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Random samples of the Moscow and New York populations were compared in their
attitudes towards free markets by administering identical telephone inter-
views in the two countries in May, 1990. Although the Soviet respondents
were somewhat less likely to accept exchange of money as a solution to
personal problems, and their attitudes towards business were less warm, we
found that the Soviet and American respondents were basically similar in
most dimensions. Soviets showed no difference from Americans in their
feelings that price increases may be unfair. There appears to be little
difference between the Soviets and Americans in thelr concern with income
inequality, in their belief in the importance of providing material
incentives for hard work, and in their understanding of the workings of

markets,
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Popular Attitudes Towards Free Markets:
The Soviet Union and the United States Compared1

. Introduction

What are the important barriers to the success of free markets? At
this time of transition in the Soviet Union and other Eastern economies, the
answer to this question is of the utmost importance. One view is that a
major obstacle is the attitudes, morals, and understandings of the people
themselves, not just the institutions or politics they live with. Leonid
Abalkin, Deputy Prime Minister of the Soviet Union and prominent economist,
complained that:

it is not easy to develop a stratum of talented people,
with a good understanding of the market. For that, it is
necessary to put aside fixed patterns of thinking, inherited from

the past, tg consider afresh our morals, and our system of values
in general.

This has been a recurring theme, appearing quite often in the Soviet
Parliament and government bodies, in the mass media and in academi-~
journals: the general public in the Soviet Union is not prepared to accept

the development of markets because of concerns about fair prices and income

1An earlier version of this paper was presented at the U. §. National
Bureau of Economic Research - U, §. §. R. Institute of World Economy and
International Relations joint conference, Cambridge Mass, July 18, 1990. We
are prateful to Robert Abelson, Sergel Aukuzionek, Revold Entov, Martin
Feldstein, Daniel Kahneman, Alvin Klevorick, William Mahota, Michael
Montias, Andrey Poletaev, Thomas Richardson, Lawrence Summers, Richard
Thaler and participants at a seminar at the Cowles Foundation at Yale
University for helpful comments. This paper was supported by the Institute
of World Economy and International Relations of the U. §. S. R. Academy of
Sciences, the Institute for Sociology of the U. S. S. R. Academy of
Sciences, the Russell B. Sage Foundation, and the U. §. National Science

Foundation. Any opinions are those of the authors and not necessarily those
of their respective institutions.

2Literatu;naxa Cazeta, June 6, 1990, No. 23 (5297) p. 9.



inequality, resistance to exchange of money, lack of appreciation for
incentives, and hostility towards business.

Perhaps the truth of the argument is believed to be so evident, based on
casual or anecdotal observations, that no one sees the peint in testing for
its validity. Of course, to a Westerner Soviets look quite different; they
dress differently and speak a foreign language. But when one starts to
think carefully about what kinds of differences would be a barrier to free
market success, one realizes that it is not easy to get substantial
evidence. First, one has to compare carefully the frequencles with which
certain attitudes or behaviors occur. People everywhere are to a certain
extent concerned about fairness and may be at times reluctant to exchange
money. And when the differences are not total the casual observer cannot be
trusted to keep an accurate count. Second, much of what one observes is in
an institutional context, and is a product both of attitudes and institu-
tional settings. Casual observation does not provide many opportunities to
control for institutional situations.

To our knowledge, the alleged differences in attitudes relevant to the
functioning of free markets have not been examined in any careful and
comprehensive study.

We have undertaken surveys of randomly selected individuals in the U.
8. S. R. and in the U. 8. A. with questions aimed at finding out about
popular attitudes toward price changes, notions of fairness and welfare,
about inhibitions against exchange of money, about attitudes towards income
inequality, about popular theories about the importance of incentives, about

ennvy or hostility to business people and the rich, about popular



understandings of markets and speculation, about saving behavior, and about
expectations about future government interference.

Our survey work poes beyond casual observation in two important
dimensions.

First, we use questions that are aimed at providing evidence on
fundamental parameters of human behavior related to the success of free
markets. Sometimes our questions are about aspects of everyday life that
are not directly affected by government economic policies. Sometimes our
questions are about basic economic intuition. Sociologists have noted that
popular answers to such questions often differ substantially from the
answers that would be suggested by the dominant ideology that is expressed
by opinion leaders.3 The answers we get to such questions may tell us
things about people that are generalizable beyond the current institutional
situation.

Second, we have designed our study so that we have a useful comparison
group (the United States) to compare the Soviet Unior with. This is a major
improvement over much past Soviet survey research, whose interpretation
commonly involves implied or suggested comparisons with other countries.
The importance of having & comparison or control group in research is of
course well known, and the history of science shows many examples where
carefully controlled studies overturned formerly "unassailable" theories.

Our questionnaire design, to be described next, was made with the intention

3Abercrombie, Hill and Turner [1980]), after reviewing a variety of
interview results, asserted that people "will often agree with dominant
elements, especially when these are couched as abstract principles or refer
to general situations, which is normally the case in interview surveys using
standardised questionnaires, but will then accept deviant values when they
themselves are directly involved or when these are expressed in concrete
terms which correspond to everyday reality." (p. 141.)
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of making comparisons as uncontaminated by extraneous influences as

possible,

I uesti ajre Des e etho
Qur questionnaire included 36 questions, addressing various aspects of
human behavior related to free markets. Some of our questions probed public
opinion on certain issues, but mostly the respondents were asked to consider
some imaginary situation that they might experience and describe their
behavior in, or judgment of, that situation.

Naturally, when evaluating responses there is always some doubt
whether they were really determined by the basic attitudes we are interested
in, and not by the specifics of a particular scenario. To develop
confidence in our results we usually asked a number of similar questions
placed in different contexts (and sometimes even addressed to different
subsamples). When there are similar responses to these question: , we feel we
have some grounds to generalize beyond the specifics of the particular
situations. 1In a sense, it is the totality of all the questions asked that
gives us more confidence in the results reported below.

Still, we think that the evidence is mostly suggestive, not assertive.
In some cases the results just indicate that certain types of beliefs about
the Soviets and/or Americans are at odds with the evidence that we have.
Although we do not claim to settle the issues here, we hope our results will
at least provide some substantial evidence.

When designing the questions we tried to do our best to make them

equally comprehensible to the Soviet and the American respondents. For



that, first of all, we took great care in selecting our scenarios of
imaginary situations that would possibly make the same sense for both
audiences, despite the very different institutional enviromment that they
generally face. For instance, one of our questions (B2) described a price
increase at a flower market due to soaring demand on the eve of a holiday.
This is a rare instance of a temporary price increase that the Soviets are
quite familiar with. Similarly, when comparing price and non-price
rationing methods we used gasoline as our example because Americans may
still remember President Carter’s standby gasoline rationing plan of 1979,
or the odd-day-even-day gasoline rationing scheme actually imposed by some
eastern states then.

Second, we put a lot of effort into selecting suitable wordings, so
that the questions would sound as much alike as possible in the two
different languages. Originally the questionnaire was developed in English,
but then we made several rounds of translating it into Russian and back,
each time adjusting the wordings where appropriate. We also usually said
something like "5%" rather than "a little" to reduce further ambiguities in
translation. For an independent evaluation of the translation, see the
comments by William Mahota in Appendix A,

The survey was conducted by means of telephone interviews with randomly
selected individuals of 18 years of age or older. We documented responses
from 391 residents of Moscow, U.S.S.R. and 361 residents of the greater New
York City Consolidated Metropolitan Statistical Area, U.S5.A. The 36
questions were subdivided into three parts, so that each respondent had to
answer 12 questions, and we were able to document about 120-130 responses

per question in each country. The two samples were generally representative



of their underlying populations and also rather close to each other in terms
of basic characteristics (sex, age, education level). For further details
on our survey techniques, see Appendix B.

The closeness of characteristics of the samples makes it generally
possible to attribute any differences that we find to genuine differences
between Soviets and Americans and not to differences in the composition of
our samples.4 However, we have also carried out probit regressions that
allow us to evaluate the statistical significance of the intercountry
differences when other observable characteristics are controlled for. When
presenting our results below, we report t-statistics of the coefficient of
the country dummy variable in a probit regression. For details on our
probit analysis, see Appendix C.

An obvious criticism of our samples is that Moscow is probably not
representative of the Soviet Union at large; the people there may be a
little more educated or aware of economic issues. But New York City,
sometimes referred to as the business and financial "capital"” of the United
States, may also be populated by those who are more "advanced" in their
attitudes towards markets than the rest of the country, so that the
intracountry bias is possibly in the same direction. Even if this argument
is not entirely convincing, we felt that a comparison between the two cities
is quite meaningful by itself. The respondents in our two samples may

represent the more economically active and influential people in the two

With sample sizes of a little over a hundred, the standard error of an
estimated proportion is just under 5% if the estimated proportion is 50%, is
4% if the estimated proportion is 25% or 75%, and is 3% if the sample
estimated proportion is 10% or 90%. Thus, for example, an estimated sample
proportion of 25% has a 95% confidence interval of from 17% to 33%.



countries. Thus, our results may be more relevant to understanding economic
events in the two countries than if we had taken a representative sample of
everyone in the two countries,

II ttitudes towards e Changes: Fairness and Welfare

One important potential obstacle to the clearing of free markets is
a popular feeling that price increases may be unfair. If sellers feel that
they cannot raise their prices, then they will be forced to use nonprice
rationing to distribute their goods, contrary to market principles.

It is widely believed in the U. 8. S. R. (and possibly elsewhere) that
the Soviet people, being for a long time accustomed to stable, government-
sanctioned prices, will be characteristically reluctant to accept market
prices. Consider the following statement of S. I. Rukavishnikov, a
prominent Soviet sociologist:

The public attitude towards possible increases of prices of

consumer goods that are in short supply is extremely negative,

because this solution to the problem of the queues is likely to

lead to a situation with lots of goods on the counters, with no

queues, but with nobody being able to buy the goods. 83.7% of the

people surveyed are agaigst this scolution, 4.4% support it, and

11.9% respond no answer.

But such a result may reflect general human behavior, not just Soviet
behavior. Kahneman, Knetsch and Thaler [1986]) have documented in their

North American survey results that there was also much resistance to price

increases that were considered unfair.

5Rukavishnikov [1989], p. 4. The figures are based on about 5000
responses sent to the popular magazine Sobesednik by its readers in October,
1988. Autoselection bias may possibly be important, although the author is
silent on this.



For a meaningful evaluation of the attitudes towards free prices in the
Soviet Union, it is useful to compare Soviets and Americans responding to
identical questions in identical contexts. We report several similar
scenarjos, designed to address this issue.6

A9. A new railway line makes travel between city and summer homes

positioned along this rail line substantially easier.

Accordingly, summer homes along this railway become more
desirable, 1Is it fair if rents are raised on summer homes there?

