECKUM
BBICKA3bIBAaHUSIM B KOHTEKCTE npodheccuoHaIbHOrO, 0OIIIeCTBEHHO-

IHOJINTHUYICCKOIO, o6meHaquoro H ITOBCCIHCBHOI'O O6IHCHI/I$I.
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2. OOydeHHWe NUAJOTUYECKUM BHJAM IYOJMYHONW pEUYU: BEICHUIO
JMCKYCCUH, JEJIOBOM Oecelbl, MHTEPBBIO U JpyruM (opmam opraHu3aluu
COLIMAJIbHO-3HAYMMOTO JHaJora.

3. OOyuenue mnepeBoay U pedepupoBaHUI0 TEKCTOB CHEIUAIBHOTO,
OOIIECTBEHHO-TIOIUTUYECKOTO, OOIIIEHAYYHOTO XapaKTepa.

4.00y4yeHue YTEeHUIO OPUTHHAIBHON XYJ10)KECTBEHHOM JINTEpaTyphl, TEKCTOB
CIEIUATBHOTO U OOIIEHAYYHOTO COJEPKAHMUS.

[{eneBbIMU 3aJauaMHU MPETIOJaBATENSI HA JAHHOM 3TaIe SIBJISIFOTCS:

OOyuuTh CTYIEHTOB HaBBIKAM WCIOJIL30BAHKMS HWHOCTPAHHOTO S3BIKA B
paboTe Mo CeUaIbHOCTH MO CJICAYIOIINM HAMIPABICHUSIM:

— Kak HMCTOYHWKA WHGOpMAIMU, HEOOXOJAMMOW I HETOCPEIACTBEHHOMN
paboTHI MO CIEHUATIBHOCTH;

— KaK CpeJICTBa KOMMYHHUKAITUH C 3apYOSKHBIMH ITapTHEPAMHU;

— KaK OCHOBBI JAJIbHEHIIIETO MOCIEBY30BCKOTO CIEIMAIIBHOTO 00pa30BaHUs
(B TOM 4mCIIE 32 PyOEIKOM).

bbITh OpraHuzatopoM OOCYXKIEHUN M JHUCKYCCHM IO CaMOCTOSATEIbHO-
MOJATOTOBJICHHOM CTYyJICHTaMH MaTepuay.

PazpaboTtath cucreMy mooIIpeHUil pabOThl CTYJEHTOB HAJ S3BIKOBBIM
MaTepuaioM, MOJKIIoYas WX K peajbHOM Hay4YHO-HCCIEAO0BATENbCKOM, yueOHO-
METOINYECKOMN padoTe.

AKTHBU3MPOBAaTh  HWCIONB30BaHWEC  WHPOPMAIMM W3  WHOSI3BIYHBIX
UCTOYHUKOB B  y4eOHO-NO3HABATEJIbHOW  JEATEIBHOCTH  CTYJIEHTOB MO
CHIEIMATBHBIM U CMEKHBIM JTUCIUIUIMHAM

[leneBpIMU 3a/1auaMU CTYJICHTOB SIBJISIFOTCSI:

— YTEHHWE Ha MHOCTPAHHOM SI3BIKE MO COOCTBEHHOMY BHIOOPY CIEMAIBHOM
JUTEPATYPhl, OTPHIBKOB W3  TPECCHl, MYyONHIMCTHKH, XYIO0KECTBCHHOU
JUTEPATYPHI;

— WCIIOJNIb30BAaHWE MaTepuaja W3 WHOS3BIYHBIX paboT, pedepaTtoB, B
BBICTYIUICHUSX HA CEMUHAapax, KOH(PEepeHIIUsIX;

— yMEHHUE BBICTYINaTh HAa MHOCTPAHHOM f3bIKE C pedeparom, cOOOIIeHUEM,
JTOKJIaI0M;

— pa3BUTHE yMEHUS WCIOJIb30BAHUS THUChMa B KAadeCTBE CPENCTBA IS
BBITIOJIHGHUS YYEOHBIX 33ad 10 NHCHhbMEHHOMY IepeBOiy, pedepupoBaHHIO,
AHHOTUPOBAHUIO JIUTEPATYPHI M0 CIEIUATBLHOCTH, BEICHUIO JICJIOBOM MEPETTUCKHU U
o(OpPMIICHUIO JOKYMEHTAlMK (C MCIOJIb30BaHUEM (hakca, dJIEKTPOHHOU MOYTHl U
T.J1.).

Cpenu opraHu3aiiMoHHBIX (OpM Ha IEPBOE MECTO BBIXOAUT BHEAYIUTOPHAS,
caMOCTOsITeNIbHAsl paboTa CTYACHTOB, YIPaBJICHHE KOTOPOM OCYIECTBISETCS C
MOMOIIBIO WHJIMBHAYAIM3UPOBAHHBIX 3aJaHU, YYUTHIBAIOIIUX WHTEPECHl U
MOTHUBAIIMIO CTYJICHTOB. AYIUTOpPHBIE 3aHSATHUS — ITO pa3HbIe BUILI PaOOTHI 1O
CaMOCTOATENILHO TOJITOTOBJICHHOMY CTYJCHTaAMH MaTepuany TMpU YETKOM
PETYIMPOBAHUH STOM pabOTHI CO CTOPOHKI MPETOAaBaTE.

['maBHBIME 00YYAIONUMU TTPUEMAMU CTAHOBSITCS:
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— 4YeTKas, NPOAYMAaHHAsl OpPraHU3alusi KOHTPOJUPYEMOM CaMOCTOATEIbHON
paboThI CTYIEHTOB (BKJIOYas pa3pabOTKy UHJIUBUAYATbHBIX MJIAHOB CTY/IEHTOB Ha
OTIpe/ICICHHbIE OTPE3KU BPEMEHH );

— IPOBEJICHUE ayIUTOPHBIX 3aHATUN C YIPABICHUEM CAaMUMHU CTYyACHTaMHU.

Conep:xanue o0yuenusi Ha I1 3Tane cnenuaJIM3upPoOBaHHOIO Kypca

TpeOoBaHUs K NPAKTUYECKOMY BIIAJIEHUIO HHOCTPAHHBIM SA3BIKOM:
I. Yrenue:

3penoe  BIaJ€HHE BCEMUM BHJAMH YTEHHS JIMTEPATypbl  Pa3HbIX
GYHKIMOHATBHBIX CTWIEH u kaHpoB. CTYIEHTH OJDKHBI YMETh YHUTATh,
aJICKBaTHO TI€PEBOJAUTh OPHUTMHAIBHYIO JUTEpaTypy (B TOM 4YHCIIE HAay4YHO-
NOMYJSIPHYIO U 00IIe3KOHOMUYECKy0). [Ipenaraercs TeKCT cpenHel TpyAHOCTH
JUls TepeBofa 0e3 cioBaps CO CKOpOCTbio He MeHee 150 ciioB B MUHYTY U
CJIO>KHBIN TEKCT Ui 1epeBoja 0e3 cioBaps co ckopocThio 1500 ned. 3HaKoB B yac
(muceMmenHHbIN niepeBo), 1500 mmeu. 3HaKoB 3a 15 MuH. (YCTHBIN IEPEBO).

II. AynupoBanue:

[ToHnMaHne MHOCTPAaHHOM peuu Ha ciayx B Oecele ¢ mpernojaBaTesieM WU
HOCUTEJIEM $3bIKa, B PA3rOBOpe MO TelaepoHY, C MPOCIYIIMBAHUEM ayAHO- U
BUJICOMATEPHUAITIOB, TIPU MMPOCMOTPE KUHODUIBEMOB U TEJIETIPOTPAMM.

II1. I'oBopenue:

— yMETh BECTH Oecely Ha OOILIECTBEHHO-TIOJUTUYECKHUE, SKOHOMUYECKHE U
OBITOBBIC TEMBI,

— yMeTh YydacTBoBaTh B JAuCKyccuH. (COBEpUIEHCTBOBAaTh HABBIKU
MOHOJIOTUYECKON U JUATIOTUYECKON PEYr PUTOPUUYECKOTO XapaKTEPA;

— YMETh JenaThb COOOIIEHUS W JOKJIaAbl Ha OOLIECTBEHHO-TIOJUTUYECKUE,
HSKOHOMUYECKHUE, TUTEPATYPHBIE U TUHTBOCTPAHOBEIYECKHUE TEMBI.

— YMETh H3JIaraTb Ha MHOCTPAHHOM SI3bIKE€ COJAEpKaHUE MPOCIYIIaHHOIO
WHOCTPAHHOI'O TEKCTA;

— YMETh U3JIarath COJIEPAKAHKE ay/IH0O- U BUIEOMATEPHUAIIOB;

— YMeTh y4acTBOBaTh B Juaiiore, oecene mpodeccnoHalbHOTO XapakTepa ¢
BBIPDQKEHUEM PAa3JIMYHbIX KOMMYHUKATUBHBIX HaMEpPEHUN (COBET, COXKaJEHUE,
YIMBIIEHUE, YBEPEHHOCTb U IIP.);

—  BIAQAETh  BCEMHM  BUJAMU  MOHOJIOTMYECKOTO  BBICKA3bIBAaHUS
(uH(pOpMUpOBaHUE, TOSICHEHUE, YTOUHEHHUE, UHCTPYKIIUS U T.11.).

IV. AuHoTupoBanue u pedepupoBanue:

OBnageHue OCOOEHHOCTSIMU s3blKa pedepaTUBHOIO TEKCTa, YMEHHE
000011aTh OCHOBHBIE TMOJIOKEHHUSI TMEPBOMCTOYHMKA TMPU TIOMOILIM JIOTHKO-
CEMaHTUYECKOTO aHaJIh3a TEKCTa, OBIAJEHUE MPOIEAYpOil cocTaBieHus pedepara
Y AaHHOTAlIUH.

V. IlepeBona:

— YMETh MEPEBOJUTH C JHCTA WM Ha CIIyX OOIIECTBEHHO-TIOJIUTUYECKUH,
YKOHOMHUYECKUN TEKCT (C MHOCTPAHHOTO SI3bIKa HA PYCCKUU SI3BIK M C PYCCKOTO
A3bIKa HA HHOCTPAHHBIN SI3bIK);
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— YMETh MEPEBOJAUTHL MUCHMEHHO CO CJIOBApEeM C WHOCTPAHHOTO SI3bIKA HA
PYCCKHH SI3bIK CHEIUalIbHBIC TEKCTHI, (PaKChl, TEIEKChl U MaTepUasIbl AJICKTPOHHOMN
MOYTHI,

— YMETh MEPEBOIUTh HECIOKHYIO Oecely Ha SKOHOMHUECKHE TEMBI.

VI. Ilucsmo:

Bianerr HaBbIKaMU MUCHMEHHOW pEYH B Mpejiesiax U3YUYEHHOTO SI3BIKOBOTO
Marepualia, YMETh COCTaBUTh IUIaH (KOHCIIEKT) MPOYUTAHHOTO TEKCTa, U3JIOKHUTH
collepKaHNe TPOYUTAHHOTO B (OpMe pe3loMe, BIIAJECTh HABBIKAMU HAIMCAHUS
JIEJIOBOTO MHUCHhMA.

VII. Jlekcuka:

JlanpHeiIee pa3BuTHE JIEKCHYECKUX HABBIKOB. [IpowcxoauT HapamuBaHue
CJIOBApHOTO 3araca BO BCEX TPEX OCHOBHBIX JIEKCHUECKHMX IUIAcTax - OOIIeH u
oOIIeHAyYHOH JICKCUKH, TEPMUHOJIOTHHN TI0 CcrieIuanbHOCTH. OCHOBHOC BHUMAaHUE
yACISETCS TPaBUIBHOMY YIOTPEOJICHHUIO CHHOHMMOB, MHOTO3HAYHBIX CJIOB,
(dhpazeosoru3MoB, UHTEPHAITMOHAIBHOM JIGKCUKE (B TOM YHCIE «JIOKHBIX Jpy3ei
nepeBounka»). OCHOBHON ymop JeliaeTcsi Ha BBIPAOOTKY Yy CTYJAEHTOB yYMEHHUS
BBIpaXKaTh MPEANOYTCHUE W HEMPUITHE, apTyYMEHTHPOBATh M OTCTaMBaTh CBOIO
TOYKY 3peHus, cpopMynaupoBaTh HPOChOY, coBeT, u3BMHeHHEe U T.1. OO0BeM
aKTHUBHOM JICKCUKH MO OKOH4YaHMM Kypca — 5000 neke, eauHUIl, B TOM 4YHCIIE:
obmeynorpeobuTenpHas jgekcuka — 2000 jekc, en., crnennanbHas jekcuka — 500
JIEKC. €]I. IO BBIOpaHHOM CHEIUaIbHOCTH, cdepa JIeI0BOro U MPodPecCHOHaATBHOTIO
s3p1KOBOrO 001IeHusa — 1700 nekc, exn., moTeHIManbHas gekcnka — 800 e,

IIpenmMeTHO-TEMATHYECKOE COAEPKAHME CTIEIUATU3MPOBAHHOTO Kypca
(VII cemectp)

Customs and trade
The role of Customs
Working for Customs
Code of Conduct

IIpeaMeTHO-TEMAaTHUYECKOE CO/IEPKAHME CIIENMATUZUPOBAHHOIO Kypca
(VIII cemecTp)

Customs technologies

Customs Communication. Value of Communication. Benefits of Communication.
Media Relations.

Customs Violations. Customs Offences. Smuggling. Corruption.

Drug Control

IIpeaMeTHO-TEMaTHYECKOE COAEPIKAHNE CNEIUATU3MPOBAHHOI0 Kypca
(IX cemecTp)

World Customs Organization
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Customs Service of the 21-st century
International Customs Conventions
Customs Around the World.

VIII. I'pammaTuka

PasButue IrpaMMaTHYCCKHUX HABBIKOB pPACIIO3HABAHUSA W IIOHHUMAaHUA q)OpM u
KOHCTpYKHHﬁ, XapaKTCPHLIX IJII KOHKPCTHOTO ITOABA3BIKA ACIOBOI'O O6HI€HI/IH. Ha
JaHHOM JTallC BHUMAHHUC YACILICTCA TpaMMATHUKC PA3rOBOPHOIO AHTJINHCKOTO
A3bIKd, YCBOCHHUIO TIPaMMATHYCCKUX CPCACTB BBIPAKCHUSA OTHOLICHUA K
BBICKA3bIBACMOMY.

['paMMarnueckue SIBICHUSA AaHAIU3UPYIOTCS TpH  HEOOJBIIOW 3aTparte
y4eOHOTO BPEMEHHU:

Tense system revision. Narrative tenses. Negatives. Questions.

Modals revision. Expressing habit. Adding emphasis. Reported speech
revision. Reduced Infinitive.

FpaMMaTI/ILICCKI/Ie CpCaACTBa CBA3U HpCIIJIO)KCHI/Iﬁ n a63aueB. Jloruko-
CMBICJIOBBIC CBA3H: COIO3bI, COIO3HLIC CJIOBA, KIIMIMIMPOBAHHBIC CJIOBOCOYCTAHMA,
BBOJHBIC 060p0TI>I N KOHCTPYKIHUH.

Texymuid 1 HUTOrOBBIA KOHTPOJIb
(IT 3Tran cneuuaJU3UPOBAHHOIO KYPCa)

Pe3ynbTaThl paboOTHI CTYJIEHTOB Ha JIAHHOM JTaIrle MPOBEPSIIOTCS Ha 3a4eTe —
B koHue VII m VIII cemectpoB, 3x3amene — B koHue X cemectpa. MTOroBbIii
KOHTpPOJIb 3a BECh KypC OOYYeHHs] TMPOBOJUTCS B BHJAEC TIOCYAapPCTBEHHOIO
BBIITYCKHOT'O YK3aMEHa.

Tekymuii KOHTPOJIb IPOBOJUTCS B BHIE OMNPOCOB, BBICTYIUICHUW Ha
3aIaHHYI0 TEMY, II€pEBOJIOB TEKCTOB IO  CIEIUAIbHOCTH, JIUCKYCCHUU,
MpE3CHTAllMK, WHIUBUAYAIBHBIX 3aJlaHui, Kommo3unuu. I[IpemycmorpeHo He
MEHEee JIBYX KOHTPOJBHBIX pabOT HA KaXAbld BUJ PEUEBOM NEATETHLHOCTH U JBE
JIEKCUKO-TpaMMaTH4eCKue paboThl B cemecTp. Ha mpomexyTodHOM 3auere maercs
HE TOJILKO OIICHKa PabOThI CTYACHTA MpenojaaBaTesieM, HO U CaMOOIICHKa CBOEH
paboThI Ha TAHHOM JTare.

O6nexkTamu kKoHTpOJIs Ha Il aTane cnenuaIu3upoBaHHOTO Kypca SBJISIFOTCS:

— JICKCUKO-TpaMMaTHUYECKHE (SI3bIKOBBIC) YMEHUS U HABBIKH;

— peUeBbIe YMEHUS U HABBIKU C YBEJIMUYEHUEM UX YIEIHLHOTO BECa;

— YMEHHUSI ayJUpPOBaHUS: a) C BBIJCICHUEM JIOTUYECKON CTPYKTYPHI
3By4allero TeKcTa; ©0) ¢ OmpenesieHueM €ero MOAAIBHOCTH (YTBEPKICHUS,
BO3MOXXHOCTh, YBEPEHHOCTh U T.J.); B) C KpPaTKUM BOCHPOM3BEICHUEM TEKCTa B
MHACbMEHHOM BHUJI€ TIPU JIBYKPAaTHOM MPOCIYIIMBAHUM; T') Pa3BEPThIBAHUE qUAJIOra
B MOHOJIOTUYECKYIO PEYb;

— YMEHMSI M HaBBIKM YTEHUS: a) C BOCIHPOU3BEIACHUEM CMBICIOBOM
CTPYKTYPBI TEKCTa; 0) C BBIICIICHUEM TJIABHOW U BTOPOCTETICHHON WH(OpMAIINH; B)
c o00o0mennemM (akTOB, yMEHHUEM [elaTh BBIBOJALI M 3aKIIOYCHUEM I10

IIPOYUTAHHOMY;
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— yMEHUS B YCTHOM W THUCHbMEHHOW (OpME U3JIOXKUTHh PE3yIbTaThI
(OCHOBHBIE MPOOJIEMBI) CBOCH KypCOBOM pabOTHI;

— YMEHHS COCTaBIIATh Opulinanbubie nucsma, CV;

— YyYMEHHUs peQepupoBaHUs, AHHOTHPOBAHUA, TMEPEBOJAa AyTECHTHYHBIX
TEKCTOB,;

— YMEHHUS TTUCaTh 3CCe TI0 MPEJIOKEHHON U BEIOPAHHON TEMAaTHKE,

— YMEHHUS BECTH MOUCK MpodeccnoHabHON HHpOopMaInH.

HUrorosslii KOHTPOIbL B KOHLE VII cemecTpa

Conep:xkanue 3auera:

KoHTpoJib 3HAHMS JIEKCUKM M TPaMMATUKH OCYILECTBIIAETCS C MOMOILBIO
JEKCUKO-TPAMMAaTHU4YEeCKOl  paboThl B (QopMe MHOXKECTBEHHOIO  BbIOOpA,
TpaHcpopMalii MpeaIoKEHHBIX 00pa3loB, 3alOJHEHUS MPOMYCKOB B TEKCTax
MOHOJIOTHYECKOI0 M JHAJIOTHYECKOro Xapakrepa. KOHTpoJb MOHMMaHus peyu Ha
cllyX (ayAMpOBaHME) OCYILIECTBISIETCS B BHJE TeCcTa B KOHIIE CEMecTpa U
OpeanojiaraeT  3alojHEHHE IPOIYCKOB, BBIOOp MPaBWIBHOIO  BapHaHTa
(Cy’XIleHUs1) B COOTBETCTBHM C COJIEp’KaHHMEM TeKcTa (J0 6 MMH. 3BYYaHUs).
KOHTposb HaBbIKa 4YTEHHMS IPOBOAUTCS KakK OJHO M3 3aJaHUl HAa HTOTOBOM
3aHatuu (7-it cemectp). KoHTposIb HaBbIKa MUCHMEHHOM pedYM OCYILECTBISETCS B
dopme Hamucanus pedepaTa WIM AHHOTALMM TEKCTa IO CHELHAIBHOCTH.
KOHTpOJIb MPOIYKTUBHBIX PEYEBBIX YMEHUN BKJIIOYAET CIEAYIOUIME KpuTepuu: 1)
TeMN pedyu; 2) BpeMs peakluuu TpU CIOHTAaHHOM OOIIeHUU; 3) CTEeNeHb
KOMOMHUPOBAaHUS SI3bIKOBOTO U PEYEBOT0 Marepuana; 4) ynorpedlieHHe TOTOBBIX
dbopM (KOMMYHUKATUBHBIX OJIOKOB, UIUOM); 5) CTENEHb CJIOKHOCTH CHUHTAKCHCA,;
6) pa3BepHYTOCTh OTBeTa (COOOUIEHUs); 7) HECTaHJAPTHOCTh BBICKA3bIBAHUS; §)
KOJIMYECTBO JIEKCUYECKUX, TPaMMaTHUYECKUX, CTUITUCTUUECKUX OLUIHOOK.

Hrorosslii koHTpOJb B KOHLE VIII cemecTpa

Conep:xanue 3a4yera:

S3bIKOBBIE  (JIEKCMKO-TPAMMAaTHUYECKHUE) YMEHHsI MPOBEPSIIOTCA B BUIE
UTOTOBOM JIEKCMKO-TpPaMMAaTU4YeCKOM paboThl B KOHIE cemecTtpa (B (dopme
MHOXECTBEHHOTO  BbIOOpa,  TpaHchopmamuil  NpeIOKEHHBIX  00pa3loB,
3al0JIHEHUSI TPOMYCKOB B TEKCTAX MOHOJOTHYECKOTO U JIHUAIOTHYECKOTO
xapakrepa). KoHTpoJsib MOHUMaHUs peur Ha CIyX OCYIIECTBISETCA B BUIE TEKCTA B
KOHIIE CeMeCTpa M NpEeJIoyaraeT 3amoJIHEHHUE MPOIMYCKOB, BHIOOP MPaBUIBLHOTO
BapuaHTa (CyXJE€HHUs) B COOTBETCTBUU C COJEp)KaHHEM TekcTa (A0 7 MHH.
3ByuyaHus). KOHTpoib HaBblKa MNHCHBMEHHOM peyu OCYIIECTBISIETCS B Qopme
HaIMCaHMsl 10KJIaa, pepepupoBaHUs TEKCTa MPOBOJUTCS KaK OAHO M3 33IaHUN Ha
3ayere. KOHTpPOJAb NPOAYKTUBHBIX pEYEBBIX YMEHUM OCYLIECTBIISIETCS Ha
MMIIPOBU3UPOBAHHOW HMTOTOBOM AMCKYCCHMM Ha OJHY W3 INPOWJIECHHBIX TEM U
BKJIFOYAET: TPAaMMAaTUYECKYH0 M CTWIHCTHYECKYID HOPMAaTUBHOCTb pEYH,
3¢ (HEeKTUBHOCTh KOMMYHUKATUBHOTO TOBEJEHUS, PEaTU3al{I0 JMHIBUCTUYECKIX

N HCIUMHI'BUCTHYCCKHUX CpeI[CTB Y6C)KI[CHI/IH, CTCIICHb CJIIOJKHOCTH CHHTAKCHCA,
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pa3BEpPHYTOCTh  OTBETa  (COOOIEHUS), HECTAaHIAPTHOCTb  BBICKA3bIBAHUSI,
ynoTpeOJIeHre TOTOBBIX (OpM/OIIOKOB/HUINOM.

[Tocne WTOroBBIX KOHTPOJBHBIX TECTOB MPOBOJUTCS 3a4€T, KOTOPBIU
BKJIIOYAET HEMOJTOTOBJIEHHOE BHICKA3bIBAaHUE MO aKTyaJIbHBIM MPOOJIeMaM B CBSI3U
C 3aJJaHHOW CUTYaIlUEH.

Hrorosbiii KOHTPOJIb B KOHIE IX cemecTpa

ConepxaHue dK3aMeHa:

[. IIucekMeHHbIC 3K3aMEHAIIMOHHBIEC PAOOTHI:

— Jlexcuko-rpammaruuecknii Tect (proficiency test) - 2 akam. waca, 100
3aJaHUl.

— [IuChMEHHBIN NEPEBOJI TEKCTA IO CIENHUATBHOCTH C AHTJIUMCKOTO SI3bIKA
Ha pycckuii co ciaoBapeM (2000 1. 3H., 1Ba aKaJeMUUYECKUX Jaca);

II. YcTHbIN 3K3aMeH:

— 4YTeHHe W pedeprupoBaHHOE H3JIO0KEHUE HA AHTJIMMCKOM S3BIKE TEKCTa
(cratbu) (1500— 1800 med. 3H.) MO CHEHHAIBHOCTU C MOCIEAYIONIEH Oecenoi 1mo
3aTPOHYTHIM B TEKCTe (CTaThe) BOIpOCAM M IepeAadeid oOIero coaepKaHus
TeKCTa (CTaTbU) HA AHTJIUHCKOM S3BIKE;

— JIBYCTOPOHHUH MepeBOJ| ¢ JUcTa (KapTouka C JEKCUKO-TPaMMATHUYECKUM
NEPEBOIOM:  HCIOJB30BAHUE  AKTHMBHOM  NPO(ECCHOHANBHON  JEKCUKH U
rpaMMaTUUYECKUX SIBJICHU; 00BbeM 110 15 npeioxkennil);

— Oecela Ha OJIHY U3 MPOWJECHHBIX TEM C U3JI0)KEHUEM CBOEr0 MHEHHS IO
MOBOJIy MUKPOCUTYaIUX OOIICHUSI.

I"'ocynapcTBeHHbIN 3k3aMeH B KoHIIe [l 3Tama, T.e. mocie nosHoro Kkypca o0ydeHus
JOJKEH ONPENEIUTh YPOBEHb aKTUBHOTO BJIAJICHUS NHOCTPAHHBIM SI3BIKOM.

TpeOoBanus, npeabsiBisieMble HA TOCYAAPCTBEHHOM 3K3aMeHe 110
AHIJIMHCKOMY SI3BIKY.

I. IInceMeHHBIC SK3aMEHAIIMOHHBIE PAOOTHI:

— Jlexcuko-rpamMmmaruueckuii Tect (proficiency test) - 2 akanm. waca, 100
3aJIaHUM.

— IIucbMeHHBIN TIEPEBOM TEKCTA IO CIEMUAIBHOCTH C AHTIIMMCKOTO SI3bIKA
Ha pycckuii co ciaoBapeM (2000 1. 3H., 1Ba akaJeMUUYECKUX Yaca);

II. YcTHBIN 5K3aMEH:

— 4TeHHe U pedepupOBAHHOE M3JI0KEHUE HA AHTJIMMCKOM SI3BIKE PYCCKOTO
TekcTa U3 razetsl win xypHaia (1500— 1800 meu. 3H., 10 MuH.) ¢ nocieayroen
Oecenoi mo nmpoodIeMaTUKE CTaThH;

— O3HaKoMuTelbHOe uTteHue Tekcra (cratbu) (1500— 1800 meu. 3H.) 1o
CHEIUATBHOCTH C TOCIEAYIONIe Oeceoi Mo 3aTPOHYThIM B TEKCTE (CTAThE)
BOIIpOCAM U TMepenayeld OOIIero coiepkaHusi TeKCTa (CTaTbh) HA AHTJIUICKOM
A3bIKE.
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— Oecesla Ha OJHY W3 MPOUJEHHBIX TEM C M3JI0KEHHEM CBOETO MHEHHUS IO
MIOBOJTy MUKPOCHUTYAIIUH OOIICHUS.

IIpuMepHbIe KPUTEPUU OLEHKH 3HAHUI

3a ocHOBY o1leHKU OepeTcsi 1 cMbIciioBast oIMOKa (MCKaKeHHE CoJIep KaHus,
omuOouHbI TepMuH). K apyrum ommbOkaM OTHOCSTCS: PUTMUKO-MEJIOANYECKas,
JICKCHUYCCKasA, CHHTAKCUYCCKAsA W I'paMMaTH4CCKasd. TpI/I PUTMHKO-MCIIOJHUYCCKHC
OH_II/I6KI/I, ABC JICKCUYCCKHUC, CHHTAKCHYCCKHUC WM TI'PaMMaTH4YCCKHC OIIOKHU
PUPABHUBAIOTCS K OJHON CMBICJIOBOM OILIMOKE.

[Tpu omenke pedepupoBaHUs TEKCTa C PYCCKOTO si3bIKa (Oenopycckoro / Ha
AQHTJIMMCKAM MCIIOJB3YIOTCSA T€ K€ KPUTEPUM, YTO M IIPU OLEHKE IEpeBOaa C
AHTJIMHCKOTO S3BIKA Ha pyCCKHﬁ, T. €. VYYUYHUTBIBAKOTCA TIPaMMATHUUYCCKUC,
JICKCHUYCCKHUEC, CHHTAKCHYCCKHUC 0HII/I6KI/I, K KOTOpBIM MOI'YT OBITH ,H06aBJI€HI>I
CTHIIMCTUYICCKHUC HCTOYHOCTH IICPCBOAA. HOBTOpSIIOHII/IGCH OIIIMOKH CYHUTAIOTCS 3a
OJHY
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[Tporpamma nepeyTBepikaeHa: Ha 3acenanuu Kadeapsr oT 16 mast 2012 mpotoxoi Ne 11
3aBenyronuit kageapou

ﬂ A.A. [Tnaumsackuil

-

Ha 3acenanuu Meroguueckor komuccur ®TYT ot 11 utons 2012 nporokosa Ne 6
[IpenacenaTenp METOIUUECKOM KOMUCCHHU

E.b. JIxumoBuu
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2. Teopust

2.1 BasoBble IrpaMMaTUICCKUEC KAaTCropmuun AHIJIMMCKOI0 A3bIKA

Cll0BO «IrpaMMAaTHKa» B aHIVIMICKOM S3bIKE YIOTPEOJSIETCS B JIBYX
OCHOBHBIX 3HAYEHUSIX:

1) mpaBuiIa MOCTPOEHUS CJIOB U MPEJIOKEHUHN, MPUCYIINX JAHHOMY SI3bIKY;
B 3TOM 3HAQUYEHUM IPaMMAaTHKa O3HA4YaeT TO K€ caMO€, YTO M IpaMMaTHYECKUN
CTPOH SI3bIKA;

2) TeopeThueckas Hayka, o00OIIaronas 3HAHUA O TPAMMATHYECKOM CTpOE
AHTJIMIICKOTO SI3bIKA.

I'pammaTnka — Hayka O $3bIKE, T. €. OJMH M3 PA3JECIOB SA3bIKO3HAHUS
(uuarBucTUkm). ['paMmmarrika nojapasaesnsieTcss Ha MOp(OIOTHIO U CUHTAKCHC:

Mopdoaorust — pa3aen A3bIKO3HAHUS, U3YUYAOUIUA CTPOCHUE U U3MEHEHUE
CJIOB.

CuHTakcuc — pasjen S3bIKO3HAHUS, W3YYalollUil COCIMHEHUE CJIOB B
COYETAHUS U MPEJJIOKEHHUS.

I'pammaTnyeckne Kareropum B aHIVIMMCKOM  SI3BIKE OTBJICUCHHBI,
aOCTpakTHbI, OHM OOOOIIAIOT MHOTHE CJIOBA, BBIJENSAS B HUX OJIMHAKOBBHIC
CMBICIIOBbIE U (hOpMalIbHbIE CTOPOHBI M TpU3HAKU. MOKHO BBIIEIUTH YETHIPE
OCHOBHBIX THIa TPAMMAaTUYECKNX KaTETOPHUIA:

1) I'pamMMaTuyeckre KaTeropuu CJIOB OOBEIUHSIOT U OTOXKICCTBISIOT IO
KakoMy-TO 0OIeMy Tmpu3Haky Oosblmmue Kiaacchl cioB. Croja OTHOCSTCS
rpaMMaTUYeCKUE  KaTeropuud  4YacTel  peuyu, poja,  KadeCTBEHHOCTH,
OTHOCHUTEJIIbHOCTH MPHUJIAraTeNIbHbIX U T. .

2) I'pammarnueckue KaTEropuu CIOBECHBIX (OPM OOBEIUHSIIOT W
OTOXKJIECTBJISIIOT MO KaKOMY-TO OOIIEMy MpPU3HAKY OOJIbIINE KJIACChl CJIOBECHBIX
dbopm, T. €. TeX BUIOU3MEHEHUHN CJI0BA, KOTOPHIE U3BECTHHI Kak ()OpMbI BPEMEHH,
YyuCIa, JUNA.

3) I'paMmaTudeckre KaTerOpuu CJIOBECHBIX TMO3ULIUM OOBEIUHSIOT U
OTOXKJECTBJISIIOT TI0 KakOMy-TO OOIeMy TpU3HAKy TOJIHO3HAYHBIE CJIOBA,
3aHUMAIOIIME OJIHO U TO K€ MECTO B BbICKa3blBaHUU (TIO/JICXkKAIlEe, CKazyeMoe,
BBOJIHOCTbh, 000COOJICHHUE).

4) I'paMmaTHueCcKHEe KATETOPUH CIOBECHBIX KOHCTPYKIIUH OOBEAMHSIOT H
OTOXAECTBIISIIOT MO KaKOMY-TO OOIIeMy NpPHU3HAKY pa3JInYHbIe BBICKA3bIBAHUSI.
TakuMm OOIIMM TPU3HAKOM SBJSIOTCS TOBTOPSIIOIINECS CTAHAAPTHBIE CXEMBbI
BBICKa3bIBaHUH (TIPEJIOKEHUE).

Hononnumenvhas ungopmayus npeocmasiena 6 Ooxymenme «bazosvie
Kame2opuu aH2IUICKO20 SA3bIKAY, Komopblll pasmeujen 8 ¢aiine «Prilojeniey.
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2.2 OcHOBbI GOHETHKH AHTJIMICKOT0 A3bIKA

YeTpipe THNA YTEHUSA AHTJIMICKUX IJIACHBIX OYKB B YIaPHBIX CJI0rax
(cBOaHAA TAdJIMLIA)

- bykae
Tun™., a [er] o [av] e [iz] i [a1] y [war] u [ju:]
, el | el | _/“"\_ ]
name note be tune
' ‘ [1]
[2] [0] [e] [4]
. flat not pen / \ cup

myth

_ | P
[a:] [2:]
11 :
large fork ﬂrmf \\ Byrd

term fur

\ SN | e
CBoanasi Ta0uiuua yrenus Aurpagos

Hurpad 3ByK [Tpumep
ee [i:] bee, meet
ea [i:] tea, meat
00 [u:] zoo, food
00 [u] book, cook
ou [au] out, count
ow [au] how, now, town
ow [ou] own, snow
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CBoaHas Ta0uuna YTeHus: 0yKBOCOYETAHMIN COTJIACHBIX

bykBocoueranue 3BYK [Ipumep
ck [K] back, duck
(t)ch [tS] chess, much
sh [/] she, fish
th [0] this, with
th [6] thin, math, tenth
ng 1] song, bring
nk [nk] pink, drink
wh [w] when, white
wh [h] who, whole
kn [n] knife, knock
wr [r] write, wrong
ph [f] phone, elephant

CBOI[Haﬂ Taﬁ.]'ll/llla YTEeHHUs COUETAHMM IJIACHBIX M COIJIACHBIX

bykBocoueranue 3BYK [Tpumep

o+ld [au] cold, gold

i+ld [ai] wild, child

i+nd [ai] kind, find

igh [ai] high, night

a + TpyIma corjlaCHBIX [a:] class, past, ask, plant

a+ll [0:] all, ball, wall
al+k [0:] talk, walk, chalk
w+a [5] want, was
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2.3 TemaTnuyeckuii cioBapb-MUHUMYM (3—9 ceMecTpbI)

Belarussian Customs Service

1. fiscal

buckanbHas1, HATOTOBas (OI0KETHA)
byHKIUA

2. law enforcement

MPaBONIPUMEHEHUE, TIPABOOXPAHUTEIIHHAS
byHKIUA

taxes

3. to originate IPOUCXOANTh, BOSHUKATh

4. seal nevarhb

5. to verify MOJITBEPK/IaTh, POBEPATH

6. Customs tariffs, duties and TaMOXCHHBIC TapU(bl, MONUIMHBI U HAJIOTH

7. to collect duties

CO6I/IpaTL ITOIIIJINHBI

8. tolevy

B3HMMATh, o0OyaraTh HaJOroM

9. to collect taxes for the
transportation of goods through the
boundaries

coOupaTh HAJIOTH JUIsl TPAHCIIOPTUPOBKHU
TOBapa yepe3 rpaHuIlbl

10. princedom

KHAXKCECTBO

11. to keep out contraband

HE J0MYCKAaTh KOHTPOOAH IbI

12. to limit / restrict the import of
foreign goods

OT'PaHUYINUTH UMIIOPT HHOCTPAHHBIX TOBAPOB

13. to defend / protect national
producers

3aIlTUTUTh HAITMOHAJIbHBIX HpOHSBOILHTGHGﬁ

14. significant

3HAYUTENbHBIN, CYIIECTBEHHBIN

15. to carry out functions

BBITNIOJIHATH (OCYIIECTBIIATH) QYHKIIMU

16. foreign trade regulation

pPETYJIMPOBAHNE BHEIITHENW TOPTOBIU

17. market economy regulation

PETryJIUPOBAHUE PHIHOYHON SKOHOMUKH

18. tariff method

TapudHbBII METOJT

19. non-tariff method

HeTapuHBIN METO

20. collection and keeping of
Customs statistics concerning
foreign trade

cOOp ¥ XpaHEHUE TaMOKEHHON CTaTUCTUKU
II0 BOIIPOCAM BHEIIHEW TOPTOBIIH

21. regulation of economic
activities

pPETYJIMPOBAHUE SKOHOMUYECKOMN
JIESITETbHOCTH

22. link between the internal
economy and world markets

CBSI3b MEX/1y BHYTPEHHEW Y3KOHOMHUKOU U
MHPOBBIMU PBIHKaAMHU

23. to guard

OXPAHSATH

24. to create Customs legislation

C0O34aTb TaMOXCHHOC 3aKOHOAATCIILCTBO

25. provisions and regulations

MOJIOKEHUS U PETYJIATUBBI, TOCTAHOBIICHUS U
npaBuiia (HOpMbI)

26. to be of the world standards

COOTBCTCTBOBATb MHUPOBBIM CTaHJapTaM

27. integration (disintegration)

oObeuHeHue (pacman)

28. to police the border

OXPAHSATh T'PAHUILY
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29. multi-functioning Customs
Service

30. to take a deserving place in
market economy

31. rapprochement [rae'pro/ma:n]

(fr.) BoccTaHOBJICHHE MIM BO30OHOBIICHUE
JPYKECTBEHHBIX OTHOIIEHH (0CO0. MEXITY
rocyJ1IapCTBaMHu)

32. to become a full and equal
member of the world community

33. to introduce changes

BHOCHUTH U3BMCHCHUA

34. strive

CTapaTsC:d, IMpujiaratb YCHUJINA

35. to promote and facilitate the
economic development

CrocoOCTBOBATH (MOACPKUBATD) U
COJICCTBOBATh SKOHOMUYECKOMY Pa3BUTHIO

36. legitimate trade

3aKOHHAasA TOPTroBJIA

37. a Customs check-point

TaMOKECHHBIM ITYHKT

38. to set up

YUpCXKAaThb, YCTAHABJIMNBATD

39. facilitate the flow of freight

CIOCOOCTBOBATH (COJICHCTBOBATH) MMOTOKY
rpys3a

40. to reduce the amount of lost
freight

YMCHBIINTD KOJIMYCCTBO IIOTCPAHHOI'O I'Py3a

41. up-to-date Customs technology

42. transmit and receive
preliminary electronic information

nepeaBaTh U MoJiy4aTh IPeABAPUTEIBHYIO
AIEKTPOHHYIO HH(POPMAIHIO

43. to speed up the customs
process

YCKOPHUTD TaMO>KCHHBIN IIponccce

44. a network of freight transport
services

CETh YCJYT 10 TPYy30BbIM NEPEBO3KAM

45, freight shipper

I'PY300TIPABUTEND

46. all-embracing service

MOJIHOE (BCEOOBEMITIONIEE)OKa3aHUE YCITYT

47. warehouse

CKJIazjg

48. subject to

MO I KA

49. exceed

IIPCBLINIATDH

50. to bring in goods valued up
to...$

BBO3UTb TOBAPbl CTOUMOCTBIO J1O ...

51. exempt from

OCBOOOKICHHBIN (OT)

52. goods intended for

TOBAPbI, IPCAHASHAYCHHBIC IJIs1

53. to be ( not) intended for smth

MMpCaAHa3Ha4YaTbCA OJIA Yero-amoo

54. to prevent drug smuggling

MpeI0TBpaIiaTh KOHTPaOaHy HAPKOTHUKOB

55. anti-drug alliance

COI03 110 OOpPKOE C HE3AaKOHHBIM 000POTOM
HapKOTHKOB

56. close cooperation

TECHOE COTPYIHHYECTBO

57. to enter into the anti-drug
alliance

BCTYIIUTH B COI03 TI0 OOpHOE C HE3aKOHHBIM
000pOTOM HAPKOTHUKOB

58. vigilance

OIUTEILHOCTD
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59. to increase vigilance

YBCIINYNUTDH 6,Z[I/ITCJ'II>HOCTI>

60. to detect smuggling and fraud

0OHapyXUBaTh(BBISBIATEH) KOHTpaObaHIy U
MOIIIEHHUYECTBO

61. compliance

corjiacuc

62. with distinction and determi-
nation

C YBaXK€HHEM (MPU3HAHUEM) U PEIIUMOCTHIO

63. total commitment

ITOJIHAs IPUBEPIKEHHOCTD

64. consistent enthusiasm,
dedication and loyalty

MOCJIEN0BATENbHBIN, CTOMKUN SHTY3Ha3M,
MIPEJIAHHOCTh U BEPHOCTH

65. assist

COJICHICTBOBAThH

66. targeted training and technical
assistance

IOCJICHAIIPABJICHHOC o6yquHe U TCXHHUYCCKasA
IIOMOIIIb

67. to demonstrate commendable
ability

JEMOHCTPHUPOBATH MTOXBAIBHYIO CIIOCOOHOCTH

68. to tackle

SHEPrUYHO (C ycepaneM) OpaThbCs 3a UTo-
h07 (000

69. an interception

3aJICPKAHUC, IICPCXBAT

70. to elicit support from innocent

BLI3BIBATH ITOAACPIKKY Y HCBUHOBHBIX

71. intelligence

uHdopMaIms

72. to collect the due amount of tax
and duty at the right time and
protect legitimate trade from unfair
competition

coOupaTh HaJJIeKallee KOJIMYECTBO HAJIOIOB
1 cOOpPOB B HY’KHOE BpeMs U 3aIUIIATh
3aKOHHYIO TOPTOBIIIO OT HEAOOPOCOBECTHOM
KOHKYPEHITUHU

73. outstanding debt

HEIOTallICHHBIM JOJIT', HCIIOTrallICHHAasA
3aJO0JDKCHHOCTD

74. identify tax avoidance
opportunities and take appropriate
corrective actions

BBISIBUTH BO3MO>XHOCTH YKJIOHEHUS OT
yIUIaThl HAJIOTOB U IPUHUMATD
COOTBETCTBYIOIINE KOPPEKTUPYIOLIUE
JEeUCTBUS (COOTB. MEPHI 10 JTUKBUAAIIUN
MOCJICACTBUI)

75. impose

HajxaraTtb

76. maintain revenue

MOJJEPKUBATH TOXO]T

77. to minimize the impact of illicit
trade

CBECTU K MUHUMYMY IOCJIEICTBUS
HE3aKOHHOW TOPrOBJIU

78. to improve the effectiveness of
drug enforcement, with particular
emphasis on commercial
smuggling and disrupting the
international supply of drugs

MOBBICUTH (YJIY4IIUTh) 3HPEKTUBHOCTD
KOHTPOJISI 32 000POTOM HAPKOTHKOB, C
0COOBIM aKIIEHTOM Ha KOMMEPYECKOM
KOHTpaOaH/ie U pa3pylIeHUn
MEXTYHAPOTHON TTOCTAaBKH HAPKOTHKOB.

79. maintain anti-drug activities

noaAACPKMBATh AHTUHAPKOTHUYCCKYIO
ACATCIBHOCTD

80. bilateral

JIBYCTOPOHHUU
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Code of Conduct

1. code of conduct

KOICKC IMOBCACHUA

2.  toesteem [is'ti:m]

YBaXKaThb, IIOYUTATh, CHUTATD,
pacCMaTpUBaATh, 1dBATh OIICHKY

3. to destroy an efficient
functioning

paspymath 3QPEKTUBHYIO
(pe3yIbTaTUBHYIO) pabOTy

4. to diminish the ability of the
Customs Service to accomplish its
mission

YMEHBINATh / 0CcTIa0ATh BO3MOKHOCTH
TaMOKEHHBIX CITY>KO BBITIOJHATEH CBOKO
3a1a9y

5. acorrupt Customs Service

KOppYMIMPOBaHHAsI TAMOYKEHHas CITyk0a

6. to deliver a revenue

OCYHICCTBJIATH IMOCTYINNICHUC JOXO0da

7. to be efficient in the fight
against illicit trafficking

3 PeKTUBHO OOPOTHCS MPOTUB HE3AKOHHOM
TOPTOBJIH

8. to obstruct [ab'strakt] the
growth of legitimate trade

MPCIATCTBOBATL POCTY 3aKOHHOM TOPIOBJIA

9. to hinder economic
development

MNPCIATCTBOBATE SKOHOMHUYCCKOMY PA3BUTHIO

10. to inspire public confidence in
the integrity of the service

BCEJISITh OOIIIECTBEHHYIO YBEPEHHOCTH B
MPaBUILHOCTH (YECTHOCTH) YCIIYT

11. to be in line with smb’s
expectations

HATU B HOT'Y C 9-JI OKUAAHUAMUA

12. courteous ['ka:tjas]

BEXKJIUBBIN, 00XOIUTEIbHBIN, YITUBBIN

13. efficient [i'fiJ(o)nt ]

JICWCTBEHHBIN, PE3YJIbTaTUBHBIN;
paIMoOHAJIbHBIH, 11€J1€CO00Pa3HbBIN; YMEIbIH,
MOATOTOBJICHHBIHN, KBATM(DUIIMPOBAHHBIH (O
YEJI0OBEKE)

14. the nature of ultimate ['altimat]
value

CYIIHOCTb OCHOBHBIX [IEHHOCTEH

15. to determine standards of
personal and professional behavior

OINpEICIATh CTAaHAAPThI IMYHOTO M
1poheCCHOHAIBHOTO MOBEACHUS

16. to obey the law

IMOJUYUHATECS 3dKOHY

17. stick to rules and regulations

18. to provide a framework for
appropriate conduct

MpeaOoCTaBIIATEL CTCPCOTHIT AJIA
COOTBCTCTBYIOIICTO IMOBCACHUSA

19. to perform official duties with
skills, care, diligence
['dilig(a)n(t)s] and impartiality
['im:pa: [i'eliti]

BBITIOJTHATH O(DHUIIHAIbHBIE 00S3aHHOCTH CO
CHOPOBKOH(MAacTepCTBOM ), TIIATEIILHO
(OCTOpPOXHO), TPUIECKHO (YCEPAHO) U
00BEKTHBHO (OECTIPUCTPACTHO)

20. to use authority in a fair and
unbiased way

WCITOJIB30BaTh BJIACTh CIPABEIIINBO U
OecpuCTPacCTHO

21. to take( improper) advantage

WCITOJIB30BaTh B CBOMX MHTEPECAX,
3710ynoTpeOsATh (HE3aKOHHO)
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22. criminal offences

KPUMUHAJIbHBIE IPABOHAPYIIICHHUS

23. to comply with the law

MOAYMHATHCS (COOII0/1aTh) 3aKOH /
COOTBETCTBOBATh 3aKOHY

24. to breach the law

HapylIaTb 3aKOH

25. to lead to prosecution
[c:prosi'kju:fan]

MPUBOIUTH K CyJICOHOMY MPECIICIOBAHUIO

26. to administer

OCYHICCTBIIATH

27. to be regarded most gravely
['greivli]

CUHMTAThCS HanuboJliee CCPLC3HBIMHU

28. to accept bribes

Opath B3SITKU

29. to be subject to disciplinary
['disoplin(a)ri] action

MMOABCPIraThbCia NUCHUILIMHAPHOMY
B3BICKaHHNIO

30. proceedings [pra'si:din]

(proceedings) pabota, 1eATEIbHOCTD
(komuccun); cyaedHoe pa3orupaTesbCcTBO (a
divorce proceedings — 6pakopas3Bo;)

31. to offer benefits

npcajiaratb Belrogy

32. an attempt to influence a
decision which an officer is
required to take

ITONIBITKA MOBJIMATH HA PEIIEHUE, KOTOPOE
HE0OXOJMMO MPUHSATH CIYyKaLEMY

33. to promote a culture which
includes such values as honesty,
fairness, accountability,
professionalism and integrity

COJICMICTBOBATH PA3BUTHIO KYJIBTYPBHI,
KOTOpasi BKIIFOUAET B c€0s TaKue 1EHHOCTH,
KaK YE€CTHOCTb, CIIPABEIJINBOCTb,
OTBETCTBEHHOCTb, MPodec-CHOHAIU3M U
MOPSIAOYHOCTD

34. strictness

CTPOTrOoCTh, TOYHOCTH

35. to involve rewards and
punishments

BKJIIOYATb BOSHAI'PAXKJICHUA U HAKA3aHUA

36. to demonstrate an exemplary
level of personal ethics

JIEMOHCTPUPOBATh 00Pa31OBbIA YPOBEHD
MEPCOHAIBHON ATUKHU

37. to be above reproach

OBITh BBIIIIE YIIPEKOB / OE3yPEUHbIN

38. to be apt [&pt] to think of
etiquette ['etiket]

OBITH CKIIOHHBIM JIyMaTh 00 STHUKETE ...

39. an exaction [ig'zek [ (a)n] of
taste

TpebOBaHKE BKyca

40. a system of rules and
conventions

CUCTEMA IIPABWII U TPAJAUIIHK (TTPaBUIT
MTOBEJICHMS])

41. highly stratified society

CHJIBHO PAcCIIOEHHOE OOIIECTBO

42. an elaboration [i::leeba'reifan]

pPa3sBUTHUC, COBCPIICHCTBOBAHUC

43. to keep the unworthy ignorant

JACPIKATh HGHOCTOﬁHBIX B HC3HAHHNU

44, to contrive [kan'traiv]

MIPUIYMBIBATh, U300peTaTh; pa3padaThIBaTh

45. to hand down

nepeaaBaTtb MaalinuM ITOKOJICHUAM
nepeaaBaThb 1O HACJICACTBY

46. an immutable [i'mju:tobl] law

HEHU3MEHHBIN, IIOCTOSIHHBIM 3aKOH

47




47

. hature's nobleman

apHCTOKpAT IO NPUPOJIE

48. a thoroughbred ['0arabred] man

Xopomo BOCHHTAHHbBIN YE€JIOBEK

49. decency JIOCTOMHOE TIOBEJICHUE, TPUITHIHE,
JTIOCTOMHCTBO

50. merely ['miali] propriety of TOJIKO IIPABHJILHOCTD PCUH

speech

51. trustworthiness HAJCKHOCTD

52. a precept ['pri:sept] IIPABHJIO ITOBEJICHWS, TPUHIIMIT, 3aII0BE/Ih

53. to ingrain ¢dbukcupoBars (B yme), 3anevarieBats (B
TIaMSITH)

54. to be considerate [kon'sid(a)rat] | 6bITH BHUMATEIBHBIM K APYTHAM;
JICTUKATHBIM, TAKTHIHBIM

55. to deal discreetly [di'skri:tli] JCHCTBOBATh OCTOPOXKHO, OCMOTPUTEIBHO

56. to cheat )KYJIBHUYATh, MOIIICHHUYATh, IOBUUTh

57. to cheat smth. (out) of smb. BBIMaHWTh, BEIYJIUTh YTO-JI. Y KOTO-JL.

58. in duty U3 YyBCTBA JI0JITA, TI0 JIOJITY CITY>KOBI
(moJIB3ySICh JOJKHOCTHBIMU O0SI3aHHOCTSIMH )

59. to jail 3aKIII0YaTh B TIOPEMY

60. a trial cyaeOHOe pa30uparenbCTBO; CyAeOHBIH
npoliecc

61. by deception IIPH TOMOIITY 0OMaHa, KyJIbHUYECTBA

62. a specimen count MYHKT OOBUHUTEJILHOTO aKTa

63. to raid 1 coBepiates HaJIET, HaOeT, peit, 00aBy;
BTOPIaThCs; MOHIKATH KYPC

64. mock (dhanbIuBBIM, PUKTUBHBIN; MHUMBI;
JIOKHBIN; ITYTOYHBIN; PENETUIIMOHHBIN (0
IPOOHOM dK3aMeHe, MPOBOISIIUMCS ITEPET
OCHOBHBIM)

65. a case officer JIOJDKHOCTHOE JIMII0, PaCCMaTPHBAIOIISE UCK;
CJICZIOBATEIIb 110 JCITY

66. agent community MPEACTABUTENH OOIIECTBEHHOCTH

67. versatile ['vasotail] MHOT'OTPaHHbIN, Pa3HOCTOPOHHUI

68. eminent ['eminant] BHUIHBIN, BELIAIOIIUICS, 3HAMEHHUTHIIL;
3aHUMAIOIINH BBICOKOE TOJIOXKCHHE,
BBICOKOIIOCTABJICHHBIM; 3aMeYaTeIIbHBIN,
YIAVUBUTEIIbHBIN

69. adherence IPUBEPIKEHHOCTh; BEPHOCTh

70. uprightness YECTHOCTH

71. to indicate by insignia YKa3bIBaTh, 0003HAYATh IIPH ITOMOIIH 3HAKOB

[in'signio] OTITNYHS

72. a deviation [::di:vi'eif(a)n] OTKJIOHEHUE (0T Kypca, MaplipyTa, HOpMbI)

73. interlace[::inta'leis] neperieTaTh, CIUIETaTh; MeperieTaThCs,

CILIICTAaThCA
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Customs and Trade

1. to promote free trade among
nations

COJIECTBOBATH CBOOOAHON TOPTOBJIE MEX]TY
CTpPaHAMH

2. restrictive policies

OT'PAHUYINTCIIbHAA ITIOJIMTUKA, ITPUHINIILI

3. to secure the wealth and power
of the state

OXpaHsTh, 3alUIIATh OOraTCTBO U MOIIb
rocyaapcTna

4. to impose price and wage
controls

YCTAHOBHUTH KOHTPOJIb HAJl LICHAMU U
OIJIATOU TpyHaa

5. to foster national industries

CrocoOCTBOBATh PA3BUTUIO HAIIMOHAILHON
MIPOMBIILICHHOCTH

6. to promote exports of finished
goods and imports of raw materials

COZIEMCTBOBATH JKCIIOPTY TOTOBOM
NPOJYKIHH U UMIIOPTY ChIPbS

7. to prohibit export of raw
materials

3alIpCIIaTh 3KCIIOPT ChIPbiA

8. liberty of production and trade

IIPaBoO Ha CBOOOIHYIO TOPTOBJIIO U
TIPOU3BOJICTBO

9. to remove trade restrictions

YCTPaHSTh, TUKBUAUPOBATH TOPTrOBHIE
OTPAHUYECHUS

10. excessively high and prohibited
Customs duties

YpPE3MCPHO BBICOKHEC W 3alIPCTUTCIIBHBIC
TaMOXCHHBIC ITOIIIJINHBI

11. to charge high rates on the
goods

B3MMAThb BBICOKHMC CTaBKH, HAJIOI'H, IICHBI HA
TOBAPLbI

12. transport costs

TPAHCIIOPTHLBIC PACXObI

13. protective duties

OXPAaHHBIC ITOIIJIMHBI

14. to remain faithful to the
principle of free trade

OCTaBaThCSl BEPHBIM MPUHLIUITY CBOOOTHOM
TOPTOBJIAM ,

15. the development of multilateral
trade agreements and other forms
of international economic
cooperation

pa3BUTHE MHOTOCTOPOHHHUX TOPTOBBIX
COrJIAIIEHUI U IpYyrux popm
MEXIYHAPOJIHOIO SKOHOMUYECKOTO
COTPYJIHMYECTBA

16. GATT

17. General Agreement on Tariffs
and Trade

18. GATT takes the form of a
multilateral trade agreement setting
forth the principles under which
the countries shall negotiate a
substantial reduction in Customs
tariffs and other impediments to
trade and elimination of
discriminatory practices in
international trade. GATT has
become a charter governing almost

['enepanpHOE coralieHue 1Mo TaMO>KEHHBIM
TapudaM U TOProBJIe

['ATT npunumaet popmMy MHOTOCTOPOHHETO
TOPTOBOTO COTJIAIIEHUS U31aratonero
MPUHIUIIBL, B COOTBETCTBUU C KOTOPHIM
CTpaHbl JOJHKHBI JJOTOBOPUTHCS O
CYILLIECTBEHHOM COKPAILICHUU TAMOKEHHBIX
TapudOB U APYTUX NPEHSATCTBUN AJIs
TOPrOBJIM U YCTPAaHEHUE TUCKPUMU-
HAllMOHHBIX MTPAKTUK B MEXITYHAPOIHON
toprosie. 'ATT crano ycraBom,
PYKOBOJSIIIMM MOYTH BCEW MUPOBOM
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all world trade.

TOPTOBJIEH.

19. to interfere with international
transactions

BMEIINBATHCS B MEXKyHAPOIHBIEC OTICpAIluU
(cnenku)

20. to bar NPEIATCTBOBAT, 3alPEIIaTh, MEIIATh
21. to limit the permissible volume | orpanuunTh A0TyCTHMEBIN 00BEM UMITOPTA
of imports

22. to restrain

OrpaHN4MBaTh, CACPIKHNBATH

23. to feel impelled

YyBCTBOBATh CEOs1 00sI3aHHBIM,
TIPUHYKICHHBIM

24. to set aside

OTJIOKHUTDb, OTMCHATH, OTKIIOHATD

25. to impose a common tax on
goods entering the territory

BBECTH OOLIMI HAJIOT Ha TOBApbl, BBO3UMBIE
Ha TEPPUTOPHUIO

26. to shield domestic production
from foreign competition

3aIIUTUTH OTEYECTBEHHOE IMPOU3BOJICTBO OT
WHOCTPAHHOM KOHKYPEHIMHU

27. keep out

HC OOITYCKAaTbh, HC BITYCKATbh, HC ITO3BOJIATH

28. to yield revenue MOJIy4aTh, 1aBaTh JIOXO]T
29. in physical terms B HATYPAJIBHOM, B PU3NICCKOM BBHIPAKEHUHU
30. to obtain a windfall MIOJIYYMTh HCOXKUJAHHBIC JICHBIH, YAaqy

31. ad valorem tarrifs

aZiBaJIOpHbIE TapU(bI

32. accord [o'ko:d]

COIJIaCOBBIBATBHCA, COOTBETCTBOBATDH

33. oppression [o'preSan]

) nmpurecHeHue, yrHeTeHUe, THET
2) YTHETCHHOCTD; TIOJJaBJICHHOCTb

34. discord ['d1sko:d]

pasHorIacue, pasiaj; pa3aopbl

35. be in need of international
attention

HYXKIAaTbCA B MCKIAYHAPOAHOM BHUMAHHUH

36. to be at loggerheads ['logahedz]

OBITh Ha HOXKAX, OBITh B HATSAHYTHIX
OTHOIIICHUSX, CCOPUTHCS C KEM-JI.

37. nuclear proliferation

pacupoCcTpaHEHUE SAEPHOTO OPYKUS

38. to lay down laws

hopMyJIMpOBaTh, YCTAHABINBATH 3aKOHBI

39. disrupt pas3pymiarh
40. to take decisive steps PEITPUHSTH PEIIUTEbHBIC IIard
41. defining feature XapaKTepHasl, ONPEICIIAI0Nas yepTa

42. friction TPEHUS, pPa3HOTJIACHS
43. impediment MPEMSATCTBHE, TTOMEXa
44. to be fully immune from OBITH OJIHOCTHIO CBOOOIHBIM,

barriers

3aCTPaxOBaHHBIM OT 0APHEPOB

45. to benefit from

H3BJICYb BBIT'OAY M3

46. to compete in the market on
equal terms

KOHKYPHUPOBATh HA PBIHKE HA PABHBIX
YCIOBUSX
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Customs around the World

outcome

pe3yiibTaTt, IMOCJICACTBUC, HCXO/

to keep in touch

to implement changes

OCYHICCTBJIATh UBMCHCHUA

B W N

. an initiative on closer strategic
work

MHHUIIMATHBA 0 00Jjiee TECHOM
CTpaTernyeckoil pabore

5. to complement cooperation on
enforcement matters

JOMOJHATE COTPYAHUYCCTBO I10 BOIIPOCaAM
HUCIIOJTHCHU A

6. to exchange experience

7. to undertake joint initiatives in
key areas

NpcaAnpruHAT, COBMCCTHBIC MHUIIUATHUBLI B
KJTIOYEBBIX 00J1aCTAX

8. to focus on trade and passenger
facilitation

COCPEOTOYNTh BHUMAHNE Ha YIPOIICHUH
(conmeicTBUM) TOPTOBIU U
MacCaKUPO0OOpPOTE

9. to understand each other's
approaches to compliance
management and risk testing

ITOHATH MOJAXOBI APYT APYra K YIPaBICHHUIO
PUCKaMH U COOJIFOICHUIO TECTUPOBAHUS

10. to strike the right balance
between the need to control and the
ability to provide a service

HaWTH TPABUWIbHBINA OaaHC MEXTY
HEO0OXOAMMOCTBIO KOHTPOJIS U
BO3MOYKHOCTBIO IIPEAOCTABIICHUS YCIYT

11. to fulfill the essential role of
collecting and protecting revenue
and assisting with financial, trade
and foreign policy, while at the
same time protecting society,
combating smuggling and fraud

BEITIOJTHATH BOXKHYIO POJIb 110 COOPY U
3aIUTe TOXO/A0B U OKa3aHUs (UHAHCOBOM
TTOMOIIIM, TIOMOIITA B TOPTOBJIC U BHEIITHEH
MIOJINTUKH, M B TO K€ BPEMS 3alTUIIATh
00111eCTBO, OCYIIECTBIIsISI 00PHOY €
KOHTpaOaHI0i 1 MOIIIEHHUYECTBOM

12. to devise

MPUIYMBIBATh, H300peTaTh

13. Customs organizations must
become more self-reliant through
better use of resources,
strengthening their management
capabilities and devising
appropriate systems, processes and
structures

TamoxeHHbIEe OpraHu3aluy JOJKHBI CTaTh
0oJsiee caMOCTOSTENbHBIMU ITyTEM OoJiee

7 (HEKTUBHOTO MCITOJIB30BAHUS PECYPCOB,
YKpEeIJIEHUs! UX NMOTEeHLMaa B 00JacTH
VIOPABJICHUS U pa3pabOTKU
COOTBETCTBYIOIIUX CHCTEM, IPOIIECCOB U

CTPYKTYp

14. account for

OTBEYATH 32 YTO-JIM0O0

15. to introduce strategic
management techniques into
Custom's management policy

BBCCTH CTPATCTHYICCKHUC MCTO/IbI YIIPABJICHUSA
B TAMOKCHHYIO IIOJIMTUKY YIIPABJICHUA

16. to modernize human recourses
through a wide range of meetings
and seminars

MOJIEPHU3HPOBAThH YEJIIOBEUECKUE PECYPCHI
MOCPEACTBOM HIMPOKOTO Kpyra BCTpeY U
CEMHUHApPOB

17. to research new electronic data

HCCICA0BATh HOBBIC TCXHOJIOTHUHN
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interchange technologies to
automate existing manual, paper-
based Customs release system

AJIIEKTPOHHOI0 0OMEHAa JIaHHBIMU IS
aBTOMATHU3alIMU CYIIECTBYIOIIEH PyUYHOH,
OyMa)KHOUM CUCTEMbI TAMOXXEHHOTO BBIITYCKa
TOBapOB

18. to amalgamate and broaden
some existing systems to form an
integrated EDI system

O0OBEUHUTH U PACIIUPUTH HEKOTOPHIE
CYILLECTBYIOIIME CUCTEMBI JJIS
(GhopMHUpPOBaHUS HHTETPUPOBAHHON CUCTEMBI
AJIEKTPOHHOTO 0OMEHA JJAHHBIMU

19. to stem from

MIPOUCXOUTH

20. to draft legislation in
accordance with universally
accepted concepts and practices,
including those reflected in Kyoto
Convention

pa3pa60TaTL 3aKOHOOATCJILCTBO B
COOTBCTCTBHHU C O6HICHpI/IHSITBIMI/I
KOHIOCIIITHUAMHA 1 HpaKTHKOﬁ, B TOM YHUCJIC U C
TCMH, KOTOPBIC OTPAKCHEI B Kuotckoi
KOHBCHIINH

21. risk analysis techniques make it
possible to guarantee facilitation to
genuine travelers and
consignments without unduly
compromising enforcement against
illegal activities

METO/Ibl aHAIN3a PUCKOB MO3BOJISIIOT
rapaHTUPOBATh COACHCTBHE MOITTMHHBIM
(HacTOSIIMM) MyTEIIECTBEHHUKAM U Tpy3aM
0e3 upe3MepHoro yuiepoa aJjist Mep B
OTHOIIIEHUH HE3aKOHHOM JAESATETbHOCTH

22. 10 be in agreement with
Conventions and Agreements,
referred to facilitation for travelers,
tourists and temporary admission
of commodities

OBITH B COOTBETCTBHH C KOHBCHIIMAMH U
COoIJIalICHUAMMU, (B KOTOPLIX T'OBOPUTHLCA O)
YIIOMAHYTBIX B OTHOIICHHUHN COI[GﬁCTBHH
IMyTCIICCTBCHHUKAM, TYPUCTAM U
BpPCMCHHOMY BBO3Yy TOBAPOB

23. to optimize operational
procedures

ONTUMHU3UPOBATH IKCILUTYyaTallHOHHbBIE
ITPOLEAYPHI

24. to make a significant
contribution

BHECTH 3HAUUTEIIbHBIN (CYIICCTBEHHBIN )
BKJIAJI

25. to promote the concept of
«public service»

COJICMICTBOBATH peAI3alUA KOHIEMIIUH
«rOCYJTAPCTBEHHOM CITY>KOBI»

26. to seek efficiency by
optimization of human, material
and financial resources

n00uBaThCs 3PHEKTUBHOCTH MTyTEM
ONTUMH3AIINN YEJIOBEUECKHUX, MAaTEPHUATBHBIX
1 (DMHAHCOBBIX PECYPCOB

27. to motivate officials to support
the modernization plan by adapting
the management plan and by
progressively improving working
conditions

MOTHBHUPOBATh JOJDKHOCTHBIX JIULL B
MOAACPIKKY IUIAHA MOJIEPHU3ALNHN ITyTEM
aZlanTalyy K IJIaHy YIIPaBJICHUS U
ITOCTEIIEHHOTO YJYUILICHUS YCIIOBUM TpyAa

28. to ensure that working practices
keep pace with developments in
the national and international
environment

obecreuuTs (TapaHTUPOBATH), YTOOBI
MeTOIbl PaOOTHI (IIUTM HApaBHE C, HE
OTCTaBaJIX OT) pa3pabOTOK HAa HAIIMOHATHLHOM
¥ MEXIYHApPOJIHOM ypOBHE (B HAIMOHATHHOU
Y MEXKJIYHApOJIHOU Cpee)
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29. to attain objectives

OCTHUTATH 1ieJieH

30. to bandy about

00CyX)aTh

31. to underscore values

MOIYEPKHYTh 3HaueHue (IICHHOCTH)

32. to develop initiatives that meet
clients' needs within the limits
imposed by the law

p33pa6aTBIBaTB HHUINATHUBBI, KOTOPLIC
OTBCYAIOT HOTpe6HOCT$IM KJIMCHTOB B
Mnpcaciax, yCTaHOBJICHHBIX 3aKOHOM

33. revamp ['ri:'vemp]

PEKOHCTPYKIUSA, TOYUHATD, ITOIIPABIIATD,
PEMOHTHPOBATH

34. to be more approachable

OBITH O0JIC€ JOCTYITHBIM

35. to be inspired by the desire to
make the national Customs Service
truly a world class Customs
Service

OBITH BIIOXHOBJICHSV KEJIAHUEM CJIeTIaTh
HAIMOHAIBHYIO TAMOXEHHYIO CIIYX Oy
MOMCTHUHE CIIy>kO0H MUPOBOTO Kj1acca

36. to hold high esteem

MUATATh OOJIBIIIOE YBAXKEHUE

37. to attain a high level of
cooperation through the provision
of appropriate machinery for
communicating suggestions,
complaints and other forms of
feedback

JIOCTHYb BBICOKOTO YPOBHS COTPYIHUYIECTBA
MyTEM MPETOCTABICHHUS COOTBETCTBYIOIINX
MEXaHU3MOB JIJIS1 00CY K ICHHUSI
MPEIIOKEHHM, *Kano0 u Apyrux Gopm
0o0paTHOM CBS3H

38. to be capable of processing all
documents electronically within
minutes and be able to release
goods in a matter of hours

OBITh B COCTOSTHUH 00pabaThIBaTh BCE
JIOKYMEHTBI B 3JICKTPOHHOM BHJIE B TEUCHHE
HECKOJBKHX MUHYT W OBITh B COCTOSTHUU
BEITTYCTHTh TOBAP B CYMTAHHBIC YaChI (32
HECKOJIBKO 9acOB)

39. to adopt international standards
for procedures, forms and codings

MPUHATH MEXITYHAPOIHBIE CTAaHAAPTHI JIJIS
npouenyp, Gopm 1 KOAUPOBKH

40. In order to provide quality
service to the Business Community
while generating maximum
revenue for government, Customs
Service shall be equipped with
modern building facilities and
office equipment

B nensx oGecrieueHus: KaueCTBEHHOTO
oOcmy>KrBaHUsI OM3HEC-COOOIIECTBA IPH
CO37IaHMM MaKCUMAJIbHOTO JJOXO0/a JJIst
MPaBUTEIHCTBA, TAMOXKEHHAS CITy>K0a
JOJDKHA OBITH OCHAIIIEHA COBPEMEHHBIMU
yno0CcTBaMHu 31aHUIM U O(UCHON TEXHUKOU

41. Benchmarking is the
process of measuring an
organization's internal processes
then identifying, understanding,
and adapting outstanding practices
from other organizations
considered to be best-in-class.
Most business processes are
common throughout industries. For
example; NASA has the same

benumapkusr (CpaBHUTENbHBIN aHAIN3) —
IIPOLIECC U3MEPEHUSI BHYTPEHHUX IPOLIECCOB
OpraHW3allH, 3aTEM BBISIBICHUE, TOHUMAaHHE
Y aJarTalys BbIAAIOIINANCS TPAKTHK U3
JIPYTUX OPraHU3alNi, KOTOPBIE CYUTAIOTCS
JIy4IIKMH B CBOEM KJIacce.

benumapkunr (anri. Benchmarking) — ato
MpoIIeCcC ONpeneNIeHus, TOHUMAaHUS U
aJanTaIy UMEIONUXCS IPUMEPOB
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basic Human Resources
requirements for hiring and
developing employees as does
American Express. British
Telecom has the same Customer
Satisfaction Survey process as
Brooklyn Union Gas. These
processes, albeit (xots) from
different industries, are all
common and can be benchmarked
very effectively. It's called "getting
out of the box".

3 PeKTUBHOTO (PYHKITMOHUPOBAHUSI
KOMIIAaHUH C TETBI0 YIYUIICHUS
coOcTBeHHOM paboThl. OH B paBHOU CTENEHU
BKJIIOUAET B ce0s1 JBa Mporiecca: OICHUBAHNE
U COITOCTAaBJICHUE.

OO0bBIYHO 32 00pa3el] MPUHUMAIOT «JTYUIITYO)
IPOAYKIIMIO M MAPKETUHTOBBIN MpoIiece,
UCITOJIB3yEeMbIC MPSMBIMU KOHKYPEHTAMHU U
dbupmamu, pabOTAIOMKUMU B APYTUX
10/T0OHBIX 00JACTSIX, 7Sl BBISIBICHUS
(bupmMoit BO3MOKHBIX CIIOCOOOB
COBEPIIICHCTBOBAHUSI €€ COOCTBEHHBIX
MPOAYKTOB U METOJIOB PAOOTHI.
beHuMapKUHT MOKHO paccMaTpHUBaTh Kak
OJIHO M3 HaIlpaBJICHUMN CTpATETUYECKU
OpPUEHTHUPOBAHHBIX MAPKETUHTOBBIX
VCCIICIOBAHUM.

42. to drive down costs

CHU3UTDH 3aTPAThI

43. to endow with

HAJIEJIUTh YEM-JIN00

44. to develop an organizational
structure that would enable the
Belarusian Customs Service and its
employees to make maximum
contribution to the nation

pa3paboTaTh OPraHu3alMOHHYIO CTPYKTYPY,
KOTOpasi 1o3BoJinjia Okl 0€I0PYCCKOM
TaMOXEHHOM cITy:k0€e U ee COTpyIHHKaM
IpUHECTU (BHECTH) MaKCUMaJIbHBIN BKJIA]
CTpaHe

45. to enable Customs to meet the
challenges of the 21-st century as a
more efficient, and adaptable
organization with high employee
involvement

[103BOUTH TAMOKEHHOM CITy0O€ OTBETUTH
Ha BBI3OBHI 21-T0 Beka, kak 0oJiee

7 ()EKTUBHON U aIanTUPYEMOU OpraHU3aIuu
C BBICOKOM CTETIEHBIO BOBJICUCHHOCTH
COTPYTHHKOB

46. to accentuate [ek'sentjuert]

JIeTIaTh yAapEHUE, OIYEPKUBATD, BBIICIAT,
CTaBUTh yJIAPECHHE

47. to reach the dual objectives of
exercising efficient control and
keeping trade moving as fast and
smoothly as possible

JIOCTUYb IBOMHOM LIEJIN: OCYIIECTBICHUSA
3¢ (HEKTUBHOTO yNPaBICHUS U BEICHUS
TOPTOBJIM JIBUTASCh, TaK OBICTPO U TJIAIKO,
KaK 3TO BO3MOYKHO
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Customs Communications

1. Customs administrations

TamMoXEeHHBIE yIpaBICHUS

2. to enforce economic provisions

CJICIUTH 32 BBITIOJTHEHUEM (TIPUBOIUTH B
WCITOJTHCHHE ) SKOHOMUYECKUX TIOJIOKCHHM
(mocTaHOBJIEHUI)

3. to combat ['kombeet]

O00opoThCA

4. to maintain the appropriate
balance

MOJI/IeP>KaTh COOTBETCTBYIOMINN OamaHC
(paBHOBECHE)

5. well-trained, motivated, and
informed officers

XO0poI110 00ydyaeMble, MOTUBUPOBAHHbBIE, U
MH()OPMUPOBAHHBIE CITY>KAIUE

6. to apply the laws fairly,
efficiently and effectively

MIPUMEHSIThH 3aKOHBI CIIPaBE/INBO,
3 PeKkTUBHO U (HhaKTUUECKHU

7. asound organization

310poBas (HopMasbHas) / CUJIbHAS
OpraHu3aIus

8. to apply the law clearly and
consistently

IMPUMCHATD 3aKOH YCTKO M ITOCJIICAOBATCIIBHO

9. to ensure compliance with the
laws and regulations they enforce

rapaHTupoBaTb COOTBCTCTBHC 3aKOHAM U
peryjsitTuBaM, KOTOPOC OHU OCYHICCTBIIAIOT

10. to ensure consistency

rapanTupoBaTh IMOCIACAOBATCIBHOCTD

11. a high level of compliance with
the laws

BBICOKHM YPOBCHBL COOTBCTCTBHUA C 3aKOHAMH

12. totality of activities such as
inquiries, officer conduct and
simplified procedures

BCE€ KOJIMYECTBO JICMCTBUM, TAKUX KaK
3aIpOChl, MOBEJACHUE YUHOBHUKA U

YIIPOLIECHHBIE IPOLEAYPHI

13. to measure business and public
acceptance

CpaBHUBATH (COM3MEPSTH, OLICHUBATh)
JI€JI0BOE U OOILECTBEHHOE MTPUHATUE
(om00peHune, BOCOPUSITHE)

14. to identify emerging issues

UICHTUDUITIPOBATH HAXOAAIINECS HA CTaIUN
CTaHOBJICHUSI IPOOJIEMBI

15. to contribute to overall image

coc0OCTBOBATh CO3/IaHHUIO MTOJIHOTO 00paza

16. operational environmental
situations

IMPONU3BOACTBCHHBIC CUTYyallUH C YUCTOM
BHEIITHUX 0OCTOSITEIIHCTB

17. to call for its own subsystem of
communication

TpebOBaTh CBOIO COOCTBEHHYIO MOACUCTEMY
KOMMYHUKAIUN

18. policy making

BbIPa0OTKA TAKTUKHU

19. delivery of quality service

OKa3aHUE Ka4eCTBEHHOM YCIYTH

20. perception

BOCIIPUATHUC, OIIYIICHUC, OCMBICIICHUC,
OCO3HAaHHUC, IOHUMAaHHUEC

21. businesses’ ability to comply
with Customs requirements

CIIOCOOHOCTH (PUPM BBITIOTHATH TPEOOBaHUS
TaMoxHN
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22. to enable

AaBaTb BO3MOXHOCTbL, IIPaBO

23. to minimize inconveniences

MUHUMHU3UPOBATH HCy,Z[O6CTBa

24. relevant

3HAYUMBIW; CYIIECTBEHHBIN; BAXKHBIN

25. to disseminate [di'semineit]

pacIpOCTPaHSITh

26. to provide staff with a forum

MPEIOCTaBIATh MTaTy (hopym (CBOOOIHAS
JIUCKYCCHS)

27. to instil confidence

BHYIIATb, BCCJISITb YBCPCHHOCTDb

28. to complement ['kompliment]

JOIIOJHATDH

29. to allot [o'lot]

MMpCaO0CTaBJIATh, BBIIACIIATD

30. proactive and reactive

IIPEBEHTUBHBIN U PEaKTUBHBIN (IPOAKTUBHOE
(ympexparoniee IeCTBHE) U OTBEYAIOLIEE
(pearupyroliiee eCTBUE)

31. unduly [an'dju:li]

Ype3MEepHO; HEYMECTHO; HEOIIPAaBJaHHO

32. to blemish

ITOBPEXKIATh, IOPTUTh; HAHOCUTH YPOH

33. to abide by

OCTaBaThCS BEPHBIM (KOMY-JI. / Yemy-I1.) 0)
ClIeI0BaTh (4eMy-I1.); IeCTBOBAThH B
COOTBETCTBUH C (YEM-IL.); IPHUIECPKUBATHCA
(uero-11.)

