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HOTpeﬁl/lTeﬂCKHTe Harjiacu npu OMHUHKAHAJHO IMa3apyBaHe
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Consumer Attitudes in Omni-Channel Marketing
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Abstract

By studying consumer behavior, attitudes are the predisposition of individuals for responding to the impact of
an object, which may be favorable or negative. These are feelings, assessments and responses related to a certain
trademark. Attitudes affect the process of perception in selectivity. They are formed by information obtained directly
from previous experiences with an object and indirectly by other people’s influence. They can be supported and they
contain three components: cognitive (knowledge), emotional, and tendency of behavior (goal, desire).In practice, upon
a large number of repeated purchases of goods from a particular trademark, the volume of information for this
trademark increases and competing producers have difficulty in changing the consumer attitude towards it. The
purpose of this paper is to present the basic patterns associated with consumer attitudes when purchasing a particular
product and to outline their role in the marketing process.
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BbBenenne

Korato ce wu3yyaBa TmOBeJEHMETO HA  KJIMEHTAa  HarjacuTe  BCBIIHOCT  ca
npepa3noio;KEHUETO J]a Ce pearrpa Ha Bb3/IEHCTBUETO HAa 00€KTa, KOETO OT CBOSI CTpaHa MOXKe Jia
ObJle WM ONaronmpusiTHO WK HeraTUBHO. ToBa ca YyBCTBa, OLEHKU W OTTOBOPU, KOUTO CE OTHACAT
3a JajJeHa TbhproBcka Mapka. Upe3 Hariacute ce 3acsira mpolleca Ha BBb3NMPUEMaHe TNpu
cenekTUBHOCT. Te ce dopmupar upe3 uHdopmalus, KOATO € MOojyuyeHa NpsIKO OT MNpeaXOAHU
NPEKUBSABAHUS C JajieH O0EKT M MHJMPEKTHO MOJ BAMSHUETO Ha Jpyru xopa. llenTta Ha noknana e
Jla ce MpeJICTaBAT OCHOBHUTE MO/, CBbP3aHu C HarjlacuTe Ha NMoTpeOuTeNuTe Mpy MOKYIKa Ha
omnpeJiesieH NPOAYKT U Jla Ce ouepTae poJisiTa UM B Mpoleca Ha NMa3apyBaHe.

1. Harjiacute 1 OCHOBHUTE T€OPETHYHU MOAETH

Harnacute wmoxe na ObaaT MOAKpENsSHU M ChAbPKAT CIEAHUTE TPU KOMIIOHEHTH:
Mo3HaBaTelieH (3HaHKE), eMOIMOHAIICH U TeHJCHIMS Ha MoBeaeHue (1el, kenanue). M3BecTHU ca
,JBa TOAX0/a MPH Pa3riekKIaHeTO U OlEHKa Ha JIOSJHOCTTa KbM OpaHja:l)noaxoj, cBbp3aH C
HATTIACUTe M 2) MOBEIEHYECKH MOAX0oA.“ ETO 3amio mpy MbPBHST MOAXOA ce OQOPMSAT HeTHpPH
¢a3u 3a JOANHOCT KbM OpaHaa (KOTHUTHMBHA, €MOILMOHANHA, BojeBa M (asza Ha JelCTBHE).
Cnenpaiiku CTBIOKMTE Ha Te3u a3y MOTPeOMTENAT OT XapecBaHe Ha MPOAYyKTa M (opmMupaHa
MOJIOKUTENIHA Harjlaca KbM HEro TpeMHHaBa KbM JieficTBUe 3a 3akymyBaHe. OT rieqHa To4Yka Ha
MapKeTHHroBaTa TeOpHs Harjacute OMBaT XapaKTepU3UpaHu C:

® TI0COKa — Karo Ts OM Morja fa ObJie OTpUIaTeIHa WK TMOJI0KUTEITHA;
® CTeMeH — TOBa € CTOMHOCTTA, KOSITO Ce J]aBa Ha 00eKTa;
® BAXHOCT — TOBA € 3HAYEHUETO, KOETO KIJIMEHTA MpH/IaBa Ha ChOTBETHHS OOEKT.

Ha npaktuka, Korato e Hajuile rojsiMm Opoi MOBTOPHM MOKYMKW Ha MPOAYKTH OT JajeHa
THhProBCKa Mapka, ce MoBHIlaBa 00eMbT Ha MHPOpPMaIUATA 3a Ta3u MapKka U KOHKYPEHTUTe OuBar
3aTpyIHEHH J]a TPOMEHST OTHOILIEHUETO Ha KIIMEHTUTE KbM Hesl.