USSR UsA
1. Yes 57% 618 t(1 vs. 2)=0.06’
2. No 43% 393 d.£.-199
N- 98 115

The Soviets seem to be divided on the issue of fairness in this
context, but the important thing is that their responses do not differ
significantly from those of Americans. The only visible difference here is
just that Americans were more ready to provide a definite opinion; the
response rates were as follows: U.S.S5.R.=75%; U.S5.A.=96%. This kind of
difference was encountered rather often in our results, but it is of

secondary importance for the purposes of this study.

6Results shown in this version of the paper may appear to differ from
those in the July 18 version of the paper; the reason is that in this
version we present percentages of those who answered the question, rather
than percentages of all surveyed.

7The t-statistic is from a probit regression. For details, see
Appendix B.



B2. On a holiday, when there is a great demand for flowers, their
prices usually go up. Is it fair for flower sellers to raise
their prices like this?

USSR Usa
1. Yes 34% 32% t(l vs., 2)=-0.89
2. No 66% 68% d.f.=241
N =131 119

When responding te this question, the majority of Soviets considered
price increase to be unfair. But again, there is virtually no difference
between U. S. S. R. and U. S. answers. Here our comparison group
methodology displays its full power: while the specifics of the scenarios do
affect responses, there are no important intercountry differences. The
bottom line from all of this is that there is little foundation to the
aforementioned claims that Soviets are characterjstically resistant to
unfair price increases.

However, while there does not seem to be a big difference in the
assessments of fairness of price rises, there is a separate question of
whether the government should interfere on that occasion:

B3. Should the govermment introduce limits on the increase in
prices of flowers, even if it might produce a shortage of flowers?

USSR USA
l. Yes S54% 28% t(l vs. 2) = -3.71
2, No 46% 72% d.f. = 229
N - 123 115



Although the Soviets were fairly evenly divided on the answer to this
question, we document a relatively blg and statistically significant
intercountry difference. A larger proportion of Soviets support government
intervention in the market to prevent unfair price increases.

Judgments of fairness of price changes are often influenced by whether
the changes can be justified by cost changes. We therefore asked a similar
pair of questions that emphasized that costs did not change (inspired by

Kahneman, Knetsch and Thaler [1986]):

Bll. A small factory produces kitchen tables and sells them at
$200 each. There is so much demand for the tables that it cannot
meet it fully. The factory decides to raise the price of its

tables by $20, when there was no change in the costs of producing
tables. 1Is this fair?

USSR USA
1. Yes 34% 30% t(l vs. 2) = -0.71
2. No 66% 70% d.f. = 242
N = 131 120

The answers to this question, being very much the same as to the one
about flowers, further confirm that there are no important intercountry

differences on attitudes toward fairness of price increases.

Bl2. Apart from fairness, should the factory have the right to
raise the price in this situation ?

USSR USA
1. Yes 57% 59% t{(l vs. 2) = 0.29
2. No 43% 41% d.f, = 227
N = 118 118

10



The Soviets in this case appear to be just as likely to think that the
factory has the right to increase prices as the Americans; this is not what
we would expect given that they more often wanted to put limits on the
increase in prices of flowers. Apparently judgments about whether price
increases should be allowed depend on the context of the question,

Another perspective on the fairness issue can be gained by posing a
question without the word "fair,"™ but asking whether an action is "moral."
Here, we have changed the context of the question to a price increase
between sale and resale, raising the issue of profiteering:

C10. A small merchant company buys vegetables from some rural

people, brings the vegetables to the city, and sells them, making

from this a large profit. The company honestly and openly tells

the rural people what it is doing, and these people freely sell

the company the vegetables at the agreed price. 1Is this behavior

of the company, making large profits using the rural people,
acceptable from a moral point of view?

USSR usa
l. Yes 405 59% t(l vs, 2) = 0,52
2. To 51% 41% d.f. = 218
N = 120 116

Again, the Soviets are not dramatically more concerned with profiteering and

this difference is not statistically significant.

We wanted to learn whether people would impose on themselves the

hardships caused by rationing of quantities:

11



C4. Suppose that the government wishes to reduce consumption of
gasoline. They propose two methods of attaining this goal.
First, the government could prohibit gas stations from selling,
for example, more than five gallons to one person. Second, the
government could put a tax on gasoline, and prices of gasoline
would go up. From your point of view, which of these methods is

better?
USSR usa
1. First 43% 36% t(l vs. 2) = -1.28
2. Second 57% 648 d.f. = 196
N = 104 109

Now, neither the Soviets nor the Americans tend to think that it is a good
idea to force people to buy gasoline in small quantities. The Americans
were only slightly less likely to favor the rationing solution.

Another allegedly important prerequisite for the success of free
markets is that people should be able to evaluate changes in their personal
welfare more or less correctly when prices change. At the time this paper
was being written (Jvae, 1990), there was a heated debate going on in the
Soviet Union on whether the public would tolerate a compensated increase in
the price of bread and other grain products, suggested by the Ryzhkov
government. While the opinions expressed undoubtedly were heavily motivated
by political issues at stake, it was rather discomforting to hear repeated
assertions that a fully compensated price increase was unacceptable because
it would adversely affect the standard of living.

Our survey, completed just before the Ryzhkov government put forward

its proposal, directly addressed the issue of a compensated price increase:

12



Cé. Suppose the price of electricity rises fourfold, from 10
cents per kilowatt hour to 40 cents per kilowatt hour. No other
prices change. Suppose also that at the same time your monthly
income increases by exactly enough to pay for the extra cost of
electricity without cutting back on any of your other
expenditures. Please evaluate how your overall material well-
being has changed. Would you consider your situation:

USSR USA
1. Somewhat better off 9% 3% t(l vs., 3) = -2.63
2. Exactly the same 77% 63% d.f. « 64
3. Somewhat worse off las 34%
N = 120 121

Much to our surprise, the responses are consistent with the hypothesis that
the Soviets had a better understanding than the Americans that such a change

either makes no difference in well-being or improves it.

A related question was asked, outlining a scenario of a compensated

increase in the aggregate level of prices:

B10. Suppose that economists have come to the conclusion that we
could substantially improve our standard of living in the next
year if we would be willing to accept a thirty percent inflation
rate (increase in the prices of goods by 30%). This would mean
that our incomes would rise by more than 30%. Then we could buy
more goods at the new higher prices. Would you support such a

proposal?
USSR USA
1. Yes 47% 28% t(l vs. 2) = -3,17
2. No 53% 72% d.f. = 226
N = 118 115

13



In accord with the previous finding, the Soviets proved to be more tolerant
of inflation (that was not eroding their incomes) than Americans.

Overall, the reported evidence suggests that there is actually little
ground to believe that the Soviets are characteristically more hostile
towards free market prices or make more mistakes in assessing (persomal
welfare) consequences of price changes. Strong opposition to price reform
(implying price increases) that undoubtedly exists in the Soviet Union
should not be attributed to peculiarities of national character; rather the
economic and political interests should be given more weight. [For
additional evidence on attitudes towards price changes, see responses to

question B6 in Part VIII.]

14



IV, Attitudes towards ome Inequallt

Popular notions of fairness are essentially related to attitudes toward
inequality. Given the history of Communist ideology, it would seem that
Soviet citizens would be more intolerant of inequalities of income and
wealth., Of course, "from each according to his abilities, to each according
to his needs"” has long been a Communist slogan. With the U. S. reputation
as the most capitalist country, it would seem that American citizens would
be much more tolerant of inequalities of income and wealth. However, we
found no evidence to support such a notion.

We first asked our respondents if they had heard about the "capitalist"

theory that income inequality is a necessary evil:

A2. Some have expressed the following: "It's too bad that some
people are poor while others are rich. But we can’'t fix that: if
the government were to make sure that everyone had the same
income, we would all be poor, since no one would have any material
incentive to work hard." Have you heard such a theory or not?.

If yes, then how often?

USSR Usa
1. Often 38% 7% t(142 vs. 3) = -4 .89
2. Once or twice 39% 38% d.f. = 231
3. Never heard it 23% 55%
N = 125 120

Surprisingly, the Soviet respondents were more familiar with this theory

than their U. 5. counterparts; perhaps due to current extensive discussions

of this and related subjects in the Soviet mass media.

15



A3. Do you yourself personally agree with this theory?

USSR vsa
1. Yes 41% 38% t(l vs. 2) = -0.48
2. No. 59% 62% d.f. = 213
N - 110 116 |

Neither country seems to like this theory a lot, but the opposition to
the theory is weaker among our respondents in the Soviet Union. It is the
American responses that are actually the more surprising here. Agreement
with this theory is not actually contrary to Communist theory of the past
twenty or so years. McAuley (1972), in a survey of Soviet academic
economists and lawyers, concludes that "most Soviet economists appear to
advocate what one might call a meritocratic structure of wages." (p. 242).8

One question, designed to see whether people would object to pro-market
reforms because of envy of those people who would succeed under such

reforms, found that the Americans were the more resistant:

8An earlier survey [Smith 1984] allows comparisons among seven
different countries, including one socialist country, Hungary, in their
answer to a similar question. It was found that 25% of Hungarian and 31% of
U. S. respondents either agreed or strongly agreed with the statement "large
differences in income are necessary for national prosperity." (p. 70).

16



Ad Suppose the government wants to undertake a reform to improve
the productivity of the economy. As a result, everyone will be
better off, but the improvement in life will not affect people
equally. A million people (people who respond energetically to
the incentives in the plan and people with certain skills) will
see their incomes triple, while everyone else will see only a tiny
income increase, about 1%. Would you support the plan?

USSR usa
1. Yes 55% 38% t(l vs. 2) = -2.07
2. No 45% 64% d.f. = 199
N - 114 99

The plan described makes everyone better off, so any objections would have
to be motivated by the relative inequality created by the plan. Only about
half of the Soviet respondents supported the plan, but even fewer of the
United States respondents responded that way.

Another way to quantify attitudes towards income inequality is to ask

respondents about how they would tax inheritances of the rich:

Al0. In your opinion, what inheritance tax rate for really
wealthy people do you think we should have? A tax rate of 0%
means that they can pass all of their wealth to their children,
making them as rich as their parents. A rate of 50% means that
they can pass half to their children. A rate of 100% means that
they can pass none at all to their children.

USSR USA

Mean rate 39% 37%

Median rate 34% 30%
N= 99 107

There was virtually no difference between the Soviet and American answers.

17



Recently, some economists have challenged the traditional view that the
actual distribution of income is more equal in the USSR than in the USA.
Our results further contribute to rethinking distributional comparisons
between the two countries. We find that distributional issues are indeed
important in the public opinion of both countries, but they are not of more

importance in the Soviet Union than in the United States.

V. Populax Theories t th ortance ives and Labor Suppl
Decis s

1t is widely held that the poor performance of the Soviet economy may
be traced to the low level of work effort and work discipline of the
country's labor force. On the contrary, the success of the U. 5. economy is
often attributed to the industry of American workers and generally high work
ethics. By some accounts, the America may be losing its edge over Japan and
other countries, but this in no way undermines the US-USSR disparity.

The ultimate reasons for these contrasts iIs far from clear. They may
be either attributed to some genuine differences in the populations of the
two countries (the Russians may be just more lazy by nature), or they may be
due to different economic institutions (there is 1ittle doubt that the
Soviet system fails to provide proper economic incentives to workers).