34. non-discretionary element

HEJIUCKPEIMOHHBIN (HE PEI0CTaBIISIOMINNA
CBOOO/IbI IEUCTBUM B KAKOW-JI. 00JIACTH)
AJIIEMEHT

35. overwhelming [::ouva'welmin]
priority

OTrPOMHBIN(TI0IaBJIAIOIINI ) TPUOPUTET

36. insidious [1n'sidias] threat

XUTpasi, KOBapHasi; AEMCTBYIOIIAs TAUHO
yrposa

37. a courier ['kuria]

TOHEI, Kypbep, HAPOUHBIHN, TOCHUIBHBIN,
PacCbUIbHBIN

38. constant vigilance
['Vidgilon(t)s]

IIOCTOsIHHAsA 6ILHTCJ'H>HOCTI>

39. jeopardize ['Gepadaiz]

ImoABCPraTb OIIaCHOCTH, PUCKOBATH

40. divulge [dar1'vald]

pasriaiarthb, pacKpblBaTh, 00HAPOJOBATh

41. to trash out problems

M30aBISATHCS OT MPOOIIEM

42. linkage ['ligk1d]

COCINMHCHUC, COCIIIICHUEC, B3aUMO-
3aBUCHUMOCTB, B3aUMOCBA3b

43. disseminate [d1'seminert]
information

pacrpocTpaHsTh (y4eHue, B3TJIsIbI)
uH(pOopMaIIo
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Customs Conventions

1. to lay down the law

bopMyIMpOBaTh 3aKOH, YCTAHABIIUBATh
3aKOH

2. acontinuous effort to
standardize and harmonize
Customs formalities with the aim
of simplifying and facilitating
international trade

HETpepbIBHOE (MIOCTOSTHHOE) YCHUITUE T10
CTaHJAPTU3AINHI U YHHUPUKAIIUU
TaMOKEHHBIX (POPMaTBHOCTEH, C LETBI0
YIPOIIECHUS U 00JETYCHHS MEKIYHAPOTHON
TOPTOBIIU

3. intergovernmental worldwide
organization competent in Customs
matters

MEKIPABUTEIHCTBEHHASI MEKTyHAPOIHAS
OpraHu3alys, KOMIETEHTHAsI B BOIIPOCax
TaMOXEHHOM CITY>KOBbI

4. to carry out numerous studies
on the principal Customs
procedures

IMPOBOANUTH MHOI'OYHCJICHHBIC NCCIICAOBAHNA
I10 OCHOBHBIM TaMOKCHHBIM ITPOLCAYpaM

5. to gather all existing temporary
admission facilities under a single
instrument

6. to provide a framework for
dealing with

00ecneYnTh OCHOBY JUIsl pa0OTHI €

7. to be subjected to systematic
review

MOABEPraThCs CUCTEMATHUECKOMY 0030py

8. to the detriment of

B ymiep6 yemy-amu6o

9. toretain

YACPKUBATDH, INIOAACPKUBATL, COXPAHATH

10. rigid

KECTKHUU, TBEPABIN

11. to keep abreast of current
requirements

UJTH B HOTY C COBPEMEHHBIMHU
TpeOOBaHUSIMU

12. imperative

0053aTEIHCBO, UMIIEPATHB

13. to be of particular
significance/importance

UMeTh (TIPEICTaBIIATh) 0CO00E 3HAUCHUE

14. prudent OJ1aropa3yMHbI{, IPEyCMOTPUTETHHBIMH,
OCTOPOKHBIN
15. discreet OnaropasyMHBIH, TPEyCMOTPUTEIHHBIN,

OCTOPOKHBIN

16. compelling

HEeMPEeO0JIUMbINA, YOS TUTEIHLHbBIN

17. judicious [d3u:'d1 Jas]

31paBOMBICIIAIINN, PACCYAUTEIBHBIN

18. expedient [1ks'pi:djont]

MOJAXOISIINM, HaJjIeKaIIUH,

11e51eco000pa3HbI
19. indispensible HE3aMCHUMBIH
20. treaty JIOTOBOP
21. concord COrJIallIeHHe, JOrOBOP
22. to endorse [1n'do:s] MOATBEPKIAATh, 0100PATH; MOAIEPKUBATh
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23. to enact MIPENUChIBATh; BBOJUTH 3aKOH;
IIOCTAHOBIATH

24. turn down OTBEprarhb

25. to back MO/ICP>KUBATH; MOJAKPEIUIATH; CyOCHIH-
pOBaTh

26. to decline OTKJIOHATH

27. to commence [ko'mens] HAaYMHATH(CH)

28. to coincide with COBIIAJATh, COOTBETCTBOBATH

29. obstructive IPEMSITCTBYIOIHI

30.

procedures covered by the

Kyoto Convention

MMoucaAypsbl, OXBATbBIBACMEIC Kuotckoit
KOHBCHIINH

31. to exploit WCITIOJIh30BATh B CBOUX MHTEpEcax
32. to deter yJIeP>KUBATh

33. to deplete UCTONIATh, HCYCPITBIBATH

34. to take appropriate actions

35. to take account of YUUTHIBATh

36. on the advice of

37. gross domestic product BAJIOBOW BHYTPEHHHUU TPOIYKT
38. gross foreign debt BaJIOBOM BHEIIHHI TOJIT

39. to experience difficulties
40. to comprehend MTOHUMATh, IOCTUTaTh, YPa3yMETh
41. to convey BBIpaXaTh (HJIE10)

42.

tremendous increase in global

trade

44,

to accommodate

HpI/ICHOC36J'H/IBaTB, COT'JIaCOBBIBATH
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Customs-XXIst Century

1.

to remain competitive in the

global economy and changing
political environment

0CTaBaThCs KOHKYPEHTOCTIOCOOHBIM B
MHPOBOM SKOHOMHKE U MEHSIOIIEUCS
MOJIMTUYECKOW 00CTAHOBKE

2.

to be the expert authority on the

movement of goods across national

OBITH IKCIIEPTHBIM OPIaHOM I10 BOIIPOCaM
[IEpEMEILICHNS TOBAPOB YE€PE3 HALlMOHAJIBHBIE

boundaries I'PaHUIBI

3. enforcement activities IIPaBOOXPaHUTEIbHAS IeITeIbHOCTD

4. to reduce burdens YMEHBIIUTDH TPYAHOCTH (OpeMsi, Harpy3Ky)

5. to abandon OTKa3bIBATHCS OT, OCTABJIATH

6. obsolete yCTapeBIINH, OT)KUBIIHIA

7. to pursue fraud vigorously Ipeciie10BaTh MOMIEHHUYECTBO aKTHBHO
(pemuTenbHO)

8. totake maximum advantage of | MakcHMaJbHO HCIIOJIb30BATh MPEHMYIIIECTBA

technical progress TEXHHYECKOTO Tporpecca

9. application of risk assessment | mpuMeHEeHNHE METOIOB OIIEHKH PUCKOB

techniques

10. interpersonal skills HAaBBIKH MEKIIMYHOCTHOTO OOIICHUS

11. core competences KJIFOUEBBIE KOMIIETEHIIUU

12. dissemination pacnpocTpaHeHHE

13. acquisition nproOpeTeHNEe

14. bar code ITPUX-KOJ

15. invariably HEU3MEHHO

16. aspire CTPEMHTHCS

17. unattainable HEIOCTHMKUMBIH, HETOCATaEMBII

18. quest MONCK, ICKOMBIH MpeIMeT

19. since time immemorial C He3amaMAITHBIX BpEMEH

20. strive for CTPEMUTBCS K

21. boil down to CBOJUTHCS K

22. pros and cons 3a ¥ POTUB

23. feasibility OCYIIECTBUMOCTH, BO3MOXHOCTh

24. inflict HAaHOCHThL, HaJlaraTh, Ha3HA4YaTh

25. yield JIOXOJI, JOXOQHOCTH

26. to compel 3aCTaBJISITh, BBIHYK/IATh, IPUHYKIATh

27. to circumvent ['sa:kom'vent] 00MaHyTbh, 000UTH, IEPEXUTPHUTH,
paccTpauBaTh, OPOKUABIBATH (TIJIAHBI)

28. to introduce and apply a risk- | BHEIPSITh U MPUMEHSTH CUCTEMY PHCK-

analysis system of the same
standard to optimize the
effectiveness and the efficiency of

Cu

stoms control

aHaJIn3a €qUHOrO (OJITHOTO U TOTO ¥KE)
CTaHAapTa Jisi ONTUMHU3ALIH

3¢ ()EKTUBHOCTH U pe3yJIbTaTUBHOCTU
TaMOXXEHHOT0 KOHTPOJIS
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29. against the background

Ha (poHe

30. to operate common procedures
using internationally accepted
trading instruments, such as the
WTO Valuation and Origin
Agreements and the Harmonized
System of Nomenclature

OTIEpUPOBAThH OOIIMMH MPOLIETypaMH C
HCMOJIb30BaHUEM MEKTYHAPOIHO
MPYU3HAHHBIX TOPTrOBBIX HHCTPYMEHTOB,
Takux Kak corjamenuii BTO u onenku
MIPOUCXOXKJICHHS TOBAPOB U HOMEHKJIATYPbI
TapMOHHU3UPOBAHHON CHCTEMBI

31. selection based on risk analysis
techniques using all available
intelligence including infor-mation
from legitimate trade

Bb100op Ha OCHOBE METO/10B aHaJIM3a PUCKOB
C MCTIOIb30BAaHUEM BCEX JIOCTYITHBIX
CBEICHMIA, BKIItOUasi THPOPMAITUIO OT
3aKOHHOW TOPTOBJIU

32. a demand for greater efficiency

crpoc Ha 60Jb111yI0 3HPEKTUBHOCTD

33. to devise new and faster
methods of collecting taxes and
exercising controls with minimum
delays to legitimate business and
travelers

pa3paboTaTh HOBBIC U OoJsiee OBICTPhIC
METO/Ibl COOpa HAJIOTOB U OCYIIIECTBIICHUE
KOHTPOJISI ¢ MUHUMAJIbHBIMH 3aJIepP’KKaMHU
JUTSI 3AKOHHOTO OM3HECA U TYpUCTOB

34. to carry out a detailed study of
the changes to be made

OCYILIECTBUTH OAPOOHOE N3YUECHHE
U3MEHEHUH, KOTOPBIE TOJKHBI ObITh
BHECEHBI

35. to realize the significance of
the reduction of trade barriers in
order to enhance the free flow and
smooth movement of world trade

MMOHUMATh BaKHOCTb CHMDKCHHS TOPTOBBIX
OapbepoB JJIs YIyUIIEHUsS] CBOOOIHOTO
MTOTOKA TOBAPOB U IIJIABHOTO JIBUKEHUS
MHUPOBOM TOPTOBIIU

36. simple and transparent
Customs procedures

IIPOCTBIE U NPO3PAYHBIE TAMOKEHHBIE
IIPOLEAYPHI

37. to develop automated system of
pricing information as part of a risk
assessment programme for
checking declarations and
conducting post-clearance controls

pa3paboTaTh aBTOMAaTU3UPOBAHHYIO CUCTEMY
MH(}OpMaIUK O LIEHAaX KaK YacTh MPOrpaMMbl
OLIEHKH PUCKA ISl IPOBEPKHU ACKIAPALIMIA U
IIPOBENICHHSI IOCT-TAMOKEHHOI'O KOHTPOJIS

38. to equip smb. with skills

39. impetus ['impitos]

40. to give an impetus to smth.

(mBwkyImas) cuia; moOyKACHHUE, TOTUYOK,
UMITYJIbC, CTUMYJT,
CTUMYJIMPOBATH YTO-JI.
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Customs Procedures

1. clearance OYHCTKA

2. outright PSIMOM

3. warehousing CKJIaINPOBAHUE

4. temporary admission BPEMEHHBIN OCCIIONUIMHHBINA BBO3

5. obligation 0053aTeIbCTBO

6. to obtain 10JIy4aTh

7. lodgement of goods declaration 1oJjiaya JIeKJapaiuyi TOBapoB

8. supporting documents TI0JITBEP K IAIOIITUE JIOKYMECHTHI

9. import license JIMIICH3HS HA HMITOPT

10. certificate of origin CepTHU(UKAT MPOUCXOXKICHHS

11. chargeable taxes B3bIMaEMbIC HAJIOTH

12. to defer OTJIOKHUTh

13. accompanying documents COITPOBOJIUTEIIbHBIC JOKYMEHTHI

14. assessment of import duties OIICHKA UMITOPTHBIX TOIUINH

15. release of goods BBIITYCK TOBApOB

16. regulatory provision pETyISITUBHAS HOpMa

17. to accomplish OCYIIIECTBHUTH

18. to designate 0003HAYUTh, OTIPEICITUTH

19. to correlate COOTHOCHTh

20. to consign nepeaaTh Ha KOHCUTHAITHEO
(KOMHCCHOHHYIO IIPOIaXy 3arPaHHILy)

21. dutiable goods o0J1araeMble MOIIJIUHON TOBAPHI

22. diamond arMas

23. antiques AHTHKBapHaT

24. works of art IIPOM3BENICHUS UCKYCCTBA

25. auspice THJIA

26. premises MTOMEIIICHHE

27. merit 3aCITy’)KHBAaTh

28. dignity JIOCTOUHCTBO

29. facility CPEICTBO

30. grant MPENOCTaBISATh

31. external trade BHEITHSS TOPTOBJISI

32. temporarily BPEMEHHO

33. application PUMCHEHHUE

34. dispose pacroJyiaratb

35. utilize WCII0JIb30BaTh

36. entrepot trade MePEBAJIOYHBIN MMYHKT TOPTOBIU

37. marketable quality TOBapHOE KA4eCTBO

38. sorting COPTUPOBKA

39. grading KJIaCCU(UKAIINS
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40. 40. breaking bulk

JpoOJIeHUE MapTHii

41. tertiary services

TPETUYHBIE YCIYTU

42. 10 renegotiate sales

MCPCCMOTPCTD ITPOIAAKHN

43. favourable terms

JIbI'OTHBIC YCJIOBHA

44, exemption

HU3BATHUC

45. targeted output

1[€JIEBOM BBIXOJ (BBIMYCK)

46. incurring duty

47. transshipment neperpyska
48. enable O3BOJISITh
49. consolidate YKPEIUISITh

50. consignment

HaKJilaaHasd, IapTug ToBapa

51. subsequently

B JaJILHEUIIIEM

52. inward processing procedure

Mpolielypa BHYTpEHHEN nIepepaboTKU

53. drawback of import duties

HCIOCTATOK UMIIOPTHBIX ITOIIJINH

54. await

OXUaaTb

55. cash flow JIEHEKHBIN ITOTOK

56. entitle JIaBaTh MPaBO

57. to discharge of furnished financial | nns BeImomHEHNST GUHAHCOBBIX
guarantees rapaHTuu

58. destruction

YHHUYTOKCHHC

59. abandonment to the Exchequer

OTKa3 B Ka3HY

60. bonded

Xp&HHHIHfICfI Ha TaMO>XCHHBIX CKJIadax

61. pertaining

OTHOCSIIHUCS

62. the holder of the authorization

BJIAJICJIEN] TOPTOBOM JIMIICH3UU

63. authenticity

INOJJINHHOCTD

64. inquiries paccrpochl

65. handling oOpaIlieHue, MaHUITYJIMPOBAHHE
66. sniff HIOXATh

67. sources of ignition HMCTOYHHMKHU BOCIUIAMEHEHUS

68. goggles OYKH 3aIUTHBIE

69. beverage

HAITUTOK

70. tax stamp

OTMETKa 00 yruiaTe Hajora

71. exemption

U3BIATHE, OCBOOOIKICHNE

72. aggregate

00BEUHSATH, COBOKYITHBIN

73. transparency MIPO3PaYHOCTh
74. fluidity TEKYy4eCTh

75. inevitable HEen30CKHBIH
76. outwardly BHEIITHE

77. evidence JI0Ka3aTeNIbCTBA
78. wares U3JIenus

79. gulf 0e3aHa

80. burden rpy3

81. verification

pOBEpKa
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Customs Technologies

1. to experiment with
sophisticated technologies

MIPOBOJIUTH IKCIIEPUMEHTAIIbHBIC
HCCJICIOBAHUS TIPU TTIOMOIIA COBPEMEHHBIX
TEXHOJIOTUN

2. to aid in accomplishing
various tasks

oMoraTh (0Ka3bIBaTh OMOIIIb, MOJJIEPKKY;
CIIOCOOCTBOBATD,) MTPHU BHITIOJTHEHUH
pa3INYHbIX 33IaHUN

3. to automate [o:'tomait]
different processes

ABTOMaTHU3UPOBATH PA3JINYHBIE ITPOLIECCHI

4. EDI (electronic data
interchange)

AIEKTPOHHBIN 0OMEH JaHHBIMU

5. data transmission

nepcaada JaHHbIX, IICpCaavda I/IH(l)OpMaHI/II/I

6. imagery system

YCTPOMCTBO WIIM CHCTeMa (POPMUPOBaHUS
M300paKeHUM

7. computerized imagery system

KOMITBIOTEPU3UPOBAHHAS CUCTEMA
hopMupoBaHUS H300pKEHUI

8. to capture photographic data in
an electronic format

coxpaHsTh (poTorpapuyeckrue JaHHbIE Ha
JIEKTPOHHOM HOCHTEJE

9. to build databases of
contraband concealment methods

dbopmupoBaTh 0a3y JTaHHBIX CIIOCOOOB
COKPBITHSI KOHTpaOaH bl

10. wanted persons

JIM1ia, 0OBSIBIICHHBIC B PO3BICKC

11. copyright

KOIMpanT(aBTOPCKOE MPaBo)

12. fingerprints

OTIICHATKH I1aJIbIICB

13. to retrieve

OTBICKATh, BEPHYTh CeO€; B3ATh OOPATHO

14. to notify a user

H3BCIIATh, YBCAOMIIATD ITOJIB30BATCIIA

15. a workstation

oOmmumii TepMuH a1 o6o3Hauenus 11K,
HCITOJIB3YEMBIX B CETEBOM CpeJie UIH Cpelie
KIINCHT-CEPBEP

16. Automated Targeting System
for maritime cargo

aBTOMATU3UPOBAHHAs CUCTEMa OTpeIeTICHUE
00BEKTOB JIJIs MOPCKHX TPY30B

17. to be compatible with

COBMECTHUMBbIN, COUETACMBbIN

18. to increase the efficiency of the
narcotics and commercial
compliance targeting units

YBEIUYUTH YPPEKTUBHOCTD MOAPA3ACTICHUN
10 OTIPEJICIICHNI0 COOTBETCTBYIOIINX
KOMMEPYECKHUX U HAPKOOOBEKTOB

19. to download, sort, screen

3arpyskaTh, COpTUPOBATh, U300paKaTh HA
IKpaHe

20. to concentrate inspectional
enforcement assets on...

CKOHIICHTPHPOBATh MHCIICKITMOHHBIC CP-Ba
110 COOJIIOICHUIO MPABONOPSJIKA

21. artificial intelligence

HCKYCCTBGHHBIﬁ HHTCIIICKT

22. to derive the best selection of

MPOU3BOANTH (MOTYYaTh) JIYUIIUNA OTOOD
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targets

N

23. to target high-risk goods and
importers

BBISIBIISITH TOBAPhl BHICOKOTO PUCKa U MX
UMIIOPTEPOB

24. ACROSS (the Accelerated
Commercial Release Operations
Support System)

CUCTCMA IMMOAACPIKKHN YCKOPCHHOI'O
KOMMCPYCCKOT'O pCiin3a

25. release data

JTAHHBIE JUIsl BBITYCKA I'Ppy3a

26. predetermined ['pri:di‘tta:mind]
profile

34pPaHCC YCTAHOBJICHHAA XapPAKTCPHUCTUKA

27. to examine meticulously
[ma'tikjalasli]

IMPOBCPATH TIIATCIIBHO, IICAAHTUYIHO

28. a manual system

OIMNCaHNUC CHUCTCMbI

29. to feed data into a computer

BBOJAWTH NAHHBIC B KOMIIBIOTCP

30. cargo selectivity system

cUCTeMa N30MPATEIIBHOCTH TPY30B
(moacucTemMa TaMOKEHHOM CHCTEMBI
00paboTku uHGOPMAIUU, OTTPEACIISIONIast
croco0 MPOBEPKHU KaXKI0N KOHKPETHOM
napTHH TOBapa

31. fraudulent practices

MOIICHHUYCCKUC IIPAKTHUKH

32. deskbound

KaHIeasIpckuii (o cotpyanuke) deskbound
staff - kanmeasIpcKue cayxaiime 2) CUIIHA,
OyMakHbIi1 (0 paboTe)

33. ADP (Advanced Data
Processing)

YCOBEPIIECHCTBOBaHHAs 00pabOoTKa JaHHBIX

34. to support a wide range of
customs operations

OKAa3bIBATh MOJJAEPKKY IIUPOKOMY CIIEKTPY
TAMOKEHHBIX OIepaui

35. inventory control

YIIPaBJIIEHUE UMYIIECTBOM; YIIPABJICHUE
MAaTEPUAJIbHO-TEXHUYECKUMH pECypCcamu

36. to utilize computer techniques

HCII0JIB30BATh KOMIIBIOTCPHBIC TCXHOJIOT'NH

37. to decrease hardware costs

yMEHbIIAaTh CTOUMOCTH [TK

38. merging of data processing and
telecommunications technologies

CIUsIHUE 00pabOTKHU JaHHBIX U
TEJIEKOMMYHUKAITMOHHBIX TEXHOJIOTUM

39. feasibility of using ADP
techniques

BO3MOXHOCTh (0OOCHOBAHHOCT )
WCITIOJIb30BAHUSI METO/I0B aBTOMAaTUYECKON

00paboTKH
40. feasible, cost-effective and 000CHOBaHHBIHN, pEHTA0CIIBHBIN 1
appropriate COOTBETCTBYIOIIH

41. to accrue [o'kru:]

YBEJIMYNBAThCS, HAKAILJIMBAThCS, HAPACTaTh,
MPUOABIIATHCS, JOOABIISITHCS,

42. to harness ['ha:n1s]]

WCIIOJIB30BATh (B OMPECICHHBIX MEJIIX U 110
BO3MO>XHOCTH TIOJIHOCTBIO), MpHUCTIOCadJIn-
BaTh (MOJ YTO-JI. / JJIsl 4eT0-J1.)

43. hither and thither

CIOJIa U TyJa

44. to maximize the use

HCII0JIb30BaTh B MAKCUMAaJIbHOM CTEIECHU
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| 45. electronic submission

‘ npCcaOoCTaBJICHHUEC B DJICKTPOHHOM BHUIC

Customs Valuation

1. customs valuation

OIPCACIICHHUC TaMO>KEHHOM CTOMMOCTH

2. assessment

00J10’)keHIE; CyMMa 00JIOKEHHS (HAJIOTOM);
OLICHKA

3. to produce revenue

MIPOU3BOJIUTH I0XO]T

4. a means of encouraging and
protecting domestic industry

CPEJICTBO MOOIIPEHUS (COAEHCTBUS) U
3aIIUThl OT€YECTBEHHON MPOMBIILIIEHHOCTH

5. licensing arrangements

MEpBHI IO JINIIEH3UPOBAHUIO (JINLIEH3UOHHbBIE
COTJIAIIICHUS )

6. the application of preference
system

NPUMEHEHUE CUCTEeM TNpedepeHnit

7. to have a restrictive effect

MMETh OTPaHUYUTEIbHBIN A PeKT

8. multilateral trade negotiations

MHOTI'OCTOPOHHHC TOPIOBBIC IICPCTOBOPEI

9. major trade policy initiatives

OCHOBHBIC MTHUITMATHUBbI TOpFOBOﬁ IIOJIUTHUKH

10. progressive dismantling of
obstacles to trade

NOCTEINEHHAs JIMKBUAALNS IPEISTCTBUMA
TOPIrOBJIE

11. a system of Customs valuation
based on the actual price of the
imported goods

CHUCTEMA OIPEICIICHUSI TAMOKEHHOU
CTOMMOCTH Ha OCHOBE (DAKTUUYECKOU IICHBI
MMIIOPTUPYEMBIX TOBAPOB

12. to enter into force

BCTYIIUTH B CUIIY

13. to provide a fair, uniform and
neutral system for the valuation of
goods

00ecIeyuTh CIpaBeUIMBYI0, PABHOMEPHYIO U
OecrnpUCTPacCTHYIO CUCTEMY OIEHKH TOBApOB

14. a system that conforms to
commercial realities

CUCTEMA, KOTOpasd COOTBCTCTBYCT
KOMMCPYCCKHM PCAINAM

15. outlaw

JINIIATh 3aKOHHOM CHWJIbI, 3allPpCUIATh

16. arbitrary or fictitious Customs
value

CHOpHaH 501041 (1)I/IKTI/IBHa$I TaMOXXCHHasAa
CTOUMOCTH

17. valuation rules

MpaBuUiIa ONPEACICHNUS TaMOKEHHON
CTOMMOCTH

18. give greater precision

JaBatTh (MIPEIOCTABIISATH) OOJBITYIO TOYHOCTD

19. subject to certain adjustments | moIeKaII¥iA ONpeCIICHHBIM
KOPPEKTUPOBKAM

20. transaction value CTOMMOCTD CICIKU

21. provide for peycMaTpuBaTh

22. under auspices ['o:sp1si:Z] 10J] YbHM-JI. IOKPOBHUTEIBCTBOM
23. to commit oneself npuHUMaTh (OpaTh) Ha ceOst 00513aTEITLCTBO
24. to implement and apply OCYIIECTBISTh M IPUMEHSTh

25. a decisive contribution to

pelIaronuii BKJIaJ B

26. harmonization and
standardization

rapMOHU3ALMS U CTaHAAPTHU3ALMS TPABUI
OIIEHKH TaMO>KEHHOI CTOMMOCTH
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[«:stendodai'ze: fon] of Customs
valuation rules

27. to take the opportunity to

BOCIIOJB30BATHCA BO3MOXKHOCTBIO, YTOOBI

emphasize MIOTYCPKHYTh

28. sound comprehensive OCHOBATEJILHOE BCEOOBEMITIONIEE
legislation 3aKOHOIATEIHCTBO

29. irreproachable 0€3yKOPU3HEHHBIH

30. fruitless attempts

0€3yCIEeIIHbIC MOMBITKH

31. to apply the GATT Valuation
Agreement

npumenaTh Cornamenue ['ATT no ouenke
TaMOKEHHOU CTOMMOCTH

32. outwardly

BHCIIIHEC

33. inwardly

BHYTPEHHE

Article VII of the General Agreement on Tariffs and Trade laid down

(bopmynupoBats) the general principles for an international system of valuation.

The Agreement stipulates that customs valuation shall be based on the actual
price of the goods to be valued, which is generally shown on the invoice. This
price, plus adjustments for certain elements, is called the transaction value. This is

the first and most important method of valuation set out in the Agreement.

For cases in which there is no transaction value, or where the transaction
value is not acceptable as the customs value because the price has been distorted as
a result of certain conditions, the Agreement lays down five other methods of
customs valuation, to be applied in the prescribed hierarchical order. Overall the

following six methods are considered in the Agreement:

Method 1: transaction value

vV VYV VYV VYV

Method 2: transaction value of identical goods — wmerom ompenenenus
TAMOXKEHHOI CTOMMOCTH TIO TICHE CIICIIKU C UICHTHYHBIM TOBAPOM
Method 3: transaction value of similar goods — wmetox omnpeneneHus
TaMO>XEHHOM CTOMMOCTH C OJTHOPOJIHBIMH TOBapaMH

Method 4: deductive method — meTox Ha OCHOBE BBIUMTAHUSA CTOUMOCTH
Method 5: computed method — Metom Ha OCHOBE CIOKEHHS (METOJ
OTPEICTICHUS] TAMOYKCHHOW CTOMMOCTH ITyTE€M BBIYHCIICHHUSI )
Method 6: fall-back method — pe3epBHbIit MeTO (METO YCTYIIKH)
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Customs Violations

customs violations

TAMOKXCHHBIC ITPCCTYIJIICHUSA

customs offences

HapyImICHUA TaMOKCHHBIX ITPAaBHJI

to detain goods

3aJICPKUBATH TOBAPHI

to impose a fine

HajaraTh mrpad

to change a certain itinerary

M3MEHUTH OIPECIICHHBIN MapIIPyT (CXEMY)

to seize goods

3daXBATUTb TOBAPbI

the persons concerned

3aMHTCPCCOBAHHBIC JIMIIA

competent authorities

KOMIICTCHTHBIC OpPTraHbI

© 0N O~ WN -

. the forfeiture ['fo:fiffa] of
means of transport

KOH(UCKaIus BUJI0B TPAaHCTIOPTA

10. to evade duties and taxes

YKIJIOHATHCS OT IOIJIMH M HAJIOTOB

11. breach of the statutory or
regulatory provisions

HApPYLICHUE YCTAHOBIICHHBIX 3aKOHOM HJIH
PETYIUPYIOINX MOJIOKECHUN

12. to bring before the tribunals
[tra1'bju:n(a)l] or courts of law

MPECTABIATh MEpe]l TPUOyHaIaMu WU
CyJlaMH, JICCTBYIOIIHUX 110 HOpMaM 0OIIIero
rpaBa

13. to confer [kon'fa:] upon

MPEAOCTABIATH (KOMY-JI1.), HAJIETSATh (KOTo-

7.)

14. investigatory powers

CJICACTBCHHBIC OpPraHbl; CJICACTBCHHLIC
ITIOJTHOMOYHA

15. to search smb./smth.

0OBICKMBATh, MPOU3BOAUTEL OOBICK, HICKATh

16. to empower

YIOOJIHOMOYHMBATD, CHa0XaTh MOJHOMOYHSIMU

17. to take precautionary
[pri'ko:S(a)n(o)ri] measures

MPEANPUHATD MEPBI TPEAOCTOPOKHOCTH

18. to apply a penalty in respect of
smb./smth

npuMeHsATh(00ararh) WTpad B OTHOLIEHUN
KOT0-JIn00/4ero-1mubo

19. a fraudulent intent

HaMepeHue 0OMaHyTh; TAWHBIN YMBICET,
YMBICEJI HA MOIIEHHUYECTBO

20. to arise [o'raiz]; arose, arisen

BO3HHKATD, IIOABJIATHCS

21. aninadvertent [ 1nad'vs:(r)tant]
error

HEOpPEKHBIH, CIIy4ailHbINA, HENPEeAHAMEPEH-
HBI, HEYMBIIUICHHBIN, HENIPEIHAMEPEHHAS
omunoOKa

22. trough force majeure
[:fo:s mae'3o]

n3-3a PopCc-MaXKOPHBIX (UPE3BbIUYANHBIX )
00CTOSITEBCTB

23. other circumstances beyond the
control of the persons concerned

JIpyrue 00CTOSATEIBCTBA, HAXOAAIIUECS BHE
KOHTPOJIs (HE 3aBUCSIINE OT)
3aMHTEPECOBAHHBIX JIUII ;

24. an alleged [2'led(a)d] offence

npeamnojgaracMoc nNpeCTyrjicHue

25. to contravene [kontra'vi:n] the
legal provisions

NpecTynarh, HapyIIaTh MPABOBBIE HOPMBI
(3aKOHHBIE MOJIOKEHMUS)
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26. to be liable to forfeiture

MOABEPIraThbCs KOH(bI/ICKaI_II/II/I

27. to produce evidence

NPpCAbABIIATE, IPCACTABUTb JOKA3aTCIbCTBA

28. to convey [kan'vei] the goods
under Customs control

nepcaaBaTb TOBAPHI IJIA TamMok€HHOTrO
KOHTPOJIA

29. unduly [an'dju:li] repaid

YPE3MEPHO YIIIAYEHHbBIE

30. a motive ['moutiv]

MOTHB, MMOOYKJICHUE, TTOBOJI, CTUMYJI

31. to entice [in'ta1s] new
prospects

CcOOJIa3HATHCSI HOBBIMHU MECPCIICKTUBAMUA

32. to incur [in'k3:]

noaBepraThes (4eMy-JI.) HaBJICKaTh Ha ceOs

33. a trusted associate [o'soufiat]

HanexxHplli KOMIaHBOH, JOBEPEHHOE JIMIIO

34. a tedious ['ti:dias] business

TPYAOEMKHUH, ITTATEIIbHBIN

35. an obvious detrimental
detrimental

[«-detr1'ment(o)l] effect

O4YCBHUIHOC nary6Hoe BJIIMSHHUC

36. an insidious [in'sidias] effect

KOBapHOE (TalflHO JEHUCTBYIONIEE) BIUSHHIE

37. an influx ['inflaks]

IIPUTOK, HAIIJILIB

38. an extortion [ik'sto:J(a)n ]

BBIMOTI'aTCIILCTBO

39. a placement

MTOMEIIECHUE KAlMTAIO0B, BIIOKEHUE KanuTala
pa3MelleHue 3aiMOB

40. cash proceeds ['prousi:dz]

MOCTYIJICHUE, CyMMa (JIEHer), T0XO0J

41. layering ['leiarin]

pacciiauBaHHUC, paCCIIOCHHC

42. to disguise the audit trail

MAacCKHUpOBaTh, yTauBaTh, CKPbIBATh
ayIUTOPCKUM cien (y4er)

43. integration

O6B€I[I/IH6HI/IC B OJHO IICJIOC; MHTCTpAalvs

44, apparent legitimacy

KaXXylmasicsa, MHUMasl 3aKOHHOCTb

45. laundered proceeds

«OTMBITBIC» JCHBI'N

46. to overlap [:ouva'lep]

YaCTUYHO MOKPBIBATH, IEPEKPHIBATH;
YaCTHUYHO COBIIAJIATh
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Drug Control

to abuse drugs

3JI0YTIOTPEOIIATh HAPKOTUKAMH

illicit drug production

HC3aKOHHOC IMMPON3BOACTBO HAPKOTHUKOB

trafficking

HC3aKOHHAs TOPTOBJIA

to be immune to

OBITH HCBOCIIPUHUMYHNBBIM K quy-HH6O

devastating problems

OTPOMHBIE TTPOOIIEMBI

to intimidate [1n'timidert]

3aIyruBaTh, MyraTh, ycTpamiaTh

enforcement officers

pabOTHHKH MPABOIOPSIIKA

N O~ W

erratic [1'reet1k]

CTpaHHBIN, HEYCTOMYUBBIN, OCCTIOPSTOUHBIMH,
paccesiHHbIN (0 MBICIISX, B3I AaX U T. 11.)

9. adverse ['edva:s]

HEOJIaronpUsITHbIN, BpaX1€OHBIN, BPEIHBIM

10. vulnerability

YA3BUMOCTBL, PAHUMOCTD

11. to flourish

IIPOLIBETATh, IPEYCNEBATh; ObITh B PACLIBETE

12. upsurge [ap'sa:d3]

MOJEM, POCT, MOBBILICHUE

13. draft

3aKOHOIIPOCKT, COCTABJIATH IIJIaH

14. countermeasures

KOHTPMEPBHI

15. to accede to [ak'si:d]

IIPUMBIKATD, IIPUCOCINHATLCA K

16. to adopt comprehensive
measures against drug trafficking
and drug abuse

MPUHUMATh KOMIUJIEKCHBIE MEPBI TI0 00pbOe ¢
HE3aKOHHBIM 000POTOM HaPKOTHKOB H
3710ynoTpebIeHNEM HAPKOTHKAMHU

17. to prevent the escalation of
drug abuse and illicit trafficking

MIPEIOTBPATUTh YBEIIMUCHHUE 37I0Y-
MOTpeOICHUS HAPKOTHKAMH U HE3aKOHHOTO
obopoTa

18. to reduce the level of drug-
related crime

CHU3UThH YPOBEHb HAPKOIIPECTYITHOCTH

19. to promote treatment and
rehabilitation ['ri;oc:b1l1'ter fan]
for drug addicts

CIIOCOOCTBOBATH JICUSHUIO U peadMIIUTAIIIN
JUTSL HAPKO3aBUCHUMBIX

20. to strengthen controls over
drugs

YKPCILUIATh KOHTPOJIb HAA HAPKOTUKAMUA

21. interdict ['1ntad 1 kt]

3ampeniaTh

22. to expand drug control contacts
and cooperation at the international
level

pacIIMPsITh KOHTAKThI IO KOHTPOJIIO HAJ
HAPKOTUYECKMMHU CPEACTBAMU U COTPY/I-
HUYECTBO HA MEXIYHAPOJHOM YPOBHE

23. to raise public awareness

TIOBBIIIIATH YPOBEHb OCBEIOMIICHHOCTH
0OIIIECTBEHHOCTH

24. to combat the widespread
epidemic of violence

OOpOTHCS C MIUPOKOMACIITAOHON dIUIEMUEH
HACUJINS

25. upheaval [ap'hi:val]

CIBUT

26. timely exchange of information

CBOEBpPEMEHHBII 00MeH nHbopmaruen
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27. crucial ['kru: [al]

pemaromii (0 MOMEHTE, OIbITE);
KPUTHYECKUH (0 IEPHOJIC)

28. curb

CACPIKUBATD, 06y3I[I)IBaTI>

29. to provide material assistance

OKa3bIBaTh MaTePUATBHYIO IIOMOIITH
(moaziepxKy)

30. to be under way

HaXOAUTHCA B CTaAUHU ITIOATOTOBKHU

31. enhance [1n'ha:ns]

YCUJIMBATh, YBCININBATDH

32. to stem the tide

HUATHU ITPOTHUB TCUCHUS

33. to intercept ['1ntosept] drug
trafficking

NOMENIATh (3a1epKUBATh; OTPE3aTh,
NperpaguTh MyTh, OCTAHABINBATB)
HE3aKOHHOMY 000pOTY HAPKOTHKOB

34. diminish

YMCHBIIATD, 0CJ1a0JIITh

35. to prevent drug smuggling

MPEI0TBPATUTh KOHTPaOaHly HAPKOTUKOB

36. vicious ['V1/Jas]

IIOPOYHBIH, YKACHBIN

37. menace ['menas]

yrpo3a, 0NacHOCTh

38. tough surveillance [sa:'verlans]

under surveillance

KECTKUN HAJ30D, HaOI0IeHUE (32
M0/I03PEBAEMbBIM B YEM-I1.);
101 HaI30pOM (0CO0. TTOJIULIUN)

39. peddler HEJICTATBHBIN TOPTrOBEI] HAPKOTHKAMHU

40. to seize KOH(HCKOBATh, HAJIAraTh apecT (Ha YTO-I1.)
41. to plead guilty pHU3HATH Ce0s1 BHHOBHBIM

42. bail 3aJI0T, TOPYIUTEIHCTBO

43. to be involved with

OBITh BOBJICUCHHEIM B

44. to carry out a controlled
delivery

MIPOBOAUTH KOHTPOJIUPYEMYIO TOCTABKY

45. to enact a new anti-drug law

MPUHSTH (BBECTU B JICHCTBHE) HOBBIM
AHTUHAPKOTUYECKUM 3aKOH

46. to encourage international
cooperation by the provision of
technical aid, equipment and
training

MOOIIPSATH (COJEHCTBOBATH, CTUMYJIMPOBATH)
MEXKIYHAPOIHOE COTPYAHUYECTBO MyTEM
OKa3aHMs TEXHUYECKON OMOILHU, 000py0-
BaHUEM U 00yUYCHHEM
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Dual Channel System

1. todeclare JEKJIapupPOBaTh

2. dual-channel system CHCTEMa JBOMHOIO KOPHI0pa

3. to simplify customs control YIPOCTHTH TAMOKEHHBIH KOHTPOJIb

4. to be subject to IIOUIEKALLNAM, 3aBUCSIIUI, ObITH
TI0/IBEP)KCHHBIM

5. todeal efficiently with 3aHUMAThCS PeIICHHEM (TIPOOIIeMBI)
palMOHAIBEHO

6. corresponding increase inthe | cOOTBETCTBYIOIHIA POCT KOJTMYECTBA

number of staff

COTPYIHUKOB

7. aspot check BBIOOPOYHAS MTPOBEPKA

8. toenable JICJIaTh BO3MOXKHBIM, J1aBaTh IMPaBO

9. to be incompatible with smth. | 6bITh HECOBMECTHMBIM C YEM-JIHOO

10. application of other controls PUMEHEHHUE JIPYTUX BHJIOB KOHTPOJIS

11. circumstances 00CTOSATETHCTBA

12. to accomplish BBITIOJTHSTH

13. to require full control TpeOOBATh MOJTHOTO KOHTPOJIS

14. to admit JIOITyCKaTh

15. free of import duties and taxes | GecrONUTHHHO

16. prohibitions and restrictions 3aIpeThl U OTPaHUYCHUS

17. to be clearly and distinctively | 0603Ha4aTh MOHITHO ¥ 3aMETHO

marked (pa3muamumo)

18. the basic distinctive marking TJIABHOE OTJIIMYUTEIIBHOE 0003HAUCHUE

19. to be identified by an UICHTU(GUIIPOBATH TPH TOMOIIM HAIHUCH

inscription

20. to be sufficiently well informed | ObITh XOpPOIIIO ¥ B OCTATOYHOM Mepe
MH()OPMUPOBAHHBIM

21. by means of posters or panels | mpu momomy oObsIBICHHIA U TAa0JIO

22. a leaflet JUCTOBKA, TOHKAs OpOITIOpa

23. to be available to the public OBITH OOIIEIOCTYITHBIM

24. to cause congestion CIIY’KUTh IPUYMHOM /1711 BOBHUKHOBEHHS
«IpobOK», 3aTOPOB

25. to distribute through (agencies) | pacnpoctpansTh yepe3 (areHCTBa)

26. baggage delivery area MECTO BbIJIauu Oaraxa

27. baggage reclaim tags Oupka JiIsl moyyueHus Oaraxa

28. interested bodies 3aWHTEPECOBAHHBIC OPTAHBI

29. to be clearly sign-posted OBITh Y€TKO 0003HAYEHHBIM

30. entrance BXOJL

31. exit BBIXOJT

32. to establish reasons YCTaHOBHTbH PUYHHBI

33. to ascertain BBISICHATbH, YCTAHABIMBATh
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34. frequency

qacToTa

35. drug production or suspect
areas

paﬁOHbI, rac nMponu3BOAATCA HAPKOTHUKH U
IOJO3PUTCIILHBIC paﬁOHLI

36. a smuggler

KOHTpaOaHIUCT

37. customs allowances

TaAMOKXCHHBIC HOPMBbI

38. to be engaged in smth

3aHUMATHCS YEM-JTH00

39. legitimate business

3aKOHHBIN OU3HEC

40. to relate to up-to-date
transactions

HUMCTb OTHOHICHUC K TCKYIIUM CACJIKAM

41. to be suspicious of smb/smth

OTHOCHTCS C HEIOBEepHeM (ITOI03PCHUEM) K
KOMY-JIM00 WJIK YeMy-JTH00

42. articles of personal nature

JIMYHBIC BCIIHU

43. to conceal

CKpPbIBATh, YTaBATb, MACKHUPOBATH

44. to check baggage for
concealments

MPOBEPATH Oarax Ha COKPBHITHE (HAIHMUUE
TafHUKA)

45. to examine articles regularly

OCMAaTpHUBaTh BEIA METOTUIHO
(pa3mMepeHHo)

46. tinned goods

KOHCCPBUPOBAHHBIC TOBAPLI

47. toiletries ['toilitréz]

TYAJICTHBIC IPUHAJIC)KHOCTHU

48. cigarette cartons

MayKy CUTapeT

49. to overlook the commonplace

MPOITYCTUTH (IPOCMOTPETH) 001IME MEcTa
(HMYeM He MpUMeYaTelIbHbIE)

50. to carry out a search of smb

IIPOBOJIUTH OOBICK, TAMOYKCHHBIN JOCMOTP
KOT0-JI100

51. suspicion about smb.

IMOJO3PCHUC OTHOCUTCIIBHO KOI'O -Tu00

52. to adopt a positive approach

YCBOWTBD MO3UTHUBHBIN MTOJIXO0]

53. in the public eye

B IJ1a3ax OOIIECTBEHHOCTU

54. to act with courtesy and

JIEWCTBOBATH BEXJIMBO (YUTHUBO) U

diplomacy JUIIIIOMATHYHO

55. to be firm OBITH HEITOKOJICOMMBIM, HEIIPEKJIOHHBIM,
PEIINTEIHHBIM

56. to be fair OBITH YCCTHBIM, CITPABETMBBIM

57. to be confident

OBITH YBEPEHHBIM

58. to be drawn into arguments

OBITH BTSAHYTBIM B CIIOD

59. to seek assistance or advice
from smb.

MCKaTh MTOMOIIb UM COBET y KOTO-TTH00

60. helpful hints

ITOJIC3HBIC COBCTHI

61. clearly defined areas

4eTKO 0003HaYeHHAas1 00J1acTh (TeppUTOpHS)

62. contents and container

COJIEP’)KUMOE U €MKOCTb (KOHTEIHED)

63. to be worthy of closer attention

CTOMT OOpaleHus 6ojiee MPUCTATHHOTO
BHUMaHUS

64. to place out of the passenger’s
reach

IMMOMCCTUTDH BHC OAOCATAaCMOCTH ITaCCaKupa

65. to facilitate examination

JUUIs1 00JIeTYEHHUS IOCMOTpA ...
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66.

a comprehensive selection of

tools and other equipment

MIOJIHBIN HAOOP MHCTPYMEHTOB M JPYTOTO
o0opy1oBaHuUs

67.

to be at smb’s disposal

HaXOIUTLCA B YbeM-JIH00 PaCIOPsAKCHUU

68. to exercise care MIPOSIBIIATH OCTOPOIKHOCTh
69. to minimize damage CBOJWNTH K MUHUMYMY YIIEpO
70. to establish value YCTaHOBUTH IIECHHOCTH (BaKHOCTH )

71. precautions (pl) MEpBI IPEAOCTOPOKHOCTH

72. accomplishment BBITIOJTHCHHE

73. drug interdiction IPEMSITCTBOBAHNE BBO3Y HAPKOTHKA
74. a surveyor TaMO>KCHHUK

75. a keen interest OCTPBIN UHTEpPEC

76. illicit entry HE3aKOHHBIN BBO3

77. prohibited and harmful 3anpenieHHbIC U BPEIHBIC BEIIECTBA
substances

78. froliferation pacmnpocTpaHeHHE

79. illegal practices IPOTUBO3aKOHHAS MPAKTHKA

80. on the subject 110 TTOBOJTY

81. a challenge BBI30B, ITpo0IeMa

82. in the face of niepe;1 JIMIOM, BOPEKH

83. expansive border areas OOIIMPHAS TOTPAHUYHASL TEPPUTOPHS
84. to be in vanguard HAXOJIUTHCS B aBaHTap/Ic
85. to strive (strove, striven) CTapaThCs

86.

a revenue man

cnymamnﬁ TaMO>XHHU

87.

to search a vehicle

TaMOXCHHBIA IOCMOTP TPAHCIIOPTHOTO
CpeIcTBa

88.

cargo search

TaMO>KEHHBIN TOCMOTp rpy3a

89. X-ray machine PEHTTEHOBCKAsl yCTAaHOBKA
90. entire ITOJIHBIH, LIEJIBIH, BECH
91. a valuable tool JIOPOTOCTOSIICE 000PYTOBAHKE

(MHCTPYMEHT)

92.

to detect narcotics

O0OHApY>KUTh HAPKOTUKH

93.

seizure ['si:39]

3axBar, KOH(pHUCKaus

94,

cocaine [kou'ke1n]

KOKanH

95.

marijuana ['meeri’hwa:na]

MapHuxyaHa

96.

steel frames

CTAJIbHBIC paMbl

97. flatbed trailer 0e300pTOBOI1 Tpeitep

98. atire IIMHA (aBTOMOOMITBHAST)

99. an adjacent [s'te1s(a)nt] bay CMEXHBIN MPOJIET (IIOMEIICHHUE)

100. to utilize WCTIOJIh30BATh, YIOTPEOISITh

101. conventional means OOBIYHBIC (TPATUITMOHHBIC) CPEICTBA
102. canine ['keinain ], ['keenain] | cobauwmii, mCHHBINH

103. a density meter TUIOTHOMED
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104. a laser range finder Ja3ePHBIN CBETOJAIBHOMED

105. a fiberoptic scope BOJIOKOHHO-ONITHYECKUN IPHOOP

106. a metal saw IUJIa 110 METaJLTy

107. atire breakdown machine MEXaHU3M JIJIsl BCKPBITHS [IIHH

108. a cutting torch ra30BhIi pe3ak

109. accompanied COIIPOBOKIAEMBIH ( HECOTIPOBOXKIaEMBIN )
(unaccompanied) cargo rpy3

110. to do away with MOKOHYHUTH C YEM-JIN0O

111. a milestone Bexa

112. to lay down COCTaBJIsITh, YCTAHABIIMBATD

113. hastily MTOCTICIITHO

114. to summon M03BaTh, BHI3BATH

115. covert ['kavs] TAWHBINA, CKPBITHIN

116. surveillance [sa:'veilons] Ha130p, HAOIIOICHHE

117. sniffer dogs cobaka-ooposior (Hroxad)

118. to encounter BCTPETUTHCS, CTOJKHYTHCS (HE0XKHIaHHO)
119. aground for detention OCHOBAHME JIJIS 3aJICPIKAHHS

120. resin ['rezin] cMoJa

121. resinous substance CMOJIUCTOE BEIIECTBO

122. cannabis ['keenobis] resin MapHuXxyaHa, TalluI

123. evidence JI0KA3aTEIbCTBO, CBUIETEILCTBO

124. to preserve COXpaHsITh, cOeperathb

125. to obtain evidence by MOJTy4aTh JI0Ka3aTelIbCTBA IIyTEM JI0Ipoca
questioning

126. a detainee 3aJIep KaHHBIN

127. to carry drugs internally MIEPEBO3UTh HAPKOTUKU BHYTPH CeOS

128. a cover IIMpPMa, TPUKPBITHE

129. acache [ke/] TalHUK
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Free Zones

1. facilities

6J'IaFOHpI/I$ITHBI€ YCIIOBUA; JIBI'OTHI,
BO3MOXKHOCTH

2. customs-privileged facilities

0JIarONpUsITHBIC B TAMOKEHHOM OTHOILICHUU
YCJIOBHS

3. to neutralize the cost-rising
effects of tariffs and other
regulatory measures

HEUTpaIU30BaTh MOBBIIIEHUE CTOMMOCTHU B
pe3yib-TaTe BBEACHUS TapU(POB U IPYTUX
PETYIUPYIOIUX MEP

institute procedures

BBOJWTDH, YCTAHABJINBATH ITPOLCAYPHL

costly

JIOPOTOCTOSIIIUI

0OpeMEHUTETHHBIN

to provide concessions

MMpCaOCTaBJIATH JIBI'OTBI, MATH HA YCTYIIKH

preservation of goods

COXpaHEeHHE TOBapa

4
5.
6. cumbersome [‘kambasom]
7
8
9

handling

oOpaitieHue (¢ KeM-J1., C YeM-J1.)

10. marketable quality

TOBApPHBIN BU]I

11. to undertake operations

MPpCAIIPUHHUMATL OIICpAlIuH

12. to break bulk

HAYMHATh Pa3TPy3Ky

13. assembly operations

MOHTAXXHBIC pa6OTBI, C60p0‘-IHI>I€ orrcpanuu

14. in free circulation

B CBOOOJTHOM 0OpallleHUH

15. eliminate

YCTPaHSTh, UCKIIOYaTh

16. export incentives

9KCIIOPTHBIC CTUMYJIbl, CTUMYJIMPOBAHUC

DKCIIOpTa
17. to incorporate in national BKJIFOUUTH B HAIIHOHATBHOE
legislation 3aKOHOATEILCTBO

18. to offer products on foreign
markets at competitive prices

19. to provide employment
opportunities

00CCIICYUTH 3aHATOCTh, 00CCIICUHNTh
BO3MOYKHOCTH JIJISI TPYZAOYCTPOUCTBA

20. foreign exchange

HHOCTpAaHHas BaJIr0Ta

21. Outright exportation

MPSIMOM / TIOJTHBIN SKCTIOPT

22. Customs warehousing

23. Drawback

poIeypa BO3BpaTa

24. Temporary admission of goods

BPEMEHHBIN BBO3

25. to undergo depreciation

no/iBeprathes (mpeTepreBaTh) aMOPTU3ALINH,

26. Temporary admission for
inward processing

Bpemennsbiit BBO3 151 mepepabOTKH Ha
TaMO>XEHHOU TEPPUTOPUU

27. Temporary admission for
outward processing

BpemMenHsbIii BBO3 117151 IEpepabOTKU BHE
TaMO>KEHHOU TEPPUTOPUU

28. pending subsequent disposal

B 0)KMJAQHUHU NOCIEAYIOEH YTUIN3ALUU

29. ground work

MOITOTOBHUTEINIbHAS paboTa

30. to call for

TpeOOBaTh
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31. to count on pacCUMTHIBATh HA

32. consignor I'PY300TIPABUTEh
33. consignee [::konsai'ni:] rpy30MoayJaTelib
34. gross weight BeC OpyTTO

35. defer OTKJIA/IbIBATH

36. overhead costs HAKJIaJIHbIC PACXOIbI

37. to determine the proper rate of | ompenenuTh MPaBMIIEHYIO CTABKY ITOILIMHBI
duty

38. from the production site to the | ot mecta mpou3BoACTBa K MECTY
point of consumption oTpeOICHUS

39. hazardous ['haezados] materials | onacHble MaTepuaIbl

40. pick and pack operations

41. disposal of damaged goods
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Harmonized System

inconsistent

MMPOTHUBOPEYHBBINA, HECOBMECTUMBIN

toll

cOop, MonuInHa

goods classification system

cucTeMa KiacCu(uKaluu TOBApOB

tax treatment

HaJIOTOBBIN PCIKUM

span

OXBAaTbIBATb

under the heading ['hed1n]

1101 3ar0JIOBKOM

~N|o |0 (w e

. uniform statistical
nomenclature

CANHAaA CTATUCTUYICCKAA HOMCHKIIATypa

8. acommon framework for
Customs tariffs

0611135{ OCHOBaA AJIsI TaMOXKCHHBIX TapI/I(i)OB

9. put forward npeJyiarath

10. to make considerable JIeNaTh / BHOCHTD 3HAYUTCIIbHBIC
amendments MIOTIPABKU/M3MEHCHHUS

11. reflect OTpaXkaThb

12. shortcomings HEIOCTATKH

13. reveal MOKa3bIBaTh, 0OHAPYKUBAThH

14. trade documentation data

JaHHBIC I10 TOpFOBOﬁ JOKYMCHTAIINH

15. designation and coding of
countries

0003Ha4YEHNE U KOJUPOBAHUE CTPAH

16. hauling requirements

TpeOOBaHUs TPAHCIIOPTUPOBKHU

17. under the auspices ['o:sp1si:z]

O DTUIOU

18. indispensable

HEOOXOIMMBIH, 00s3aTEIIbHBIN

19. evasion YKJIOHCHUE
20. distortion UCKAXEHUE
21. on account of nu3-3a

22. to take account of

IIPUHUMATH B pPacyeT

23. vigorous efforts

OHCPIrUYHbIC YCUIINUA

24. to sustain success

MOAJAECPKUBATh YCIIEX

25. obsolete ['obsali:t]

BBIIIEAIINN U3 YIOTPEOIEHUS; ycTapeblid

26. on the initiative of

27. multilateral agreement

MHOT'OCTOPOHHEC COTJIAIICHUC

28. mutual assistance

B3auMMHasi IIOMOIIIb

29. to resolve international
problems

pemaTh MeXTyHapOIHBIE TPOOTIEMBI

30. to facilitate the uniform
application of the HS

CHI0COOCTBOBATH €AMHOOOPA3HOMY
npuMenenuto ['C

31. with a view to

C I CJIBIO

32. crucial ['kru: fal] role

pelaroIias poJb

33. on the agenda

B ITOBCCTKC AHA

77




78



Shipping Manifests

1. manifest

documents supplied by shipping
companies which contain
information such as the origin and
destination of the goods, which can
give vital clues to a customs
officer's assessment

JieKIapanus CyJJOBOro rpysa, MaHudect

JIOKYMEHTBI, TIPEA0CTaBIsIEMbIE CYI0XO/I-
HBIMHU KOMIIAHUSIMU, KOTOPBIE COJIepKaT
TaKyl0 HH(POPMAIIHIO, KaK MPOUCXOKIACHUE U
Ha3HAuY€HHUE Ipy3a, KOTOPbIE MOTYT J1aTh
’KU3HEHHO BAKHYIO MOJICKA3KY ISl OLICHKU
TaMOXEHHOTro oduiiepa

2. advanced container terminal

MEPENOBON KOHTEUHEPHBI TEPMHUHAI

accommodate vessels

IIPUHHAMATH Cyaa

to undertake credibility checks

MIPOBECTU MPOBEPKY IOCTOBEPHOCTHU

to assess risks

OLCHHNBATb PHUCKU

shipping entries

OTI'PY304YHBIC JTOKYMCHTEI

N|o o hw

. to identify suspect containers
for examination

BBIABJEATDH ITIOAO3PUTCIILHBIC KOHTeﬁHepBI JJIA
OKCIICPTHU3BI

8. to make credibility checks on
incoming traffic

9. to target containers for
examination

ONPENEIIATh KOHTEUHED ISl DKCIIEPTU3bI

10. risk testing

IIPOBCPKA HAa CTCIICHb PHCKaA

11. high-risk containers
medium-risk containers
low-risk containers

12. to make checks on
companies/suppliers

13. seizure ['si:39]

3axBar, KOH(l)I/ICKaHI/IH, HaAJIOKCHHEC apeCTa

14. infested products

3apaKEHHBIE MPOIYKTHI

15. hazardous ['haezadas]
substances

OITaCHBIC B€IIECTBA

16. to adhere to stringent checks

MPUIEPKUBATHCS] CTPOTUX MTPOBEPOK

17. EDI Electronic Data
Interchange

DIIeKTPOHHBIM OOMEH JJAaHHBIMH
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The Role of Customs

1. tolive in arapidly changing
world

JKUTb B 6BICTpO MCHAIOIICMCS MHUPC

2. to regard as commonplace

pacCMaTpuBATh KaK OOBIYHOE SIBJICHUE

3. to be scarcely ['[skeasl1]]
conceivable [kon'si:vabl]

OBITH MaJIOBCPOATHBIM, €IBa BO3MOKXHBIM

4. from a perspective [pa'spektiv]

C TOYKH 3PEHHUS

5. diverse [da1'va:s]

Pa3HbIi, MHOTOOOPA3HBIM

6. the enforcement of commercial
policy

KOHTPOJIb 32 IPUMEHEHHEM (COOIIOICHHE)
TOPrOBOM MOJUTHKH

7. through the implementation of

MOCPEJICTBOM (Uepe3) BBITIOJIHEHHE,
OCYILIECTBJICHHUE

8. preferential trade agreements

Hpe(bepeHI_[I/IaJIBHBIC TOPIrOBBIC COTJIAIICHUWA

9. operation of quotas

BO3JICiiCTBUE (NIEHCTBUE) KBOT

10. the application of public health
and safety legislation

MPUMEHEHUE 3aKOHOATEeIBCTBA TI0
BOIIPOCAM 3PaBOOXPAaHCHUS U
00IIIECTBEHHOU OE€30ITaCHOCTH

11. a quarantine ['kworanti:n]
control

KapaHTHHHBIﬁ HaJ30p

12. counterfeiting ['kauntofit] and
piracy ['parorasi] legislation

3aKOHOJATEIBCTBO IO BOIIPOCaM
(danbcudukanuii 1 HapyIIeHUH aBTOPCKUX
npaB

13. external trade statistics

CTAaTUCTHUKA BHEIIHEH TOPIroBJIN

14. deferred [d1'fo:d] payment of
duty

yILJIaTa MOILUIMH B PaCCPOUKY, OTCPOUYCHHAs
yIjIaTa Hajora

15. to lead inevitably [i'nevitabli]
to smth.

HEN30€KHO MPUBECTH K YEMY-TTHOO0

16. increase in the complexity of
Customs regulations

YBEIIMYECHUE 3aIlyTAHHOCTENW B TAMOYKEHHBIX
MHCTPYKLHSIX

17. procedure manual

MpoIeAypHast HHCTPYKIUS (OMUCHIBACT
MOPSAJIOK OCYIIECTBIICHUS JCUCTBUM,
BBITIOJTHEHUS 3aJJaHUI )

18. to apply a fairly simplified
tariff schedule

MPUMEHSTH JOBOJBHO YIPOILIEHHbIN
nepevyeHb Tapudon

19. a lack of uniformity in the
application of the law

OTCYTCTBUE €IUHOOOpa3Us
(cornacoBaHHOCTH) B MMPUMEHEHUHU 3aKOHA

20. the circumvention
[:59:kom'venfan] of Customs law

O6XOI[ TaMO>XCHHOI'O 3aKOHa

21. fraud

0oOMaH, MOIIEHHUYECTBO

22. evasion of duties

YBUWIMBAHUC OT HAJIOT'OB

23. acute [o'kju:t] problems

OCTpbIe MPOOJIEMBI
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24. to meet the increased
enforcement problem

YIIOBJIETBOPSTH BO3POCIIHE MTPOOIEMBI 110
cOOJII0ICHUIO MPABOMOPSJIKA (3aKOHA)

25. to dispense [di'spen(t)s with

00XoIuThHCA 0€3 Yero-ando

26. the dangers of inefficient
Customs Services

SIBJICHUS HEJIEUCTBEHHBIX (HEA((DEKTUBHBIX)
TaMOXEHHBIX CITYXKO

27. illegal cross-border movements
of goods

HE3aKOHHOE NIEPEMELICHUE TOBAPOB Y€PE3
TPAHUILY

28. assume [a's(j)u:m] new
dimensions [dai'menan]

npuHUMATh (00peTaTh) HOBbIE pa3Mephl

29. circumvention of sensitive
trade regulations

O6XOI[ JYBCTBHUTCIIbHBIX TOPI'OBBLIX ITPABUJI

30. a market-driven economy

PBIHOYHAS 5 KOHOMHUKA

31. to be taught to analyze words,
reactions and gestures

Y4aTcCia aHaJIIM3UpPOBATh CJIOBA, pCAKIIUIO U
KCCThI

32. to use a psychological approach
on suspicious passengers

IIPUMCHATD MICUXO0JOTHICCKUM MCTOJ
(HOI[XOI[) K ITOAO3PUTCIIbHBIM ITaCCAXKHUPAM

33. to require long and arduous
['a:djuas] questioning and searches

TpeOOBATH ITUTEIHBHOTO U HAIPSIKEHHOTO
(PEBHOCTHOTO) AOMPOCA U TAMOXKEHHOTO
JIOCMOTpA

34. to admit the wrongdoing

IIPU3HABATH COBEPIICHUE TPABOHAPYILICHUS

35. state-of-the-art drug detection
techniques

COBPCMCHHBIC MCTO/bI BBIABJICHUA
HapKOTHUKOB

36. military-style combat-training

BOCHHas 1 00eBast IIOArOTOBKA

37. to consider oneself unfairly
treated

CUNTaTh, UTO C BAMHU OOOILIHNCH
HECITPaBEJIMBO

38. to be capable of telling a
souvenir from a work of art

CYMETbh paclio3HaTh CYBEHUP OT MpeAMETa
HCKYCCTBA
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World Customs Organization

compliance

corjiacuc

wellbeing

Oyraromnonyuune

drug enforcement techniques

METO/IbI 110 00pb0e C HAPKOTHKAMU

to fulfill mission

SRR N e

. the harmonization and uniform
application of simplified and
effective Customs procedures

COTJIACOBAaHUE U €UHO0Opa3HOE
MPUMEHEHUE YIPOIIEHHBIX U 3(PPEKTUBHBIX
TaMOXEHHBIX TIPOLIETYP

6. reinforce

YKPEIUISITh, YCUIIUBATh

7. endeavour

CTapaTsC:d, Ipujiaratb YCHUJINA

8. to combat Customs and other
trans-border offences

9. to meet the challenges of the
modern business environment

pemars nNpoodJIeMbl COBPEMEHHOM JEI0BOM
Cpensl

10. to adapt to changing
circumstances

aJanTHPOBATHCS K H3MCHSFOITIMCS
00CTOSTEILCTBAM

11. to foster human resources
development

COJICKCTBOBATH Pa3BUTHUIO PCCYPCOB
YCJIOBCUYCCKOI'O ITIOTCHIIMAJIa

12. sharing of best practices

oOMeHa NepeOBBIM ONBITOM

13. to further

CIIOCOOCTBOBATh, COACHCTBOBATH

14. to undertake activities

OCYHICCTBIIATH ACATCIbHOCTD

15. to forge ahead

IIPOABUT'AaTHCA BIICPCA

16. to develop a framework

pa3paboTaTh CTPYKTYpY, OCHOBY

17. to pave the way for

ITPOJIOKUTH IYTh IS

18. to keep pace with

WJITH B HOTY C

19. to be intolerant of time
consuming and complicated border
controls

OBITh HETEPITUMBIMU K TPYAOEMKUM
(3aHMMAOIIMMHU MHOTO BPEMEHH) U
CJIO’KHBIM MEPAaM NOTPAHUYHOI'O0 KOHTPOJIS

20. incur [1n'ka:]

TepNeTh YOBITKH, HECTH TIOTEPU

21. to implement changes to meet
modern demands

BHOCUTb U3MEHEHUS, YTOOBI
COOTBETCTBOBATh COBPEMEHHBIM TpeOOBaHUM

22. ingrained

YKOPEHHUBIIUICS, TPOYHO YKOPEHUBIIHICS

23. to cause resentment

BbI3bIBATH BOSMYIIICHHC

24. to help through

IIOMOTI'aThb IMTOCPCACTBOM

25. cohesive [kau'hi:s1v]

CBSI3YIOLIMU

26. to examine the strengths and
weaknesses

HU3Y4YHUTb CUIJIBHBIC U cia0ble CTOPOHBI

27. to put into action

BBCCTHU B I[eﬁCTBHe, IIPCTBOPUTH B )KU3Hb

28. to set out

HaMCPCBATbCA

29. potential benefits

NMOTCHIMWAJIBHBIC IPCUMYIIICCTBA

30. overheads

HaKJIaIHBIC PaCXObl
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31. to offer the opportunity to meet
the challenging demands of today's
highly competitive and rapidly
changing world

MIPEAOCTaBUTh BO3MOKHOCTb ISl PELLICHUS
CJIO’KHBIX TPEOOBaHUMN KECTKOM
KOHKYPEHIIUU U OBICTPO MEHSIIOIIETOCS
MHpa

32. at short notice

HCMCIJICHHO, B KOpOTKI/Iﬁ CPOK

33. to endorse [1n'do:s]

MOATBEPKIATh, OJI00OPSATH

34. to submit information

MPEIOCTABIISATH MH()OPMAITUIO

35. to widen Customs cooperation
throughout Europe

pacIIMpATh TAMOKEHHOE COTPYIHUYECTBA 10
Bcen EBpone

36. to be at the forefront ['fo:frant]

OBITh B LIEHTPE, ObITh B aBaHrap/ie

37. to call for

TpeOOBaTh, MPEAyCMATPUBATD

38. to monitor precursor [pri:'ka:ss]
chemicals

KOHTPOJIUPOBATh XUMUYECKUE TTPEKYPCOPHI

39. precursor

npearceda, NpCAmMCCTBCHHUK, ITPCABCCTHUK

40. diverse [da1'va:s]

pa3HoOOpa3HbIN, pa3HBIN

41. to have prime responsibility

42. the detection and interdiction of
contraband

OoOHapy’>KE€HHE U MPECCUCHNE KOHTPaOaH bl

43. to halt the flow of illicit drugs

OCTAHOBHUTDB IIOTOK HC3AKOHHBIX HAPDKOTHKOB
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Working for Customs

1. knowledgeable ['nolid3abl] XOPOIIO OCBEAOMJIEHHBIN, HH(OPMHU-
POBAHHBIH

2. sensible OJaropa3yMHBIH, 3APaBOMBICIISIINN;
31paBbIi

3. malicious [ma'l1 fas] 3700HBIH, 3JI01, 3T0HAMEPEHHBIN

4. biased ['baiost] HEOOBEKTUBHBIH, IPEAB3ATHIN, IPUCTPACT-
HbII; to be biassed against Smb. umeTs
npeayoeXIeHHe MPOTHB KOT0-J1.

5. superficial [::sju:pa'fifal] BHEITHHM, HEerTyOOKUH, TOBEPXHOCTHBIN

6. arrogant ['erogont] 1) 3aHOCUMBEIH, BRICOKOMEPHBIA, HA/IMEH-
HBII; 2) cCaMOHA/IeSIHHBIN, IPEYBEINYM-
BAIOIIHMI CBOW BO3MOKHOCTH

7. catty ['keeti] 3JI00HBIN, SI3BUTEIIBHBIMN

8. intuitive [in'tju:itiv] WHTYUTHUBHBIN, ITOCO3HATEIHHBIN

9. cunning 1) XUTphIH, IyKaBbliA, KOBAPHBIH 2)
W3SIIHBIA, 04apOBATENbHBIN

10. exacting [ig'zaektin ] TpeOOBATENbHBIN; TPUIAUPUUBBII; CYpOBBIA,
B3BICKATEIBHBIN, CTPOrui (exacting teacher,
exacting requirements)

11. gibberish ['gibar1[] HEBHSATHAS, HETIOHATHAsI, OSCCBS3HAS PEUb;
TapabapIuHa; HerpaMOTHas peyb

12. shrewd [fru:d] 1) cooOpa3uTenbHBI, OBICTPO U JIETKO
CXBAaTBhIBAIOIIUH 2) MPOHULIATEJIBHBIN, 3)
MIPAKTUYHBIN

13. to dismantle [dis'mentl] 1) pazneBath, cCHUMATh 2) pa3oupaTh,
JEMOHTHPOBATH (000py0BaHue) 3)
paszopyxath 4) pa3pyuiatb, CHOCUTh

14. a wide-ranging job rpoMajHasi, MmupoKomMacTabHas pabora

15. to be accountable for smth. OtBeuaTs 3a 4TO-H00

16. a steer HAaMEK, MOJICKA3Ka, COBET, PYKOBOJCTBO K
JNEHUCTBUIO

17. to be in regular contact with

18. a great lodgment of paper OoJbIIoe CKOIIJICHHE Oymara

19. to deal with thick complaints

20. to relish 1 )rmonrydaTs yI0OBOJIBCTBUE, HACTAXKIATHCS
2) mo0uTh, 0100PATH

21. to launch initiatives BBICTYIIATh C MHUIIMATHBAMU

22. to find a balance between the

law enforcing role and what public
expects from Customs
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23. respond to changing
requirements

24. to do the best of somebody's
ability

IIpujiaratb BCC YCHUIINA

25. to do overtime

26. to perceive [pa'si:V]

1) BocnprHUMATh, MIOHUMATh, OCO3HABATH;
MOCTUTaTh 2) OILyIIaTh, pa3anuyaTh,
YyBCTBOBATh

27. inevitably

HGI/I36€}KHO, HCMHHYCMO

28. to be in a shambles ['[eemblz]

1) pa3pyxa 2) Gecriops0K, Xaoc; MyTaHUIIA,
Hepazbepuxa

29. to work:

a) for work’s sake

b) for the fun of it

c) out of keen interest
d) to gain authority

e) for self fulfillment

paboTaTh:

o paau paboThl

° paau Becelbs, 3a0aBbl

o u3-3a MPUCTAJIHLHOTO UHTEpEeca
o 9YTOOBI 3aBOEBATH BJIACTH

o paay 9yBCTBA YAOBICTBOPEHUS

30. to mistrust

HC DOBCPATH, NOAO3PEBATL, COMHCBATLCA,

31. to have autonomy [o:'tonom1]

HUMCTDb HC3aBHUCHUMOCTD

32. to work under pressure

33. . ared tape job

KaHIleJIsIpcKas paboTa

34. a torture ['to:tf9]

IIBITKa

35. to be repetitive

(meproIuecKu) MOBTOPSITHCA

36. to do general support work

37. a highly motivating and
interesting area of work

38. to deal with transfers

39. to treat each individual
differently but fairly

40. to complete a probationary
[pro'berfnar1] year

3aBCPIINTH HCITBITATEIILHBIN Iron

41. to take on more responsibility

NpUHUMATh Ha ceOst Ooubliie
OTBETCTBEHHOCTHU

42. to feel confident in smb's work

43. to help traders to understand
the VAT regulations and to ensure
that they are following the correct
procedures

noMorars Tpeiiaepam nousaTh npasuia HJIC
Y TapaHTUPOBATh, UTO OHU CIIEAYIOT
MIPaBUJIBHBIM NPOLIEAYPAM

44. to keep abreast of the latest
developments

OBITH B KypCe TOCIEIHUX COOBITUI

45. to provide regular computer-
generated reports

PETYISIPHO MPEJICTABISATH KOMIIBIOTEPHBIC
OTYETHI

46. to deal with the calculation of

HMCTL JICJIO C PaCYCTOM aKlu3a
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Excise Duty

47. to deal with people face-to-face

48. to handle telephone enquiries

o0pabaTthIBaTh TeJIe(OHHBIC 3aIIPOCHI/3BOHKU

49. to feel part of the team

50. to broaden experience

51. to repay any VAT claimed by
business travellers

noramenue/poiriata HJIC, BoctpeboBanoro
OM3HEC-MyTeleCTBEHHUKAMU

52. to process claims

53. to empower

YIIOJIHOMOYMBATH, 1aBATh ITOJIHOMOYH S

54. frustrated

pazayapoBaHHbBIN

55. resentful

OOM>KEHHBIN

56. contemptuous [kon'temptjuas]

MPE3PUTENBHBIN; TPEHEOPEKUTETbHBIN,
BBICOKOMEPHBIN

57. decision-making ability

58. encounter

CTAaJIKMBaTbCA

59. to be trained to a peak of
professionalism

86




2.4 T'noccapuii Me:KIyHAPOIAHBIX TAMOKEHHBIX TEPMUHOB

Ne N3HavyajibHO ony0anKoBaH BceMupHO#i TaMOKeHHOI opraHu3anueii moj Originally published by WCO in English under the title:
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Bce npaBa 3aniuiieHsl. Copyright © 2006 World Customs Organization

All rights reserved. Requests and inquiries concerning translation,
reproduction and adaptation rights should be addressed to
copyright@wcoomd.org.
1. AJIBAJIOPHBIE ITIOINIJIMHBI U HAJIOT'A AD-VALOREM DUTIES AND TAXES

TlomnuHel n HaJIOTH, HCHHUCIISIEMBIC Ha OCHOBEC CTOMMOCTH.

Duties and taxes which are calculated on the basis of value.
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AIMUHUCTPATHUBHOE YPETI'YJIMPOBAHUE TAMOKEHHOI'O
INPABOHAPYUWIEHUSA

[Iponenypa, ycTaHOBIEHHAs HAIMOHAIBHBIM 3aKOHOIATEILCTBOM, B COOTBETCTBUU
C KOTOpOH TaMOXXEHHAas! cIy>k0a YIOJIHOMOYEHa ypETyIUpOBaTh TAMOKEHHOE
MIpaBOHApPYIICHUE JTNO0 TIOCPEICTBOM MIPEATUCAHNSA IO HEMY, JIHOO HA OCHOBE
KOMIIPOMHCCA.

IIpumeuanue

AIMUHHICTPATHBHOE ypPETyIHPOBaHNE TAMOKEHHOTO MPABOHAPYIIIEHHS OIMMCAHO B
Ilpunoxkennn H.2 x Kwuorckoir komBeHmuum 1974 1. mw B CrenuaabsHOM
npuioxxeHuu H, rnasa 1, m3smeneHHo# KHOTCKOM KOHBEHITUH.

ADMINISTRATIVE SETTLEMENT OF A CUSTOMS OFFENCE
The procedure laid down by national legislation under which the
Customs are empowered to settle a Customs offence either by ruling
thereon or by means of a compromise settlement.

Note

Administrative settlement of a Customs offence is dealt with in Annex
H.2 to the Kyoto Convention of 1974 and Specific Annex H, Chapter 1
of the revised Kyoto Convention.

ACCOINALINA, BBIJAIOIIAA JOKYMEHTBI

Acconuanus, yIoJHOMOYEHHAs! TAMOKEHHBIMH OPTaHaMU BJIACTH Ha BbIIAdy
kapHeToB ATA, CPD minu M/III, xoTopast HermocpeICTBEHHO WK OTIOCPEI0BAHHO
SIBJISIETCS YACTHIO TapaHTUPYIOIIEH HEMH.

IIpumeuanus

1. TepMuHBI “rapantupyromas Hens ’, “rapaHTUpYIoNIas accoudanus’ U
“BBIIAIONIAs JOKYMEHTBI aCCOIHAIUS B3aUMOCBSI3aHEI.

2. Beinaromasi JOKyMEHTBI accoluanus JOKHA OBbITh YTBEP)KICHA TaMOXKEHHBIM
opraHoM BjacTd JloroBapHBarOLIEHCs CTOPOHBI, HA TEPPUTOPUHU KOTOPOM OHA
yUpexJieHa.

ISSUING ASSOCIATION

An association which is approved by the Customs authorities to issue
ATA, CPD or TIR carnets and which is affiliated directly or indirectly
to a guaranteeing chain.

Notes

1. There is a link between the terms “Guaranteeing chain”,
“Guaranteeing association” and “Issuing association”.

2. The issuing association must be approved by the Customs authorities
of the Contracting Party on whose territory it is established.

BEIIHA SKUITAKA

Bemu kax1o1HEBHOTO [TOJIB30BAHUS WM APYTHE U3IEIHs, IpUHaIeKaIIIe
IKHUIAXY, IEPEBO3UMBIE HAa OOPTY TPAHCHIOPTHOTO CPEACTBA, KOTOPHIE MOT'YT
TpeOOoBaTh JEKIAPUPOBAHKS TAMOKEHHOMY OpraHy.

IIpumeuanus:

1. B Ipunoxxennn k KOHBEHIMY 110 YIPOIIEHUIO MEKAYHAPOTHBIX MOPCKHX
nepeBo30K, JIouaoH, 1965, mpexycMoTpeHo IeKJIapupOBaHUEe BEIEH DKUTIAXKa
(O6pazen IMO FAL, ®opma 4).

2. TpeOyromasicst TaMOKeHHOH cITy»)00i JeKIapaiysi MOXKeT ObITh MpeCcTaBIeHa
B YCTHOW MJIM MUCBMEHHOU (hopMe.

CREW'S EFFECTS

Items in everyday use and any other articles belonging to the crew,
carried on board a means of transport, and which may be required to be
declared to Customs.