Cropen Kenep® ,,noTpeGuTenuTe che CHiHA GaronpysTHa Harlaca KbM MapKaTa clie/iBa 1a

! Cranumupos, E., B. XKeues, /1. [1anosa u ap., bpang MeHukMBHT, n31.“Hayka n nkonomuka®, B, 2018, ¢.309.

2 IlerpoBa, A., I[lcuxonorus Ha pexnamata, ®opKowm, C., 1999, c. 87.

Keller, K.L., Canceptualizing. Measuring, Managing Customer- based brand equity, Journal of Marketting, 57, 1993,
p- 18.
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ca MO-CKJIOHHM Jla MJaliaT Mo-BUCOKa lieHa 3a mapkara™. CienoBaTesqHO MO-BUCOKATa JIOSTHOCT
KaTo Harjaca BOJHM JI0 II0- rojiiMa CKJIOHHOCT 3a 3aIljIalllaHe Ha I10- BUCOKA LieHa. MopraH4 cMAITA,
ye JIOBEPUETO KbM MapKaTa BOJM JIO aHTKUMEHT KbM Hesl, 3all0TO JIOBEPUETO Ch3/JaBa OTHOILLIEHUE
Ha pa3MsiHa, KOMUTO ca IIEHeHW OT MOoTpeduTenuTe. AHTaKMMEHTBHT c€ Ompesens ,.KaTo TpaiHo
JKEJIAHUE 33 NMOAABbPIKAHE HA LICHHU otnourenus ‘. Tesu MapKH, KOUTO C€ MOJI3BAT C JIOBEpUE CE
KYINyBaT MoO- 4eCTO W BK/IOYBAT MO- BUCOKA CTENEH aHraKMMEHT Karo Harjiaca. B nurteparypara
JIOMUHUpa CXBalllaHETO, Y€ OTHOILIEHWEeTO U Harjacata (pemyrauusara Ha Mapkara) € Mo-
JIJICOCPOYHA OLIEHKa, OTKOJIKOTO YJIOBJIETBOpEeHOCTTa. MapkoBara pemyTalus ce omnpeaens KaTo
BB3MPUSATUE 3a KAUYECTBOTO, aCOLMUPAHO C UMETO Ha MapKaTa W TS MMa MOCTOSHEH U CUiieH eekT
BBPXY JIOSJTHOCTTA, JOKOJKOTO YJOBJIETBOPEHOCTTa MOXE Ja HMMa JUPEKTeH e(eKT BBpPXY
JIOSJTHOCTTA, CaMO aKO KJIMEHTUTE ca MMalld Bb3MOXKHOCTTA Ja ca MmpoOBajiv WM K3MOJI3BaIU
npoaykra. CblIMAT aBTOp JONYCKa, Y€ MNOTpedUTenuTe MOorar jAa MposBSIBAT JOSUIHOCT KbM
MapkuTe, 6e3 1a ca Moi3Baiu MPOoyKTa U TOBA Jia ce AbJKM Ha UMUJIKa Ha MapKaTa.

N3TouHMLM 32 pa3BUTHE HA HArJacuTe Morar aa Obaar:

e Jlu4HU MpeKuBsSBaHUS — T€ ce GOpPMUPAT MPH CPEHIuTe ¢ OOEKTUTE U Ce TOBIUSIBAT
OT HYXXJIY, U30UPATENTHO Bb3MpUeMaHe U JTMUHOCT.

e ['pynu — BKIIOUBAT CEMENCTBO, peepeHTHH IPyNH.

e Jlpyru — BKJIIOUBAT NPUATENH, TUAEPH.

Harnacute wu3nmbJIHABAT 4YeTHUPU OCHOBHM (DYHKIMM: TpUCIOCOOsiIBaHE, 3alluMTa Ha
JUYHOCTTA, H3pa3sBaHe Ha IEHHOCTUTE W W3rpaxaaHe Ha 3HaHus. Te Bw3aeiicTBaT Ha
MOTPEOUTEICKUTE PELIEHUS 3a MOKYTKA U MPOU3BOJUTENNTE Ce CTapasT Ja I'M U3MEpST, MOJ3BaT ce
NPOEKTHU TEXHUKU W CEMaHTHUYHM AudepeHUraTHi cKaiu. MHOro IMpOKO ce M3MOoJ3Ba cKajara
EQ (emorponanen koeuuueHt), BbeeaeHa 1964 r. ot amepukanckus mapkeronorYiinsam JI. Yenc.”
Tsi oTpa3siBa peaklMMTe Ha KIMEHTUTE CJie]| Bb3MpPHEMAaHEe Ha pekiaMara Mo OTHOUIEHHE Ha
aTpaKTUBHOCT, pa30MpaeMOCT M HOBOCT. Upe3 HapodHO MOAOpaHM JIBOMKM 4EepTH, MpPEACTaBeHU
4ype3 MPOTHUBOMOJOKHU 0 3HAUYEHUE JAYMH, CE OMpPEJEss HarjacaTa Ha KJIMEeHTa KbM HM3CleBaHUs
obekT (Bx. Taom. 1).