One possible way to shed some light on the relative merits of these two
hypotheses is to ask a direct question on the importance of incentives for

hard work, It turned cut that there was very little difference between the

Soviet and American responses.9

gln the above-mentioned survey [Smith 1984] respondents were asked how
much they agreed with the statement "financial incentives are needed if
people are to work hard." Of USA respondents, 68% agreed or strongly

18



Al. Do you think that people work better if their pay is directly
tied to the quantity and quality of their work?

USSR Usa
1. Yes 90% Bes t(l vs. 2) = -1.05
2. No 10% lag d.f. = 226
N =121 119

We asked much the same question in a different way, in terms of the

important qualities of managers:

C3. Which of the following qualities is more important for the
manager of a company:

USSR USA

1. The manager must show 33s 49% t(l vs. 2) = 2.65
good will in his relation
to workers and win their d.f. = 204
friendship.

2. The manager must be a 68% 51s
stt ict enforcer of work
discipline, giving incen-

tives to hard workers and
punishing laggards.

N = 112 109

Again, it is the Soviets, not the Americans, who tend to believe in
strict managers.

Given that incentives are generally held to be important, it is useful
to explore how people respond to them, when making labor supply decisions in

current environments of the two countries. A possible way to do so is to

agreed, of Hungarian respondents 70% agreed or strongly agreed.

19



compare relative willingness to trade marginal increases in pay for marginal

work efforts. We offered the following scenario for evaluation:

B9. Suppose that for certain reasons you are offered a 10%
increase in the duties you perform at your work place with the
following terms: your workweek will be increased by 1/10 (say,
you will work an additional half a day) and your take-home pay
will also increase by 10%. 1If you take this offer, this has no
other effects on your prospects for promotion or relations with
co-workers. Do you consider it attractive to have less free time,
but more money, so that you would take this offer, or would you
decide to reject it?

USSR Usa

1. I will definitely reject the offer 62% 44y

2. I will be more or less indifferent 16% 14%

3. I will definitely accept the offer 23% 43%
N = 120 115

t(3 vs. 1) = 3.40

d.f. = 192

The Americans were really split on this marginal choice (which may be good
news for the textbook model of labor supply), while a large majority of
Soviets rejected it. So perhaps the incentives are really weaker for the
Russian worker.

But a qualification is in order: when offered a symmetric scenario,
identical to the previous one in every respect but suggesting a marginal
reduction in effort and pay, the Soviets and Americans supplied very similar

responses (take particular notice of the almost identical "reject/accept”

proportion):
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A6, Suppose that for certain reasons you are offered a 10%
reduction of the duties you perform at your work place with the
following terms: your workweek will be cut by 1/10 (say, you will
have an additional half a day free) but your take-home pay will
also decline by 10%. 1If you take this offer, this has no other
effects on your prospects for promotion or relations with co-
workers. Do you consider it attractive to have more free time,
but less money, so that you would take this offer, or would you
decide to reject it?

USSR UsA

1. I will definitely reject the offer 51% 58%

2. I will be more or less indifferent 21% 11%
3. I will definitely accept the offer 28% 31s
N = 115 116

t(3 vs. 1) = -0,02

d.f. = 181

While more than one interpretation seems plausible, it is possible to argue
that reduction in work duties may be unacceptable due to work ethics
considerations. (This time .t is bad news for the micro textbook model of
labor supply.) A number of interesting asymmetric responses of this kind
were reported in Kahneman et al [1986]; the peculiarity of the asymmetries
that we found is that they are mirror images of each other in the two
countries.

Another important aspect of labor supply behavior is readiness to
change jobs in response to higher wage signals, even if one has to suffer
some risk of embarrassment or inconvenience, The following scenario

addresses this issue directly:
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€l12. Imagine you are offered a new job that increased your salary
by 50%. The new job is no more difficult than your present job,
but not everyone is good at this line of work. It could turn out
that after a year or two in this new job you will be told that you
are not doing well in the job and will be let go. Your chances of
keeping the job and your chances of losing the job are about
equal. Given this situation, would you take the risky, high-
paying new job? In answering, assume that if they let you go, you
could, after some time, find something more or less similar to
your old job.

USSR Usa
1. Yes 52% 79% t(l vs., 2) = 4.13
2. No 48% 21% d.f. = 216
N = 117 117

Here is one of our biggest differences: Americans appear to be the more
adventuresome in their jobs which may imply greater mobility in labor
resources.

However, we are not entirely confident whether this disparity is
genuinely attitudinal. It might be that the different responses represent a
cifferent reaction to the figure "50%." Some Soviets, with whom we
discussed this result, said that 50% was just "small." Increases of pay of
200% offered by joint wventures and cooperative enterprises do not seem at
all unusual in current conditions of economic change in the Soviet Union.
Now, the fact that increases of 200% are commonly offered could mean nothing
more than that is the reservation price in the Soviet market, due to
possibly higher costs of such job shifts for the Soviets. Or it could
reflect a problem with the presumed base to which the 50% applies. 1In the
current situation of repressed inflation and severe nonprice rationing in
the Soviet Union, a 50% increase in pay may translate into a smaller
increase in the standard of living.
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To summarize, we found no evidence that the Soviets have relatively
poorer understanding of the importance of incentives. Currently, in their
labor supply behavior, Soviets seem to be less motivated by increases in pay
of similar relative magnitude. [For supplementary evidence, see A2 and A3

in Part IV; B4, A5, Part VII.]

VI, Resistance to Exchapge of Money,

The essence of a market system is the ability of persons to secure the
things they want by the voluntary and unrestricted exchange of money. Such
"creative” exchanges of money are quite different from the exchanges of
money that might be sanctioned by a government agency that certifies that
the transaction is fair and equitable. We hypothesized that considerations
of fairness, equity, and friendship might inhibit such exchanges relatively
more in the Soviet Union.

The charging of interest to others for a loan is a practice that has
been censur' d as immoral since ancient times, but ¢f course certain forms of
interest payments have legal sanction in both the Soviet Union and the
United States today. We sought to abstract from the current legal

environment by describing a hypothetical situation between friends:

A7. Suppose you have agreed to lend a friend some money for six
months, so that he will not miss a good opportunity to buy a
summer home. Suppose banks are offering interest rates of 3% per
year. Would you charge him interest on the loan?

USSR UsA
1. Yes 6% 29% t(l vs. 2) = 4,27
2. No 4% 71% d.f. = 215
N « 117 111
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The difference here is quite substantial: about five times as many U.
S. respondents answered "yes"™ as their Soviet counterparts. Although most
people in both countries said that they would not charge a friend interest,
we interpret these results as implying that there is a much bigger minority
in the United States who are so accustomed to an exchange of money as a
solution to everyday problems.

Still, it is not entirely clear that the difference reported is truly
attitudinal, and not institutional. Even though the question specifies the
rate of interest at 3%, United States respondents are more familiar with
high interest rates and may therefore have learned in the past that lending
money to a friend at zero interest can be costly. We sought, therefore, to

find a question that is relatively unrelated to past market experience. We

asked:

AB. If you went on a vacation with friends and there were a lot
of shared expense:, would there be a careful accounting of who
spent what and a settling of accounts afterwards?

USSR USA
l. Yes 30% 47% t{l vs. 2) = 2.66
2. No 70% 53% d.f. = 221
N = 116 118

Here again is some evidence that U, §. respondents are rather more

accustomed to an exchange of money, although the difference is less striking

than with the previous question about charging interest.
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Another question that would appear to abstract from any different
experience with market solutions in the situation described is the

following:

B7. You are standing in a long line to buy something. You see
that someone comes to the line and is very distressed that the
line is so long, saying he is in a great hurry and absolutely must
make this purchase. A person at the front of the line offers to
let him take his place in line for $10.00. Would you be anncyed
at this deal even though it won’'t cause you to wait any longer?

USSR UsA
1. Yes 69% 443 t(l vs. 2) = -3.561
2. No 31s 56% d.f. = 240

N = 132 117

Clearly, the Soviet respondents showed substantially more annoyance at the
deal described than did the Americans. This annoyance is noteworthy, since
the deal apparently is helping a (istressed person and since the deal har:s
no one else. Such annoyance at harmless interruptions in line has been
noted before, see Elster [1989].

As before, the difference in responses may be attributed to the
specifics of economic conditions in the two countries. Currently, the
queues constitute a major concern for the Soviet consumer and he has ample
reason to be quite touchy in this respect.

But when evaluating responses to all three questions in this section
taken together, a common explanation looks at least as persuasive as several
specific ones. So, we conclude that there is some evidence that the Soviets

are to a certain extent less willing to accept exchange of money as a
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solution to their problems. [For supplementary evidence on these issues,
see questions B9 and A6 and Cl2 in Part V, Cl, B4 and A5 in Part VII, and BS

in Part 1X.]

VII. Negative Attitudes Towards Business

Many scholars have claimed that the Russian people have a longstanding
aversion to business and dislike of businessmen. Alexander Gerschenkron
wrote that "There is no doubt that throughout most of the nineteenth century
a grave opprobrium attached to the entrepreneurial activities in Russia.
Divorced from the peasantry, the entrepreneurs remained despised by the
intelligentsia.” 10 The idea is commonplace that the Communist revolution
may have had its roots partly in such feelings. We sought to find whether
there is evidence that such feelings today really set Soviet citizens apart
from their United States’ counterparts.

We sought first to find if people in the two countries feel that they

would be esteemed by their relatives and frieds if they were successful in

business:

10
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Cl. Suppose that as a result of successful business dealings you
unexpectedly became rich. How do you imagine it would be received
by your relatives at a holiday family gathering? Would they
congratulate you and show great interest, or would they be
judgmental and contemptuous?

USSR Usa
1. They would show interest, 72% 92%
would congratulate
2. They would be judgmental 12% 6%
and contemptuous
3. They would be quiet, 16% 3%
indifferent

N = 113 117

t(l vs. 243) = 2,08

d.f. - 194

The Americans get greater support from their relatives and friends, though

still most of the Soviets expect congratulations.

C9. Do you think that if you worked independently :oday as a
businessman and received profit, that your friends and
acquaintances would respect you less and not treat you as you

deserve?
USSR usa
1. Yes 19% 4% t(l vs. 2) = -3.04
2. No 8ls 96% d.f. = 216
N = 115 120

This evidence suggests that on the whole neither country lacks respect for

businessmen, but there is less respect for them in the Soviet Union.