Notes

1. The Annex to the Convention on Facilitation of International
Maritime Traffic, London, 1965, provides for a Crew's effects
declaration (Model Form IMO FAL Form 4).

2. The declaration required by the Customs may be oral or in written
form.

B3ANMHASA AIMUHUCTPATUBHAS ITOJJIEPKKA

Mepsbl, npuHHMaeMble TaMOKEHHOM aJAMUHHUCTpalued OT JHla WM [pU
COJEHUCTBUM C JIpyrOd TaMOXXEHHOM aJMHUHHUCTpAIlMEN Il MPaBUIBHOTO
MPUMEHEHUS TAMOXXEHHOTO 3aKOHOJATENbCTBA M JUIsl  MPEJOTBpalleHUs,
paccieoBaHMsI WM IPECEUEHUS TAMOKEHHBIX MPABOHAPYIICHUI.

MUTUAL ADMINISTRATIVE ASSISTANCE

Measures taken by a Customs administration on behalf of or in
collaboration with another Customs administration for the proper
application of Customs law and for the prevention, investigation and
repression of Customs offences.
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BHYTPEHHME IIEPEBO3KHN
IIepeBo3ka nacca)xupoB WIK IPy30B, OTIPABISIOIIUXCS C TAMOXEHHOU
TEPPUTOPHUH TSI IPUOBITHS Ha TY K€ TAMOKCHHYIO TEPPUTOPHUIO.

IIpumeyanus

1. B ToM e 3HaUCHUM HCIIONB3YETCS TEPMUH ‘BHYTPEHHSS TPAHCIOPTUPOBKA’.

2. Jlns BHYTPEHHHX TEPEBO30K MOTYT HCIIOJIb30BAThCS CPEICTBA TPAHCIOPTA,
HaXOZSIIMECs] MO TPOIEAYypOd BPEMEHHOTO JMAOMYyCKa, KaK TMPEAyCMOTPEHO
TamoxeHHOW KOHBEHIIMEH 0 KoHTewHepax, 1972, m CtamOynbCcKOW KOHBEHIIEH
(ITpunoxenus B.3. u C).

INTERNAL TRAFFIC

The carriage of persons embarked or goods loaded in the Customs
territory for disembarkation or unloading within the same Customs
territory.

Notes

1. The term ‘internal transport’ is also used with the same meaning.

2. Means of transport under a temporary admission procedure may be
used in internal traffic, as provided for by the Customs Convention on
Containers, 1972, and the Istanbul Convention (Annexes B.3. and C).

7. BO3BPAT DRAWBACK
CyMMa UMITOPTHBIX HOILTHH U HAJIOTOB, BO3BpAIiaeMasi 1o/l MpoIeaypoi Amount of import duties and taxes repaid under the drawback
Bo3Bpara(*). procedure (*).
(*) Ilpunoxenne E.4. x Kwuorckoir kouBenimu 1974 1. m CrnemmansHoe | (*) Annex E.4. to the Kyoto Convention of 1974 and Specific Annex F,
npunoxenue F, rnasa 3, namenenHoi KHOTCKO# KOHBEHITUH. Chapter 3 of the revised Kyoto Convention.

8. BO3BPAT IIJIATE/KA REPAYMENT
IToHbIH MM YaCTHYHBIN BO3BPAT MOILIMH M HAJIOTOB, YIUTaYeHHBIX B oTHOIeHn: | The refund, in whole or in part, of duties and taxes paid on goods and
TOBAPOB, & TAK)KE TOJIHOE WIIH YaCTUIHOE OCBOOOKICHHE OT MONUTHH U HAJIOTOB, the remission, in whole or in part, of duties and taxes where payment
€CIIM OHH eIlle He yITadeHsi(*). has not been made (*).
(*) I'enepasbHOE MPHUIIOXKEHHUE, TJ1aBa 2, N3MEHEHHOW KHOTCKOM KOHBEHIIHH. (*) General Annex, Chapter 2 of the revised Kyoto Convention.

9. BPEMEHHBIN JOITYCK TEMPORARY ADMISSION
TamoxeHHast POIeypa, MO KOTOPOH OIPEICICHHBIC TOBAPHI MOTYT OBITh The Customs procedure under which certain goods can be brought into
BBE3CHBI HA TAMOXKEHHYIO TEPPUTOPHUIO C YCIIOBHBIM OCBOOOKICHHEM, TIOJTHBIM a Customs territory conditionally relieved totally or partially from
WJIA YaCTHYHBIM, OT YIUIATHI KMITOPTHBIX TOIIIAH ¥ HAIOTOB; TAKHE TOBAPHI payment of import duties and taxes; such goods must be imported for a
JIOJDKHBI IMITOPTHPOBATRCS TS ONIPEAeICHHOM IeTH 1 TOJDKHBI TpeaHasHavyatsest | specific purpose and must be intended for re-exportation within a
JUTSL PEIKCIIOPTA B TEUEHHE YCTAHOBJICHHOTO CPOKA, HE TIPETEPIICB HUKAKHX specified period and without having undergone any change except
W3MEHEHUH, 32 UCKITIOYEHHEM OOBIYHOTO U3HOCA B PE3YJIbTATE UX normal depreciation due to the use made of them (*).
ucnosb3oBaHusi(*). (*) Specific Annex G, Chapter 1 of the revised Kyoto Convention.
(*) CnenmansHoe npunoxenne G, rinasa 1, nsmeHeHHOW KHOTCKOW KOHBEHITHH.

10. | BPEMEHHOE XPAHEHUE TOBAPOB TEMPORARY STORAGE OF GOODS

XpaHeHue TOBapOB 0T TAMOKEHHBIM KOHTPOJIEM B IIOMEILEHUSAX U OrOPOKEHHBIX
WJIM HEOTOPOKEHHBIX MeCTaX (CKJIaJ bl BpDEMEHHOTO XPaHEHUS ), YTBEPIKIEHHBIX
TaMOXEHHOHU CITyO0M, B 0)KMJaHNH 110J1a4H JAEKJIapaliyuy Ha TOBapHL.

IIpumeuanue
BpemenHnoe xpanenue onucatno B [Ipunoxennn A.2. k Knorckoit konenuuu 1974

Storing of goods under Customs control in premises and enclosed or
unenclosed spaces specified by the Customs (temporary stores) pending
lodgement of the Goods declaration.

Note
Temporary storage is dealt with in Annex A.2. to the Kyoto Convention

89




r. 1 CrienuanbHOM NIPIIIOKEHUH A, TiIaBa 2, M3MEeHeHHOH KHOTCKO# KOHBEHITHH.

of 1974 and in Specific Annex A, Chapter 2 of the revised Kyoto
Convention.

11. | BCEMUPHBIA MOYTOBBIN COIO3 THE UNIVERSAL POSTALUNION
MexnpaBUTEIIbCTBEHHAS OpraHu3aIus, co3aannas B 1874 romy coriacHo The inter-governmental organization founded in 1874 by the Treaty of
bepackomy nmoroBopy B kadectBe «O0BEAMHEHHOTO MTOYTOBOTO COI03a», KOTOphIi | Bern as the “General Postal Union” which, in 1878, was renamed the
B 1878 romy Ob11 mepenmeHoBaH Bo «BcemupHsIii mouToBEIi coto3 (BIIC)» n “Universal Postal Union (UPU)” and which since 1948 has been a
KOTOpBIit ¢ 1948 roza siBnsieTcs crienuaaIu3upoBaHHbIM yupeskaenrnem OOH(*). specialized agency of the United Nations(*).
(*) CrenmanpHoe MpuUIoKeHue J, riasa 2, n3MeHeHHOH KHOTCKO# KOHBEHIIHH. (*) Specific Annex J, Chapter 2 of the revised Kyoto Convention.

12. | BBIIIYCK TOBAPOB RELEASE OF GOODS
JleiicTBHE TaMOXKEHHOM CTy>KOBI, pazperraroiiee JIuiam, KOTOPBIX 3TO KacaeTcs, The action by the Customs to permit goods undergoing clearance to be
pacnopsbkaThCsi TOBapaMu, B OTHOILICHUH KOTOPBIX ocylecTBisercs ouncTka (*). | placed at the disposal of the persons concerned(*).
(*) T'enepasbpHOE MPHUIIOKEHHE, TIaBa 2, n3MeHeHHOH KMOTCKOI KOHBEHIINH. (*) General Annex, Chapter 2 of the revised Kyoto Convention.

13. | TAPAHTUPYIOILIASI ACCOLIUALIUSA GUARANTEEING ASSOCIATION
Accommanusi, yTBepKICHHas TAMOXXEHHO# ciry»x0oii JloroBapuatoreiics An association which is approved by the Customs of a Contracting
CTOPOHBI MEXKYHAPOIHOTO COTJIAIICHHSI, KOTOpasi FTapaHTUPYET YILIATy JIFOOBIX Party to an international agreement to guarantee the payment of any
CYMM, TOUIeXKAIINX YIUIaTe B COOTBETCTBHH C YCIOBHAMHE AaHHOTo cornamienust, | sums legally due, under the terms of this agreement, to the Customs of
TaMOXXEHHOU CTy»0e yka3aHHO# J[oroBapHuBaroIieicst CTOPOHBI M KOTOpast that Contracting Party, and which is affiliated to a guaranteeing chain.
SIBJISIETCA YaCThIO TapaHTUPYIOLIEH 1ENH.

Notes

IMpumevanust 1. Guaranteeing associations are established under international
1. TapaHTHPYIOIIHE aCCOMMAIIMH YUPEKTAIOTCS B COOTBETCTBUH C agreements destined to facilitate temporary admission or international
MEKTyHApOIHBIMHU COTJIAIICHUSIMHU, HAIPaBJICHHBIME Ha oOJsierdyeHue Bpemennoro | transit of goods, for example the ATA, Istanbul and TIR Conventions.
JIOIyCKa WITH MEKIYHApPOIHOTO TPaH3MTa TOBApOB, Hanpumep, KoHBEHIHs 0 2. There is a link between the terms 'guaranteeing chain’, 'guaranteeing
BpeMeHHOM jonycke, CtamOynbckas Kouseniys, Kousermus M/ITT. association' and 'issuing association'.
2. TepmuHbI 'TapaHTHpYIOIIAs IEMb', TapaHTUPYIOIIas acCOIHays' U 'BbIIaloIIas
JIOKYMEHTBI aCcCOIMAIsT B3aUMOCBSI3aHBL.

14. | TAPAHTUPYIOLIAS LHEIb GUARANTEEING CHAIN

Cxema rapanTuii, a JIMUHUCTPUPOBAHNE KOTOPOI OCYIIECTBIISIET MEKAYHAPOAHAS
opranuzanys, GuiaragaMyu KOTOPOH SIBJISIOTCS FApaHTUPYIOIME aCCOLUALINH.

IIpumeuanus

1. TaparTupyromnye nenu 00bIYHO YCTAHABIMBAIOTCS MEXTYHAPOTHEIMHU
COTJIANICHUSIMHY, HATIPABJICHHBIMY Ha 00JIETYeHNE BPEMEHHOTO JIOITyCKa HITH
MEXIyHAapOIHOTO TPaH3UTa TOBAPOB, HanmpuMep, KOHBEHITHS 0 BpeMEHHOM
nmomycke, CtamOybckast koupermwst, Konserrus MJIIL.

2. TepMmuHbl 'TapaHTUpYIOUIAs LIETb', TapaHTUPYIOLIAs acColUanus' ¥ 'BbLIAIOIIAS

A guaranteeing scheme administered by an international organization to
which guaranteeing associations are affiliated.

Notes

1. Guaranteeing chains are usually established under international
agreements destined to facilitate temporary admission or international
transit of goods, for example the ATA, Istanbul and TIR Conventions.
2. There is a link between the terms 'guaranteeing chain’, 'guaranteeing
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JIOKYMEHTBI aCCOITHAITUS B3aMMOCBSI3aHBI.

association' and 'issuing association'.

15. | TAPAHTUSA SECURITY
To, uTo 0OECIIeYrBAET yIOBICTBOPSIONIUM TAMOKEHHYIO CITy )0y 00pazom That which ensures to the satisfaction of the Customs that an obligation
BBITIOJIHEHHE 00513aTEIbCTB Mepe]l TAMOXKEHHOM ciy00#. ['apantus onuceiBaercs | to the Customs will be fulfilled. Security is described as "general™ when
KaK «reHepaIbHas», KOTIa OHA 00eCIeunBaeT BEITOTHEHNE 0053aTENBCTR, it ensures that the obligations arising from several operations will be
BBITEKAIOIINX U3 PA3IHYHBIX OIEPALHi. fulfilled.
IIpumeuanune Note
Ilapantust OOBIYHO TIPENOCTABIISIETCS B BHIE Jemo3WrTa WM ropuamdeckoro | Security usually takes the form of a deposit or of a legal obligation (a
obs3aTenncTBa (00s3aTenbeTBa). Kak mpaBmimo, Tpebyercs mopyuutenabctBo mo | bond). A surety to the bond is usually required.
00513aTeNCTBY.

16. | TEHEPAJIbHAS ABUALTUMOHHAS JEKJIAPALIASA AIRCRAFT GENERAL DECLARATION
Hexnapanusi, cooTBeTcTByIomas monoxenusM Ilpuwnoxkennss 9 Kousennmu o | Declaration conforming to the provisions of Annex 9 to the Convention
MEXKAyHApOIHOH rpaxnmanckoi asuwammu (Yukaro, 1944). T'enepanbnas | on International Civil Aviation, Chicago 1944. The general declaration
JIeKJIapanusi SBISCTCS OCHOBHBIM JIOKYMEHTOM O mpuObITHH W OoTObITHH, | IS the basic document on arrival and departure providing information
IPEIOCTABISIONIMM HHPOPMAIIMIO O CaMOM caMoJieTe W KpaTKyto uHpopmarmio o | concerning the aircraft itself and summary information relating to the
MapIpyTe, IKHINaKe, MaCCAKUPaxX U COCTOSIHUH 30POBbSI. itinerary, crew, passengers and health.

17. | TEHEPAJIBHAS JEKJIAPALIMSI HA KOPABJIb SHIP'S GENERAL DECLARATION
Hexnapamust (IMO FAL dopwma 1), coorBercTBytoras nosnoxkenusm [Ipunoxenns | Declaration (IMO FAL Form 1) conforming to the provisions of the
Kk KOHBEHIIMH 10 YIPOIIEHUIO MOPCKHX MepeBo3ok, Jlonmon, 1965. I'enepanbuas | Annex to the Convention on Facilitation of Maritime Traffic, London,
JeKJIapanusl  SBISETCS OCHOBHBIM JIOKYMEHTOM O mpuObiTud W otoObiTuH, | 1965. The general declaration is the basic document on arrival and
IPEIOCTABISIONMM HH(DOPMAIHIO 0 caMoM Kopabie u kpatkyro uHbopmaimio o | departure providing information concerning the ship itself and summary
rpy3e, S9KUIMaKe, MacCaKUpax ¥ MapuipyTe. information relating to the cargo, crew, passengers and voyage.

18. I'PY30BASI JEKJIAPALIUSA CARGO DECLARATION

Wudopmanus, mpeaocTapieHHas 10 WIA O TPUOBITUN WIH OTOBITHH
TPAHCIIOPTHOTO CPEACTBA KOMMEPUYECKOTO MOIBb30BAHUS, KOTOPAsl CONEPKUT
TpeOyeMble TaMOKEHHOMU CITy>K0O0# CBeJIeHNS, Kacaloluecs Ipy3a, BBO3UMOT0o Ha
WM BBIBO3MMOTO C TAMOKEHHOH TEPPUTOPHH.

IIpumeuanus:

1. Xapaxrep u cozepxaHue Tpy30BOi I€KJIapaliy MOTYT BApbUPOBATHCS B
3aBHCHMOCTH OT CTPaHBI B COOTBETCTBHHU C MCIIOIb3yEMbIMH KOMMEPUYECKUMHU
TPaHCIIOPTHBIMHU cpeacTBaMU. CBEEHNSI O Ipy3€ MOTYT BKJIIOYaTh: BHJ,
KOJIMYECTBO, 3HAKM 1 HOMepa YIaKOBOK, KPaTKOe OMUCAHWE TOBAPOB, OPyTTO-
Maccy ¥ T.J. B HEKOTOPBIX cTpaHax 3TH CBEACHUS MOXKHO MPEJICTABUTH B
3IIEKTPOHHOM BHJIE.

Information submitted prior to or on arrival or departure of a means of
transport for commercial use that provides the particulars required by
the Customs relating to cargo brought to or removed from the Customs
territory.

Notes

1. The nature and contents of Cargo declarations may vary from country
to country according to the commercial means of transport used. The
particulars of the cargo (freight) may include kind, number, marks and
numbers of packages, brief description of the goods, gross weight, etc.
In some countries, these particulars may be submitted by electronic
means.
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2. 'py30BbIe JeKiIapaliuy YacTo Ha3bIBAIOT «MaHU(ecTaMI», B HEKOTOPBIX
CTpaHaX BMECTO IPy30BO JACKJIapalfid MPUHUMAIOT aBHAIIMOHHBIE TPY30BbIE
MaHudecTsl, CyJoBble MaHU(ECTHI WM TOBapHbIe Manu(ecThl. [ py3oBas
JeKIapalus MHOT/Ia TaKkKe HasbiBaeTcs «freight (MoKeT Takke mepeBOIUTCS Kak
(hpaxT) declarationsy.

3. Ilpunoxxenne k KoHBeHIIMM TIO YIPOILIEHHIO MOPCKHUX MepeBo30K (JIOHI0H,
1965) Taxxe npemycMaTpuBaeT UCIOIB30BaHUE TPY30BbIX AekiIapannii (hopma
obpasma IMO FAL, ¢opma 2). B oTHOIIIEHHH BO3AYIIHOTO TPAHCTIOPTa
COOTBETCTBYIOIIAs NEKIapaIius Ha3bIBaeTCs «Ipy30Boii MaHH(pecT» (hopma
oOpasua no KoHBeHIIMHU 10 MeXTyHapOoAHOW TpaskaaHcKol aBruanuu (Yukaro,
1944)).

4. BiocieacTBUHM MOTYT TO/IaBaThCA ACKJIApAIK Ha TOBApPHl B OTHOIICHUN
OTJENBHBIX IOCTABOK, OXBAYCHHBIX IPY30BBIMHU JCKIapalusIMu.
5. Ompenenenne  Tpy30BOWM  JAeKIapallMd  NPUBOAMTCS B
puoKeHun A, riaBsl | 1 2 naMeHeHHONH KnoTCKOH KOHBEHIINH.

CrnenuaisHOM

2. Cargo declarations are often referred to as "manifests"; in some
countries Aircraft cargo manifests, Ship's manifests or Goods manifests
are accepted in place of the Cargo declarations. Cargo declarations are
also sometimes referred to as freight declarations.

3. The Annex to the Convention on Facilitation of International
Maritime Traffic, London, 1965, provides for a Cargo declaration
(Model Form IMO FAL Form 2). With regard to air transport, the
corresponding declaration is called Cargo manifest (Model Form as on
International Civil Aviation, Chicago, 1944)

4. Goods declarations may subsequently be presented in respect of the
individual consignments covered by the Cargo declarations.

5. Cargo declaration is defined in Specific Annex A, Chapters 1 and 2
of the revised Kyoto Convention.

19. | TPY30BAS JEKJAPALIMS FREIGHT DECLARATION
Cwm. Cargo declaration. See Cargo declaration.

20. | TPY30BOM MAHU®ECT CARGO MANIFEST
Crmcok TOBapOB, COCTABIAIONINX IPy3 (PpaxT), MEPeBO3UMBIX TPAHCIIOPTHBIM A listing of the goods comprising the cargo (freight) carried in a means
CPEJICTBOM HIIM TPAHCIIOPTHOM eauHuIiel. I'py30Boit MaHH(ECT, B KOTOPOM of transport or in a transport-unit. The Cargo manifest which gives the
NPUBOATCS KOMMEPUYECKHE CBEACHHS O TOBapax, TAKUE Kak HOMepa commercial particulars of the goods, such as transport document
TPAHCIIOPTHOTO JJOKYMEHTA, TPY300TIIPABUTEIIH, IPY30IOIyIaTeIH, MAPKHUPOBKA numbers, consignors, consignees, marks and numbers, number and kind
(3HaKW ¥ HOMEpA), KOJMYECTBO U BH[ YITAKOBOK, OTIUCAHUS U KOJIMYECTBO of packages, descriptions and quantities of the goods, may be used in
TOBapOB, MOKET UCIIOJIH30BATHCSI BMECTO TPY30BOM JICKJIapallyu. place of the Cargo declaration.
IIpumeuanue
[Mpumepamu  rpy30BbIX MaHH(ECTOB SBISIOTCS aBUAIMOHHBIE Tpy3oBble | Note
MaHu(ecThl, CcynoBbie MaHH(]ecThl, TOBapHble MaHubpecTl u «bopmepo» | Examples of Cargo manifests are Aircraft cargo manifests, Ship's
(IOPOKHBIE TIEPEBO3KH). manifests, Goods manifests and "bordereaux" (road traffic).

21. | JATA IUVIATEXA DUE DATE
Jata, Ha KOTOPYIO MOILIHHBI U HAJIOTH TOUTEKaT yruiaTe(*). The date when payment of duties and taxes is due (*).
(*) IeHepasibHOE MPHUIIOKEHHUE, TJ1aBa 2, W3MEHEHHOW KMOTCKOM KOHBEHITHH. (*) General Annex, Chapter 2 of the revised Kyoto Convention.

22. | JEKJIAPAHT DECLARANT

JIro6oe 1HI10, KOTOPOE ECKIAPUPYET TOBAPHI, HITH OT YbETO IMEHH TaKOe
JIeKJIapupOBaHUe TPOU3BOAUTCS (*).
(*) I'enepanbpHOE MpUIIOKEHHE, T1aBa 2, N3MeHeHHOH KHOTCKO KOHBEHIIMH.

Any person who makes a Goods declaration or in whose name such a
declaration is made (*).
(*) General Annex, Chapter 2 of the revised Kyoto Convention.
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23.

JAEKJIAPAIIUS HA TOBAPBI

3asiBIIeHME, COCTaBIIEHHOE 110 YCTaHOBJIEHHON TaMOXXEHHOM Ci1yx)00i1 popme, B
KOTOPOM 3aWHTEPECOBAHHBIC JIUIIA YKAa3bIBAIOT TAMOKEHHYIO TIPOLIEAYPY,
MOJUIKAITYI0 TPUMEHEHHIO B OTHOIICHUH TOBAPOB, U MPEACTABISAIOT CBEACHUS,
3asBJICHHE KOTOPBIX TPEOyeT TaMOXKEHHas CIIy>K0a AJIsl IPUMEHEHHUS 3TOU
HpPOLETYPBHI.

IIpumeuanue

3anHTEepeCOBaHHBIMU JIMIAMU MOTYT OBITh: HMMIOPTEpP, 3KCIIOPTEp, BIajelel,
rpy30I0JIy4aTelib, IEPEeBO34YMK U T.A. TOBAPOB WM UX IOPUANYCCKUN (3aKOHHBIH)
NpEACTABUTENb, B 3aBUCHMOCTH OT CTPaHbl, KOTOPOM 3TO KacaeTcs.

GOODS DECLARATION

A statement made in the form prescribed by Customs, by which the
persons interested indicate the Customs procedure to be applied to the
goods and furnish the particulars which the Customs require to be
declared for the application of that procedure.

Note

The persons interested may be the importer, the exporter, the owner, the
consignee, the carrier, etc., of the goods or their legal representative,
according to the country concerned.

24. | JEKJIAPALINS HA TIPUITACHI STORES DECLARATION
JIOKyMEHTBI, COJICpIKaIIie CBECHUS, KAaCAIOIINECs MPUIIACOB, TIEPEBO3MMBIX Ha Documents providing the particulars concerning stores carried on board
00pTYy TPAHCIIOPTHOTO CPEICTBA, TOAICIKAIINE TPEACTABICHHUIO TI0 TPEOOBAHUIO the means of transport, to be presented as required by the Customs.
TaMOXEHHOMU CITYKOBI. Note
[Mpumevanue The Annex to the Convention on Facilitation of International Maritime
IMpunoxkenne &k KOHBEHIMM 10 YIOPOIICHUIO MEXIyHapoaubix Mopckux | Traffic, London, 1965, provides for a Ship's stores declaration (Model
nepeBo3ok, Jloumon, 1965, comepkuT mojoXKeHHs O Aekmaparuu Ha mpumackl, | Form IMO FAL Form 3). Usually only the following stores need to be
Haxojsmecs Ha kopabie (popma obpasua IMO FAL dopma 3). Kak mpaswio, | listed in detail in the Ship's stores declaration: narcotics for medical use,
Tpebyercst MOAPOOHBIA MepedYeHb CIAECAYIOIMX MPHUIAacoB B Jckiapanuu Ha | tobacco products, beer, spirits, wines. Some countries require some or
HaxOJsIIMecs Ha KopalJie npumackl: HapKkoTHYecKue cpeacTsa A meauimackoro | all of the information to be incorporated in the Ship's cargo declaration.
UCIIOJIb30BaHUs, Taba4yHble W3/ENUs, IHBO, CHHUPTHbIC HanuTku, BuHA. B | The Annex to the IMO Convention contains provisions limiting the
HEKOTOPBIX ~CTpaHax TpeOyeTcss TpeaocTaBieHHe HeEKoTopoit wmim  Beeit | conditions under which the presentation of Stores declaration can be
uHbOpMaIK B IEKIapalnio Ha rpy3, Haxojsmuiics Ha kopabiue. [Ipunoxenue k | required, whilst Annex 9 to the Convention on International Civil
KonBeHnun MexyHapoHOW MOPCKO# oOpraHm3aliiy CoJCepKUT Tmosoxenus, | Aviation, Chicago, 1944, provides for the abolition of such requirement
OrpaHUYMBAOIIME YCIOBHUS, B COOTBETCTBHHM C KOTOPBHIMH MOKeT TpebGoBarhesi | in respect of stores remaining on board an aircraft. Annex A.4. to the
IpEIOCTaBICHUE JICKJIapallid Ha TpHrackl, B To BpeMms kak [lpunokenne 9 k | Kyoto Convention of 1974 takes into account the provisions of the
KoHBeHIIMM O MEKIyHApOIHON TpakaaHCKoi aBwanmu, Ywkaro, 1944 r., | above instruments.
mnmpeamnojara€T OTMEHY TaKUX Tpe6OBaHI/II71 B OTHOLICHWHU NPHUINACOB, OCTAIOUIUXCA
Ha 6opty camonera. B [Ipunoxxenun A.4. k Knotckoit kouBeHmn 1974 r. yateHbt
ITOJIOKCHHU YKAa3aHHBIX BbIIIC HHCTPYMCHTOB.

25. | AEKJIAPALIMSA O NPUBBITUU UJIN JEKJAPALIUS Ob OTBBITUHN DECLARATION OF ARRIVAL or DECLARATION OF

JlroGas nexmaparus, cocTaBisiemMas Uil MpeIcTaBIsieMas TAMOXXEHHOH CITyKOe 110
MPHOBITAN WA TIPU OTOBITHH TPAHCIIOPTHBIX CPEICTB KOMMEPUYECKOTO
MOJIF30BAHUS JIMIIOM, OTBETCTBEHHBIM 32 3TO TPAHCIIOPTHOE CPEACTBO
KOMMEPYECKOTO TIOJIb30BAHMSI, U COJIEpKAIasi HEOOXOAMMBIC CBEIICHUS,
KacarolI1ecs 3TOro TPAHCIIOPTHOT'O CPEACTBA KOMMEPUYECKOTO MOJIb30BAHUS, &

DEPARTURE

Any declaration required to be made or produced to the Customs upon
the arrival or departure of means of transport for commercial use, by the
person responsible for the means of transport for commercial use, and
containing the necessary particulars relating to the means of transport

93




TaKkKe MapIipyTa, rpy3a, MPUIacoB, dSKUIaKa WIH MaccakupoB (*).
(*) CnenmanibHOE TIpHITIOKEHHUE J, TiIaBa 3, m3MeHeHHOH KHoTCKO# KOHBEHITHH.

for commercial use and to the journey, cargo, stores, crew or passengers
(*).

(*) Specific Annex J, Chapter 3 of the revised Kyoto Convention.

26. | JEKJIAPAIINSA O MTPOUCXOXKIEHUN DECLARATION OF ORIGIN
CoO0TBeTCTBYIOIIAs OTMETKA O TIPOUCXOKICHUH TOBApPOB, CACTaHHAas B CBsA3U ¢ MX | An appropriate statement as to the origin of the goods made, in
9KCIIOPTOM H3TOTOBUTEIEM, IIPOU3BOANTEIIEM, ITOCTABIIUKOM, SKCIIOPTEPOM FLIH connection with their exportation, by the manufacturer, producer,
WHBIM KOMIETEHTHBIM JIULOM B KOMMEPYECKOM CUETE IIH JTI00OOM APYroM supplier, exporter or other competent person on the commercial invoice
JOKYMEHTE, HMEIOIIEM OTHOIICHHE K 3THM ToBapam(*). or any other document relating to the goods (*).
(*) Hpmnoxenune D.2. x Kwuorckoit komBenmmu 1974 r. m Cremmansaoe | (*) Annex D.2. to the Kyoto Convention of 1974 and Specific Annex K,
npunoxenue K, rnasel 2 u 3, uameneHHol Knotckoli KOHBEHITUY. Chapters 2 and 3 of the revised Kyoto Convention.

27. | AEIIO3UT DEPOSIT
IpenBapuTenbHO yIuiadeHHas cymma aener (dpamirysckoe: “consignation”), wim | A sum of money provisionally paid (French : “consignation™), or title
JOKYMEHTBI O TMpaBax COOCTBEHHOCTH, HeWMeHHble obOmuranmu u T1.1. | deeds, bearer bonds, etc. lodged as security for the payment of such
NpE/ICTaBICHHbIC B KAYeCTBE TapaHTUH YIUIaThl yKa3aHHbBIX MOILIHH, HaoroB wik | duties, taxes or other sums as may become chargeable.
JIPYTHX B3UMAEMBIX CYMM.

28. | AOKYMEHT DOCUMENT
JIro6oit HOCHTENb, IPEAHA3HAYCHHBIH [T XpaHEeHHs U Ha caMoM Jeiie xpausmuit | Any medium designed to carry and actually carrying a record of data
3aIKCh HHPOPMAIMOHHBIX JIEMEHTOB, K HEMY MOT'YT OTHOCHThCSI MArHUTHBIC entries, it includes magnetic tapes and disks, microfilms, etc.
JICHTBI U TUCKH, MUKPO(HUIbMBI | T.1.
[Mpumeuanue Note
Ompeneneane storo TtepmuHa npuseneHo B Ilpuwnokenunu J.1. Kwuotckoit | This term is defined in Annex J.1. to the Kyoto Convention of 1974.
KoHBeHuu 1974 1.

29. | JOKYMEHTAJIBHOE MOATBEPXIEHUE ITPOUCXOXKJIEHUSA DOCUMENTARY EVIDENCE OR ORIGIN
Ceprudukar 0 MPOUCXOKICHHUH, YIOCTOBEPEHHYIO IEKIAPAIIHIO O A certificate of origin, a certified declaration of origin or a declaration
HPOUCXOXKICHUHU WIIN JICKJIAPAIIUIO O TPOUCXOKaeHHH (*). of origin (*).
(*) Tlpunoxenwe D.2. x Kwuorckoit kouBenmmu 1974 r. u Cremmanshoe | (*) Annex D.2. to the Kyoto Convention of 1974 and Specific Annex K,
npunokenne K, rmaser 2 u 3, naMeHeHHoi KHOTCKOM KOHBEHIHH. Chapters 2 and 3 of the revised Kyoto Convention.

30. | ZAOCMOTP 1 OBbICK TPAHCIIOPTHBIX CPEJACTB BOARDING AND SEARCH OF MEANS OF TRANSPORT

Onepauuu, Mpu KOTOPHIX TAMOXKEHHBIE CITyKalllie MOCEIIAI0T TPAHCIIOPTHBIE
CpeZICTBA JUIS:

(a) momyueHust MHGOPMAIIMHU OT JIMIA, HECYIIET0 OTBETCTBEHHOCTh 3a
TPaHCHOPTHOE CPEICTBO M MPOBEPKH KOMMEPUYECKHUX, TPAHCTIOPTHBIX MU IPYTUX
JOKYMEHTOB, KaCaroIMXCs TPAHCIOPTHOTO CPE/ICTBA, IPY3a, IPHUIIACOB, SKHUIAXKA U
NaccaXupoB; U

(6) nHCIEKIIMHU, TPOBEPKH M 0OBICKA TPAHCIIOPTHBIX CPENICTB.

The operations under which means of transport are visited by the
Customs for:

(a) collection of information from the person responsible for the means
of transport and examination of commercial, transport or other
documents concerning the means of transport, the cargo, stores, crew
and passengers; and

(b) inspection, examination and search of the means of transport.
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31.

KAJTOBA

AKT, MOCPENICTBOM KOTOPOTO JTUII0, HEMOCPEACTBEHHO 3aTPOHYTOE PEIICHUEM UITH
Oe3/eficTBIEM TaMOXXEHHOMN CITY»KObI M CYMTAIOIIEe CeOsI MOHECIINM B PE3yJIbTaTe
3TOrO yIepo, odpamaercss B KOMIETEHTHBIN OpraH ¢ TpeOOBaHHUEM O €ro
BO3MCIICHHH.

IIpumeuanue

Kamoba mo TamokeHHBIM BompocaM omwmcana B Ilpmroxenun H.1. x Kuorckoit
koHBeHIIMK 1974 1. m B ['eHepanpHOM mpmioxkeHuH, rimaBa 10, W3MEHEHHOMH
KuoTckoit KOHBEHITUH.

APPEAL

The act by which a person who is directly affected by a decision or
omission of the Customs and who considers himself to be aggrieved
thereby seeks redress before a competent authority.

Note

Appeal in Customs matters is dealt with in Annex H.1. to the Kyoto
Convention of 1974 and the General Annex, Chapter 10 of the revised
Kyoto Convention.

32. | BATIIPETBI HA TOBAPBI PROHIBITIONS OF GOODS
ToBapbl, UMIIOPT WIH SKCIOPT KOTOPHIX 3aIIPEIIEH 3aKOHOM. Goods whose importation or exportation is prohibited by law.

33. | 30HA CBOBO/JHOM TOPTOBJIA FREE TRADE AREA
O6pasoBanue, ChOPMUPOBAHHOE U3 TAMOKEHHBIX TEPPUTOPHi coro3a rocymapets | Entity formed by the Customs territories of an association of States and
U HMEIOIIeE B 3aBEPIIAIOIICH CTAJNU CIICAYIONINE XapaKTEPUCTHKH: having in its ultimate state the following characteristics:
- OTCYTCTBHE TaMOKEHHBIX MMOILTHH JJIs IPOYKTOB, TPOM3BEACHHBIX B 110001 n3 | - the elimination of Customs duties in respect of products originating in
CTpaH JIaHHOM 30HBbI, any of the countries of the area,
- KaX/10€ TOCYAapCTBO COXPAHSICT CBOM TAMOYKEHHBIH TapU( U TAMOKEHHOE - each State retains its Customs tariff and Customs law,
3aKOHO/IATEeNbCTBO,
- K@X0€ rOCyIapCTBO TAHHOM 30HbI OCTACTCsl aBTOHOMHBIM B BOITPOCaX - each State of the area remains autonomous in matters of Customs and
TaMOXEHHOU M SKOHOMHYECKOH MMOTUTHKH, economic policy,
- TOPTrOBJIsl 0A3UPYETCs HA MPUMCHEHHUH MPABUIT TIPOUCXOXKICHUS, IPHHAMAST BO - trade is based on the application of rules of origin, to take account of
BHHMAaHHE Pa3INYHbIC TAMOXKECHHBIC TAPU(BI U IPU YCIOBUH MPEIOTBPAIICHHS the different Customs tariffs and prevent deflection of trade,
OTKJIOHEHHIi B TOProOBJIE, - the elimination of restrictive regulations of commerce within the free
- OTCYTCTBHE OTPaHMYUTENBHBIX IMOJ3aKOHHBIX aKTOB O TOProOBJIE BHYTpH 30HHI | trade area.
CBOOOIHON TOPrOBIIH.

34. | MCUUCJIEHME NNOUIIJIMH U HAJIOT'OB ASSESSMENT OF DUTIES AND TAXES
OmnpeneneHne CyMMBbI MOILTHH W HAJOTOB, TOUISKAIINX YIUIaTe. Determination of the amount of duties and taxes payable.
[Ipumeuanue Note
HWcuncenne TONIIMH M HAJIOTOB Omrcano B ['eHepanbHOM MpIIIOXKeHnH, TaaBa 4, | Assessment of duties and taxes is dealt with in the General Annex,
n3MeHeHHOH KHOTCKOM KOHBEHIINH. Chapter 4 of the revised Kyoto Convention.

35. | KAPHET BPEMEHHOI'O JOITYCKA ATA CARNET

MexayHapOIHbIN TAMOKEHHBIN TOKYMEHT, BBIITYIIICHHBINA B COOTBETCTBHH C
Kongenrueit o BpemeHHOM jommycke B CTaMOyIbCKOW KOHBEHITUEH, KOTOPBII
COJICP)KUT JICHCTBYIOILIYIO 110 BCEMY MUPY FapaHTHIO M MOKET MCIOJIb30BATHCS

An international Customs document which, issued under the terms of
the ATA Convention and the Istanbul Convention, incorporates an
internationally valid guarantee and may be used, in lieu of national

95




BMECTO HAI[MOHAIBHBIX TAMOXXEHHBIX JOKYMEHTOB U B KQ4E€CTBE TapaHTUH JIJIS
WMIIOPTHBIX MOILINH U HAJIOTOB ISl 00€CIIeYeHNsI BpEMEHHOTO JIOMTYyCKa TOBAPOB
1, €CJIU 3TO HE0OXOJUMO, TPaH3UTa TOBapOB. Ero MOTYT NPUHSATH 111 KOHTPOJIS
BPEMEHHOT0 SKCIIOPTa U PEUMIIOPTa TOBAPOB, HO B 3TOM Cllydae MEXIyHapoIHast
rapaHTus He IPUMEHSETCS.

IIpumeuanus:

1. KapHeT BpeMEHHOTO JIOITyCKa MOXET, B TIPUHITUIIC, U HE UCTIOIb30BATHCS TS
BPEMEHHOTO JIOMyCKa TPaHCHOPTHBIX cpencTB (cM. KommenTapwmii 2 k crathe 1,
[Ipunoxxenne A CtaMOynbCKOI KOHBEHITHH).

2. BMecTo «MMNOPTHBIX TONUIMH W HaJOoroB» B KOHBEHIMH TO BpEeMEHHOMY
JIOITYCKY HCITONIB3YETCSI TEPMHUH «HUMIIOPTHBIE MOILINHBDY, COEepPKaHne KOTOPOTO
COOTBETCTBYET BHIPAKEHUIO, IPUBEACHHOMY pPaHee B JAHHOM TJIOCCAPHH.

Customs documents and as security for import duties and taxes, to cover
the temporary admission of goods and, where appropriate, the transit of
goods. It may be accepted for controlling the temporary exportation and
re-importation of goods but, in this case, the international guarantee
does not apply.

Notes

1. The ATA carnet may not, in principle, be used for the temporary
admission of means of transport (See Commentary 2 to Article 1,
Annex A of the Istanbul Convention).

2. Instead of "import duties and taxes" the ATA Convention uses the
term "import duties", giving it the same scope as the Glossary gives to
the former expression.

36. | KAPHET CPD CPD CARNET
MesK yHapOIHbIH TAMOXKEHHBIH JIOKYMEHT, KOTOPbIH BKJIIOYaeT AeicTByromIyto mo | An international Customs document which incorporates an
BCEMY MHPY FapaHTHIO U MOXET OBITh UCIIOJIB30BaH BMECTO HAITMOHATBHBIX internationally valid guarantee and may be used, in lieu of national
TaMOKCHHBIX JOKYMEHTOB, a TakKe B KauecTBe obecnedenust umnopTHeIX nomwiuH | Customs documents and as security for import duties and taxes, to cover
Y HAJIOTOB Ul BPEMEHHOTO JIOMYCKa TPAHCIIOPTHBIX CPEJICTB H, T ITO the temporary admission of means of transport and, where appropriate,
HEO00XO0IMMO, TPAH3UTA TPAHCIIOPTHBIX cpeacTB. OH MOXKET ObITh PUHSAT MPH the transit of means of transport. It may be accepted for controlling the
KOHTPOJIE BPEMEHHOTO KCIIOPTa M PEUMIIOPTA TPAHCIIOPTHRIX CPEICTB, HO B 3ToM | temporary exportation and re-importation of means of transport but, in
cllydae MeXIyHapOHbIC TAPAHTHH HE TPUMEHSIFOTCS. this case, the international guarantee does not apply.
[Ipumeuanmue: Note
Kapuer CPD (kapHeT mpOX0XICHHUS TaMOXXHH) Bbinyckaercsi B cootBercTBuu ¢ | The CPD (Carnet de Passage en Douane) carnet is issued under the
ycnoBusiMu CtaMOysibCKoi KOHBeHIMH, TamMokeHHO# KoHBeHIMH O BpemeHHoM | terms of the Istanbul Convention, the Customs Convention on the
HUMITOPTE YaCTHBIX JIOPOKHBIX TPAHCIIOPTHBIX CPeCcTB, TaMOKeHHON KOHBeHIMHU o | temporary importation of private road vehicles, the Customs
BPEMEHHOM HUMIIOPTE KOMMEPYECKHX JOPOXKHBIX TpaHCHOPTHBIX cpeactB u | Convention on the temporary importation of commercial road vehicles
Tamo)keHHOH KOHBEHIMM O BPEMEHHOM HMMITOPTE Ui 4acTHOro mojs3oBanus | and the Customs Convention on the temporary importation for private
CaMOJICTOB U MPOTYJIOYHBIX KATEPOB. use of aircraft and pleasure boats.

37. | KHOTCKAS KOHBEHIIUSA KYOTO CONVENTION
BeiparkeHue, KOTOpoe, Kak TIpaBWiIO, HCIHONb3yeTcs Juisi oOo3naueHus | The expression commonly used to refer to the international Convention
MexnyHapoJHOW KOHBEHIMH 00 YIpOIIEHHH M rapMOHHM3alMu TamoxeHHbIX | on the simplification and harmonization of Customs procedures adopted
npouenyp, npussToit CoBeToM TaMoXeHHOro coTpyaanyectsa B Kuoro B 1973. by the Customs Co-operation Council in Kyoto in 1973.

38. | UIBSMEHEHHASI KUOTCKASI KOHBEHLIUA REVISED KYOTO CONVENTION

Bripaxenue, KOTOpoe OOBIYTHO HCIIONB3YETCS IS CCHUIKM Ha MEXITyHapOIHYIO
KOHBEHIIMI0O 00 YIOPOIIEHWM W TapMOHU3AIMM TaMOXEHHBIX  MPOIETypP

The expression commonly used to refer to the international Convention
on the simplification and harmonization of Customs procedures
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(m3MeneHHy10), TpHHATYI0 COBETOM TaMOXXEHHOTO COTPYIHUIECTBA B bproccene B
1999.

(amended), adopted by the Customs Co-operation Council in Brussels
in 1999.

39. | KIACCU®UKAIIUSA TOBAPOB 1O TAPUDY TARIFF CLASSIFICATION OF GOODS
Omnpenenenne tapuduoii cydmosuimu 1o TapudHOH HOMEHKIaType, B Kotopoi | Determination of the tariff subheading in a tariff nomenclature under
CIIe/TyeT KJIACCU(DUIIMPOBATh ONPE/ICIICHHBIC TOBAPBHI. which particular goods should be classified.

40. | KOJIMYECTBEHHAS KBOTA QUANTITATIVE QUOTA
JIroboe 3aaHHOE KOJMYECTBO OINpECICHHBIX TOBApPOB, pa3pelieHHOe K UMIopTy | Any pre-set quantity, authorized for importation or exportation of given
WK 9KCIOPTY B TCUCHHE YKA3aHHOTO TEpHO/a, 10 OKOHYAHWH KOTOpOro Henb3si | goods, during a specified period, beyond which no additional quantity
OyleT HWMIOPTHPOBAThL WM OSKCIOPTUPOBAThH Kakoe-mubo momoiautensHoe | Of these goods can be imported or exported.
KOJIMYECTBO YKa3aHHBIX TOBAPOB.

41. | KOMMEPYECKOE MOILIEHHHUYECTBO COMMERCIAL FRAUD
JIro60e HapyIIeHHe 3aKOHOIATEIbCTBA HITH PETYIIATHBHBIX HOPM, Any offence against statutory or regulatory provisions which Customs
OTBETCTBEHHOCTH 3a COOJIOZIEHNE KOTOPBIX HECET TAMOXKEHHAs CIyk0a, is responsible for enforcing, committed in order to :
COBEPIICHHOE VISl TOTO, YTOOBI:
- n30eXKaTh WIN MOMBITATHCS N30€XKAaTh YIIAThI MOIUTHH/COOPOB/HAIOTOB MIPH - evade, or attempt to evade, payment of duties/levies/taxes on
HepEeMEICHUH KOMMEPYECKHX TOBAPOB; W/UITH movements of commercial goods; and/or
- YKJIOHUTBCS WJIH TIOMBITATHCS YKIOHUTBCS OT JIFOOBIX 3aIPETOB HITH - evade, or attempt to evade, any prohibition or restrictions applicable to
OrpaHUYEHHI, TPUMEHACMBIX K KOMMEPUECKHM TOBAPaM; H/HITH commercial goods; and/or
- IOJTYYHUTh WJIH TOIBITATHCS TOJYIHTh JFOOBIC BO3BPATHI WIIH CyOCHIMN HIIH - receive, or attempt to receive, any repayments, subsidies or other
JPYTHE BBIIJIATHI, MOJTYYSHUE KOTOPBIX HE OBLIO OJDKHBIM 00pa3oM disbursements to which there is no proper entitlement; and/or
CaHKIIMOHUPOBAHO; W/HITH - obtain, or attempt to obtain, illicit commercial advantage injurious to
- IOJTYYHUTh WJIH TOMBITATHCS TTOJYIUTh HEJICTAIbHOE KOMMEPUYECKOE the principle and practice of legitimate business competition.
IIPEUMYIIECTBO, HAPYILAIOIIEE MPUHIUIIBI U TPAKTUKHA 3aKOHHOW TOProBOU
KOHKYPEHIMU.

Note

ITpumeuanue A list of commercial fraud case types is included in Chapter Il of the
Cnrcok BUIOB KOMMEpUYECKHX HapyleHui BkiodeH B riaBy |l Pykosonctea mo | CCC Manual on measures to combat commercial fraud.
MepaM OOprObI € KOMMep4YecKuMH  HapymieHusiMd CoBeTa TaMOXXEHHOTO
COTPY/IHUYECTBA.

42. KOMIIEHCUPYIOHIUE IMPOAYKTHBI COMPENSATING
[poxyKThI: PRODUCTS
(2) monmyveHHBIE HA TEPPUTOPHHU CTPAHBI B PE3YJIbTATE U3TOTOBICHUS, Products :

nepepaboTKH WM PEMOHTA TOBAPOB, B OTHOILICHHH KOTOPBIX Pa3pelieHo
UCIIOJIb30BaHKE TIPOLIEAYPHI TIEPepadOTKH HA TAMOKEHHOW TEPPUTOPHHN; UITU
(b) mosry4yeHHbIe 3a rpaHHIICH B pe3ysIbTaTe M3TOTOBICHHUS, IepepabOTKU WIH

(a) obtained within a country resulting from the manufacturing,
processing or repair of the goods for which the use of the inward
processing procedure is authorized; or
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pPEMOHTa TOBapOB, B OTHOIICHUH KOTOPBIX pa3pelieHO UCTIOIb30BaHKEe POIIEAYPhI
mepepadOTKH Ha TAMOXKEHHOU TeppuTopun (*).

IIpumeuanue

B HeKoTOpBIX cTpaHax MPOIYKTHI, IOIYYECHHBIE B pe3ybTare 00paboTKu
UMIIOPTUPOBAHHBIX, IKCIIOPTUPOBAHHBIX TOBAPOB MIJIH TOBAPOB BHYTPESHHETO
MPOU3BOICTBA, UJICHTUYHBIX 110 OMMMCAHUIO, KAYECTBY U TEXHUYCCKIM
XapaKTepHCTUKAaM TOBapaM, HaXOSIIAMCS MO POILIEAYPOH BPEMEHHOTO JOITyCcKa
IUTSE TIepepaboOTKH Ha TAMOYKEHHOW TEPPUTOPUH HITH TIO]] IPOTIETyPOi BPEMEHHOTO
3KCIIOpTA JIJIS IePepadOTKU BHE TAMOXKCHHOM TEPPUTOPHH, B 3aBUCUMOCTH OT
CITy4as, MOTYT PacCMaTPHUBATHCS KaKk KOMIEHCHPYIOIINE TPOTyKTHI (B
MIPOTHBOITOCTABJICHIE SKBUBAJICHTHBIM TOBapaMm).

(*) Ilpunoxenuss E.6. u E.8. x Kuorckoit xonBenmu 1974 r. u CrneuuansHoe
npuioxkenue B, rmaBa 2, u CnenmanbHoe npwioxkenue F, rimaBel 1 u 2,
n3MeHeHHoM KnoTckoi KOHBEHIIMH.

(b) obtained abroad and resulting from the manufacturing, processing or
repair of goods for which the use of the outward processing procedure is
authorized(*).

Note

In some countries the products obtained from the treatment of imported,
exported or domestic goods identical in description, quality and
technical characteristics to those temporarily admitted for inward
processing or temporarily exported for outward processing, as the case
may be, are deemed to be compensating products (setting-off with
equivalent goods).

(*) Annexes E.6. And E.8. to the Kyoto Convention of 1974 and
Specific Annex B, Chapter 2 and Specific Annex F, Chapters 1 and 2 of
the revised Kyoto Convention.

43. | KOHBEHIIUSI HAMPOEH (M3MEHEHHA ST) NAIROBI CONVENTION
BeipaskeHne, KOTOpoe, Kak TpaBHJIO, HCIONb3yeTcs i obo3HadeHus | (amended)
MeXTyHapoaHO# KOHBEHIIMK 1O B3aMMHO# aJIMHHHUCTPATUBHOM Toanep:kku st | The expression commonly used to refer to the international Convention
NpeOTBPAIICHHS, pacciieoBaHust WITH npeceYeHUs TaMOXKeHHBIX | ON mutual administrative assistance for the prevention, investigation
npaBoHapyleHui, npuHsaToi CoBETOM TaMOXKeHHOTO coTpynHudecTBa B Haiipoou | and repression of Customs offences adopted by the Customs Co-
B 1977. operation Council in Nairobi in 1977.

44. | KOHBEHIMSA O BPEMEHHOM JIOITYCKE ATA CONVENTION
JlanHoe BbIpakeHME OOBIYHO WCIONB3yeTCs ms obo3Hauenuss Tamoxxennoit | The expression commonly used to refer to the Customs Convention on
KOHBEHIIMK O KapHeTe BpeMeHHoro momycka TtoBapoB (ATA Convention), | the ATA carnet for the temporary admission of goods (ATA
npusAToi COBETOM TaMOKEHHOT'0 COTpyAHMYecTBa B bproccene B 1961. Convention) adopted by the Customs Co-operation Council in Brussels

in 1961.
45. | KOHTEUHEP CONTAINER

JIro6as eMHUIIAa TPAHCIIOPTHOTO 000py/I0BaHus (IOABEMHBINH KOHTEHHED,
ChEMHasl [IUCTEPHA WK JPYTasi aHATOTHYHAST KOHCTPYKIIHS):

(i) MOTHOCTBIO MITM YACTUYHO 3aKPbITasi, 00pa3yrolias OTASICHHUE [T XpAaHSHHSI
TOBApOB,

(i) cranmonapHoro xapakrepa, COOTBETCTBEHHO, JIOCTATOYHO MPOYHAS JUIS
94aCTOr0 MCIOJIH30BAHMS,

(iii) cnenmanbHO NpeHA3HAYEHHAS JUTSL YIPOIICHHUSI IEPEBO3KH TOBAPOB OJJHUM
WJIM HECKOJIbKUMH BHJIAMH TPaHCIIOPTa 03 MPOMEKYTOYHOH eperpy3KH,

An article of transport equipment (lift-van, movable tank or other
similar structure) :

(i) fully or partially enclosed to constitute a compartment intended for
containing goods,

(ii) of a permanent character and accordingly strong enough to be
suitable for repeated use,

(iii) specially designed to facilitate the carriage of goods, by one or
more modes of transport, without intermediate reloading,
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(iv) mpenHa3HaueHHas! 1y1si OBICTPO#l YIIAaKOBKH, B YACTHOCTH, ITPHU TEPEMEIIICHHH
W3 OJTHOTO BHJIA TPAHCTIOPTA B APYTOM,

(V) paccuntanHast Ha JIETKOCTh 3aIIOJHEHUS U OITYCTOIICHHS, U

(vi) oOuM 00BEMOM B OJTMH KyOHYECKHUil METp WK Ooliee.

"KoHTeitHep" BKIIIOYAET MPHHAIKHOCTH M 000pyAOBaHHUE, IPeTHA3HAYCHHEIC
JUTSL TAKOTO BHJIa KOHTEHHEPOB, IPH YCIOBHH, YTO TAKUE TIPUHAICKHOCTH H
000opyZoBaHKE NIEPEBO3ATCS BMECTe ¢ KoHTeiHepoM. TepmuH "KoHTeliHep" He
JIOJDKEH BKITFOYATh TPAHCIIOPTHBIE CPEICTBA, MPUHAICKHOCTH HITH OTACTIHHBIE
YaCTH TPAHCIOPTHBIX CPENICTB, MO0 YIAKOBKY U MOAIOHEI. "CheMHbBIE
Kopmyca" cieyeT paccMaTpUBaTh KaK KOHTCHHEPHI.

IIpumevanus

1. YcnoBust BpeMEHHOTO J0IMYCKa KOHTEHHEPOB onucaHbl B CTaMOyIIbCKOM
kouseHun (Ilpunoxkenne B.3.) n B TaMokeHHON KOHBEHIIMH 110 KOHTEHHEpaMm,
1972. B nocnenneit KoHBEHIINM TaKkXe OMpPeneICHbl YCIOBUSI IPUHATHUS
KOHTEHHEPOB NIl BHYTPEHHEH NIEPEBO3KH 10JI TAMOKEHHOMU 1€4YaThIO.

2. B TamoxxeHHON KOHBEHIIMM 110 MEXKIYHAPOJAHON IEPEBO3KE TOBAPOB C
npumeHeHueM KHwkkH MJIT (1975 r.) Ttakke ommcaHO WCIONB30BaHUE
KOHTEMHEPOB MTPHU MEXKTYHAPOJHOM TaMOXEHHOM TPaH3UTE.

(iv) designed for ready handling, particularly when being transferred
from one mode of transport to another,

(v) designed to be easy to fill and to empty, and

(vi) having an internal volume of one cubic metre or more.
"Container" shall include the accessories and equipment of the
container, appropriate for the type concerned, provided that such
accessories and equipment are carried with the container. The term
"container" shall not include vehicles, accessories or spare parts of
vehicles, or packaging or pallets. "Demountable bodies" shall be
regarded as containers.

Notes

1. Temporary admission facilities for containers are dealt with in the
Istanbul Convention (Annex B.3.) and in the Customs Convention on
Containers, 1972. The latter Convention also stipulates the conditions
for the acceptance of containers for international transport under
Customs seal.

2. The Customs Convention on the international transport of goods
under cover of TIR carnets, 1975, also deals with the use of containers
in international Customs transit.

46.

KOHTPABAHJIA

TamokeHHOE NMpaBoOHApYIICHUE, COCTOSIIIEE B IEPEMEIICHAN TOBAPOB Yepe3
TaMOXCHHYIO TPAHHUILY JIFOOBIM HEJIeTalIbHBIM CITOCOOOM, TEM CaMbIM U30erast
TaMO>KEHHOTO KOHTPOIIsi(*).

IIpumeuanus

1. DTOT TEPMHH TaKXe MOKET BKIIIOYATh ONPEACICHHbIC HAPYIICHHS
TaMO>KEHHOT'0 3aKOHO/IaTENIbCTBA B OTHOILIEHUH NepepaboTKH U epeMeeHHs
TOBapOB BHYTPU TAMOXXEHHON TEPPUTOPHUH.

2. B HEKOTOPBIX CTpaHAX:

- Konuenmus HeneraapHOro nepeMeeHus TOBapoB Yepe3 TpaHmIly HeE SBISETCS
00s13aTeTbHON 0COOCHHOCTHIO KOHTPaOaH IbI.

- [IpaBoHapyieHue He cunTaeTca KOHTPaOaH 0|, €CIIM OHO COBEPILEHO
HENpeJHaMEPEHHO.

SMUGGLING

Customs offence consisting in the movement of goods across a Customs
frontier in any clandestine manner, thereby evading Customs control
(*).

Notes

1. This term may also cover certain violations of Customs legislation
relating to the possession and movement of goods within the Customs
territory.

2. In certain countries :

- The concept of clandestine movement of goods across frontiers is not
a mandatory feature of smuggling.

- An offence is not defined as smuggling unless it is intentional.

(*) Nairobi Convention.
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(*) KonBennust Haiipo6u.

47. | KOHTPOJIb HA OCHOBE METOJOB AYAUTA AUDIT-BASED CONTROL
Mepbl, HO3BOJISIOLIME TAMOKEHHOM CITY)KO€ yOSTUTHCS B IPABUIBHOCTH Measures by which the Customs satisfy themselves as to the accuracy
3aMOTHEHHUS ICKIIapauii 1 JOCTOBEPHOCTH YKa3aHHBIX B HUX CBEICHHH IyTeM and authenticity of declarations through the examination of the relevant
POBEPKH UMEIOIIIUXCS Y JIUII, KOTOPBIX 3TO KACACTCs, COOTBETCTBYIOIIMX KHUT books, records, business systems and commercial data held by persons
ydera, TOKyMEHTAIINH, OU3HEC CHCTEMBI i KOMMEPYECKOi HH(OpMAaIIUH. concerned.
IIpumeuanue
KoHTposb Ha OCHOBE METOJOB ayauTa omucaH B [eHepambHOM mpuioxenud, | Note
rnasa 6, usMeHeHHOM KHOTCKON KOHBEHLIUN. Audit-based control is dealt with in the General Annex, Chapter 6 of the

revised Kyoto Convention.

48. | KPUTEPUM CYILIECTBEHHOM IEPEPABOTKHA SUBSTANTIAL TRANSFORMATION CRITERION
Kpurepuii, B COOTBETCTBHM C KOTOPBIM IIPH ONIPEAETICHUHN IIPOUCXOKIEHNUS, The criterion according to which origin is determined by regarding as
CTpaHOU MPOUCXOXKICHHUSI CUUTACTCS CTPaHa, B KOTOPOi ObLIa BBIMOJHEHA the country of origin the country in which the last substantial
TIOCTIEHSISI CYIIIECTBEHHAS OTIEPAIHs [T0 U3TOTOBJICHHUIO MK ITepepaboTKe, manufacturing or processing, deemed sufficient to give the commodity
NPU3HAHHAS TOCTATOYHOM JIJIsl IPUIAHKs TOBAPY OCHOBHOTO CBOMCTBA (*). its essential character, has been carried out(*).
(*) Tlpunoxenme D.1. x Kuorckoit kouBenmuu 1974 r. m Crermmanshoe | (*) Annex D.1. to the Kyoto Convention of 1974 and Specific Annex K,
npunokenne K, rmasa 1, nameHenHnoi KnoTckoi KOHBEHIHH. Chapter 1 of the revised Kyoto Convention.

49. | JIUIO PERSON
Kak ¢usrdeckoe, Tak U FOPHINYESCKOE U0, €CITH B KOHTEKCTE HE OTOBOPEHO Both natural and legal persons, unless the context otherwise
uHoe(*). requires(*).
(*) I'enepasbHOE MPHUIIOKEHHUE, TJ1aBa 2, N3MEHEHHOW KHOTCKOM KOHBEHIIHUH. (*) General Annex, Chapter 2 of the revised Kyoto Convention.

50. | JJUYHBIE BEIIIA PERSONAL EFFECTS
Bce npeamMeTsl (HOBbIE WITH OBIBIIHE B YIIOTPEOJICHHH), B KOTOPBIX MTACCAXKHP All articles (new or used) which a traveller may reasonably require for
MOJKET UMETh PAa3yMHYIO MOTPEOHOCTH TS €0 WIIK €€ JINYHOTO MOIB30BAHUS BO his or her personal use during the journey, taking into account all the
BPEMS TIOE3/IKH C YIETOM BCEX 0OCTOSITEIBCTB 3TOU TMTOE3AKH, HO MCKITIOUAast circumstances of the journey, but excluding any goods imported or
JF00BIE TOBAPBI, MMIIOPTHPYEMbIE HITH SKCIIOPTHPYEMBIE IS KOMMEPUYECKUX exported for commercial purposes (*).
menei(*). (*) Specific Annex J, Chapter 1 of the revised Kyoto Convention.
(*) CnenmansHoe npuiioxkeHue J, riasa 1, uameHeHHoN KuoTckoii KoHBEHIINY.

51. MATI'ASUHBI BECHOIJIMHHOM TOPT'OBJIN DUTY-FREE SHOPS

[Tomemenue, HaxoAsIIEECs MO TAMOKEHHBIM KOHTPOJIEM, B KOTOPOM MO>KHO
MPUOOPECTH TOBAPHI, OCBOOOMKICHHBIC OT TAMOYKEHHBIX MOILJIMH U HAJIOTOB,
IIpumeuanue

HekoTtopeie cTpaHbl OTpaHUYHMBAIOT IPOJAXKY OCBOOOKICHHBIX OT MOILUINH
TOBApOB Taccaxupam, OTOBIBarOIMM 3a TrpaHulyy. (Cm. Pexomenmammto ot 16
utors 1960, Kacarolryrocss Mara3uHOB OECIIONUTMHHON TOPTOBIIN).

A premise under Customs control (-) at which goods may be acquired
free of Customs duties and taxes.

Note

Some countries limit the sale of tax-free goods to travellers leaving for
abroad. (See the Recommendation of 16 June 1960 concerning taxfree
shops).
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52.

MAPHIPYT, OTOBPEHHBIN TAMOKEHHOM CJIY KBOU

JIro0asn Jopora, KeJIe3Hast 10pora, CyJ0X0JHO€E PYCJIO, BO3AYIIHAS TUHUI 1 JTIF000H
JIpyroii MapmpyT (TpyOONpoBOA U T.A.), KOTOPBIA JOJDKEH UCIIONB30BATHCS IS
I/IMHOpTa, TAMOXCHHOI'O TpaHSI/ITa nu 3KCHOpTa TOB&pOB.

CUSTOMS APPROVED ROUTE

Any road, railway, waterway, airway and any other route (pipeline,
etc.), which must be used for the importation, Customs transit and
exportation of goods.

53. | OBA3SATEJBCTBO BOND
JleiicTBHE, COBEpIIEHHOE B HaUIeKallel ropuandeckoit ¢opme, mocpemcteoM | An undertaking in due legal form, by which a person binds himself to
KOTOpOro JIMIOo OepeT Ha celsi 00s3aTeNbCTBO Mepesl TaMOKeHHOW ciyx0oii o | the Customs to do or not to do some specified act.
BBITIOJTHEHHH WJIM HEBBIIIOJHEHHU KAKOT0-TO ONPEIEICHHOTO ICHCTBHSI.

54. | OBPA3LbI SAMPLES
W3nenus, mpeAcTaBisone 0COOYI0 KaTerOpUI0 TOBAPOB, KOTOPBIE YK€ ObLIH Articles which are representative of a particular category of goods
NPOU3BE/ICHBI W SIBISIFOTCSI 00pa3iaMy TOBapOB, IPOM3BOACTBO KOTOPBIX already produced or are examples of goods the production of which is
IpeIoaraeTcs; JaHHbIH TEPMUH He BKJIIOUAET WIAEHTHYHEBIE TOBApHI, BBe3eHuse | contemplated; the term does not include identical articles brought in by
TEM K€ JIUIIOM WJIH HANpaBJICHHbIE OTACILHOMY IPYy30II0JIy4aTellio, B TAKOM the same individual, or sent to a single consignee, in such quantity that,
KOJIMYIECTBE, UTO B I[EJIOM OHH YK€ HE MPEACTABIAIOT CO00# «00pasIib B taken as a whole, they no longer constitute samples under ordinary
COOTBETCTBHH C X OOBIYHBIM KOMMEPYECKHM HCIIOJIb30BAHHEM. commercial usage.
IIpumeuanue
VYcnoBus BpeMEHHOTO Jiomycka oOpas3ioB onucanbl B [Ipwmoxkenun B.3. k | Note
CramOynbCKON KOHBEHIIHH. Temporary admission facilities for samples are dealt with in Annex B.3.

to the Istanbul Convention.
55. | OBPA3IIbI, HE UMEIOIIIUE KOMMEPYECKOM IIEHHOCTH SAMPLES OF NO COMMERCIAL VALUE

W3nenust, KOTOpbIe pacCMaTPUBAIOTCS TAMOKEHHOH CI1y>KOO0H, KaK HMEIOIINe
HUYTO’KHO MAITY0 IEHHOCTh, U KOTOPBIE MOJUIEkKAT HCIOJIB30BaHUIO TOIBKO C
LEJIBIO TIOJTyYEHHS 3aKa30B Ha TOBAphl TOI'O BU1A, KOTOPBIM OHU NpeAcTaBIsoT(*).
IIpumeuanue

B oTHOmEHNN TaKuX U3JIETHIA, KaK TPaBUIIO, TIPEIOCTABISAETCS OCBOOOKICHHUE OT
UMIIOPTHBIX MONLINH 1 HasoroB. B [punoxennu B.2. x Knorckoi koHBeHIINN
1974 r., pekoMeHayeTcs B KadyecTBe 00pa3IoB, HE UMEIOIIUX KOMMEPUYECKOM
LIEHHOCTHU, pacCMaTpUBAaTh CIEAYIOILEE:

(2) cpIpbe 1 POAYKTHI TAKUX Pa3MEPOB, KOTOPBIC IEMAI0T UX HEMPUTOJHBIMH IS
JrOOBIX IpyruXx Leneil, KpoMe JeMOHCTPALUH;

(b) u3menust M3 HeAPArOICHHBIX METAJUIOB, MPUKPEIUIIEMbIC K KapTaM HIIH
pacacoBaHHBIE B KayecTBE 00pa30B OOBIYHBIM /17151 TOPTOBIIM CIIOCOOOM, IIPU
YCIIOBUY NIPEJICTaBIeHUsI He Oosiee OAHOro 00pasia KaKIoro pa3Mepa 1 BUa,;

(C) chIpbe U TPOAYKTHI, @ TAKKE U3/CIHS U3 TAKUX MPOIYKTOB H ChIPhS,
MIpHUBE/IEHHBIE B COCTOSIHAE HETIPUTOAHOCTH ITOCPEACTBOM JIPOOIIEHUS,
nepdopannu, HeCMbIBAEMOM Pa3METKU HIIH JIOOBIM APYTUM 3¢ PeKTHBHBIM

Acrticles which are regarded by the Customs to be of negligible value
and which are to be used only for soliciting orders for goods of the kind
they represent (*).

Note

Such articles are normally allowed relief from import duties and taxes.
In Annex B.2. to the Kyoto Convention of 1974, it is recommended that
the following should be regarded as samples of no commercial value :
(a) raw materials and products of such dimensions that they are

useless except for purposes of demonstration;

(b) articles of non-precious materials affixed to cards or put up as
samples in the manner usual in the trade, provided that there is not more
than one of each size or kind;

(c) raw materials and products, and articles of such materials or
products, rendered useless, except for purposes of demonstration, by
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METOJIOM, TIPECTaBIEHHBIE TS IPYTHX IeNiell, KpoMe JEeMOHCTPALINH;

(d) mpoayKThI, KOTOPBIE HE MOTYT OBITH pac(hacoBaHbI Kak 0OPa3Iibl, HE UMEIOIIIHE
KOMMEPUYECKOH CTOMMOCTH, B COOTBETCTBHH C MyHKTaMH (@) - (C) BBIIIIE U KOTOPHIC
COCTOSIT H3:

(1) HEpacxomyeMBIX TOBapOB, IMEIONNX WHANBHIYaTbHYIO IEHHOCTH, HE
npeblimarnyo $5 nomtapos CIIA, npu ycioBuu mpeacTaBiICHUs He Ooliee
OJTHOTO 00pa3la OTJeNFHOTO KauecTBa U BH/A,

(2) pacxomyemble TOBapbl MHIWBHIYAITEHOW IIECHHOCTH, HE MpeBbIaromeit $5
nmoimapoB CIIA, maske eciu OHH TOJTHOCTBIO HMIJIM YaCTHYHO COCTOAT U3 00pa3rioB
OJIHOTO M TOTO € KauecTBa WU BUJIA, IIPU YCIOBUH, YTO WX KOJMYECTBO U CIIOCOO
YIaKOBKH HE MO3BOJISIOT UCTIOIB30BATh UX B IPYTOM KadecTBe, KpoMe 00pasIoB.
(*) MexnyHaponHasi KOHBEHIMS 00 YIPOIICHWH WMIIOPTa KOMMEPYECKHX
00pa31oB U pekiaMHoro Matepuana (JKenena, 1952).

slashing, perforation, indelible marking or by any other effective
method;

(d) products which cannot be put up as samples of no commercial value
in accordance with paragraphs (2) to (c) above and which consist of :
(1) non-consumable goods of an individual value not exceeding US$5,
and provided there is not more than one sample of each kind or quality;
(2) consumable goods of an individual value not exceeding US$5, even
if they consist wholly or partly of samples of the same kind or quality,
provided the quantity and the manner in which they are put up preclude
their being used otherwise than as samples.

(*) International Convention to facilitate the importation of commercial
samples and advertising material (Geneva, 1952).

56. | OTPAHUYEHUE HA TOBAPDI RESTRICTION OF GOODS
VYcraHOBIEHHOE 3aKOHOM  TIpaBoBoe TpeboBanme o mnpemoctaiaenun u | A legal requirement by law for the submission and approval of an
YTBEP)KICHUN 3asBJICHHS WIH JPYroro MOKyMeHTa (momuMo jokymenrta st | application or other document (other than for Customs purposes) as a
TAaMOKCHHBIX IIeJiei) B KayecTBe IpeABapUTEIBHOIO YCIOBHsS HMIOpTa Wi | prior condition to importation or exportation.
9KCIIOPTA.

57. | OIMCAHHUE 110 TAPUDY TARIFF DESCRIPTION
Onwucanwe wu3AEAMsS WIA TPOAYKTa B COOTBETCTBHH C TepMmuHojoruei, | Description of an article or product in accordance with the terminology
UCIIOJIb3YEeMO# B TapU(HOI HOMEHKIIAType. used in the tariff nomenclature.

58. OCBOBOXJIEHUE OT UMITIOPTHBIX ITOIIIVIMH 1 HAJIOT'OB RELIEF FROM IMPORT DUTIES AND TAXES
OumcTka TOBapoOB VISl BHYTPEHHETO MOTPEOJICHUS C OCBOOOKICHHEM OT Clearance of goods for home use free of import duties and taxes,
UMITOPTHBIX MOLIMH U HAJIOTOB, HE3aBUCHMO OT WX OOBIYHOM TapUpHON irrespective of their normal tariff classification or normal liability,
KJIacCH(HUKAINHI, WK TOIINH U HAJIOTOB, OOBIYHO MOIEXKANUX YIUIATE, TIPH provided that they are imported in specified circumstances and for
YCJIOBHMH, YTO OHH UMIIOPTHPYIOTCS B ONPEICICHHBIX YCIOBUIX H IS specified purposes.
ONPEAEIICHHBIX LIETEH.
[Ipumeuanue Note
OcBoOOX/IeHHE OT HMIIOPTHBIX MOILIMH M HaJOroB crenuanbHo omucano B | Relief from import duties and taxes is dealt with specifically in Annex
IMpunoxkennu B.2. k Kuorckoii kousenimu 1974 r. u CrnenmansHom npriokenunn | B.2. to the Kyoto Convention of 1974 and in Specific Annex B, Chapter
B, riasa 3, m3menennoii Knorckoii KOHBEHIIHH. 3 of the revised Kyoto Convention.

59. OTMEHA UMITIOPTHBIX ITOIIJIMH 1 HAJIOI'OB REMISSION OF IMPORT DUTIES AND TAXES

OtmeHa y1J1aThl, IOJIHAs WK YaCTUYHasA, UMIIOPTHBIX MOIIUIMH U HAJIOT'OB B TEX
ClIydadaX, Koraa orjiaTta €1ie HE ObLIa IIPpON3BEACHA.

IIpumeuanue

The waiver of payment, in whole or in part, of import duties and taxes
where payment has not been made.

Note
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OTMeHa WMIIOPTHBIX TIONIIMH W HajoroB ommcano B llpunoxkenmn F.6.
Kuotckoit kouBenmmm 1974 1. YkazanHoe IlpuinokeHne TakXKe OXBaTHIBACT
BO3BparT, TMOJHBIM WJIA 4YaCTHYHBIA, WMIOPTHBIX TONUIMH W  HAJOIOB,
BBITNIAYCHHBIX 33 TOBAPHI, 3asBJICHHBIC JUISI BHYTPEHHETO MOTPEOICHUS.

Remission of import duties and taxes is dealt with in Annex F.6. to the
Kyoto Convention of 1974. That Annex also covers the refund, in
whole or in part, of import duties and taxes paid on goods declared for
home use.

60. OTMBIBAHHUE JEHEI’ (JIETAJIM3ALIUSA JEHET) MONEY LAUNDERING
OTMbIBaHpE JEHEr MpeacTaBiaser coboii mporecc, mocpeactBoM kortoporo | Money laundering is the process by which the illegal source of proceeds
HeJlerajbHbIC WCTOYHUKH JIOXOJOB CKPBIBAIOTCS MpHM ToMoInM QuHaHcoBhIX | IS concealed by means of financial transactions or any other means to
orepaIyii Win JFObIM IPYTHM CIIOCOOOM, MPUIAIOIINM UM BH]] 3aKOHHBIX. make it appear legitimate.

61. | OYUCTKA CLEARANCE
CoBepiieHre TaMOKEHHBIX (POPMaTIbHOCTEH, HEOOXOIUMBIX AJIS1 BBEICHHS The accomplishment of the Customs formalities necessary to allow
TOBapOB BO BHYTPEHHEE MOTpeOIIeH e, /TS MX AKCIIOPTa MM JIIs HoMenieHus noa | goods to enter home use, to be exported or to be placed under another
UHYIO TAMOXKCHHYIO Tporeaypy (*). Customs procedure(*).
(*) I'eHepasbHOE MPHUIIOKEHHUE, TJ1aBa 2, W3MEHEHHOW KHOTCKOM KOHBEHITHH. (*) General Annex, Chapter 2 of the revised Kyoto Convention.

62. OYUCTKA JJ151 BHYTPEHHEI'O IOTPEBJIEHUSA CLEARANCE FOR HOME USE
TamoxeHHast mporeypa, KOTopasi IpeyCMaTpuBacT, YTO HMIIOPTUPOBAHHbBIC The Customs procedure which provides that imported goods enter into
TOBaphI MOCTYMAOT B CBOOOJHOE OOpallicHne Ha TaMOXKeHHOM TeppuTopuu rociie | free circulation in the Customs territory upon the payment of any import
YILIaThI TFOOBIX B3UMAaEMBIX HMIIOPTHBIX MTONUTHH M HAJIOTOB M BhIMONHEHKs Bcex | duties and taxes chargeable and the accomplishment of all the necessary
HEOOXOTUMBIX TAMOKEHHBIX (POPMATbHOCTEH. Customs formalities.
IIpumeuanue
Ounctka nans BHyTpeHHero mnorpeOienus omucana B [lpunmoxkenmnm B.1. x | Note
Kuorckoit xouBenrmu 1974 r. u B CrhernmansHoMm npunokennn B, rmaea 1, | Clearance for home use is dealt with in Annex B.1. to the Kyoto
n3MeHeHHOH KHOTCKOM KOHBEHIINH. Convention of 1974 and Specific Annex B, Chapter 1 of the revised

Kyoto Convention.

63. | CN22/23 CN22/23
DopMBbI CIeHANBHON JAeKIapaluy JJIs MOYTOBBIX OTIpaBicHui B cooTBeTcTBUH ¢ | The special declaration forms for postal items as described in the Acts
OITHUCaHKMEM B JCHCTBYIONIMX aKkTax BceMupHOro mouroBoro corosa (*). of the Universal Postal Union currently in force(*).
(*) CrnennanpHoe npuioxenue J, rnasa 2, uaMeHeHHOH KHOTCKOW KOHBEHIIHH. (*) Specific Annex J, Chapter 2 of the revised Kyoto Convention.

64. INPABA HHTEJLJIEKTYAJIBHOM COBCTBEHHOCTH INTELLECTUAL PROPERTY RIGHTS

Crenyromiue mpana:

1. ABTOpCKOE MPaBO U aHAJIOTMYHBIC MPABa;

2. TOPrOBbIC 3HAKH: JIIOObIC 3HAKH, BKJIFOYAs CIIOBA, HAMMEHOBAHUS, OYKBBI,

UG PbI, CHMBOJIBI 1 KOMOMHAITUY [IBETOB MJIM KOMOUHAIIMH YKA3aHHBIX
3JIEMEHTOB, UCIIOJIB3YEMbIE IIPOU3BOIUTENIEM HITH TPOJIABIIOM IS
UACHTU(UKAIINN €T0 TOBAPOB M OTINYHS UX OT MPOU3BOIUMBIX HITH IPOIABAEMBIX
APYTUMH;

3. reorpaduveckre moKa3aTel, OCPEICTBOM KOTOPBIX MOYKHO

The following rights :

1. Copyright and related rights;

2. trademarks : any sign, including words, names, letters, numerals,
figurative elements and combinations of colours, or combinations of
these used by a manufacturer or merchant to identify its goods and
distinguish them from those manufactured or sold by others;

3. geographical indications, which identify a good as originating in the
territory of a State, or a region or locality in that territory, where a given
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UACHTU(UIINPOBATH TOBAp KaK MPOU3BENEHHBIA Ha TeppuTopuu ['ocymapcTsa, mim
pEeruoHa Wi pailoHa yKa3aHHOUM TEPPUTOPUH, HA KOTOPOH JaHHOE KayecTBO,
penyTanus UK Apyrue XapakTePUCTUKH TOBapa MPUITUCHIBAIOTCS TIIaBHBIM
00pa3oM ero reorpaguueckoMy IpOUCX0XKICHHIO;

4. IpOMBIIIIICHHBIE MOJIETIH;

5. maTeHThl, JOCTYIHBIC AJIS JIOOBIX H300pETeHUH, B TEX CIydasx, Koraa
pa3paboTKa MPOAYKTOB WJIM MPOLIECCOB BO BCEX TEXHOJIOTHMUYECKHX 00JacTsX MpH
YCIIOBHH WX HOBU3HBI HMEET H300PETaTENbCKII YPOBEHD U X BO3MOXKHO
MIPUMEHHUTH B IIPOMBIIIJICHHOCTH,

6. IPOEKTUPOBaHNE pUCYHKA (TOMOrpadus) HHTErpaIbHON CXEMBbI: 00
3AIIUIICHHBIA PICYHOK, TH00 HHTETpaIbHAS CXeMa, B KOTOPYIO BKIFOUYEH
3aIMILEHHBII PUCYHOK;

7. 3ammTa CKphITOM HH(GOPMAIIUH, TAKOH KaKk KOMMepUecKas TaiiHa U podei
KOH(UACHIIMAIBHOM J1e7I0BOM HH(OpMAaIIny.