Tabnuua 1. Cemantuuen qudepenuuan — ckana EQ

1. MHaTepecHo CKy4HO

2. [IpuBanyanio OT101bCKBaLLO
3. SlcHo Hesicho

4. Hoo Crapo

5. CriokoitHo HecnokoiiHo
6. Xy6aBo I'po3Ho

7. 3HaUMMO Hesnaunmo

8. Yoenurenno HeyGeautenHo

Nzuncnspar ce ciaeqHuTe KoeQUuImeHTH:
® Ha JIOCTOBEpPHOCT — Ha Oazara Ha aBoikuTe 8, 5 u 1 oT Tabnuuara;
e Ha JMHAMHKa — JBOHKUTE 5 U 4;
® Ha eMOLMOHAJIHA aHTAXKUPAHOCT — ABolikuTe 7, §, 1.

*Morgan, R.M., Commitment — Trust Theory of Relationship Marketing, Journal of Marketting, 1994 ,p. 22.

*Moorman, C.D., Relationships between providers and users of market research: the dynamics of trust within and
between organizacion, Journal of Marketting Research, 1994, p. 322.

SSelnes, F., Effect of product performance of brand reputation, satisfaction and loyalty, European Journal of
Marketting, 27, 1993, p. 20.

"Norauos, JI., ®. IMTan¢wu, Pexnamara kakBaro €, Bapha, Princeps, 1992, c. 176.
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HHutepec npencrasnsBa vmoodervm Ha Haenacume Ha M. Quwubaiin, CoabpxKall TPU CTAUsA:
» IIbpBu cTaamii - na ce mocovar yJoBJIETBOPEHUTA, YOKACHUSITA.
» Bropwu craauii - na ce U3MepST CHIIHUTE CTPAaHU Ha YOEKIEHHUSITA U OI[CHKHTE.
» Tperu cTanuii - 1a ce yMHOXKAT U CyMUpAT OOIUTE TOYKM HA HariacuTe.

MonebT UMa cIIeTHUS BUI:
N
— sk .
AU. = E sz;-k EU.k , KbJIETO:
k=1

Ajj - Haryaca Ha i-THsl TIOTPEOUTEI KBM j-THS OOEKT;

Bji - cunata Ha yOe€HOCT, Y€ j-TUAT OOEKT NpUTEXKaBa TE3U CBOWCTBA “k™;

Ejj - ouieHKa Ha CBOWMCTBOTO “Ak” Ha o0OeKkTa “j”’ oT moTpeduTens “i”;

N - 6poii Ha cBolicTBaTa, BaXKHH 3a U300pa Ha MPOAYKTA.

To3u Mozen e moaxoAsil 3a OnpeesisHe HariaacuTe Ha MOTpPeOUTeNUTe NMpU OTYUTAHE Hali-
BO)KHUTE XapaKTepUCTUKU Ha oOekTuTe. [103BOJIsIBa Ha MPOU3BOAUTENUTE /1a aHAIM3UPAT IPOMEHU
B HarjacuTe MoJi BJIUsSHUE HAa BRHIIHYU (akTopu. Ch3aaIeHUIT MO/l Ha MOBEICHUECKN HaMepeHUs
Ha @umbaiin e npeacTaBeH cxeMaTuyHo Ha Dwr. 1%

Ouzren H2 VozeneHu 32 VosEneHHT 22
TIOCT 21 CTEHATA TTOCT & CTEHATE EFEIMPHEMAHETO MotHEammm
OT IOESNEHHATD HA [ pVTHTE

Hazwca xau

HOoGSCeHUEMO HOpMU 34
MoSedeHUE O

Apveu

HEMECTALIE
ce parmop

@ur. 1. Mojaen Ha MOBEIEHYECKU HAMEPEH U

MozenbT OTUMTA JIMYHATA HArJlaca U CyOEKTUBHUTE HOPMH, PEAKLMTA Ha BIMSATENHU XOpa.
HNmeHHo inaepuTe Ha OOLIECTBEHOTO MHEHUE MPEUYIBAT BT HA UAEUTE OT CPEICTBATA 32 MAacoBa
UHpOpMaLUs KbM MOTPEOUTENNTE, ‘KOUTO HA pa3IMYHM Ma3apu Morar jia ObJlaT ChbBCEM pa3JIMyHH,
JIOpM KOTaTo NOTPeGUTENCKUTE MM NpouIn n3rnexaar nogooun. '’