27



A somevwhat different attitude toward business that we wished to explore
is whether people relish the prospect of showing off their wealth, whether
or not that helps them find good friends:

C2. 1If you ever became rich, would you really like to spend some

of the money by purchasing really fashionable clothes, expensive
cars, or other extravagant items that make an impression on

people?
USSR USA
1, Yes 35% 50% t(l vs. 2) = 1.60
2. No 65% 50% d.f, = 217
N = 115 120

These responses may be interpreted as indicating that the Americans
find the life of a successful businessman more appealing, or want to show
off a bit more. But one may argue also that the Soviets, with a
substantially lower standard of living, simply have more immediate concerns
on their minds when thinking about what to do when they become rich (by
domestic standards). This point is nicely put by Daniel Friedman [.990]:

Everyone thinks that there is a level of income above which all

consumption is frivolous. For everyone, that level is about twice

his own . . . There is little point in wasting your time learning

or thinking about consumption goods that cost ten times your

yearly income, so thelgossession of such goods is not part of your
picture of good life.

A way of getting at attitudes towards success in business without
mentioning specific purchases is to make people choose between a general

notion of success in business or in some other arena of life:

11Friedman [1990], p. 24.
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B4. Which of the following achievements would please you more:

USSR Usa
1. You win fortune without fame: you mzke 65% S54%
enough money through successful business
dealings so that you can live very comfort-
ably for the rest of your life.
2. You win fame without fortune: for exam- 35% 46%
ple you win a medal at the Olympics or you
become a respected journalist or scholar.

N =92 117

£(l vs. 2) = -1.47

d.f. = 201

Although the U.S. respondents answered the question much more freely
{response rates: U.5.5.R= 67%; U.5.A.=98%), of those who did answer the

Soviets were relatively more attracted by wealth.

A5. 1Is it important to you that your work benefits the country,
and is not just to make money? Is it very important somewhat
important, or not important?

USSR Usa
1. Very important 69% 40% t(142 vs. 3) = -2.25
2. Somewhat important 25% 45% d.f. = 235
3. Not important 6% 15%
N = 130 119

The US respondents are more for the money here, though of course we could

also interpret this as that they feel freer to admit this.
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Yet another way to get at attitudes towards business success is to try

to elicit from respondents their prejudices against businessmen:

€11. Do you think that it is likely to be difficult to make
friends with people who have their own business (individual or
small corporation) and are trying to make a profit?

USSR USA
1. Yes Sls 20% t(l vs. 2) = -4.65
2. No 50% 80% d.f. = 214
N =111 121

On this question, Soviets are much less sanguine about businessmen than are

the Americans.

C5. Do you think that those who try to make a lot of money will
often turn out to be not very honest people?

USSR Usa
1. Yes 59% 39% t(l vs. 2) = -2.23
2. No 41% 62% d.f. = 214

N = 114 117

Indeed, Soviets do tend relatively to expect businessmen to be less honest,

These last two questions show that USSR respondents attach negative
prejudices towards businessmen. But a caveat is in order. When evaluating
these prejudices, it is important to keep in mind that many Soviets have

never met a businessman in an informal situation, to say nothing of knowing
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one well. Their answers may be determined by what they read or hear, not by
personal experience,

Still, the prejudices that Soviets have today are probably obstacles
towards development of business enterprises. The questions in this section,
which have various interpretations individually, tend generally to support
the notion that Soviets indeed display a somewhat less warm attitude towards
business and may be less interested in business careers.

But it should be bornme in mind that the differences we found were often
value differences, differences in what each person wants in his or her own
life. As such, economists should not argue over them or be concerned about

them.

VIII. Perceptions of Speculation

Many barriers to free market activity are supported in the Soviet Union
on the grounds that these activities represent "speculation".

Unfo. tunately, the term "speculation" has a wide range of meanings.
Sometimes the term "speculation" in the Soviet Union refers to activities
that consist of taking (in effect stealing) goods intended by the government
for some people and selling these at a profit to others. To what extent
such activities are immoral when they are already illegal is not our concern
here. We are concerned instead with the ultimate harm that is thought to
follow from allowing forms of "speculation" that are legal in capitalist
countries. Soviet opposition to such speculation might come about as a
result just of anti-business sentiments that we discussed in the preceding
section, or as a result of opposition to income inequalities that might

result from allowing people to speculate. However, we have yet to explore a
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separate issue, whether speculation is viewed as disruptive in that it
creates excess price volatility or shortages. Such a view would justify

laws against speculation.

B6. If the price of coffee on the world market suddenly increased
by 30%, what do you think is likely to be to blame?

USSR Usa

1. Interventions of some government. 17% 13%

2. Such things as bad harvest in Brazil 51% 6%
or unexpected changes in demand.

3. Speculators' efforts to raise prices 32% Sl%

N = 109 111

t(2 vs. 1+3) = -2.37

d.f. = 212

Surprisingly, the Americans were more likely to hold speculators
responsible. To put this result into proper perspective, it is worthwhile
to note that currently in the Soviet Union the "speculators” are vehemently
blamed by the government and certain populist movements for "aggravating
shortages™ and bringing about price increases. The general public seems to
be more skeptical about speculators’ capabilities.

This finding was further confirmed by responses to another question

that addressed the issue of speculation more directly:
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C8. Grain traders in capitalist countries sometimes hold grain
without selling it, putting it in temporary storage in
anticipation of higher prices later. Do you think this
"speculation” will cause more frequent shortages of flour, bread
and other grain products? Or will it cause such shortages to
become rarer?

USSR Usa
1. Shortages more common 45% 66% t{l vs, 243) = 1.54
2, Shortages less common 31% 268 d.f. = 172
3. No effect on shortages 24% 8%
N =110 112

So, it is true that Soviets do tend to blame speculators for shortages, but
the Americans do so even more.

Overall, the present survey was unable to provide evidence that
Americans were any more enlightened in their understanding of the
functioning of free markets. {[For complementary evidence on attitudes

towards "profiteering", see Cl0 in part III.]

IX Savi ehavio

The kind of saving and investment behavior that is found in market
economies is thought by some to be qualitatively different from the behavior
found today in the Soviet Union. Now, of course, the Soviets have
virtually no opportunities for investing their money; the savings banks
offer 2%-3% rates for deposits and these rates are fixed by law; consumer
loans and mortgage loans are very uncommon; and the pensions, provided by
the government, are usually quite low. But, more important from our

standpoint, are the claims some have made that Soviets have different

33



incentives whether to save or invest in a time of rationing and shortages,
and that they are unaccustomed to taking risks with their savings.

We found first that about the same proportion in the two samples
admitted having saved money last year:

All. Did you save any money from the income you earned last year?

USSR USA
1. Yes 58% 55% t(l vs. 2) = -0.32
2. No 42% 45% d.f. = 231
N = 128 117

Still more surprising, when asked to indicate the reasons for their

saving, people in the two countries chose very similar responses.12

12
Smaller number of responses are recorded here as those who did not

save were not asked to answer.

34



Al2. Which of the following is the best explanation why you

saved?
USSR usa

1. Because to acquire the things I want 6% Ly
takes too much effort. I just couldn't
spend the money.
2. I put money away for old age, in case of 27% 41%
illness or other unforeseeable circumstances.
3. I saved money so that I will have the means 50% 39%
to buy a vacation home, an apartment, automo-
bile, or other such things of long-term use.
4. I hoped that better things will be avail- 17% 17%
able for my money in future years.

N =70 54

t{l+s vs. 2+3) = -0.32
d. f. =113

In particular, we thought that the Soviets might pick 1 and 4 more often
than 2 and 3, reflecting huge shortages in the goods m~arkets that the Soviet
consumers face. But actually they did not: there was virtually no
difference between the Soviet and American answers. The only minor
difference that is wvisible here is that for the Soviets accumulation of
savings for huge consumer items is relatively more important, while the
precautionary motive is relatively less important. This may reflect
underdevelopment of consumer credit in the U.S.S.R.

Another question about saving behavior was asked to find out whether

people were willing to make risky investments.
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B5. Suppose that a group of your friends are starting a business
that you think is very risky and could fail but might also make
investors in that business rich. Would you be tempted to invest a
substantial portion of your savings in 1it?

USSR USA
1. Yes 41% 33s t{l vs, 2) = -1.57
2. No 59% 67% d.f. = 230
N =122 117

Somewhat greater willingness of the Soviets to invest in a risky project is
clearly at odds with the common belief that they are characteristically risk
averse. These responses may also reflect the fact that the Soviets actually
lack good opportunities to invest their savings.

Taken together, the results in this section may make one doubt whether
the so-called "ruble overhang" problem (that individual Soviets are sitting
on large savings balances that they are unable to spend on consumption and
afraid to invest in businesses) is actually very important. [For additional

perspective on savings, see B8 in part X.]

ectations o e u A ent Interference

Much recent economic theorizing has emphasized that economic agents
respond not only to current government policy but also to anticipated future
government policy. Unless the government can commit itself to a new policy,
economic agents may, in making long-term decisions, assume that an older
policy regime may still be relevant. Thus, another impediment to the
development of markets in the Soviet Union may be the lingering effect of a
memory of the old regime and a feeling that some of its features may be back

in the future.
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We did find a substantial difference that relates to expectations that
the government might usurp the investments people might make in private

businesses:

C7. How likely do you think it is that in the next few years the
government will, in some way, nationalize (that is, take over)
most private businesses with little or no compensation to the
owners? Is such nationalization quite likely, possible, unlikely,
or impossible?

USSR Usa
1. Quite likely 20% 5% t(l+2 vs. 243) = -6.37
2. Possible 40% 11% d.f. = 214
3. TUnlikely 29% 53%
4, Impossible 11s 31s
N « 114 118

From the Soviet answers here, it would appear that there should be
substantial reservations about inve :ting too many rescurces in cooperatives,
We thought also that Soviets would have a rather weak incentive to

save, because of a feeling of insecurity of their savings. At a time of
great structural change in the Soviet Union, one might suspect that the
risks are higher of a runaway inflation, or other government-created problem

that will effectively destroy their savings:
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B8. How likely is it, from your point of view, that the
government in the next few years will take measures, in one way or
another, to prevent those who have saved a great deal from making
use of their savings? 1Is it quite likely, possible, unlikely or
impossible that the government will do this?

USSR Usa
1. Quite likely 17% 15% t(l42 vs. 3+4) = -1.34
2. Possible 44y 37% d.f. = 221
3. Unlikely 21% 39%
4. Impossible 19% 9%
N =112 117

There is some evidence of less confidence of the Soviets, best visible in
the "1+2/3+4" proportion: USSR - 61%/39%; USA 52%/48%. But this difference
is not statistically significant and is well below our prior expectationms.
Perhaps Americans were thinking of pressures on the federal government from
the deficit, and actions the government might take such as reneging on their
savings and loan obligations, or changing the social security system or

medicare system.
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X1 Interpretation and Conclusie

It is useful to consider the results of our survey in the context of a
specific example of the kinds of things that go wrong in the Soviet Union
today. There has been recently a shortage of soap in the Soviet Union. Why
has this happened? Why aren’t many people setting up cottage industries to
manufacture soap (a product that is extremely simple to produce, as
industrial commodities go)? Why isn't someone buying soap from available
sources and distributing it around the Soviet Union? In short, why aren't
the fledgling entrepreneurs in the Soviet Union dealing with the shortage
problem?