ITpumeganus

1. Onpenenenne JaHHOTO TepMUHA ITpUBOAUTCA BecemupHoit opranu3aiueit mo
3aIlIUTe paB HHTEIUIEKTYyIbHOH COOCTBEHHOCTH.

2. Dro oOmee ompeneneHHe, W TAMOXXCHHBIM aJIMHHUCTPAIMAM CIIETyeT
obpatutbecss k CornameHuro O CBSI3aHHBIM C TOPrOBIEH aclekTam TpaB
WHTEIUIeKTyanbHON  cobctBeHHOocTH  (TRIPS),  BKiIIOWaromemMy  TOPTOBIIO
KOHTpa(aKTHBIMH TOBapaMH, P NPHUMEHEHHH 3aKOHOJATENILCTBA B OTHOIICHUU
NpaB UHTEJJIEKTYaIbHOH COOCTBEHHOCTH.

quality, reputation or other characteristic of the good is essentially
attributable to its geographical origin;

4. industrial designs;

5. patents which shall be available for any inventions, whether products
or processes, in all fields of technology, provided that they are new,
involve an inventive step and are capable of industrial application;

6. layout-design (topographies) of integrated circuits : either a protected
layout-design or an integrated circuit in which a protected layout-design
is incorporated;

7. protection of undisclosed information such as trade secrets and other
business confidential information.

Notes

1. This term is defined by the World Intellectual Property Organization.
2. This is an overall definition, and Customs administrations should
refer to the Agreement on the Trade-Related Aspects of Intellectual
Property Rights (TRIPS), including trade in counterfeit goods, in their
application of legislation relating to intellectual property rights.

65. INEPEBO3YHUK CARRIER
JInno, GaKTHYECKH OCYIIECTRIIIONIEE TPAHCIIOPTHPOBKY TOBAPOB HITH The person actually transporting goods or in charge of or responsible
OCYIIECTBIISIFOIIIEE PYKOBOJICTBO, MJIM OTBETCTBEHHOE 32 UCIIOJIb30BaAHHE for the operation of the means of transport(*).
TPaAHCIIOPTHOTO cpejicTRa (*).
(*) Tlpunoxenue A.1. x Kuorckoit kouBeHumu 1974 r. u Cnenmanshoe | (*) Annex A.l. to the Kyoto Convention of 1974 and Specific Annex A,
npunoxenne A, rmasa 1, u CrnenmansHoe npuioxenue J, riasa 4, usmenennoi | Chapter 1 and Specific Annex J, Chapter 4 of the revised Kyoto
Kunorckoli KOHBEHIIUU. Convention.

66. INEPEPABOTKA BHE TAMOKEHHOHN TEPPUTOPUHU OUTWARD PROCESSING

TamoxxeHHas poLe/ypa, Mol KOTOPOH TOBaphl, HAXOSIIIUECS B CBOOOTHOM
oOpallleHuM Ha TAMOXEHHOH TePPUTOPUH, MOTYT OBITH BPEMEHHO
9KCIIOPTUPOBAHBI JJIsI H3rOTOBJICHUS, IEPEPaOOTKH WIIK PEMOHTA 32 PYOSIKOM H B
JTAJIbHEHIIIEM PEUMITOPTHPOBAHBI C TIOJHBIM HJIH YaCTHUHBIM OCBOOOXKICHUEM OT
UMTIOPTHBIX MOILINH U HATOTOB(*).

The Customs procedure under which goods which are in free circulation
in a Customs territory may be temporarily exported for manufacturing,
processing or repair abroad and then re-imported with total or partial
exemption from import duties and taxes (*).

(*) Specific Annex F, Chapter 2 of the revised Kyoto Convention.
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(*) CnenmmanbsHOE nipusokeHue F, rmaBa 2, m3meHeHHOW KnoTckoit KOHBEHITHH.

67. | HEPEPABOTKA TOBAPOB JJIs1 BHYTPEHHEI'O TIOTPEBJIEHU I PROCESSING OF GOODS FOR HOME USE
TamoxeHHas mporeypa, MoJi KOTOPOH MMIIOPTHPOBaHHBIE TOBaphI 10 ux ouncTku | The Customs procedure under which imported goods may be
JUTsl BHYTPEHHETO MOTPEOICHHS U M0J] TAMOKCHHBIM KOHTPOJIEM MOTYT manufactured, processed or worked, before clearance for home use and
H3TOTOBJIATHCS, ITepepadaThIBaThCA WM 00pabaThIBaTECS IO TAKOM CTEIIEHH, YTO under Customs control, to such an extent that the amount of the import
CyMMa UMIIOPTHBIX TOIUIAH U HAJIOTOB, TPUMEHUMBIX K MOJTYYCHHBIM TaKUM duties and taxes applicable to the products thus obtained is lower than
00pa3oM MpoAyKTaM, CTAHOBUTCS MEHBIIE TOW, KOTOpas Obuia Obl MPUMEHEHA K that which would be applicable to the imported goods (*).
AMIIOPTHPOBAHHBIM TOBapam(*). (*) Specific Annex F, Chapter 4 of the revised Kyoto Convention.
(*) CnenmmansHOE nipuitokenne F, rimaBa 4, m3menenHoW KnoTckoit KOHBEHITHH.

68. NEPEPABOTKA HA TAMOKEHHOM TEPPUTOPUU INWARD PROCESSING
TamoxeHHast mporeypa, MoJ] KOTOPOH ONPEIeICHHBIC TOBAPhI MOTYT OBITh The Customs procedure under which certain goods can be brought into
BBE3CHBI HA TAMOXKCHHYIO TEPPUTOPHUIO C YCIIOBHBIM OCBOOOKICHHEM OT YILIATHI a Customs territory conditionally relieved from payment of import
UMITOPTHBIX MOILIMH U HAJIOTOB Ha OCHOBAHUH TOTO, YTO TAKHUE TOBAPHI duties and taxes, on the basis that such goods are intended for
npeHa3Ha4YeHbI U1 M3TOTOBJICHHS, TepepaboTKU WM pEMOHTA U mocieaytomero | manufacturing, processing or repair and subsequent exportation (*).
skcmopTa(*). (*) Specific Annex F, Chapter 1 of the revised Kyoto Convention.
(*) CnenmmansHoe ipunoxenne F, rmasa 1, m3smeneHHo KHOTCKOM KOHBEHITHHL.

69. | IOI'PAHUYHAS 30HA FRONTIER ZONE
O067acTh TAMOYKCHHOM TEPPUTOPHH, MPHIICTAIOIIASN K CYXOIyTHOW TPAHHUIIE, An area of the Customs territory adjacent to the land frontier, the extent
pasMep KOTOPO# OIpeIeNsIeTCsi HAlMOHATBHBIM 3aKOHOIaTEIbCTBOM M IPAHHIIbI of which is determined in national legislation and whose limits serve to
KOTOPOH CITy’Kat JijIs ONIpeIeIICH s OTJIMYHS TOrPaHUYHbBIX TepeBo3ok ot apyrux | distinguish frontier traffic from other traffic.
HIEPEBO30K.

Note

[Mpumevanue This term is defined in Annexes B.8 and D to the Istanbul Convention.
Onpenenenve paHHOrO TepMmuHAa TmpuBeneHo B Ilpunoxennsx B.8 u D
CtamMOyIbCKOI KOHBEHITHH.

70. | HOTPAHUYHBIE IIEPEBO3KHN FRONTIER TRAFFIC

I/IMI'IOpT 1 3KCIIOPT, OCYHICCTBIIAICMBIC HACCIICHUEM HOFpaHH‘{HOﬁ 30HBI MCXKIAY
ABYMS ITPUWJICTAOIIUMU ITOTPAaHUYHBIMU 30HAMMU.

IIpumeuanus

1. K morpaudHbIM TIepeBO3KaM MOTYT MPUMEHSATHCS CIIeIUAbHBIE TAMOKCHHBIC
IOJI3aKOHHEIE aKTHI.

2. TamOXEHHBIE YCIOBUSA, TPUMEHSIEMbIE K TOTPAaHUYHBIM IIEPEBO3KAM, OIICAHbI B
[Ipunoxenunsix B.8. u D x CramOynbckoir koHBeHIMK U B [lpumoxennn F.3.
Kuotckoit kouBennuu 1974 r. U B CneruaibHOM IpriioKeHud J.1 K m3MeHEeHHOM
Kuorckoli KoHBEHIIMH.

Importations and exportations carried out by frontier zone inhabitants
between two adjacent frontier zones.

Notes
1. Frontier traffic may be subject to special Customs regulations.

2. Customs facilities applicable to frontier traffic are dealt with in
Annexes B.8. and D to the Istanbul Convention and in Annex F.3. to the
Kyoto Convention of 1974 and Specific Annex J.1 to the revised Kyoto
Convention.
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71.

HACEJEHUE IIOTPAHUYHOM 30HBI

JIuna, aBmsrOIIMECs Pe3UICHTaMH WX YIPEKICHHBIE B IOTPAHUYHON 30HE.
IIpumeuanus

1. Onpenenenue qanHoTo TepMHHA NpuBeneHO B [Ipunoxenusix B.8 u D
CtaMOyIIHCKOW KOHBEHITHH.

2. Kak ¢usuueckne, Tak W IOPUIUYECKHE JIMIA MOTYT CUHTATHCSA HaceleHHUEM
NOTPaHUYHOH 30HBIL.

FRONTIER ZONE INHABITANTS

Persons established or resident in a frontier zone.

Notes

1. This term is defined in Annexes B.8 and D to the Istanbul
Convention.

2. Both natural and legal persons qualify as frontier zone inhabitants.

72. | IOAOOH PALLET
VY CTpoiicTBO, Ha HIKHIOKO TIAT(HOPMY KOTOPOTO MOXKET OBITh MOMEIICHO A device on the deck of which a quantity of goods can be assembled to
HEKOTOPOE KOJIMYECTBO TOBAPOB s (HOPMUPOBAHUsI eAMHMIIBI Tpy3a B uensx ero | form a unit load for the purpose of transporting it, or of handling or
TPAHCIIOPTUPOBKH WJIH NEPEMEILCHUS HIIH CKJIATUPOBAHHS C IOMOIIIBIO stacking it with the assistance of mechanical appliances. This device is
MEXaHHUYECKHUX YCTPOUCTB. Y CTPOMCTBO ClIeIaHo U3 IBYX miaTdopm, made up of two decks separated by bearers, or of a single deck
pas3zeacHHBIX OTIOPaMH, WIIKM M3 OJHOM TIaTGOpMBI Ha OTopax, ero obimas Beicota | supported by feet; its overall height is reduced to the minimum
COKpaIlieHa 10 MUHUMyMa, TIPUTOIHOTO IS IIePEMEIEHIST BUIKON compatible with handling by fork lift trucks or pallet trucks; it may or
ABTONOIPY34YHMKOB WM TENEKEK C MOJAOHAMU; OHO MOXKET UMETh HAaJCTPOUKY. may not have a superstructure.
IIpumeuanue
Omnpenenenue 3Toro TepmuHa npuseaeHo B [Ipunoxenun B.3. k CtamOynnckoit | Note
KOHBEHITHH. This item is defined in Annex B.3. to the Istanbul Convention.

73. | OJIHBIM SKCIIOPT OUTRIGHT EXPORTATION
TamoxeHHast mporieypa, MPUMEHHUMas K ToBapaM, KOTOpbIe, HaXOsICh B Customs procedure applicable to goods which, being in free circulation,
CBOOOIHOM OOpaIeHHH, YOBIBAIOT C TAMOXKEHHON TEPPUTOPUH H leave the Customs territory and are intended to remain permanently
NpeIHA3HAYAIOTCS TS TIOCTOSIHHOTO HaXOKICHUS 3a ee mpeaeaaMu(*). outside it (*).
(*) CrnenmansHoe npunoxenue C, rnasa 1, uamenenHol KHoTckol KOHBEHIIMH. (*) Specific Annex C, Chapter 1 of the revised Kyoto Convention.

74. | HOPYYUTEJBbCTBO GUARANTEE
JleficTBhe, TOCPEACTBOM  KOTOPOro  MOpy4uTenb mnpuHUMaeT Ha cebs | Undertaking by which the surety assumes obligations towards the
00s13aTeIBCTBA MTEPE]] TAMOXKEHHOH CITy)00i. Customs.

75. | IOYTOBBIE OTIIPABJIEHUSI POSTAL ITEMS
[TrcbMeHHast KOPPECTIOHICHIINS U TIOCBUTKU B COOTBETCTBUH C OIIMCAHUEM B Letter-post and parcels, as described in the Acts of the Universal Postal
JISUCTBYIOIIMX aKTax BceMUpHOIro MOYTOBOTO CO03a, OTpaBisiemMblie outoi mwim | Union currently in force, when carried by or for postal services(*).
JUTS TIOYTOBBIX CITYKO(*). (*) Specific Annex J, Chapter 2 of the revised Kyoto Convention.
(*) CnenmanibHO€ NPUJIOKEHME J, TiIaBa 2, u3MeHeHHON KMOTCKOI KOHBEHIINY.

76. MMOYTOBAS IIMCBMEHHAS KOPPECIIOHIEHLIM A LETTER-POST ITEMS

ITuceMa, MOYTOBBIE OTKPBITKH, TIEYATHBIC JOKYMEHTEHI, TUTEpaTypa JUIs CIETbIX U
HeOOJIBIIINE TOCHITKY, 0003HAYCHHBIE KaK «ITUChbMEHHAS KOPPECTIOHICHIIHS» B
nerictBytonux akTax [loaroBoro coroza (*).

Letters, postcards, printed papers, literature for the blind and small
packets described as letter-post items in the Acts of the Universal Postal
Union currently in force (*).
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IIpumeuanue

B cootBercTBUM ¢ akTamMu BceMHpHOTO MOYTOBOTO COIO3a ONPEIeIICHHBIS
3JIEMEHTHI TOYTOBOW MMCEMEHHOM KOPPECIIOHACHIIUH TPEOYIOT MpeICTaBIeHUS
TaMOKeHHOU neknapanuu o popme CN22/CN23.

(*) Ilpunoxenne F.4. xk Kwuorckoit koHBeHmmm 1974 1. m CroenuanpHOe
OpUIIoKeHue J, riaBa 2, m3MeHeHHoH KHoTckoil KOHBeHIIUH.

Note

According to the Acts of the Universal Postal Union certain letter-post
items are required to be accompanied by a Customs declaration form
CN22/CN23 as appropriate.

(*) Annex F.4. to the Kyoto Convention of 1974 and Specific Annex J,
Chapter 2 of the revised Kyoto Convention.

77. | MIOYTOBBIE NOCBIJIKA POSTAL PARCELS
ITpeaMeThl, Ha3bIBaEMbIE «IIOYTOBBIC TIOCHUTKH» B ACHCTBYIOMIMX aKTax Items called postal parcels within the meaning of the Acts of the
BceemupHOro mouroBoro corosa(*). Universal Postal Union currently in force (*).
[Tpumeuanue Note
B cooTBeTcTBHM ¢ aKTaMH BceMHPHOT0O IIOYTOBOTO COK03a ITOYTOBBIE TIOCHIIKH According to the Acts of the Universal Postal Union postal parcels are
TpeOYIOT MpeICTaBICHUS TAMOKEHHOM Aekmaparmu o popme CN22/CN23 required to be accompanied by a Customs declaration form CN22/CN23
(*) IIpunoxenne F.4. xk Knorcko#i konpeHuuu 1974 r. (*) Annex F.4. to the Kyoto Convention of 1974.

78. | IOYTOBAS CIYKBA POSTAL SERVICE
T'ocymapcTBeHHas HJIM YacTHAsi OpraHM3allys, YIIOJHOMOUYeHHas paBuTesibctBoM | A public or private body authorized by the government to provide the
OKa3bIBaTh MEKAYHAPOIHBIC YCIIyTH, PEryIHpyeMble ACHCTBYIOIINMH aKTaMU international services governed by the Acts of the Universal Postal
BcemupHoro nourosoro coroza(*). Union currently in force (*).
(*) CnenmanbHoe pHIOKEHHE J, T1aBa 2, n3MeHeHHOW KHOTCKOM KOHBEHITUH. (*) Specific Annex J, Chapter 2 of the revised Kyoto Convention.

79. | HOUVIMHBI 1 HAJIOTHU DUTIES AND TAXES
WMIopTHBIE MOLUTHHBI M HAJIOTH H/WJIN SKCIIOPTHBIC TOIUIMHBI U HANMOTH(*). Import duties and taxes and/or export duties and taxes (*).
(*) T'eHepasbHOE MPHUIIOKEHHUE, T1aBbl 2 U 4, n3MeHeHHONH KHOTCKOW KOHBEHITHH. (*) General Annex, Chapters 2 and 4 of the revised Kyoto Convention.

80. NPEJBSBJIEHUE TOBAPOB TAMOXKEHHOM CJIYKBE PRODUCTION OF GOODS TO THE CUSTOMS
JleiicTBHE 1O TIPEICTABICHUIO TOBAPOB COOTBETCTBYIONIMM TaMOKEeHHBIM opranam | The act of presenting goods to the competent Customs authorities, at the
BJIACTH B MECTaX, HA3HAYEHHBIX MJIM TIPUEMIIEMBIX /IS YKa3aHHBIX TAMOXKEHHBIX place designated or accepted by them, for completion of the Customs
OPTaHoOB, JJIsl COBEPIIECHHS] TAMOKEHHBIX (DOPMATbHOCTEH. formalities.
[Ipumeuanue Note
Camo 1o cebe TpebsIBICHIE TOBAPOB TaMOXEHHOM CiTy)kOe siBisieTcs omuoi u3 | The production of goods to the Customs is itself one of the Customs
TAMOKCHHBIX (DOPMAILHOCTEA. formalities.

81. | IPOBEPKA TOBAPA EXAMINATION OF GOODS
dwusnyeckas MPOBEPKaA TOBAPOB TAMOKEHHOMH CITY»OOU B IEJSIX YCTAHOBICHHS Physical inspection of goods by the Customs to satisfy themselves that
COOTBETCTBHS XapaKTepa, MPOUCXOXKICHH s, COCTOSTHHS, KoJnuecTBa U croumoctu | the nature, origin, condition, quantity and value of the goods are in
TOBapa CBEACHUIM, YKa3aHHBIM B JIEKJIapallui Ha TOBaphI(*). accordance with the particulars furnished in the Goods declaration (*).
(*) T'enepanbpHOE MpUIIOXKEHHE, T1aBa 2, N3MEHEeHHOH KHOoTCKO KOHBEHIINH. (*) General Annex, Chapter 2 of the revised Kyoto Convention.

82. MHNPOPECCHUOHAJIBHOE OBOPY/1IOBAHUE PROFESSIONAL EQUIPMENT

O6opynoBanne, HEOOX0IUMOE JIJISI BEITIOJTHEHUS TPU3BAHUS, TOPTOBOM HITH

Equipment necessary for the exercise of the calling, trade or profession
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podeCCHOHATBLHON IEATeIFHOCTH JIHIa, MPHOBIBAIOIIETO B CTPAHy IS pabOTHI
1o npodeccur B yKa3aHHOU CTpaHe.

IIpumeuanus

1. Jarroe 060pyaoBaHNE BKIIOYAEeT 000OPYI0BaHNE, TPUBEACHHOE B CIIUCKAX
MIPUMEPOB B:

(a) Tpumoxenusx A, B u C TaMoXeHHOW KOHBEHI[HH O BPEMEHHOM JOMYCKe
npodeccruoHanbHOTO 000pyAoBanus, bproccens,1961;

(6) lpunoxennn B.2 CramOynsckoit kouBeHInH, 1990.

2. B crpanax, rme mpumensiercs cucremMa ATA, Kak TpaBHIIO Ui BPEMEHHOTO
JIOITyCKa MPoQecCHOHATEHOTO 000pyI0BaHNS MPUHUMAIOTCS KapHeTel ATA

of a person who enters a country to exercise his or her profession in that
country.

Notes

1. This equipment includes the equipment set out in the illustrative lists
in:

(a) Annexes A, B and C to the Customs Convention on the temporary
importation of professional equipment, Brusssels,1961;

(b) Annex B.2 to the Istanbul Convention, 1990.

2. In countries where the ATA system is applied, ATA carnets are as a
rule accepted for the temporary admission of professional equipment.

83. | IPOLEAYPA BO3BPATA DRAWBACK PROCEDURE
TamoxeHHast mporeypa, MpeaycMaTpUBaoIas PU SKCIIOPTE TOBAPOB BO3BPAT The Customs procedure which, when goods are exported, provides for a
(TIONTHBIN MITH YaCTHYHBIN) B OTHOIICHUH UMITOPTHBIX MOIIIHH ¥ HAJIOTOB, refund (total or partial) to be made in respect of the import duties and
B3bICKAHHBIX C TOBAPOB MJIM MATEPHAIIOB, COIEPIKAIINXCS B HUX HIIH taxes charged on the goods, or on materials contained in them or
HCIIOJIb30BaHHBIX MIPH UX TPOU3BOACTBE(*). consumed in their production (*).
(*) Ilpunoxenne E.4. x Kwuorckoir kouBenimu 1974 1. m CrnemmansHoe | (*) Annex E.4. to the Kyoto Convention of 1974 and Specific Annex F,
npunoxenue F, rmasa 3, namenenHoi KHoTCKo# KOHBEHITUH. Chapter 3 of the revised Kyoto Convention.

84. NPOLHEAYPA XPAHEHUSA HA TAMOXKXEHHOM CKJIAJIE CUSTOMS WAREHOUSING PROCEDURE
TamoxeHHast IpoIieypa, B COOTBETCTBUHU C KOTOPOI UMIIOPTUpOBaHHbIe ToBapbl | Customs procedure under which imported goods are stored under
XPAHATCS 0] TAMOYKEHHBIM KOHTPOJIEM B YCTAHOBICHHOM MecTe (Ha Customs control in a designated place (a Customs warehouse) without
TaMOKCHHOM CKJIaJie) 6e3 yIIaThl HMIIOPTHBIX MOIUIAH U HAJIOTOB. payment of import duties and taxes.
[Ipumeuanus Notes
1. TaMOKeHHBIE CKJIaIbl MOTYT OBITh IIPEIHA3HAYEHBI TS OOIIETro MOJIh30BaHUS 1. Customs warehouses may be for general use (public Customs
(0OIIECTBEHHBIE TAMOXKEHHBIE CKIIAIbI) WU IS OJIb30BAHMS UCKIIOUUTEILHO warehouses) or for the use of specified persons only (private Customs
OTAEIBHBIX JIUI] (qaCTHHe TaMOYXE€HHBIE CKHa)j[I)I). Warehouses).
2. Tpouieaypa XpaHeHHs Ha TAMOKEHHOM cKjane ommcana B IIpumoxxennu E.3. x | 2. The Customs warehousing procedure is dealt with in Annex E.3. to
Kuorckoit kousenimu 1974 r. U B Cneumansrom mnpuiokenun D, rmasa 1, | the Kyoto Convention of 1974 and Specific Annex D, Chapter 1 of the
n3MeHeHHOH KHOTCKOM KOHBEHIINH. revised Kyoto Convention.

8b. PEMMIIOPT RE-IMPORTATION
VIMIopT Ha TaMOXXEHHYIO TEPPHTOPHIO TOBApOB, paHee SKCIOPTHPOBaHHBIX c | Importation into a Customs territory of goods previously exported from
YKa3aHHOHW TEPPUTOPHH. that territory

86. PEUMIIOPT B HEU3BMEHHOM COCTOsHHUUA RE-IMPORTATION IN THE SAME STATE

TamoxxeHHas Mporeaypa, B COOTBETCTBUN C KOTOPOH IKCITOPTUPOBAHHBIE TOBAPHI
MOTYT OBITh IPUHATHI AJ151 BHYTPEHHET0 MOTPEeOJICHUS ¢ 0CBOOOKIECHUEM OT

The Customs procedure under which goods which were exported may
be taken into home use free of import duties and taxes, provided they
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UMITOPTHBIX MONUTMH U HAJIOTOB MPH yYCJIOBUH, YTO OHH HE MOJIBEPralliiCh HUKAKIM
OTIepaIlysIM 10 H3TOTOBJICHHUIO, 00pab0OTKe MITM PEMOHTY 32 PyOeKOM, a TaKKe IpH
YCIIOBUH 00sI3aTEIILHOM YILIATHI JIFOOBIX CYMM, B3UMAEMBIX BCIICACTBHE BO3BpaTa
WJIH BO3MEIICHUS WIH YCIIOBHOTO OCBOOOXKICHUS OT MOILINH U HAJIOTOB, JIN0O
TMHOOBIX CYOCHINI WITH JPYTHUX CYMM, TIPEJIOCTABICHHBIX B CBSI3U C DKCTIOPTOM.
ToBapamu, JOIMyCKACMBIMU K PEUMIIOPTY B HEH3MEHHOM COCTOSIHUHU, MOTYT OBITh
TOBapbI, KOTOPBIC HAXOAUIHCH B CBOOOHOM OOpAIlCHUH WU SIBJISITUCH
KOMIIEHCHPYIOIUMH MPOIyKTamH (*).

(*) CnenmmanbHOE nipuito’keHre B, riraBa 2, m3MeHeHHOH KHOTCKO# KOHBEHITHH.

have not undergone any manufacturing, processing or repairs abroad
and provided that any sums chargeable as a result of repayment or
remission of or conditional relief from duties and taxes or of any
subsidies or other amounts granted in connection with exportation must
be paid. The goods that are eligible for re-importation in the same state
can be goods that were in free circulation or were compensating
products (*).

(*) Specific Annex B, Chapter 2 of the revised Kyoto Convention.

87. | PEHIEHUE DECISION
AKT HHIUBHIYAJIBHOTO XapaKTepa, KOTOPhIM TAMOXKEHHAs! CITy)K0a IPUHUMACT The individual act by which the Customs decide upon a matter relating
pelIeH e 10 BOTPOCY, MPETyCMOTPEHHOMY TaMOXXEHHbBIM 3aKoHoAaTenbcTBOM(*). | to Customs law (*).
(*) IenepasbHOE MPHUIIOXKEHHUE, TJ1aBa 2, N3MEHEHHOW KHOTCKOM KOHBCHIIUH. (*) General Annex, Chapter 2 of the revised Kyoto Convention.

88. | PEDKCHOPT RE-EXPORTATION
DKCIOPT ¢ TaMOXXEHHOW TEPPHUTOPHH TOBApPOB, paHee HMIIOPTUPOBaHHBIX Ha | Exportation from a Customs territory of goods previously imported into
YKa3aHHYI0 TePPUTOPHIO. that territory.

89. | CBOBOJAHASI 30HA FREE ZONE
YacTh TaMOXKEHHOH TeppUTOprH JI0roBapruBaroOIIeiicss CTOPOHEI, B ITpeeax A part of the Customs territory of a Contracting Party where any goods
KOTOPO# JIF00BIC MPUOBIBIIIME HA HEE TOBAPhl OOBIYHO PACCMATPHUBAIOTCS, B TOM, introduced are generally regarded, insofar as import duties and taxes
YTO KacaeTCsi UMITOPTHBIX MONUTHH U HAJIOTOB, KaK TOBAPbI, HAXOSIIAECS 32 concerned, as being outside this territory.
npeeaMu TAMOKCHHOM TEPPUTOPHH.
[Ipumeuanus Notes
1. Kommepueckue 1 pOMBIIIUICHHBIE CBOOOHBIE 30HBI MOTYT OTiIM4aThes Apyr ot | 1. A distinction may be made between commercial and industrial free
npyra. Ha kommepueckue cBOOOIHBIC 30HBI TOBAPI JIOMYCKAIOTCS IS zones. In commercial free zones, goods are admitted pending
HOCJIETYONIEH pean3alii U UX repepaboTKa Wik IPOU3BOICTBO, KaK MPABHJIO, subsequent disposal and processing or manufacture is normally
3ampernaercs. JlomyIeHHbIe B IPOMBIIUIEHHBIE CBOOOIHBIE 30HEI TOBAPHI MOT'YT prohibited. Goods admitted to industrial free zones may be subjected to
MIOJIBEPTaThCH CAHKI[HOHMPOBAHHBIM OTIEPAIIHAM T10 IepepaboTKe. authorised processing operations.
2. CBoOoHBIE 30HBI onucanbl B [Ipunoxennn F.1. k KHOTCKOI KOHBEHIINY. 2. Free zones are dealt with in Annex F.1. to the Kyoto Convention.
3. B HEKOTOPBIX CTpaHax CBOOOIHBIC 30HBI TAKIKE UMEIOT PA3JIHUYHbIC JIPYTHE 3. In some countries free zones are also known under various other
Ha3BaHUsI, TAKKE KaK "CBOOO/IHBIC MOPTHI", ""CBOOOHBIC CKIIA/bI" HIIH names, such as "free ports"”, "free warehouses" or "foreign trade zones".
"3apyOesKHBIC TOPTOBBIE 30HbI". (*) Specific Annex D, Chapter 2 of the revised Kyoto Convention.
(*) CnenmansHoe npunoxenne D, rinasa 2, nsmeneHHoW KnOTCKOV KOHBEHITHH.

90. | CEPTU®UKAT O IPOUCXOXKJIEHNU CERTIFICATE OF ORIGIN

JlokyMeHT onpeielieHHON (OpMBI, ICHTHOUIMPYIONIHIA TOBAPHI, B KOTOPOM
OpraH BJ4acTH MJIM OpraHU3alus, YIIOJIHOMOYEHHAs €r0 BblJaBaTh, OJTHO3HAYHO

A specific form identifying the goods, in which the authority or body
empowered to issue it certifies expressly that the goods to which the
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MOJITBEPKIAET, YTO TOBAPbI, K KOTOPBIM OTHOCHUTCS 3TOT CEPTHU(PHUKAT, TPOUCXOIST
U3 OTIPEENIeHHOMN CTPaHbl. DTOT CEPTU(PHUKAT MOXKET TaK)Ke BKIIOYATh
JICKIapaIuio N3rOTOBUTEIS, TPOU3BOJAUTEINS, MOCTABIINKA, SKCIIOPTEPA WIH HHOTO
KOMIICTCHTHOTO JIUIIA.

IIpumeyanus

1. B aTOM ompeiencHun CIOBO «CTpaHay MOXKET TaKKe BKIIOYATh TPYIITY CTPaH,
PETHOH WK YacTh CTPAHBI.

2. Cnemuansabie GopMBI cepTH(HHUKATOB O IMPOUCXOKICHUH TIPUBEACHBI B
Ilpunoxkennn D.2. k Kworckoit komBenmmu 1974 1. m B CroenuaibsHOM
npuinoxxenun K, rmasel 2 u 3, u3MeHeHHOW KHOTCKON KOHBEHIMM, a TaKXkKe B
paMKkax TpedepeHINATbHBIX COTAMICHUH, Takux Kak (OO00OIMeHHas cucTema
nped epeHITHIH.

certificate relates originate in a specific country. This certificate may
also include a declaration by the manufacturer, producer, supplier,
exporter or other competent person.

Notes

1. In this definition the word "country™ may include a group of
countries, a region or a part of a country.

2. Specific forms for certificates of origin have been laid down in
Annex D.2. to the Kyoto Convention of 1974 and Specific Annex K,
Chapters 2 and 3 of the revised Kyoto Convention and in the
framework of preferential arrangements such as the Generalized System
of Preferences.

91. | CEPTU®UKAT PETUOHAJIBHOT'O HAUMEHOBAHUS REGIONAL APPELLATION CERTIFICATE
Ceprudukar, oopMIEHHBIH B COOTBETCTBHHU C MTPABUIAMH, YCTAHOBICHHBIMH A certificate drawn up in accordance with the rules laid down by an
OpraHoOM BJIACTH HJIHM YIOJTHOMOYEHHOM OpraHu3aIieil, moATBep)KAA0IIN, 4TO authority or approved body, certifying that the goods described therein
OITUCaHHbIE B HEM TOBApPbl COOTBETCTBYIOT HAMMEHOBAHHUIO, OTHOCSIIEMYCS K qualify for a designation specific to the given region (e.g. Champagne,
ompe/ieIeHHOMY paiiony (HampuMep, MaMITaHCKoe, MOPTBeiH, chip [Tapmesan) (¥). | Port wine, Parmesan cheese) (*).
(*) Mpunoxenue D.2. k Kuorckoit kouBentmu 1974 r. (*) Annex D.2. to the Kyoto Convention of 1974,

92. | CHCTEMA JIBOMTHOI'O KOPHIOPA (KPACHBII/3EJTEHBIN) DUAL CHANNEL SYSTEM (RED/GREEN)
DUAL CHANNEL SYSTEM (RED/GREEN) Simplified Customs control system allowing travellers on arrival to
YrpomieHHas CHCTeMa TAMOYKEHHOTO KOHTPOJISI, TIO3BOJISIONIYIO MTACCAKUPAM I10 make a Customs declaration by choosing between two types of channel.
NPUOBITHHA COBEPIIHTH TAMOKEHHOE JIEKIIaPUPOBAHHE ITyTEM BBIOOPA MEXTY One, identified by green symbols, is for the use of travelers carrying
JBYMS THUIIAaMH KOPUA0poB. OinH, 0003HAYCHHBIH CHMBOJIAMH 3€JICHOTO I[BETA, goods in quantities or values not exceeding those admissible duty-free
npeHa3HavYeH ISl KCIO0JIb30BaHHS TACCAKUPAMH, BE3YIIIUMH TOBApPHI, and which are not subject to import prohibition or restriction. The other,
KOJIMYECTBO M CTOMMOCTH KOTOPBIX HE MPEBBIIIAIOT KOJIHYECTBO U CTOMMOCTh identified by red symbols, is for other travellers.
TOBApOB, JIOMYCKAEMbIX OECIOIIIMHHO, U KOTOPBIE HE MO/IAIAI0T 10 UMITOPTHBIE
3arpeThl WK orpaHudenus. Jpyroif, 0003HaueHHbII CHMBOJIaMH KPacHOTO IIBETA,
HpeHa3HAYEH ISl IPYTHX acCaKnupoB.
[Ipumeuanue Note
Jlannast cucTeMa TpeAHa3HaueHa JUIs YIOPOINeHWs ObicTpoit mporemypsl | The purpose of this system is to facilitate rapid baggage clearance and
TaMOXCHHOW OYHMCTKHU Oara)ka U MmoToKa MaccaKupoB. traveller flow.

93. | COOTBETCTBYIOLIAS ACCOLIUALIMS, BBIJTATOLIIA ST CORRESPONDING ISSUING ASSOCIATION

JOKYMEHTbBI

Bripatomas ToKkyMeHTBI acCOLMalIMS, YUPEKAEHHAS Ha TEPPUTOPUH APYTOn
JloroBapuBaronieiicsi CTOpPOHbI U ABJISIIOIIASICS YACTBIO TOM KeE TapaHTUPYIOIIEH
LEIH.

An issuing association established in another Contracting Party and
affiliated to the same guaranteeing chain.
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IIpumeuanue
OtoT TepmuH onpenencH B [Tpunoxxenun A CtaMOybCKOM KOHBEHIIHH.

Note
This term is defined in Annex A to the Istanbul Convention.

94. | CHEHUAJIBHBIE MOUIJIMHBI U HAJIOTH SPECIFIC DUTIES AND TAXES
TTonuIMHEL ¥ HAJIOTH, KOTOPbIE HCYUCIIAIOTCS HE HA OCHOBE CTOMMOCTH. Duties and taxes which are calculated on a basis other than value.
[Tpumeuanue Note
OCHOBO# 11 UCYKCIIEHHST MOXET ObITh, HampUMep: OpYTTO WM HETTO Macca, | The basis for calculation may be, for example : gross or net weight, the
KOJIMYECTBO U3MEIHi, 00BEM, JIIHHA, IIPOIIEHTHOE COAEP/KaHIe CIMPTA. number of items, the volume, the length, the alcoholic strength by

volume.

95. | CPOYHBIE IOCTABKHU URGENT CONSIGNMENTS
Tosapsl, TpeOyrolHe YCKOPEHHOW OYUCTKH B TIEPBOOYEPETHOM MOPSIIKE 110 Goods which require rapid clearance as a matter of priority due to:
pUYHHE: - their nature;
- UX TIPUPOJIBI; - their meeting a fully justified urgent need.
- BX 00OCHOBaHHO CPOYHON HEOOXOAMMOCTH.

Note

[Mpumeuanue Urgent consignments should be granted priority and rapid clearance.
CpouHble TOCTaBKM JIOJDKHBI paccMaTpuBaTbcsl B IEpPBYIO oOuepelb, U B
OTHOIICHWH HUX OOJDKHA IPUMEHATHCSA YCKOPCHHAA OYHUCTKA.

96. | CTAMBYJIbCKASI KOHBEHLIUS ISTANBUL CONVENTION
Bripaxkenue, KOTopoe, Kak mpaBHiIo, HCIoib3yercs s o0o3Hadenus Konsenuu | The expression commonly used to refer to the Convention on temporary
0 BpPEMEHHOM jomycke, npuHATOH COBETOM TaMOXKEHHOTro coTpyanuuectBa B | admission, adopted by the Customs Co-operation Council in Istanbul in
CramOyne B 1990. 1990.

97. CTPAHA ITPOUCXOX/JIEHUSA TOBAPOB COUNTRY OF ORIGIN OF GOODS
Ctpana, B KOTOPO#l TOBapbl ObLIH MPOU3BE/ICHBI MIIM M3TOTOBJICHBI B cooTBeTcTBUU | Country in which the goods have been produced or manufactured,
C KPUTEPHUSAMH, MTPEAYCMOTPEHHBIMH IS [IEJICH MPUMEHEHHUS TAMOKCHHOTO according to the criteria laid down for the purposes of application of the
taprda, KOJINIECTBEHHBIX OTPaHWYECHHI HJIH JTIIO0OBIX Ipyrux Mep, mpumensembix | Customs tariff, of quantitative restrictions or of any other measure
K Toprosie (*). related to trade (*).
[Ipumeuanue Note
B aToM onpenenieHnu ¢ioBo "cTpaHa" MOXKET BKJIFOYATh TPYIIITY CTPaH, PETHOH In this definition the word “country” may include a group of countries, a
WK 9aCTh CTPAHBIL. region or a part of a country.
(*) THpunoxenne. D.1. x Kwuorckoir komBeHumu 1974 1. m CnemmansHoe | (*) Annex. D.1. to the Kyoto Convention of 1974 and Specific Annex
npunokenne K, rmasa 1 msmMenennoit Knorckoi KOHBEHITHH. K, Chapter 1 of the revised Kyoto Convention.

98. | ATEHT TAMOXEHHOH OUNCTKHA CUSTOMS CLEARING AGENT

.HI/ILIO, KOTOPOC OCYHICCTBIIACT MMOATOTOBKY K TaMO>XCHHOM OYMCTKE TOBApPOB U

A person who carries on the business of arranging for the Customs
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KOTOpOE HETIOCPE/ICTBEHHO BEJICT JiejIa ¢ TAMOXKCHHOM CITy»K00# OT MeHN
npyroro iuna ().

IIpumeuanus

1. Ilpumepamu areHTOB TAMOKECHHOM OUUCTKH SIBJISIIOTCS] TAMOXKECHHBIE ar€HTHI,
TaMOXXCHHBIE OPOKEPBI U TPAHCIIOPTHHIE areHTHI.

2. B HexoTOpBIX cTpaHax TpeOdyeTcs yTBEpKACHUE WK JIMIICH3UPOBaHHE
TaMOXXCHHOM CITy»001 TaMO)KEHHBIX ar€HTOB MJIM TAMO>KEHHBIX OpPOKEPOB.

3. Cm. Taroke TepMuH "TpeThs CTOpOHA".

(*) IIpunoxenune G.2. k Knorckoit konBeHuuu 1974 r.

clearance of goods and who deals directly with the Customs for and on
behalf of another person (*).

Notes

1. Examples of Customs clearing agents are Customs agents, Customs
brokers and freight forwarders.

2. Some countries require that Customs clearing agents or Customs
brokers be approved or licensed by the Customs.

3. See also the term "Third party".

(*) Annex G.2. to the Kyoto Convention of 1974.

99. | TAMOXXEHHASI TPAHUIIA CUSTOMS FRONTIER
I'panmnIia TAaMOXKEHHOM TEPPUTOPHUH. The boundary of a Customs territory.

100. | TAMOXKEHHAS JEKJIAPALIUSA CUSTOMS DECLARATION
JIroboe 3asBIeHNE WK AeHCTBHE (COCTABIEHHOE/COBEpIIIEHHOE) B I000# hopme, | Any statement or action, in any form prescribed or accepted by the
IpEAMHCAHHON MM IPUHAMAEMON TaAMOKEHHOU CITy»KO0#, IPeI0CTaBISIIoIIee Customs, giving information or particulars required by the Customs.
TpeOyeMble TAMOXKEHHOU CITy>k00# cBeeH!s Wil HH()OPMAIIHIO.
[Mpumeuanus: Notes
1. JTaHHbIi TEPMUH BKJIIOYAET B Ce0sl JeKIapaiiy, COCTaBICHHBIC TPU TIOMOIIH 1. This term includes declarations made through electronic means.
QJICKTPOHHLBIX CPCACTB CBA3U.
2. DTOT TEPMHUH OXBATBIBACT TAKXKE JICHCTBHS, COBEPIICHUE KOTOPBIX TpebyeTcs oT | 2. This term also covers action required on the part of passengers under
[aCCAKUPOB B PAMKAX CHCTEMbI IBOWHOTO KOPUIOPa (KPACHOT0/3€JICHOT0). the dual-channel (red/green) system.

101. | TAMOXEHHOE 3AKOHOJATEJIBCTBO CUSTOMS LAW

ITonoxeHrs 3aKOHOB U TTOI3aKOHHBIX aKTOB, KACAOIINEC UMITOPTa, DKCIIOPTA,
MePEMEIICHISI TN XPaHEHHUSI TOBApOB, IPUMEHEHHUE B 00eCTICUeHNE NCTTOTHCHUS
KOTOPBIX BO3JIO’KEHO HEMOCPEICTBEHHO Ha TAMOXKEHHYIO CITYXO0Y, a TaKkxkKe JF0bIe
HOpPMaTHBHBIE aKThl, M3IaHHBIC TAMOXXCHHOH CITy»KOOH B mpejesiax ee
YCTaHOBJICHHBIX 3aKOHOM TOJIHOMOYHH (*).

IIpumeuanue

TaMo)xeHHOE 3aKOHOJATEeNNbCTBO KaK IIPAaBUJIO BKIIIOYAET [IOJIOKEHNUS,
KacaroIeecs:

- (hyHKIMH, TOTHOMOYHMH U OTBETCTBEHHOCTH TAMOYXEHHOMW CITy>KOBI, 8 TaKXKe MpaB
U 00sI3aHHOCTEH JIMLI, KOTOPBIX 3TO KacaeTcs,

- Pa3IMYHBIX TAMOXXEHHBIX MPOLEYP, HAPSIY C YCIOBUSMH U (OPMATBHOCTSIMH,
CBA3aHHBIMHU C UX IPUMEHEHHUEM,

The statutory and regulatory provisions relating to the importation,
exportation, movement or storage of goods, the administration and
enforcement of which are specifically charged to the Customs, and any
regulations made by the Customs under their statutory powers(*).

Note
Customs law generally includes provisions concerning:

- the functions, powers and responsibilities of the Customs, as well as
the rights and obligations of the persons concerned,

- the various Customs procedures, together with the conditions and
formalities relating to their application,
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- (haKTOPOB, OTHOCSIIUXCS K UIMITOPTHBIM HITH SKCIIOPTHBIM TOINIIMHAM K
HaJloram,

- XapakTepa u PUINYSCKUX MOCICICTBUN TAMOXKCHHBIX TPABOHAPYIIICHHIHA,
- CITOCOOOB U CPEJICTB AICIUISIIH,

(*) I'erepanpHOE TIPHITOKEHHE, TTaBa 2, M3MEHEHHOH KNOTCKO# KOHBEHITHH.

- the factors relating to the application of import and export duties
and taxes,

- the nature and legal consequences of Customs offences,

- the ways and means of appeal.

(*) General Annex, Chapter 2 of the revised Kyoto Convention.

102. | TAMOKEHHBIA NJIA DKOHOMUYECKHH COI03 CUSTOMS OR ECONOMIC UNION
Cor103, yUpexACHHBIN COCTOSIIMMY B HeM wieHaMu CoBeTa TAMOYKEHHOTO A Union constituted by and composed of Members of the CCC (WCO),
cotpyaundectBa (BTO) u O0beanHeHHBIX HalHid, Wik ero cenuanmsupoBannbie | Of the United Nations or its specialized agencies, which has competence
areHTCTBa, KOTOPHIA KOMIIETEHTEH IPHHAMATh COOCTBEHHOE 3aKOHOIATENBCTBO, to adopt its own legislation that its binding on its Members, in respect of
00s13aTeNIbHOE IJ1s1 UCTIOJTHEHUSI €10 WICHAMH, [0 BOIIPOCAM, PeryIHpyeMbIM matters governed by the Convention to which it wishes to accede, and
KonBeHIue, K KOTOPOW OH XOYeT MPUCOSTUHUTBCS, a TAKKE KOTOPBIN has competence to decide, in accordance with its internal procedures, to
KOMITICTEHTEH MIPUHUMATh B COOTBETCTBHH CO CBOMMH BHYTPEHHHMHU Mporieaypamu | Sign, ratify or accede to that international instrument.
pelIeH s O MOAMMCAHNH, PATH(OUKAIMU WK IPUCOCAUHEHUH K YKa3aHHOMY
MEXyHapOJHOMY HHCTPYMEHTY.
[Ipumeuanue Note
Copepxanne TepMmuHa “TaMOXEHHBINH WM SKOHOMUYECKHid coro3” m3nokeHo B | The content of the term “Customs or Economic Union” is included in
Heckoapkux KonBeHiusax, cocrarnendpix Opranmsanueit Oonwenuuennsix Hammit, | several Conventions, drawn up within the United Nations, under the
B OINpeAeNeHHH TEepMUHA ‘‘pEerHOHANbHAs OSKOHOMHYECKash WHTErpanuoHHas | term “regional economic integration organization”.
opraHuzanus’.

103. | TAMOKEHHbI KOHTPOJIb CUSTOMS CONTROL
Mepbl, IPUMEHAEMBIC TAMOXKEHHOU CITy»)00# 115t 00ecreueHust COOTIOICHMS Measures applied by the Customs to ensure compliance with Customs
TaMOYKEHHOI'0 3aKOHOIATeNbCTBA (*). law(*).
[Ipumeuanue Note
Mepbl MOTYT OBITH OOIIIMMH, HATPUMED, IPUMEHSIEMBIMH KO BCEM TOBapaM, The measures may be general, e.g., in relation to all goods entering the
BBO3HUMbIM Ha TAMOKECHHYIO TEPPUTOPHIO, UIIA MOTYT OBITH CIICI[HATbHO Customs territory, or may be specifically related to, e.g.:
KacaroInMHICs, HallpuMep: (a) the location of the goods;
(a) MecTa HaXOKIEHUS TOBAPOB; (b) the nature of the goods (liable to a high rate of duty, etc.);
(6) mpupoIpI TOBAPOB (CBSI3aHHO# C BHICOKOM CTABKOM MOIIIHHBI H T.11.); (c) the Customs procedure applied to the goods (Customs transit,
(B) TaMOKEHHO# TIPOILIETyPbI, IPUMEHSIEMOH K ToBapaM (TaMOXEHHOTO TpaH3uTa U | etc.).
T.JL). (*) General Annex, Chapters 2 and 6 of the revised Kyoto Convention.
(*) I'enepanpHOE IPUITOKEHNUE, TI1aBbl 2 U 6 n3MeHeHHOH K1oTCckoii KOHBEeHITNH.

104. | TAMOXKEHHASI MOPCKAS 30HA CUSTOMS MARITIME ZONE

Mopckast TeppUTOPHUsI, HAXOAIIASLCS 0T KOHTPOJIEM TaMOXKEHHO CITy>KOBI B
COOTBETCTBHUU C €€ BHYTPEHHUM 3aKOHOJIaTE€IbCTBOM.

The sea area under the control of the Customs in accordance with their
domestic legislation.
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IIpumeuanue 1
Mopckasi TeppuUTOpHUs MOJT KOHTPOJIEM TaMOKEHHOW CITy>KOBI MOXET BKIIFOYATh
30HY, PacTIPOCTPAHSIIOIIYIOCS 10 TEPPUTOPHUANIEHBIX MOPEH.

Note 1
The sea area under Customs control may also include a zone continuous
to the territorial sea.

105. | TAMOXKXEHHOE MOUIEHHUYECTBO CUSTOMS FRAUD
JIro60€ meicTBIE, TIOCPEACTBOM KOTOPOTO JIUIO0 OOMAaHBIBAET MIIH IIBITAETCS Any act by which a person deceives, or attempts to deceive, the
00MaHyTh TAMOXKCHHYIO CITy>KOY M TeM caMbIM u30eraet win mbitaetcs u3dexkars | Customs and thus evades, or attempts to evade, wholly or partly, the
MOJTHOM MJIM YaCTUYHOHM YIUIATHI MOLUIMH M HAJIOTOB WIIM PUMEHEHHS 3aIIPETOB payment of duties and taxes or the application of prohibitions or
WA OTpaHWYEHNH, TPUBEAEHHBIX B TAMOKEHHOM 3aKOHOIATEIBCTRE, HIIH restrictions laid down by Customs law or obtains, or attempts to obtain,
HBITACTCS TTOJIYIHUTh JFO0BIC TPEUMYIIIECTBA, IIPOTHBOPEUAIIHE TAMOKEHHOMY any advantage contrary to Customs law, thereby committing a Customs
3aKOHOJIATENILCTBY, TEM CaMbIM COBEpIIAsi TAMOKEHHOE MpaBoHapyieHue (*). offence (*).
IIpumeuanus
1. B HEKOTOPBIX cTpaHax OOMaH TAMOXXEHHOHN CITy>KOBI CIUTAETCS] TAMOKEHHBIM Notes
MOIIICHHUYECTBOM TOJBKO B TOM CJIydae, €CIM OH COBEPIIIEH TpeIHAMEPEHHO. 1. In some countries, deceiving Customs constitutes Customs fraud only
2.00MaH mocpeCTBOM 0€3ICHCTBUS MOXKET PACCMaTPUBATLCS WIIH HE when it is intentional.
pPacCMaTpUBATBLCS KaK TAMOYKEHHOE MOIIICHHHYECTBO. 2. Deceit through an act of omission may or may not be regarded as
3. B HEKOTOPBIX CTPaHAX WM Ha TAMOXXCHHBIX TEPPUTOPHUSIX HEKOTOPHIC Customs fraud.
HapyILICHHs 3aKOHOAATEIbCTBA WIIM HOPMAaTHBHBIX aKTOB, COOJIFOICHUE KOTOPBIX 3. In some countries or Customs territories, certain offences against
o0ecreynBacT TAMOXKCHHbBIC aJIMUHUCTPAIIHH TI0 MOPYICHHIO IPYTHUX statutory and regulatory provisions enforced or administered by
NPaBUTEILCTBEHHBIX ar€HTCTB, HE CYMTAIOTCS TAMOKCHHBIM MOIIIEHHHYECTBOM. Customs administrations on behalf of other government agencies are
(*) KonBenuus HaiipoOwu. not considered as Customs fraud.

(*) Nairobi Convention.

106. | TAMOXKEHHBIA OPTAH CUSTOMS OFFICE
AJIMUHHCTPATUBHOE TIO/IPA3/ICTICHUE TAMOYKECHHOM CITy)KObI, KOMIIETCHTHOE B The Customs administrative unit competent for the performance of
COBEPIIIEHUN TAMOKEHHBIX (DOPMAaIbHOCTEH, a TAK)KE 3/IaHUs, COOPYIKEHHS HITH Customs formalities, and the premises or other areas approved for that
JpyTHe TEPPUTOPUH, OTIPEICIICHHBIE TSI 3TOU IIEJIH KOMITIETEHTHBIMHU purpose by the competent authorities (*).
opranamu(*). (*) General Annex, Chapter 2 of the revised Kyoto Convention.
(*) I'enepanbpHOE NPUIIOKEHNUE, IJ1aBa 2, U3MEHEHHOM KHOTCKOM KOHBEHITUH.

107. | TAMOXKEHHbBIA OPTAH OTBBITHUS CUSTOMS OFFICE OF DEPARTURE
JIr060# TaMOKEHHBIN OpraH, B KOTOPOM HaYMHAETCS ONepaIis TAMOKCHHOTO Any Customs office at which a Customs transit operation commences
TpanzuTa(*). *).
(*) CnenmansHoe npunoxenue E, rnasa 1, namMeHenHoi KHOTCKOW KOHBEHITHH. (*) Specific Annex E, Chapter 1 of the revised Kyoto Convention.

108. | TAMOXKEHHbIA OPTAH HABHAYEHUSA CUSTOMS OFFICE OF DESTINATION

JIro6oii TaMOXKEHHBII OpraH, B KOTOPOM 3aKaHYHMBAETCS OTEPAIUs TAMOXCHHOTO
Tpan3ura (*).
(*) CnenmansHoe npunoxenue E, rmasa 1, namenenHolt Knotckoli KOHBEHIIHH.

Any Customs office at which a Customs transit operation is terminated
(*).
(*) Specific Annex E, Chapter 1 of the revised Kyoto Convention.
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109. | TAMOKEHHASI IIJIOMBA CUSTOMS SEAL
Ha6op, cocrosmuii n3 mIoMOBI ¥ KpEIIEHHI, KOTOPhIE COEAMHAIOTCS BMECTE An assembly consisting of a seal and a fastening which are joined
o0ecneynBaroIIuM 6€30MacHOCTh crioco0oM. TaMokeHHbIE TIIOMOBI together in a secure manner. Customs seals are affixed in connection
HPHUKPEIUISIOTCSI B COOTBETCTBHH C ONPEICTICHHBIMEI TAMOKEHHBIMU mponieypamu | With certain Customs procedures (Customs transit, in particular)
(B 4aCTHOCTH, TAMOKEHHBIM TPAH3UTOM) KaK IIPABHUIIO IS TOTO, YTOOBI generally to prevent or to draw attention to any unauthorized
NPEIOTBPATHTh WIK CIeTaTh 3aMETHBIM JIF000€ HeCAaHKIIMOHUPOBaHHOe neiicTBue | interference with the sealed items.
B OTHOIIICHUH OTICYATAHHBIX U3/ICITHIA.
IIpumeuanune Note
TamoxeHHble MIOMOBI Kak IPaBWIIO KpEISTCS K yIakoBKaM, KoHTelHepam, | Customs seals are generally affixed to packages, containers, load
IPY30BBIM OTIEJCHUSIM CpeACTB TpaHcmopra u T.a0. OHE Tarke wmoryT | compartments of means of transport, etc. They may also be used as
HCIIONIb30BAaThCS B KAUECTBE CPEACTB MACHTH(HKAIIMH CAMUX TOBAPOB. means of identification of the goods themselves.

110. | TAMOXXEHHOE IIPABOHAPYUIEHHUE CUSTOMS OFFENCE
JIro6oe HapyIlIeHHe WM MOMBITKA HAPYIICHUS TAMOKCHHOTO Any breach, or attempted breach, of Customs law (*).
3aKoHOaTeIbCTBA(*).
(*) Kousennust Haiipoou u Ipunoxenne H.2. k Kuorckoit kousenmuu 1974 r. u | (*) Nairobi Convention and Annex H.2. to the Kyoto Convention of
CreraipHoe mpuiokenue H, rimasa 1, nsmMenennoi Kuotckoi KOHBEHITHH. 1974 and Specific Annex H, Chapter 1 of the revised Kyoto

Convention.

111. | TAMOXKEHHAS ITPOLEAYPA CUSTOMS PROCEDURE
[TpumeHsieMasi TAMOYKEHHBIM OpraHOM 00pab0TKa TOBAPOB, KOTOPBIC HAXOISTCSI Treatment applied by the Customs to goods which are subject to
M0J] TAMO>KEHHBIM KOHTPOJIEM. Customs control.
[Ipumeuanus Notes
1. Ccbuika Ha "TOBapbl" BKIIFOYACT TPAHCIIOPTHBIC CPE/ICTBA. 1. The reference to "goods" includes means of transport.
2. CyuiecTBYIOT pa3jinyuHbIe BHIbI TAMOXKEHHBIX MMPOLEIYp, KOTopbie npuBoastes | 2. There are various Customs procedures which are dealt with in the
B KHOTCKO#T KOHBEHIMH: OYKMCTKA JUI BHYTPEHHETO MCIOJIb30Banus, TamoxkenHoe | Kyoto Convention : clearance for home use, Customs warehousing,
CKJIQJIMpOBaHWe, BHYTpPeHHsss o0OpaboTka (oOpaboTka Ha  TaMmoOXKeHHOH | inward processing, temporary admission, Customs transit, etc.
TEPPUTOPHUH), BPEMEHHBIH JTOMYCK, TAMOKEHHBII TPAH3WT M T.]I.

112. | TAMOXEHHAS CJIYXBA CUSTOMS

TocynapcTBeHHas Cily0a, OTBETCTBEHHAS 3@ BBIIIOJIHEHHE TAMOYKEHHOTO
3aKOHOJIATENILCTBA M B3MMAaHHE MONUIMH U HAJIOTOB, & TAK)Ke MPUMEHEHHE HHBIX
3aKOHOB M HOPMATHUBHBIX aKTOB, KACAIOIIUXCSI KIMIIOPTa, IKCIIOPTA, MEPEMEIICHHS
WIIN XpaHeHHs ToBapoB(*).

IIpumeuanus
1. DTOT TEPMHH TaKXe HCHOJIb3YEeTCs, KOT/Ia UIMEeTcs B BULy Kakas-InOo 4acTb

The Government Service which is responsible for the administration of
Customs law and the collection of duties and taxes and which also has
the responsibility for the application of other laws and regulations
relating to the importation, exportation, movement or storage of
goods(*).

Notes

1. This term is also used when referring to any part of the Customs
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TaMO>KCHHOH CITy>KOBI NN €€ TJIABHBIM OpraH WM MOApa3/IeIICHHUS.

2. DTOT TEpMUH TaK)Ke UCTIONB3YETCS B KAYECTBE MPHIIAraTeIbHOTO B CBSI3H C
JOJKHOCTHBIMHE JIMLIAMH TaMO>KEHHOH CITY’KOBI, MOIIIMHAMH U HaJIOTaMH HIIH
KOHTPOJIEM TOBapOB, JTUOO JIFOOBIM IPYTUM BOIPOCOM, OTHOCSIIIUMCS K
KOMIIETEHIINN TaMO>KEHHOM CITyKOBI (JOJDKHOCTHOE JTUII0 TAMOXXEHHOH CITyKOBI,
TaMOKCHHBIE TTOIUTMHBI, TAMOXXEHHBIN OpraH, TAMOXKEHHAs AeKIIapariys).

(*) T'enepanbHOE MpUIIOKEHHE, T1aBa 2 U3MEHEHHOH KHOTCKOH KOHBEHIIHY.

Service or its main or subsidiary offices.

2. This term is also used adjectivally in connection with officials of the
Customs, duties and taxes or control on goods, or any other matter
within the purview of the Customs (Customs officer, Customs duties,
Customs office, Customs declaration).

(*) General Annex, Chapter 2 of the revised Kyoto Convention.

113. | TAMOKEHHBIN COI03 CUSTOMS UNION
Oo6pasoBanue, GopMHUPYIOIIEe TAMOXKCHHYIO TEPPUTOPHIO, 3aMeHsrolyio aBe wiu | Entity forming a Customs territory replacing two or more territories and
0oJiee TEPPUTOPUH U UMECIOIIICE B 3aBEPIIAIOIICH CTaIUU CICAYIOLIUE having in its ultimate state the following characteristics :
XapaKTEPUCTUKH: - a common Customs tariff and a common or harmonized Customs
- 00IIIMi TAMOKEHHBIH Tapud 1 00IIee WK TAPMOHU3UPOBAHHOE TAMOXKEHHOE legislation for the application of that tariff;
3aKOHOJIATENILCTBO JJIsl IPUMEHEHHUS TAHHOTO Tapuda; - the absence of any Customs duties and charges having equivalent
- OTCYTCTBHE JIFOOBIX TAMO)KEHHBIX MOILIMH M aHATOTHYHBIX cOopoB mpu Toprosie | effect in trade between the countries forming the Customs Union in
MEX/Ty CTpaHaMHM, BXOISIINMH B COCTaB TAMOYKCHHOTO COI03a, TEMH TOBapaMH, products originating entirely in those countries or in products of other
KOTOpbIC OBUTH MOJIHOCTHIO POU3BE/ICHBI B YKa3aHHBIX CTPaHaX WIIM B OTHOILICHUH | countries in respect of which import formalities have been complied
KOTOPBIX ObLITH COOIOICHBI BCe (POPMATBHOCTH, KACAIOIINECS UMITOPTa, U ObLTH with and Customs duties and charges having equivalent effect have
coOpaHbI WK 00eCIICUCHBI TaAPAHTHEH TAMOXKEHHBIC MOILTHHBI i aHATIOTHYHbIE been levied or guaranteed and if they have not benefited from a total or
cOOpBI U €CJIM B OTHOLICHHH HUX HE ObLT IPUMEHEH MOJHBIN WA YaCTUYHBIH partial drawback of such duties and charges.
BO3BpAT TaKUX MOIUINH U COOPOB. - the elimination of restrictive regulations of commerce within the
- OTCYTCTBHE OrPAaHHYUTENBHBIX MOJI3aKOHHBIX aKTOB O Toprosie BHyTpu | Customs Union.
TAMOXXEHHOT'O COI03a.

114. | TAMOKEHHBIN TPAH3UT CUSTOMS TRANSIT

TamoXkeHHBIE MPOLEAYPBI, B COOTBETCTBUH C KOTOPBIMHU TOBapPhI
TPAHCIIOPTUPYIOTCS MO TAMOKEHHBIM KOHTPOJIEM U3 OJHOTO TAMO>KEHHOTO
opraHa B ApyTou.

IIpumeuanus

1. TamoxxeHHas cayx0a pa3perraeT TpaHCIOPTUPOBKY TOBAPOB MO/ TAMOXEHHBIM
TPaH3UTOM 10 CBOEH TEPPUTOPHH:

(a) ot oprana npuOKITHS HA TAMOKEHHYIO TEPPUTOPHUIO 0 OpPraHa Bbie3zia ¢
TaMOXEHHOU TePPUTOPUH (CKBO3HOH TPaH3UT);

(b) ot oprana npuOBITHS Ha TAMOXEHHYIO TEPPUTOPHUIO 10 BHYTPEHHETO
TaMO>KEHHOT'0 OpraHa (BBO3HOW TPaH3UT);

(C) oT BHyTpEeHHETr0 TaMO>KEHHOT'O OpraHa JI0 OpraHa Bble3/Jla C TAMOKEHHOU

Customs procedures under which goods are transported under Customs
control from one Customs office to another.

Notes

1. The Customs normally allow goods to be transported under Customs
transit in their territory:

(a) from an office of entry into the Customs territory to an office of exit
from the Customs territory (through transit);

(b) from an office of entry into the Customs territory to an inland
Customs office (inward transit);

(c) from an inland Customs office to an office of exit from the Customs
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TepPUTOPHUH (BHEITHUI TPAH3UT);

(d) ot 0otHOTO BHYTPEHHETO TAMOYKEHHOT'O OpraHa JIo APYroro BHYTPEHHETO
TaMO>KEHHOTO OpraHa (BHYTPSHHUH TpaH3UT?).

TaMokeHHOE TPaH3UTHOE MEPEMEIICHHE, OITUCAHHOE B MTyHKTaX a — C BBIIIIE,
OTIpeETISIETCS] TEPMIHOM '"MEXTyHapOTHBIA TAMOKEHHBIH TPAH3UT'", KOT/Ia OHO
MPOXOJIUT B PaMKaX €JIMHOM OTepaIliK TAMOKEHHOI'O TPAaH3UTA, B X0JIe KOTOPOH
TepeceKaeTcs 0JJHa IpaHuIa UK 00Jiee B COOTBETCTBUH C OJTHOCTOPOHHHUM WITH
MHOTOCTOPOHHHM COTJIAIlICHHEM.

2. Tamoxennsii TpausuT onucad B llpmmoxkenmn E.1. k KnoTckoii kKoHBEHIIHU
1974 r., B CnermansHoM mpwiokeHuu E, rmaBa 1, usmenenHoit Kwuotckoit
KOHBEHLIMY U B TaMOXkEHHOM KOHBEHLIMU M0 MEKIYHAPOAHON MEPEBO3KE TOBAPOB
¢ mpuMeHeHneM kamxka MJIIT, 1975.

territory (outward transit);

(d) from one inland Customs office to another inland Customs office
(interior transit).

Customs transit movements as described in (a) - (c) above are termed
"international Customs transit" when they take place as part of a single
Customs transit operation during which one or more frontiers are
crossed in accordance with a bilateral or multilateral agreement.

2. Customs transit is dealt with in Annex E.1. to the Kyoto Convention
of 1974, Specific Annex E, Chapter 1 of the revised Kyoto Convention
and the Customs Convention on the international transport of goods
under cover of TIR carnets, 1975.

115. | ONEPALIIUA TAMOXKEHHOI'O TPAH3UTA CUSTOMS TRANSIT OPERATION
TpaHCHOPTHPOBKY TOBApPOB MO/ TAMOKEHHBIM TPAH3UTOM U3 OpraHa OTOBITHS B Transport of goods from an office of departure to an office of
opraH Ha3HaueHus (*). destination under Customs transit (*).
(*) Tlpunoxenwe E.l1. x Kwuorckoit kouenimu 1974 1. m Cnenmanshoe | (*) Annex E.1. to the Kyoto Convention of 1974 and Specific Annex E,
npunokenue E, rmasa 1, namenennoit KHOTCKOW KOHBEHIINH. Chapter 1 of the revised Kyoto Convention.

116. | TAMOXEHHBIE ®OPMAJIBHOCTHU CUSTOMS FORMALITIES
Bce omepaiiun, KOTOpbIe TOJDKHBI COBEPINATHCS JIHIIAMU, KOTOPBIX 3T0 Kacaetcs, 1 | All the operations which must be carried out by the persons concerned
TaMOKCHHOU CITy>KO00i#1 B 1IeNsX COOJI0ICHNSI TAMOKEHHOTO 3aKkoHoaaTeabeTBa(*). | and by the Customs in order to comply with the Customs law (*).
ITpumeganus
1. O1u hopManbHOCTH MOTYT BKITFOYaTh (POPMATLHOCTH, CBSI3aHHEIE C Notes
(buTOoCaHUTAPHBIMHU, BETEPHHAPHBIMU, HMMHUTPAITMOHHBIMY, BafoTHBIMU HOpMamu | 1. These formalities may include those relating to phytosanitary,
Y HOpMaMH, KacaroIMMHKCS JTMIICH3UPOBAHNSI. veterinary, immigration, currency and licensing regulations.
2. TamoxeHHbIE (HOPMATIBHOCTH, CBSI3aHHBIE C PA3IHMYHBIMUA TAMOYKCHHBIMH
HpOIIelypaMH U MPAKTHKAMH, TPUBOAATCS B KHOTCKOM KOHBEHITUH. 2. The Customs formalities in connection with various Customs
(*) TenepanmpHOe mNpUIOKeHHE, TlaBa 2 W3MEHEHHOW penakiu Kuorckoit | procedures and practices are dealt with in the Kyoto Convention.
KOHBECHIIUH. (*) General Annex, Chapter 2 of the revised Kyoto Convention.

117. | TAPU®HAS KBOTA TARIFF QUOTA
JItobast 3aiaHHasi CTOMMOCTh HJIH KOJMYECTBO, YCTAHOBJIEHHbIE JUIs MIopTa win | Any pre-set value or quantity, authorized for importation or exportation
9KCIIOPTa OMpEISIEHHBIX TOBAapOB C TOHIKEHMEM OOBIUHBIX TaMoxkeHHBIX | Of given goods, during a specified period, with a reduction of the
HOIDIMH B YKa3aHHbIA MEPUO/I, IO MCTEYSHUH KOTOPOro Jroboe nononuurensHoe | Customs duties, and beyond which any additional quantity of these
KOJIMYECTBO JITAHHBIX TOBAPOB MOXKET MMIIOPTHPOBATHCS WIIM KCIIOpTHpOBaThes ¢ | goods can be imported or exported by paying normal Customs duties.
YIUIATOM OOBIYHBIX TAMOYKEHHBIX TOIUTHH M HAJIOTOB.

118. | TAPU®HASA HOMEHKJ/IATYPA TARIFF NOMENCLATURE

Jro0as cucrema Knaccn(bmcaunn 1 KOAWPOBAHUS, BBEACHHAA HAIMOHAJIbHBIMHA

Any classification and coding system introduced by national
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AJIMHHUCTPAIMSIMHI WA TAMOYKEHHBIMHU MJIM SKOHOMUYECKHMH COI03aMH JIJIs
OIpeIeIeH s TOBAPOB HJIH TPYIIN POJICTBEHHBIX TOBAPOB JJISI [IEICH TAMOKEHHOTO
Tapuda.

IIpumeyanus

1. B Hacrosmiee BpeMs Tapu(HbIC HOMEHKJIATYPHI OOJIBIIMHCTBA CTPAH OCHOBAHEI
Ha HoMmenknarype ["apMOHU3HPOBAaHHOM CUCTEMBI ONUCAHUSI U KOAUPOBAHUS
TOBapOB (Kak MpaBuio, Ha3piBaeMoil «Homenkmarypa I'apMoHU3NpOBaHHOM
CHCTEMBI»), KoTopas cocTouT N3 OCHOBHBIX MPaBUJI HHTEPIIPETALINH, IPUMEUaHHIH
K pa3jenaM M IpyInnaM U CHCKa TOBapHBIX MO3ULIUH, 3JI0KEHHOTO B
CHUCTEMAaTUYECKOM HOPSIIKE.

2. HekoTtopsie cTpaHbl M TAMOKEHHBIE FITH YKOHOMHUYECKHE COI03bI KOMOHHUPYIOT
B OJIHOW cucTeMe TpeOOBaHMS K TaMOXXKEHHOMY Tapudy W BHEIIHEH TOProBoii
CTaTHCTHUKE.

administrations or Customs or Economic Unions to designate
commodities or groups of related commaodities for Customs tariff
purposes.

Notes

1. At present, a majority of countries base their tariff nomenclatures on
the Nomenclature of the Harmonized Commaodity Description and
Coding System (generally referred to as the Harmonized System
Nomenclature), which comprises General Rules for its interpretation,
Section and Chapter Notes and a list of headings arranged in systematic
order.

2. Some countries and Customs or Economic Unions combine in one
system the requirements for Customs tariff and for external trade
statistics.

119.

TAPU®HOE OT'PAHUYEHMUE (YCTVYIIKA)

Jlrobas 3amaHHAs CTOMMOCTD MJIM KOJIMYECTBO, YCTAHOBJIECHHBIE U UMIIOPTa WIN
9KCIOPTa OMpEJENIEHHBIX TOBAapOB C IOHIKCHHEM OOBIYHBIX TaMOXKEHHBIX
NOLUUIMH B YKa3aHHBIA IEPHOA, TPH IPEBBILICHUH KOTOPBIX MPEIOCTABICHUE
YKa3aHHOTO TapU(pHOTO MOHIKEHHSI MOXET OBITh HNPUOCTAaHOBJIEHO A0 KOHLA
paccMaTpUBaEMOro NepUoja.

TARIFF CEILING

Any pre-set value or quantity, authorized for importation or exportation
of given goods, during a specified period, with a reduction of the
normal Customs duties, and beyond which the granting of the said tariff
reduction may be suspended until the end of the period in question.

120.

TAPU®HASA TOBAPHASA NMO3UL WA (MJIU CYBIIO3ULINS)
TexcroBoe 0003HaueHNE B TApU(PHOM HOMEHKJIATYPE OTAEIBHOTO TOBAapa WK
OTJENBHOMN IPYIITBl POACTBEHHBIX TOBAPOB.

IIpumeuanus

1. 75t IpOCTOTHI CCHIIKM VISl KaXKI0H Tapu(HOM no3uiuu (Miu cyOrno3HLum)
YCTaHOBJIEHO KOJIOBOE 0003HAaYEHHNE, KOTOPOE HCHOIb3yeTCs, B TOM YHCIIe U JUIS
TaMOKEHHBIX JieKapanuil. Iy Tex cTpaH WM TaMOXKEHHBIX HJIM 9KOHOMHYECKHUX
COI030B, KOTOPBIE HCHONB3YIOT Tapu(, OCHOBaHHBIH Ha HoMeHKnaType
I'apMoOHM3MPOBaHHOM CHCTEMBI OTIMCAHUS M KOJUPOBAHUS TOBApOB (KaK MpPaBUIIO,
HazpiBaeMoi «HoMmeHknaTypa ['apMOHH3UPOBAaHHON CHCTEMBD»), TAKUM KOJIOBBIM
0003HaYeHNEM MOKET OBITh KO TOBAPHOM MO3ULIMH WIN CYOIIO3ULINY B
Homenxknarype I'apMOHM3MpPOBaHHOM CHCTEMBI OIMCAHUA U KOJUPOBAHUS
TOBApPOB.

2. B HEKOTOpHIX CTpaHaX HCHONB3YyeTCsS TEPMHH ‘‘Tapu(Has CTaThs’ BMECTO
“TapuQHas TOBapHas mo3uuus’”.

TARIFF HEADING (OR SUBHEADING)
The textual designation in a tariff nomenclature of a single commodity
or a single group of related commodities.

Notes

1. For ease of reference, each tariff heading (or subheading) is identified
by a code number which is used, inter alia, for the purposes of Customs
declarations. For those countries or Customs or Economic Unions using
a tariff based on the Nomenclature of the Harmonized Commaodity
Description and Coding System (generally referred to as the
Harmonized System Nomenclature), this code number may be the
heading or subheading number in the Nomenclature of the Harmonized
Commodity Description and Coding System.

2. In certain countries the term “Tariff item” is used instead of “Tariff
heading”.
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121.

TOBAPBI B CBOBOJHOM OBPALLIEHUN

ToBapsbl, pacnopsbKeHHE KOTOPBIMU MOXKET OCYIIECTBISThCS 0€3 OTpaHUICHHIA CO
CTOPOHBI TAMOKEHHOU CITYKOBI (*).

(*) CneumanpHoe mnpwioxkenue B, rimaBsl
KOHBCHITUH.

1 u 2, m3meHeHHor Kwuotckoi

GOODS IN FREE CIRCULATION
Goods which may be disposed of without Customs restriction (*).

(*) Specific Annex B, Chapters 1 and 2 of the revised Kyoto
Convention.

122. | TOBAPBI, SKCIIOPTUPYEMBIE C YBEJOMJIEHUEM O GOODS EXPORTED WITH NOTIFICATION OF
MNPEIIIOJAT'AEMOM BO3BPAIIIEHUU INTENDED RETURN
«ToBapsl, SKCIIOPTHPYEMBIE C YBEIOMJICHHEM O MpernoiaracMoM Bo3BpaiieHun» | 'Goods exported with notification of intended return' means goods
03HAYAIOT TOBAPhI, 0003HAYEHHBIE NEKIAPAHTOM KaK IIpEAIToIaracMele K specified by the declarant as intended for re-importation, in respect of
PEHUMIIOPTY, B OTHOILICHUU KOTOPBIX TAMOXXEHHOI CITy»K0O0W MOTYT OBITH which identification measures may be taken by the Customs to facilitate
OPEANPUHATHI MEPBI IO UASHTU(UKALMH C LIENbI0 00JIETYUTh PEUMIIOPT B re-importation in the same state (*).
HEM3MEHHOM COCTOSHHH (*). (*) Specific Annex B, Chapter 2 of the revised Kyoto Convention.
(*) CnenmansHoe npuioxenue B, rmasa 2, nameHeHHON KMOTCKO# KOHBEHITNY.

123. | TPAH3UTHBII OPTAH OFFICE EN ROUTE
TaMoXeHHbII OpraH, 4epe3 KOTOPBIA MPOXOIUT UMIIOPT WIIH SKCIIOPT TOBAPOB B Customs office where goods are imported or exported in the course of a
XO0JI€ OTePAIK TAMOKEHHOTO TpaH3uta (*). Customs transit operation (*).
(*) Tlpunoxenue E.1. x Kuorckoit komBeHumu 1974 r. and CnenmansHoe | (*) Annex E.1. to the Kyoto Convention of 1974 and Specific Annex E,
npunokenue E, rmasa 1, nsmenennoit KHOTCKOW KOHBEHIIHH. Chapter 1 of the revised Kyoto Convention.

124. | TPAH3UTHOE PA3PEILIEHHUE HA BBIBO3 TOBAPA C TRANSIT BOND-NOTE
TAMOKEHHOI'O CKUIAA
HanumoHanpHbI TaMOXEHHBIH JOKYMEHT, TpenocTaBistomuii moanomounss 1o | National Customs document providing authority for goods to be
JIOCTaBKE TOBapOB MO TAMOXXEHHBIM TPaH3UTOM 0Oe3 mpeaBapuTenbHON yruatel | conveyed in Customs transit without prior payment of import duties and
WMITOPTHBEIX TIONUIMH W HAaJOroB, KaK MPaBWJIO, COAepamuii Bce cBerenus, | taxes, generally containing all the particulars necessary for the
HEOOXOMUMBIE TS MCYMCIIEHHUS, €CIIM 3TO HeOOXOIMMO, WMITOPTHBEIX TONLIHH U | assessment, where appropriate, of import duties and taxes, and an
HaJIoroB, W (yCTaHaBJIMBAMOIIMi) 00s3aTebCTBA, MPEIYCMOTPEHHBIC TapaHThel, | undertaking, covered by security, to produce the goods at the Customs
10 MPEJOCTABJICHHIO TOBAPOB B TAMOXKEHHBIN OpraH Ha3HaueHus ¢ HeTpoHyTeiMu | Office of destination with Customs seals intact.
TAMOKEHHBIMH TICYATIMH.