Teopusima 3a 0gycmenennama komynuxayus na Enus Kay u Ilon J]asepcqbeﬂ()“ ce OoTHacd
3a BB3JCHCTBHME BBPXY MHEHUATA, KaTO pellaBallia pojisl UMar MNPUSTENUTE, MO3HATUTE, T.€.

8Fischbein, M., Readings in Attitudes Theory and Measirement, N.Y., 1967, p. 389.

° Anant. mo:Fischbein, M., Op. cit., p. 389.
10 Cranumupos, E., B. XKeues, /1. [1aBnosa u ap., bpanag MeHumKkMBHT, n3a.“Hayka n uxonomuka®, B, 2018, ¢.339
Xatz, E., P. F. Lazersfeld, MeinungsfiihrerbeimEinkauf.Marketingtheorie.Kiepenheuer& Witschkoen, 1972, s. 107-

122.
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XOPHU3OHTAJTHUTE JIMJIEPH, KOMTO Ca YJeHOBE Ha cblara rpyna. JIoBepuero KbM TSX € roJIsiIMO U Te
noJiarat Ha JONbJIHUTENHA MpelieHKa BCsika HoBa MH(opmarus.

Teopusma na o6xpwoicenuemo na K. Lewin'? BKTIOUBa B MONETO MHANBUAA K BCHUKU APYTH
3HaYMMHU Xopa. JKW3HEHOTO MPOCTPAHCTBO € JMHAMHUYHO M € CHhCTABEHO OT PErvoHH, KOUTO
NpeJCTaRNIBaT BCUUKMU JIMYHOCTM, JKEJNaHWA, LENd, NPEeIMETH, MOBEACHYECKHM TEHASHUUHU IO
OTHOLIEHWE Ha JaaeH uHAuBUA. CreloBaTeIHO aBTOPBLT CMsTA, Y€ LAJIOTO MOBEACHHWE Ha
norpebutens € QyHKIUS OT MCUXOJIOTUYECKOTO MOJie.

B modena 3a uoeannama npec)cmaea13 ce 3acTblBa Te3aTa, 4ye npu GopMupaHe Ha Harjaca
KbM ChOTBETEH OOEKT MOTPEOUTENSAT Ce PbKOBOAM OT CyOSKTHUBHATA CH MJIealHA MPEJICTaBa 3a TO3U
oOekT. brmaronpusTHa oleHKa € HaJWIEe MPU Majlka pasjvkKa MeXJy HWaeanHara MnpejacraBa U
peajHocCTTa.

OueHkara Ha MOTpeOUTENsT MOKE /1a CE U3Pa3U MO CIAEAHUSI HAUMH:

n
Djk = Wik *[ Xijk — lijk] - KbIETO
Jj=1

Dijx — cTeneH Ha He3a10BOIEHOCT Ha MOTPEOUTENA OT j-THA MPOJYKT (MapKa);

[ij — nAeanHOTO 3HAYEHHE HA i-TaTa XapaKTEPUCTHKA 3a K-THUsl IOTpeOUTeI;

Xijk— TpeAcTaBa Ha K-THS NOTPEOMTEN OTHOCHO CTENEHTa Ha IPUCHCTBUE HA i-TaTa
XapaKTepUCTUKA B j-TUS MPOJYKT;

Wik — Terjio Ha 3Haue€HHEeTOo Ha i-TaTa XapaKTepUCTHKa.

Konkoro nmo-manka e croiiHocTTa Ha Djjx, TOIKOBa MO-BUCOKA LIE € OLIEHKAaTa Ha K-THs
notpeduTen 3a j-TMsS NPOAYKT. AKO C€ OKaKe, Y€ BCHYKM XapaKTepUCTHMKM Ha TMPOIYKTa
CBHOTBETCTBAT HAa WJEATHOTO paBHHUILE, TO M3pa3bT [Xik - lix], a orTam M creneHta Ha
HE3a/I0BOJIEHOCT 11I€ Ca PaBHU Ha HyJa.