On one level, the answer is that it is difficult for an enterprise to
obtain special permission to start manufacturing or distributing socap.
However, on a deeper level, one might ask, why on earth should one need any
permission to manufacture and distribute soap in a country that is
suffering so much from a shortage of scap? Why should thi re be any public
support for regulators who deny permission for new cooperatives to start to
produce or distribute soap?

In this paper, we have investigated a number of possible theories to
explain why people might feel that the laws should prevent private forces
from dealing with the shortage of soap, and hence why potential private
producers of soap might not even try to get the necessary permission or fear
social pressure against such an eﬁterprise. One theory is that people are
concerned with fairness of prices, and they would not want to allow prices
of soap to rise to reflect the scarcity. Another theory is that people are

concerned with the income inequality that might be created if a few
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entrepreneurs make a lot of money selling soap. Yet another theory is that
people do not perceive that the production of soap would be much more
effective in a situation where the laws permitted incentives for private
production.

While survey questionnaire results do not constitute definitive proof
about social attitudes, none of the above mentionéd theories for the
relative lack of success of free markets in the Soviet Union has any support
in our results. In this study, Soviets appear to be no more concerned with
fairness of prices than are United States citizens. They appear to be no
more concerned with income Iinequality. And Soviets appear to have the same
understanding of the importance of incentives.

Other theories are that there is just a resistance towards the exchange
of money among individuals, as contradicting a sense of regularity in
contractual relations, that there is & general lack of interest in starting
and running businesses, that there is less response to economic incentives
in the Soviet Union, or that there is a fear that the government wil. in the
future do something to remove the wealth of successful people. We did find
some evidence that there is such a resistance towards exchange of money and
less warm attitudes towards business; we found also that there may be a
reluctance of some to respond to wage incentives that involve risk; and more
of a concern that the government may later nationalize private enterprises.
This evidence is of great comcern in assessing the long-run outlook for the
level of prosperity in the Soviet Union., Still these differences do not
seem so large as to be considered the prime suspects in the annoyingly

tangible and immediate problems today like that of the scap shortage.
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Because the differences between the USSR and the USA we found were
often small or nonexistent, we feel that perhaps too much prominence has
been given in discussions of the transition to a market system in the Soviet
Union today to the differences between Soviets and people in market
economies. The pressing and immediate problems faced in the Soviet Union
today may be instead political and institutional in nature. When a country
inherits an institutional and political framework that has been anti-market,
it serves certain entrenched interests in that country to resist change.
Thus individuals who benefit from the present system may make public appeals
to fairness, abhorrence of income 1lnequality and other attitudes to try to
stop change. Alternatively, well-meaning Soviet government planners may
feel constrained by their incorrect belief that the Soviet public is much
more concerned with fairness or income inequality than are the publics in
capitalist countries,

Indeed, we have found here that Soviets are concerned with fair prices
and with income inequality, so that these concerns might help prevent change
to a market economy. But at the same time these concerns appear to be
little different among Americans. Perhaps Americans would resist
perestroika with as much vigor if they inherited the Soviet political and
institutional system.

In considering the remarkable similarity between many of the Soviet and
American results, it may be well to recall a much earlier interpretation of
comparisons of Americans with Eufopeans. Alexis de Tocqueville, in his 1850
book Democracy in America, wrote that the "love of money" found among
Americans was not a consequence of their national character, but was the

natural consequence of a stable system organized around private initiative:
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What I say about the Americans applies tc almost all men nowadays.
Variety is disappearing from the human race; the same ways of
behaving, thinking, and feeling are found in every corner of the
world. This is not only because nations are more in touch with
each other and able to copy each other more closely, but because
the men of each country, more and more completely discarding the
ideas and feelings peculiar to one caste, profession, or family,
are all at the same getting closer to what is essential in man,
and that is everywhere the same. In that way they grow alike,
even without imitating each other. One could compare them to
travelers dispersed through a huge forest, all the tracks in which
lead to the same point. If all at the same time notice where the
central point is and direct their steps thither, they will
unconsciously draw nearer together without either seeking, or
seeing, or knowing each other, and in the end will biasurprised to
find that they have all assembled at the same place.

131ocqueville, Democracy in America, (1850), [1966, p. 591].
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Appendix A

Comment on the Accuracy of Translation

by Prof. William Mahota

Department of Slavic Languages and Literature

Yale University
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1 have closely compared the Russian and English versions of Shiller,
Boycko, and Eorobov's survey of attitudes toward economic problems, and
found that the language of the two versions corresponds virtually exactly.
Obviously there are cultural differences which are reflected in the survey,
but these have been minimalized. For example, in Question A 12, choice #3
reads "I saved money so that I will have the means to buy a vacation
home, an apartment, automobile, or other such things of long-term use.”
In the Russian version, the word “xeapTupa” ("apartment”) is used. Thisis
because, at least in large cities, Soviets do not buy single-family homes, but
may purchase apartments. The word "apartment” was kept in English,
although most Americans speak of buying a “house” (even if the "house”
is a condominium).

These minor considerations aside, the two versions of the survey
are linguistically identical, and neither of them is worded in a way which
would skew any results.

Professor William |. Mahota

Slavic Languages and Literatures
Yale University



Appendix B

Survey Techniques

The survey was conducted by means of telephone interviews with randomly
sampled individuals of 18 years of age or older. So that each interview
would last no longer than 15 minutes, we subdivided the questionnaire into
three parts, labeled A, B, and C, each with 12 of the 36 questions.
Sometimes this provided additional checks on our results, allowing us to ask
similar questions to different subsamples.

The Soviet Union sample was acquired from the Moscow Telephone Station
as a random sample of Moscow private telephone numbers. OQur interviewers
completed 130 interviews with questiommaire A, 137 with questionnaire B, and
124 with questionnaire C on May 5-23, 1990,

The United States sample was drawn by Survey Sampling Inc. as a random-
digit proportional sample from the greater New York City Consolidated
Metropolitan Statistical Area (New York-Northern New Jersey-Llong Island, NY-
NJ-CT CMSA/NECMA). This area consists of New York City and surrounding
areas that have close ties with it. Over eighteen million people live in
this area. Our telephone interviewers completed 120 interviews with
questionnaire A, 120 with questionnaire B, and 121 with questionnaire C on
the evenings of May 21-23, 199%0.

The two samples were generally representative of the respective
populations of Moscow and greater New York City in terms of basic

characteristics that we recorded, namely: sex, age, education level, and
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employment status. Moreover, they were also rather close to each other as

may be seen from the following table:

USSR usa

1. Percent Male 40% 42%
2. Mean age, years 45 42
3. Education level

some college or higher 50% 66%
4. Occupation

student 6% 11%

employed 67% 58%

unemployed 2% 5%

homemaker 2% 9%

retired 23% 1l6%
5. Rural origin l4s 17%

The only difference of possible importance here is somewhat lower
education level of Muscovites. Keeping this in mind the differences that we
find may still generally be attributed to genuine intercountry differences,

and not to differences in the composition of our samples.
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Appendix C.

Probit Regressions

To assess statistical significance of intercountry differences in
responses we used binary choice probit regression techniques. This
procedure allowed us to make statistical inferences in a rigorous framework
while controlling for a number of important observable characteristics of
respondents. All estimated equations for each question had a constant term
and the same standard set of RHS predictors, namely: dummies for country
(USA=1), sex, and rural origin, and also respondent’'s age and education
level [based on a 1 to 6 index with 1 representing "did not finish high
school™ and é indicating "finished graduate school."] The number of
observations in these regressions was often somewhat less than the number of
respondents to the featured questions because of some incomplete answers to
questions that yielded the RHS predictors (e. g., some would not give their
age).

To carry out binary choice probits we had to transform responses to
each question into a binary variable. Typically, this amounted to omitting
the "no answer" response, but in a number of cases some of the substantive
responses had to be aggregated. When reporting t-statistics we indicate in
brackets the construction of the dependent variable.

We do not report here full results of our probit analysis. However,
one general point is worth mentioning. Quite often, when the coefficient of
the country dummy variable was not statistically significant, some of the
other coefficients displayed high t-statistics, had the sign we might expect

and plausible magnitude. For example, the estimated coefficient of the
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rural origin dummy for the price of flowers question (question B2, page 7)
indicated that rural people were more supportive of price increases for
agricultural commodities. Such results are reassuring as it provided
indirect evidence that the respondents actually understood what the question

was about.

48



Appendix D

U. 5. Questionnaire
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Phone Number Interviewer
Name

Questionnaire A 3/21/90
Required Text of Interviewer For Selection of Respondents

Good morning (aftermoon, evening) I am calling for the Cowles
Foundation for Research on Economics at Yale University. We are conducting
a survey of public opinion of residents of the greater New York City area.

My name 1is

First, I would like to verify that I correctly dialed your number. Is
this number ?
Your telephone number was selected in a random manner by computer. So, I
don't know, is this a residential phone or a business phone?

[If business, then this is the end of the phone call.]
(Excuse me, I need only home phones.)

As I already said, we are conducting a survey of popular opinion in the

of residents of the greater New York City area. Our interview touches on
attitudes to economic problems.

If you do not object, I would like to ask someone in your family. But

for that, to select who that 1s, I must know: how many people over 18 years
live with you?

1 2 3 4 5 6 7 or more

[Interviewer: Look at the "Selection of Respond nts from Household."]

Card Number Number of person Interviewed
Then I would like to speak to the oldest.

Is he or she at home?

Yes --- May I speak with him or her?

No --- What time is best to call?
Day Hour Minute
Day Hour Minute
Day Hour Minute

Thank you very mmuch. If any questions occur to
you, you may call me at

[Interviewer: 1In a repeat call establish contact with the required person
and go tc the text of the questionnaire.]
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Survey on Attitudes Towards Market Mechanisms

To interviewer: Read word for word the text in bold face to respondent,
and use your judgment to categorize the answer. Do not interpret questions
any further to them. If they do not understand a question, read it to them
again or pass over it as "No answer."”

Hello, I am conducting & survey of public opinion for the Cowles
Foundation for Research In Economics at Yale Unlversity. Your number was
selected randomly. I want to ask you some questions about your views on the
economy . Our survey 1s for purely sclentific purposes and we guarantee
anonymity of your answers. I won’t take more than ten minutes of your time.

Al. Do you think that people work better if their pay Is directly tied to
the quantity and quality of their work?

1 Yes 2. No. 3. No answer

A2. Some have expressed the following: "It's too bad that some people are

poor while others are rich. But we can’t fix that: if the government were to
make sure that everyone had the same income, we would all be poor, since no

one would have any material incentive to work hard." Have you heard such a

theory or not?. If yes, then how often?

1. Often 2. Once or twice 3. Never heard it 4. No answer

A3. Do you yourself perszonally agree with this theory?

1. Yes 2. No. 3. No answer

A4. Suppose the government wants to undertake a reform to improve the
productivity of the economy. As a result, everyone will be better off, but
the improvement in life will not affect people equally. A million people
(people who respond energetically to the incentives in the plan and people
with certain skills) will see their incomes triple, while everyone else will
see only a tiny income increase, about 1%. Would you support the plan?