125. | TPAHCIIOPTHASA EJJUHUIIA TRANSPORT-UNIT

Jro6oe CpeACTBO TPAHCIIOPTUPOBKU TOBAPOB, MOAXOAAIICC I UCITIOJIB30BAHUA BO
BpEMs OI€palu TAaMOKXCHHOI'O TpaH3uTa WA 110/ TaMOXKCHHOM MEYaThIO.

[Ipumeuanus:

1. TepMUH «TpaHCTIOPTHAS CTUHHIIAY O3HAYALT:

(a) xoHTEIHEPBI, BHYTpeHHIM 00beMOM B 1 KyOuveckuit MeTp uiu Oonee,
BKJII0Yasi CheMHbIE KOpITyCa,;

Any means of transporting goods suitable for use in a Customs transit
operation or under Customs seal.

Notes
1. The term transport-unit means :
(a) containers having an internal volume of one-cubic metre or more,
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(6) mopo’kHBIE TPAHCIIOPTHBIE CPEJICTBA, B TOM YHCIIC TPUIIEIIBI U TTOTYIIPHUIICTIHL;
(B) eNe3HOMOPOIKHBIE MACCAKUPCKUE UITH TPY30BBIC BATOHBL;

() muxTepsl, OapKu U Ipyrue cpelcTBa BOAHOTO TPAHCIIOPTA; U

(m) Bo3oymHbIe cyaa (*)

(*) CnenmansHoe npuiokenue E, rmasa 1 mamenenHolr KHOTCkol KOHBEHITHH.

2. YTBepXKAeHHE TPAHCIOPTHOW €OUHMLBI Ui TEPEeBO3KM TOBapa TOJ
TaMOXCHHOW TeYaThi0 ONHMCAHO B PA3MYHBIX MEKAYHAPOIAHBIX WHCTPYMEHTaX,
Hampumep, B Knorckoit kousenmuu 1974 (Ilpmnoxenue E.1.), B TamoxeHHON
KOHBEHIIMM T10 KoHTehHepamM (1972) m B TaMoXKeHHOW KOHBEHIIUH TIO
MEKIYHApOIHON MepeBo3Ke TOBapoB ¢ mpuMeHeHneM KHIKkH MIT (Konsenmust
MJI) (1975).

including demountable bodies;
(b) road vehicles, including trailers and semi-trailers;

(c) railway coaches or wagons;

(d) lighters, barges and other vessels; and

(e) aircraft (*).

(*) Specific Annex E, Chapter 1 of the revised Kyoto Convention.

2. Approval of transport -units for transport of goods under Customs
seal is dealt with in various international instruments, for example, the
Kyoto Convention of 1974 (Annex E.1.), the Customs Convention on
Containers, 1972, and the Customs Convention on the international
transport of goods under cover of TIR carnets (TIR Convention), 1975.

126.

TPAHCIIOPTHBIE CPEJCTBA KOMMEPYECKOI'O IIOJb30OBAHUSA
JIroOble cpeacTBa BOAHOTO TPAHCTIOPTA (BKITFOYAST CAMOXOTHBIE HITH
HECaMOXOJHbBIE IMXTEPHI U OapiKH, a TAKXKe Cy/la Ha MMOJABOAHBIX KPBUTIBSIX ), CYAHO
Ha BO3YIIHOHN MOIYIIKE, BO3AYIITHOE CYIHO, TOPOKHOE TPAHCIIOPTHOE CPEACTBO
(BKITIOYASI TIPUIIETIBI, TOTYTIPHUIIETIHl I KOMOMHUPOBAHHBIE TPAHCIIOPTHBIS
CPEeJICTBA) WM SAMHHUITY JKEIEe3HOJOPOKHOTO TOIBUKHOTO COCTaBa, KOTOPHIE
UCIIOJIB3YIOTCS IS TPAHCTIOPTUPOBKH JIUI 32 BOSHATPAXKICHUE WIIH IS
IIPOMBIIUICHHON WIH KOMMEPYECKON TPAHCIIOPTUPOBKU TOBAPOB 32
BO3HATrpakJIeHUE WM OECTUIaTHO.

IIpumeuanus:

1. TamokeHHBbIE (HOPMATBHOCTH, TPUMEHSEMbIC K TPAHCIIOPTHBIM CPEJCTBAM
KOMMEPYECKOr0 MOJIb30BAHUS IPUBOAITCS B NpuiiokeHuu A.3. k Kuotckoit
Kounsentun ot 1974 r. U B CrieniualibHOM MPUIIOKEHWH J, Ti1aBa 3 N3MEHEHHOM
Kuotckoif KOHBEHITUHN. DTH MPUIOKEHUS 0XBATHIBAIOT TPAHCTIOPTHBIC CPEICTBA
KOMMEPYECKOTO MOJIb30BAHUS, KOTOPHIE UCTIONB3YIOTCS MIPU MEXKTYHAPOTHBIX
nepeBo3kax. OnpeneaeHue «TpaHCHOPTHBIX CPECTB KOMMEPUYECKOTO
MOJIB30BAHUS B OTUX JIBYX MPUIIOKCHUAX BKIIOYAET CTAHIAPTHBIC 3allacHbIC
YaCTH, MPUHAJICKHOCTH B 000PYyIOBaHUE, a TAKXKE COACPIKAIIIECS B X
CTaH/IapPTHBIX 0aKaxX CMa30YHbIC MaTEPUAIEI M TOTLTHBO, TIEPEBO3UMBIE BMECTE C
TPAHCIIOPTHBIM CPEJCTBOM KOMMEPUYECKOI'O MOJIb30BAHMUSL.

2. B HEKOTOPBIX CTpaHaX TEPMHUH «CONVEYance» («TpaHCIOPTHOE CPEICTBOY)
UCIIOJIB3YETCS B TOM K€ 3HAUEHUH, YTO U «TPAHCIIOPTHOE CPEICTBO
KOMMEPYECKOT0 NOJIb30BAHUD.

MEANS OF TRANSPORT FOR COMMERCIAL USE

Any vessel (including lighters and barges, whether or not shipborne,
and hydrofoils), hovercraft, aircraft, road vehicle (including trailers,
semi-trailers and combinations of vehicles) or railway rolling stock,
which is used for the transport of persons for remuneration or for the
industrial or commercial transport of goods, whether or not for
remuneration.

Notes

1. Customs formalities applicable to means of transport for commercial
use are dealt with in Annex A.3. to the Kyoto Convention of 1974 and
Specific Annex J, Chapter 3 of the revised Kyoto Convention. Those
Annexes cover means of transport for commercial use which are used in
international traffic. The definition of “means of transport for
commercial use” in those Annexes includes normal spare parts,
accessories and equipment, as well as lubrication oils and fuel contained
in the normal tanks, when carried with the means of transport for
commercial use.

2. In some countries, the term “conveyance” is used with the same
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3. Cm. Kommenrapuii 3 k crathe 1, npunokenne C CtaMOyIbCKON KOHBSHIIHU.

meaning as “means of transport for commercial use”.

3. See Commentary 3 to Article 1, Annex C of the Istanbul Convention.

127. | TPAHCHOPTHBIE CPEJICTBA JIMYHOT O ITOJIb30OBAHUA MEANS OF TRANSPORT FOR PRIVATE USE
JIopOoXHbIE TPAHCIIOPTHBIE CPECTBA U MPHIICTIBI, KATepa U BO3YIIHBIC Cy/Ia Road vehicles and trailers, boats and aircraft, together with their spare
BMECTE C MX 3allaCHBIMM YaCTSAMK U CTAHIAPTHBIMHE IIPUHAIIEKHOCTSIMA 1 parts and normal accessories and equipment, imported or exported
000pyI0BaHHEM, UIMITIOPTUPYEMBIC HUITH KCIIOPTHPYEMBIE HCKITIOUUTEIIBHO JITs exclusively for personal use by the person concerned and not for the
JIMYHOTO TI0JIb30BaHKSI COOTBETCTBYOIIMM JIUIIOM, & HE JIJIsl TPAHCIIOPTHPOBKU transport of persons for remuneration or the industrial or commercial
JIVII 33 BO3HATPaKIEHHE MM IPOMBIIIIEHHON I KOMMEPUECKOH transport of goods, whether or not for remuneration.
TPaHCHIOPTUPOBKHU TOBAPOB 32 BO3HATPAXKICHUE UM OECILIaTHO.
IIpumeuanune Note
TaMoxeHHbIC JIBIOTHI, NMPHUMEHSEMbIC K TPAHCIOPTHBIM cpeacTBaM JuuHoro | Customs facilities applicable to means of transport for private use are
MOJIB30BaHUS IPUBOIATCS B mpriaoxkennu F.3. Kunorckoit xousenrmu 1974 r. U B | dealt with in Annex F.3. to the Kyoto Convention of 1974 and in
CrnennanbHOM MpHIOKeHUH J, TmaBe | m3menennoit Kuorckoii konBennuu. Dt | Specific Annex J, Chapter 1 of the revised Kyoto Convention. These
OPUIOKEHUsT  OXBAaTHIBAIOT  JIMYHBIE TPAHCIIOPTHBIC  CPEACTBa, KOTOpbie | Annexes cover private means of transport which are imported or
UMITOPTUPYIOTCSI U SKCIIOPTHPYIOTCS My TEIICCTBCHHUKAMHU. exported by travellers.

128. | TPETbhsA CTOPOHA THIRD PARTY
JIro60e 11110, HEMOCPEICTBEHHO B3aUMO/ICHCTBYIOIIEE C TAMOKEHHOU cityk00it o | Any person who deals directly with the Customs, for and on behalf of
UMEHH U 10 TIOPYUYCHHUIO PYTOro JHIA B CBSI3H C UMIIOPTOM, 3KCIIOPTOM, another person, relating to the importation, exportation, movement or
MepeMEICHUEM WM XpaHeHHeM TOBapoB(*). storage of goods (*).
(*) I'enepasbHOE MPHUIIOKEHHUE, TJ1aBa 2, W3MEHEHHOW KHOTCKOM KOHBCHITHH. (*) General Annex, Chapter 2 of the revised Kyoto Convention.

129. | YAOCTOBEPEHHASA JEKJIAPALIUSA O TIPOUCXOXK/IEHNN CERTIFIED DECLARATION OF ORIGIN
Jlexmapaltisi 0 MPOUCXOXKAECHIHY», YAOCTOBEPEHHAS OPTaHOM BJIACTH HITH A declaration of origin certified by an authority or body empowered to
opraHusaruei, yIoJHOMOYEHHOM Ha 310 (*). do so (*).
(*) Tlpunoxenwe D.2. x Kuorckoit komBenmuu 1974 1. m Cremmanshoe | (*) Annex D.2. to the Kyoto Convention of 1974 and Specific Annex K,
npunokenue K, rmassl 2 u 3, n3aMeHeHHOM KHOTCKOM KOHBEHIHH. Chapters 2 and 3 of the revised Kyoto Convention.

130. | YITAKOBKA PACKINGS

Bce nznenust 1 MmaTepualibl, UCTIOIB3yEeMbIe HITH TTOJIEKAIIUE UCIIOB30BAHUIO B
TOM COCTOSIHUH, B KOTOPOM OHU OBLTH UMIIOPTHUPOBAHBI, JUIS YITAKOBKH, 3aI[UTHI,
XpaHEeHUS WK Pa3fesICHHUs TOBAPOB, 32 HCKIIIOYCHHEM YIIaKOBOYHBIX MaTEpHAJIOB,
TaKHUX KakK cojioMa, Oymara, CTeKJIOBaTa, CTPY»KKa U T.J., UMIOPTHPOBAHHBIC
HaBaJioM. Tak)Ke UCKIIIOYAIOTCS KOHTEHHEPHI U MOAI0HBI.

IIpumeuanus
1. YcnoBust BpeMEHHOTO IONyCKa YIAaKOBKU MpUBEACHB B TaMOXXEHHOU

All articles and materials used, or to be used, in the state in which they
are imported, to pack, protect, stow or separate goods, excluding
packing materials such as straw, paper, glasswool, shavings, etc., when
imported in bulk. Containers and pallets are also excluded.

Notes
1. Temporary admission facilities for packings are dealt with in the
Customs Convention on the temporary importation of packings, and in
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KOHBCHITUH O BpEMEHHOM MMITOpTE yrakoBok U B [Tpunoxkenun B.3. k
CtaMOyIIHCKOW KOHBEHITHH.

2. KonBeHmus 00 olieHKe TOBapOB AJIsl TAMOXKEHHBIX Liesieil u Cornarienue o
npumenenun Crateu VII TATT 1994 (kak npaBuiio, HazeiBaeMoe «CoranieHuemM
BTO no TaM0o’keHHOH CTOMMOCTH) COIEepKaT TIOJI0KEHHUS, KacatoIHecs
00pabOTKN YyIaKOBKH JIJIS TISIICH OICHKHU.

3. OcHoBHOe npaBuiio 5 (0) uHTEpnpeTanuu ['apMOHU3UPOBAHHOM CUCTEMBI
(MexayHapoAaHOH KOHBEHIINHU O | apMOHHU3NPOBAHHONW CUCTEME OTIHCAHUS U
KOJIHUPOBAHHSI TOBAPOB) COACPIKUT TOJIOKEHHUS O Tapru(HOH KiIacCHPUKAINH
YIaKOBOYHBIX MaTEPHUAIOB U YIIAKOBOYHBIX KOHTEHHEPOB.

4. B ciy4yae TpUMCHEHHs CIEIHMATbHBIX TIONUIMH W HAJOrOB BEC YITAKOBKH
BKIIFOYACTCS B IOJJICKAIIUN OOJIOKEHHIO IMONUIMHONW Bec, OpPyTTO Maccy WM
HETTO MAaccy, B 3aBUCIMOCTH OT CITy4asl.

Annex B.3. to the Istanbul Convention.

2. The Convention on the valuation of goods for Customs purposes and
the Agreement on Implementation of Article VII of the GATT 1994
(commonly referred to as the WTO Agreement on Customs Valuation)
contains provisions dealing with the treatment of packings for valuation
purposes.

3. General Rule 5 (b) for the Interpretation of the Harmonized System
(International Convention on the Harmonized Commaodity Description
and Coding System) contains provisions on the tariff classification of
packing materials and packing containers

4. In the case of specific duties and taxes, the weight of packings is
included in the dutiable weight, gross weight or net weight, as the case
may be.

131. | YPETYJIMPOBAHUE HA OCHOBE KOMITPOMUCCA COMPROMISE SETTLEMENT
CornaiieHue, B COOTBETCTBUH C KOTOPBIM TaMOKEHHAsI CITy»k0a, Oy1ydn Ha TO An agreement under which the Customs, being so empowered, consent
YIIOJTHOMOYCHHOMU, OTKa3bIBACTCS OT MPOBEACHUS IPOLICCCYATbHBIX ICHCTBHIA B to waive proceedings in respect of a Customs offence subject to
OTHOIIICHUH TaMOXXEHHOTO TIpaBOHAPYIICHHS TIPH coOroaeHun nuitoM (umamu), | compliance with certain conditions by the person(s) implicated in that
HIPUYACTHBIM(H) K JaHHOMY NIPAaBOHAPYIICHHIO, OTIPE/ICICHHBIX YCIOBHIA. offence.
ITpumeyanus
1. ¥YperynupoBaHue TaMOKEHHOT'O ITPABOHAPYILIEHUS HA OCHOBE KOMIIPOMHCCA Notes
omucano B [Ipunoxennn H.2. x Krnorckoii kouseninu 1974 r. u 8 Crienmanisrom | 1. Compromise settlement of a Customs offence is dealt with in Annex
npuioxxenuu H, rnasa 1, usMmeHeHHOW KHOTCKOM KOHBEHITUH. H.2. to the Kyoto Convention of 1974 and Specific Annex H, Chapter 1
2. Cwm. Taxke "AJIMHUHHCTpAaTHBHOE yperyiaupoBanue TamoxenHoro | Of the revised Kyoto Convention.
npaBoHapyIIeHus'". 2. See also "Administrative settlement of a Customs offence".

132. | YACTUYHOE OCBOBOXJIEHUE PARTIAL RELIEF
OcBOOOX/ICHHE OT YIUIATHI YaCTH MK BCEH CYMMBI HMIIOPTHBIX MTONUTHH U Relief from payment of a part of the total amount of import duties and
HaJIOrOB, KOTOPBIC B IPYTrOM CiIydae MOJISKAT YIUIaTe, MOCIIE MPOXOKACHHS taxes which would otherwise be payable had the goods been cleared for
TOBapaMH OYHMCTKH JIJIsl BHYTPEHHETO TOTPEOJICHHUS, Ha ATy X MOMEIICHHUS O] home use on the date on which they were placed under the temporary
TPOIIEYPY BPEMEHHOTO JOMyCKa. admission procedure.
[Ipumeuanue Note
Omnpenenenne paHHoro TepmuHa npuBeaeHo B [Ipmnoxkenne E CramOynbckoit | This term is defined in Annex E to the Istanbul Convention.
KOHBECHIIUH.

133. | DKBUBAJIEHTHASI KOMITIEHCALIUS EQUIVALENT COMPENSATION

CI/ICTCMa, MO3BOJIAONIAA o ONPCACIICHHBIMYU TaMOXXCHHBIMHU IPOLCAYPAMHU

System allowing, under certain Customs procedures, the exportation or
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9KCIIOPTHPOBATH WIIM UMIIOPTHPOBATH TOBAPBI, HACHTUYHBIE 110 THILY, OHCAHUIO,
KQueCTBY U TEXHUYECKUM XapaKTEPUCTHKAM TOBApaM, HIMIIOPTUPOBAHHBIM HITH
9KCIOPTUPOBAHHBIM paHee(*).

IIpumeyanus

1. B xonrekcre Konsennunu ECE (EBponelickoli 3kOHOMHYECKON KOMUCCHH) T10
TaMOKEHHOU 00pab0TKe KOHTECHHEPOB TSl dKUJAKOCTH, UCIIOJB3YEMBIX MTPU
MEXIYHAPOIHBIX IEPEBO3KAX JAHHBIUTEPMUH 03HAYAET CUCTEMY, TO3BOJISIIOLIYIO
PEIKCIIOPTUPOBATH WIIM PEUMIIOPTUPOBATh KOHTEHHEP TOTO KE TUIIA, YTO U
UMITOPTUPOBAHHBIN WU SKCIIOPTUPOBAHHBIN paHEe.

2. B HEKOTOPBIX CTpaHax JaHHAS CHCTEMa MO3BOJISET MPUMEHSTH TOJBKO
BPEMEHHBIH JTOIYCK /ISl IPOIEeTypHI TepepaboTKH Ha TAMOXXEHHON TEPPUTOPUHU
WJIM BPEMEHHBIHN 3KCIIOPT JIJIs TIPOLICIYPhI IepepabOTKH BHE TaMOKEHHON
TEPPUTOPHUH MPHU YCIOBUHU MPEICTABICHUS KOMIICHCUPYIOIIUX TIPOIYKTOB,
MOJIYYEHHBIX U3 TOBAPOB, IKBUBAJICHTHBIX SKCIIOPTUPOBAHHBIM HJIU
UMITIOPTUPOBAHHBIM TOBapam.

3. B HEKOTOPBIX CTpaHaxX JaHHASI CUCTEMa TAK)Ke MOXKET MIPUMEHATHCA K TOBapawm,
KOTOpBIE OYAYyT HMIIOPTHPOBATHCS HITH KCIIOPTHPOBATHCSI.

(*) Cwm. Pexomenmammu k TtnaBamM | m 2 ChoenmanbHOro mnpwiokenus F
n3MeHeHHoH KHoTCKol KOHBEHIINH.

importation of goods identical in type, description, quality and technical
characteristics to those previously imported or exported (*).

Notes

1. In the context of the ECE Convention on Customs treatment of pool
containers used in international transport, this term means the system
that allows the re-exportation or re-importation of a container of the
same type as that of another container previously imported or exported.

2. In certain countries, this system only allows a temporary admission
for inward processing procedure or a temporary exportation for outward
proc essing procedure to be discharged on presentation of a
compensating product obtained from goods equivalent to those that
have been exported or imported.

3. In certain countries, this system can also be applied to goods that will
be imported or exported.

(*) See the Guidelines to Chapters 1 and 2 of Specific Annex F to the
Revised Kyoto Convention.

134. | SKBUBAJIEHTHBIE TOBAPbBI EQUIVALENT GOODS
ToBapbl, HACHTHYHBIC [TO0 OMHCAHMIO, KAYECTBY M TEXHHUECKMM Xapaktepuctukam | Goods identical in description, quality and technical characteristics to
TOBapaM, HMITOPTHPOBAHHBIM HMJIH DKCIIOPTHPOBAHHBIM JIJIsI TEPEPabOTKH Ha those imported or exported for inward or outward processing (*).
TaMO>KEHHOW TEPPUTOPHUHU WIIM BHE TAMOXKEHHOM TeppuTopuu (*).
[Ipumeuanus Notes
1. DTOT TEPMHUH WJIH 3TO MOHSTHE HCTOb3yeTcs B [punoxenusx E.4. (Bo3spar), 1. This term or this concept is used in Annexes E.4. (drawback), E. 6
E. 6 (BpemMeHHBIH JTomycK Jyist TepepaboTKH Ha TaMOXKEHHOH Tepputopun), E.7. (temporary admission for inward processing), E.7. (duty-free
(6ecrnionrHHAs 3aMeHa ToBapoB) U E.8. (BpeMeHHBIH 3KCITOPT [T TIepepaboTKu replacement of goods) and E. 8. (temporary exportation for outward
BHE TAMOXEHHOU TeppuTopun) K Knorckoit kouBeHmmu 1974 r. processing) to the Kyoto Convention of 1974.
(*) CnenuanbHoe mnpuioxenue F, rmaBer 1 u 2, usMeHeHHod Kwuorckoit
KOHBEHITHH. (*) Specific Annex F, Chapters 1 and 2 of the revised Kyoto

Convention.
135. | 9KCHOPT (QKCIIOPTUPOBAHME) EXPORTATION

JleiicTBre, IOCPEICTBOM KOTOPOT'O TOBAPHI BHIBO3STCS ¢ TAMOXKEHHOM TEPPUTOPHU
WM KOTOPOE NIPUBOAMT K YOBITHIO TOBAPOB ¢ TAMOXXCHHOH Tepputopuu(*).
(*) CnenmansHoe npunoxenne C, rmasa 1, m3meHeHHON KroOTCKO# KOHBEHITNY.

The act of taking out or causing to be taken out any goods from the
Customs territory (*).
(*) Specific Annex C, Chapter 1 of the revised Kyoto Convention.
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136.

SKCIOPTHBIE NOMJIMHBI 1 HAJIOT'HA

TamokeHHBIEC TONUTUHBI ¥ BCE UHBIC TOIIIHHBL, HAJIOTH WA COOPbI, B3UMaeMble
TIPH WM B CBSI3H C DKCIIOPTOM TOBapOB, 33 UCKIIFOUCHUEM JIIOOBIX COOPOB,
BEJIMYMHA KOTOPHIX OTPAaHUYHMBACTCS MPUOIM3UTEIBHON CTOMMOCTBIO OKa3aHHBIX
YCIYT WIH KOTOPbIC B3UMAIOTCS TAMOXKEHHOM CITy>KO0H 10 MOPYUYCHHUIO IPYTOro
roCy/IapCTBEHHOTO opraHa(™).

(*) 'erepanpHOE IPUIIOKEHHE, TJ1aBa 2 W3MeHEeHHOM KHOTCKOM KOHBEHITHH.

EXPORT DUTIES AND TAXES

Customs duties and all other duties, taxes or charges which are collected
on or in connection with the exportation of goods, but not including any
charges which are limited in amount to the approximate cost of services
rendered or collected by the Customs on behalf of another national
authority (*).

(*) General Annex, Chapter 2 of the revised Kyoto Convention.

ITepeBox ocymectBien Cekperapuatom Komuccun tamosxxeHHoro corosa EBpA3dC B

2010T.

CexperapuaT HeceT OTBETCTBEHHOCTD 3a KaU€CTBO I1€PEBO/IA U €I0 COOTBETCTBUE
OpUTHHAIY.

Translated by the Secretariat of the Commission of the Customs Union
of the Belarus Republic, Kazakhstan Republic and Russian Federation
of the Eurasian Economic Community.

The quality of translation and its adherence to the official text is the
responsibility of the Secretariat of the Commission of the Customs
Union of the Belarus Republic, Kazakhstan Republic and Russian
Federation of the Eurasian Economic Community.
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BBEJIEHHE

Vuebnoe mocobue "English Grammar (Business Context)" mmeer cBoeit
LETBI0 Pa3BUTHE W COBEPIICHCTBOBAHWE TIPAMMATHYECKUX HABBIKOB U
TPEZICTARIISIET COOOH KOMIUIEKC TPEHUPOBOUHBIX YIPKHEHHH M0 Pa3THIHBIM
acreKTaM COBPEMEHHOM IpaMMaTHUKH aHTJIMHACKOTO S3bIKa.

Ilocobue coctrour w3 nByx wuacteil. llepas wdacte mpencTapieHa
YIOPKHEHUSIMH, KOJIMYECTBO KOTOPHIX MO KaKIOW TeMe Ompernersiercsl Kak
00bEMOM CaMOl TeMBI, TaK M CTENEHBIO TPYIHOCTH €€ YCBOSHHS 00y4acMbIMU.
Marepuanom Iy yIpaKHEHUH CITY»KaT NPEIOKEHHS. U CBSI3AHHBIE OTPBIBKH,
B3SITHIC U3 ayTCHTHYIHOM JIEMIOBOM 1 3KOHOMHUYECKOH JIUTEpaTyphl U OTOOpaHHBIE
TaKkuM 00pa3oM, YTOOBI, C OTHOM CTOPOHBI, TPEHUPOBATH U 3aKPEIUISITh TO MIN
VMHOE TpaMMaTHUYecKOe TPaBWIIO, a C JPYTOM — PaCHIMpATh W TIOTONHATH
JIEKCUYECKHIA 3armac B cdepe Om3Heca, CIy)KHUTh 00pa3oM XOpOIIIETO JIeJI0BOTrO
AHITIMICKOTO S3bIKA.

Marepuan  yrnpaXHEHMI  WMEET  TO3HABAaTeNbHYIO  LIEHHOCTh B
CTPaHOBEIUECKOM IUIaHe: OOydaeMble Y3HAIOT, KaK TPHUHSITO BECTH ceOst U
TOBOPHTH B OINpEACTICHHBIX CUTYalWsIX, KOIJAa HAXOAMIIBCS CPEIM JICIOBBIX
JIHOZIEH, TOBOPSIIIMX MO-aHTJIMACKH.

Bropast wacts mocoOust cofiep>kuT o0IIeyroTpeOnTelIbHBIE CIIoBa B cdepe
OW3Heca, KOTOpble MMEIOT CXOJKee JISKCHYECKOe 3HAYeHHE U YacTo C TPYIOM
Pa3rpaHUUMBAOTCS B JIEIOBOM KOHTeKcTe. CIToBa pacrioyioyKeHb! B ahaBUTHOM
TIOpSIZIKE C KPaTKUMK KOMMEHTApHSMU M TIOCIEYIOIIMMH  YTIPAKHEHHSIMH,
00eCTIeUNBAIOIINMH MPAKTHKY B MX YIIOTPEONICHHUL.

B mocoOum wuMeroTcsT TpH TPWIOKEHHS, KOTOPBIE COJIEPXAT CITUCOK
OCHOBHBIX Ppa3IM4Mi MEKIy aAMEPUKAHCKMM W aHIJIMMCKUM BapUaHTAMH
COBPEMEHHOTO aHTIIMHACKOIO SI3bIKA B OOIIEYTIOTPEONTEIIHHOM JIEKCHKE, IETIOBOM
1 ()MHAHCOBOW TEPMUHOJIOIMH; CITMCOK a00OpEBHaTyp OpraHU3al|i, UPAFOLIHX
BOKHYIO POJTb B MEXKTYHAPOIHON TOProBIIE; CITMCOK OOIMIEYNOTPEeOHTEILHBIX
COKpAILIEHHH B IETIOBOM KOHTEKCTE.

JanHoe mocoOMe PpEKOMEHIOBAHO JIMIAM, BIAJICIONIMMH  OCHOBAMH
HOPMaTMBHOW TpaMMAaTWKM W  WMEIOUIMMH  ONpENeleHHbId  3arac
00IIeyTIOTpeONTENHHOM Jiekcuk B cdepe OmsHeca. [locoOue mpemaHazHaueHO
JUIsl CTYJICHTOB BCEX SKOHOMHYECKUX CIIEIMABHOCTE THEBHOW, BEUEpHEN U
3204HOM (hOpMBI 00YUEHHSI, & TAKOKE JIsl IIUPOKOTO KPyTa JIUIL, CAMOCTOSITENTEHO
H3YYAOIMX JIEJIOBOM aHIIMACKHI S3bIK.

AgrOp



PART 1.
GRAMMAR EXERCISES

TENSES
1.1. Present Forms

Exercise 1. A Choose a verb and decide whether it should be in the
present simple or present continuous.

manufacture receive have look stay
interview include try expand
answer hold change

1. I...at the Continental Hotel whenever I'm in Hong Kong.
2. ABC plc...a wide variety of adhesives.

3. Consumer research has identified a new trend; more and
more people...to Sunkist.

4. The prices...full insurance cover.

5. Our firm...fast; 35% growth in only two years.

6. We...a department meeting every fortnight.

7. A receptionist...all incoming calls and...routine enquiries.
8. We...branches in most major cities.

9. Mr. Prescott...the candidates right now.

10. We...for a new Media Sales Manager.

11. Our engineer...to detect the cause of the fault.

B Simple or continuous?

P & S 1(be) a chain of department stores with branches in many cities
in the UK. Each store 2(sell) a variety of goods from textiles to kitchen
utensils to furniture, P & S 3(employ) over 3,000 people and 4(have) a
turnover of over £75 m. The firm 5(grow) rapidly and at present
6(recruit) more highly qualified personnel to run its new brunch in
Maidstone, Kent.



Exercise 2. Complete this e-mail. Write the verbs in brackets in the
correct tense (Present simple or continuous).

Hi Sam,

We 1——— (have) a fantastic time here in Beijing. The conference
itself 2 (not start) until next Wednesday, so | 3 (take) the
opportunity to learn some Chinese. In fact, | 4 (attend) a

conversation class every morning, and | think | 5 (make) good
progress. Klaus and Ana 6 (not stay) at the same hotel. We 7 —
— (see) each other at head office every afternoon. We 8 (meet) a
lot of interesting people there and 9 (talk) about the future of our
companies. People here 10 (like) to look ahead, and that’s great.
Tomorrow afternoon, we 11 (meet) Sarah Li to discuss our
investment options. | 12 (not think) it’s going to be very easy, so
113 (need) to be prepared.

We 14 (wish) you were here with us already. 15
(arrive) next Thursday as planned?
Talk soon,
Max

you —

Exercise 3.
A Put the verbs in brackets in either the present simple or present
continuous:

We 1(have) a great deal of difficulty with this order and | 2 (admit)
that the delivery date is unlikely to be respected. However | 3 (realize)
that you need rapid delivery and we 4 (do) our best to ensure that the
goods will arrive by the end of April.

In the circumstances | 5 (agree) that payment terms should be
modified. | 6 (suggest) a reduction of 2.5 per cent on the unit price.

I 7 (assure) you that we will take the necessary steps to avoid any
future delay and 8 (promise) to supervise the satisfactory completion of
your orders personally.

B Put the verbs into the correct forms:

We 1 (have) offices in most European capitals and 2 (think) of
opening one in Budapest shortly. | 3 (think) this will help us to improve
our performance in Hungary. In addition, we 4 (try) to do better in
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Romania and Bulgaria but 5 (doubt) whether it will be possible in the
near future.

I 6(confirm) that |1 7 (spend) a couple of weeks in Germany in the
spring and will be able to meet you in Berlin during the first week of
April. In the meantime | 8 (send) our latest report on the situation in
Eastern Europe under separate cover. If you 9 (need) any further
information please let me know.

1.2. Past Forms

Exercise 1. Write the verbs in brackets in the correct tense (Past
simple and past continuous).

The other day, 1 1 (sit) in a meeting when | started to feel ill.
We 2 (discuss) a difficult problem at the time: we needed to
increase the number of staff, but there wasn’t enough space in the office
for any new workers. Everyone 3 (think) it was too expensive to
rent more office space. Because | was unwell, | 4 (decide) to
leave and take some work home with me. While | 5 (walk)
home, the solution suddenly came to me: why not let people work from
home some of the time? That way, we wouldn’t need so much office
space and we could employ more people.

Exercise 2. This is an extract from the Chairperson's speech at the
Annual General Meeting. Change the verbs in the brackets, using the
past continuous or past simple.

...and if you remember at that time our sales 1 (go down), we 2 (lose)
market share, we 3 (not invest) enough in Research & Development, we
4 (not train) our staff in order for them to use the new technologies that 5
(become) available. In addition, our competitors 6(put) a lot of effort into
their own new products and 7 (dictate) market trends. Then, at about the
time 1 8 (become) your Chairman, we 9 (decide) that we 10 (have to) do
something. So, we 11 (make) the decision to make a three-for-one rights
issue, we 12 (expand) our Training Department, and we 13 (commit)
more money to R & D...



Exercise 3. Complete the text with the appropriate time expressions.

So far this year never

Since 2006 at the end of December

Over the past month during the past 12 months

Last month a year ago

We have 1 had it so good! 2 the nation's consumer

spending has increased by 10 per cent. However, despite this
encouraging news, the volume of retail sales fell back by 2 per cent 3 —
——, though it was still 6 per sent higher than 4 :

The real incomes of those in work are still rising. Average earnings in
the private sector were 8 per cent higher than they were 5 . This
compares with retail price inflation which has not been as low 6

7 , industrial output has continued to decline but the volume
of production has shown an encouraging rise of 1 per cent 8

Exercise 4. Read the newspaper article and choose the correct verb
form in the brackets.

Figures published today by the Department of Trade show that
unemployment 1 (fell/has fallen) by 0.9 % over the last three months.
According to the Minister, this decrease can be explained by the
government's successful economic policy which 2 (led to/has led to)
more job creation in small businesses. In addition, these statistics show
that so far this year the production of manufactured goods 3
(increased/has increased) by 1.5% and exports 4 (rose/have risen) by
2.1%. Figures for the same period last year 5 (were/have been) 0.9% and
0.4% respectively.

A week ago the Prime Minister 6 (announced/has announced) a drop
of 0.5% in interest rates. Since then the Stock Market 7 (reacted/has
reacted) accordingly with the FT 30 Index now standing at 1772. Last
night, at a banquet given in the Guildhall in the City of London, the
Minister 8 (underlined/has underlined) the importance of using this
opportunity to boost private investment in industry.



Exercise 5. Choose the present perfect or the past simple in each
case. Use the following verbs:

Explain be ask meet

tell send

Dear Sue,

While I 1 in Italy recently I 2 lucky to be able to make

an appointment with Mr.Carlucci of Fontana S.A. We 3 briefly in
Milan on the day of my departure and he 4 some of the changes
in their distribution network. In particular, he 5 me that | should
deal with him directly and not worry about complicated administrative
procedures.

I am now back in the office and | 6 him our catalogue and
samples as he seems interested in placing a firm order. In addition, | 7—
—— Miss.Parker to make sure he receives the latest list of prices by the
end of next week. If there are any further developments | will let you
know.

Exercise 6. Choose the present perfect or the past simple. Use the
following verbs:

Appear say prevent keep
write praise have be
Dear Martin,

Thank you for your phone call yesterday. It is true that I 1 not

2 to you for quite some time. This letter should try to put you in
the picture.
As |3 on the phone the launch of the X100 cloth cutter in

Singapore last winter 4 rather low-key. Competitors’ machines
are manufactured locally and aggressively marketed at attractive prices.
Up until now, imported machines 5 subject to 30% duty and 25%
sales tax. So we find it difficult to gain market share.

To date, the major disadvantage for us 6 our inability to find a
motivated agent to push our products. We 7 our profit margin
low to make the price to the customer reasonable but so far this 8
us from discounting or granting high commission rates. And yet the trade
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press is favourable. An article which 9 in last month's Textile
Technology 10 the X100 highly.
All for now. | hope you 11

world. Keep in touch.

more success in your part of the

Exercise 7. Write the verbs in brackets in the correct tense (Past
simple and present perfect).

A: Where can we take Mr Chen when he comes to visit us in
London next month?

B: We could take him to see some of the sights.

A: Hmm. Hel (visit) London several times, so | think he 2
(see) most of the sights already.

B: What about the theatre?

A 13 (take) him to the theatre last year. Unfortunately, his
English wasn’t very good, and he 4 (not understand) very much.

B: But perhaps his English 5 (improve) since then.

Exercise 8. Underline the correct forms in italics. Each verb form is
used once.

So far this year we 1 saw/have seen a lot of volatility in the financial
markets. The current situation in the world economy 2 is causing/had
caused a great deal of uncertainty in the minds of inventors. No-one
knows that the future 3 will bring/is bringing. Last year things were
different: everyone 4 has been/was optimistic and the markets 5 were
rising/have risen. Of course we know now that our current problems 6
have already begun/had already begun well before last year.

Exercise 9. Complete these memories by putting the verbs into the
correct form: past simple, past continuous or past perfect.

I remember that occasion very well — it was while | 1 (work)
Omnitel. It was in the afternoon — 1 2 (just/finish) lunch —and I 3
(write) a report at my desk. | 4 (get) an SMS on my
mobile phone — it was from a headhunting agency, inviting me to call
them. 1 5 (be) very surprised because | 6 (not/contact)

11



any agencies like that. Anyway, | 7 (wait) until no-one 8
(listen) and then 1 9 (call) them. I'm sure they 10 (wait)
for my call because they were immediately very friendly. They said they
11 (already/find out) a lot about me by doing a Google search on
my name, and that they 12 (want) to have a meeting with me.

Exercise 10. Use the past simple, the past perfect or the past perfect
continuous to complete this passage about a particularly tiring day at
work.

A

Last Monday morning at 9.30, after | 1(deal with) the mail, | 2(go) to
a finance meeting but our accountant 3(not prepare) the relevant figures
so that 4(be) a waste of time. Then | 5(see) Polly. Apparently, she 6(ask)
to see me all week about a personal problem. | 7(spend) an hour with
her. She said she 8(see) the Personnel Manager already but he 9(tell) her
to see me! She explained that she 10(have) a lot of trouble with Mr.
Harris who apparently treats her unfairly. After that | 11(see) three
customers, one of whom 12(say) he 13(not receive) an order and |
14(have to) investigate that. | 15(find out) that the dispatch department
16(not send) it off. A "computer error”". Then | 17(go) to a planning
meeting. Sales 18(be) a lot worse than we 19(forecast) probably because
our competitors 20(launch) a very similar product just three months prior
to our own. And so it went on. | 21(leave) the office at 7.00 physically
and mentally worn out. And when | 22(get) home | suddenly 23(realize)
that | 24(not eat) all day.

B

This passage is about a success story in an area of Britain particularly
affected by high unemployment. Use these verbs and decide whether to
use the past simple, past perfect or past perfect continuous in each case.

grab lose be (*5) launch
become listen disappear encourage
spend close have join

In 2002 Ironworks 1
of the North East. This 2
the region as jobs 3

its huge steel plant in the industrial heart
not an isolated moment of disaster for
since the mid-90s, but 4 a major blow
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to the local economy and by 2004 over a quarter of the town's men and
women 5 —— their jobs.

It 6 into this economic climate that Phillipa Miles and Tony
Peters came with the firm conviction that there 7 a gap in the
slimming foods market waiting to be filled. Peters 8 years in

a successful career
The local Industrial
set up to help to create businesses
in the area also 12 the project. Immediately 350 jobs for
redundant iron workers 13 available in the manufacture of low
calorie foods and drinks. Originally aiming for a turnover of £1.5m, that
figure has grown to more than 10 times that amount, with a phenomenal
growth of 35% a year. By 2005, Peters 14 a large slice of the
slimming foods market in the UK. And in 2007 they 15 a new
product line — low calories crisps and snacks. These products really hit
the market after Peters and Miles 16 forces with Robert James,
Managing Director of the Northern Brewery. As a result of this
partnership they now have access to the vast £2.5 billion-a-year pub food
market and their slimming snacks may well turn out to be a feast.

marketing with a food manufacturer, Miles 9
in international advertising. The financiers 10
Development Agency which 11

1.3. Future Forms
Exercise 1. Underline the two possible time words in italics.

1. Our local representative will contact you when / until / as soon as
you arrive.

2. Don’t make a decision before / until / while you’ve read the
contract.

3. Laura will supervise the work while / when / after 'm away.

4. Before / When / As soon as you arrive tomorrow, I’ll give you a
copy of the report.

5. We’ll visit the production unit during / as soon as / when we have
time.

Exercise 2. Choose the correct form of the verb.
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1. We give you / We’ll give you an extra discount on any repeat
order.

2. The President is to inaugurate / ’1l inaugurate the new center on
February 11.

3. "Why have you started packing your suitcase?" — I'll take / I'm
going to take the first plane back, that’s why.

4. "I’ve just realized I can’t be free any other day except Wednesday.
And as you’ve got another appointment then we can’t see each other
until next month." — "No, Wednesday is OK, I’ll cancel / I’'m going to
cancel it".

Exercise 3. Complete the sentences using one of these verbs in the
future simple tense: a) permit, be, have, employ, do; b) make, check,
motivate, give, influence, make. Mind the use of the active or passive
voice.

A 1. Our generalization ... more useful if it can be quantified.

2. Our generalization ... economists to predict the size of the tax cut
which will be required to increase incomes.

3. Different characteristics of forms of ownership ... implications for
the operation of the firm.

4. The strategic decisions determine the areas in which the company’s
resources ...

5. Strategy formulation and implementation deal with how one ...
business both in general and very specific terms.

B 6. The general manager ... decisions that subordinates cannot
make.

7. Many managers believe workers ... to achieve organizational goals
by satisfying their fundamental needs for material survival.

8. Every now and then he ... to see whether or not the ship is on
course.

9. The interest rate ... by the interest rate which is quoted from time
to time by the bank of England.

10. A rise in the interest rate ... borrowing more expensive and
saving more attractive.

14



11. Banks ... normally statements to both deposit and current account
holders about once every three months.

Exercise 4. The following dialogue is a discussion between two
people about pricing. For 1-10 use the correct form of the verb in
brackets. For 11-15 use words of your own choice.

A: ...Yes I see, but if we cut our prices then they 1 (be) cheaper
than the competition and if our prices are cheaper, we 2 (sell) more and
we'll have a greater share of the market.

B: Perhaps, but if you 3 (reduce) your prices, your competitors will
do the same and you 4 (not have) a greater market share at all. If all the
companies making computer software like yours cut their prices,
everybody's profit margins 5 (go down). There's another thing. If you
work to lower profit margins, then your shareholders 6 (not be) pleased
because if you 7 (make) less profit, you'll have to reduce the final
dividend. And if shareholders don't get a return on their capital, they 8
(not invest). And if they don't invest you 9 (not have) a company at all!

A: OK, we can raise prices.

B: Possibly, but if you put your prices up, you 10 (price) yourselves
out of the market. And if your competitors’ prices are lower than yours,
then you 11 anything. And if you don't sell anything, you 12
— out of a job!

A: So we have got to make a decision. If we wait to see how the
market reacts it 13 too late. We have to lead the market.

B:  Why don't you see Antonio tomorrow! Ask him if he thinks you
can keep prices at their present levels. If he 14 "No" then I 15 —
—— him myself.

The Passive

Exercise 1. Complete each sentence with a verb in the passive form.
1. We will launch our new range next summer.

Our new range next summer.

2. They have not tested the new medicine yet.

The new medicine yet.

3. They designed this new sports car in Japan.
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This new sports car in Japan.

4. We cannot ship the goods until they receive payment.
The goods until we receive payment.

5. We are redesigning our website.

Our website
6. Millions of people use our toiletries every day.

Our toiletries by millions of people every day.

Exercise 2. Complete the sentences with passive forms of the verbs
in brackets.
1. The new office furniture

(deliver) yesterday. 2. There
wouldn’t be so many complaints all the time if the goods (pack)
more carefully. 3. All our documents (translate) into Spanish and
English, and this always makes our work easier. 4. If the machine breaks
down again, our new chocolates (not / produce) in time.

Exercise 3. Rewrite these sentences using a passive form to avoid "1",
Ilyoull, and "We".

1. We can use the same strategy for other products in the range.

2. In section 2.4 | will consider the environmental impact of these
changes.

3. You can only do this after the machines have been serviced.

4. | should emphasize that these results are only provisional.

Infinitive / The -ing form

Exercise 1. Match these sentence halves.

1. Many people say they just can't a) calling these engineer

afford servicefor weeks.

2. The copier broke down completely b) paying that extra bit

because we had put off of money for a product
that will last.

3. The wise consumer doesn't mind c) to buy low-quality
products.

16



4. | had to accept a replacement d) to give me my money

because they refused back.
5. If any of the goods are faulty, we e) to replace them at no
promise extra cost.

Exercise 2. Choose the correct verb from in italics.

1. I avoid to travel / travelling during the rush hour.

2. Would you mind to tell / telling her straight away?

3. They have offered to send / sending a replacement.

4. | can't delay to break / breaking the bad news any longer.

5. We expect to receive / receiving an answer soon.

6. People tend to take / taking long weekends during the month of
May.

7. He promised to contact / contacting me as soon as he could.

8. He denies to represent / representing any of our competitors.

Exercise 3. Complete the sentences with either the infinitive or
gerund of the verb to order.

1. If their after-sales service doesn't improve, we'll stop ... from them.

2. We plan ... larger quantities in the future if the quality remains
constant.

3. For our autumn collection, we've decided ... the finest silks from
Central Asia.

4. We can't launch our new model in September as planned because
we forgot ... before the summer holiday.

5. Our stocks are running low, so don't delay ...

Exercise 4. In these sentences two of the verbs are possible and one
is incorrect. Tick the two correct verbs.

1. He ... to review our quality procedures.

a) promised b) delayed c) wanted
2.1 ... improving reliability.
a) undertook b) suggested ¢) recommended

3.1 ... to meet the Quality director.
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a) decided b) didn't mind c) arranged
4. She ... to check the larger order.

a) refused b) put off c) failed
5. We ... to invest in new machinery.
a) consider b) hope c) plan

Exercise 5. Match these sentence halves.

1. The board recommends  a) to make mistakes with this big order.
2. The factory can't afford b) to turn around the company's
reputation in the coming year.

3. The Research and Development ¢) producing the faulty
Department should consider product.
4. The new Chief Executive promised d) outsourcing some of

the company's functions.
5. The factory stopped e) to accept our apology for the fault.
6. The customer refused f) changing its policy on product testing.

Exercise 6. Choose the most appropriate form of the verb from the
brackets to complete these sentences.

1. He stopped (working / to work) on the project after three months
because of ill-health.

2. She was driving in a hurry but she stopped (answering / to answer)
her mobile phone.

3. Did you remember (calling / to call) the customer yesterday?

4. | can't remember (offering / to offer) you a replacement.

5. The sales assistant forgot (giving / to give) the customer a discount.

6. The customer forgot (completing / to complete) the five-year
guarantee form.

Exercise 7. Change the form of the verb in brackets.

A
Thank you for your inquiry and I apologise for 1 (not reply) earlier.
We are pleased to inform you that some of the articles you wish 2
(purchase) are in stock. However, some items are at present
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unobtainable. If you do not mind 3 (wait) we will endeavour 4 (obtain)
them from other sources.

I advise you 5 (order) rapidly as these articles are extremely popular
and we expect 6 (sell) most of them within a week. If you decide 7
(order) please let me know.

B

Re the proposed modification to the Airlite Cloth Cutter, | had hoped
1 (improve) the machine's precision but it appears to be rather difficult
from a technical point of view and would involve 2 (spend) quite a lot of
money. | personally feel it is worth 3 (make) the changes and | am sure
we can afford 4 (spend) a little more on the design. What do you think?

Alister

PS. I almost forgot 5 (contact) Mrs Smith from SNTC. She says they
have stopped 6 (produce) the Vacubrite equipment so it's no good 7
(place) an order with them. She suggested 8 (get) in touch with Ugalima
Pty and seems 9 (think) they are of the right quality. Why don't you try
10 (give) them a ring?

Participles
Exercise 1. Complete the sentences. Use a present or past participle.

1. Current assets include cash within an ... cycle. (operate)

2. The persons ... accounting reports are termed the users of
accounting information. (receive)

3. The standards ... in the preparation of an accounting report must
relate to the information needs of the users. (employ)

4. The prospective customers include both individuals ... for
themselves and organizations. (buy)

5. ... the market consumers, the firm must take steps to satisfy their
needs. (have/select)

6. The mass media ... include magazines, direct mail, radio,
television, newspapers, etc. (use)

7. Strategic decisions, ... by the board of directors, are concerned
with the deposition of resources. (make)
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8. Employees are happier in a workplace ... by managers who enjoy
themselves, their work, and their employees. (run)

Exercise 2. Complete the sentences with present or past participles
formed from these verbs: a) design, exist, own, operate, affect, call,
make; b) sail, involve, face, take, transmit, become, decline, aim.

A 1. Economists continuously check ... principles and theories
against the changing economic environment.

2. The creation of specific policies ... to achieve the broad economic
goals of our society is not a simple matter.

3. A sole proprietorship is a business ... and usually ... by a single
individual.

4. Strategic decisions ... by the board of directors are concerned with
the disposition of resources.

5. Some corporations, usually ... "growth companies" prefer to invest
most of their profits in research and expansion.

6. The general manager makes decisions ... company welfare.

B 7. Many managers encounter a mental block when ... an interview.

8. It is a bit like the captain of a liner ... across the Atlantic to New
York.

9. The manager has to keep these targets in mind when he is ... in the
decision-making process.

10. Modern information technology had led to news ... world-wide
quicker than even before.

11. Some fiscal policy tools work automatically without action ... by
the president or Congress.

12. The progressive income tax tends to reduce the collection of
revenue when personal and business incomes are ...

13. Inflation soared into the double-digits in the late 1970s, ... the
main economic concern in the United States.

14. When ... at buyers who are mainly housewives, this company was
successful.

Conditionals
Exercise 1. Match up the parts of the sentence.
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1. If I lost my job,

a) we'd both benefit.

b) I'd have a lot of problems getting another one.
c) you'd be more aware of what people really felt.
d) we wouldn't be so behind technologically.

2. If 1 were in your position,

a) I'd resign rather than wait to be sacked.

b) I'd have a lot of problems getting another one.
c) you'd be more aware of what people really felt.
d) we wouldn't be so behind technologically.

3. If 1 spoke Japanese as well as you do,

a) I'd resign rather than wait to be sacked.

b) I'd try to find a job with one of the Japanese banks.
c) we'd both benefit.

d) we wouldn't be so behind technologically.

4. If we spent more on Research and Development,

a) I'd resign rather than wait to be sacked.

b) I'd have a lot of problems getting another one.

c) I'dtryto find a job with one of the Japanese banks.
d) we wouldn't be so behind technologically.

5. If you spoke less and listened more,

a) I'd resign rather than wait to be sacked.

b) I'd have a lot of problems getting another one.

c) I'dtry to find a job with one of the Japanese banks.
d) you'd be more aware of what people really felt.

6. If you spent more time on your own problems and a bit less on
mine,

a) I'd resign rather than wait to be sacked.

b) I'd have a lot of problems getting another one.

c) we'd both benefit.

d) I'd try to find a job with one of the Japanese banks.
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7. If we controlled our expenses a bit better,

a) I'd resign rather than wait to be sacked.

b) I'd have a lot of problems getting another one.

c) we'd save a lot of money.

d) I'dtry to find a job with one of the Japanese banks.

8. If you invested some time into learning how the Internet works,
a) you'd find that it could really help you in your job.

b) I'd have a lot of problems getting another one.

c) we wouldn't be so behind technologically.

d) I'd try to find a job with one of the Japanese banks.

9. If we opened an office in Tokyo,

a) we wouldn't be so behind technologically.

b) you'd be more aware of what people really felt.
c) I'd be interested in working there.

d) we'd both benefit.

10. If you didn't take the job,

a) you'd regret it later.

b) you'd be more aware of what people really felt.

c) we wouldn't be so behind technologically.

d) I'dtry to find a job with one of the Japanese banks.

Exercise 2. Complete these sentences using the words in brackets.
For example: to the conference even if you invited him. (he / not
/ come)

He wouldn’t come to the conference even if you invited him.

1. Would you move to our Taiwan office if

2. If you were in my position, how
deal)

3. They wouldn’t do business with us if they
favorable. (not / find)

4. If you look at our catalogue, you
expanded our product range. (see)

? (you / can)
with this crisis? (you /

our terms

how much we have
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5. You’d be more popular if
not / be).

so nervous all the time. (you /

Exercise 3. Complete the sentences using "if" + past tense +
conditional structure.

1. We ... if we ... (make more money / have better equipment).

2. Ifhe ... he ... (be / not always late / start on time).

3. Ifhe ... he ... (start on time / get more practice).

4. We ... if we ... (get more money / have a manager).

5. If we ... more people ... (make better advertisement / know about
us).

6. If interest rates ... during that period, borrowers ... a higher rate.
(9o up, pay).

7. If the rate ... , the lender ... (go down, benefit).

Exercise 4. Choose the correct answer for each sentence.

1. If I had gone to England, | missed Rachel's visit.

a) had

b) would have

c) have

2.1 so keen on employing him if I didn't think he was the best

person for the job.
a) will not be
b) would not be
¢) had not been

3. If I'd gone to University, | liked to have studied

Economics.

a) had

b) would have

c) have

4.1 gone to the cocktail party if | hadn't had too much work
on.
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a) had

b) would have

c) have

5. What would you say if you

a) meet

b) met

c) will meet

6. What would you do if you

a) will lose

b) lose

c) lost

7.1f1

a) stopped

b) stop

c) would stop

8. 1
were.

a) hadn't

b) wouldn't have

c) have

9. I would have bought a Mercedes if |

a) had

b) would have

c) have

10. 1

a) have

b) had

c) would have

11. 1f

a)am

b) will be

) was

12. 1 wouldn't have told you if |
upset.

a) had

b) would have

c) have

Bill Clinton?

your job?

smoking, | would save $5000 a year.

recognized you if somebody hadn't told me who you

been able to afford it.

sent you a postcard if | hadn't lost your address.

the Prime Minister, I'd reduce taxes.

known that you would get
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13. I'd have come in earlier if |
work there was.

a) have

b) had

c¢) would have

known how much urgent

14. If we build it, it
a) would create

b) created

c) will create

200 new jobs .

it.

15. If I was offered the job and the salary was OK, |
a) took

b) would take

c) will take

16. If we lose the contract, there be redundancies.
a) had to

b) will have to

c¢) would have to

17. 1
atmosphere.

a) had

b) would have

c) have

taken the job if I'd known about the bad working

18. I wouldn't have bought this if |
month guarantee.

a) had

b) would have

c) have

known it only has a 3

Exercise 5.
A Here are some unlikely situations. What would you do if any of
them happened to you?
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1. Your firm said you had to take a cut in pay.

2. You received an unsolicited order from Patagonia.

3. A letter announcing your dismissal unexpectedly landed on your
desk.

4. You were invited to speak at a conference in London on

"Commercial Farming in Space in the twenty-first century: Risks and

rewards".

5. A competitor offered you a bribe to give away company secrets.

B Last February a company bought a three-month option on the
financial futures exchange to borrow at 10% for three months, based on
the principal sum of £1 million. At the time the option was sold, interest
rates were 10 % and the option seller charged a premium of 1 per cent
($2,500). At the end of a three-month period (i.e. in May) interest rates
were 12 %. How much more interest would they had to pay if they had
not bought the option?

C What would you have done if ...?

Think of some important turning points in your life e.g. a change of
career, marriage, etc. In what way would things have been different if
you hadn't done what you did?

Exercise 6. Read through this short case and think about how you
would have dealt with this situation.

The coming year's sales programme was now complete and Lisa
Somers, sales manager of Pinewood Products, had just completed a two
week trip auditing customer accounts and following up prospective
clients (mainly furniture stores) contacted by her sales staff over the
previous 6 months. To her surprise, Lisa discovered that the majority of
these sales reports were not based on any previous visit and had been
completely made up. In fact her sales staff had only made 5 of the 25
reported visits.

Modal Verbs

Exercise 1. Match these sentence halves.
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1 All foreign nationals must a) let senior executives speak
first.

2. Although it is quite a liberal country, b) fill in a landing card.

3. In their meetings, junior staff have to c) the equivalent of
1,000 euros out of the country.

4. They have "casual Fridays", which d) otherwise you could
means embarrass your hosts.

5. You mustn't take more than e) you dont have to
wear formal clothes on that day.

6. You shouldn't buy a very expensive f) you should avoid

gift drinking alcohol in

public.

Exercise 2. Complete these sentences with the appropriate form
(positive or negative) of can, could or would.

1. Alex
year.

2. Last year, our employees
a consultant to teach them.

3. you like to take a career break?

4. Naruto get a promotion at GFS, so he wants to move to
another company.

5. Do you think you
agencies?

speak Chinese, but he is planning to start learning next

use the new software, so we hired

recommend one or two employment

Exercise 3. Choose the best options to complete this telephone
conversation.

A Huxters. Good afternoon.

B Hello. 1 Could / Would I speak to Marianne Feldman, please?

A Just a moment ... I’'m sorry, she isn’t answering her phone. 2
Would you / Would you like to speak to someone else?

B OK. 3 Can / Will you connect me to someone in the computer
department, please?

C Hello, Computer Department. Carla speaking. 4 Can / Could |
help you?
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B Hello. My name’s Bernie Lang. I spoke to Marianne before. She
was helping me to solve a computer problem — I 5 could / couldn’t
access the Internet.

C Right. I’'m afraid Marianne 6 can / can’t come to the phone at the
moment. 7 Could / Would you like to leave a message for her?

B Yes, please. 8 Would / Won’t you tell her my computer is
working OK now? And please say thanks very much for her help.

C  Yes, of course.

Exercise 4. A toy manufacturing company is holding a competition to
find a good name for a new toy. These are the rules for entering the
competition. Choose the correct modal verb in the sentences below so
that each sentence matches the meaning of the rules.

Competition rules

*  Minimum age: 18 years

*  No more than three entries per person

e Entryis free

»  Closing date: 31st December

«  We recommend you type or write your name
in CAPITALS

1. People can / must be at least 18 years of age to enter.

2. You can/ must send three entries.

3. You shouldn’t / don’t have to send four entries.

4. You mustn’t / don’t have to pay to enter.

5. Entries mustn’t / don’t have to arrive later than 31st December.
6. You should / can write your name clearly.

Exercise 5. Complete these sentences with have to, don't have to,
mustn't.

1. In Britain, you ... pay tax on the interest that your money earns.

2. In some companies, staff ... clock in and out. Apparently, this
encourages punctuality.

3. You ... write personal e-mails during working hours.
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4. In some countries, motorists are lucky: they ... pay a toll to use
motorways.

5. You ... take home any office equipment. If you do, you may lose
your job.

6. In most European countries, you ... have an identity card on you at
all times.

Exercise 6. Choose from the modal verbs below in order to complete
the dialogue.

must may can have to
couldshould

A: Surely your brands ... be worth more than that?

B: Well, it's very difficult to say. They ... well be. However, we
prefer to put it on the conversation side.

A: 1 ... say I find these figures hard to believe. After all, a company
that wanted to create a brand would ... pay a fortune in advertising
alone.

B: Yes, that's true, but you ... not put a figure on brand creation — it
depends on so many factors.

A: T agree, but we ... calculate from a historical basis.

B: That's not the point. The real value is the long-term potential
profit. How ... you estimate them?

A: Well, you ... have annual sales forecasts?

B: Of course, but if we are going to value them in the balance sheet,
we ... have a longer-term perspective.

A: In my opinion what you ... do it ... take ten years' potential net
income.

Exercise 7. Use modal verbs must, have to, should to complete the
sentences below.

1. It is compulsory to obey the law. You ... obey the law.

2. It is not a legal duty to report fraud. You ... report fraud.
3. It is a moral obligation to report fraud. You ... report fraud.
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4. It is the prime duty of an auditor to respect a client's
confidentiality.

5. Auditors are advised to follow the code. You ... follow the code.

6. Auditors are not allowed to be employed by a client. You ... be
employed by a client.

Exercise 8. Choose the most appropriate verb. There are some
situations where both verbs are possible.

1. Visitors must / should carry an identity card at all times when
travelling.

2. Passengers mustn't / don't have to smoke anywhere on the aircraft.

3. All personnel should / must wear their badge while in the building.

4. The visitors don't have to / mustn't enter the radioactive zone
unless authorized.

5. | think you should / must learn how to negotiate in Chinese. It
would be a good skill if you had the time to learn it!

6. My boss doesn't have to / shouldn’t travel so much — he is looking
ill.

7. When going to a new country to do business, you should / must do
some research on the etiquette and taboos of the host country.

8. Monday is a public holiday. | mustn't / don't have to work.

Exercise 9. Look at this advice for businesspeople about moving
from the UK to another country. Choose the correct alternative from the
brackets.

1. Visitors (must / don't have to) register with the police within one
week of arriving. Anyone who does not can be fined $ 1, 000.

2. 1t is very difficult to find somewhere to live. You will probably
(must / have to) live in a hotel for the first few weeks while you find
somewhere.

3. UK citizens (mustn't / don't have to) register at the British
Consulate but doing so will help the consul to assist you if you get into
trouble.

4. You (shouldn’t / must) carry your passport with you at all times.
The police carry out frequent spot checks.
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5. Visitors and residents (don't have to / mustn't) go near military
installations, especially when carrying a camera. You (mustn't / should)
photograph military aircraft or warships.

6. You (must / don't have to) be very careful when driving. The roads
are extremely dangerous.

7. Street crime is very rare, but you (should / shouldn’t) be aware at
all times of what is going on around you.

8. You (should / shouldn’t) learn some common expressions in the
local language. Very few people outside the capital speak English.

Nouns

Exercise 1. Complete the letter using the following noun
combinations:

Enrolment form conference timetable
leather industry Footwear Trade Fair
conference date Exhibition Centre
Design specialists Conference Organizer
Export opportunities Industry Training Board

Dear Sir/Madam

We are pleased to invite you to the 12" 1 —— to be held at the
National 2 from 6-13 June.

This annual event, organized by the Boot and Shoe 3 brings
together 4 , manufacturers and retailers involved in the 5 :
both at home and abroad. It is therefore the ideal moment to learn more
about 6

Please find the 7
be sent nearer the 8

on the enclosed document. A reminder will
. In the meantime you are invited to complete

the 9 and send it back by 30 April. In the event of over-
enrolment your place will be assured.
Luang Pang

(10 )
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Exercise 2. Chose the correct word to complete the sentence.

apartment damage course job
recommendation  accommodation damages trip
work advice progress train
travel step forward

1. If you're thinking of exporting to the UK you can get a lot

of from the Embassy.

2. She's got an interesting

3. The tribunal awarded $200,000

4. The creation of a single market was a significant
trade.

5. She's recently been on a
relations.

6. The board made a to increase the share capital.

7. The explosion at the plant caused a great deal of

8. Goaway! I've got to do.

9. It's becoming more and more difficult to find suitable
capital cities.

10. If we want a more flexible workforce, we must invest in

11. He's bought an on Fifth Avenue.

12. Did you have a good to Geneva?

13. abroad is a necessary part of an export salesman's job.

14. We've made in the negations but still haven't reached
agreement on several points.

in a publishing company.
for unfair dismissal.
in free

to learn more about human

in

Exercise 3. Choose the correct item in italics.

We've made a progress / progress this year.

She is an executive / executive in a telecommunications firm.
We do a very little advertising / very little advertising.

They have made an arrangement / arrangement to meet.

She gave me an advice / advice on how to invest.

We need a review / review of our existing product range.
We've done a research / research into consumer attitudes.
She's found a work / work in an investment firm.

NG~ LNE
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Exercise 4. The table below gives the currency used in a number of
countries.

Argentina peso Mexico peso
Brazil cruzeiro Netherlands guilder
China yuan Poland zloty
Denmark krone Portugal escudo
Finland markka Romania leu
France French franc Russia rouble
Germany Deutschmark Saudi Arabia riyal
Greece drachma Singapore dollar
India rupee South Africa rand
Iran rial Spain peseta
Italy lira Sweden krona
Japan yen Thailand baht

Hidden in this puzzle are the names of 20 currencies. See how many
you can find. In which countries are these currencies used?

G
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> X|IXDPIZZ2>|C|<

O|<|H|O|r|N|T|—|[o|>|r
> o~ |r|mmoir|—c

Articles

Exercise 1.
A Choose between a/an or one to complete these sentences.
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1. If there's thing | don't understand it's why
intelligent person like you is working in boring job like this.

2. We had only prototype made — it was too expensive to
make any more.

3. We should be able to arrange

meeting soon.

4. | can't remember when we met but | know it was on
Monday.
5. Ifthereis thing | dislike, it's working at the weekend.

6. The XP 300 computer has
make backup copies of software.

7. We had many difficulties at the beginning but
in particular caused us great concern.

8. I can't do more than thing at a time or | get confused.

disk drive so it is not easy to

problem

B Choose between a/an/one.

Our client, 1 subsidiary of 2 US private corporation
and 3 leading manufacturer of textile machinery is looking for 4
experienced Works Director to assume responsibility for
production at 5 of its British plants. Applicants should have 6 —
—— command of at least 7 foreign language, preferably more.

Salary according to experience but not less than £60,000 8 year.
Exercise 2. Insert the wherever necessary.
1. He has no experience of word processing.
2. She's a government tax inspector and works in Treasury.

3 exporters can receive help from

. Export Credit
Guarantee Department.

4. business we set up last year is doing well.

5. peseta went down against dollar yesterday.

6. EEC is made up of 12 member nations.

7. credit enables people to buy goods now
and pay later.

8. personnel department organizes training.

9 cash dispensers are machines which enable

customers to draw out money quickly from their bank.
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10. advertising gives information on events
and services, products and prices. aim is to
persuade consumers to buy.

Exercise 3. Tick the correct sentences. Add the where necessary in
the other sentences. You may need to add the more than once.

1. Knowledge of advertising code of practice is vital to those wishing
to work in advertising industry.

2. We want to film a TV commercial in Kingdom of Saudi Arabia.

3. Wales, Scotland, England and Northern Ireland make up UK.

4. The "Think small" Volkswagen Beetle advert was one of most
successful advertising campaigns of the 20-th century.

5. We are going to Czech Republic this summer.

6. Four major brands, AOL, Yahoo, Freeserve and BT, all achieve
awareness of over 40% amongst the UK adult population.

7. This year the sales conference is in Netherlands.

8. Next year | am going to work for an advertising agency in US.

Exercise 4. The or no article?

A
Expertly handling over 8.7 million tones of 1 cargo a year, 2
Port Rashid is 3 Gulf's No.1 port boasting 4
superb facilities and 5 easy communications by 6 road,
7 rail and 8 air. 9 red tape is cut to a minimum
and there's no fuss when shipping 10 goods both in and out.

Close to 11 city centre and with 12 Dubai's world —
famous five stars hotels near at hand, 13 Port Rashid is probably
14 most relaxing place in 15 world for 16 busy
exporter to do 17 business.

B
Dear Dr Smith,
We are thinking of setting up a factory in 1 India for 2

— manufacture of 3 products made of 4 plastic and would
like to start this venture with 5 technical co-operation. 6
plastics industry is still relatively underdeveloped and we would
welcome 7 outside help.
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8 market for items such as 9 tableware, 10
picnic sets, 11 kitchen utensils and so on is a promising one,
given 12 continuing consumer boom on 13 Indian sub-
continent.

We have learnt from 14 Commercial Attaché at 15
French embassy in 16 New Delhi that you are 17 biggest
manufacturer in this line. We are therefore making approach to find out
if you are able to provide 18 assistance technically or financially.
We look forward to hearing from you soon, as we wish to benefit from
19 World Bank's recent announcement of 20 substantial
loans for 21 joint ventures of this nature.

Exercise 5. The text below is about the filming of a television
advertisement using a famous Brazilian football star. There are no
articles in the text. Write in the articles a, an, or the where appropriate.

Ronaldinho smashed window in centuries-old cathedral of Santiago
de Compostela while filming advert for television today. Lickily for
Barcelona star, window was only small, modern addition to Spain's
famous cathedral in Galicia. Brazilian blundered after being asked to try
scissor-kick beneath cathedral's 12™ century Portico de la Gloria (Portal
of glory). "I asked Ronaldinho to hit ball as hard as he could and he had
bad luck to hit window", said advert's director Emil Samper. "It was my
fault".

From the Evening Standard

Exercise 6. A The passage below is the first part of a text about
'subvertising’. Complete it with a / an / the. Put 6 if no article is
necessary.

'Subvertising' is 1 ... combination of 2 ... words "subvert" and
"advertising”. Indeed, subvertising consists in subverting or sabotaging
commercial as well as political advertisements that are displayed in 3 ...

public places.
Here is 4 ... simple example: 5 ... advert for 6 ... famous brand of 7
cigarettes depicted 8 ... handsome middle-aged man gazing

thoughtfully into 9 ... distance.
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10 ... caption was four words long: The more you know... This ad
was easily subverted by someone who just added 11 ... following words:
...the less you smoke.

B
In the second part of the text, all eight instances of the definite article,
the, have been removed. Insert them back where they belong.

Purpose of subvertisers is usually to encourage people to think, not
only about products they buy, but also about nature of society they live
in.

There are a number of similarities between advertising and
subvertising: both are very often creative, witty, direct and thought-
provoking.

However, differences between two are enormous. While goal of
advertising is ultimately to increase consumption and corporate profits,
subvertising aims to make people aware of constant pressure they are
under to buy things, to spend money, to " shop-till-you-drop"”, so that
they may be able to resist that pressure.

C
In the third and last part of the text, there are no articles. Write ina /
an / the where appropriate.

In addition, subvertising is reaction against invasion of public places
by hoardings, posters, slogans, logos, etc, which some people say
"pollute our mental environment". It is attempt to "reclaim streets", to
free our personal space of those consumerist messages which can be seen
or heard left, right and centre in our cities.

While one cannot ignore that in eyes of law, altering hoardings is
considered minor form of vandalism, one has to recognize that
subvertising is form of creativity and way of exercising one's freedom of
speech.

Adjectives / Adverbs

Exercise 1. Put the word in brackets in its correct form.
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1. Cheques should be crossed and made
(pay)

2. With the smart card and electronic funds transfer at the point of
sale we are becoming a society. (cash)

3. Expenditure on training is tax- . (deduct)

4. We would wish to be your distributor for the Northern
region. (exclude)

5. All jobs require a knowledge of word processing. (secretary)

6. Rents, dividends, capital gains and other forms of income
are liable to tax. (earn)

7. We operate a pension scheme (*AmE: pension plan) for
executive staff. (supplement)

8. We see the Japanese market as one of great importance; if
we can do well there, we can do well in the Far East in general.
(strategy)

9. The figures we've been given are extremely —— , there are
mistakes everywhere. (accuracy)

to Red Arrow plc.

Exercise 2. Which is correct? Choose the right phrase in italics.

1. The issues raised / The raised issues at the last meeting are no
longer so important.

2. The main advantage / The advantage which is main of her idea is
that it is so cheap.

3. The shares issued / The issued shares by IMTEX plc were selling
at 157p.

4. The consumers questioned / The questioned consumers during the
survey found that the product with code number CD-40 had the most
flavour.

5. The ordered articles / The articles ordered have been sent by air
parcel post.

6. A major feature / A feature which is major of the new line is its
appeal to the youth market.

7. Getting the correct export documentation together can be a time-
consuming and involved process / process involved.

Exercise 3. Put the following adjectives with the correct noun in each
sentence. You may refer to the dictionary for this exercise.
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rough far-reaching firm heated
stumbling vested last stiff
high common viable fruitful

1. We're going round in circles. Let's just see if we can find some —
ground.

2. She gave a commitment to re-open pay talks.

3. Profit-sharing gives everyone a — interest in the success of the
firm.

4. The telecommunications revolution will have a effect on all
our lives.

5. The only solution would be to design a new engine.

6. After a discussion she stormed out of the meeting.

7. At a— guess I'd say we'll need to take on another 20-30 people.

8. The defence of the environment has never been a priority for
certain industrialists.

9. We're facing competition from cut-price imports.

10. The biggest — block to economic recovery is high interest rates.

11. We look forward to a collaboration between our two firms.

12. We would only sell at cost price as a resort.

Exercise 4. Below is an advertisement for a burglar alarm. Combine
these adjectives and adverbs and insert them in the blanks.

superbly sophisticated guarded closely

highly designed guaranteed fully

For years the prototype design of the new 1 -2 Triple
Star burglar alarm was a 3 -4 secret. It still is but now you,
the public, can enjoy the benefits of one of the most 5 -6
confident of its performance that it's 7 -8 for five years.

FOR FUTHER DETAILS ...
Word Formation

Exercise 1. Make nouns from these verbs and insert them into the
letter below. Use each word once. Be careful of plurals.
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sell record enquire promote deliver

advertise  exhibit complain expire agree
perform distribute decide compete
manufacture

This is just to note the 1 made at our last meeting.

a) We need to make a greater effort in terms of 2 in order
to combat the increasing 3 from other 4 . To this end we
will be running a new 5 campaign at the International 6 in
November.

by A7 will be kept of all 8 and these should be
followed up systematically.

c) All 9—— must be made promptly to ensure we minimize
customer 10 ——.

d) Anewll 12 will be negotiated on 13 of

the present contract. In return for a better 14 on your part we will

allow a further 0.5 per cent commission on total 15

Exercise 2. Complete the second sentence in each pair with another
form of the underlined word.

1 During a negotiation, her face never shows any emotion.
She seems completely
2 The previous manager had lied to his staff and was no longer
credible.
He had lost all his
3 People criticised him because they found him weak.
People criticised him for his
4 A good manager should always have a lot of patlenc
A good manager should never be :
5  They liked her because she was always so calm.
What they liked about her was her

Exercise 3. Fill in the gaps with different form of the word in
brackets. The new form may be a noun (singular or plural), verb or
adjective.
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A
1. Global (warm) and the
(threat) the planet.

(destroy) of the environment
are

2. Green (active) and other pressure groups are becoming
increasingly (influence) in determining (environment) policies of
large companies.

3. Genetic (engineer) is very (controversy), but many

developing nations see it as the only way to ensure continuing
(grow) in agricultural (produce).
4. Their government's (economy) strategy is one of rapid ——
— (industrialize). This has both (strong) and (weak).
B

1. TPS had a big impact on
sectors of the (economic). Generally, it has made manufacturing
much more (produce).

2. It is important to make a detailed (analyze) of which items
and features add value, and which don't. There is no point making
(improve) if the customer isn't willing to pay for them.

3. In a badly run factory, many processes are
levels of inventory are (exceed).

4. With JT, (deliver) to the factory gate or the
(assemble) line is made only when it's needed.

(industry) processes in many

(waste) and

Exercise 4. Complete the table with the correct form of the words.

Verb Past simple Past participle
lgoup
2 grow
3rise
4 fall

Verb Noun
5 grow

6 expand

7 contract
8 improve
9 recover
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10 vary
11 halve
12 deteriorate

Exercise 5. Complete each sentence with the correct form of the
word in italics. Sometimes you will need to use a negative form
(de-, un-).

1. lead
a It's the company in the field.
b It's the market .

¢ She showed excellent ability.
2. motivate
a Sense of achievement is probably the number one
factor.
b I left my job because it offered no new challenges. | was bored
and
3. manage
a change in a fast-moving world isn't easy.
b This situation is out of control. It's completely ———.
4. satisfy
a job well done gives me a great feeling of
b My working conditions area terrible. They are totally ———.
5. analyze
a She's good at separating a complex problem into its parts —
she's very

b On the whole, | agree with your

Exercise 6. Change some of the words in this extract from a letter so
that it makes sense:

... state the assumptions underlying the forecasts.

42



I was very satisfy with the poor results in Germany. As you know this
is a key continent market, the population is young and wealth, and
although you were optimism about the expect profits we have in fact
been very success in gaining a foothold in this market. This is all the
more disappoint given the promotion work we put in two years ago.

I know that it is a competition area in which to do business and that
large German industry concerns are dominate but I nevertheless feel we
should be one of the lead suppliers on what is a grow market.

This whole matter is urge and | would like next quarter's results to
show a drama improvement. Therefore, I suggest ...

Exercise 7. Complete the table.

Verb Noun
1. exhibit
2. launch
3. persuade
4. .. promotion
5. ... publicity
6. research
7. ... run
8. sponsor
9. target
Quantifiers

Exercise 1. Complete the sentences by inserting one of the following.

all any each every

1. We sell ... type you like.

2. We are involved in ... the stages of wine production and
distribution.

3. We have studied ... step in the distribution process.
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4. We studied ... of the major wine producers. ... of them have some
advantages.

5. You asked me if we can supply ... retailer in the north of England.
In fact, we can reach ... one within a 30 mile radius of Newcastle.

6. We are involved in ... aspect of wine distribution.

7. ... major wine producers have suffered from the recession.

Exercise 2. Complete the following sentences with:

either neither too nor or
both

1. John and Sam ... agree. Peter does ... .

2. ... Simon ... Ann agree with you. They ... think you are crazy.

3. You can ... leave the firm of your own free will ... be fired. In any
case, | want you out.

4. ... Peter ... Roger like living in London. I don't like it ... .

5. ... Marketing and production share the same opinion about the
need for higher quality. However, ... of them have come forward with
any concrete proposals.

Exercise 3. Complete the memo appropriately using few, a few, little,
a little. (Note that this memo contains more examples of these words
than you would normally find in a memo of similar length. The idea is to
give you practice in using them correctly).

Memo — (os) 1. also memorandum — a note from one person or office
to another within the same firm or organization 2. a note of something to
be remembered: | made a memo on my memo pad to buy more coffee.

MEMO

TO: Mr Smith
FROM: Jamina Kerdy

This is just a summary of what was discussed at the joint marketing
meeting (Perfumes Division) last month so as to keep you up-to-date
with developments.
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Crescendo

Sales figures were 1 disappointing as very 2
wholesale merchants are willing to stock and push the product. The
margin available to them has been kept low and there is consequently 3 —
incentive for them to make the necessary effort. However, sales
have picked up 4 in the last two months or so.