Bb3HukBa BepoCkT: ,,Kak 1a ce npeogonee HEraTUBHOCTTA, KOSITO € Ch3/1aIcHA KbM JaJeH
npoaykT?” Jo HEroBusl OTTOBOP C€ CTHUTA MO CJIEHUTE CTHIKH:

IIvpeo. Jla ce mpenoctaBu NoNbjiHUTENHA WMH(OpMaUMs 3a pekiamupaHus oOekT. B To3u
cllyyail CrelMalMCTUTE ca Ha MHEHHME, Y€ Ts Il 3aTBbp/AM Beue YCTaHOBEHAaTa Harjaca W 1ie
npeau3BrKa “OyMmepaHr-epext .

Bmopo. Jla ce nmpomeHH oLEHKaTa uype3 KOHTaKT ¢ pekyiamupaHus oOekT. MoraT aa ce
U3IpalaT MOCTPU, 00pasLM U APYTy CTUMYJIMPALLU CPEACTBA OT MPOU3BOAUTEIUTE.

Tpemo. Jla ce 3acuny 1OCTOBEPHOCTTa HA KOMYHMKATOpa, KOATO Mpearnoara nojoxKuTeIHa
Harsaca.

Yemevpmo. Jla ce NPOMEHSAT JIMYHOCTHUTE XapaKTEPUCTUKU Ha NMOTPEOUTENs, KOETO BOJIU
JI0 CbOTBETHU U3MEHEHHS B OTHOLUEHUATA KbM OKOJIHaTa cpefa. COOCTBEHUAT OMUT U3rpax/ia HOBU
Harjiaci, KOMTO M3WCKBAaT (OpMHUpaHe Ha CTpaTerMd TPH HUCKa M BUCOKA BBBICUEHOCT Ha
NpOAYKTA.

Moodenvm na mapxkemuneoeume Oevicmeust € TI00ajJeH MOJEI 3a ONpeAesTHE Ha HAYMHa, N0
KOKMTO Te BIUSST BbpPXY MOBEAEHUETO HA KJIMEHTUTE U ¢uHaHcoBUTE pe3yntaT. Toil ce mpeiara
or Gupta u Zeithaml" karto aBropurte mpeamarat pamka, KOATO MOKa3Ba KAk MapKETHHIOBHTE
JeHCTBUS TNPEIU3BUKBAT BB3MNPUATHATA HA KIMEHTUTE, KOUTO CleJl TOBa BIMSAT BbPXY
nosesieHueTo. [lo TO3W HaAuMH [eicTBUATA HA KJIMEHTUTE ca CBbP3aHU C eQEeKTUBHOCTTA Ha
dupmara. (Qur. 2) C apyru JymMH aBTOpUTE UHTErPUPAT CbLIECTBYBALLUTE 3HAHUS U U3C/IEABAHUS
3a BJIMSTHUETO Ha KJIIMEHTCKUTE MoKa3aTelld BbpXY (MHAHCOBOTO MpeAcTaBsiHe HAa GUPMUTE.

ABTopI/ITe15 W3MOJ3BAT JlBa TUNA KIWMeHTCKW mokazarenu: (1) Bu3npuemamin u (2)
MOBEJICHYECKH MeEpKU. [IbpBHAT THN ce ONMWUTBA Ja M3MEPH BIMSHHUETO HA MapKETHUHra BBPXY

12 ewin, K., Field Theorie in Science, New York, 1951, p- 103.

13CT0$[HOB, J1., MapkeTtuHr B uHAYCTpHsTa, ,,Anmuko — bI" - [Ipuat” OO/] - Bpama, 2001, c. 145.

14Gupta,S., V. Zeithaml, Customer Metrics and Their Impacton Financial Performance in Marketing Science, November
2006, 25(6): 718-739.