1. Yes 2. No 3. No answer
A5. Is it important to you that your work benefits the country, and is not
just to make money? Is it very important somewhat important, or not
important?

1. Very important 2. Somewhat important 3. Not important 4. No answer
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A6. Suppose that for certain reasons you are offered a 10% reduction of the
duties you perform at your work place with the following terms: your
workweek will be cut by 1/10 (say, you will have an additional half a day
free) but your take-home pay will also decline by 10%. If you take this
offer, this has no other effects on your prospects for promotion or
relations with co-workers. Do you consider it gttractive to have more free
time, but less money, 5o that you would take this offer, or would you decide
to reject it?

1. I will definitely reject the offer
2. I will be more or less indifferent
3. 1 will definitely accept the offer
4. No answer

A7. Suppose you have agreed to lend a friend some money for six months, so
that he will not miss a good opportunity to buy & summer home. Suppose
banks are offering interest rates of 3% per year. Would you charge him
interest on the loan?

1. Yes 2. No 3. No answer

A8. If you went on a vacation with friends and there were a lot of shared
expenses, would there be a careful accounting of who spent what and a
settling of accounts afterwards?

1. Yes 2. No 3. No answver

A9. A new rallway line makes travel between city and summer homes
positioned along this rail line substantially easier. Accordingly, summer

homes along this rajilway become more desirable. Is it fair if rents are
raised on summer homes there?

1. Yes 2. No 3. No answer

AlO0. 1In your opinion, what inheritance tax rate for reallv weaglthy people
do you think we should have? A tax rate of 0% means that they can pass all
of their wealth to their children, making them as rich as their parents. A
rate of 50% means that they can pass half to thelr children. A rate of 100%
means that they can pass none at all to their children.

1. Rate % 2. No answer

All. Did you save any money from the income you earned last year?
1. Yes 2. No. 3. No opinion/No answer

[Tf respondent says no, skip the next question]
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Al2. Which of the following is the best explanation why you saved?

1. Because to acquire the things I want takes too much effort. I
just couldn’t spend the money.

2. I put money away for old age, in case of i1llness or other
unforeseeable circumstances.

3. I saved money so that I will have the means to buy a vacation
home, an apartment, automoblle, or other such things of long-term
use.

4, I hoped that better things will be available for my money in
future years.

5. Other

6. No answer

Part II. Background Questions - All Respondents
Now I have just a few background questions to ask you.
21, Your level of education:

Did not finish high school

Finished high school

Finished high school with special training (e, g., trade
chool)

Some college

Finished college

Finished graduate school

No answer

~Novn Plow N

22. Which of the following best describes your job?

1. Student

2. Employed
3. TUnemployed
4, Homemaker
5. Retired

6. No answer

[If the respondent answers "employed," (item 2), then go to question 23,
otherwise go to question 24.]

23. Do you work in the government or in business?
1. Government 2. Business 3. No answer
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24. What 1s your age? 1. Age years 2. No answer

25, Did you grow up in the greater New York City area?”
1. Yes 2. No 3. No answer
[If answer is yes - end of the interview.]

26, If not, did you come here:
1. from another city?

2. From a rural area?
3. No answer.

Thank you very much for your help.

After completing interview, interviewer please check the following:

27. Sex of interviewee 1. Male 2. Female

28. Ethnic group (your best guess) 1. White 2. Black 3.Hispanic
Other

29. Did respondent have a foreign (not USA) accent? 1 Yes. 2. No.
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Questionnaire B

[Same as Questionnaire A except that Al-Al2 are replaced by Bl-Bl2]

Bl. In your opinion, which of the following statements is closer to the
truth:

1. An employee who works hard and has the best interests of the
business at heart can be worth twice as much to his company as a
less well-motivated employee,

2. As a rule, an employee should generally do just what he 1s told
- trying to do much more is likely to do more harm than help.

3. No answer

B2. On a holiday, vhen there is a great demand for flowers, thelr prices
usually go up, Is it fair for flower sellers to raise their prices like
this?

1. Yes 2. No 3. No answer

B3. Should the government introduce limits on the increase in prices of
flowers, even 1f it might produce a shortage of flowers?

1. Yes 2. No 3. No answer

B4. Which of the following achievements would please you more:

1. You win fortune without fame: you make enough money through
successful business dealings so that you can live very comfortably for the
rest of your life.

2. You win fame without fortune: for example you win a medal at the
Olympics or you become a respected journalist or scholar.

3. No answer

B5. Suppose that a group of your friends are starting a business that you
think 1s very risky and could fall but might also make investors in that
business rich. Would you be tempted to invest a substantial portion of your
savings in it?

1. Yes 2. No 3. No answer

B6. If the price of coffee on the world market suddenly Iincreased by 30%,
what do you think is likely to be to blame?
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1. Interventions of some government.

2. Such things as bad harvest in Brazil or unexpected changes in
demand,

3. Speculators’ efforts to raise prices

4. No answer

B7. You are standing in a long line to buy something. You see that someone
comes to the line and is very distressed that the line is s0 long, saying he
is in a great hurry and absolutely must make this purchase. A person at the
front of the line offers to let him take his place in line for §10.00.

Would you be annoyed at this deal even though it won't cause you to wait any
longer?

l. Yes 2. Ko 3. No answer

B8, How likely is it, from your point of view, that the government iIn the
next few years will take measures, in one way or another, to prevent those
who have saved a great deal from making use of their savings? 1Is it quite
likely, possible, unlikely or impossible that the government will do this?

1. Quite likely 2. Possible 3. Unlikely 4. Impossible

5. No answer

B9. Suppose that for certain reasons you are offered a 10% increasge in the
duties you perform at your work place with the following terms: your
workweek will be increased by 1/10 (say, you will work an additional half a
day) and your take-home pay will also increase by 10%. If you take this
offer, this has nc other effects on your prospects for promotion or
relations with co-workers. Do you congider it attractive to have less free

time, but more money, so that you would take this offer, or would you decide
to reject ic?

1. I will definitely reject the offer 2. I will be more or less
indifferent 3. I will definitely accept the offer 4., No answer

B10. Suppose that economists have come to the conclusion that we could
substantially improve our standard of living in the next year if we would be
wiliing to accept a thirty percent inflation rate (increase in the prices of
goods by 30%). This would mean that our incomes would rise by more than
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30%. Then we could buy more goods at the new higher prices. Would you
support such a proposal?

1. Yes 2. No 3. No answer

Bll. A small factory produces kitchen tables and sells them at $200 each.
There is so much demand for the tables that it cannot meet it fully. The
factory decides to raise the price of its tables by $20, when there was no
change in the costs of producing tables. Is this fair?

1. Yes 2. Neo 3. No answer

Bl2. Apart from fairness, should the factory have the right to raise the
price in this situation ?

l. Yes 2. No 3. No answer

Questionnaire C

[Same as Questionnaire A except that Al-Al2 are replaced by C1-C12]

Cl. BSuppose that as a result of successful business dealings you
unexpectedly became rich. How do you imagine it would be received by your
relatives at a holiday family gathering? Would they congratulate you and
show great interest, or would they be judgmental and contemptuous?

1. They would show interest, would congratulate
2, They would be judgmental and contemptuous

2. They would be quiet, indifferent
3. No answer

C2. 1If you ever became rich, would you really like to spend some of the
money by purchasing really fashionable clothes, expensive cars, or other
extravagant items that make an impression on people?

1. Yes 2. No 3. No answer

C3. Which of the following qualities is more important for the manager of a
company:

1. The manager must show good will in his relation to workers and
win their friendship.

2. The manager must be a strict enforcer of work discipline,
giving incentives to hard workers and punishing laggards.

3. No answer
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C4. Suppose that the government wishes to reduce consumption of gasoline.
They propose two methods of attaining this goal. First, the government
could prohibit gas statlons from selling, for example, more than five
gallons to one person. Second, the government could put a tax on gasoline,
and prices of gasoline would go up. From your point of view, which of these
methods is better?

1. First
2. Second
3. No answer

C5. Do you think that those who try to make a lot of money will often turn
out to be not very honest people?

1. Yes 2. No 3. No answver

Cé. Suppose the price of electricity rises fourfold, from 10 cents per
kilowatt hour to 40 cents per kilowatt hour. No other prices change.
Suppose also that at the same time your monthly income Iincreases by exactly
enough to pay for the extra cost of electricity without cutting back on any
of your other expenditures. Please evaluate how your overall material well-
being has changed. Would you consider your situation:

. Somewhat better off
. Exactly the sanme

. Somewhat worse off
. No answer

MW=

C7. Hcw likely do you think it 1s that in the next few years the government

will, in some way, nationalize (that is, take over) most private businesses

with little or no compensation to the owners? 1Is such nationalization quite
likely, possible, unlikely, or impossible?

1. Quite likely 2. Possible 3. Unlikely 4. Impossible

5. No answer

C8. Grain traders in capitalist countries sometimes hold grain without
selling it, putting it in temporary storage in anticipation of higher prices
later. Do you think this "speculation” will cause more frequent shortages
of flour, bread and other grain products? Or will it cause such shortages
to become rarer?

Shortages more common
Shortages less common
No effect on shortages
No answer

[ BN PLIE K
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C9. Do you think that i{if you worked independently today as a businessman
and received profit, that your friends and acquaintances would respect you
less and not treat you as you deserve?

1 Yes 2 No 3. No answer

Cl0. A small merchant company buys vegetables from some rural people,
brings the vegetables to the city, and sells them, making from this a large
profit. The company honestly and openly tells the rural people what it is
doing, and these people freely sell the company the vegetables at the agreed
price. Is this behavior of the company, making large profits using the
rural people, acceptable from a moral point of view?

1. Yes 2. No 3. No answer

Cll. Do you think that it is likely to be difficult to make friends with
people who have their own business (individual or small corporation) and are
trying to make a profit?

1. Yes 2. No 3. No answer

Cl2. Imagine you are offered a new job that increased your salary by 50%.
The new job is no more difficult than your present job, but not everyone 1is
good at this line of work. It could turn out that after a year or two in
this new job you will be told that you are not doing well in the job and
will be let go. Your chances of keeping the job and your chances of losing
the job are about equal. Given this situation, would you take the risky,
high-paying new j>b? In answering, assume that 1f they let ycu go, you
could, after some time, find something more or less similar to your old job.

1. Yes 2. No 3. No answer
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Appendix E

U. §. S. R. Questionnaire
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OEAIATENBHNI! TEXCT BECENN HHTEPBLOEPA
HPH BWEOPE PECHNOHNEHTOB

NoSpull geus (mewep). BaM SBONXRT W3 NNCTHTYTA Coumo-
norum AH CCCP. Mu MPORORMM ONPOC OOROCTBENMOIO HAN-
Hue mutenellt Mocwsu.

Menm 30BYT

CHavana % XOTeR O NPOSEDATS, DPDARMAMNO AR X Na-
Span(a) mowep. 310 mOMSp
Bam mowep Tenedona Sun suSpan cnyvalimum oSpasoM BU-
aucanrensnolt  mamwnofl. No3TOoMY = We 3INAw, Xomamunit
3T0 TenedoH MAN opranusaunnu?