Dark Gypsy

5 consumers (only 18% of those polled) feel that the
packaging is attractive and sales have suffered as a consequence.
However, artwork for a new pack has been finalized and 6
sample packs circulated for testing purposes.

Musk

Tests have demonstrated that customers have no marked preference
for any particular colour so, after 7 hesitation, we have chosen
black to give an image of luxury.

Takaoka/Femme Fatale/Radiant Moon

Even with heavy discounts, 8 of these products have sold
well and they will be discounted at the end of the year. Your ideas on
replacement items would be more than welcome.

Finally, could you please investigate the situation in Greece? We get
or no information from our agent in Athens and I'm beginning
worried about the situation there.

9
to get 10

Exercise 4. Complete this letter using:
no none some any much many

Dear Mrs. Lambert,

Distributorship Agreement: BURO cartridges
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Clinton West Jnr. Has requested that | contact you with reference to
this agreement with you for the sale of BURO cartridges in the USA. He
has tried on 1 occasions to reach you at work but has been
repeatedly told that you were absent.

This agreement provides for the payment to Mr. West of $0.005 for 2
cartridge sold by you, for monthly reports of sales made, and
quarterly payments computed with relation to sales.

Since this agreement was signed, 3 payments have been made
but only at irregular intervals. Not 4 reports have been sent (five
in the last 18 months) and 5 commissions at all have been
received over the past year.

You are clearly in breach of contract and in order to avoid 6
legal action would you please forward by return:

1. A report on sales of BURO cartridges to date.

2. Payment by check of 7 sums owing on the said
sales.

Your agreement with Mr. West is over three years old. For 8
of the time you have chosen to disregard its obligations. 9
client's letters has been answered in the recent past.

Therefore, in order to avoid wasting 10 time, | am sending
this letter by telecopy and expect a prompt response, certainly 11
later than by the end of this month.

of my

Very truly yours,
Randolph T. Zick
(Attorney at Law)
Prepositions

Exercise 1. Complete each sentence with a preposition from the box.

[ for/on/to/with/to |

1. We need to agree the date of the relaunch of our new
series.

2. Tom apologized making so many mistakes in his
report.

3. A good manager should listen suggestions from staff.
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4. 1t was my mistake, | know. | have already apologised
the director.

5. I couldn’t agree the others that our suppliers were
responsible.

Exercise 2. Fill in the missing letters of the prepositions below. Here
are the letters you need: deeffinnnooooorrrtuv.

1. I have a good job. I'm a salary

2. I'm not paid enough. It's not fair. I'm

3. He's paid too much. He doesn't deserve it. He's

4. They pay my salary

5. The company paid

$40,000.

paid.
my account at the end of the month.
my laptop.

Exercise 3. Fill in the gaps with the prepositions in the box.

back back for from in in on on
outof over with

1. I'm calling connection your job advertisement.
2. How nice to hear you!

3. Thanks calling.

4. Can | put you hold?

5. Sorry, she's the office.

6. Sorry, she's another call.

7. Can you ask him to call me ?

8. Isthat "i" as Italy?

9. Let me read that to you.

10. Can | just go that again?

back by for for into  of off on up
up with  with

11. Just bear me a moment.
12. Can you speak a bit?

13. It's a bad line. You keep breaking
14. We got cut . Where were we?
15. What time would be good you?
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16. What time are you thinking ?
17. Can you leave it ?
18. I'll look it and get to you.

19. I need to check and see what's going :
20. I'll send a replacement special delivery.

Exercise 4. Underline the correct prepositions in italics.

1. I work for / on / to a family-owned business.

2. | specialize in / on / to lighting installations.

3. My background is for / in / with engineering.

4. I'm responsible about / for / of the initial contact with the client.

5. My role is for / in / to talk to the architects.

6. Somebody else looks at / on / to the detailed specifications.

7. There are a number of other people that I liaise from / to / with on a

day-to-day basis.

8. I report for / to / under the Head of Business Development.

9. My wife works in / on / to the loans department.

10. She deals of / on / with both small and medium enterprises.

11. She's in charge from / of / to a small team.

12. I'm working for / on / to an interesting project.

13. I'm a journalist — I spend a lot of time working at / for / on my

own from home.

14. My brother is off work / out of work — he's been unemployed for

two months. 15. My sister off work / out of work today — she's got a bad
cold.

room available

Exercise 5. Fill in the gaps with the prepositions in the box.

at at at at for for from in
in in off on on to with

1. 1 was very pleased to hear that you will be here
China January.
2. I'm mailing you

(or from) your website. Do you have a
one person on the night of Wednesday 25

January?
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3. I'm travelling flight LH788, Frankfurt
Guangzhou.

4. The flight leaves 11.15am Tuesday 24 January.

5. It's due at 9.30 on Wednesday 22 March.

6. It arrives Terminal 2.

7. I'm staying the Marriott.

8. A driver will be waiting you the airport, holding a
sign your name on it.

Exercise 6. Underline the correct prepositions in italics.

1. How much is the insurance to / on your car?

2. Do you have insurance for / to anyone to drive the car?

3. You have to take out / take up building and contents insurance as
a condition of the mortgage.

4. The policy provides insurance against / in favour of loss or
damage by / up to $5,000.

5. We've insured all our IT equipment for / with over a million
euros.

6. Can you claim the damage by / on your insurance?

7. They made a claim for / of damages.

8. Thereisarisk to/ of consumers by / from these products.

9.  We are at/ with risk to be / of being sued.

Exercise 7. Fill in the gaps with the prepositions in the box.

about at at back by for for

for for from in in in in in

of on on over to to to with
1. I'm writing regard job vacancy ref. no. TH729.
2. I'm writing relation job vacancy ref. no. TH729.
3. Many thanks all your help.
4. 1 would be grateful any information you have on this.

5. Have a good look at the report and get
have any questions.

me if you
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6. I'm sure that | can count
(=during) future months.

7. We will contact you again

8. I have been looking
ordering some office supplies.

9. particular, | need paper and cartridges suitable
canon photocopiers.

10. I'm writing to complain
your company.

11. the meantime, please don't hesitate to contact me if you
have any questions.

12. We are still waiting

your continuing commitment ——

the near future.
your website and am interested

the poor service we've receive—

delivery these parts.

13. The goods must be delivered to Latvian port 24 April —
the latest.

14. Please call me my direct line, 123 456 7890.

15. Good luck everything.

Exercise 8. Fill in the gaps using: by, in, on.

spend money
invest money
make a purchase
raise capital

plant and equipment.
plant and equipment.
credit.

issuing new shares.

N =

Exercise 9. Fill in the gaps with the prepositions in the box.

about at back in in in into for
of on on on on to to to
with

1. Take a look this picture. What does it tell you our

company?
2. I'm divided my talk
3. Right, let's begin

four main parts.
the first slide.

4. Let's move the second point.
5. This leads me my third main point.
6. I'll come this in a moment.

("on" is possible in #6, but isn't the answer here.)
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7. My own view this is simple.

("of" is possible in #7, but isn't the answer here.)

8. | think there ate three questions to focus

9. As you can see this next slide, ...

("in" is possible in #9, but isn't the answer here.)

10. So, conclusion, | hope that my talk has given you a good
overview our company.

11. Thank you all coming.

12. Here's my email address
touch.

case you want to get

Exercise 10. Complete the sentences with the correct preposition.

1. We look forward ... hearing from you.

2. Please read the instructions carefully ... switching on the
machine.

3. We are thinking ... withdrawing the LS30 from sale.

4. They got the inspection finished ... working round the clock for
three days.

5. They were all in favour ... redesigning the product.

6. Loren said clearly that they were opposed ... testing cosmetics
on animals.

Exercise 11. Complete the sentences with the words from the box.
There are more words than you need.

around / down / for / in / off / out / up / up

1. The conference planners have provided a free day on Saturday to
give everyone the chance to look the city.

2. 1 was planning to visit the New York office next week, but now
I’ve put it because of pressure of work.

3. We would like to take your offer to meet us at the airport
when we arrive.

4. The company restaurant doesn’t offer very exciting food. I think
we should take our customers for a meal.
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the

5. The sales staff invited us for dinner, but we had to turn
invitation, as our plane was leaving at 7 p.m.

Exercise 12. Complete the sentences with the correct preposition.

1. They put a lot of money ... the project.

2. The project had to be put ... due to production delays.

3. Once we had got ... the joint venture, it was difficult to get ... of it.

4. Companies are often unwilling to give ... their independence.

5.1'd like to take ... your offer of collaboration.

6. The company was put ... by the size of the investment. They
decided instead to go ... partnership with a local firm.

7. They made ... for their lack of financial investment by doing a lot
of the ground work.

8. We could only pull ... of the joint venture if they gave ... their
position in the market.

Exercise 13. Complete each phrase with a preposition from the box.

back by for in into  on out of
over to through
1. A current asset can be turned quickly cash.
2. "Accounts receivable" is money owed customers
3. "Accounts payable" is money owed suppliers.
4. "Financial assets" are investments another company.
5. "Provisions" includes money set aside bad debts.
6. Bondholders have to be paid at maturity.
7. Shareholders' equity grows reinvested profits.
8. A highly leveraged company has taken a lot of debt.
9. "Book value" is the value of a company if it went business.

10. the long term a company needs cash to pay the debts.
("in™ is possible in # 10, but it isn't the answer here.)

Exercise 14. Complete the letter with suitable prepositions.
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Dear Mark,
This is to confirm that | will be staying 1
October 15 3 October 21 4
please arrange for somebody to pick me up 5

Sydney 2
the Pacific hotel. Could you
the airport?

| have 6 last received the report 7 the marketing
division 8 New York. These are the most important points you
should know:

a. The Dolce Vita promotion should be completed 9 20
September 10 the latest. Sales figures will be sent 11 you

when they are available.

b. The launch of the Pacific sun lotion has been a success. Over
11.000 will have been sold 12 the end of September.

c. 15.000 merchandising units are being shipped 13
14— November as requested.

d. We are having problems with our operations in Latin America. It is
proving difficult to get goods cleared 15 customs rapidly. Many
clients are insisting on credit terms 16 the usual 30 days.

e. Current marketing plans are to be finalized following receipt of all
relevant data 17 John Price. As | understand it, the idea is to aim
more of our products 18 the lower middle-class income group.

f. The next Joint Marketing meeting will be held 19 4
November. We will start 20 9.00 a.m. and hope to finish
sometime 21 midday.

Australia

See you soon.
Text Connectors

We use various words and phrases in a sentence to express a
relationship between what we are about to say and what we have just
said. The table below contains some common examples of sentence
linkers:

Types Linking expressions Discourse
examples
1 2 3
additive linkers Furthermore, Kuwait's oil will
(giving extra In addition, last for more than
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information)

Moreover,
Similarly,

On top of this,
What's more,

At the same time,
Besides,

200 years at current
production  levels.
Moreover, new
reserves continue to
be discovered.

adversative linkers
(introducing
contrasting
information)

However,

Nevertheless,

Despite this,

Alternatively,

By contrast,

Conversely,

On the other hand,
On the contrary,

Her aim is to
punish the criminal.
Nevertheless, she is
not convinced that
imprisonment is
always the answer.

casual linkers
(introducing the
result of previous

Consequently,
It follows from this,
For this reason,

Oxford and
Cambridge have a
large income of

information) As a result, their own. For this
So, reason, they are not
Accordingly, in quite the same
Therefore, position as other
Thus, universities.
Hence,
temporal linkers Then, We look forward
(expressing a After that, to the Commission
relationship of time An hour later, studying this
or sequence with Finally, agreement. In the
the previous At last, meantime, we are
information) In the meantime, pressing ahead with
Soon after, our plans.
Previously,
First,

actually adv 1. used for emphasizing what is really true or what really
happened: We've spoken on the phone but we've never actually met.
2. used for emphasizing that something is surprising: | think she
actually agreed to go out with him.
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3. spoken used when correcting a statement: It was yesterday, no
actually it was Monday morning.

4. spoken used for admitting something: "Did you spend much
money?" "Well, yes. Quite a lot, actually."

nevertheless adv despite a fact or idea that you have just mentioned:
It's a difficult race. Nevertheless, about 1,000 runners participate every
year.

whereas conjunction used for showing that there is an important
difference between two things, people, situations etc: Doctor's salaries
have risen substantially, whereas nurses’ pay has actually fallen.

To make good presentations, business reports and proposals you have
to use certain phrases.

The phrases you need

Introduce a new topic

regarding, with reference to, in relation to

Add a related point

moreover, furthermore, in addition

Show a consequence

so, therefore, as a result, for this reason

Give an example

eg, such as, for example, for instance, in particular, especially, above
all

Explain by rephrasing

ie, in other words

Say the real situation

in fact, actually, as a matter of fact

Sequence

first(ly), second(ly), third(ly), finally, the first stage / step is ..., then
..., and after that ...

Talk generally

in general, on the whole, in most cases

Add surprising or unexpected idea

however, even so, nevertheless

Make a contrast
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in contrast, on the other hand, whereas, while

Stte known information

of course, obviously, clearly

Conclude

in conclusion, on balance, overall, taking everything into
consideration

When using linking words, think about their position in the sentence:

o  Most of the examples in "The phrases you need" can be used at
the beginning of a sentence, and where appropriate are followed by a
comma (ie where you would pause in speech).

e Many of these words can also be used in the middle of a
sentence after and:

..., and in fact ...
..., and therefore ...
e A few are used immediately after a comma. These include:
especially whereas, such as

Exercise 1. Complete the presentation extract with these words: as a
result, due to, even though, however, in spite of and moreover. Use a
capital letter where necessary.

We are operating in a very difficult business environment, and this is
largely 1 ... the high price of oil. Energy costs are one of the biggest
costs in our business, 2 ... we've introduced a lot of energy-efficient
machines in our factories over recent years. 3 ... this investment in
technology, energy still accounts for 38% of our direct costs — and 4 ...
it's very difficult to increase profit margins. 5 ..., it's not all bad news.
Market share is growing slowly and we've signed some important new
contracts. 6 ..., our recent acquisition of a company in Brazil gives us
access to the Latin American market for the first time.

Exercise 2. Underline the correct words in italics.

1. Sales rose in Germany and France. Moreover / Therefore, they rose
in Poland, Hungary and the Czech Republic as well.
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2. Sales increased in Germany and France. Above all / In contrast,
they were flat in Poland and Hungary.

3. Sales rose in Germany and France. For example / In fact, they rose
by over 10%.

4. In general / Furthermore, sales were strong in Western and Central
Europe. However, they fell slightly in Spain and Portugal.

5. Sales rose strongly in Germany and France. On the whole /
Therefore we will open new offices in Frankfurt and Marseille next year.

6. Sales were up in Western Europe. In particular / For this reason,
France and the Benelux countries showed strong growth.

7. Overall / For instance it was a good year. Sales were up in all
major markets.

8. Sales were strong in Brazil. Even so / Clearly this was due to rapid
growth in the economy.

Exercise 3. Select connectors from the list below to complete the
sentences.

however  moreover despite thus in addition
although

1. ... investing nearly $20m in the project, they soon ran out of funds.

2. ... profits are high at the moment, we must expect a downturn next
year.

3. They acquired two US companies in 1993. ..., they bought several
smaller European enterprises in the same year.

4. The company developed a very good me-too product. ..., they
found it impossible to break into the market.
5. There have been many successful rivals. ..., these products have

also saved their companies a considerable amount in product
development costs.

6. They developed an IBM clone and ... broke into the lucrative PC
market.

Exercise 4. Complete the following short newspaper article using:
however as a result despite due to
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BPL's printing division yesterday announced its first annual loss for
23 years and said that, 1 , would not be paying a dividend for the
current 12 months.

BPL's problems have been created by substantial disruption and strain
on recourses 2 the opening of a large new factory, increased
competition and high interest rates.

3 , the other two BPL divisions were trading profitably 4 ——
— suffering tighter margins.

Exercise 5. Complete this paragraph using:

however because of as a result
furthermore

Not too long ago, many American firms had little or no interest in
exporting 1 the complexities involved. Today, 2 ,
international business represents a major part of their total sales volume
and profits. By selling world-wide, they can improve economies of scale
in production, marketing and distribution. 3 , the exporter can
spread fixed costs over more products which reduces production costs
and increases profits. 4 , lower costs can mean a lower sales price
that can, in turn, open up new markets.

Exercise 6. This is the final part of the report. Complete it using
appropriate expressions of result and contrast.

Conclusion

1 of its higher capacity the quay solution would generate
higher benefits from about year six onward. 2 it must also be
pointed out that the pier solution is much less expensive and would be
operational at least one year earlier, 3 , benefits would flow
sooner.

4 the quay would have a rate of return of 10 per cent that is
unacceptable in a country where the opportunity cost of capital is usually
considered to be in the region of 12 per cent. 5 the pier solution,
with a rate of return of about 16 per cent, would seem to be preferable.
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Exercise 7. Below is a memo on the subject of office re-organization.
Choose the correct linking words.

FROM J.AKing Date 5 Oct

TO A.Tolsen RE Staffing

I have several suggestions concerning office reorganization. 1 (First /
As a result / Nevertheless,) | propose that we move Mrs. Sinclair into the
accounts department to help Mr. Banks 2 (consequently / since/although)
there have been a number of complaints from staff that pay slips have
been late and certain payments have not been processed as soon as they
should have been. 3 (In addition / Secondly / Despite this) Mr.Banks has
been requesting extra staff for some time.

4 (Secondly / Consequently / However) | suggest we take on a temp
over the summer period to handle incoming telephone calls and enquiries
in the mail order section. 5 (Owing to / Moreover / Although) the
volume of orders has not increased the new computerized system has
proved to be more time-consuming than anticipated. 6 (Consequently /
For example / Next) Mrs. Kereasky and Mrs. Davies have had more
work to do than they can cope with.

7 (However / Thirdly / Thus) | recommend that we take on a new
order clerk in the sales department. A number of errors have been made
recently 8(owing to / despite / while) a lack of available staff at peak
times.

I am aware of that these changes will involve extra expense. 9
(Finally / On the other hand / Furthermore) they will, | believe, save
money in the long run in terms of increased efficiency.

Exercise 8. Complete these four paragraphs taken from a report by a
Chief Information Officer. Read carefully to see how each sentence and
each paragraph links to the one before. Write a capital letter where
necessary.

clearly in particular regarding

1. the longer term, there have been several requests by
employees to change our office computers from Microsoft to Apple. 2. —
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—— this id something that we have to consider, as apple has some
significant advantages. 3 , Apple offers a better operating system
and is less vulnerable to hackers and viruses.

in fact moreover on the whole

vy

5. we've noticed that many other people bring to work the Mac
laptops that they use at home. 6 , this does not seem to create any
serious problems — the office suite runs perfectly well on a Mac.

for example however secondly

7. , there are some serious obstacles to adopting apple as the
standard platform throughout the organization. Firstly, there is the
question of price. Apples are significantly more expensive — they're
targeted at the consumer market where fashion and design bring a
premium price. 8 , there are some serious technical issues. SAP, 9
, doesn't run on Macs, and our IT support staff are unfamiliar with
the Mac operating system.

on balance so whereas

10 , to sum up, Microsoft offers familiarity and ease of
technical support at a reasonable price, 11 Apple offers design and
greater security at a higher price. What conclusions can be drawn? 12 —
——, it seems that the best option is to continue using Microsoft PCs for
the majority of staff. We will of course continue to monitor the situation,
particularly as the internet replaces Windows as a day-to-day software
platform.

Supplementary exercises

Exercise 1. Put the words in the right order. Write answers under the
correct heading below.

a. Can me to ask you back him call?
b. Do you be he'll know how long?
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c. Hold check. just on a moment I'll.

d. I'll sure the message make she gets.

e. I'm sorry she's maternity leave but on.
f. Right, you waiting to keep sorry.

g. She's at desk her at the moment not.
h. What's connection with it in?

Ask the caller to wait

1

After waiting

2

Explain someone is unavailable
3

4

Ask for information

5 (caller)
6 (secretary)
Leave a message
7

Promise action

8

Exercise 2. Put the dialogue between secretary and caller into the
correct order.

(Secretary's phrases)

a. Sorry, she's out of the office right now.

b. Of course. Can you give me your name?

c. Good morning, Logistica.

d. Right, I've got that. It's James Matthews about the containers in
Hamburg.

e. Is there anything else?

f. And what's it in connection with?

(Caller's phrases)
g No, that's all. Thank you for your help. Goodbye.
h Hello. I'd like to speak to Lena, please.
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i It's about the containers in Hamburg.

j Could you ask her to call me back?

k Yes, that's right.

| Yes, it's James Matthews. Lena knows me.

1(S)... 2(C)... 3(S)... 4(C) ...
5(8)... 6(C)... 7(S)... 8(C)...
9(S)... 10(C)... 11(S)... 12(C) ...

Exercise 3. Three people are involved in this jumbled conversation,
Mr. Thomas of Jetset Services, Mr. Blade of Sybil S.A. and a
switchboard operator. Put the conversation into the correct order.

His number's busy. Would you like him to call you back?

Yes, speaking.

Sybil S.A. Can I help you?

Right. Well, thank you for calling.

I'm afraid he's on the line at the moment. Do you want to hold or
leave a message?

6. Hello, is that Blade?

7. My name is Michael Thomas of Jetset Services. I've been trying
to get through to you. I'm phoning to find out whether the display stands
| ordered last week have been sent off.

8. No, it doesn't matter, I'll hold.

9. Mr. Blade is free now, I'll put you through.

10. Yes, they've just been sent off and should arrive in the next
couple of days. If there's any problem give me a call.

11. Hello, this is Michael Thomas of Jetset Services. Could | speak
to Mr. Blade in Customer Services, please?

12. No, I'll hold.

13. Thank you. Goodbye.

14. Oh good. Yes, I will, but I hope it won’t be necessary.

agrwdE

Exercise 4. Read the dialogue about arranging a meeting. Choose the
best word to fill each gap from A, B, C or D below.

Ann: HiJim-1
Jim: Hi.

Ann.
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A: Jim — we need to meet up sometime to discuss the Frankfurt Trade
fair.
J: OK. What time 2

be good for you?

A: What about 3 Monday?

J: Let me see. No, sorry, | can't 4 —— then. Could we meet on
Tuesday 5 ?

A: My schedule is quite 6 on Tuesday, but I'm free later in the
afternoon.

J: OK. What time would 7 you best?

A:8 we say 6 pm? Or is that too late?

J: well, it is really. I'd prefer a bit earlier if you don't 9
A: Is five OK?

J: Yes, that 10
A: Perfect. 11

fine. That's much better.
send an email to confirm.

J: OK. 12 calling.

1LAI'm B This is C Here is D Speaking
2. A should B could C would D can

3. A the next B at next C on next D next

4. A make B make it C be D arrange
5. A alternative B in place C instead D instead of
6. A full B occupied C complete D engaged
7. A convenient B suit C prefer D advantage
8. A will B shall C how D what

9. A mind B care C worry D trouble
10. A could be Bseemsme  C feels D sounds
11. Al BlId cld DI'm

12. A Thanks for B Thanks for your C Ithank you D Nice

Exercise 5. Use the following idioms to complete the sentences. In
one sentence there are two possible answers. Which one? (If you do not
know any of these idioms consult a dictionary).

in the red hard up make ends meet
like hot cakes at a price money for old rope
a hard bargain under par anarmand a leg
on stream foot the bill on a shoestring
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1. He's risen to CEO but ; his marriage and health are in ruins.

2. It's the third month in a row my bank account has been and
the bank manager is getting rather impatient.

3. He's been recently — another victim of stress and the mid-life
crisis!

4. Three hours a day in the office, hardly anything to do and a salary
twice the national average — it's :

5. Many people say that it is up to industry and not the taxpayer to —
—— when the environment is damaged by pollution.

6. I'm this month — you couldn't lend me $200, could you?

7. It is difficult to in a high cost capital city if you only have
one salary.

8. The power station should come by the end of the decade.

9. She drives — she wants discount and payment at 180 days.

10. We have to run our department — all the other departments
get twice as much money for their budget.

11. We launched the new line two weeks ago and it's already selling —

12. The tunnel finally opened but it cost

to built it.

Exercise 6. What do you understand by the following?

1. I don't think Richard is pulling my leg.

2. Exporting to a certain number of countries is made difficult by the
quantity of red tape.

3. The strike was called off at the eleventh hour.

4. Manufrance went bust in the 1970s.

5. Stop splitting hairs; you're looking for differences where there
aren't any!

6. The job was a piece of cake.

7. 1 wasn't born yesterday.

8. The dummy run is scheduled for next week.

9. We're meeting again next week to tie up loose ends.

10. Whenever James and | go out in the evening we end up talking
shop.
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Exercise 7. What do the abbreviations stand for? You can refer to
supplements 2, 3.
C/N
D/N
A/C
L/C
B/L
c.i.f.
f.o.b.
c. and f.
D/A
0. D/P

Boo~Nooor~wOE

Exercise 8. Which abbreviation fits the definition? Choose from the
box.

EC c.i.f. D/P L/C D/A
B/L B/E c.and f. f.o.b. sp.ex

1. The formal union of some European countries under the Treaty of
Rome.

2. A document by which a buyer undertakes to pay a seller through a
bank if the seller delivers the goods according to the terms of the
contract. It can be documentary or irrevocable.

3. A document signed by a ship's Master to say that he has received
the cargo, to which it acts as title.

4. A contract in which the seller agrees to pay for the transport of the
goods to their destination and for insuring them on the journey.

5. A contract in which the seller pays for the delivery of the goods to
a given destination.

6. An order to pay for goods. It is drawn by an exporter and requires
payment by the buyer, who must accept it formally by signing his name.
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7. The documents are supplied only when the money is paid.
8. The documents are supplied when the bill of exchange is accepted.

9. A special price for goods sold overseas, usually less than for goods
sold at home.

10. A contract in which the seller pays all charges up to and including

the loading of goods on to the train ship or which will deliver them to the
buyer.
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PART 2.
DIFFICULT WORDS

The words in this part are similar in meanings and are sometimes
confused. Some theory and practice material below will help you to use
them correctly and avoid costly misunderstandings.

2.1 BARGAIN vs BARGAINING vs REBATE vs REDUCTION vs
REFUND vs DISCOUNT

We say someone has got a bargain if something has been bought at
an especially low price:
eg. We got a good second-hand printer for only $200; a real bargain!

We use bargain with the verbs strike and drive.

eg. 30% off list price! You drive a hard bargain.

eg. the unions and management struck a bargain over pay and
productivity late last night.

The verb bargain can be used in a variety of ways:

e  They bargained all day about prices. (=haggled / negotiated)

e | didn't bargain for her resignation. (=anticipated / expect)

e We are bargaining on your support. (=counting on / depending
on)

Bargaining means "negotiation". Collective bargaining consists of
talks between unions and employers over pay and conditions.

eg. The unions should try to secure their demands through collective
bargaining rather than unofficial strikes.

Discount and reduction are very similar and both refer to a cut in cost.
For example you could speak of a quantity discount or a quantity
reduction. A rebate is a refund of money which has already been paid.

We prefer one of these words rather than another with some nouns: a
tax rebate, reduction in price, a discount rate.
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The verb rebate is not used as a verb. However, refund is used as
both a verb and a noun:

eg. Take it back to the store and they will refund your money.

eg. | was overcharged and got a $45 refund.

Insert the appropriate word.

1. Those who are on low incomes are entitled to a tax

2. | got a second-hand Jaguar in perfect condition for the price
of only £10,000.

3. The store manager will —— the money if you're not entirely
satisfied.

4. They're going to drive a hard over import quotas.
5. We came to an agreement on staff representation after some
difficult with the management.

2.2. BORROW vs LEND vs LOAN vs OVERDRAFT

Neither a borrower nor a lender be.
(Shakespeare)

If you borrow money, somebody gives you it on a temporary basis:
eg. He's always borrowing money but he usually pays it back quite
quickly.

Lend is the opposite of borrow. It is an irregular verb:
eg. | lent him $120 last week.
eg. Could you lend me your car?

Borrow= take money, things (for a time)
Lend= give money, things (for a time)

A bank loan is a sum of money which a bank will lend to a person or
organization (the borrower) for a fixed period and usually with some
kind of approved security. Those who borrow money in this way have to
pay interest. The interest payable on a personal loan is added to the sum
at the start and the repayment is usually by equal monthly instalments.
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If you have an overdraft you are allowed to take out more money
from your bank account than you have in it. The bank charges interest on
a daily basis and is usually less than for a loan.

A Complete the sentences, using the correct form of the verbs.

1. If you want ... books from a library, you have to join or become a
member.

2. I asked my manager ... me some money, but he refused.

3. You could ... some money from your colleague without paying
interest.

4. Could you ... me ten euros till next month?

5.Can ... some paper from you?

6. The name of our company ... from French.

7. Could I ... your car from you until next week?

8. It was raining so my secretary ... me an umbrella.

B Write YES or NO in the boxes.

fixe known regular daily
d sum period repayme calculatio
nts n
of interest
loan
overdraft

2.3. BULL vs BEAR vs STAG
These terms refer to 3 kinds of speculators on the Stock Exchange.
The bear sells shares assuming that the market will continue to fall
and that his or her own selling will accelerate the decline. He or she will

then be able to buy back at a lower price.

The bull buys shares on a rising trend and hopes to sell at a higher
price and make a profit.
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The stag, in BrE is someone who buys newly issued shares in the
expectation of a heavy subscription and a quick rise in price.

When describing markets it is possible to say that it is a bear market
or a bull market; the market can also be said to be bearish or bullish.

Complete the sentences.

1. The government is privatizing the National Gas Industry. Shares
are being offered at the attractive price of 325p each. David Hunt wants
to buy 10,000.

2. Ordinary shares in Poseidon plc have increased from 175p to 460p
in the last month. Gerald Glynn is buying 5,000 shares.

3. There are rumours of a devaluation following worse than expected
trading figures. Amanda Ross is selling most of her portfolio.

2.4. EARNINGS vs INCOME vs REVENUE vs EXPENSES vs
PROFIT

Earnings are the sums of money earned by working. The word
earnings is always in the plural form:

eg. Women's earnings are often less than men's.

eg. You must declare your annual earnings to the Inland Revenue.

Earnings is used in the expressions earnings per share and
price/earnings ratio.

Income is a synonym for earnings but may include unearned income
acquired from other sources e.g. share dividends, property or other
investments. It is subject to income tax.

eg. His monthly income is well above the national average.

eg. A person's income falls dramatically on retirement.

This noun can be used in the plural in the expression incomes policy:

eg. The government and Unions have negotiated a prices and incomes

policy.

Revenue (=turnover) is similar in meaning to income but is more
likely to refer to the money that comes into a company or organization
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from the sale of products or services. We would not normally refer to a
private individual's income as revenue.

eg. Revenue from advertising keeps the magazine's cost low.

It can be used in the plural:

eg. A decline in oil revenues has led to a slowing-down in the
programme of modernization.

eg. In Britain, the government department responsible for tax
collection is the Inland Revenue.

Expenses (=costs) refers to money that a company has to spend to run
the business. This can be broken down in many ways, but a basic
distinction is between:

e  Costs of sales (cost of goods sold/COGS): this refers to the cost
of actually making the product, for example materials costs and labour
costs in the factory.

e  Selling, general and administrative expenses (SG&A/operating
expenses/overheads): this refers to marketing costs such as advertising,
office salaries, rent, telephone, electricity.

Profit (=earnings) has two components:

e  Operating profit (from regular business activities).

o  Non-operating profit (eg. From the sale of some land or shares in
another company)

Interest (paid to the bank for any loans)

Tax (paid to the government)

Depreciation (=the gradual loss in value of tangible assets, eg.
vehicles, machinery)

Amortization (=the loss in value of intangible assets, eg. patents,
copyrights)

A Complete the sentences.

1. No one likes paying tax to the Inland

2. The price / ratio is the present market price of a share
divided by the company's net per share in the previous
accounting year.

71



B Underline the correct words in italics. Check any unknown words
in a dictionary.

3. The term "turnover" means the same as revenue / profit.

4. The term "earnings" means the same as revenue / profit.

5. The term "overheads" refers to the direct costs of making products
/ the indirect costs of selling a product and running the office.

6. The wages of factory workers and the salaries of office workers are
shown in the same place / in different places on a P&L (profit and loss
account).

7. A company buys the patent on a piece of a technology for $30m.
The patent lasts for 15 years. So $2m is recorded each year as a/an
amortization / depreciation expense.

8. The word which means "before other things are taken away" is
gross/net. It can refer to profit, salary or weight.

2.5. EFFECTIVE vs EFFICIENT
1. Advertising on commercial TV is the most effective method of
test-marketing a household product.
2. We have a very efficient distribution network.
In 1. the meaning is that TV advertising has the most "impact".

In 2. we learn that the network is highly-organized and functions
well.

The nouns are effect, effectiveness and efficiency.

If something has become effective it has come into force:
eg. The new rate of interest becomes effective as from 31 December.

A Complete the grid below. Put a tick (V) if the word on the left can
be used with the word in the top column.

campaign | methods | secretary | solution | speaker
effective \
efficient

72



B Complete the sentences.

1. The measures taken to cut unemployment have been
there is now less than 5% of the population out of work.

2. Miss Chen is the most documentalist we've ever had; she's
worked out a marvelous classification system.

3. Revised catalogue prices are as from April 1%

4. Direct mail shots are seldom ; most finish in the wastepaper
basket.

as

2.6. ECONOMY vs ECONOMICS vs ECONOMIC
vs ECONOMICAL vs ECONOMIZE

A country's economy is the organization of its wealth-producing
commerce and industry:

eg. Britain's economy is increasingly based on services.

eg. The economies of many developing countries are based on cash
crops.

Economy can also mean "the deliberate saving of money through
carefully-controlled spending":

eg. We use recycled paper for reasons of economy.

eg. The budget has been cut so we'll have to make economies.

We can refer to something as a false economy when an apparent
saving of money in fact results in inefficiency and/or unforeseen extra
costs:

eg. Buying second-hand equipment can be a false economy.

We refer to an economy of scale when there is a reduction in unit cost
owing to an increase in the volume of production:

eg. The doubling of output can lead to economies of scale of up to
30%.

Economics is the scientific study of a society's money, industry and
trade:

eg. She studied economics at the London Business School/

Note that economics is a singular noun therefore Economics is.

73



Economic means "related to the economy"":

eg. The 1970s and 1980s were a period of political and economic
crisis.

eg. Economic growth leads to a per capita improvement in living
standards.

Economic can also mean "cost-effective":
eg. We have to keep wage costs low to make it economic for us to
continue production.

If something is economical it does not require a great deal of money
to operate:
eg. | have a small car because it's more economical to run.

The word can also be used to refer to an efficient way of doing
things:

eg. Holding business meetings at an airport can be an economical use
of time.

The verb to economize means "to save money":

eg. We need to economize in order to keep costs at an acceptable
level.

eg. It is unwise in the long run to economize on quality.

Complete the blanks.

1. She majored in

2. What's the situation like in your country?

3. Many countries tried to on fuel in the 1970s.

4. of scale arise when costs do not rise in direct proportion to
output.

5. The electric car is more
ordinary one.

6. Employing too many part-time staff can be a false

7. Some people think that floating exchange rates can restrict
growth.

at Harvard.

in its use of energy than an

2.7. HIRE vs RENT vs LET vs LEASE vs CHARTER
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If you hire something you pay the owner to be able to use it for a
(usually short) length of time:

eg. We hired a Mercedes for the weekend.

eg. We hired a sales training film for a couple of weeks.

eg. We decided to hire a projector rather than buy one.

You can use rent in much the same way as hire for a vehicle or a
piece of equipment. You can also rent (= pay for the use of) property:
eg. They've rented some office space in New York.

If you own property and allow others to use it in return for payment
then you let it:

eg. Mrs. Welsh has decided to let her chalet to a Dutch couple.

(=The Dutch couple is renting the chalet from Mrs. Welsh.)

It is possible to lease equipment for long periods of time;
maintenance is included in the price:

eg. Our firm has leased an off-set printer.

It is also possible to lease property:

eg. He persuaded the local council to lease him the first and second
floors of a tower block.

(In AmE usage, hire is generally used when referring to a person,
while rent refers to property: He was hired for the job. We rented the
car.)

We use charter in the context of paying for the private use of a
vessel, train or plane:
eg. We plan to charter a special train to London.

The corresponding nouns are: rent (for property), a rental, a lease, a
charter (plane/boat/train)

We do not say *a hire or (except rarely) *a let.

Note the expressions: For Hire, To Let, Hire Purchase, Hiring and
Firing.

Put a tick (V) in the grid if the verb can be used with the noun in the
top column.
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2.8. OFFER vs SUGGEST vs PROPOSE

These three verbs can all be translated as mpemmarats and therefore
tend to be confused.

Offer means to hold out (to someone) for acceptance or refusal.

eg. They've offered us $60,000 for the house. Shall we take it?

eg. I've been offered a job in advertising.

Suggest means to put forward an idea, suggest something (to
somebody) doing something.

eg. He suggested a walk in the park.

eg. He suggested having a break.

Propose may mean the same as suggest and is used in the same types
of constructions. But it is used in formal style (meetings, debates,
elections, in connection with toasts, and with marriage).

eg. | wish to propose Charles Robson for membership of the club.

The company has proposed a new formula for settling the dispute.

I'd like to propose a toast to our gests.

Complete the sentences, using the correct form of the verbs.

1. They ... to build him his own lab and he accepted it
enthusiastically.
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2. Lucie ... a sightseeing tour of the city. We thought it was a good
idea.

3.1... atoast to the partners of our company.

4. The director ... visiting the subsidiary and we all agreed.

5. He ... to give her a ride back to the hotel, but she declined.

6. When Jack ... to Mary, her answer was "Yes".

7. The Government is planning to ... a real-time Internet monitoring
system.

8. The company ... a big range of products to its customers.

2.9. POLITICS vs POLICY

Both words can be translated into Russian by means of the same
polysemantic word norumuxa.

Politics may be translated as momuTHKa;, TONUTHYECKAs >KHU3HB,
MOJINTUYECKAA JACATEILHOCTD, IOJUTUYECKUE B3TJIAIbI, and means:

e the art and science of governing a political entity

e.g. to be engaged in politics, to be active in politics;

e the job of holding a position of power in the government

e.g. to go into politics=become a politician;

e the study of the ways in which the country is governed

e.g. to read politics, to study politics;

e the activities of the government, members of law-making
organizations or people who try to influence the way a country is
governed (used with a sing. or pl. verb)

e.g. office politics, local politics;

e  political attitudes, views, opinions

e.g. What are your politics?

The adjective is political.

Policy may be translated as momurrka: BHyTpeHHSS, BHEIIHSS, U T.1T.;
JIUHUS TIOBEICHUS, Kypc, and means:

e aset of ideas or a plan of what to do in particular situations that
has been agreed officially by a group of people, a business organization,
a government or a political party
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e.g. American foreign policy, the company's personnel policy, home
policy, the government's income policy, to follow a policy, to carry out a
policy;

e a course of action, guiding principle considered expedient or
advantageous

e.g. Honesty is the best policy.

e aninsurance certificate

e.g. You should always read the small print of your insurance policy.

A Complete the blanks.

The international manager must understand the effect of 1 on
business. A change in bilateral 2 relations can change strategic 3 —
—— and modify investment decisions.

B Complete the sentences.

1. What is Republican Party's
2. Thomas O'Neil underlined that all
3. The government must evolve new
4. Tom is studying at the university.

5. It's a bad to smoke too much; it may harm your health.
6. Jack studied law with a view to going into

on immigration?
is local.
to reduce unemployment.

C Translate the words given in brackets into English.

1. (TTontutuka) has been a concern of philosophers since Plato.

2. She reads (monutnueckue Haykn) at Philadelphia University.

3. They believe that the European Community needs a common
foreign and security (monuTrka).

4. David has always thought that (monuTuka) is a worthwhile career.

5. The Foreign Office (monwmTuka) is often counterproductive.

2.10. PRICE vs RATE vs CHARGE vs FEE vs COMMISSION

The price is the amount of money you have to pay (usually for goods)
in order to buy them:
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eg. What is the price of a car phone?

eg. Share prices are quoted in the Financial Times.

Price is also a verb. If you price something you decide how much a
purchaser will have to pay:

eg. We've priced the new model at $1,300.

To price yourself out of the market is to offer your goods at such a
high price that everyone will buy your competitors' products:

eg. If we don't work to a lower profit margin we'll be pricing
ourselves out of the market.

The rate of interest or taxation is the percentage level:
eg. Interest rates have stabilized at around 15%.
eg. The basic rate of income tax in 2006 was 25%.

We can also refer to the rate of exchange (or exchange rate) of a
currency:
eg. Tourist exchange rates are published in most newspapers.

Rate can refer to an amount of something within a period of time.
eg. The rate of unemployment fell in some European countries in the
late 80s.

In insurance, the amounts charged to cover a risk are expressed as a
percentage:

eg. A rate of $1.75 per cent.

This means that you have to pay $1.75 for every $100 of the sum for
which the goods are insured.

Rate can also indicate the speed or frequency at which something
happens:
eg. We're losing skilled workers at the rate of three a month.

Charge is used mostly in the context of paying for services:
eg. There will be a charge for confirming the letter of credit.
eg. No extra charge is made for maintenance.

Charge is also a verb:
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eg. We charge for delivery. (=There is a delivery charge.)
eg. The bank charged me 15% commission.

If something is charged to an account it is put on the bill for payment
later:
eg. Please, charge the bar bill to my account.

Occasionally, services are free of charge.
eg. You may use the telephone in your room free of charge.

A fee is payable for services provided by the legal profession,
consultants, accountants, etc.:

In the US, a lawyer is paid a contingency fee which is a proportion of
the damages granted by the court.

When permission is granted to use intellectual property there may be
a fee. It is also possible to refer to a registration fee and a booking fee
when a charge is made for a reservation.

A commission is a payment to an agent or middleman, calculated as a
percentage of sales made. Salesmen are often paid a fixed salary plus
commission on sales made:

eg. A higher commission increases the incentive to sell.

Commission is used as a synonym of charge in the context of
banking:
eg. There is a small commission/charge for handling standing orders.

Complete these sentences.

1. The Italian Bar Association has warned lawyers that their
were getting so high that the profession might itself out of the
market.

2. Please pay the conference

directly to the Register.

3. As a salesman, the more goods you sell, the more you
make.

4. We were $550 for repairs to the switchboard.

5. What is the of an overhead projector?

6. We're now producing the new model at the of 100 a day.
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7. There is a small to cover handling costs.
8. A bear is a speculator who expects share
9. The of inflation is over 10%.

10. Could you this to my expense account?

to fall.

2.11. SALARY vs WAGES vs PERKS

A salary is paid monthly and usually by bank transfer. We use the
word salary for monthly payments to professional employees.

Wages are paid weekly to manual or unskilled workers:
eg. In many countries workers are paid a legal minimum wage.
eg. A wage packet is the envelope containing wages.

Perks (also known as fringe benefits) are extra payments made in
kind e.g. a company car, free accommodation etc. In many job
advertisements the combination of salary plus perks is called a
remuneration package.

Complete this extract from a job advertisement.

We are offering an attractive , including basic 60K
p.a., plus numerous such as subsidized accommodation, free
medical insurance etc.

2.12. TRAVEL vs TRIP vs JOURNEY vs VOYAGE vs TOUR

Travel is both a noun and a verb.

If you travel you go from one place to another, or to several places:

eg. She has traveled widely in the Middle East.

The noun is used without an article; we cannot say *a travel or *the
travel:

eg. Travel is said to broaden the mind.

We use the word trip to describe a visit there and back. It usually
involves a stay in the place visited:

eg. He often goes on business trips to Latin America. (and returns to
the office)
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eg. She told us about her recent trip to Amsterdam. (she is now back)

A journey is usually for travel overland and often suggests a
relatively long distance. There is no idea of a return contained in the
word and no idea of a stay:

eg. Ah! You've arrived! Did you have a good journey?

A voyage usually refers to water transport:
eg. The Titanic sank on its maiden voyage.

A tour is a trip during which many places are visited:

eg. In Rome they went on a city tour and saw most of the cities.
It can also refer to the inspection of a smaller area:

eg. We went on a tour of the factory.

Complete the sentences using travel, trip, journey, voyage, tour.

1. The goods must have been damaged during the ; the
weather was particularly bad in the Bay of Biscay.
2. Before your interview, Mrs.Could will take you on a of the

site.

3. All reasonable and accommodation expenses will be paid.

4. When we stayed in London we went on a day to
Cambridge.

5. The flight was OK but the tube
like sardines and | had to stand all the way.

6. Business people are now often rewarded with incentive
holiday in Thailand, a Mediterranean cruise and that sort of thing.

was awful; we were packed

;v a

Supplementary exercises

Exercise 1. Underline the correct words in italics. Check any
unknown words in a dictionary.

1. Machines, especially large ones, are called equipment / machinery;

all the tools, machines and clothes, etc that you need for a particular lob
are called equipment / machinery
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2. A series of actions that have a particular result is a process /
procedure; a way of doing something, especially the correct or usual
way, is a process / procedure.

3. Useless materials and parts that are left after a process is finished
are called pollution / waste; damage caused to the environment by
harmful chemicals is called pollution / waste.

4. Money that a person or company owes is debt / liability. The word
debts / liabilities, when used in the plural and in a formal context, has the
same meaning — but it can also have a wider meaning of "legal
responsibilities".

5. The word owner /proprietor means that you legally have something
— anything. The word owner / proprietor means that you have a business
(and is more formal).

6. If you and your business partners all have the same risks at the
same time, then you divide/ share the risks. If you separate the risks into
smaller parts or different categories, then you divide/ share them (=split
them).

7. A shareholder / stakeholder / stockholder is someone who owns
part of a business, in British English. A shareholder / stakeholder /
stockholder is the same in American English. A shareholder /
stakeholder / stockholder is anyone who has an interest in the success of
plan, system or organization.

8. If you are a shareholder in a company, then every year you receive
an income / a profit / a dividend paid out of the company's income /
profits / dividends.

9. So it looks like this solution works well for you. Shall we go in
front / go ahead?

10. We can have it up and running / up and going within a week.

11. I don't want to knock / critic the competition, but this is a much
better product.

12. This is the actual / latest model.

13. You're lucky — it's for sale / on sale this month. We're running a
special promotion.

14. Yes, the one in the shop window is for sale / on sale — you can
buy it.

15. In the week before Christmas we usually see very high sales
volumes / quantities.
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16. North America counts for / accounts for 30% of our worldwide
sales.

17. A prompt / proper payment discount is given to help with cash
flow.

18. A quantity discount encourages a larger purchase — any
economies of volume / scale can be passed over / passed on to the final
customer.

19. Trade discounts are for partners in the distribution channel / canal.

20. Seasonal discounts are given during slack / loose periods of the
year, or during the February promotions / sales.

21. A candidate / An applicant has simply asked for a job (eg. by
sending a CV); a candidate / an applicant is being actively considered for
a job by the company.

22. A classified ad / display ad is a short piece of text; a classified ad /
display ad has a box around it and can have artwork.

23. If you outline / highlight a point, you make people notice it and
think about it; if you outline / highlight a point, you describe the main
ideas.

24. The words "legal" and "stationary™ are very similar, but legal /
stationary is more formal.

25. The words "laws" and "legislation™" are very similar, but laws /
legislation is more formal.

26. The words "rules" and "regulations™ are very similar, but rules /
regulations is more formal.

27. If you say you aren't satisfied, you make a claim / complaint. If
you make a demand for something that you have a right to receive, you
make a claim / complaint.

28. An incident / accident is just something that happens, whereas an
incident / accident is a sudden event in which someone is hurt.

29. Good morning, ICT. Teresa speaking. Can | help you? / How can
I help you?

30. | want to speak / I'd like to speak to someone in your market
research department.

31. Please can | have your name? / Can | please have your name? /
Can | have your name, please?

32. I'm/ It's Monika Weber.

33. OK, please hold / wait in line while | try to connect you.
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34. Gianfranco speaking / I'm Gianfranco.

35. I'm calling to know / ask a few questions of / about your market
research services.

36. Of course, Monica. How can / would | help?

Exercise 2. Underline the correct words in italics in this extract from
an internal presentation.

This next chart shows sales for our two main product lines, the Micro
range and the Neka range. 1 Mark / Notice the scale on the vertical 2 axis
/ axle — it shows the number of units / unities sold in thousands per
month.

I'd like to draw / make your attention firstly to the black line, which
shows sales of the Micro range. You can see how last year sales 5 rose /
have risen 6 steady / steadily all through the year. Since the beginning of
this year they 7 continued / have continued to rise, 8 although / in spite
of at a slower pace.

On balance, these results are good — 9 steady / steadily 10 grow /
growth is what we like to see. This generally positive picture is 11 due to
/ due from the performance and reliability of the Micro range, and the
fact that our competitors have been slow to respond. 12 Even so / Even
though, we cannot be complacent. We have to build on this success
going forward, and | want our sales teams to really focus 13 about / on
the micro range 14 over / from the next few months.

I'm going to set an ambitious target — to take sales of Micro products
from their current level of 30,000 per month 15 to / until a 16 figure /
number of 35,000 by the end of the year.

OK, now let's 17 look at / look to the purple line on the chart, which
shows sales of the Neka range. As you know, we launched this range in
December of last year, and sales 18 took off / we taking off immediately.
For the first few months things 19 were really looking good / had really
looked good. We were expecting this because we 20 were doing / had
done a lot of market research before the launch. 21 However / Whereas,
for no obvious reason, there 22 was / has been a 23 sudden / suddenly 24
drop / reduce in sales in recent weeks. The question is this: can we find
out the 25 motives / reasons and what can we do 26 about / for it?
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In a moment I'm going to open up the discussion and ask for your 27
comments / commentaries. But the implications are clear: it's 28 high /
highly 29 chance / likely that we won't meet our target of 25,000 30 by /
for the end of the year.

Exercise 3. Underline the alternatives in italics that you think is more
typical of a business report.

1. We've made considerable / fantastic progress, and quality levels
will / are expected to return to normal within a few weeks.

2. Sales tend to / nearly always drop a little over the summer
period, although this probably won't be / might not be the case this year
if we continue the marketing campaign.

3. Very soon / At the earliest possible opportunity we will need to
have a meeting to plan the production / a production planning meeting.

4. His performance over recent months has been bad / quite poor,
and it may be / will be necessary to review his employment with us.

5. There is a really / relatively high risk of failure with this project
unless we invest more money / financial resources at this early stage.

6. Itis possible that / May be the survey is not very accurate as we
only got / obtained a response rate of 25% to our questionnaire.

7. Aloss of jobs is / is likely to be one of the consequences / things
that will happen if the process is automated.

8. Today everyone is / many people are looking at teleworking as
an option, but it leads to / typically leads to a sense of isolation.

9. Some suggestions arising from / that come to my mind from
these results are given in a list / presented below.

10. We carried out lots of / numerous tests in our technical
department and the results have been pretty good / encouraging.

Exercise 4. Complete the report extract by underlining the correct
words in italics. Sometimes the choice is based simply on style or usage.

To: CEO, Auto Corporation

From: Chief Economist, Auto Corporation

Subject: Outlook for the oil market and its implications for the
Auto Corporation
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Introduction

1 Hans Oberlander, CEO of the Auto Corporation, asked me to write
this report / This report was commissioned by Hans Oberlander, CEO of
the Auto Corporation. The 2 aim / scope of the report is to make a long
term forecast of trends in the market for oil / oil market, and to analyze
how the future price of oil will impact the automobile industry. 4 In
particular / Especially, the report will look at our own company, the Auto
Corporation, and whether we are positioned to meet future challenges in
the marketplace.

Oil market

The price of oil has been increasing 5 steady / steadily since around
2005. this has been driven by factors on both the supply side and the
demand side. On the supply side, total world oil production has now
peaked, with no 6 significant / significantly new discoveries on the
horizon. 7 Talking about demand / On the demand side, the growth of
economies such as China and India has meant a huge increase in the
consumption of oil.

Our 8 research shows / researches show that these trends 9 will / are
likely to continue, and that oil prices will remain high for the foreseeable
future. This will inevitably have 10 a force / an impact on the auto
industry, with high fuel prices causing customers to turn to models with
lower running costs, 11 such like / such as electric cars.

Fuel efficient engines

At Auto Corporation we currently manufacture two hybrid electric
vehicles that combine a conventional gasoline engine with an on-board
rechargeable electric battery.

Sales of this models have been 12 disappointing / terrible, and for this
report we asked an independent 13 company that does market research /
market research company to 14 carry on / carry out a survey to discover
the reasons why. The survey showed the following areas of 15 anxiety /
concern on the part of potential customers:

e  The relatively high initial price of hybrid cars — 16 typically /
typical a hybrid car pays for itself in terms of lower fuel costs after about
three years.
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e  The fact that hybrid cars 17 are unable to go very fast / go very
slowly. The additional size and weight of the battery pack means that the
conventional engine has to be smaller.

e The added risk in an accident that the driver, passengers and
rescue workers will get electrocuted by the high voltage in the car.

Conclusions

In the light of the above 18 foundings / findings, we reached the 19
next / following conclusions:

e  Customers will 20 increasingly / more and more want fuel-
efficient models, including electric cars, due to continuing high oil
prices.

e  Government legislation on reducing the emission of greenhouse
gases by automobiles will also drive the 21 trend / tendency away from
conventional engines.

e Auto Corporation has been slow to respond to the challenges
ahead, 22 because / due to customer resistance to the current generation
of electric vehicles.

Recommendations

There are two 23 main / most important recommendations we would
like to make:

e  The Board of Auto Corporation needs to take a longer-term view
of the market, 24 paying more attention to / thinking about the price of
oil in its strategic decisions.

e  Auto Corporation needs to invest considerably more 25 money /
financial resources in R$D to develop a new generation of safe,
inexpensive and reliable electric batteries.
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SUPPLEMENTS

SUPPLEMENT 1

Differences between American English and British English

1. American and British English are both variants of World English.
Speakers of American English and speakers of British English have no
trouble understanding each other. But there are some differences. The
differences are small and do not interfere with communication. The table

below shows some differences in the usage of common vocabulary.

British variant American variant Meaning
(BrE) (AmE)
1 2 3
1% floor 2" floor BTOPOI STax
2" floor 3 floor TPETHii dTAK
advocate trial lawyer aZIBOKAaT
autumn fall OCCHb
bin trash can MYCOPHOE BEJIPO
biscuit cookie CYXO0€ MEeUYCHbE
bonnet hood (car) KaroT
booking office ticket office OnseTHas Kacca
boot trunk (car) GaraxHUK
car park parking lot ABTOCTOSHKA
caravan motor home (bypros, aBTonpuIen
chemist pharmacist (bapmarieBT
chemist's drugstore anTeka
chips fries JKapeHbIH
KapToQelb, YAIICHI

cinema movie theater KHHO

city/town centure

downtown

LIEHTP ropojia

coach long-distance bus MEXIYTOPOIHUH
aBTo0yC

crisps potato chips XPYCTAIINT
kapTodesnn

cross-road intersection MEPEKPECTOK
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1 2 3
drawing room living room TOCTHHAsI
dummy pacifier coCcKa
flat apartment KBapTHpa
flyover overpass scTaKana
football soccer ¢byToon
full stop period TOUKa
ground floor 1% floor HEePBBIN ITaXK
hire rent HaHMMATh
holiday vacation OTIYCK
immediately right away HEMe]JICHHO
jam jelly JOKEM
jelly jello Kele
jumper sweater JDKEMITED
label tag OTHKETKA
lift elevator TUQT
loo or WC bathroom Tyajer
lorry truck IPY30BHK
luggage baggage Oarax
maize corn KyKypy3a
milliard billion MUJTHAP]T
mince chopped beef Gapr
motorway highway nrocce
nappy diaper HOJATY3HUK
nought nothing HOJIb
number plate license plate HOMEPHOM 3HAK
paraffin kerosene KEepPOCHUH
pavement sidewalk TPOTyap, MOCTOBasI
petrol gas OeH3uH
plaster band-aid TUIACTBIPb
post mail moyra
postal code zip code WHJIEKC
pram baby carriage JIETCKas KOJISICKa
queue line ouepeap
railway railroad JKeJle3Hast Iopora
row argument apryMEHT, CIIOp,
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1 2 3
rubber eraser JACTHK
serviette napkin candeTka
shopassistant salesman, clerk IIPOIaBel]
silencer muffler TJIYIIUTENb
sleeper pullman CIIAJIBHBIN BaroH
solicitor lawyer MOBEPECHHBIN
taxi cab TaKCH
time-table schedule pacrucanue
tin can KOHCEpBHasl OaHKa
to be ill to be sick OBITH OOJIEHEIM
torch flashlight ¢axken, poHapuk
trousers pants OproKu
underground subway METPO
waistcoat vest JKHJIET
windscreen windshield (car) BETPOBOE CTEKIIO

2. The differences between British English and American English
involve not just spelling, style, grammar, vocabulary but also business
terminology.

British variant American variant Meaning
(BrE) (AmE)
1 2 3
by-law ordinance HIOCTaHOBJICHHE, YKa3
carriage forward | freight not prepaid 0€e3 omIaThl MEPEBO3KU
carrier express man MOCBUTHHBIN
carriage paid freight prepaid C OIUIATOM MEePEeBO3KU
cash on delivery | collect on delivery oIIaTa NpH JOCTAaBKE
chairman president npe3uIeHT(KOMITaHHHN )
company corporation KOMITAHHSI
company law corporation law 3aKOH O KOMIAHUSX
consignment shipment naptusi (ToBapa)
counterfoil stub KOPEMIoK (4eKa)
first-class blue-chip MEPBOKJIACCHBIE  HH-
investments invenstments BECTHIIUU
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1 2 3
goods train freight train TOBAPHBIN MOE3]1
government in | administration MIPaBUTETBCTBO
power (meticTByromiee)
government government bonds roCy/1apCTBEHHbIC
securities LICHHBIE OyMaru

in good condition

in good shape

B XOpomI€M COCTOSTHHUN

letter of complaint

claim letter

IMHCBbMO-PEKJIaMal sl

merchant bank investment bank HHBECTHITMOHHBIH
OaHk

offer tender HpeIUIOKEHNE

ordinary share common stock OOBIYHEIE AKITUH

practice (law) law business MpoLECcCyanbHOE
1IpaBo

rates local taxes MECTHBIC HAJIOTH

running expenses

operating expenses

TCKYHINEC PAaCXOJbl

short-term loan

call loan

KpPaTKOCPOUHBII 3aeM

to decline an offer

to pass an offer

OTKJIOHSATH
IPEUIOKEHUE

to fix a meeting

to arrange a meeting

HA3HAYUTb BCTPEUY

to run business

to operate business

3aHUMAThCS OU3HECOM

3. Here are some of the main differences between British and

American financial terminology.

British variant American variant Meaning
(BrE) (AmE)
1 2 3
Annual General | Annual Esxxeromnoe obmiee
Meeting (AGM) Stockholders coOpaHue
Meeting

Articles of | Bylaws YcTaB  akIMOHEPHOTO
Association oOrmiecTBa

authorised  share | authorized  capital | cankIMOHMpPOBaHHBIN
capital stock AKI[MOHEPHBII KaluTasl
barometer stock bellwether stock aKIIUH, KyPChl KOTOPBIX
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SBIIIOTCS TTOKA3aTeieM
cocTosiHUs (POHIOBOT

1 2 3

pBIHKA

base rate prime rate taprHas oriaTa

bonus or | stock dividend or | mpemus wiu npoOiema

capitalisation issue | stock split KaITUTAIM3aIiH

bridging loan bridge loan 3aeM

cheque check yeK

creditors accounts payable KPEIUTOPBI,
KpeauTopcKas
3a0JKCHHOCTH

current account checking account TEKYIIUH CUeT

debtors accounts receivable | gomknukw,
neburopekas
3a0JKCHHOCTH

gilt-edged stock | Treasury bonds Ka3HauelCKUe

(gilts) obnuranun

labour labor TPyA

Memorandum  of | Certificate of | Memopanaym 06 acco-

Association Incorporation [UALNH, CBUJIETEN-

BCTBO O PpErucTpanuu
KOMITIaHNH

merchant bank

investment bank

WHBECTUIIMOHHBIN OaHK

overheads overhead HaKJIaTHBIC PACXOIbI

preference share preferred stock NpPUBHJICTHPOBAHHAS
AKIUA

profit and loss | income statement OTYET O MNPHOBUIIX H

account yOBITKaxX

property real estate HEJIBMOKUMOE
HMYIIECTBO

quoted company

listed company

KOTHpYyEMasi KOMIIaHUs,
JIUCTUHI' OBaA KoMIia-
HUA

retail price
(RPI)

index

consumer
index (CPI)

price

HHIEKC PO3HUYHBIX
1IeH, WHJICKC TOTPEOH-
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3

TCIBCKHUX IICH

share

stock

aKIuA

share premium

paid-in surplus

peMus (CTpaxoBOU

B3HOC) aKITHH (II07N),
AKTUBHOE CaNbJI0

shareholder

stockholder

aKIMOHEP

stock inventory AKIIHOHEPHBIN KaIMTall
trade union labor union mpodCcoro3
unit trusts mutual funds

IMaC€BbIC TPECTHI
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SUPPLEMENT 2

There are a lot of organizations which play a role in regulating
international trade. Below are the abbreviations of some of them.

APEC Asia Pacific Economic Co-operation

(A3uaTCKO-THXOOKEAHCKOE SKOHOMUYECKOE COTPYIHHYECTBO)

ASEAN Association of Southeast Asian Nations

(Accoumnanus ctpan FOro-Boctounoit Azun)

BIS Bank for International Settlements

(baHK 11 ME@XKIyHApPOIHBIX PACUCTOB)

CAP Common Agricultural Policy

(O61mas cenbCKOX03MMCTBEHHAS TTOJINTHKA)

Comecon Council for Mutual Economic Assistance

(Coger 1o B3aMHOM 3KOHOMHUYECKOW MOMOIIIN)

EBRD European Bank for Reconstruction and

Development

(EBponeiickuii 6aHK peKOHCTPYKLIUU U pa3BUTHA)

ECB European Central Bank

(EBponeiickwuii LleHTpanbHbIi OaHK)

EEC European Economic Community

(EBpormeiickoe 3KOHOMHYECKOE COOOIIECTBO)

EFTA European Free Trade Association

(EBpomeiickas acconuaiusi CBOOOTHOW TOPTOBIIH)

EU European Union

(EBpomneiickuii coro3)

Euratom European Atomic Energy Community

(EBporretickoe coO0IIeCTBO aTOMHOM SHEPTHHN)

GATT General Agreement on Tariffs and Trade

(FeHepanbﬂoe COorJlalI€HUEC 110 TaMOXCHHBIM TapI/I(l)aM U TOProBJIC
(cTpaH ATIaHTHYECKOTO COI03a)

IADB Inter-American  Development  Bank
(MexaMepuKaHCKUI OaHK pa3BHTHS)
IBRD International Bank for Reconstruction

and Development
(MexayHapoaHbIi 0aHK PEKOHCTPYKITUN U Pa3BUTHS)
ILO International Labour Organization
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(MexyHapo/Hast OpraHH3aLys Tpy/a)

IMF International Monetary Fund

(Mex myHapOJHbIH BaTFOTHBIA (OHT)

ISO International Standardization Organization

(MesxayHapoaHast OpraHu3aliys CTaHIapTH3AINH)

ITO International Trade Organization

(Mexnynapoanas opranusanust toprosiu (OOH))

ITU International Telecommunications Union

(MesxmyHapoaHBIH TeJIeKOMMYHHKALMOHHBIN COI03)

LAFTA Latin American Free Trade Organization
(JlatmHOaMepHKaHCKas OpraHu3aIus CBOOOIHOMN TOPTOBIIH )

NAFTA North American Free Trade Organization

(CeBepoameprkaHCKas OpraHA3aNys CBOOOTHOM TOPTOBIIH)

OAS Organization of American States

(Opranusanusi aMepuKaHCKHX TOCYIapCTB)

OAU / AEC Organization of African Unity / African Economic
Community

(Opranmzanus  adpukaHckoro  eauHcTBa /  AdpukaHCKoe
3KOHOMHYECKOE COOOIIECTBO)

OECD Organization for Economic Co-operation and
Development

(Opranuzanus 111 5JKOHOMHYECKOT0 COTPYAHUYECTBA U Pa3BUTHSA)

OEEC Organization  for  European  Economic
Cooperation

(Opranuzanus 11 €BpOIeiicKkoro 3KOHOMUYECKOTO COTPYAHUYECTBA)

OPEC Organization of the Petroleum Exporting
Countries (Opranusariys CTpaH-3KCIIOPTEPOB HEPTH)
UN United Nations

(Opranmzanus O0beauHeHHbIX Harmit)

UNCTAD United Nations Conference on Trade and Development
(Kondepennust opranmuzanuu OOBEAMHEHHBIX HAIUH 10 TOPTOBJIEC W
Pa3BUTHIO)

WCO World Customs Organization
(BcemupHnas TaMoKeHHasi OpraHU3aLusl )
WTO World Trade Organization

(BcemmpHast ToproBasi OpraHu3aIus)
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SUPPLEMENT 3

This table contains well-known abbreviations commonly used in

business context.

Abbreviation Full Form Meaning
1 2 3
@ at KOMMEPUYECKOE
AlC, alc account cuer
adds addressed aJIPECOBAHO
adse addressee ajipecar, rmoJjay4aTesb
ad (ads) advertisement (s) pekiaMHOe OOBSBICHHE
(mH. 4)
A.G.M. annual general €KEr0JHOC ob1iee
meeting cobpanue
A.O.B. any other business pasHoe
A/P, alp account paid CUET OILIaYeH
app. appendix NPUIIOKEHHE
approx. approximately PUOTM3UTEIBLHO
Attn. attention BHHMAaHHIO (KOT0-I100)
AW.B. air way bill aBHarpy3oBas HaK-
JaTHast
B/E., B.E., b.e. | bill of exchange NEpEeBOJTHONH  BEKCEllb,
TpaTTa
BI/L. bill of lading KOHOCAMEHT (Tpan-
CIIOpPTHAsI HAaKJIaHas)
c.a.d., CAD cash against TUIaTEX HATNYHBIMHA
documents MIPOTHB IPYy30BBIX
JOKYMEHTOB
CA current account TEKYIIHHA cUeT
C cents IIEHT
c.c, cc., cc copies to yKa3aHHe Ha aJpecaToB
KOIHH MHUChMa
CC. cash credit (OaHKOBCKHMH  KPEIHT)
HaJINYHBIMU JCHbI'aMU
C.E.O. Chief Executive WCTIOTHUTEIHHBIN
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1 2 3
Officer JUPEKTOP
cfmd confirmed TOITBEP K ICHHBIH
cge. carriage BaroH
CIF, c.i.f. cost, insurance and | ctomMoCTB,
freight CTpaxoBaHue u (ppaxT
c.and f. cost and freight CTOMMOCTb U (hpaxT
C/N credit note KpEeInuT-HOTA
clo care of 3ab0Ta 0
Co. company KOMITaHHS
C.0.D. cash on delivery yIjlaTa TpH JOCTaBKE;
HAJIO’KEHHBIN IUIaTEX
contr. contract KOHTPAKT
Corp. corporation KOPIOpAaIHs
cur. currency, current BAJIIOTA, TEKYIIUI
CVv curriculum vitae Kpatkasi ouorpadust
C.W.0. cash with order HAJMYHBIA pacyeT Hpu
BbIIaue 3aKa3a
D/A documents against | TOKyMEeHTBI MPOTHUB
acceptance aKuenra
D/C documents against | TOKyMeHTBI MPOTHUB
cash HaJMYHbBIX JICHET
dd dated, delivered JaTHPOBAHHBIH,
JIOCTABJICHHBII
dept department OTHen
Div. Division 0JIpa3/ielicHue
D/N debit note nebeT-HOTA
doc. (docs.) document, JIOKYMEHT (ThI)
(documents)
doz., dz. dozen JI0KEHa
D/P documents against | TOKyMEeHTBI MPOTHB
payment miaTexa (JIOKyMEHTHI 3a
HAJIMYHBIA pacyer)
EAON, eaon except as otherwise | ucximrouas Te ciy4awu,
noted KOTJIa YKa3aHO MHAue
EC European Community | Eepormeiickoe
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1 2 3
€00011eCcTBO
E.&OE. errors and omissions omKOKY U MPOIYCKH
excepted HCKJIIOUEHBI, MCKIIIOYas
OIIMOKH ¥ MIPOITYCKHU
e.g. example HanpuMmep
E.G.M extraordinary general | sxcTpaopauHapHOe
meeting obiee cobpanue
Enc., encl. enclosure, enclosed BJIOJKEHHBIH,
IIPWJIAracMblii,
NpUIOKEeHUE (K MUCBMY
W T.I1.)
exc., excl. except, excluding, | uckmroYast, NCKIIOYEHHE
exception
expn expiration UCTeUeHUE (CPoKa)
fig. figure udpa, pUCYHOK, CXema
FOB, f.0.b. free on board dbpanko-6opt, POb
FY fiscal year (hMHAHCOBBIH TOA
G.D.P. gross domestic BAJIOBOW  BHYTPEHHUIA
product POJIYKT
G.N.P. gross national product | BajaoBoif HalMOHANLHBIH
HPOJIYKT
gr. wt. gross weight Bec OpyTTO
h.a. hoc anno (i1ar) B TEKYIIEM TOJLy
hf. half MOJIOBMHA
H.P. hire purchase MOKYIIKa B PACCPOUKY
H.Q., HQ, h,g. | headquarters [JIaBHOE  yIpaBJICHUE
(xommanuwy, oprasu-
3aIin)
id. TOT XKe
i.e.,ie TO €CTh
inc., incl. including BKJIFOYast
Inc. Incorporated 3aperucTPUPOBAHHBII
KaK FOPUINYECKOE JIUIO0
(xopmopartst)
info information nHbOpPMaIUsI
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1 2 3
inv. invoice cuer-pakrTypa
1.0.U. | owe you s BaM JoiokeH ((opma
JTOJITOBOM PACITUCKH)
jit just in time KaK pa3 BOBPEMS
Jnr. Jr junior MJIaIIU I
K a thousand (in job | Teicsiua
advertisements, £25 K
means £25,000)
Ib pound (weight) ¢yHT (Bec)
L/C, l.c., lc letter of credit AKKPEIUTHB
LLC limited liability | xommanms c
company OrpaHUYEHHOU
OTBETCTBEHHOCTBIO
LOC letter of commitment | rapanTuiiHoe MUCHMO
Ltd., Itd. Limited c OrpaHUYEHHOM
OTBETCTBEHHOCTHIO
mdse merchandise TOBapbI
memo memorandum 3ammucKa
M.O., m.o. mail order, money | MOYTOBBII MepPEeBO/I,
order JICHEKHBIH MepeBo/I,
TUIATEXKHOE TOPYUYCHHE
mngr. manager MEHEKED
mo, mth. month MECHILI
M.T. metric ton METPUYECKasi TOHHA
MV merchant (motor) | ToproBoe  (MOTOpHOE)
vessel CYIHO
N/A not applicable HETPUMEHUMBIH, HE
MPUMEHUMO
N.B. nota bene, nar. Ba)KHOE 3aMcUaHue,
00paTu BHUMaHWE
NC, N.C., n/c | no charge OecIaTHo
o/l our letter (ccputasice  Ha) Haie
MTUCHMO
0.n.0., 0.b.o. | or nearest offer, or best | nnu  camoe  Gim3koe

offer

NPECIJIOKCHUE, NN
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1 2 3
HauyyIiee
MpeUIOKEHHE
0z ounce (weight) yHIHs (BeC)
p pence HEHC
P.A. Personal Assistant JIAMYHBIA TOMOIIHHK
PA power of attorney JIOBEPEHHOCTh
p.a. per annum B IOJI
par. paragraph a03ary, maparpad, TyHKT
pd paid yIUTa4€HO, OTUIAYCHHBIN
P/E ratio (or | price earnings ratio [ICHOBOE OTHOIIIEHHE
P.ER.) J0X07a
per pro (pp), | for and on behalf of OT HUMEHH H IO
p.p. MOPYYCHHUIO
plc public limited OTKpBITasi aKIMOHEPHAas
company KOMITaHMsI c
OrpaHUYEHHOU
OTBETCTBEHHOCTBHIO
PO post office MIOYTOBOE OT/IETIEHHUE
pp. pages CTpaHMIIBI
P.R. public relations CBSI3U c
00IIECTBEHHOCTBIO
Pte. private limited | wvacTHas KoMmaHus ¢
company OTpaHUYEHHOU
OTBETCTBEHHOCTHIO
P.T.O. please turn over noxanyncra
MIEPEBEPHUTE
Pty. proprietary company 4aCTHAsi KOMIIAHUS
p.w. per week B HEJIENIO
qgty. quantity KOJIMYECTBO
qv quod vide, nar CMOTpH (TaM-TO)
R&D research and | Hay4HO-HCCIIEI0BA-
development TEJIbCKAE M OIBITHO-
KOHCTPYKTOPCKHE
paboThI
rect receipt pacImcKa, KBUTAHIINS
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1 2 3
rept. report OTYET, NOKJIAN
re regarding OTHOCHUTEIHHO
ref. reference CCBhLIKa
RMS root-mean-square CpETHEKBAIPATHUCCKAN
R.O.l. return on investment BO3BpaT Ha
HNHBECTUIUAX
R.S.V.P. répondez s’il vous MOKaTyHCTa, OTBETHTE
plait  (French  for
"please reply")
s.a.e. stamped addressed | ormeuaraHHbIH
envelope oOpaleHHbI KOHBEPT
shipt shipment OTIpy3Ka, OTHpaBKa
Sig. signature TOIIIHCE
sp.ex special export price crienranbHast
OKCIIOpTHAaA IICHa
tn. ton TOHHA
urgt urgent CPOYHBII
V., VS Versus, siar. IPOTHB
V.S. vide supra, nar. CM. BBIIIE
V.AT. value added tax (UK) | HIC
VIP very important person | 0co60 BaKHOE JIUIO
viz namely a MIMEHHO
V.V. vice versa, nar. HA000pOT
w, w/out with, without c, 6e3
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BBEJIEHHE

Kaxnpiii uenoBek, HaBepHOE, HE pa3 OKa3blBajJCAd B CUTyalMH, KOIra
BO3HHMKAJO OIIyLICHHE HEJOBKOCTHM BO  B3aUMOOTHOULICHHUSIX C
OKpY’KalOIIMMH H3-32 TOTO, YTO KTO-TO HApPYyIIMJ MpaBHUia XOPOLIETO
ToHa. Takoe HOJOKEHHE OCOOCHHO HEINPUATHO, KOTAAa HAaXOAWIILCS B
3apy0eKHON KOMaHIUPOBKE, padoTaellb ¢ HHOCTPAaHHBIMHU ITapTHEPaMH,
SIBIISICILBCS] YIACTHUKOM BHEIIHEH SKOHOMHYECKOH JesITeTbHOCTH.

ITocobue «Test Your Business Etiquette» wumeer cBoeil 1eibt0
OKa3aHWE IOMOLIM B IPHOOPETEHHMHM HABBIKOB JEJIOBOTO ITHKETa B
AHIIIOS3BIYHOM cpesie. B mocoOum mpuBeneHbl COBETHI, pEKOMEHIAIUH,
MpaBWiIa TMOBEJCHHUS C KOJUIETaMH IO paboTe, PYKOBOJACTBOM, B
oOmiecTBe JKEHIMWH (MYX4YWH), TMPH TpHUEeMe TOCTeH, W Ip. CIaydasx.
[IpencraBieHHbI B MOCOOMH MaTepHall CIIOCOOCTBYET (HOPMHUPOBAHHUIO
Mpo(eCCHOHATIBPHOTO HMMHU/PKAa OyAyIIero crenudanucra B cdepe
BHEIIHEW SKOHOMUYECKOU JIE€ATEIbHOCTH.

[Tocobue cocrout u3 AByx dacteil. IlepBast yacTh BKIIIOYAET ayTeH-
THUYHBIC TEKCTHI, B COJICPKAHUN KOTOPHIX MPEACTABICHbI TAKUE aCTICKTHI
JIeTIOBOTO JTHKETA, Kak (OopMalbHBIE U HEQOpMalbHbIC BCTPEYH, TpHUE-
MBI, JICTOBBIE 00€Ibl, Y)KUHBI, OOMEH BH3MTHBIMH KapTOUYKaMU H T. A.
OOyuatomuecst y3HaIOT, KaK HNPUHSATO BECTH ceOS M 4TO TOBOPHUTH B
OTIPE/ICNICHHBIX CUTYallUsX, KOT/Ia HAXOJAHIIbCS CPEAH JETOBBIX JIIOCH,
TOBOPSIINX [O-aHITIMHCKU B pasHbIX cTpaHax. Kaxnuplid TekcT cHaOXeH
KpPaTKHM CJIOBAaPEM U MOCIEIYIOIUMI YIPAXKHEHUSAMH, [ENbI0 KOTOPBIX
SIBIISIETCS OCBOCHHUE JIEKCUKH JIAHHOTO TEKCTa, KOHTPOJIb 32 IOHUMaHHEM
coJiep>KaHusl IPOYUTAHHOTO, PA3BUTHE HABBIKOB Pa3rOBOPHON PEUH.

Bropast gactp mocoOusi COOEpKUT TECThl, OXBATHIBAIOLIUE OOLIHE
BOIIPOCHI JIEIOBOTO 3TUKETA, a TAK)KE TpPaBUIIa TIOBEICHUS MPH MpHEMe
Ha paboTy, Y9aCTHH B CBETCKUX MEPONPUATHSAX U T. 1. OHU MOMOTAIOT
HE TOJIBKO OCYIIECTBUTH HNPOBEPKY YCBOSGHHOTO MaTepuana, HO U
OLIEHUThH YPOBEHb JIEIOBOTO ATHKETA 00YJAIOMINXCA.

JlaHHOE TmMOCOOME PEKOMEHJIOBAHO IIMIAM, KOTOPBIE YXKE HMEIOT
OTIpEeleNICHHbI 3amac  Oo0IIeynoTpeOnUTeNbHONM JIeKCUKH B cdepe
ousneca. [locobue npeaHazHaueHO AJIS1 CTYAEHTOB BCEX SKOHOMHYECKHX
CHEeMALHOCTEH JTHEBHOM, BedepHeld W 3a0uHOW (opMbl 0OydeHus, a
TaKXkKe JJIsl MIMPOKOro Kpyra Jul, HpodeccrHoHalbHAs JesTeIbHOCTD
KOTOPBIX CBSI3aHa C JEJIOBBIM OOILIEHUEM Ha aHTIIMICKOM SI3bIKE.