“IMak tam.
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yepHarta KyTusl B TIOBEJICHUETO Ha MOTPEeOUTENNTE, KOETO Ce Mperoara, 4e IporHo3upa ObIeioTo
NOBeJICHWe Ha KJIMEHTHTE Bb3 OCHOBA Ha XWITHOTH3UpaHW B3auMooTHomeHus. [lpumepu 3a
BB3MPUEMAIIH MTOKA3aTeH ca Bb3MPHUATHITA Ha KIIMEHTUTE, HarJlacuTe Ha KIIMEHTUTE, HaMepeHUsATa
3a MOKYIIKa, JIOSITHOCTTA, Ka4eCTBOTO Ha yCJIyrara, aHTaXKMpaHOCTTa, Bb3MpHUeMaHaTa CTOMHOCT U
noeepueto. [loBeneHyeckuTe Mepku OOXBAlLAT pealHUTE PELUeHMs 3a MOKYNKa W MOBEJCHUE U
U3MepBaT MOBTOPHUTE MOKYMKH, 3aJbPKAHETO HA KJIMEHTUTE, MOTEHLMAJIHUTE Bb3MOKHOCTH 3a
NpexBbpiisiHe, Npenpojaaxdara ¥ MNOKYNKUTE MEXKAY pa3iMuyHM KaTeropud KIMEHTH, KaKTO W
NOJIOKUTEHUTE NpenopbKH. ,,llenrta, kosTo ce mpeciensa ¢ u3dopa Ha NPOAYKTOB aCOPTUMEHT ce
o0yciaBsi OT CbOTHOLUIEHUETO Ha PaBHUIIETO Ha 3aJ0BOJISIBAHE Ha KOHKPETHH pealHi MOTPEeOHOCTH
Ha KJIWEHTUTE W LIeJUTE Ha ThPropela Ha L[pe6Ho.“16 ToBa € cBBp3aHO C ,,IpUJIAraHETO Ha
epeKTUBHA AUCTPUOYIIMOHHA TIOJMTUKA U M3MOJI3BaHE HAa MOAXOAAUIMTE TUCTPUOYIIMOHHN KaHAIM
3a TpuABWKBaHe Ha GupMeHuTe npoz{me””. HaGnronenuero B TakaBa WHpOpMaIUsS MOXe Jia ce
M3I10J13Ba 3a B3eMaHe Ha pelIeHus 3a TOBA KOM KIIMEHTH Jia MpUA00UAT, MPOrpamMmu 3a 3abpikaHe Ha
KJIMEHTH ¥ MHULMATHBH 33 KPbCTOCaHa npoaaxoa.'®

Kakgo npaBsat pupmure? KakBo mucasat
KJIMEHTUTE?
KakBo nonyuaBat KakBo mpasst
¢dupmute ? =] KJIMEHTHUTE?

@ur. 2. KoHuenTyajaeH Mo/iel 3a onpe/ie/iiHe Ha Bb3/IeCTBUETO HA MApKETUHTOBUTE
neiicteus M3tounuk: Gupta u Zeithaml (2006)

2. UzcaenBaHe moTpedMTE/ICKHTE HAIJAacH NPH 3aKylyBaHe Ha ompelejieHa Mapka
(Nokia)

OcHOBHUTE 3a/1a41, KOUTO TpsaOBa Aa ce peuiar ca:

e Jla Obaar onpezneseHd OCHOBHUTE (paKTOPH, OKa3BalllM Bb3JCHCTBUE Ha Harjacute
NpU NOKYNKaTa Ha MOOWJIHU Tee(oHH;

e Jla Obze onpezeneHa KakBa € MOTHBALMATA 3a 3aKyllyBaHe Ha ONpe/ielieHa Mapka
TenedoH;

e Jla ce onuiuaT npenoYMTaHUTE XapaKTEPUCTUKU Ha MOOWITHU Tene(poHHU.

OOeKT Ha M3CIeABAaHETO ca NOoTpeOMTEaMTE MOJ3BalIM ONpPEAENeHU MapKu MOOMIIHU
YCTpOMCTBA.

[IpenMer Ha u3cneaBaHETO ca NOTPEOUTEICKUTE Harjacu MpH 3aKyllyBaHe Ha MOOWJIHH
ycrpoiicTBa mapka Nokia.

OrpaHMyeHHsTa Ha U3CJIEJBAHETO C€ CBBP3BAT ¢ OOCTOATENCTBOTO, Y€ TO C€ MPOBEXKAA Ha
TepuTopud Ha rp. Benuko TwpHOBO. [lopagn orpaHuyYeHUs BbB BPEMETO Ca U3MOJI3BAHU OCHOBHO
METOJMTEe Ha aHKETHpaHe U MHTEPBIO ¢ POKYyC rpyna.

Nokia e efiHa OT BO/ICIIMTE CBETOBHU KOMIIAHUM B TIPOU3BOJICTBOTO HAa MOOMIIHU Tene(OHH.

16H}06EH0B, JI., Juctpubyunonna nonautuka, M3garencku uentsp npu PY, Pyce, 2018, c. 75.