[ECAM OpPrammIalNM, TO XOHell XOHTaKTa)
{(NDBUHRTE, MHEe HYMHM TONLXO ACMamHHe TenedoMu. )

Kax m yme CXA3AN, M NPOBOMmIM ONpPOC OOMECTBONNOro
Muanun mnrenall MocwBMm. Hame MHTADELRN KACAGTCN OTHO-
HAHMUA R IXROHOMHNSCKHM NpoGReMaM.

F£CnNM BM He BO3pANAGTE, R XOTHeN OM ONPOCHTR XOTO =
wndyan us sawefl cemsn. Ho amm TOoro, 4“rotu suSpaTts,
ROro HMENNO, MHE& NEOOSXOAHMMO 3HATH, CROAMKO BCOrc mo-
neil crapme 18 ner mwmer ¢ Bammu?

1234567 n Gonee
[MHTepBLIEpY! CM. KADTOYRY OTGOpDA pecrnoufexTa]

Torxa MNe HeOSXIORMMO MnotecanosaTts C
no BO3PACTY.

Ou({a) ceifiuac goma?
ma ———> i mor 6u noSecenonaTs ¢ HuM{nefl)?
{HTepBbOEpPY: ecnu “ga"- nepexonnte
K TEeKCTY aHKeTu. ]
HET —-—=> ROrZA MHE AYYEE BCAro NEPEIBOHNTL?



AeHb Tac MHAH.
———

neHb qac MHH.
——

peHd qac MHH.

——————————

Eonsmoe coacuso. Ecan Y Bac BOSHHEKYT xaxue-nuséo

BOTPOCM, NEPA3BONNTE MHE
no renedpony .

[MHTepELOEPY: HPH MOBTOPHOM 3BOHKE ycTanasnusaitTe

KOKRTAKT C HYMHMM YnexoM CeMbhH H nepexofinte K TR~

KCTY AHKeTM. )

-2 -

{sepcua A)
ONPOC HA TEMY: BOCNPHATHE PUHHOYHLUX MEXAHWIMOB

HuTepspwepy: NpodrtaliTe CAOBO B CROBO TexcT, Hameda-
Tanuuit RUpHI wpndrron, W xnaccugnuupyfTe orseru
PECHICHAENTA MO CBOEMYy YCHMOTpDeNWw. He napaftTe Hnka-
xnx nomcHenuit X BonpocaM. ECAM peCNOHNeNT He NOHH-
MaeT BOMpOC, MpoYHTaliTe ero eme pa3 RAN XRACCAPHUN~
pyfite pelynmsTaT XKak “JATPYAHANCH OTBETHTL".

Inpancrayiire, R NPORORY ONPOC OCEECTHENNOrO MWNONHR
ARKX MRCTHTYTA COUMONOTHH AxageMun mayx CCCP, Bam
nomep Temedona OGun BuGpan cnyvaflm ofpasom. A xo-
Ten G JAAATE BAN NOGCKORBRO BONPOCOR O BANMX B3ITAN-
AAX HA 3ROMONMMKY. Ham OfpOC RPACASRYST %HCTO HAY-
uMMe LONMH M MM TAPDARTHPYEM AHOHHMHOCTE BAEHX OTBO-
Tos. A 3afiMy He GONGE ROCATH MMNYT BANEro BpeMeHN.

Al. CuuTasTe NN BM, YTO mMOan padoTaPT RYWNe, XOrRA
HX 3ApAGOTOK HAMPAMYR CENIAN C KOAHYECTEOM B KAve-
cTeoM Bunonksemoft pasoru?

l.na 2.HeT J.JaTpYAHANCF OTBETHATH

A2. HEXOTOpPWe NOAN YTHEDMORNKT CREAYERes: "ITO OYeKb
nnoxa, MTO Y Mac ecTs Genwus w Gorartae. Ho >To
HeNR3R HCMPABMTAE! GCHR TOCYRAPCTEO HNOGLATCA TOro,
wTo y Bcex OYAYT ONMNAXOBUE HOXOAM, MM BCe Oynew
CeRWMMN, TAX RAK NM Y ROICc Ne OyHeT MATODHANLNMX
CTHHYROB XOpPOWO paBGOTATS.” HOOBOAMAOCSE N BAK CRu-
EATM, TAXY® TEOPHm MaM HeT? ECKM AR, TO MACKOABKO

wacro?
1.vacTo 2.pas-gpyron
J.He cruman HH pady 4.weT OoTBETA

Ald. Cornncuuhnu BuM camu ¢ 3roil Teopueit?
1.na 2.%ter 3. 2aTpyaAHANCH OTBETHTDH
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A4. nNpeanonomuM, COCYAAPCTBO IXOWGT OpoBeCTH pedo-
pwyY, ARX TOTO WTOSH MNOBMCHTRE OPOMIBORMTORLHOCTL
INOHOMHEN. B PeSYXRTATE BCe CTAMYT XHTH RYWEe, HO
yRyuYmenne EHIKR 3aTpONeT monxefl B neoannaxosofl crene-
HM. ¥ ORNOTO WMANNWOMA YeNOBGK = ¥ T8I, KTO HanGo-
Ze@ INOPrNYHO COTRANNHETCR NA ROBHE CTHMYIM, N TeX,
xTOo oOSmaxaeT oopepensnMolt xmaxwpuxaumeit - moxomm
BUDACTYT B TPM pa3sa, & Y BCOX OCTARLHMX ROXONM NOBU-~
CRTCR COBCEM WYTH-TYTh, NpuMepno Ka 1V. Moxxepmanu

am 6 su Taxyw pedopwy?
1.0 2.HeT J.3AaTPYAHMAXCH OTBETHTHE

AS. CHMTASTE EM BM BARHMM, %TOSM BASA paASOTA OPUHO-
cufa 0ORR3Y CTPAME, A& Ne TOALKO HNO3IBORNEA BaM 3Iapa-
GATMBATE ESHMIM? JITO OvYeNh BAENO, 3TO HHOOT HEKOTO-
poe 3JHAMSHHE, WM '3ITO HOBARNO?

1. TO OHYeHL BARHO

2. 3TO HMEAT HEXOTOpPO8e JIHAMEeHHe

J. 3TO HEeBaAmHO

4. JATPYAHAKRCH OTBETHUTDH

A6. MpeADOROCEMM, %TO OO0 MHOKOTODMM OPUYHHAM BANK nNp8-
ANAraRT CONpATHTE HNa 10V Bmamm wenocpeAcTBeNHUS OOA-
SANHOCTH NA PatoTs Na CNOAYNENX YCEOBHMARX. MMpPoRORNEH-
rexsnocTs Bameil padowefl nemesmu coxpamsevcx na 1/10
(vanpymep, Y Bac G6YAeT RODOAKNTERMNO UOX AMAR cBoSo-
AWMX), ORMOBPOMEHNO BaEA 3APOAATA Taxxe CHMEAATCR
na 108, Ecan BM NpumeTs ODPOANORGNHE, 3TO NHKAKR He
OTPASHTLCR MA NEPCHOKTHBAX Bamero cEymeSHore pocTa
¥ Ha SAWMY OTHONGHMAX C KOSRATaNH. CoMTeTe RH BM
AAMBHYHBMM HMaTE OonsEe CBO0B0AHOTC BPOMONM, HO
NOHLENS BOHMer, W NPHMETe 3ITO DPOANOCNSHHE MAH pemHTe
OTXAZATHCA OT Mero?

1. # MABepHAKA OTKamyCh OT TaKOro npeanomeHun

2. mHe SyneT Gonee HAM MeHee Bce PABHO

3. R HABEPHRXA MNPpHMY Taxoe MNpeRnomexHe

4, Wer OTBETA

A7. Npeanonommx, WTO BH COrRACHANCE ONOEMNTE CBOSHY
NPHATENNE HOROTOPYR CYMMY XoNer Na nonroxa, wrots oM
Me YNYCTHAR XOpomY® BOIMORNOCTE RYNHTE xavy. COe-
praccs (coepSanKu) BUNMAYMEART TPR nponesta 8 rof.
BoasMeTe nu Bu € Mero opouent no srofl ccyane?

l.na 2.uer J.3aTpyANAOCH OTHETATH

AB. ECnn BM efeTe B OTNYCK CO CBOMMH EPY3ILAMN R Bam
NPHXOAMTCR HSENATHE KNOTO COBMECTAMX PACXOACH, CTANEG-
Te NM BM TOYMO PHRCHPOBATE 3ITH DACXORM, 4TOOM 3a-
TeM npouasecTn msamwmufl pacwer?

l.na 2.ner 3.3aTpyYARANCHL OTBETHTH

A9. Homam BeTxa NpUropoRMoil INGRTPHAKN IHAYATERENO
oSrervynna coomsHHe MeNNY TOPOROM M ZAYAMM, PACHORO-
meuMseH BRoRs 3Tol meTxH. COOTEETCTBOANO, 3ITH AAYH
cTAnn GOones NPHEBASRATAARMWMM. COPABOAANRO XM NOBM-
HATE USNM TUPH CHAAYS HX B MaoM?

l.na 2.net 3.3aTpYaAHARCSH OTHETRTDH

Al0. Xax Bsu cumTaeTe, xaxoll mamor ma macreacrso npw-
MAMHTEABHO R O%eNs GOraATUM RORAM CREROBAROC OM yYCTA-
nosuTa? CTamxa Hamora, cocrasnmeman O%, oswawaerT,
wro OMM MOTYY NEpefaTs BCS CBOS& COCTORNMNE ROTAM, H
ReTn GyAYT TAKMMM Ee OGOTAaTMNM, XAK W WX pPOAHTENN.
Crasxa 8 50V o3navaeT, NTO ONW CHMOryT RepeaiaTs No=-

MOBUNY COCTORNHR NGTAN. Cramxa B 100% o3nawaer,
NTO ONM N® CMOrYT HHYOroc OCTBANTSE ROTANM.
l.crasna 2.3aTpynHANCh OTBETHTDL

All. OTXRAAZDMBARNW AH BEM B NPOWAOM IOAY YACTE CBOAro
Aoxona, Aenam cOepemenun?
1. na 2. HerT J. 3aTpyAHANCH OTBETHTH

(ECAH DPeCNOHAEHT OTBeTHN HeT, MNponycTHTe crenyomuit
ponpoc)
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Al2. Kaxoe W3 nOpexRarasmux oSuxcuennit ayime Bcero
ONUCMBAST OPUINKM, 00 ROTOpMM BM ZReNAnNW cOepene-
Hunt

1. asmx TOro “roSu NOCTATE TO, WTO MHe NYERHO,
TpaiyeTCR SATPATHTE CAMEXOM MHNOro ycunwit. R Opocro
He CMOr OOTPATHTL CBOM RSHLIH.

2. x OTXAARMBAN REHRTH N& cfipocfn, na caywaft
Sone3HH MAH APYIHX HENDOABHASHHAMY OSCTOATEARCTE.