ABTOpBI



Part 1. TEXTS ON BUSINESS ETIQUETTE

«To have respect for ourselves guides our morals;

and to have a deference for others governs our manners»
Lawrence Sterne,

Irish novelist & satirist (1713 - 1768)

Etiquette, or good manners, is an important part of our day to day
lives. Whether we realize it or not we are always subconsciously
adhering to rules of etiquette. Much of the time these are unwritten; for
example giving up your seat to a lady or elderly person, queuing for a
bus in an orderly fashion according to who arrived first or simply saying
«please» or «thank you». All are examples of etiquette; complex
unwritten rules that reflect a culture's values.

Etiquette accomplishes many tasks. However, the one noteworthy
function that etiquette does perform is that it shows respect and
deference to another. By doing so it maintains good interpersonal
relationships. Ultimately, it could be argued, etiquette is about making
sure that when people mix together there are rules of interaction in place
that ensure their communication, transaction or whatever it may be goes
smoothly.

We all know how we or others feel when a lack of etiquette is shown.
If someone jumps the queue, does not thank you for holding the door
open for them or forgets to shake your hand, we naturally feel
disrespected and perturbed.

TEXT 1
International Business Etiquette

Modern business is global and demands people travel to foreign
countries and mix with foreign clients, colleagues or customers. All
cultures have their own etiquette rules, many of them unwritten. When
two or more different cultures mix, it is easy for small etiquette mistakes
to be made that could have negative consequences. Just as you may have
felt annoyed when a foreign businessman did not shake your hands upon
greeting you, imagine how your Chinese client must have felt when you
wrote on his business card or your Indian colleague reacted when you
flatly rejected an offer of a meal. Sometimes, not understanding the
etiquette of another culture means you show a lack of manners and as
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Lawrence Sterne said, a lack of deference. This can and does lead to
soured relationships, lost deals and in the end poor business results.
International business etiquette manifests in many shapes and sizes.
Throughout the world people from different cultures have varying
etiquette rules around areas such as personal space, communication, gift
giving, food, business meetings and much more. For those who want to
make a good impression and understanding of international business
etiquette is crucial. By way of introducing some of the key areas within
international business etiquette we shall look at the following common
areas:

Business Card Etiquette

When you exchange business cards (even if you exchange them) do
you simply pass it over and forget about it? In many countries the
business card has certain etiquette rules. For example in the Arab world
you would never give or receive a business card with your left hand. In
China and Japan you should try and use both hands to give and receive.
In addition it is always good etiquette to examine the card and make a
positive comment on it. Whereas in the UK it may be OK to sling the
business card into a pocket, in many countries you should always treat it
with much more respect such as storing it in a business card holder.

The Etiquette of Personal Space

How close do you stand to people? Is it impolite to touch somebody?
What about gender differences? In the Middle East you may get very
touchy-feely with the men, yet one should never touch a woman. A slap
on the back may be OK in Mexico but in China it is a serious no-no.
Touch someone on the head in Thailand or Indonesia and you would
have caused great insult. Without an appreciation of international
business etiquette, these things would never be known.

The Etiquette of Gift Giving

Many countries such as China and Japan have many etiquette rules
surrounding the exchange of business gifts. International business
etiquette allows you an insight into what to buy, how to give a gift, how
to receive, whether to open in front of the giver and what gifts not to
buy. Great examples of gifts to avoid are anything alcoholic in Muslim
countries, anything with four of anything in Japan and clocks in China.

The Etiquette of Communication

Some cultures like to talk loudly (US and Germany), some softly
(India and China); some speak directly (Holland and Denmark) others
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indirectly (UK and Japan); some tolerate interrupting others while
speaking (Brazil) others not (Canada); some are very blunt (Greece) and
some very flowery (Middle East). All will believe the way they are
communicating is fine, but when transferred into an international context
this no longer applies. Without the right international business etiquette
it is easy to offend.

In conclusion we can state that etiquette helps maintain good relations
with people. When dealing with people from a shared culture, everyone
knows the rules and there is not much to think about. Those that lack
etiquette are branded as uncouth and rude. However, this is not the same
when working on the international stage. Someone may very well come
across as being rude through a lack of etiquette but this may be because
in their culture that behaviour is normal. As a result international
business etiquette is a key skill for those who want to be successful when
working abroad. Through a great appreciation and understanding of
others' cultures you build stronger and longer lasting business
relationships.

perturb — [pa’ta:b] — BoHOBATH, GecTOKOUTH

flatly — pemurenbHbii, HaOTpE3

crucial — perraroruit

to sling — (pasr.) mBLIPHYTH

touchy — obuauuBEIit

blunt — rpy6oBartsIii, IpsAMOii, pe3Kuii

EXERCISES
I Match the words from the text with their corresponding
definitions.

1. reflect a) to give and receive in return (something of
the same type or equal value)

2. adhere to b) being related to, or concerning relations
between people

3. accomplish c) to meet, find, or discover, especially by
chance

4. maintain d) to be, or enjoying being, in the company of
others

5. interpersonal e) stick firmly

6. mix with f) to throw, especially roughly or with effort

7. a lack of g) to succeed in doing; finish successfully;
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achieve

8. reject h) to hurt the feelings of; upset

9. exchange i) to continue to have as before

10. sling j) to express, to make clear; show

11. to offend k) to refuse to accept, consider, or use

12.tocome across I) the state of not having (enough of)
something

Il. Find the words/phrases in the text which follow the verbs below.

to exchange to mix with
to reject to show
to have to make
to maintain to work
to deal with to cause

I11. What are the synonyms from the text of the following words?
1. awkward, impolite 2. unfriendly, unpleasant, sullen
3. offensive, bad-mannered 4. completely, firmly
5. easily offended or annoyed, too sensitive

IV. What are the opposites from the text of the following words?

1. rough 2. polite
3. unimportant 4. funny
5. calm

V. Match left to the right.

1. In the Arab world you would a) never touch a woman.

never

2. In China and Japan you b) give or receive a business
should card with your left hand.

3. In the Middle East one should c¢) Mexico.

4. A slap on the back may be d) use both hands to give and
OK'in receive a business card.

VI. Mark the sentences true (T) or false (F).
1. People like to talk loudly in India and China.
2. Americans and Germans talk loudly.



3. You should buy a good bottle of wine or whisky when you are
invited to a Muslim family.

4. 1t will be OK to touch someone on the head in Thailand or
Indonesia.

5. Your Japanese partner has invited you to a family dinner. A set
of 4 tea cups will be a perfect present.

TEXT 2
Business etiquette

Business etiquette is made up of significantly more important things
than knowing which fork to use at lunch with a client. Unfortunately, in
the perception of others, the devil is in the details. People may feel that if
you can’t be trusted not to embarrass yourself in business and social
situations, you may lack the self-control necessary to be good at what
you do. Etiquette is about presenting yourself with the kind of polish that
shows you can be taken seriously. Etiquette is also about being
comfortable around people (and making them comfortable around you)!
People are a key factor in your own and your business’ success. Many
potentially worthwhile and profitable alliances have been lost because of
an unintentional breach of manners. Most behavior that is perceived as
disrespectful, discourteous or abrasive is unintentional, and could have
been avoided by practicing good manners or etiquette. We’ve always
found that most negative experiences with someone were unintentional
and easily repaired by keeping an open mind and maintaining open,
honest communication. Basic knowledge and practice of etiquette is a
valuable advantage, because in a lot of situations, a second chance may
not be possible or practical.

There are many written and unwritten rules and guidelines for
etiquette, and it certainly behooves a business person to learn them. The
caveat is that there is no possible way to know all of them!

These guidelines have some difficult-to-navigate nuances, depending
on the company, the local culture, and the requirements of the situation.
Possibilities to commit a faux pas are limitless, and chances are, sooner
or later, you’ll make a mistake. But you can minimize them, recover
quickly, and avoid causing a bad impression by being generally
considerate and attentive to the concerns of others, and by adhering to
the basic rules of etiquette. When in doubt, stick to the basics.



The most important thing to remember is to be courteous and
thoughtful to the people around you, regardless of the situation.
Consider other people’s feelings, stick to your convictions as
diplomatically as possible. Address conflict as situation-related, rather
than person-related. Apologize when you step on toes. You can’t go too
far wrong if you stick with the basics you learned in Kindergarten. This
sounds simplistic, but the qualities we admire most when we see them in
people in leadership positions, those are the very traits we work so hard
to engender in our children. If you always behave so that you would not
mind your spouse, kids, or grandparents watching you, you’re probably
doing fine. Avoid raising your voice (surprisingly, it can be much more
effective at getting attention when lower it!) using harsh or derogatory
language toward anyone (present or absent), or interrupting. You may
not get as much «airtime» in meetings at first, but what you do say will
be much more effective because it carries the weight of credibility and
respectability.

Talk and visit with people. Don’t differentiate by position or standing
within the company. Secretaries and janitorial staff actually have
tremendous power to help or hinder your career. Next time you need a
document prepared or a conference room arranged for a presentation,
watch how many people are involved with that process (you’ll probably
be surprised!) and make it a point to meet them and show your
appreciation.

It’s a good idea to remember what you can about people; and to be
thoughtful. Send cards or letters for birthdays or congratulations of
promotions or other events, send flowers for engagements, weddings or
in condolence for the death of a loved one or family member. People will
remember your kindness, probably much longer than you will!

Social rank or class is a cornerstone of social interaction in many
cultures. The corporate climate in the United States is no exception.
People tend to feel uneasy until they’ve seen an «organizational chart» or
figured out who reports to whom. They feel that it is more important to
show respect and practice etiquette around superiors than around peers
or subordinates. The current social and economic climate is one of rapid
advancement through technology, which make it very possible (and even
likely) for a pesky salesman to become an important client, or an
administrative assistant to become a manager. This can make things
awkward if you treat people differently depending on their «corporate
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standingy. If you show respect and courtesy to everyone, regardless of
position or company, you avoid discomfort or damaging your chances in
any unexpected turn of events. Having a consistent demeanor improves
your credibility. Even the people at the top will begin to suspect your
motives if you treat VIPs with impeccable courtesy and snap at counter
clerks.

The only thing you owe your boss above and beyond what you owe
peers and subordinates is more information. Unobtrusively be sure he or
she knows what you’re doing, is alerted as early as possible to issues that
may arise, and is aware of outcomes and milestones. It goes without
saying that you should speak well of your boss within and outside the
company, and give him or her the benefit of the doubt.

alliance — coro3, 00beuHEHUE

breach — napymenue

abrasive — pe3kwuii, rpyObIit

behoove (behove BrE)- cnemosars, HagmexaTh

caveat — nmpeznocrepexeHue

a faux pas — [fou’pa:] (dppanir.) mokueri mar. A faux pas is when
someone does something to create a socially embarrassing situation
through words or behavior.

adhering to — npuaepxuBaThCs 4Ero-Iud0

to engender — mopoxaath, BbI3BIBATH

spouse — cympyr(a)

harsh — rpy0sbrit

derogatory — Hapymarommii, yHU3UTETbHBII

janitor — npuBpaTHuUK, IBekIap, yOOPIIHK, CTOPOK

condolence — cobone3noBanme

peer — paBHbIi

pesky — (pas3r.) HagoeUIMBBIH, TOKYWIMBBINA

demeanor — nmoBeneHe, MaHepa BECTH ceOst

impeccable — 6e3ympeynsbIit

unobtrusive — HeHaBA34YMBBINA, CKPOMHBIN

EXERCISES

I Match the words from the text with their corresponding
definitions.
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1. embarrass a) something that is extremely important, on
which everything else is based

2. alliance b) someone who has a lower position and less
authority than someone else in an organization

3. behove ¢) feeling anxious, uncertain and uncomfortable

4. caveat d) without any faults and impossible to criticize
(perfect)

5. engender e) someone who is the same age as you, or who

has the same type of job, social class etc

6. cornerstone  f) to make someone feel ashamed, nervous, or
uncomfortable, especially in front of other people

7. uneasy g) it is right or necessary to do something

8. impeccable  h) a statement or warning intended to prevent
misunderstanding

9. demeanour i) someone who has a higher rank or position than

(BrE), you, especially in a job

demeanor

(AmE)

10. j) a close agreement or connection made between

subordinate countries, groups etc. for a shared purpose or for
the protection of their interests

11. superior k) the way someone behaves, dresses, speaks etc
that shows what their character is like

12. peer 1) to be the cause of a situation or feeling

. Find the words/phrases in the text which follow the verbs below.

1. to feel 2. to stick to
3. to show 4. to adhere to
5. to cause 6. to make

7. to commit 8. to practice

Il Choose the synonyms from B of the words from A

1. important a) irritating in manner, unpleasant

2. courteous b) quiet, not very noticeable or easily seen
3. thoughtful ) amazing

4. harsh d) polite

5. derogatory e) perfect

6.effective f) insulting, offensive, humiliating
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7. tremendous g) considerate

8. awkward h) essential

9. impeccable i) producing, useful, practical
10. unobtrusive j) cruel, unpleasant

11. abrasive k) clumsy, having two left hands

V. Match the adjectives on the left with the nouns on the right to
make a word combination. Consult the text.

1. abrasive a) power
2. honest b) climate
3. valuable c) salesman
4. corporate d) rank
5. tremendous e) behaviour
6. harsh f) courtesy
7. social g) advancement
8. rapid h) communication
9. pesky i) advantage
10. impeccable j) language
V. Add prefixes to make negative words of the following.

Intentional, respectful, courteous, expected, obtrusive, comfort, written.

VI. Comment on the following.

1. Etiquette is about being comfortable around people and making

them comfortable around you!

2. People are a key factor in your own and your business’ success.
TEXT 3

Business meeting etiquette

Business etiquette is essentially about building relationships with
colleagues, clients or customers. In the business world, it is these people
that can influence your success or failure. Etiquette, and in particular
business etiquette, is simply a means of maximizing your business
potential by presenting yourself favorably.

Business meetings are one arena in which poor etiquette can have
negative effects. By improving your business meeting etiquette you
automatically improve your chances of success. Comfort, trust,
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attentiveness and clear communication are examples of the positive
results of demonstrating good etiquette.

This text will focus on a few key examples of business meeting
etiquette for both formal and informal business meetings. Although these
are meant as guides to etiquette in the UK they are very much applicable
to other nations too.

Informal Meetings

Informal meetings are generally more relaxed affairs and may not
necessarily take place in the office or meeting room. Even so a sense of
professionalism and good business etiquette are still required.

There are 7 points to consider with informal meetings:

* Business etiquette demands that the person calling the meeting
(henceforth 'the chair’) should be the most senior or the one with the
most direct or urgent interest in the topic at hand.

* The chair should decide the time, place and agenda. These details
should be confirmed with everyone to make sure all are in agreement
and no inconvenience is caused.

* The chair must make the purpose of the meeting clear to the
attendees, how long it will last and what is expected of them, i.e.
particular information or preparation of documents. Failing to relay the
proper information is bad business etiquette as it could cause
embarrassment.

* Punctuality is a must. Keeping people waiting is considered the
height of poor etiquette as it abuses their time.

* The chair should strive to ensure the meeting stays within a set
framework or agenda so that it is kept as short and effective as possible.
He/she must keep circular disagreements and the like to a minimum.

* The chair should (pre-)appoint someone to record the proceedings;
documenting major decisions or action points. This can later be
distributed to the attendees for reference.

* If the results of the meeting have an effect on others who were not
present it is considered proper business etiquette to inform them.

Formal Meetings

The business etiquette of formal meetings such as departmental
meetings, management meetings, board meetings, negotiations and the
like can be puzzling. Such meetings usually have a set format. For
example, the chair may always be the same person, minutes, agendas or
reports may be pre-distributed or voting may take place.
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Here are 10 business etiquette guidelines that are applicable to any
formal meeting:

* Prepare well for the meeting as your contribution may be integral to
the proceedings. If you are using statistics, reports or any other
information make sure it has been handed out at least three days prior to
the meeting.

* Dress well and arrive in good time. Your professionalism is linked
to both.

* Always remember to switch off a mobile phone.

* If there is an established seating pattern, accept it. If you are unsure,
ask.

* Acknowledge any introductions or opening remarks with a brief
recognition of the chair and other participants.

* When discussions are under way it is good business etiquette to
allow more senior figures to contribute first.

* Never interrupt anyone - even if you disagree strongly. Note what
has been said and return to it later with the chair's permission.

* When speaking, be brief and ensure what you say is relevant.

* Always address the chair unless it is clear that others are not doing
S0.

* |t is a serious breach of business etiquette to divulge information to
others about a meeting. What has been discussed should be considered as
confidential.

The underlying principles of the all the above business meeting
etiquette pointers are good manners, courtesy and consideration. If these
principles are adhered to the chances of offense and misunderstandings
are greatly reduced.

to ensure — obecrieunBaTh, TAPaHTHPOBATH
to divulge — pasrnamars (TaiHy)

EXERCISES

I.  Match the words from the text with their corresponding
definitions
1. agenda a) to pass a message from one person or place to
another
2. to be at b)tobreaka law, rule, or agreement
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hand
3. to abuse

4.to relay
5. to strive

6. to ensure

7. proceedings

8. minutes

9. to hand out

10. to divulge

11. to breach

¢) an official written record of what is said at a
meeting and what decisions are taken there

d) a list of the subjects to be dealt with or talked
about at a meeting

e) to give someone information that should be
secret

f) to give something to each person in a group

g) near in the time or place

h) deliberately use something for the wrong
purpose or for your own advantage

i) to make certain that something will happen
properly

j) to make a great effort to achieve something

k) the official written records of business,
activities etc. at the meetings of an association or
club

Find the words/phrases in the text which follow the verbs below.

1. to build

3. to present

5. to relay

7. to confirm
9. to disagree
11. to reduce

2. to maximize
4. to decide

6. to abuse

8. to record
10. to divulge

I1l. Match the adjectives on the left with the nouns on the right to
make a word combination. Consult the text.

. poor
. negative
clear

. positive

. urgent

. opening

. brief

. underlying

ONOUTAWNE

a) principles

b) interest

c) effects

d) etiquette

e) remarks

f) recognition

g) results

h) communication
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IV. Make all possible derivatives from the given words (nouns,
verbs, adjectives, negative forms, etc.).

Improve, communication, informal, inconvenience, embarrassment,
agreement, punctuality, height, effective, disagreement, applicable,
contribution, professionalism, participant, discussion, permission,
confidential, misunderstanding.

V. Mark the sentences true (T) or false (F).

1. The person calling the meeting should be the one with no interest
in the topic at hand.

2. A secretary should decide the time, place and agenda of the
meeting.

3. Failing to relay the proper information couldnt cause
embarrassment.

4. If you are using statistics, reports or any other information you
can hand it out during the meeting.

5. When discussions are under way it is good business etiquette to
allow more senior figures to contribute first.

6. Never interrupt anyone - even if you disagree strongly.

TEXT4
Business lunch etiquette

Business lunches are very common in many countries and cultures.
Food itself is one of the most visible manifestations of a culture and is
something people are proud of and like to share with guests to their
country. However, just as the food changes from culture to culture so
does the intention and etiquette surrounding the lunch. In some cultures
the business lunch is a time for chit-chat and building relationships, in
others simply a fuel stop at which people continue to talk about business,
known as the «working lunchy.

For the international globe-trotter it is always beneficial to have an
appreciation and understanding of a local culture and any etiquette or
protocol. One area many people do not consider is the role of the
business lunch and how different cultures approach them.

In order to introduce the idea of «doing lunch» across the globe we
have picked out a few examples from some countries to highlight
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cultural differences in the approach and etiquette surrounding the
business lunch.

The UK

Lunch is not a big affair in the UK and a lot of office workers will
happily eat a sandwich at their desk. Business lunches however will take
place at a restaurant or pub. The British like to keep personal life and
business separate unless a good relationship has formed so discussions
may very well be centered on business. When conversation strays to
other topics it is usually about sports, politics and of course the weather!

Table manners demand a certain demeanour; one should always use a
knife and fork, napkins if provided should be placed on the lap, ask to be
passed dishes or condiments rather than lean over people and avoid
speaking loudly.

Japan

Lunch is the main meal of the day in Japan so when doing business in
the country bear in mind this is when people like to eat. Lunch in Japan
can therefore consist of several courses.

While the majority of restaurants in Japan are equipped exclusively
with Western style tables and chairs, restaurants with low traditional
tables and the customers sitting on cushions on the floor are also
common. Chopsticks have their own etiquette rules associated with them
including: when you are not using your chopsticks and when you are
finished eating, lay them down in front of you with the tip to left, do not
stick chopsticks into your food and do not pass food with your
chopsticks directly to somebody else's chopsticks. When drinking
alcohol it is the correct etiquette to serve each other, rather than pouring
the beverage into one's own glass.

Generally speaking conversation is quote subdued at Japanese
lunches so do not feel as though it is incumbent on you to liven up the
proceedings. Savour the food and follow the lead of your hosts.

The Middle East

Lunch is the time to enjoy good food and engage in some good
conversation. Business should not generally be discussed as this is the
time of day when people wind down due to the heat. The business lunch
should be used as the time to forge good relationships so engage in
plenty of chit-chat about current affairs, sports or ask questions about
your host's country. Be sure not to ask political or religiously sensitive
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questions. Similarly asking in-depth questions about one's family is not

done.

Traditionally meals are eaten on the floor. If this is the situation you
find yourself in then try and sit with your legs crossed or leaning on one.
Never sit with your feet stretched out. To eat the food simply scoop it
into your right hand and pop it into the mouth. Never use your left hand
for anything, whether eating or passing things to people.

to stray — OTKJIOHUTBCS OT TEMBI
condiment — npunpasa

to subdue — cumkaTs, 0CIA0IATH

to liven up — 0XHUBUTBCS, Pa3BECETUTHCS
to savour — HacnaXxaaThCs, CMaKOBaTh
to forge — BeIIyMBIBaTH, H300pETATH

to scoop — uepnath, 3a4epIbIBATH

EXERCISES

I.  Match the words from the text with their corresponding

definitions
1. beneficial

N

. appreciation
. to highlight
4. condiment

w

5. to bear in mind
6. chopstick
7. beverage

8. to savour (BrE)
9. subdued

10. incumbent
11. to liven up
12. to forge

a) one of the two thin sticks that you use to eat
food in many countries in Asia

b) below usual brightness, loudness, etc.; gentle
c) to develop something new

d) a liquid for drinking, esp. one that is not water
or medicine

e) to make a problem or subject easy to notice so
that people pay attention to it

f) to become more exciting, or to make an event
become more exciting

g) a powder or liquid used to give a special taste
to food

h) being the duty or responsibility (of someone)
i) an understanding of the good qualities,
importance or worth of something

j) to enjoy slowly and purposefully

k) producing favourable effects or useful results
1) to remember to consider; to take account of
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Il.  Match the adjectives on the left with the nouns on the right to
make a word combination. Consult the text.

1. cultural

2. table

3. personal
4. main

5. traditional
6. sensitive

a) tables

b) questions
¢) meal

d) life

e) differences
f) manners

I1l. Combine a verb on the left with a preposition on the right.

Consult the text.
1. proud

. share

. talk

lean

. consist

. to be equipped

. associate

~NOoOUTAWN

a) with
b) of

c) over
d) about
e) with
f) of

g) with

IV. Working in small groups fill in the table using the information

from the text.

The main features of business lunch etiquette

Country Place Table Topics for Other
manners conversation | features
TEXTS5

A World Guide to Good Manners.
How not to behave badly abroad

By Norman Ramshaw

Look at the title of the article. Do you think the article will be serious or
light-hearted? Why?

Travelling to all corners of the world gets easier and easier. We live in
a global village, but s how well do we know and understand each other?
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Here is a simple test. Imagine you have arranged a meeting at four o'clock.
What time should you expect your foreign business colleagues to arrive?

If they're German, they'll be bang on time. If they're American, they'll
probably be 15 minutes early. If they're British, they'll be 15 minutes late,
and you should allow up to an hour for the Italians.

When the European Community began to increase in size, several
guidebooks appeared giving advice on international etiquette. At first many
people thought this was a joke, especially the British, who seemed to
assume that the widespread understanding of their language meant a
corresponding understanding of English customs. Very soon they had to
change their ideas, as they realized that they had a lot to learn about how to
behave with their foreign business friends.

For example:

e  The British are happy to have a business lunch and discuss business
matters with a drink during the meal; the Japanese prefer not to work while
eating. Lunch is a time to relax and get to know one 30 another, and they
rarely drink at lunchtime.

e The Germans like to talk business before dinner; the French like
to eat first and talk afterwards. They have to be well fed and watered
before they discuss anything.

e  Taking off your jacket and rolling up your sleeves is a sign of
getting down to work in Britain and Holland, but in Germany people
regard it as taking it easy.

e  American executives sometimes signal their feelings of ease and
importance in their offices by putting their «feet on the desk whilst on
the telephone. In Japan, people would be shocked. Showing the soles of
your feet is the height of bad manners. It is a social insult only exceeded
by blowing your nose in public.

The Japanese have perhaps the strictest rules of social and so business
behaviour. Seniority is very important, and a younger man should never
be sent to complete a business deal with an older Japanese man. The
Japanese business card almost needs a rulebook of its own. You must
exchange business cards immediately on meeting because it is 60
essential to establish everyone's status and position.

When it is handed to a person in a superior position, it must be given
and received with both hands, and you must take time to read it
carefully, and not just put it in your pocket! Also the bow is a very
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important part of greeting someone. You should not expect the Japanese
to shake hands. Bowing the head is a mark of respect and the first bow of
the day should be lower than when you meet thereafter.

The Americans sometimes find it difficult to accept the more formal,
is Japanese manners. They prefer to be casual and more informal, as
illustrated by the universal 'Have a nice day!" American waiters have a
one-word imperative «Enjoy!». The British, of course, are cool and
reserved.

The great topic of conversation between strangers in Britain is the
weather — unemotional and impersonal. In America, the main topic
between strangers is the search to find a geographical link. «Oh, really?
You live in Ohio? | had an uncle who once worked there».

Here are some final tips for travelers.

e In France you shouldn't sit down in a cafe until you've shaken
hands with everyone you know.

e In Afghanistan you should spend at least five minutes saying
hello.

e In Pakistan you mustn't wink. It is offensive.

e In the Middle East you must never use the left hand for greeting,
eating, drinking, or smoking. Also, you should take care not to admire
anything in your hosts' home. They will feel that they have to give it to
you.

e In Russia you must match your hosts drink for drink or they will
think you are unfriendly.

e In Thailand you should clasp your hands together and lower your
head and your eyes when you greet someone.

e In America you should eat your hamburger with both hands and
as quickly as possible. You shouldn't try to have a conversation until it is
eaten.

Read the article again and answer the questions. Discuss the
questions in pairs.

1. Which nationalities are the most and least punctual?

2. Why did the British think that everyone understood their
customs?

3. Which nationalities do not like to eat and do business at the same
time?
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4. «They (the French) have to be well fed and watered.» What or
who do you normally have to feed and water?

5.  An American friend of yours is going to work in Japan. Give
some advice about how he/she should and shouldn't behave.

6. Imagine you are at a party in (a) England; (b) America. How
could you begin a conversation with a stranger? Continue the
conversations with your partner.

7. Which nationalities have rules of behaviour about hands? What
are the rules?

8. Why isitnotagoodideato ...

... say that you absolutely love your Egyptian friend's vase.

... go to Russia if you don't drink alcohol.

... say «Hi! See you later!» when you're introduced to someone in
Afghanistan.

... discuss politics with your American friend in a McDonald's.

Discussion

1. Do you agree with the saying «When in Rome, do as the Romans
do?» Do you have a similar saying in your language?

2. What are the «rules» about greeting people in your country?
When do you shake hands? When do you kiss? What about when you
say goodbye?

3. Think of one or two examples of bad manners. For example, in
Britain it is considered impolite to ask people how much they earn.

4. What advice would you give somebody coming to live and work
in your country?

TEXT 6
Social etiquette in Australia

Australian rules of social etiquette are a little different from most
countries around the world. The rules do not relate to how a fork should
be held, or who should be served first at a dinner table. Instead, most of
Australia's rules relate to expressing equality. Basically, as long as you
appreciate that Australians want to be treated as equal irrespective of
their social, racial or financial background, anything is acceptable.

Displays of wealth may be seen as signs of superiority and frowned
upon accordingly. Likewise, the acceptance of generosity may be seen as
a sign of bludging or inferiority. Likewise, it may be frowned upon.
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The relaxed attitude of Australians has been known to cause
problems. Because Australians are difficult to offend, they are not
sensitive to causing offence in others. To outsiders, Australians often
appear very blunt and rude. They tend to call a spade a spade when
perhaps more tact is required.

Furthermore, because Australians see people as equal, they frequently
offend international visitors who feel a more respectful attitude is
warranted. Australians may refer to some foreigners as «mate» instead of
using more respectful titles such as your honour, sir, madam, mrs, mr,
ms, lord, and your highness. Likewise, cricketer Dennis Lillee expressed
his egalitarian sentiments when he greeted Queen Elizabeth using the
words: «G'day, how ya goin'?». In Dennis' mind, he was just treating the
Queen as an equal. Afterall, it wasn't her fault that she couldn't play
cricket. Nor was she responsible for her subjects being terrible cricket
players. But to many English people, Lillee's expression of equality was
the act of an upstart buffoon.

«Australia seems refreshingly free of class prejudice. Here people
take you for what you are, and are less concerned with how you speak,
what job you do, where you went to school etc. | enjoy meeting people
from many walks of life and treating each other as equals», says an
English immigrant Paul Davies.

In myth, Australia is a country where people are assessed on the
content of their character rather than the colour of their skin, economic
background or job. For temporary periods of time, the myth becomes
practice in various areas of Australian life. A salient example of the myth
can be seen in Melbourne's Section 8 bar. Located in an alley in the
middle of Melbourne's CBD, Section 8 uses packing crates as seats. The
toilets are made out of shipping containers and the bar is just enclosed
with a fence. Section 8 attracts rich businessmen, Japanese tourists,
struggling artists and even homeless people. It is deliberately designed to
be unpretentious. As a result, it attracts people from all walks of life that
want to mingle with someone different from themselves.

Egalitarianism is also expressed with the male Australian accent.
Around 20 per cent of Australian men speak with what is known as a
broad accent. Speakers include actor Paul Hogan, who started life as a
workman on the Sydney Harbour Bridge, and Kerry Packer, a late
billionaire who started life with a silver spoon in his mouth.
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It is rare for women to speak with the accent. For one reason on
another, women who speak with the accent are ridiculed as being low
class. The derogatory sentiments directed at such women represent an
exception to Australia’s egalitarian ideals.

The rounds at the pub

In Australia, the ritual of the round, known virtually to all adult
members of society, has some parrallel functions. It symbolise entry to a
group (and, for that matter, makes pointed an exclusion). It binds a group
together.

The social rules of the round or shout are perhaps the most important
of all social rules that need to be mastered. A round is where one
individual will pay for the drinks of the other members of the drinking
party. Once the drinks have been drunk, another member of the drinking
party will get the next round. Every member of the drinking party must
buy the same number of rounds.

Like splitting the bill at a restaurant, there is no consideration given to
each member's financial status, background or to their gender.

The round is one of the principle reasons why Australia has avoided
the racial ghettos and race riots that are common in America and Britain.
The custom allows an outsider to be inducted into the social group and
treated as if they are of equal status. It also allows individuals to
demonstrate that are trustworthy characters who do not consider
themselves to be superior. The round is central to affirming Australia's
egalitarian sensibilities. In a way, it creates a kind of psychological
round table that would have made King Arthur proud.

The round is also a reason why non-sexual relationships between men
and women are very common in Australia. A lone woman can go out
drinking with men and provided she buys her round, she will be treated
as one of the boys. In other cultures around the world, if a woman goes
out drinking with men, she will generally be seen as a slut. Men are
always thinking of her gender because they know they have to pay for
her. The rounds are not always followed in night-clubs. This can be
attributed to the diverse drinks bought, different motivations,
interference of drugs, and the different character of person who frequents
such establishments.

Splitting the bill at a restaurant

In most Asian countries, if a group of friends go out for dinner, the
wealthiest member of a dining party may offer to pay for the entire meal.
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Furthermore, if a man and woman go to dinner, irrespective of whether
they are friends or lovers, the man will usually pay. This is not the case
in Australia. If a group of friends go to a restaurant, the bill will be split
amongst all the diners. It is unlikely that one individual will feel an
obligation to pay for others. Nor do any of the other members of the
dining party want to be paid for. To accept the generosity may evoke
feelings of shame that one is a bludger.

*In business, these rules are bent a little as a bill may be picked up as
a way of fostering «good relationsy.

Tipping

Tipping is optional in Australia. In restaurants, a tip is only left if
above average service has been delivered. Taxi drivers are usually only
tipped if they initiate a good conversation and don't rip off their
customers. (When getting into a taxi, sitting in the front seat is the
etiquette. The back seat feels too much like one is being chauffeured and
it is difficult to have a conversation.) Bar staff are not usually tipped
unless a customer has thoughts of seducing them. Even if the staff are
not tipped, they will continue to serve you on your subsequent visits. No
grudge is held against those who don't tip.

Honesty

It may seem strange for a society that came from Convicts, but
Australians value honesty. It is acceptable to be dishonest to pull
someone's leg or play a joke, but on serious issues, honesty is the best
policy. This is reflected in the creation of sayings such as: «poor but
honesty, «fair dinkumy», «honesty of substance», «having an honest
crack».

It is also reflected in the dislike of «the big end of town» which is
often seen to be corrupt. When such perceptions are revealed to be true,
Australians vilify the fallen millionaire (or politician) like no other
nationality around the world. They become a bit like a pack of dogs
tearing apart a carcass.

Many Australians are quite cynical and almost seem to presume
strangers to be guilty until they prove themselves otherwise. Perhaps this
is why buying your round at the pub is such an important thing to do. It
shows that you are not out for all you can get.

Aside from being distrustful of individuals, Australians may be
distrustful of spin doctoring. As the myriad of failed media, political and
marketing campaigns show, Australians are quite sensitive to any cues
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that indicate everything is not above board. If they are suspicious, they
tend to reject it.

Seek and express empathy, not sympathy

In America, people feel no shame when talking about the fact they are
seeing a counsellor or psychiatrist. Oddly, revealing one's emotional
distress almost seems to be a status symbol. In Australia, an ethic of «no
worries» reins. Irrespective of whether they have just lost two legs in a
car accident or their business has just collapsed, Australians try to
maintain a facade of cheerfulness. If you feel the need to talk about your
problems, it is more polite to try to turn the problem into a funny story.

The reasons for no worries mantra is best understood by appreciating
that Australia was built by victims. The first of these victims were
Convicts who over an 80 year period, suffered some of the worst human
rights violations the world has ever seen. After World War |l, Australia
became a new home for war, political and economic refugees. If you
consider yourself to be a victim, bear in mind that Australia is a country
where respect is given to underdogs who stand up for themselves. The
victim that doesn't stand up for themselves, or needs someone else to
fight for their cause, will gain no respect.

frown — xMypuTh OpOBH, CMOTPETh HEOZOOPUTEITHLHO

blunt — rpy6oBaTeIit, pe3kwii

egalitarian — sranurapHbIi, paBHbIi

salient — Gpocaromruiics B 171a3a, paBHBII

pretentious — MHOTO 0 ceOe BO3OMHHUBIIIHM, TOKA3HOM
people from all walks of life — romu Bcex cimoes obmiecTBa
to be born with a silver spoon in his mouth — poxutbcst B copouke
round — ogepemHast TOPITHSI

induct — BBOIUTH

slut — pa3BsizHas neBymiKa

bigot — u3ysep, hanaruk

foster — GraronpuATCTBOBATH, MTOOMIPSITH

seduce — co0na3HsTh

subsequent — mocieyrommii

grudge — HeZIOBOJIBCTBO

to pull someone's leg — MmopounTs, 01ypadnBaTh

vilify — uepuuTh KOTO-1TM60

myriad — HecMeTHOE YUCII0
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empathy — couyBCTBHE, EpeIKMBAHUE
facade — Hapy»xHOCTB, (hacaji, BHEIIHSISI CTOPOHA

EXERCISES
I Find the Russian equivalents to the following words and phrases:
1. people from all walks of life;
2. to be born with a silver spoon in one’s mouth;
3. underdog;
4. the big end of a town;
5. to have an honest crack;
6. to be inducted into a group.

Il. Match the words from the text with their corresponding
definitions

1. buffoon a) to declare
2. egalitarian b) a very stupid person, esp. one who is rough and
noisy

3. toridicule ¢) a very funny and successful occasion or person

4. to bind d) to disregard or act against

5.ariot e) speaking roughly and sharply

6. to affirm f) a great and varied number

7. an offence g) to tie together

8. myriad h) to laugh unkindly at smb.

9. to vilify i) cause for hurt feelings

10. blunt j) having or showing the belief that all people are
equal and have equal rights

11. to violate k) to say bad things in order to influence others
unfavorably

Il Mark the sentences true (T) or false (F). Explain your choice.

1. Women in Australia rare speak with the accent.

2. Australians frequently offend foreigners as they see people as
equal.

3. The round in a pub helps people to be inducted into a social group.
4. It is necessary to leave a tip in Australia.

5. As a society that came from convicts, Australians do not value
honesty.

6. Australians are usually distrustful to spin doctoring.
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TEXT 7
Russia in the eyes of foreigners

The People

Russia has had a long history of totalitarianism, which has resulted in
a rather fatalistic approach to living. The desire to work individually
under personal initiative was suppressed by the Czarist and Communist
states. With the advent of perestroika (restructuring), the
Soviet/Communist value system has been scrapped, but the pace of
reform has been slow and many are finding it very difficult to adapt to
the Western values of individualism and profit maximization. Older
Russians are generally quite pessimistic and don't have much faith in a
better life in the future. Younger urban Russians have adopted a more
Western outlook on life.

Meeting and Greeting

o Initial greetings may come across as cool. Do not expect friendly
smiles.

e A handshake is always appropriate (but not obligatory) when
greeting or leaving, regardless of the relationship. Remove your gloves
before shaking hands. Don't shake hands over a threshold (Russian folk
belief holds that this action will lead to an argument).

Body Language

o Russians are a very demonstrative people, and public physical
contact is common. Hugs, backslapping, kisses on the cheeks and other
expansive gestures are common among friends or acquaintances and
between members of the same sex.

o Russians stand close when talking.

e  Putting your thumb through your index and middle fingers or
making the «OK» sign are considered very rude gestures in Russia.

Corporate Culture

e Russians appreciate punctuality. Business meetings generally
begin on time.

e Under Communism there were no incentives for bureaucrats to
perform well or to even be pleasant toward clients; this meant that the
usual answer to any question was «No». This practice is still found in
Russian society today, but «Noy is usually not the final word on an issue.
One has to bargain and be persistent to get what he or she wants.
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e  Business cards are handed out liberally in Russia and are always
exchanged at business meetings. The ceremony of presenting and
receiving business cards is important. Don't treat it lightly.

e Representatives of the Russian company or government body are
usually seated on one side of a table at meetings with guests on the other
side.

e Your company should be represented by a specialized team of
experts. Presentations should be thoroughly prepared, detailed, factual
and short on «salesmanship».

e Russians usually negotiate technical issues very competently,
directly and clearly but, being newcomers to capitalism, often do not
fully understand Western business practices and objectives. You may
have to explain the reasoning behind some of your demands.

e Russians find it difficult to admit mistakes, especially publicly.
They also find it difficult to risk offending someone by making requests
or assertions.

e Trying to do business in Russia over the telephone is generally
ineffective.

e  Personal relationships play a crucial role in Russian business.

e Business negotiations in Russia are lengthy and may test your
patience. Plan to be in for the long haul.

e No agreement is final until a contract has been signed.

Dining and Entertainment

e  When dining in a restaurant, arrive on time.

e Russians are great hosts and love entertaining guests in their
homes. They will often put more food on the table than can be eaten to
indicate there is an abundance of food (whether there is or not). Guests
who leave food on their plates honor their host. It means they have eaten
well.

e If you're invited for dinner, don't make other plans for later in the
evening. You are expected to spend time socializing after the meal.

e An invitation to a Russian dacha (country home) is a great
honor.

e Do not turn down offers of food or drink. Given Russian
hospitality, this can be difficult, but to decline such offers is considered
rude.
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e At formal functions, guests do not usually start eating until the
host has begun. At such functions, no one should leave until the guest of
honor has left. If you are the guest of honor, do not stay too late.

e  Know your limits when drinking alcohol in Russia. Drinking is
often an all-or-nothing affair — moderation is not understood.

e Toasts, which are sometimes lengthy and occasionally
humorous, are common. The host starts and the guests reply. Do not
drink until the first toast has been offered.

e  After a toast, most Russians like to clink their glasses together.
Do not do so if you are drinking something non-alcoholic.

Dress

e A «serious» businessperson is expected to look formal and
conservative. Wearing very light or bright colors might make you appear
lazy or unreliable to a Russian.

e Men should wear suits and ties. Women should wear suits and
dresses.

Gifts

o A small business gift is always appropriate, but its value should
correspond to the rank of the Russian businessperson with whom you are
meeting.

e As a general rule, do not give items that are now easily
obtainable in Russia.

e Bring a gift for the hostess when visiting a Russian home. A
small gift for a Russian child is always appropriate (and appreciated).

Helpful Hints

e Russians are very proud of their culture and enjoy opportunities
to talk about their music, art, literature and dance. Knowledge about art,
music and some Russian history is appreciated.

e Learn Russian! Learning the language is of incalculable value,
and is the best way to win friends for yourself, your company and your
country. If that simply isn't possible, try to learn at least a few phrases in
Russian. It doesn't have to be perfect; Russians greatly appreciate any
attempt by foreigners to speak their language.

e  Never refer to a Russian as «Comrade.»

e Do not expect to find smoke-free areas anywhere. A standard
joke among foreign businesspeople in Russia is that Russian buildings
have two sections: «smoking» and «chain-smokingy.

Especially for Women
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e Women are initially regarded with skepticism and may have to
prove themselves. Before you visit, have a mutually respected colleague
send a letter introducing you. Your business cards should clearly state
your title and academic degree. If you establish your position and ability
immediately, you will encounter far fewer problems.

e Be feminine. Allow men to open doors, light cigarettes, etc.
Even if you think such customs are antiquated or silly, respect the
cultural background of your Russian colleagues.

e Foreign businesswomen can use their femininity to their
advantage. For fear of not appearing a gentleman, many Russian
businessmen may allow foreign businesswomen to get away with some
things (requests for meetings, favors, etc.) that foreign businessmen
aren't allowed.

e A woman can invite a Russian businessman to lunch and pay the
bill, although it might be interpreted by some men as an invitation to
flirt.

SUpPpPress — nogaBasATh, CACPKUBATh

sCrap — oTaaBaTh Ha CJIOM, BBIOpAChIBaTh 32 HEHAJOOHOCTHIO
threshold — mopor

assertion — yTBepikJIeHHE

EXERCISES
Explain the meaning of the following words:
approach
value (n,v)
to bargain
an assertion
a host
to obtain

oM ET

Il. Insert prepositions where necessary.
1. It’s impossible to shake hands ... a threshold.
2. Business cards are handed ... liberally and are always exchanged
... business meetings.
3. Trying to do business in Russia ... the phone is rather difficult.
4. Ifyou’reinvited ... dinner, arrive ... time.
5. It’s appreciated to bring a gift ... the hostess and children.
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Il Do you agree with the author of the text. Why? Air your views.
Make a short presentation of the country using the facts given in the text
and your own experience.

TEXT8
The art of etiquette: A bluffer's guide to being posh
Andy McSmith

If Kate Middleton was feeling miserable yesterday, it is nothing to
what her poor mother must have been going through. Carole Middleton
once had a future as the nation's top mother- in-law. Now, she is being
reviled as number one embarrassing mum.

Mrs Middleton, a descendant of generations of Durham coal miners,
is a former airline stewardess who carved out a social position for herself
through the old middle-class values of hard work and self-reliance,
combined with a modern use of the internet. Her hushand was a former
pilot. Their mail order business, selling props for children's parties,
allowed them to live in a five-bedroom detached house in Newbury and
send their children to Marlborough, one of England's most expensive
schools.

But no one taught Carole Middleton how to behave in the presence of
people too posh ever to have needed to work. She did not hit it off with
the young aristocrats who hang out with Prince William. «She is pushy,
rather twee and incredibly middle class», a «royal insider» was quoted as
saying in yesterday's Daily Mirror.

Given the astonishing attention paid to Prince William's love life,
poor Mrs Middleton's fame as the socially disastrous mother has spread
from Japan to the west coast of the USA. The Hungarian press, for
instance, was explaining yesterday to its readers about the social
blunders of «Mindemellett Carole Middletony»

The question of how to behave in front of aristocracy has plagued the
socially ambitious for centuries, and not only in this country. It
fascinated French writers such as Marcel Proust, long after the guillotine
had knocked some of the arrogance out of France's leading families. The
behaviour of the old Russian aristocracy was meticulously chronicled by
Tolstoy and Chekhov. But no one has been more fascinated by the
subjects of class and breeding than the English.

Fifty years ago, Nancy Mitford, one of Lord Redesdale's five
extraordinary daughters, compiled a spoof guide that taught the
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bourgeoisie how to distinguish «U» from «non-U» behaviour. She did
not expect that, in the age of socialism, anyone would take the joke
seriously but the book was a runaway best-seller, devoured by upwardly
mobile middle class couples who wanted to copy aristocratic behaviour
without appearing pretentious.

Clearly, a new authoritative handbook is needed, if only for the
instruction of the mothers of Prince William's future lady friends.
Meanwhile, here is a brief cut-out-and-keep guide to «How To Be
Posh».

Gestures

In Marcel Proust's novel about the habits of the French aristocracy,
there is a long passage explaining how the narrator, as a young man,
enhanced his social status in the eyes of a duke. The duke spotted him in
the crowd and waved to him like an old friend. Young Marcel was smart
enough to reply with a deep bow. Through these bodily gestures, you can
demonstrate whether you are or are not able to move in the best circles.

Mrs Middleton's first and perhaps greatest faux pas was committed
during Prince William's passing-out parade at Sandhurst. In the presence
of The Queen, Prince Philip and the Prince of Wales, Mrs Middleton
chewed gum. And chewed gum. And chewed gum. This is not quite as
crass as the behaviour of the late Robert Maxwell, who put his arm
around the Queen, but Maxwell was not trying to hitch his daughter to
the second in line to the throne.

Do not try to shake hands with the Queen. Even if she offers, Tatler's
advice is «you may not shake the Queen's hand, only touch it briefly».
Do not turn your back on her. Bow from the neck or chest if you are a
man, and if you are female, a little bob will do.

Dress

Being smart is not necessarily about wearing the most expensive
clothes. One Friday in the Commons, Tim Sainsbury, a Tory MP whose
family founded the supermarket chain, met Nicholas Soames, descendant
of the dukes of Marlborough, who was kitted out in his hunting gear.
«Going rat catching, Nick?», Sainsbury asked, surprised. Soames
replied: «Fuck off, you grocer: you don't tell a gentleman how to dress
on a Friday».

A gentleman wears a morning coat only at weddings, formal funerals,
the Royal Ascot and the Derby. Those are also when ladies can parade
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their best hats. A man should always remove his hat when talking to a
lady. Do not wear gloves in the presence of royalty.

Language

The thesis underlying Bernard Shaw's play Pygmalion and the
musical My Fair Lady was that a flower seller could pass herself off as
an aristocrat if she only learnt to speak the part. That is not just a matter
of accent but it is also about choice of words. The commonest trap is to
choose a posh sounding word, which actually is a giveaway. Mrs
Middleton's crimes included using «toilet» and «pardon». You can say
«lavatory» or «loo» or even 'bog', but not «toilet». And if you want
someone to repeat what they have said, say so. Other words proscribed
in Nancy Mitford's famous guide include mirror, settee, serviette and
notepaper, which should be looking glass, sofa, napkin, and writing
paper.

At table

Nowadays, it is thought smart to be at - or host - a «dinner party»,
although among the upper classes it was traditionally called supper. The
meal in the middle of the day is never dinner; it is lunch. The final
course is not dessert, but pudding. It is not necessary to seat your guests
on new furniture or serve them with new cutlery. The best families do
not buy these items, they inherit them. Hence the insult directed at the
self-made millionaire Michael Heseltine by a Tory from an old family,
which Alan Clark recorded in his diary, that Heseltine «bought his own
furniturey.

If you are a guest, you should wait until the host starts eating before
you do. Should you be having a meal with the Queen, when she stops
eating, so should you. When she enters the room, you stand. When
eating a roll, you should break off a piece and butter it rather than butter
all the roll.

Conversation

In My Fair Lady, Eliza Doolittle is told never to talk about anything
but the weather, nor say anything else except «<How do you do?» The
funniest scene is when she forgets and describes slum life in a cut-glass
accent. Obviously, you can go beyond the weather in real life, but
remember that people who have inherited so much money that they have
never needed to work may not want to hear about the jobs you have
done. Prince William's friends would whisper «doors to manual» when
Mrs Middleton was mentioned in conversation, a contemptuous
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reference to her former life as a stewardess. Nicholas Soames, MP,
grandson of Winston Churchill and friend of Prince Charles, liked to
shout «Make mine a gin on the rocks, Giovanni» at John Prescott, who
started out as a ship's waiter. On the other hand, do not underestimate
upper-class politeness. There is a story, possibly an urban myth, about a
visiting head of state who was travelling through London in an open
carriage with the Queen, when one of the horses broke wind. Her
Majesty, naturally, apologised, whereupon the bemused president is
supposed to have replied: «Madam, I thought it was the horse».

Forms of Address

Mrs Middleton's other famous error was saying «Pleased to meet
you» when she met the Queen. It is to be assumed that everyone who
meets the Queen is pleased. The first time you meet the Queen, call her
«Your Majesty». After that, say «Ma'amy». Years ago, a photographer
asked the Princesss Royal «Can you turn this way, my love?», to which
the Princess replied: «I'm not your love, I'm Your Royal Highness.» That
is how you address other members of the Royal Family. A duke is «Your
Grace», or «My Lord Dukey, but never «My Lordy. If someone is The
Honourable, it means he or she is the younger son of an earl, or the child
or daughter- in-law of a viscount or baron. Do not use the title in speech,
only in writing.

bluffer — o6MmanmMK

posh — (pasr.) mMKapHbIit

meticulously — TrmatensHO, CKPyYITyIE3HO
spoof — (pasr.) napoaus, MUCTH(UKAIHS

devour — morjomnaTe

crass — rpyOsrit

to hitch — npoasurars

to proscribe — u3roHsTH

slum — Tpymo6a

bemused — oresToMIIeHHEBIH, CMYIIEHHBIIR

EXERCISES
I Match the words from the text with their corresponding
definitions
1. posh a) a difficult or dangerous position in which one
is caught by deception or carelessness;
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2.tohangout b) to live or spend a lot of time in a particular

place;
3. to plague ¢) to increase in strength or amount
4. a spoof d) fashionable, splendid, expensive
5.toenhance  e) to believe to be true without actually having

proof that it is so

6. atrap f) a city area of poor living conditions

7. to assume g) a funny untrue copy or description

8. aslum h) a social mistake in words of behavior

9. faux pas i) showing great stupidity and a complete lack of
feeling or respect for others

10. crass j) to cause continual discomfort, suffering

11. to k) to cause to feel anxious and uncomfortable

embarrass

. Find synonyms to the following words. Write 5 sentences.
Miserable, to go through, embarrass, urban, smart, giveaway, crass,
bemused, meticulously, to hit it off.

l. Fill in the gaps to make the sentences complete.

They normally ... in the pub.

She ... a career for herself as a comic actress.

They ... with boots and trousers for skiing.

The country ... too many wars.

She ... as an experienced doctor.

How can you ... on people in need?

I admire the Way she’s still so cheerful after all she .
Reference words: to go through to kit out, to hang out, to carve out, to
pass oneself off, to turn one’s back.

NoookrwdE

IV. Comment on the following.

1. Being smart is not necessarily about wearing the most expensive
clothes.

2. The question of how to behave in front of aristocracy has plagued the
socially ambitious for centuries.

3. Through the bodily gestures, you can demonstrate whether you are or
are not able to move in the best circles.

37



TEXT 9
Faux Pas

Read the text and guess the last line of this story?

A faux pas is when someone does something to create a socially
embarrassing situation through words or behavior. For example, if at a
party | innocently offered an alcoholic drink to a Muslim, or pork to a
Jew, this would be considered a faux pas, a gaffe, a blunder, or more
idiomatically, you would say that «I had dropped a brick». Most of us
have dropped bricks at some time in our lives.

The well-known British conductor Malcolm Sargent once took his
leading soloist to the Royal Box during the interval of a concert and said,
«Your Majesty, may I introduce Sergio Poliakoff? Sergio, meet the king
of Norway». The distinguished figure shifted uncomfortably, then said
«Swedeny.

The world-famous American conductor, Andre Previn, recalls one
horrendous a faux pas he made while he was the resident conductor of
the London Symphony Orchestra. It was Andre's custom to unwind and
relax in the bar of a nearby hotel after rehearsals and performances. He
often spent his time talking to guest musicians. The bar was also a
perfect setting for aspiring young musicians and composers to seek him
out to make themselves known and perhaps get that lucky break which
would propel them into the limelight.

One evening Andre was sitting in the bar of the Westbury Hotel when
he recognized a young American composer coming into the hotel. The
American looked a little lost as his eyes searched the room for a friendly
face. Andre raised a hand and beckoned him over. He invited him to join
him for a drink and conversation inevitably to music and to the young
composer's work which Andre very much admired.

The young composer made polite enquiries about the forthcoming
concert by the London Symphony Orchestra. Wishing to be
complementary to his host, he said, «I heard your orchestra a few nights
ago. It sounded absolutely marvelous». «Exactly which night was that»?,
inquired Andre. «It was the night that Beethoven's Sixth was played in
the first half».

Andre thanked the young composer for his gracious comments but
then he had a sudden recollection of that night.

«Oh God», Andre groaned. «That was the night Pollini was supposed
to play the Fourth Piano Concerto in the second half. Unfortunately he
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cancelled at a short notice and we were stuck with one of those last-
minute substitutions. She turned out to be a really appalling, third-rate
pianist. I'm really sorry you had to suffer through that».

The young composer was silent for a few moments. He gave Andre a
long and thoughtful look. Then he said, «...».

gaffe — omomHoCTs, OMKOKA, TOKHBIH IIar

blunder — ommoka, mpomax

to drop a brick — cnenats nsmcyc

horrendous — ycrpamaroruit

to unwind — (pasr.) OTHOXHYTh, paccaadbuThCS

aspiring — crpeMsIuics

to seek out — mckath, JoMoraTbcs (4ero-mubo ooIIECTBA)
to propel somebody into the limelight — npoxsurats koro-116o B

LCHTP BHUMAHUA

to beckon somebody over — mauuTh, KMBaTH

inevitably — nens6exuo

at a short notice — 6e3 npeaynpexacHus

appalling — y»xacHsrit

EXERCISES
I Explain the meaning of the following words.
faux pas forthcoming
conductor to recollect
horrendous to turn out
to aspire gracious
to propel to beckon

Il. Match the words on the left with that on the right to make a word
combination. Consult the text.

1. embarrassing a) figure
2.todrop b) the limelight

3. a distinguished C) situation

4. to aspire d) a brick

5. to propel into e) pianist

6. a forthcoming f) substitution

7. gracious g) at a short notice
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8. to cancel h) concert
9. lastminute I) comments
10. third-rate j) musician

ll. Write 10 sentences with word combinations from exercise 2.
V. Role play different endings of the story.
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TOPICS FOR DISCUSSION

These are great quotes to inspire, empower and motivate you to live the
life of your dreams and become the person you've always wanted to be!
Read the following quotations and share your opinion with the
groupmates.

> Manners are of more importance than laws. Manners are what
vex or soothe, corrupt or purify, exalt or debase, barbarize or refine us,
by a constant, steady, uniform, insensible operation, like that of the air
we breathe in. (Edmund Burke)

> It's nice to be important, but it's more important to be nice. (John
Cassis)
> Prepare yourself for the world, as the athletes used to do for their

exercise; oil your mind and your manners, to give them the necessary
suppleness and flexibility; strength alone will not do. (Lord Chesterfield)

> Etiquette means behaving yourself a little better than is
absolutely essential. (Will Cuppy)

> If a man has good manners and is not afraid of other people he
will get by, even if he is stupid. (David Eccles)

> Manners are the happy way of doing things; each once a stroke

of genius or of love --now repeated and hardened into usage. They form
at last a rich varnish, with which the routine of life is washed, and its
details adorned. If they are superficial, so are the dewdrops which give
such depth to the morning meadows. (Ralph Waldo Emerson)

> Parents are usually more careful to bestow knowledge on their
children rather than virtue, the art of speaking well rather than doing
well; but their manners should be of the greatest concern. (R.
Buckminster Fuller )

> A traveler of taste will notice that the wise are polite all over the
world, but the fool only at home. (Oliver Goldsmith)

> Manners easily and rapidly mature into morals. (Horace Mann)
> Manhood is melted into courtesies, valor into compliment, and

men are only turned into tongue, and trim ones, too. (William
Shakespeare)

> He is the very pineapple of politeness! (Richard Brinsley
Sheridan)
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> Manners are like the shadows of virtues, they are the momentary
display of those qualities which our fellow creatures love and respect.
(Sydney Smith)

> Manners are happy ways of doing things. (Source Unknown)

> We cannot always oblige; but we can always speak obligingly.
(Voltaire)

> Courtesy is the one coin you can never have too much of or be
stingy with. (John Wanamaker)
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PART 2. TESTS ON BUSINESS ETIQUETTE
TEST 1. Questions and answers

1. What is the proper time to arrive for an appointment?

2. Is it impolite to ask an executive of a company for payment of
outstanding invoices?

3. Can | exchange business cards while dining?
4. What is the proper way to display flags?

5. How should I exchange gifts with my fellow coworkers at the ofice
during the holiday season?

6. Can | hold a drink when in a receiving line?

7. How can | get more privacy in my cubicle without being rude to
my coworkers?

8. How much perfume/cologne is acceptable to wear at work?

9. What is the best way to utilize a home-office (SOHO) telephone
system?

TEST 2. Questions and answers

1. Is the following a proper introduction?

«I would like you to meet my boss, Mr. Strong. Mr. Strong, this is Ms.
Young, our new client»?

2. When shaking hands, should a man wait for a woman to extend her
hand first or should he extend his hand without waiting?

3. When entering a room, who enters first the host or the visitor?

4. If you have not been introduced, do you introduce yourself?

5. If you have forgotten someone’s name, is it okay to approach them,
start talking and not ask?

6. Is holding private conversations in office bathrooms, elevators and
other public spaces while at work okay?

7. Person to person conversations are conveyed in three ways, vocal,
visual and verbal, according to professor of psychology Albert
Mehrabian of UCLA. Which of the three elements has the greatest
impact?

8. When communicating in a business environment, should you stand
1.5 feet, 3 feet, or 6 feet apart?

9. Do you tell a business associate that their zipper is open?

43



10. Here’s a good one...who pays for the lunch, the host or the
invitee?

11. Should you announce all present when using a speaker phone
before a conversation begins?

12. Is it important to change your voice mail message to advise
callers that you will be out of the office?

13. Should confidential information and large attachments be sent via
e-mail?

14. Should you call out comments while overhearing a conversation?

15. Should cell phones be turned off during a meeting even if you are
expecting a call?

TEST 3. What is your Etiquette 1Q?

1. How would you eat corn on the cob at a formal dinner?

a) Carefully pick up with two hands and eat from left to right.

b) Cut kernels from cob and eat with a knife and fork.

c) Don't worry about it. Corn on the cob is never served at formal
dinners.

d) Butter the corn liberally, eat with relish and lick your fingers when
done.

2. When walking through the outside door leading to the mall, who
holds the door for whom?

a) A young man holds the door for an older woman.

b) A young woman holds the door for an older man.

¢) Whoever goes in first holds the door.

d) All of the above.

3. You receive a cell phone call while you're in an important meeting.
What do you do?

a) Answer it and excuse yourself to have the conversation in the hall.

b) Let it ring until it stops.

c¢) Answer the phone and turn your back for conversation privacy.

d) Turn off the phone before the meeting and check for messages
when the meeting is over.

4. There are unusual utensils at your place setting. What do you do?
44



a) Discreetly ask your neighbor what they are for.

b) Observe which utensils others are using and follow his or her
example.

c) Guess which to use and hope for the best.

d) Ignore the questionable utensils and eat the way you are
comfortable.

5. Where do you place your purse while dining at a restaurant?
a) On the table to the right of your place setting.

b) Hanging over the back or arm of your chair.

c) On the floor.

d) On your lap or between your back and the chair.

6. A customer walks into your office. How do you greet her/him?

a) Stand up, step from behind the desk, greet the person, shake hands,
introduce yourself and offer them a seat.

b) Smile warmly and gesture for them to sit.

c) Wrap up the telephone call you were involved in and greet them
when you hang up.

d) Greet them and wait for them to be seated before asking them how
you can help them.

7. What is the difference between the American and Continental
styles of dining?

a) Continental is used only at French restaurants.

b) Place settings are different for American style eating.

c) Continental requires use of both left and right hands
simultaneously to manipulate food.

d) Once you pick up your silverware you never put it down in the
Continental style.

8. What is the best way to dress for a job interview?

a) Wear what you wear to the mall.

b) Expose all tattoos and piercings so the prospective employer will
know what they can expect to see each day.

c) Wear conservative, business style clothes so the interviewer can
pay attention to what you are saying, not what you are wearing.
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d) Dress in the latest fashions so everyone will know how cool you
are.

9. What is the maximum appropriate number of people in a receiving
line?

a) As many as there are.

b) No more than six.

c) Twelve.

d) Two.

10. Why are small bites of food better to take than large ones?

a) It is better for the digestion.

b) So that you can respond when spoken to.

c) So here is less chance to lose your food on its way to your mouth.
d) All of the above.

TEST 4. What Is Your Business Etiquette?

Instructions

Business etiquette is one component of communication competence.
Test your business etiquette by answering the following questions. After
circling your response for each item, calculate your score. Use the norms
at the end of the test to interpret your results. Good luck!

1. The following is an example of a proper introduction: “Ms Boss,
I’d like you to meet our client, Mr. Smith.”
True False
2. If someone forgets to introduce you, you shouldn’t introduce
yourself; you should just let the conversation continue.
True False
3. If you forget someone’s name, you should keep talking and hope
no one will notice. This way you don’t embarrass yourself or the person
you are talking to.
True False
4. When shaking hands, a man should wait for a woman to extend her
hand.
True False
5. Who goes through a revolving door first?
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a. Host b. Visitor
6. It is all right to hold private conversations, either in person or on a
cell phone in office bathrooms, elevators, and other public spaces.
True False
7. When two US businesspeople are talking to one another, the space
between them should be approximately

a. 1.5 feet b. 3 feet c. 7 feet
8. Business casual attire requires socks for men and hose for women.
True False

9. To signal that you do not want a glass of wine, you should turn
your wine glass upside down.

True False
10. If a call is disconnected, it’s the caller’s responsibility to redial.
True False

11. When using a speakerphone, you should tell the caller if there is
anyone else in the room.
True False
12. You should change your voicemail message if you are going to be
out of the office.
True False

Arbitrary Norms

Low business etiquette (0—4 correct): Consider buying an etigquette
book or hiring a coach to help you polish your professional image.

Moderate business etiquette (5-8 correct): Look for a role model or
mentor, and look for ways you can improve your business etiquette.

High business etiquette (9-12 correct): Good for you. You should
continue to practice good etiquette and look for ways to maintain your
professional image.

TEST 5. What Is Your Business Etiquette?

1. You are holding a drink in your right hand when you are
introduced to a client. Quickly move your drink to your left hand so you
can offer a firm handshake.

a) appropriate b) inappropriate

2. You don't drink so you decide not to attend the office holiday
party.
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a) appropriate b) inappropriate
3. A man should hold the door open for a woman.
a) appropriate b) inappropriate
4. When visitors come into your office, let them sit wherever they
want to.
a) appropriate b) inappropriate
5. You are having a business lunch with an important client who is
eating French fries with his fingers. You do the same.
a) appropriate b) inappropriate
6. Never cut more than 4 pieces of meat at one time. It is OK to butter
your entire roll at once.
a) appropriate b) inappropriate
7. If a male is having a business lunch with a female colleague, he pays
the bill.
a) appropriate b) inappropriate

TEST®6. Business Etiquette Quiz
1. You pass a co-worker in the hallway and he asks «How are you?».
You respond by:
a. Telling him that your back has been hurting you and you have a
cold
b. Saying «Fine, thanks»
c. Explaining that you are tired and stressed out in your job

2. A co-worker comes to your office to introduce you to a friend of
his. You:

a. Smile and nod

b. You stand up, establish eye contact, smile and shake his hand

c. Wave and tell him how happy you are to meet him

d. Give him a «high five»

3. You have a meeting with a colleague from a different department
scheduled for 9:00am. You've spoken to the receptionist and you have
been waiting outside the colleague’s office for a while and it is now 9:05.
You want to make sure the person knows you're there. You:

a. Peek your head in the doorway and say «Excuse me»

b. Stand near the door where your colleague will see you

c. Continue to sit and wait
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d. Enter the office confidently, introduce yourself and remind them
you have a 9:00 am meeting.

4. After a meeting with a contact, in order to express your thanks, it is
appropriate to:

a. Send him/her a small box of chocolates with a note

b. Drop by the office and give him/her a hot cup of coffee

c. Send a dozen red roses to his/her home

d. Send a thank you letter

5. When meeting a contact of the opposite sex the man should wait
for the woman to initiate the handshake.
a. True b. False

6. When breaking the ice with a contact at the beginning of a meeting
it is appropriate to discuss such things as the weather, politics and traffic.
a. True b. False

7. When corresponding with a business contact by email you should:

a. Be as formal as if you were writing an actual letter on paper

b. Be a little more informal to appear up-to-date with technology and
the trend towards a relaxed work atmosphere.

8. It is acceptable to leave on your personal cellular phone during
office hours and answer it when it rings.
a. True b. False

9. A co-worker shares office gossip/rumors with you. You:
a. Thank him for telling you and pass the stories on

b. Check out the facts with other employees

c. Politely listen and keep the information to yourself.

TEST 7. Business Etiquette Quiz
1. Your boss, Ms. Alpha, enters the room when you're meeting with
an important client, Mr. Beta. You rise and say «Ms. Alpha, I'd like you
to meet Mr. Beta, our client from San Diego.» Is this introduction
correct?
a. Yes b. No
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2. At a social function, you meet the CEO of an important Japanese
corporation. After a brief chat, you give him your business card. Is this
correct?

a. Yes b. No

3. You're entering a cab with an important client. You position
yourself so the client is seated curbside. Is this correct?
a. Yes b. No

4. You're hosting a dinner at a restaurant. You've pre-ordered for
everyone and indicated where they should sit. Are you correct?
a. Yes b. No

5. A toast has been proposed in your honor. You say «thank you» and
take a sip of your drink. Are you correct?
a. Yes b. No

6. You're in a restaurant and a thin soup is served in a cup with no
handles. To eat it you should:

a. pick it up and drink it

b. use the spoon provided

c. eat half of it with a spoon and drink the remainder

7. You're at a dinner and champagne is served with the dessert. You
simply can't drink champagne yet know the host will be offering a toast.
Do you:

a. tell the waiter «no champagne»

b. turn over your glass
c. ask the waiter to pour water into your champagne glass instead
d. say nothing and allow the champagne to be poured

8. You're at a table in a restaurant for a business dinner. Midway
through the meal, you're called to the telephone. What do you do with
your napkin?

a. Take it with you
b. Fold and place it to the left of your plate
c. Loosely fold it and place it on the right side
d. Leave it on your chair
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9. You're hosting a dinner party at a restaurant. Included are two other
couples, and your most valuable client and his wife. You instruct the
waiter to:

a. serve your spouse first

b. serve your client's spouse first

c. serve you and your spouse last

10. You're invited to a reception and the invitation states «7:00 to
9:00 PM». You should arrive:

a.at7:00 PM

b. anytime between 7:00 PM and 9:00 PM

c. between 7:00 PM and 7:30 PM

d. go early and leave early

11. You're greeting or saying good-bye to someone. When's the
proper time to shake their hand?

a. When you're introduced

b. At their home

c. At their office

d. On the street

e. When you say good-bye

12. You're talking with a group of four people. Do you make eye
contact with:

a. just the person to whom you're speaking at the moment?

b. each of the four, moving your eye contact from one to another?

C. no one particular person (not looking directly into anyone's eyes)?

13. The waiter's coming toward you to serve wine. You don't want
any. You turn your glass upside down. Are you correct?
a. Yes b. No

14. When you greet a visitor in your office, do you:
a. say nothing and let her sit where she wishes?

b. tell her where to sit?

c. say «Just sit anywhere»
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15. You're invited to dinner in a private home. When do you take
your napkin from the table and place it on your lap?
a. Open it immediately
b. Wait for the host to take his napkin before taking yours?
c. Wait for the oldest person at the table to take his?
d. Wait for the acknowledged head of the table to take hers before
taking yours?

16. You're scheduled to meet a business associate for working lunch
and you arrive a few minutes early to find a suitable table. 30 minutes
later your associate still hasn't arrived. Do you:

a. order your lunch and eat?

b. continue waiting and fuming that your associate isn't there?

c. tell the head waiter you're not staying and give him our card with
instructions to present it to your associate to prove you were there?
d. after 15 minutes call your associate?

17. You've forgotten a lunch with a business associate. You feel
terrible and know he's furious. Do you:
a. write a letter of apology?
b. send flowers?
c. keep quiet and hope he forgets about it?
d. call and set up another appointment?

TEST 8. Business Etiquette Quiz

1. Your English client says, «I'll get the first round». Where are you?
a. At a boxing match.

b. On a golf course.

c. Ina pub.

d. Inacar.

2. When greeting someone for the first time, a cupped handshake (in
which my left hand covers the normal handshake) is a good way to show
my sincerity and interest.

a. True b. False

3. When socializing at a cocktail party, it is best to hold my glass in
which hand?
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a. Right
b. Left
c. It doesn't make a difference

4. What would you say to someone on their 28" birthday?
a. Congratulations.

b. Happy birthday.

c. Joyous birthday.

d. Happy anniversary.

5. During a business meeting at an up-scale restaurant, a lady should
expect a gentleman to pull her chair out for her.

a. Yes, or else he is not really a gentleman

b. No, the days of gallantry have passed

c. No, but it would be nice if he did

6. In Japan, gift-giving protocol dictates that it is best to avoid
offering gifts wrapped in which color wrapping paper?

a. Blue

b. White

c. Black

7. During a business meal, it is permissible to place my cellular
telephone on the table?
a. True b. False

8. The following is an appropriate introduction: Mr. Client Dubois, |
would like to introduce to you Mrs. Boss Whitman.
a. Yes b. No

9. Who goes through a revolving door first, the host or the visitor?
a. The Host b. The Visitor

10. The taxi fare is £8.30 so you give the taxi driver £10. What do
you say?

a. The tip is yours.

b. Keep the tip.

c. The change is yours.
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d. Keep the change.

11. When is it okay to send confidential information via email or to
discuss client business on a cell/mobile phone in a semi-private area?

a. Anytime

b. Only when it is urgent

c. Email if it is a private address. Cell phone if not many people are
around.

d. Never

12. When you are finished eating, your napkin should be?
a. Folded loosely and placed on the right side of the plate.
b. Folded loosely and placed on the left side of the plate.
c. Folded loosely and placed in the center of the plate.

d. Placed on the seat of your chair.

13. You didn't hear what someone said. What do you say?
a. | apologize.

b. Please repeat.

c. I didn't hear.

d. Sorry?

14. You want to attract a waiter's attention in a restaurant. What do
you say?

a. Waiter!

b. Sir!

c. Over here!

d. Come, please!

15. Your colleague tells you he can't come to your party. What do
you say?

a. How shameful.

b. I don't care.

c. What a pity.

d. I don't matter.

16. The person you are playing golf with has just missed a shot. What
do you say?
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a. Good luck.
b. Bad luck.
c. Bad chance.
d. Sorry.

17. The person you are playing golf with has just made a good shot.
What do you say?

a. Good shot.

b. Good chance!

c. Well shot!

d. Good luck!

18. The hostess says, «Thank you for the flowers, they're beautiful».
What do you say?

a. Don't mention them.

b. It's a pleasure.

c. They're OK.

d. Please.

19. You meet an old friend at a conference. She says, «Lovely to see
you. How are things?». What do you say?

a. How do you do?

b. Very well, thank you.

c. Fine, thanks.

d. Good.

20. When dining in India, which hand should you eat with?
a. The right hand

b. The left hand

c. Either hand

21. In which countries should the «OK» sign be avoided (thumb and
forefinger forming a circle with other three fingers splayed upward)?

a. France

b. Germany

c. Japan

d. Brazil

e. Russia
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f. All of the above

22. When at meetings at which people are wearing name tags, the
best place to put my name tag is on my left chest area.
a. True b. False

TEST 9. Test Your EQ (Etiquette Quotient)

What's your EQ? The term (Emotional intelligence Quotient) was
popularized by Daniel Goleman's book Emotional Intelligence, and
refers to people's ability to collaborate, network, socialize, negotiate, and
cooperate. Goleman's research found that these qualities are the
indicators of success. Because they are behavior indicators that impact
the impression you make on others, they could also be called your «
Etiquette Quotient». Take this quiz to test your EQ:

1. Which one of the following credentials has the most impact when
people are sizing up your professionalism and competence?
a. age
b. job position
c. attire
d. wealth

2. If business is associated with a social activity (i.e., a luncheon,
dinner, or cocktail reception), it is okay to be «fashionably late.»
a. True b. False

3. A man should wait for a woman to initiate a handshake.
a. True b. False

4. When a woman who is seated greets someone important, she is
required to stand.
a. True b. False

5. When in doubt about the proper way to behave in a business or
social situation, the best rule of thumb is to:

a. make others around you feel comfortable

b. just be as witty as possible
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c. watch how others are behaving
TEST 10. Test Your Etiquette Intelligence

1. In the business arena

a. Only men should stand for handshaking and all introductions.

b. Only women should stand for handshaking and all introductions.

c. It is not necessary for men or women to stand for handshaking or
introductions.

d. Both men and women should stand for handshaking and all
introductions.

2. In the business arena, it is necessary for a man
. To pull a chair out for a woman.

. To stand when a woman leaves the table.

. To pay for a woman’s meal.

. All of the above.

. None of the above.

O OO0 T o

. For easy reading, one’s name badge should be worn
. On the left shoulder.

. On the right shoulder.

. On the left hip.

. Around one’s neck.

o O T oD W

4. The best way to meet people at a business or social function is to

a. Head for the bar or the buffet immediately upon arrival.

b. Introduce yourself to two people who are standing close and
talking softly.

c. Look confident, stand in the center of the room, and wait for
someone interesting to approach you.

d. Introduce yourself to a person standing alone or to large groups.

e. Stick close to only those you know very well and forget about the
rest.

5. If you receive an e-mail from an unknown source and realize it
should be handled by someone else, you
a. Forward it immediately.
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b. Forward it with a note explaining why you are sending it.

c. Consider it spam, delete it, and forget about it.

d. Print it out and leave it sitting on the copy machine in the hope that
someone else will take care of it.

6. If an angry customer calls to complain, you should

a. Put the person on hold as quickly as possible and blow off some
steam in the restroom.

b. Tell the caller that he has the wrong number and hang up in self-
defense.

c. Stay calm, listen to the caller's complaint, and quickly attempt to
help or get help for him.

d. Quickly put the caller in his place by yelling back. After all, no one
has the right to talk to you that way.

7. If you have to introduce two people and you can’t remember one
person’s name, you recover by saying

a. «Do you know one another?»

b. «I can’t remember your name. Will you introduce yourself?»

c. Nothing and hoping they will introduce themselves.

d. «It’s been one of those days. Please tell me your name againy.

e. Nothing and doing nothing. After all, you don’t want to embarrass
yourself or others.

8. When making a proper business introduction you

a. Wing it.

b. Introduce a client to the president of your company.

c. Introduce the president of your company to a client.

d. Don’t do anything. It is their responsibility to introduce themselves
to one another.

9. After a meeting with a client or vendor, you

a. Tell her, «Don’t call us, we’ll call youy.

b. Accompany her to the reception area or elevator.

c. Give her a handshake and a big hug and tell her that you can’t wait
to see her again.
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10. When expressing thanks to someone who has given you a gift,
you

a. Send an e-mail because it is faster and more efficient.

b. Send a handwritten note.

c. Pick up the phone and call within 72 hours.

d. Consider a verbal thank you enough.

11. When dining with someone important and your cell phone rings,
you

a. Answer it within two rings and keep the call brief.

b. Ignore it and pretend someone else’s phone is ringing.

c. Apologize and turn the phone on silent mode. The person you’re
with takes priority.

d. Apologize, step away from the table, and take the call in the
restroom.

12. When you are dining in a restaurant and you accidentally drop
your fork on the floor, you

a. Pick it up, wipe it off, and use it anyway.

b. Pick it up, give it to the server, and ask him to bring you another
one.

c. Leave it on the floor and ask the server to bring you another one.

d. Leave it on the floor and use your neighbor’s while he’s not
looking.

13. At dinner, when you notice the person on your left eating the roll
from your bread plate, you

a. Tell him he made a mistake then you ask for your roll back.

b. Don’t say anything and eat the roll from your other neighbor’s
plate.

c. Don’t say anything and try to convince yourself that you didn’t
need that roll anyway.

d. Ask the server for another roll and use the side of your dinner
plate.

14. While traveling internationally, you are invited to dinner in
someone’s home. The host serves a local delicacy that you wouldn’t
dream of eating in your native country. You
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a. Politely decline by saying, «No, thank you» and ask for something
else.

b. Pick at the delicacy with your fork and drink a lot of wine.

c. Try it and eat as much as you can.

d. Eat it but let the host know that you are doing it to please him.

15. At lunch, you notice that the stranger sitting next to you has
spinach in her teeth, you

a. Don’t say anything, smile and look her directly in the eye.

b. Say something and hope you don’t embarrass her.

c. Make visual signals indicating that she has something in her teeth.

d. Wipe your teeth with your napkin and hope she gets the hint and
does the same.

TEST 11. A Quintessential Careers Quiz

Certain rules or protocols should guide a job-seeker's conduct. Some
people call these rules good manners, but more refer to them as business
etiquette.

Instructions

How comfortable are you with the etiquette of job-hunting? Put
yourself to the test. Take our job-hunting etiquette quiz and see how well
you do. Answer true or false to the following statements. Scoring
directions are at the end of the quiz to interpret your results. Good luck!