17 Credanos, 1., MpeKOBUAT MapKETHHT W HETOBHUTE MOCJIEA0BATEN, MapKeTHHIBT — OMUT U NepcreKkTHu, Hayka u
nKoHOMUKA, BapHa, 2017, c. 359

18Gupta,S., V. Zeithaml, Customer Metrics and Their Impacton Financial Performance in Marketing Science, November
2006, 25(6): 718-739.
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[loTpebuTenckure HarIacu Mpu 3aKyrnyBaHe Ha MOOMJIHM Tene(OHU ce BIAUAAT OT CIEAHUTE IPyNH
¢axTopu:
e KyATypHUTE LEHHOCTH: MOTPEOUTENH, MPUHAAJIEKAIM KbM MO- BUCOKA COLMAlIHA
KJ1aca ca JUIbKHU J1a IpUTe)kaBaT MOOUIIEH TeeOH.
e Couunannute (akropu: CTpeMexbT Ha NOTPeOUTENSI € KbM MO-BUCOK MaTepualieH
cTatyc, Thil KaTo Xopara NpUTEKaBaT MPOAYKTH, OTrOBapsllMd Ha TSIXHaTa poJisi U
CTaTyc B OOILIECTBOTO.
o Jlnunu paxtopu: OCHOBHHMTE KyIyBauH ca MbXKeTe, TEXHUYECKH M0-00pa3oBaHH, MO-
3amo3HaTu ¢ oepTUTe M MPEATOKEHUTA, 3aeMall BUCOKO TIIATEHH ITbKHOCTH.
e [lcuxonoruynu ¢akropu: IloTpebutenure ce MOTMBUpPAT OT HyXKJIaTa CU OT
caMOyBa)K€HHE, CAMOOLICHKA.

Ankertupanu ca 110 gymu B rp. B. TepHOBO, KOMTO M3Mon3BaT MoOuieH TenedoH. Jlata Ha
anketupane 15 —30.07.2018 r. Ot anketupanute 73 % ca mbxke, 27 % ca xKeHu.

Cnen aHanu3 Ha pe3yiATaTUTe OT BBIIPOCUTE Ha aHKETaTa MOXKEM Jia HalmpaBUM CIIEHUTE
U3BOJIN:

[IbpBo: 90 % OT aHKeTUpaHUTE U3NOA3BAaT MOOUIIEH TeaedoH OT 1 10 5 roauHu.

Bropo: naMnmaTop npu 3akynyBaHe Ha MOOUJIEeH TenaedoH € MBXBT (61,3 %).

Tpeto: Ha 42 % OT aHKETUPAHUTE TOBA UM € MTbPBUAT Tele(OH.

UerbpTO: NIpH NOUTH BCHUYKH (82 %) OT aHKeTMpaHWTE MOOWIJIHMAT anapar pasrnolara ¢
KaMmepa 1 mp3.

[leto: mpu u30opa Ha mMapkaTa MOKE Jla HAlpaBMM MNpELEHKa, Y€ Hai- mpeanovYuTaHusT
mob6wuiieH TenedoH e ¢ mapkata NOKIA — okomno 45 % OT aHKeTHpaHUTe ce JOBepsiBaT HA'bJIHO Ha
MapkarTa, Ha BTOPO MSICTO MO MpeanouyntaHue u ocHoBeH KOHKypeHT Ha NOKIA e Sony Ericsson,
OCTaHAJIMTE MPOLIEHTH ce pasnpenensaT mexxay Samsung, LG u Motorola.

[lecto: npu npemioxkeHue 3a u300pa Ha MapkKara KIMEHTUTE C€ BJMSAT OT
XapaKTEepPUCTUKUTE Ha TenedoHa — MeramukcesoBa Kamepa, mp3 TJelbp, CIOT 3a KapTa Mamer,
JM3aiiH ¥ KauecTBa Ha OaTepusTa.