1. When greeting someone for the first time, a cupped handshake (in
which your left hand covers the normal handshake) is a good way to
show my sincerity and interest.

a. True b. False

2. At an interview or meeting, it is generally necessary for me to
stand only when a women walks into the room (regardless of my
gender).

a. True b. False

3. At job fairs -- and other professional settings -- when | receive a
business card from someone, | should take the time to really read the
card before sticking it in my pocket or briefcase.

a. True b. False
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4. | should always turn off (or silence) my cell phone and beeper
before heading into any interview or business meeting.
a. True b. False

5. In dining situations, my drinks are on my right and my bread plate
is on my left.
a. True b. False

6. When on an on-site interview, if | get a parking ticket while at the
interview, | can add the cost of the ticket to the expense reimbursement
form I submit to the company.

a. True b. False

7. After a job interview, regardless of whether | am still interested in
the job or not, I should always follow-up with a thank you note.
a. True b. False

8. A few days after a job interview, | begin calling the employer
every day to see when a hiring decision will be made.
a. True b. False

9. When introducing myself at job fairs or other business settings, |
should avoid saying anything except my name until the other person
responds in kind.

a. True b. False

10. When | know a company | am interviewing with is having a
casual day on the day | am interviewing, it is best to dress down for the
interview.

a. True b. False

11. During an on-site interview, it's okay to order a cocktail before
the meal or wine with my meal when everyone else is drinking.
a. True b. False

12. | have a great sense of humor, so it's perfectly fine to have a
humorous greeting on my voicemail (or answering machine) when job-
hunting.
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a. True b. False

13. When at meetings at which people are wearing name tags, the
best place to put your name tag is on your right chest/shoulder area.
a. True b. False

14. When 1 place telephone calls to potential employers, | use a clear
and confident voice and always first identify who | am and why | am
calling.

a. True b. False

15. At job and career fairs it's okay for me to walk up to a group of
people engaged in conversation and interrupt by introducing myself.
a. True b. False

16. When talking on the phone with a potential employer or other
business contact, it's okay for me to put them on hold while | answer
another phone call.

a. True b. False

17. 1 always avoid asking questions at an interview because it is rude
to interrupt the interviewer by asking questions.
a. True b. False

18. During an on-site interview, when dining out, I always rest my
soup spoon and butter knife on the saucer or plate rather than on the
table.

a. True b. False

19. The rules of etiquette aren't as important in businesses that have a
«laid back» corporate culture.
a. True b. False

20. No matter what type or level of job | am applying for, | always go
out of my way to greet the receptionists and secretaries with sincerity.
a. True b. False

Scoring:
62



Number of questions you answered correctly:

19-20: You're in great shape and should do well in your job search.

17-18: You're in good shape, though you need to do some polishing
of your etiquette.

15-16: You're in need of doing some real work to get a better
understanding of business etiquette.

Under 15: You're in need of spending a lot of time learning the details
of business etiquette.

Test 12. The Golf Etiquette Quiz

Welcome to the Golf Etiquette Quiz by Mr. Golf Etiquette. The quiz
will be an opportunity for you to test yourself in the wonderful world of
golf etiquette.

1) What should you be careful for when you step onto the green?

a) Goose droppings

b) To keep an eye out for loose change that you might pick up

c) Look at the faces of the other players, make sure those are the same
people you started with (make sure you've chipped onto the right green)

d) Look for ball markers to make sure you don't step on someone's
ball path.

2) What should you do if you hit your ball toward another group of
people?

a) Quickly hand your club to another player in your group

b) Call your lawyer on your cell phone

c) Announce to the other members of your group that you'll be taking
another Mulligan

d) Holler «Fore!» so the unsuspecting players can take cover.

3) What should you carry in your pocket every time you play golf?

a) (If you're under a 20 handicap) A rabbit's foot

b) (If you're over a 20 handicap) The entire rabbit

c) A list of your favorite excuses

d) A ball mark repair tool for repairing marks on the green and 2 ball
markers
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4) What should you do if you lose your golf ball out on the course?

a) Spend all day looking for it, even if it means holding up every
group behind you

b) Drop another ball from the secret compartment in your pants leg
and yell to the other members of your group, «Oh , here it is. And it's
still in bounds!»

c) Break several clubs and destroy the property of the golf course in a
fit of rage and ruin everyone else's day

d) Look for a couple of quick minutes, take a drop, count the
appropriate number of strokes and move on

5) When someone in your group is hitting off the tee, what should
you be doing?

a) Take the opportunity to eat a few potato chips and crumple the bag
up when you're putting it back into your pocket

b) Point out to the others in your group some of the many things the
hitter is doing wrong in his swing

c¢) Shout, «Oh, look! A bald eagle!» right when he's at the top of his
back swing

d) Stand quietly out of view and watch where his ball lands

6) What is the proper thing to do after your fairway shot has
dislodged a huge divot?

a) Stick it in the ear of the guy who yelled, «Oh, look! A bald eagle!»

b) If it went farther than the ball, blame the divot and kick it up and
down the fairway for a little while

¢) Focus your attention further down the fairway and say, «Divot?
What divot? I didn't see a divot.»

d) Retrieve the dislodged divot and replace it in the hole and press it
down firmly with your foot

7) After your groups has completed putting out, what should you do
next?

a) Take a few minutes to re-practice the 40-footer that you missed for
double bogey

b) Take a few more minutes to re-practice the 10- footer you missed
for triple bogey
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c) Stand around the middle of the green and tally up your shots and
mark it down on your score card

d) Replace the flag in the cup and quickly and quietly move on to the
next tee.

8) What should you do if someone in your group is having a terrible
day and really struggling in his game?

a) Double the bet

b) Ask him what is handicap REALLY is

c) Give him pointers after every shot on his grip, his stance, his
swing, and his follow through

d) Double the bet

9. What should you do if you encounter a slow group playing ahead
of you?

a) Send a warning shot over their heads with a Big Bertha

b) Stand on the tee with the other members of your group and shout
in unison, kHURRY UP YOU MORONS!»

c) Lasso them and drag them off the course kicking and screaming
behind an electric golf cart

d) Patiently play behind them until such time that you can courteously
request permission to play through.

10. What is the best way to promote the principles of good golf
etiquette?

a) Make your opponents take extra strokes each time they do
something you don't like

b) Ridicule your friends when they don't get it right

c) Wear a Mr. Golf Etiquette hat when you're playing

d) Through your own exemplary behavior out on the course.
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3.4 Tekcrol pist urenus (1-2 ceMecTpbl)

1. IT’S HIGH TIME MEN CEASED TO REGARD WOMEN AS
SECOND-CLASS CITIZENS

This is supposed to be an enlightened age, but you wouldn’t think so if you
could hear what the average man thinks of the average woman. Women won their
independence years ago. After a long, bitter struggle, they now enjoy the same
educational opportunities as men in most parts of the world. They have proved
repeatedly that they are equal and often superior to men in almost every field. The
hard-fought battle for recognition has been won, but it is by no means over. It is
men, not women who still carry on the sex war because their attitude remains
basically hostile. Even in the most progressive societies, women continue to be
regarded as second-rate citizens. To hear some men talk, you’d think that women
belonged to a different species!

On the surface, the comments made by men about women’s abilities seem
light-hearted. The same tired jokes about women drivers are repeated day in, day
out. This apparent light-heartedness does not conceal the real contempt that men
feel for women. However much men sneer at women, their claims to superiority
are not borne out by statistics. Let’s consider the matter of driving, for instance.
We all know that women cause far fewer accidents than men. They are too
conscientious and responsible to drive like maniacs. But this is a minor quibble.
Women have succeeded in any job you care to name. As politicians, soldiers,
doctors, factory-hands, university professors, farmers, company directors, lawyers,
bus-conductors, scientists and presidents of countries they have often put men to
shame. And we must remember that they frequently succeed brilliantly in all these
fields in addition to bearing and rearing children.

Yet men go on maintaining the fiction that there are many jobs women can’t
do. Top-level political negotiation between countries, business and banking are
almost entirely controlled by men, who jealously guard their so-called ‘rights’.
Even in otherwise enlightened places like Switzerland women haven’t even been
given the vote. This situation is preposterous! The arguments that men put forward
to exclude women from these fields are all too familiar. Women, they say, are
unreliable and irrational. They depend too little on cool reasoning and too much on
intuition and instinct to arrive at decisions. They are not even capable of thinking
clearly. Yet when women prove their abilities, men refuse to acknowledge them
and give them their due. So much for a man’s ability to think clearly!

The truth is that men cling to their supremacy because of their basic
inferiority complex. They shun real competition. They know in their hearts that
women are superior and they are afraid of being beaten at their own game. One of
the most important tasks in the world is to achieve peace between the nations. You
can be sure that if women were allowed to sit round the conference table, they
would succeed brilliantly, as they always do, where men have failed for centuries.
Some things are too important to be left to men!
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2 WORLD GOVERNMENTS SHOULD CONDUCT SERIOUS
CAMPAIGNS AGAINST SMOKING

If you smoke and you still don’t believe that there’s a definite link between
smoking and bronchial troubles, heart disease and lung cancer, then you are
certainly deceiving yourself. No one will accuse you of hypocrisy. Let us just say
that you are suffering from a bad case of wishful thinking. This needn’t make you
too uncomfortable because you are in good company. Whenever the subject of
smoking and health is raised, the governments of most countries hear no evil, see
no evil and smell no evil. Admittedly, a few governments have taken timid
measures. In Britain, for instance, cigarette advertising has been banned on
television. The conscience of the nation is appeased, while the population
continues to puff its way to smoky, cancerous death.

You don’t have to look very far to find out why the official reactions to
medical findings have been so luke-warm. The answer is simply money. Tobacco
1s a wonderful commodity to tax. It’s almost like a tax on our daily bread. In tax
revenue alone, the government of Britain collects enough from smokers to pay for
its entire educational facilities. So while the authorities point out ever so discreetly
that smoking may, conceivably, be harmful, it doesn’t do to shout too loudly about
it.

This is surely the most short-sighted policy you could imagine. While
money is eagerly collected in vast sums with one hand, it is paid out in increasinly
vaster sums with the other. Enormous amounts are spent on cancer research and on
efforts to cure people suffering from the disease. Countless valuable lives are lost.
In the long run, there is no doubt that everybody would be much better-off if
smoking were banned altogether.

Of course, we are not ready for such drastic action. But if the governments
of the world were honestly concerned about the welfare of their peoples, you’d
think they’d conduct aggressive anti- Smoking campaigns. Far from it! The tobacco
industry is allowed to spend staggering sums on advertising. Its advertising is as
insidious as it is dishonest. We are never shown pictures of real smokers coughing
up their lungs early in the morning. That would never do. The advertisements
always depict virile, clean-shaven young men. They suggest it is manly to smoke,
even positively healthy! Smoking is associated with the great open-air life, with
beautiful girls, true love and togetherness. What utter nonsense!

For a start, governments could begin by banning all cigarette and tobacco
advertising and should then conduct anti-smoking advertising campaigns of their
own. Smoking should be banned in all public places like theatres, cinemas and
restaurants. Great efforts should be made to inform young people especially of the
dire consequences of taking up the habit. A horrific warning - say, a picture of a
death’s head - should be included in every packet of cigarettes that is sold. As
individuals we are certainly weak, but if governments acted honestly and
courageously, they could protect us from ourselves.
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3 TELEVISION IS DOING IRREPARABLE HARM

‘Yes, but what did we use to do before there was television? * How often we
hear statements like this! Television hasn’t been with us all that long, but we are
already beginning to forget what the world was like without it. Before we admitted
the one-eyed monster into our homes, we never found it difficult to occupy our
spare time. We used to enjoy civilised pleasures. For instance, we used to have
hobbies, we used to entertain our friends and be entertained by them, we used to go
outside for our amusements to theatres, cinemas, restaurants and sporting events.
We even used to read books and listen to music and broadcast talks occasionally.
All that belongs to the past. Now all our free time is regulated by the ‘goggle box’.
We rush home or gulp down our meals to be in time for this or that programme.
We have even given up sitting at table and having a leisurely evening
meal,exchanging the news of the day. A sandwich and a glass of beer will do -
anything, providing it doesn’t interfere with the programme. The monster demands
and obtains absolute silence and attention. If any member of the family dares to
open his mouth during a programme, he is quickly silenced.

Whole generations are growing up addicted to the telly. Food is left uneaten,
homework undone and sleep is lost. The telly is a universal pacifier. It is now
standard practice for mother to keep the children quiet by putting them in the
living-room and turning on the set. It doesn’t matter that the children will watch
rubbishy commercials or spectacles of sadism and violence - so long as they are
quiet.

There is a limit to the amount of creative talent available in the world. Every
day, television consumes vast quantities of creative work. That is why most of the
programmes are so bad: it is impossible to keep pace with the demand and
maintain high standards as well. When millions watch the same programmes, the
whole world becomes a village, and society is reduced to the conditions which
obtain in pre-literate communities. We become utterly dependent on the two most
primitive media of communication: pictures and the spoken world.

Television encourages passive enjoyment. We become content with second-
hand experiences. It is so easy to sit in our armchairs watching others working.
Little by little, television cuts us off from the real world. We get so lazy, we choose
to spend a fine day in semi-darkness, glued to our sets, rather than go out into the
world itself. Television may be a splendid medium of communication, but it
prevents us from communicating with each other. We only become aware how
totally irrelevant television is to real living when we spend a holiday by the sea or
in the mountains, far away from civilisation. In quiet, natural surroundings, we
quickly discover how little we miss the hypnotic tyranny of King Telly.
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4 ANY FORM OF EDUCATION OTHER THAN CO-EDUCATION IS
SIMPLY UNTHINKABLE

Imagine being asked to spend twelve or so years of your life in a society
which consisted only of members of your own sex. How would you react? Unless
there was something definitely wrong with you, you wouldn’t be too happy about
it, to say the least. It is all the more surprising therefore that so many parents in the
world choose to impose such abnormal conditions on their children — conditions
which they themselves wouldn’t put up with for one minute!

Any discussion of this topic is bound to question the aims of education.
Stuffing children’s heads full of knowledge is far from being foremost among
them. One of the chief aims of education is to equip future citizens with all they
require to take their place in adult society. Now adult society is made up of men
and women, so how can a segregated school possibly offer the right sort of
preparation for it? Anyone entering adult society after years of segregation can
only be in for a shock.

A co-educational school offers children nothing less than a true version of
society in miniature. Boys and girls are given the opportunity to get to know each
other, to learn to live together from their earliest years. They are put in a position
where they can compare themselves with each other in terms of academic ability,
athletic achievement and many of the extracurricular activities which are part of
school life. What a practical advantage it is (to give just a small example) to be
able to put on a school play in which the male parts will be taken by boys and the
female parts by girls! What nonsense co-education makes of the argument that
boys are cleverer than girls or vice-versa. When segregated, boys and girls are
made to feel that they are a race apart. Rivalry between the sexes is fostered. In a
co-educational school, everything falls into its proper place.

But perhaps the greatest contribution of co-education is the healthy attitude
to life it encourages. Boys don’t grow up believing that women are mysterious
creatures - airy goddesses, more like book-illustrations to a fairy-tale, than human
beings. Girls don’t grow up imagining that men are romantic heroes. Years of
living together at school dispel illusions of this kind. There are no goddesses with
freckles, pigtails, piercing voices and inky fingers. There are no romantic heroes
with knobbly knees, dirty fingernails and unkempt hair. The awkward stage of
adolescence brings into sharp focus some of the physical and emotional problems
involved in growing up. These can better be overcome in a co-educational
environment. Segregated schools sometimes provide the right conditions for sexual
deviation. This is hardly possible under a co-educational system. When the time
comes for the pupils to leave school, they are fully prepared to enter society as
well-adjusted adults. They have already had years of experience in coping with
many of the problems that face men and women.
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5 CAMPING IS THE IDEAL WAY OF SPENDING A HOLIDAY

There was a time when camping was considered to be a poor way of
spending a holiday: OK for boy scouts and hard-up students, but hardly the thing
for sophisticated, comfort-loving adults. The adults have at last discovered that the
boy scouts have really been on to a good thing all these years. If you go camping, it
no longer means that you will be bitten to death by mosquitoes; have to drink
brackish coffee; live on corned beef; suffocate or freeze in a sleeping-bag; hump
gargantuan weights on your back. Camping has become the great pursuit of
motorists the world over. All the discomforts associated with it have been
miraculously whisked away. For a modest outlay, you can have a comfortable,
insulated tent. For a not-so-modest outlay, you can have an elaborate affair which
resembles a portable bungalow, complete with three bedrooms, a living-room, a
kitchen and a porch. The portable furniture is light and comfortable; the gas stove
brews excellent coffee or grills a tender steak; the refrigerator keeps the beer and
ice-cream cold; and as for a good night’s rest, well, you literally sleep on air. What
more could you want?

No wonder the great rush is on. You see, camping has so much to offer. You
enjoy absolute freedom. You have none of the headaches of advance hotel booking
or driving round and round a city at midnight looking for a room. There are no cold
hotel breakfasts, no surly staff to tip. For a ludicrously small sum, you can enjoy
comforts which few hotels could provide. Modern camping sites are well equipped
with hot and cold running water and even shops and dance floors! Low-cost
holidays make camping an attractive proposition. But above all, you enjoy
tremendous mobility. If you don’t like a place, or if it is too crowded, you can
simply get up and go. Conversely, you can stay as long as you like. You’re the
boss.

And then there’s the sheer fun of it - especially if you have a family. Moping
around a stuffy hotel room wondering what they are going to give you for dinner is
a tedious business. By comparison, it’s so exciting to arrive at a camp site, put up
your tent and start getting a meal ready. You are active all the time and you are
always close to nature. Imagine yourself beside some clear stream with mountains
in the background. Night is falling, everything is peaceful - except for the
delightful sound of chops sizzling in the pan! Camping provides you with a real
change from everyday living. You get up earlier, go to bed earlier, develop a hearty
appetite. You have enormous opportunity to meet people of various nationalities
and to share your pleasures with them. People are so friendly when they are
relaxed. How remote the strained world of hotels seems when you are camping!
How cold and unfriendly the formal greetings that are exchanged each day
between the residents! For a few precious weeks in the year, you really adopt a
completely different way of life. And that’s the essence of true recreation and real
enjoyment.
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6 NEW FASHIONS IN CLOTHING ARE CREATED SOLELY FOR
THE COMMERCIAL EXPLOITATION OF WOMEN

Whenever you see an old film, even one made as little as ten years ago, you
cannot help being struck by the appearance of the women taking part. Their hair-
styles and make-up look dated; their skirts look either too long or too short; their
general appearance is, in fact, slightly ludicrous. The men taking part in the film,
on the other hand, are clearly recognisable. There is nothing about their appearance
to suggest that they belong to an entirely different age.

This illusion is created by changing fashions. Over the years, the great
majority of men have successfully resisted all attempts to make them change their
style of dress. The same cannot be said for women. Each year a few so-called ‘top
designers’ in Paris or London lay down the law and women the whole world over
rush to obey. The decrees of the designers are unpredictable and dictatorial. This
year, they decide in their arbitrary fashion, skirts will be short and waists will be
high; zips are in and buttons are out. Next year the law is reversed and far from
taking exception, no one is even mildly surprised.

If women are mercilessly exploited year after year, they have only
themselves to blame. Because they shudder at the thought of being seen in public
in clothes that are out of fashion, they are annually blackmailed by the designers
and the big stores. Clothes which have been worn only a few times have to be
discarded because of the dictates of fashion. When you come to think of it, only a
woman is capable of standing in front of a wardrobe packed full of clothes and
announcing sadly that she has nothing to wear.

Changing fashions are nothing more than the deliberate creation of waste.
Many women squander vast sums of money each year to replace clothes that have
hardly been worn. Women who cannot afford to discard clothing in this way, wast
hours of their time altering the dresses they have. Hem-lines are taken up or let
down; waist-lines are taken in or let out; neck-lines are lowered or raised, and so
on.

No one can claim that the fashion industry contributes anything really
important to society. Fashion designers are rarely concerned with vital things like
warmth, comfort and durability. They are only interested in outward appearance
and they take advantage of the fact that women will put up with any amount of
discomfort, providing they look right. There can hardly be a man who hasn’t at
some time in his life smiled at the sight of a woman shivering in a flimsy dress on
a wintry day, or delicately picking her way through deep snow in dainty shoes.

When comparing men and women in the matter of fashion, the conclusions
to be drawn are obvious. Do the constantly changing fashions of women’s clothes,
one wonders, reflect basic qualities of fickleness and instability? Men are too
sensible to let themselves be bullied by fashion designers. Do their unchanging
styles of dress reflect basic qualities of stability and reliability? That is for you to
decide.
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7 WE SHOULD ALL GROW FAT AND BE HAPPY

Here’s a familiar version of the boy-meets-girl situation. A young man has at
last plucked up courage to invite a dazzling young lady out to dinner. She has
accepted his invitation and he is overjoyed. He is determined to take her to the best
restaurant in town, even if it means that he will have to live on memories and
hopes during the month to come. When they get to the restaurant, he discovers that
this ethereal creature is on a diet. She mustn’t eat this and she mustn’t drink that.
Oh, but of course, she doesn’t want to spoil his enjoyment. Let him by all means
eat as much fattening food as he wants: it’s the surest way to an early grave. They
spend a truly memorable evening together and never see each other again.

What a miserable lot dieters are! You can always recognise them from the
sour expression on their faces. They spend most of their time turning their noses up
at food. They are forever consulting calorie charts; gazing at themselves in mirrors;
and leaping on to weighing-machines in the bathroom. They spend a lifetime
fighting a losing battle against spreading hips, protruding tummies and double
chins. Some wage all-out war on FAT. Mere dieting is not enough. They exhaust
themselves doing exercises, sweating in sauna baths, being pummelled and
massaged by weird machines. The really wealthy die-mongers pay vast sums for
‘health cures’. For two weeks they can enter a ‘nature clinic’ and be starved to
death for a hundred guineas a week. Don’t think its only the middle-aged who go
in for these fads either. Many of these bright young things you see are suffering
from chronic malnutrition: they are living on nothing but air, water and the
goodwill of God.

Dieters undertake to starve themselves of their own free will so why are they
so miserable? Well, for one thing, they’re always hungry. You can’t be hungry and
happy at the same time. All the horrible concoctions they eat instead of food leave
them permanently dissatisfied. “Wonderfood is a complete food,’ the advertisement
says. ‘Just dissolve a teaspoonful in water. ...” A complete food it may be, but not
quite as complete as a juicy steak. And, of course, they’re always miserable
because they feel so guilty. Hunger just proves too much for them and in the end
they lash out and devour five huge guilt-inducing cream cakes at a sitting. And
who can blame them? At least three times a day they are exposed to temptation.
What utter torture it is always watching others tucking into piles of mouth-
watering food while you munch a water biscuit and sip unsweetened lemon juice!

What’s all this self-inflicted torture for? Saintly people deprive themselves
of food to attain a state of grace. Unsaintly people do so to attain a state of misery.
It will be a great day when all the dieters in the world abandon their slimming
courses; when they hold out their plates and demand second helpings!
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8 THE YOUNGER GENERATION KNOWS BEST

Old people are always saying that the young are not what they were. The
same comment is made from generation to generation and it is always true. It has
never been truer than it is today. The young are better educated. They have a lot
more money to spend and enjoy more freedom. They grow up more quickly and
are not so dependent on their parents. They think more for themselves and do not
blindly accept the ideals of their elders. Events which the older generation
remembers vividly are nothing more than past history. This is as it should be.
Every new generation is different from the one that preceded it. Today the
difference is very marked indeed.

The old always assume that they know best for the simple reason that they
have been around a bit longer. They don’t like to feel that their values are being
questioned or threatened. And this is precisely what the young are doing. They are
questioning the assumptions of their elders and disturbing their complacency. They
take leave to doubt that the older generation has created the best of all possible
worlds. What they reject more than anything is conformity. Office hours, for
instance, are nothing more than enforced slavery. Wouldn’t people work best if
they were given complete freedom and responsibility? And what about clothing?
Who said that human differences can best be solved through conventional politics
or by violent means? Why have the older generation so often used violence to
solve their problems? Why are they so unhappy and guilt-ridden in their personal
lives, so obsessed with mean ambitions and the desire to amass more and more
material possessions? Can anything be right with the ratrace? Haven’t the old lost
touch with all that is important in life?

These are not questions the older generation can shrug off lightly. Their
record over the past forty years or so hasn’t been exactly spotless. Traditionally,
the young have turned to their elders for guidance. Today, the situation might be
reversed. The old - if they are prepared to admit it - could learn a thing or two from
their children. One of the biggest lessons they could learn is that enjoyment is not
‘sinful’. Enjoyment is a principle one could apply to all aspects of life. It is surely
not wrong to enjoy your work and enjoy your leisure; to shed restricting
inhibitions. It is surely not wrong to live in the present rather than in the past or
future. This emphasis on the present is only to be expected because the young have
grown up under the shadow of the bomb: the constant threat of complete
annihilation. This is their glorious heritage. Can we be surprised that they should
so often question the sanity of the generation that bequeathed it?
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9 ONLY STRICTER TRAFFIC LAWS CAN PREVENT ACCIDENTS

From the health point of view we are living in a marvellous age. We are
immunised from birth against many of the most dangerous diseases. A large
number of once fatal ilinesses can now be cured by modern drugs and surgery. It is
almost certain that one day remedies will be found for the most stubborn remaining
diseases. The expectation of life has increased enormously. But though the
possibility of living a long and happy life is greater than ever before, every day we
witness the incredible slaughter of men, women and children on the roads. Man
versus the motor-car! It is a never-ending battle which man is losing. Thousands of
people the world over are killed or horribly mutilated each year and we are quietly
sitting back and letting it happen.

It has been rightly said that when a man is sitting behind a steering wheel,
his car becomes the extension of his personality. There is no doubt that the motor-
car often brings out a man’s very worst qualities. People who are normally quiet
and pleasant may become unrecognisable when they are behind a steering-wheel.
They swear, they are ill-mannered and aggressive, wilful as two-year- olds and
utterly selfish. All their hidden frustrations, disappointments and jealousies seem to
be brought to the surface by the act of driving.

The surprising thing is that society smiles so benignly on the motorist and
seems to condone his behaviour. Everything is done for his convenience. Cities are
allowed to become almost uninhabitable because of heavy traffic; towns are made
ugly by huge car parks; the countryside is desecrated by road networks; and the
mass annual slaughter becomes nothing more than a statistic, to be conveniently
forgotten.

It is high time a world code were created to reduce this senseless waste of
human life. With regard to driving, the laws of some countries are notoriously lax
and even the strictest are not strict enough. A code which was universally accepted
could only have a dramatically beneficial effect on the accident rate. Here are a
few examples of some of the things that might be done. The driving test should be
standardised and made far more difficult than it is; all drivers should be made to
take a test every three years or so; the age at which young people are allowed to
drive any vehicle should be raised to at least 21; all vehicles should be put through
stringent annual tests for safety. Even the smallest amount of alcohol in the blood
can impair a person’s driving ability. Present drinking and driving laws (where
they exist) should be made much stricter. Maximum and minimum speed limits
should be imposed on all roads. Governments should lay down safety
specifications for manufacturers, as has been done in the USA. All advertising
stressing power and performance should be banned. These measures may sound
inordinately harsh, but surely nothing should be considered as too severe if it
results in reducing the annual toll of human life. Alter all, the world is for human
beings, not motor-cars.
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10 PARENTS ARE TOO PERMISSIVE WITH THEIR CHILDREN
NOWADAYS

Few people would defend the Victorian attitude to children, but if you were
a parent in those days, at least you knew where you stood: children were to be seen
and not heard. Freud and company did away with all that and parents have been
bewildered ever since. The child’s happiness is all- important, the psychologists
say, but what about the parents’ happiness? Parents suffer constantly from fear and
guilt while their children gaily romp about pulling the place apart. A good old-
fashioned spanking is out of the question: no modern child-rearing manual would
permit such barbarity. The trouble is you are not allowed even to shout. Who
knows what deep psychological wounds you might inflict? The poor child may
never recover from the dreadful traumatic experience. So it is that parents bend
over backwards to avoid giving their children complexes which a hundred years
ago hadn’t even been heard of. Certainly a child needs love, and a lot of it. But the
excessive permissiveness of modern parents is surely doing more harm than good.

Psychologists have succeeded in undermining parents’ confidence in their
own authority. And it hasn’t taken children long to get wind of the fact. In addition
to the great modern classics on child care, there are countless articles in magazines
and newspapers. With so much unsolicited advice flying about, mum and dad just
don’t know what to do any more. In the end, they do nothing at all. So, from early
childhood, the kids are in charge and parents lives are regulated according to the
needs of their offspring. When the little dears develop into teenagers, they take
complete control. Lax authority over the years makes adolescent rebellion against
parents all the more violent. If the young people are going to have a party, for
instance, parents are asked to leave the house. Their presence merely spoils the
fun. What else can the poor parents do but obey?

Children are hardy creatures (far hardier than the psychologists would have
us believe) and most of them survive the harmful influence of extreme
permissiveness which is the normal condition in the modern household. But a great
many do not. The spread of juvenile delinquency in our own age is largely due to
parental laxity. Mother, believing that little Johnny can look after himself, is not at
home when he returns from school, so little Johnny roams the streets. The
dividing-line between permissiveness and sheer negligence is very fine indeed.

The psychologists have much to answer for. They should keep their mouths
shut and let parents get on with the job. And if children are knocked about a little
bit in the process, it may not really matter too much. At least this will help them to
develop vigorous views of their own and give them something positive to react
against. Perhaps there’s some truth in the idea that children who’ve had a surfeit of
happiness in their childhood emerge like stodgy puddings and fail to make a
success of life.
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11 ADVERTISERS PERFORM A USEFUL SERVICE
TO THE COMMUNITY

Advertisers tend to think big and perhaps this is why they’re always coming
in for criticism. Their critics seem to resent them because they have a flair for self-
promotion and because they have so much money to throw around. °‘It’s
iniquitous,’ they say, ‘that this entirely unproductive industry (if we can call it that)
should absorb millions of pounds each year. It only goes to show how much profit
the big companies are making. Why don’t they stop advertising and reduce the
price of their goods? After all, it’s the consumer who pays...’

The poor old consumer! He’d have to pay a great deal more if advertising
didn’t create mass markets for products. It is precisely because of the heavy
advertising that consumer goods are so cheap. But we get the wrong idea if we
think the only purpose of advertising is to sell goods. Another equally important
function is to inform. A great deal of the knowledge we have about household
goods derives largely from the advertisements we read. Advertisements introduce
us to new products or remind us of the existence of ones we already know about.
Supposing you wanted to buy a washing-machine, it is more than likely you would
obtain details regarding performance, price, etc., from an advertisement.

Lots of people pretend that they never read advertisements, but this claim
may be seriously doubted. It is hardly possible not to read advertisements these
days. And what fun they often are, too! Just think what a railway station or a
newspaper would be like without advertisements. Would you enjoy gazing at a
blank wall or reading railway bye-laws while waiting for a train? Would you like
to read only closely-printed columns of news in your daily paper? A cheerful, witty
advertisement makes such a difference to a drab wall or a newspaper full of the
daily ration of calamities.

We must not forget, either, that advertising makes a positive contribution to
our pockets. Newspapers, commercial radio and television companies could not
subsist without this source of revenue. The fact that we pay so little for our daily
paper, or can enjoy so many broadcast programmes is due entirely to the money
spent by advertisers. Just think what a newspaper would cost if we had to pay its
full price!

Another thing we mustn’t forget is the ‘small ads’, which are in virtually
every newspaper and magazine. What a tremendously useful service they perform
for the community! Just about anything can be accomplished through these
columns. For instance, you can find a job, buy or sell a house, announce a birth,
marriage or death in what used to be called the ‘hatch, match and dispatch’
columns; but by far the most fascinating section is the personal or ‘agony’ column.
No other item in a newspaper provides such entertaining reading or offers such a
deep insight into human nature. It’s the best advertisement for advertising there is!
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12 POP STARS CERTAINLY EARN THEIR MONEY

Pop stars today enjoy a style of living which was once the prerogative only
of Royalty. Wherever they go, people turn out in their thousands to greet them. The
crowds go wild trying to catch a brief glimpse of their smiling, colourfully-dressed
idols. The stars are transported in their chauffeur-driven Rolls-Royces, private
helicopters or executive aeroplanes. They are surrounded by a permanent
entourage of managers, press-agents and bodyguards. Photographs of them appear
regularly in the press and all their comings and goings are reported, for, like
Royalty, pop stars are news. If they enjoy many of the privileges of Royalty, they
certainly share many of the inconveniences as well. It is dangerous for them to
make unscheduled appearances in public. They must be constantly shielded from
the adoring crowds which idolise them. They are no longer private individuals, but
public property. The financial rewards they receive for this sacrifice cannot be
calculated, for their rates of pay are astronomical.

And why not? Society has always rewarded its top entertainers lavishly. The
great days of Hollywood have become legendary: famous stars enjoyed fame,
wealth and adulation on an unprecedented scale. By today’s standards, the excesses
of Hollywood do not seem quite so spectacular. A single gramophone record
nowadays may earn much more in royalties than the films of the past ever did. The
competition for the title ‘Top of the Pops’ is fierce, but the rewards are truly
colossal.

It 1s only right that the stars should be paid in this way. Don’t the top men in
industry earn enormous salaries for the services they perform to their companies
and their countries? Pop stars earn vast sums in foreign currency - often more than
large industrial concerns - and the taxman can only be grateful for their massive
annual contributions to the exchequer. So who would begrudge them their
rewards?

It’s all very well for people in humdrum jobs to moan about the successes
and rewards of others. People who make envious remarks should remember that
the most famous stars represent only the tip of the iceberg. For every famous star,
there are hundreds of others struggling to earn a living. A man working in a steady
job and looking forward to a pension at the end of it has no right to expect very
high rewards. He has chosen security and peace of mind, so there will always be a
limit to what he can earn. But a man who attempts to become a star is taking
enormous risks. He knows at the outset that only a handful of competitors ever get
to the very top. He knows that years of concentrated effort may be rewarded with
complete failure. But he knows, too, that the rewards for success are very high
indeed: they are the recompense for the huge risks involved and if he achieves
them, he has certainly earned them. That’s the essence of private enterprise.
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13 VICIOUS AND DANGEROUS SPORTS SHOULD
BE BANNED BY LAW

When you think of the tremendous technological progress we have made,
it’s amazing how little we have developed in other respects. We may speak
contemptuously of the poor old Romans because they relished the orgies of
slaughter that went on in their arenas. We may despise them because they mistook
these goings on for entertainment. We may forgive them condescendingly because
they lived 2000 years ago and obviously knew no better. But are our feelings of
superiority really justified? Are we any less blood-thirsty? Why do boxing
matches, for instance, attract such universal interest? Don’t the spectators who
attend them hope they will see some violence? Human beings remain as
bloodthirsty as ever they were. The only difference between ourselves and the
Romans is that while they were honest enough to admit that they enjoyed watching
hungry lions tearing people apart and eating them alive, we find all sorts of
sophisticated arguments to defend sports which should have been banned long ago;
sports which are quite as barbarous as, say, public hangings or bearbaiting.

It really is incredible that in this day and age we should still allow hunting or
bull-fighting, that we should be prepared to sit back and watch two men batter each
other to pulp in a boxing ring, that we should be relatively unmoved by the sight of
one or a number of racing cars crashing and bursting into flames. Let us not
deceive ourselves. Any talk of ‘the sporting spirit’ is sheer hypocrisy. People take
part in violent sports because of the high rewards they bring. Spectators are willing
to pay vast sums of money to see violence. A world heavyweight championship
match, for instance, is front page news. Millions of people are disappointed if a big
fight is over in two rounds instead of fifteen. They feel disappointment because
they have been deprived of the exquisite pleasure of witnessing prolonged torture
and violence.

Why should we ban violent sports if people enjoy them so much? You may
well ask. The answer is simple: they are uncivilised. For centuries man has been
trying to improve himself spiritually and emotionally - admittedly with little
success. But at least we no longer tolerate the sight madmen cooped up in cages, or
public floggings or any of the countless other barbaric practices which were
common in the past. Prisons are no longer the grim forbidding places they used to
be. Social welfare systems are in operation in many parts of the world. Big efforts
are being made to distribute wealth fairly. These changes have come about not
because human beings have suddenly and unaccountably improved, but because
positive steps were taken to change the law. The law is the biggest instrument of
social change that we have and it may exert great civilising influence. If we banned
dangerous and violent sports, we would be moving one step further to improving
mankind. We would recognise that violence is degrading and unworthy of human
beings.
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14 TRANSISTOR RADIOS SHOULD BE PROHIBITED
IN PUBLIC PLACES

We have all heard of the sort of person who drives fifty miles into the
country, finds some perfectly delightful beauty spot beside a quiet lake and then
spends the rest of the day cleaning his car. Compared with those terrible fiends, the
litter-bugs and noise-makers, this innocent creature can only be an object of
admiration. He interferes with no one’s pleasure. Far from it: after all, cleanliness
Is said to be next to godliness. It is the noise-makers who invade the quietest
corners of the earth that must surely win the prize for insensitivity. They announce
their arrival with a flourish that would put the Royal Heralds to shame. Blaring
music (never classical) seems to emanate mysteriously from their persons and their
possessions. If you travel up the remotest reaches of the Amazon, surviving attacks
by crocodiles and vicious piranha, don’t be surprised if you hear cheering crowds
and a football commentary shattering the peace of the jungle. It is only one of our
friends with his little transistor radio. The transistor radio, that great wonder of
modern technology, often no bigger than a matchbox, must surely be the most
hideous and diabolic of all human inventions.

People are arrested, fined, imprisoned, deported, certified as insane or
executed for being public nuisances. You can’t loiter outside a shop for five
minutes or sing the opening bars of Figaro in public without arousing the suspicion
of every policeman in the neighbourhood. But you can walk on to a beach or into a
park and let all hell loose with your little transistor and no one will turn a hair - no
one in authority, that is. Most of the people around you will be writhing in agony,
but what can they do about it? Have you ever tried asking the surly owner of a
transistor to turn it off? This is what will happen if you do: you will either be
punched on the nose for your impertinence, or completely ignored. After that you
can be sure that the radio will be turned up louder than ever before.

Noise is one of the most unpleasant features of modern life. Who knows
what it invisibly contributes to irritability and stress? Governments everywhere go
to tremendous lengths to reduce noise. Traffic sounds are carefully measured in
decibels; levels of tolerance are recorded and statistics produced to provide the
basis for future legislation. Elaborate and expensive tests are conducted to find out
our reactions to supersonic bangs. This is all very commendable, but surely the
interest in our welfare is misplaced. People adjusted to the more obvious sources of
noise ages ago. It is the less obvious sources that need attention. And the transistor
radio is foremost among them. It is impossible to adjust to the transistor radio
because the noise it produces is never the same: it can be anything from a brass
band to a news commentary. Being inconsiderate is not a crime. But interfering
with other people’s pleasure certainly should be. It is ridiculous that the law should
go on allowing this indecent assault on our ears.
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15 THE ONLY THING PEOPLE ARE INTERESTED
IN TODAY IS EARNING MORE MONEY

Once upon a time there lived a beautiful young woman and a handsome
young man. They were very poor, but as they were deeply in love, they wanted to
get married. The young people’s parents shook their heads. ‘You can’t get married
yet,” they said. ‘Wait till you get a good job with good prospects.” So the young
people waited until they found good jobs with good prospects and they were able
to get married. They were still poor, of course. They didn’t have a house to live in
or any furniture, but that didn’t matter. The young man had a good job with good
prospects, so large organisations lent him the money he needed to buy a house,
some furniture, all the latest electrical appliances and a car. The couple lived
happily ever after paying off debts for the rest of their lives. And so ends another
modern romantic fable.

We live in a materialistic society and are trained from our earliest years to be
acquisitive. Our possessions, ‘mine’ and ‘yours’ are clearly labelled from early
childhood. When we grow old enough to earn a living, it does not surprise us to
discover that success is measured in terms of the money you earn. We spend the
whole of our lives keeping up with our neighbours, the Joneses. If we buy a new
television set, Jones is bound to buy a bigger and better one. If we buy a new car,
we can be sure that Jones will go one better and get two new car: one for his wife
and one for himself. The most amusing thing about this game is that the Joneses
and all the neighbours who are struggling frantically to keep up with them are
spending borrowed money kindly provided, at a suitable rate of interest, of course,
by friendly banks, insurance companies, etc.

It is not only in affluent societies that people are obsessed with the idea of
making more money. Consumer goods are derisable everywhere and modern
industry deliberately sets out to create new markets. Gone are the days when
industrial goods were made to last forever. The wheels of industry must be kept
turning. ‘Built-in obsolescence’ provides the means: goods are made to be
discarded. Cars get tinnier and tinnier. You no sooner acquire this year’s model
than you are thinking about its replacement.

This materialistic outlook has seriously influenced education. Fewer and
fewer young people these days acquire knowledge only for its own sake. Every
course of studies must lead somewhere: i.e. to a bigger wage packet. The demand
for skilled personnel far exceeds the supply and big companies compete with each
other to recruit students before they have completed their studies. Tempting
salaries and ‘fringe benefits’ are offered to them. Recruiting tactics of this kind
have led to the ‘brain drain,” the process by which highly skilled people offer their
services to the highest bidder. The wealthier nations deprive their poorer
neighbours of their most able citizens. While Mammon is worshipped as never
before, the rich get richer and the poor, poorer.
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16 COMPULSORY MILITARY SERVICE SHOULD
BE ABOLISHED IN ALL COUNTRIES

Believe it or not, the Swiss were once a warlike people. There is still
evidence of this. To this day, the guards at the Vatican are Swiss. But the Swiss
discovered long ago that constant warfare brought them nothing but suffering and
poverty. They adopted a policy of neutrality, and while the rest of the world
seethed in turmoil, Switzerland, a country with hardly any natural resources,
enjoyed peace and prosperity. The rest of the world is still not ready to accept this
simple and obvious solution. Most countries not only maintain permanent armies
but require all their young men to do a period of compulsory military service.
Everybody has a lot to say about the desirability of peace, but no one does
anything about it. An obvious thing to do would be to abolish conscription
everywhere. This would be the first step towards universal peace.

Some countries, like Britain, have already abandoned peace-time
conscription. Unfortunately, they haven’t done so for idealistic reasons, but from a
simple recognition of the fact that modern warfare is a highly professional
business. In the old days, large armies were essential. There was strength in
numbers; ordinary soldiers were cannon fodder. But in these days of inter-
continental ballistic missiles, of push-button warfare and escalation, unskilled
manpower has become redundant. In a mere two years or so, you can’t hope to
train conscripts in the requirements and conditions of modern warfare. So why
bother? Leave it to the professionals!

There are also pressing personal reasons to abolish conscription. It is most
unpleasant in times of peace for young men to grow up with the threat of military
service looming over their heads. They are deprived of two of the best and most
formative years of their lives. Their careers and studies are disrupted and
sometimes the whole course of their lives is altered. They spend at least two years
in the armed forces engaged in activities which do not provide them with any
useful experience with regard to their future work. It can’t even be argued that
what they learn might prove valuable in a national emergency. When they leave
the services, young men quickly forget all the unnecessary information about
warfare which they were made to acquire. It is shocking to think that skilled and
unskilled men are often nothing more than a source of cheap labour for the
military.

Some people argue that military service ¢ does you good.” ‘Two years in the
army,” you hear people say, ‘will knock some sense into him.” The opposite is
usually the case. Anyone would resent being pushed about and bullied for two
years, all in the name of ‘discipline.” The military mind requires uniformity and
conformity. People who do not quite fit into this brutal pattern suffer terribly and
may even emerge with serious personality disorders. There are many wonderful
ways of spending two years. Serving is the armed forces in not one of them!

146



17 CHILDHOOD IS CERTAINLY NOT THE HAPPIEST
TIME OF YOUR LIFE

It’s about time somebody exploded that hoary old myth about childhood
being the happiest period of your life. Childhood may certainly be fairly happy, but
it’s greatest moments can’t compare with the sheer joy of being an adult. Who ever
asked a six-year-old for an opinion? Children don’t have opinions, or if they do,
nobody notices. Adults choose the clothes their children will wear, the books they
will read and the friends they will play with. Mother and father are kindly but
absolute dictators. This is an adult world and though children may be deeply loved,
they have to be manipulated so as not to interfere too seriously with the lives of
their elders and betters. The essential difference between manhood and childhood
Is the same as the difference between independence and subjection.

For all the nostalgic remarks you hear, which adult would honestly change
places with a child? Think of the years at school: the years spent living in constant
fear of examinations and school reports. Every movement you make, every thought
you think is observed by some critical adult who may draw unflattering
conclusions about your character. Think of the curfews, the marital law, the times
you had to go to bed early, do as you were told, eat disgusting stuff that was
supposed to be good for you. Remember how ‘gentle’ pressure was applied with
remarks like ‘if you don’t do as I say, I’'ll ...” and a dire warning would follow.

Even so, these are only part of a child’s troubles. No matter how kind and
loving adults may be, children often suffer from terrible, illogical fears which are
the result of ignorance and an inability to understand the world around them.
Nothing can equal the abject fear a child may feel in the dark, the absolute horror
of childish nightmares. Adults can share their fears with other adults; children
invariably face their fears alone. But the most painful part of childhood is the
period when you begin to emerge from it: adolescence. Teenagers may rebel
violently against parental authority, but this causes them great unhappiness. There
is a complete lack of self-confidence during this time. Adolescents are over-
conscious of their appearance and the impression they make on others. They feel
shy, awkward and clumsy. Feelings are intense and hearts easily broken. Teenagers
experience moments of tremendous elation or black despair. And through this
turmoil, adults seem to be more hostile than ever.

What a relief it is to grow up. Suddenly you regain your balance; the world
opens up before you. You are free to choose; you have your own place to live in
and your own money to spend. You do not have to seek constant approval for
everything you do. You are no longer teased, punished or ridiculed by heartless
adults because you failed to come up to some theoretical standard. And if on
occasion you are teased, you know how to deal with it. You can simply tell other
adults to go to hell: you are one yourself.
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18 UNTIDY PEOPLE ARE NOT NICE TO KNOW

You don’t have to be a genius to spot them. The men of the species are often
uncombed; their ties never knotted squarely beneath their collars. The women of
the species always manage to smear lipstick on their faces as well as their lips; in
one hand they carry handbags which are stuffed full of accumulated rubbish; with
the other, they drag a horde of neglected children behind them. With a sort of
happy unconcern, both the male and female species litter railway stations, streets,
parks, etc., with sweet wrappings, banana-skins, egg-shells and cast-off shoes.
Who are they? That great untidy band of people that make up about three-quarters
of the human race. An unending trail of rubbish pursues them wherever they go.

It is most unwise to call on them at their homes - particularly if they aren’t
expecting you. You are liable to find socks behind the refrigerator, marbles in the
jam and egg-encrusted crockery. Newspapers litter the floor; ashtrays overflow;
withered flowers go on withering in stale water. Writing-desks have become
dumping grounds for piles of assorted, indescribable junk. And as for the
bedrooms, well, it’s best not to say. Avoid looking in their cars, too, because you
are likely to find last year’s lolly sticks, chewing-gum clinging to the carpets and a
note saying ‘Running In’ on the rear window of a ten-year-old vehicle.

Yes, but what are they really like? Definitely not nice to know. They are
invariably dirty, scruffy, forgetful, impatient, slovenly, slothful, unpunctual,
inconsiderate, rude, irritable and (if they’re driving a car) positively dangerous.
Untidiness and these delightful qualities always seem to go together, or shall we
say that untidiness breeds these qualities. It’s hardly surprising. If you are getting
dressed and can only find one sock, you can only end up being irritable and
scruffy. If after a visit to a lovely beauty spot you think that other people will enjoy
the sight of your orange peel, you can only be inconsiderate and slovenly. If you
can’t find an important letter because you stuck it between the pages of a book and
then returned the book to the library, you can only be forgetful. If you live in
perpetual, self-imposed squalor, you must be slothful - otherwise you’d do
something about it.

What a delightful minority tidy people are by comparison! They seem to
have a monopoly of the best human qualities. They are clean, neat, patient, hard-
working, punctual, considerate and polite. All these gifts are reflected in their
homes, their gardens, their work, their personal appearance. They are radiant,
welcoming people whom you long to meet, whose esteem you really value. The
crux of the matter is that tidy people are kind and generous, while untidy people
are mean and selfish. The best proof of this is that tidy people, acting on the
highest, selfless motives, invariably marry untidy ones. What happens after that is
another story!
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19 THE ONLY WAY TO TRAVEL IS ON FOOT

The past ages of man have all been carefully labelled by anthropoligists.
Descriptions like ‘Palaeolithic Man’, ‘Neolithic Man’, etc., neatly sum up whole
periods. When the time comes for anthropologists to turn their attention to the
twentieth century, they will surely choose the label ‘Legless Man’. Histories of the
time will go something like this: ‘In the twentieth century, people forgot how to
use their legs. Men and women moved about in cars, buses and trains from a very
early age. There were lifts and escalators in all large buildings to prevent people
from walking. This situation was forced upon earth-dwellers of that time because
of their extraordinary way of life. In those days, people thought nothing of
travelling hundreds of miles each day. But the surprising thing is that they didn’t
use their legs even when they went on holiday. They built cable railways, ski-lifts
and roads to the top of every huge mountain. All the beauty spots on earth were
marred by the presence of large car parks.’

The future history books might also record that we were deprived ot the use
of our eyes. In our hurry to get from one place to another, we failed to see anything
on the way. Air travel gives you a bird’s-eye view of the world - or even less if the
wing of the aircraft happens to get in your way. When you travel by car or train a
blurred image of the countryside constantly smears the windows. Car drivers, in
particular, are forever obsessed with the urge to go on and on : they never want to
stop. Is it the lure of the great motorways, or what? And as for sea travel, it hardly
deserves

mention. It is perfectly summed up in the words of the old song: ‘I joined the
navy to see the world, and what did | see? | saw the sea.; The typical twentieth-
century traveller is the man who always says ‘I’ve been there’. You mention the
remotest, most evocative place - names in the world like EI Dorado, Kabul, Irkutsk
and someone is bound to say ‘I’ve been there’ -meaning, ‘I drove through it at 100
miles an hour on the way to somewhere else.’

When you travel at high speeds, the present means nothing: you live mainly
in the future because you spend most of your time looking forward to arriving at
some other place. But actual arrival, when it is achieved, is meaningless. You want
to move on again.By travelling like this, you suspend all experience; the present
ceases to be a reality: you might just as well be dead. The traveller on foot, on the
other hand, lives constantly in the present. For him travelling and arriving are one
and the same thing: he arrives somewhere with every step he makes. He
experiences the present moment with his eyes, his ears and the whole of his body.
At the end of his journey he feels a delicious physical weariness. He knows that
sound, satisfying sleep will be his: the just reward of all true travellers.
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20 EXAMINATIONS EXERT A PERNICIOUS INFLUENCE
ON EDUCATION

We might marvel at the progress made in every field of study, but the
methods of testing a person’s knowledge and ability remain as primitive as ever
they were. It really is extraordinary that after all these years, educationists have
still failed to devise anything more efficient and reliable than examinations. For all
the pious claim that examinations test what you know, it is common knowledge
that they more often do the exact opposite. They may be a good means of testing
memory, or the knack of working rapidly under extreme pressure, but they can tell
you nothing about a person’s true ability and aptitude.

As anxiety-makers, examinations are second to none. That is because so
much depends on them. They are the mark of success or failure in our society.
Your whole future may be decided in one fateful day. It doesn’t matter that you
weren’t feeling very well, or that your mother died. Little things like that don’t
count: the exam goes on. No one can give of his best when he is in mortal terror, or
after a sleepless night, yet this is precisely what the examination system expects
him to do. The moment a child begins school, he enters a world of vicious
competition where success and failure are clearly defined and measured. Can we
wonder at the increasing number of ‘drop-outs’: young people who are written off
as utter failures before they have even embarked on a career? Can we be surprised
at the suicide rate among students?

A good education should, among other things, train you to think for yourself.
The examination system does anything but that. What has to be learnt is rigidly
laid down by a syllabus, so the student is encouraged to memorise. Examinations
do not motivate a student to read widely, but to restrict his reading; they do not
enable him to seek more and more knowledge, but induce cramming. They lower
the standards of teaching, for they deprive the teacher of all freedom. Teachers
themselves are often judged by examination results and instead of teaching their
subjects, they are reduced to training their students in exam techniques which they
despise. The most successful candidates are not always the best educated; they are
the best trained in the technique of working under duress.

The results on which so much depends are often nothing more than a
subjective assessment by some anonymous examiner. Examiners are only human.
They get tired and hungry; they make mistakes. Yet they have to mark stacks of
hastily scrawled scripts in a limited amount of time. They work under the same sort
of pressure as the candidates. And their word carries weight. After a judge’s
decision you have the right of appeal, but not after an examiner’s. There must
surely be many simpler and more effective ways of assessing a person’s true
abilities. Is it cynical to suggest that examinations are merely a profitable business
for the institutions that run them? This is what it boils down to in the last analysis.
The best comment on the system is this illiterate message recently scrawled on a
wall: ‘I were a teenage drop-out and now I are a teenage millionaire.’
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21 BOOKS, PLAYS AND FILMS SHOULD BE CENSORED

Let us suppose that you are in the position of a parent. Would you allow
your children to read any book they wanted to without first checking its contents?
Would you take your children to see any film without first finding out whether it is
suitable for them? If your answer to these questions is ‘yes’, then you are either
extremely permissive, or just plain irresponsible. If your answer is ‘no’, then you
are exercising your right as a parent to protect your children from what you
consider to be undesirable influences. In other words, by acting as a censor
yourself, you are admitting that there is a strong case for censorship.

Now, of course, you will say that it is one thing to exercise censorship where
children are concerned and quite another to do the same for adults. Children need
protection and it is the parents’ responsibility to provide it. But what about adults?
Aren’t they old enough to decide what is good for them? The answer is that many
adults are, but don’t make the mistake of thinking that all adults are like yourself.
Censorship is for the good of society as a whole. Highly civilised people might
find it possible to live amicably together without laws of any kind: they would just
rely on good sense to solve their problems. But imagine what chaos there would be
if we lived in a society without laws! Like the law, censorship contributes to the
common good.

Some people think that it is disgraceful that a censor should interfere with
works of art. Who is this person, they say, to ban this great book or cut that great
film? No one can set himself up as a superior being. But we must remember two
things. Firstly, where genuine works of art are concerned, modern censors are
extremely liberal in their views - often far more liberal than a large section of the
public. Artistic merit is something which censors clearly recognise. And secondly,
we must bear in mind that the great proportion of books, plays and films which
come before the censor are very far from being ‘works of art’.

When discussing censorship, therefore, we should not confine our attention
to great masterpieces, but should consider the vast numbers of publications and
films which make up the bulk of the entertainment industry. When censorship laws
are relaxed, unscrupulous people are given a licence to produce virtually anything
in the name of ‘art’. There is an increasing tendency to equate ‘artistic’ with
‘pornographic.’” The vast market for pornography would rapidly be exploited. One
of the great things that censorship does is to prevent certain people from making
fat profits by corrupting the minds of others. To argue in favour of absolute
freedom is to argue in favour of anarchy. Society would really be the poorer if it
deprived itself of the wise counsel and the restraining influence which a censor
provides.
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22 PEOPLE SHOULD BE REWARDED ACCORDING TO ABILITY,
NOT ACCORDING TO AGE AND EXPERIENCE

Young men and women today are finding it more and more necessary to
protest against what is known as the ‘Establishment’: that is, the people who wield
power in our society. Clashes with the authorities are reported almost daily in the
press. The tension that exists between old and young could certainly be lessened if
some of the most obvious causes were removed. In particular, the Establishment
should adopt different attitudes to work and the rewards it brings. Today’s young
people are ambitious. Many are equipped with fine educations and are
understandably impatient to succeed as quickly as possible. They want to be able
to have their share of the good things in life while they are still young enough to
enjoy them. The Establishment, however, has traditionally believed that people
should be rewarded according to their age and experience. Ability counts for less.
As the Establishment controls the purse-strings, its views are inevitably imposed
on society. Employers pay the smallest sum consistent with keeping you in a job.
You join the hierarchy and take your place in the queue. If you are young, you go
to the very end of the queue and stay there no matter how brilliant you are. What
you know is much less important than whom you know and how old you are. If
you are able, your abilities will be acknowledged and rewarded in due course - that
IS, after twenty or thirty years have passed. By that time you will be considered old
enough to join to Establishment and you will be expected to adopt its ideals. God
help you if you don’t.

There seems to be a gigantic conspiracy against young people. While on the
one hand society provides them with better educational facilities, on the other it
does its best to exclude them from the jobs that really matter. There are exceptions,
of course. Some young people do manage to break through the barrier despite the
restrictions, but the great majority have to wait patiently for years before they can
really give full rein to their abilities. This means that, in most fields, the views of
young people are never heard because there is no one to represent them. All
important decisions about how society is to be run are made by people who are too
old to remember what it was like to be young. President Kennedy was one of the
notable exceptions. One of the most tragic aspects of his assassination is that
mankind was deprived of a youthful leader.

Resentment is the cause of a great deal of bitterness. The young resent the
old because they feel deprived of the good things life has to offer. The old resent
the young because they are afraid of losing what they have. A man of fifty or so
might say, ‘Why should a young rascal straight out of school earn more than I do?’
But if the young rascal is more able, more determined, harder-working than his
middle-aged critic, why shouldn’t he? Employers should recognise ability and
reward it justly. This would remove one of the biggest causes of friction between
old and young and ultimately it would lead to a better society.
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23 THE TOURIST TRADE CONTRIBUTES ABSOLUTELY
NOTHING TO INCREASING UNDERSTANDING BETWEEN NATIONS

The tourist trade is booming. With all this coming and going, you’d expect
greater understanding to develop between the nations of the world. Not a bit of it!
Superb systems of communication by air, sea and land make it possible for us to
visit each other’s countries at a moderate cost. What was once the ‘grand tour’,
reserved for only the very rich, is now within everybody’s grasp. The package tour
and chartered flights are not to be sneered at. Modern travellers enjoy a level of
comfort which the lords and ladies on grand tours in the old days couldn’t have
dreamed of. But what’s the sense of this mass exchange of populations if the
nations of the world remain basically ignorant of each other?

Many tourist organisations are directly responsible for this state of affairs.
They deliberately set out to protect their clients from too much contact with the
local population. The modern tourist leads a cosseted, sheltered life. He lives at
international hotels, where he eats his international food and sips his international
drink while he gazes at the natives from a distance. Conducted tours to places of
interest are carefully censored. The tourist is allowed to see only what the
organisers want him to see and no more. A strict schedule makes it impossible for
the tourist to wander off on his own; and anyway, language is always a barrier, so
he is only too happy to be protected in this way. At its very worst, this leads to a
new and hideous kind of colonisation. The summer quarters of the inhabitants of
the citii universitaire: are temporarily re-established on the island of Corfu.
Blackpool is recreated at Torremolinos where the traveller goes not to eat paella,
but fish and chips.

The sad thing about this situation is that it leads to the persistence of national
stereotypes. We don’t see the people of other nations as they really are, but as we
have been brought up to believe they are. You can test this for yourself. Take five
nationalities, say, French, German, English, American and Italian. Now in your
mind, match them with these five adjectives: musical, amorous, cold, pedantic,
naive. Far from providing us with any insight into the national characteristics of
the peoples just mentioned, these adjectives actually act as barriers. So when you
set out on your travels, the only characteristics you notice are those which confirm
your preconceptions. You come away with the highly unoriginal and inaccurate
impression that, say, ‘Anglo-Saxons are hypocrites’ or that ‘Latin peoples shout a
lot’. You only have to make a few foreign friends to understand how absurd and
harmful national stereotypes are. But how can you make foreign friends when the
tourist trade does its best to prevent you?

Carried to an extreme, stereotypes can be positively dangerous. Wild
generalisations stir up racial hatred and blind us to the basic fact - how trite it
sounds! - that all people are human. We are all similar to each other and at the
same time all unique.

153



24 ONLY A MADMAN WOULD CHOOSE TO LIVE
IN A LARGE MODERN CITY

‘Avoid the rush-hour’ must be the slogan of large cities the world over. If it
is, it’s a slogan no one takes the least notice of. Twice a day, with predictable
regularity, the pot boils over. Wherever you look it’s people, people, people. The
trains which leave or arrive every few minutes are packed: an endless procession of
human sardine tins. The streets are so crowded, there is hardly room to move on
the pavements. The queues for buses reach staggering proportions. It takes ages for
a bus to get to you because the traffic on the roads has virtually come to a
standstill. Even when a bus does at last arrive, it’s so full, it can’t take any more
passengers. This whole crazy system of commuting stretches man’s resources to
the utmost. The smallest unforeseen event can bring about conditions of utter
chaos. A power-cut, for instance, an exceptionally heavy snowfall or a minor
derailment must always make city-dwellers realise how precarious the balance is.
The extraordinary thing is not that people put up with these conditions, but that
they actually choose them in preference to anything else.

Large modern cities are too big to control. They impose their own living
conditions on the people who inhabit them. City-dwellers are obliged by their
environment to adopt a wholly unnatural way of life. They lose touch with the land
and rhythm of nature. It is possible to live such an air- conditioned existence in a
large city that you are barely conscious of the seasons. A few flowers in a public
park (if you have the time to visit it) may remind you that it is spring or summer. A
few leaves clinging to the pavement may remind you that it is autumn. Beyond
that, what is going on in nature seems totally irrelevant. All the simple, good things
of life like sunshine and fresh air are at a premium. Tall buildings blot out the sun.
Traffic fumes pollute the atmosphere. Even the distinction between day and night
is lost. The flow of traffic goes on unceasingly and the noise never stops.

The funny thing about it all is that you pay dearly for the “privilege’ of living
in a city. The demand for accommodation is so great that it is often impossible for
ordinary people to buy a house of their own. Exorbitant rents must be paid for tiny
flats which even country hens would disdain to live in. Accommodation apart, the
cost of living is very high. Just about everything you buy is likely to be more
expensive than it would be in the country.

In addition to all this, city-dwellers live under constant threat. The crime rate
in most cities is very high. Houses are burgled with alarming frequency. Cities
breed crime and violence and are full of places you would be afraid to visit at
night. If you think about it, they’re not really fit to live in at all. Can anyone really
doubt that the country is what man was born for and where he truly belongs?
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25 EQUALITY OF OPPORTUNITY IN THE TWENTIETH
CENTURY HAS NOT DESTROYED THE CLASS SYSTEM

These days we hear a lot of nonsense about the ‘great classless society’. The
idea that the twentieth century is the age of the common man has become one of
the great clichiis of our time. The same old arguments are put forward in evidence.
Here are some of them: monarchy as a system of government has been completely
descredited. The monarchies that survive have been deprived of all political power.
Inherited wealth has been savagely reduced by taxation and, in time, the great
fortunes will disappear altogether. In a number of countries the victory has been
complete. The people rule; the great millenium has become a political reality. But
has it? Close examination doesn’t bear out the claim.

It is a fallacy to suppose that all men are equal and that society will be
levelled out if you provide everybody with the same edicational opportunities. (It is
debatable whether you can ever provide everyone with the same educational
opportunities, but that is another question.) The fact is that nature dispenses brains
and aiblity with a total disregard for the principle of equality. The old rules of the
jungle, ‘survival of the fittest’, and ‘might is right’ are still with us. The spread of
education has destroyed the old class system and created a new one. Rewards are
based on merit. For ‘aristocracy’ read ‘meritocracy’; in other respects, society
remains unaltered: the class system is rigidly maintained.

Genuine ability, animal cunning, skill, the knack of seizing opportunities, all
bring material rewards. And what is the first thing people do when they become
rich? They use their wealth to secure the best possible opportunities for their
children, to give them ‘a good start in life’. For all the lip-service we pay to the
idea of equality, we do not consider this wrong in the western world. Private
schools which offer unfair advantages over state schools are not banned because
one of the principles in a democracy is that people should be free to choose how
they will educate their children. In this way, the new meritocracy can perpetuate
itself to a certain extent: an able child from a wealthy home can succeed far more
rapidly than his poorer counterpart. Wealth is also used indiscriminately to further
political ends. It would be almost impossible to become the leader of a democracy
without massive financial backing. Money is as powerful a weapon as ever it was.

In societies wholly dedicated to the principle of social equality, privileged
private education is forbidden. But even here people are rewarded according to
their abilitites. In fact, so great is the need for skilled workers that the least able
may be neglected. Bright children are carefully and expensively trained to become
future rulers. In the end, all political ideologies boil down to the same thing: class
divisions persist whether you are ruled by a feudal king or an educated peasant.
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26 NO ONE WANTS TO LIVE TO BE A HUNDRED

It’s only natural to look forward to something better. We do it all our lives.
Things may never really improve, but at least we always hope they will. It is one of
life’s great ironies that the longer we live, the less there is to look forward to.
Retirement may bring with it the fulfilment of a litefime’s dreams. At last there
will be time to do all the things we never had time for. From then on, the dream
fades. Unless circumstances are exceptional, the prospect of growing really old is
horrifying. Who wants to live long enough to become a doddering wreck? Who
wants to revert to that most dreaded of all human conditions, a second childhood?

Well, it seems that everybody wants to. The Biblical span of three score
years and ten is simply not enough. Medical science is doing all it can to extend
human life and is succeeding brilliantly. Living conditions are so much better, so
many diseases can either be prevented or cured that life expectation has increased
enormously. No one would deny that this is a good thing - provided one enjoys
perfect health. But is it a good thing to extend human suffering, to prolong life, not
in order to give joy and happiness, but to give pain and sorrow? Take an extreme
example. Take the case of a man who is so senile he has lost all his faculties. He is
in hospital in an unconscious state with little chance of coming round, but he is
kept alive by artificial means for an indefinite period. Everyone, his friends,
relatives and even the doctors agree that death will bring release. Indeed, the
patient himself would agree - if he were in a position to give voice to his feelings.
Yet everything is done to perpetuate what has become a meaningless existence.

The question of euthanasia raises serious moral issues, since it implies that
active measures will be taken to terminate human life. And this is an exceedingly
dangerous principle to allow. But might it not be possible to compromise? With
regard to senility, it might be preferable to let nature take its course when death
will relieve suffering. After all, this would be doing no more than was done in the
past, before medical science made it possible to interfere with the course of nature.

There are people in Afghanistan and Russia who are reputed to live to a ripe
old age. These exceptionally robust individuals are just getting into their stride at
70. Cases have been reported of men over 120 getting married and having children.
Some of these people are said to be over 150 years old. Under such exceptional
conditions, who wouldn’t want to go on living forever? But in our societies, to be
70, usually means that you are old; to be 90, often means that you are decrepit. The
instinct for self-preservation is the strongest we possess. We cling dearly to life

while we have it and enjoy it. But there always comes a time when we’d be better
off dead.
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27 CAPITAL PUNISHMENT IS THE ONLY WAY
TO DETER CRIMINALS

Perhaps all criminals should be required to carry cards which read: Fragile:
Handle With Care. It will never do, these days, to go around referring to criminals
as violent thugs. You must refer to them politely as ‘social misfits’. The
professional killer who wouldn’t think twice about using his cosh or crowbar to
batter some harmless old lady to death in order to rob her of her meagre life-
savings must never be given a dose of his own medicine. He is in need of ‘hospital
treatment’. According to his misguided defenders, society is to blame. A wicked
society breeds evil - or so the argument goes. When you listen to this kind of talk,
it makes you wonder why we aren’t all criminals. We have done away with the
absurdly harsh laws of the nineteenth century and this is only right. But surely
enough is enough. The most senseless piece of criminal legislation in Britain and a
number of other countries has been the suspension of capital punishment.

The violent criminal has become a kind of hero-figure in our time. He is
glorified on the screen; he is pursued by the press and paid vast sums of money for
his ‘memoirs’. Newspapers which specialise in crime-reporting enjoy enormous
circulations and the publishers of trashy cops and robbers stories or ‘murder
mysteries’ have never had it so good. When you read about the achievements of
the great train robbers, it makes you wonder whether you are reading about some
glorious resistance movement. The hardened criminal is cuddled and cosseted by
the sociologists on the one hand and adored as a hero by the masses on the other.
It’s no wonder he is a privileged person who expects and receives VIP treatment
wherever he goes.

Capital punishment used to be a major deterrent. It made the violent robber
think twice before pulling the trigger. It gave the cold-blooded poisoner something
to ponder about while he was shaking up or serving his arsenic cocktail. It
prevented unarmed policemen from being mowed down while pursuing their duty
by killers armed with automatic weapons. Above all, it protected the most
vulnerable members of society, young children, from brutal sex-maniacs. It is
horrifying to think that the criminal can literally get away with murder. We all
know that ‘life sentence’ does not mean what it says. After ten years or so of ‘good
conduct’, the most desperate villain is free to return to society where he will live
very comfortably, thank you, on the proceeds of his crime, or he will go on
committing offences until he is caught again. People are always willing to hold
liberal views at the expense of others. It’s always fashionable to pose as the
defender of the under-dog, so long as you, personally, remain unaffected. Did the
defenders of crime, one wonders, in their desire for fair-play, consult the victims
before they suspended capital punishment? Hardly. You see, they couldn’t,
because all the victims were dead.
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28 THE SPACE RACE IS THE WORLD’S BIGGEST
MONEY WASTER

Almost everyday we see something in the papers about the latest exciting
developments in the space race. Photographs are regularly flashed to the earth from
thousands and even millions of miles away. They are printed in our newspapers
and shown on our television screens as a visible proof of man’s newest
achievements. The photographs neatly sum up the results of these massive efforts
to ‘conquer space’ and at the same time they expose the absurdity of the
undertaking. All we can see is in indistinguishable blob which will be put behind
glass in some museum. This is hardly value for money when you think that our
own earth can provide countless sights which are infinitely more exciting and
spectacular.

The space race is not simply the objective search for knowledge it is often
made out to be. It is just an extension of the race for power on earth. Only the
wealthiest nations can compete and they do so in the name of pure scientific
research. But in reality, all they are interested in is power and prestige. They want
to impress us, their spectators, with a magnificent show of strength. Man has
played the power game ever since he appeared on earth. Now he is playing it as it
has never been played before. The space race is just another aspect of the age-old
argument that ‘might is right’.

We are often told that technological know-how, acquired in attempting to get
us into orbit, will be utilised to make life better on earth. But what has the space
race done to relieve the suffering of the earth’s starving millions? In what way has
it raised the standard of living of any one of us? As far as the layman is concerned,
the practical results of all this expenditure of money and effort are negligible.
Thanks to space research, we can now see television pictures transmitted live half-
way across the globe and the housewife can use non-stick frying-pans in the
kitchen. The whole thing becomes utterly absurd when you think that no matter
what problems man overcomes, it is unlikely that he will ever be able to travel
even to the nearest star.

Poveryt, hunger, disease and war are man’s gratest enemies and the world
would be an infinitely better place if the powerful nations devoted half as much
money and effort to these problems as they do to the space race. For the first time
in his history, man has the overwhelming technological resources to combat human
suffering, yet he squanders them on meaningless pursuits.

It a man deprived himself and his family of food in order to buy and run a
car, we would consider him mad. Individuals with limited budgets usually get their
priorities right: they provide themselves with necessities before trying to obtain
luxuries. Why can’t great nations act in the same sensible way? Let us put our
house in order first and let space look after itself.
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29 VIOLENCE CAN DO NOTHING TO DIMINISH
RACE PREJUDICE

In some countries where racial prejudice is acute, violence has so come to be
taken for granted as a means of solving differences, that it is not even questioned.
There are countries where the white man imposes his rule by brute force; there are
countries where the black man protests by setting fire to cities and by looting and
pillaging. Important people on both sides, who would in other respects appear to be
reasonable men, get up and calmly argue in favour of violence - as if it were a
legitimate solution, like any other. What is really frightening, what really fills you
with despair, is the realisation that when it comes to the crunch, we have made no
actual progress at all. We may wear collars and ties instead of war-paint, but our
instincts remain basically unchanged. The whole of the recorded history of the
human race, that tedious documentation of violence never solves a problem but
makes it more acute. The sheer horror, the bloodshed, the suffering mean nothing.
No solution ever comes to light the morning after when we dismally contemplate
the smoking ruins and wonder what hit us.

The truly reasonable men who know where the solutions lie are finding it
harder and harder to get a hearing. They are despised, mistrusted and even
persecuted by their own kind because they advocate such apparently outrageous
things as law enforcement. If half the energy that goes into violent acts were put to
good use, if our efforts were directed at cleaning up the slums and ghettos, at
improving living-standards and providing education and employment for all, we
would have gone a long way to arriving at a solution. Our strength is sapped by
having to mop up the mess that violence leaves in its wake. In a well-directed
effort, it would not be impossible to fulfil the ideals of a stable social programme.
The benefits that can be derived from constructive solutions are everywhere
apparent in the wold around us. Genuine and lasting solutions are always possible,
providing we work within the framework of the law.

Before we can even begin to contemplate peaceful co-existence between the
races, we must appreciate each other’s problems. And to do this, we must learn
about them: it is a simple exercise in communication, in exchanging information.
‘Talk, talk, talk,” the advocates of violence say, ‘all you ever do is talk, and we are
none the wiser.” It’s rather like the story of the famous barrister who painstakingly
explained his case to the judge. After listening to a lengthy argument the judge
complained that after all this talk, he was none the wiser. ‘Possibly, my Lord,” the
barrister replied, ‘none the wiser, but surely far better informed.” Knowledge is the
necessary prerequisite to wisdom: the knowledge that violence creates the evils it
pretends to solve.
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30 THE MOST IMPORTANT OF ALL HUMAN QUALITIES
IS A SENSE OF HUMOUR

Biologically, there is only one quality which distinguishes us from animals:
the ability to laugh. In a universe which appears to be utterly devoid of humour, we
enjoy this supreme luxury. And it is a luxury, for unlike any other bodily process,
laughter does not seem to serve a biologically useful purpose. In a divided world,
laughter is a unifying force. Human beings oppose each other on a great many
issues. Nations may disagree about systems of government and human relations
may be plagued by ideological factions and political camps, but we all share the
ability to laugh. And laughter, in turn, depends on that most complex and subtle of
all human qualities: a sense of humour. Certain comic stereotypes have a universal
appeal. This can best be seen from the world-wide popularity of Charlie Chaplin’s
early films. The little man at odds with society never fails to amuse no matter
which country we come from. As that great commentator on human affairs, Dr
Samuel Johnson, once remarked, ‘Men have been wise in very different modes; but
they have always laughed in the same way.’

A sense of humour may take various forms and laughter may be anything
from a refined tinkle to an earthquaking roar, but the effect is always the same.
Humour helps us to maintain a correct sense of values. It is the one quality which
political fanatics appear to lack. If we can see the funny side, we never make the
mistake of taking ourselves too seriously. We are always reminded that tragedy is
not really far removed from comedy, so we never get a lop-sided view of things.

This is one of the chief functions of satire and irony. Human pain and
suffering are so grim; we hover so often on the brink of war; political realities are
usually enough to plunge us into total despair. In such cicumstances, cartoons and
satirical accounts of sombre political events redress the balance. They take the
wind out of pompous and arrogant politicians who have lost their sense of
proportion. They enable us to see that many of our most profound actions are
merely comic or absurd. We laugh when a great satirist like Swift writes about war
in Gulliver’s Travels. The Lilliputians and their neighbours attack each other
because they can’t agree which end to break an egg. We laugh because we are
meant to laugh; but we are meant to weep too. It is no wonder that in totalitarian
regimes any satire against the Establishment is wholly banned. It is too powerful a
weapon to be allowed to flourish.

The sense of humour must be singled out as man’s most important quality
because it is associated with laughter. And laughter, in turn, is associated with
happiness. Courage, determination, initiative — these are qualities we share with
other forms of life. But the sense of humour is uniquely human. If happiness is one
of the great goals of life, then it is the sense of humour that provides the key.

160



3.5 Tekcrol pist urenus (3-9 cemecTpbl)

INTERPOL AND WCO JOINT OPERATION IN AFRICA AGAINST
ILLICIT TRAFFICKING LEADS TO TOBACCO AND ALCOHOL
SEIZURES. OPERATION HIGHLIGHTS BENEFIT OF POLICE AND
CUSTOMS WORKING TOGETHER AGAINST ILLICIT TRADE.

LYON, France — A joint operation involving INTERPOL and the World Customs
Organization (WCO) in Eastern and Southern Africa against the illicit trafficking
of cigarettes, tobacco and alcohol has resulted in the seizure of tonnes of illicitly
traded products in seven countries.

Operation Meerkat (23-27 July) saw police and customs authorities carry
out some 40 raids at seaports, inland border points, markets and shops in Angola,
Kenya, Mozambique, Namibia, South Africa, Tanzania, and Zimbabwe, where
more than 32 million sticks of cigarettes (equivalent to 1.6 million cigarette
packets), 134 tonnes of raw tobacco and almost 3,000 liters of alcohol were seized.
As a result of these seizures national authorities have initiated a number of
administrative investigations into tax evasion and other potential criminal offences
by those involved.

The operation’s coordination unit based at the WCO’s Regional
Intelligence Liaison Office in Nairobi monitored the exchange of information
between the participating countries, with support provided by INTERPOL’s
Regional Bureaus in Nairobi and Zimbabwe and by officers from its Trafficking in
Illicit Goods programme.

«Combating all forms of illicit international trade is a fundamental
Customs function due to the presence of Customs officials at national bordersy,
said WCO Secretary General, Kunio Mikuriya. «The WCO and its 178 members
are committed to working in a coordinated manner with INTERPOL and Customs’
other partners in the fight against the smuggling of cigarettes, tobacco and alcohol,
given the negative consequences for consumer health and safety, for state revenue
collections, and for national economic competitiveness and growthy, stressed Mr
Mikuriya.

INTERPOL’s role in the operation was undertaken within the framework
of its Trafficking in Illicit Goods programme which aims to identify and dismantle
the organized crime networks siphoning billions of Euros from the public purse
through the trafficking of illicit goods.

«INTERPOL is pleased to have joined forces with the WCO in Operation
Meerkat since it has demonstrated the need for customs, national and other law
enforcement agencies to work closely together to develop a sustainable approach
against the criminal networks behind the illicit trafficking of goods. The benefits of
police and customs working closely together has again been proven by the number
of products seized and the networks uncovered during Operation Meerkat which
confirm the international scale of illicit trade», said INTERPOL Secretary General
Ronald K. Noble.
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With much of the illicit cigarettes or alcohol seized during Operation
Meerkat illegally transported from bordering countries, Kumaren Moodley of the
South African Revenue Service said: «One of the main challenge we face is
understanding the volume of illicit goods coming into the country as well as
monitoring and controlling our vast and expansive border line where goods come
across».

INTERPOL’s programme combating illicit trade aims to assist police
across its 190 member countries to not only target the transnational crime groups
but also identify the routes used in transporting illicit goods, which are often also
used for other crimes such as human trafficking and drug smuggling.

«INTERPOL’s member countries have witnessed an unparalleled growth
in the illicit trade of tobacco and alcohol products over recent years. Operation
Meerkat has again revealed the transnational nature of illicit trade and how
criminals will seek to undermine police, customs and revenue controls to amass
huge profits», said Roberto Manriquez, a coordinator of the operation and a
criminal intelligence officer with INTERPOL’s Traffi