Ha mnazapa nHa mMoOwmHM TenedoHM TpuchbcTBAT Hanm 15 mapku MoOWIHM TenedoHH,
KOHKYpEHLMSTA € rojisiMa, HO TOBa MbK JJaBa Bb3MOKHOCT Ha MOTpeduTenuTe 1a u3depar Bb3MOKHO
Haii—noaxoasuius 3a TsX MOOWIIeH anapaT. Makap 4e nmoBeyeTo noTpeOuTeNu W3MoJI3BaT MOOUIIHU
Tese()OHU OT MO-HUCHK KJ1ac ¢ Haii—HEe0O0X0AUMUTE UM (PYHKLIMU, O€3 HAIMUMETO HA MHOTO €KCTpPH,
ce Habno/aBa TEH/AEHLMSI B HapacCTBAaHETO HA MpPOAaKOMTE HA MOOWIIHM amnapaTd OT Hal—BUCOK
KJlac, MpeJuMCcTBaTa Ha KOMTO ca HEOCTOpUMHM (MeramukcesioBa Kamepa, CJIOT 3a KapTa Mamer,
BB3MOXKHOCT 3a BUJI€03aCHEMaHe, TUCIIIEH ¢ XUJSAU BETOBE, My3UKaIHU ieibpu, mp3, mp4). B
Ta3u BPb3Ka HAKOW aBTOPM MPAaBST 3aKJIIOUEHHETO, Ye ,,1a3apHUST YCeX Ha BCEKH CYyOeKT 3aBUCH
OT TOBa TOW Ja THPCH LIEJEHACOYEHO MPOMEHH, aHAIN3UPAKKU Bb3MOXKHOCTUTE, KOUTO T€ LIEe MY
ocurypat™'’. Cpea OCHOBHMTE Lie/M HA BCSKA OPraHM3alys € 3a10BOJIABAHE MPEANOUNTAHUATA HA
notpedutenure no-1o0pe oT KOHKypeHTuTe. ToBa MMa ChLIECTBEHO 3HAY€HUe, npeasua dakra, ue
»HETPeKbCHATO MPOMEHSLIUTE Ce M3UCKBAHWS HA MOTPEOUTENUTE MPEJCTaBsiBa AOMBIHUTEIHO
OrpaHUyYEHHE BbPXY JEHHOCTTA HAa OpraHU3alMUTe U Hajlara OTKpUBaHE HA HOBU METOJM U HAUMHU
3a CBOEBPEMEHHOTO MM YJIOBJIETBOpsIBaHe . B pe3y/Tar ce OuakBa Ch31aBaHETO Ha MPEINOCTABKI
3a NPUBJMYAHE HA MMOBEYE KJIMEHTH, KAKTO U FEHEpUpaHe Ha Mo-BUCOKa rnevasoa.

19 HBanoBa, P. Mscroto na nnosanuure 1 HHUPJ[ B nkonomukara Ha bwiarapus. I'ogumuuk Ha BCY, tom XXXII,
Bbyprac: ,,EKC-IIPEC* OO/], 2015, c. 163

? VsaHosa, P. MHOBauMoHara CTpaTerus KaTto CPe/CTBO 32 MOBHUILIABaHE KOHKYPEHTOCIIOCOOHOCTTA Ha OpraHU3alunTe.
// COOpHHK ¢ JOKIaIu OT roOuIeiHa MeXIyHapoHa HayuHa KoHdepeHius: ,,HOBHTE peasHOCTH B YIPaBICHHETO.
Bapna: Uzn. ,,Hayka u ukonomuka®, 1Y, 2017, c. 365
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Bcesika ycnemna ¢upma, karo Nokia e mocTuraana BUCOKO HUBO Ha KOHKYPEHTOCIIOCOOHOCT
M CWJIHA TIO3WIIMS Ha CBETOBHMS Mas3ap 3apajy HE3aBUCHMOTO IUIaHMpaHE M pasfpejielieHne Ha
pecypcute U A00puUs MEHUKMBHT. JlokaTo TexHonoruute Hampeasat Obp30, camu 1o cebe cu
Hamar croiHoct. Te mnpuaoOuBaT TakaBa camMO MpU YCJIOBHME, Y€ 3aJ0BOJSIBAT HAMbJIHO
noTpeOHOCTUTE Ha KjueHTa. KiMeHTUTe 3HasT, 4e ChLIECTBYBAT MHOIO pPa3zjM4YHM JOMUPATETHU
TOYKM Ha B3aUMOJAEHCTBHE C MNPOM3BOJAMUTENsS, Koraro TpsiOBa Ja TbPCAT MAaJ€H MPOAYKT.
[loTpeOuTenute B3uMar pelieHUsiTA CM KOMOMHHMpANKM PalLMOHATIHOTO C €MOLIMOHATHOTO. AKO
HSIKBJIE CE MOSBU Mallka Bb3MOXKHOCT 3a M300p MEXKIY MNPOAYKTH OT Pa3M4HU MapKu, UMEHHO
TOraBa JIOSJTHOCTTa KbM JaJieH OpaHJ cu M3urpaBa poJjisiTa. 3ama3BaHeTo Ha kiumeHTuTe cu Nokia
IbJKAT Ha CBOETO J00po oOciy:KBaHe, KakTO W Ha YcuieHata uM paboTra BbpXy
B3aMMOOTHOLICHUATA C MOTpeduTens. 3a Ja ce MOCTUrHEe TOBa, € HeoO0Xoauma MCTHHCKA
BCEOTJAWHOCT KbM KJIMEHTHTE U MPOYyYBAHE HA TEXHUTE HATJIaCH M XKeJTaHUsl.
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