3. R OTRERMMEAR XOHRTH, YTOSM HAROHMTE Cpe&-
ACTEA RAX OORYOXH RAYM, KBAPTHDM, . ABTOMOSHAR WAN
APYIrNX TOBAPOB RANTERMNOTO NMORALIOBANHA.

4. R Wapeanc:, wro » Oyaymem cMOry RynutTs Ha
CPOH REGHRI'H TOBAPM ARYYmero Kavecrsa, wam ceiluac.

5. ApYrHe npMYKHM

6. JaTpYONHALCH OTBOTHTHL

Toaneps, GCEHM MHORHO, HECXOALXO Bonpocoa O Bac Ca-
MHUX .

21. Bam ypomeMbs ‘OODA3IORAHKN
1. HelaxcHuweHHO® cpegHes
2. cpeaxes
J. cpestHea cneunansHoe
4. xXedaxoHuYeHHO® BMHCHEa
5. sucuee
6. OKOHYNR ACHMDAHTYPY
7. HeT OTBeTA

22. Bame COUMARANOS NOROENeNHE?
1.yvwamuilca
1.pagounit uxn coymasuit
3.gde3padornuil
4.ponamnn xo3xiixa
S .oencuonep
6.MeT oTPeTa
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[Echn pecronmestT OTBeTHR, 4YTO oM paGounmit RAR cryma.

{oTeer 2}, TO Janaflte mornpoc 23, opm npounx

OTPeTax fnepexofnTe K BONpocy 24]

23.

Ba paSorante 8 I'OCYIOPC‘I'BOHHOﬂ OPTaAHMIALAN HWANW

B RoonepaTHne?

24.

25.

1.» rocynapcreeHnofl opranmaiagun
2.8 xooneparupe
J.oaTpyaxancy OTBETHTD

Bam mospacr? l.Bo3pacr netr
2.neT oTeeTa

fAiBRNETECH AN BU ROPENHMM MOCKBHYOM?
1. na 2. wWeT 3. weT oTREeTA

[MpH NOROMMTENBLHOM OTBETe Ha ITOT BOMNPOC - KOHeu
HHTEepBbLI |

26.

27.

-7

EcHn wev, TO BM nprexanm 8 MocxBy
1.u3 apyroro ropona
2.3 censcroft wecTHocTn
J.ner orsera

NMon pecnoxgenta: 1. mymcxolt 2.mexcxuit

BoAsmoe cnacnGo 3a Bamy nNoMomb.



OGAJATENGLHKA TEKCT BECEONM MHTEPBLODEPA
NPH BHEOPE PECNOHOEHTOB

Ootpufl gens (mewep). BaM IBOMAT A3 NHCTHTYTA COUHO-
nornn AH CCCP. MM OpOBOAHM ORPOC OOHECTBONNOI'O KHE-
uuR mnTexeill MockBMm. Menm loByT

CHavana R XOrex OM TOPORGDATS, npiiunbuo AH X Ma-
6pam(a) Romep. 3ITO NOMep
Bawm nomep Temedona Ounm BuSpam caywalinum oSpajom Pu-
mcanTensnol  xamunoit. MoatTony n He 3uam, RoMamMril
3To TemedOM NEH OPraMU3IAUUM?

[Ecnn OpPraHmM3AaliMH, TO KOHelU KOHTAKTA)

(HOBKHATE, MHE HYMHM TONBKO ACMAMHWE TenedoHu.)

XaX N yme CKASAR,. MM DPOBOAWN OOPOC OOMECTBOHNHOTO
HHeNUN mEuTened MoCxaM, RANG MHMTEPERN RACASTCR OTHO-
UAHMA X IXKOHOMHMSCKHM NpoSHemad.

ECAW Bu NHe® BOIPARASTS, K XOTeR 6u ONPOCHTS XO-
ro-uuéyas K3 mameil cexan. Ho AEN TOro, UTOSM BN-
6paTh, XOr'a MMONMO, MNE NOOGXOAMMO 3HATE, CXORAMKO
scero axnedi crapma 18 mer mumer c Baun?

1234546 7 n Gonea

(MHTepasDepY! CM. KAPTOUKY OTGOpA pacnoHaexTa|

TOrRA MHEe HeOSXORMMO NOGOCEROBRATS C
RO BO3pPACTY.

On{a) cefivac xoma?
fa ---> A mor 6u noSecenosaTs C© Wue(keli)?
[MxTepBbEepy: ecAm "na”"- nepexonnTe
X TEeXcTy aKxeTM. ]

HeT ---> KOI'ZIA MNG& AyYYNe BCerc IIQPQSIOHH‘I'E?
ReHb qac MUH.
OeHbL vac MHH.
Aenb vac MHH.

Bonssoe cnacnéo. ECAN Y BAC HOSHMRNYT KANHE - NH-
60 BONPOCH, MAPEIBONUTE MNe

no ranedony .

(HHTepBbroEepY: MPH NOBTOPDHOM 3IBORKE YycTanannwsallte
KOHTAKT C HYMHMM  UNEHOM CeMbH ¥ IepexonnTe K Te-
KCTY AHMETM. ]

9 -



({pepcun B)
ONPOC HA TEMY: BOCHPHATHE PWHOYHHX MEXAHHIMOB

HHTepBLoepy: NpouxnTaiite cnopo B CHOBO TEKCT, Hameva-
TaHHMHi  mHpHMM wpndron, u xnaccuduunrpyitra oOTBETH
pGCAOHAEGHTA DO CAOAMYy YCMOTpeHWn. .He napafilre Huka-
KHx RoscHennit X sonpocam. ECNIM PecnoHeHT Ha MOHH-
®aeT BOOpoC, NPOYMTaliTe ero eme pal MAM KnaccHPHUN-
pyfiTe peaynsTaT xam "3IaTPYAHAKNCH OTBETHTB".

JapancrayiitTe, R OpoOBOXY ONpocC OGRECTEENNOIO MNeNHN
ANN MHCTHTYTE COUHOROrMH Axagenud Mayx CCCP. Bam HO-
nep TeRedoHAa OMR BWHOpAN cayvaiinus obSpajodm. X xoresx
6M 33ATH BAM NECKORMXO BONPOCOE O BANMK BICRARAX
Ha 3XOMOMHKY. Ham GNnpoC NpecrnenayeT NHUCTO HAYUHMS Ue-
M u o r-pnnruﬁyeu AHOMHMKOCTS BARMX OTBeTOBN. R
38iMY He BONE® RECATH MHHYT BANEroc BpPeMeNN.

Bl. Kax BM CYMTAGTS, RAXOS M3 CAGIYHMMI yTBepEmenuid
6mume x wcrume:

1. pasoTHux, ROoTOpPMA YCepano TPYRHTCA N OPHUKH-
MAGT GRMIKO K CEPAUY HHTEpPECH AeRA, MomeT OuTe B
ABS pada CONes USHMMM AAR CROGH OPraHMlIRuMM, deaN
neNnae ycepauMil padoTHHX. ’

2, Xaxk HpPaBMEO, PABOTHUX HOREEN KEREATH TOALKO
10, MTO eMY BGAAT - GCEH OH CTADASTCN CHONATE HaA-
MMOT'O GORMEEe, TO 3TC CROpee ApHNECET BPER, YoM
ooELAY.

). HeT oTBeTA

B2. Ha nMpa3RMHMEM, XOrga CNpPOC HA UBETM OCOOGEHHO BE-
AWK, teMW HA MNHX OBMYHO BolpactTanT. Crnpaseasnso
EM, NTO OPORABUM HBETON NOANMMAKT ULeHM?

l.na 2.mnet J.2aTPYAHRKCHE OTBETHTDL
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Bl. fonmmo NW COCYARPCTAC BBOANTE OrPANNYSHHN Na
pPocT uwen mna uPmeTH, IAMe SCAR B PEIYALTATE TARMX
orpanntsnuil Moxer BOIMMKATE AedrunT uneron?

i.na 2.¢et1 3.5aTpYAHANCHL OTHETHTSH

B4. Kaxoe x3 creayomnx EWINEMNME xocTmmennll opume-
Cno 6u saM SONMEEe YRORRGTBOPONHNR!

1. Bu cTanopuTecs SOraTid, NO NS INAMANNTION B
POIYRLTATS YRAYHMX ZOROSMX onepaunit su sapaSorann
RAOCTATOMMO ReNer, wrotu xopopradensno npomecrn
BCHW NOCASEYREYN® EWHING.

2. B CTAMOBNTACH INANSHNMTIN, MO N8 GOTaATMM! X

npuMepy, Bu 3AROSPMEESTE NMemEAns Na Onmennilcxux
WTpAX MAH CTANOBHTACE YBARASMMM  RYPHARWCTOM HAM
yaeuum,

J. HeTt oTBera

85. MNMpeanonomud, €TO rpynoa BRamwx apyselt orxpumaer
ReMOBO® MNPAANPAATHAS®, KOTOPO®, C BARGN TOUKH 3IPaHMR,
BachkMA DHCRXOBAMNO N MORGT NMpOBAAMTRCR, WO MOReT
TaKME CRenATs OSOCATMMMN TeX, XTO BAOKAT B nero
Reuurn. CONAH NN OM BN SAMANYHEMM BAOXNTE B TARKCS
NpeANPHATHS INAYHTERLNY® YACTE CBOHX cGepemexnil?

1. pa 2. ner 3. J2aTpPYRMANCH OTBETHTH

B6. Ecn# uena ma Xode A MHPOBOM DMNK® NEOEHAANHO
floguuraeTca wa JO%, xXax BM AyYmasTe, WTO CKOpes BCe-
To CTOKT 38 3THM?

1. uenexanpasnennus meficraun xaxoro-unyss ro.
cyRapcTaa

2. ramne npwwmuM, xax Heypomail p Epasstnuu, HAM
HeNPDORBUEEHHOA NINONONHS CnpocAa

3. crpemnenne CNeRYAANTOB NOBMCHTE HEHM

4. re nam

B7. Bu ctouTe B anuunoft ovepean 3a xaxof-wntyas no-

Kynkoii. Bu BMANTS, KAX KTO-TO HORXOAMT K O%epeaAn W
OveHb PACCTPAMABSSTCA, MTO OdYepens TAKAR RAMMHAN, a

- 11 -



OM CHeEMT W MY COBEPNONMO NeOSIOAWMO KXYNMHTM 3TY
sems. OXNN N3 CTOAMMX B Navane ovepean mmpell npeana-
rast emy YyCTYonTs CBOS MecTo 3a 5 pyGmeil. Budzosmer
AW Y BAC pPa3APARGNNS® TAKAR CROAKR, KANEG @CRN N33R
3TOro BAM Ne HPHASTCA XORLEEG CTORTHR?
l.na 2.nat 3.3aTpyOHANCH OTBETHTD
*

BB. Hacxonwxc mepoxTHO, ¢ Bamefli TOUKM 3peHHKR, NTO

rocyaapcrso B Saumafimne NECKORMKO ROT DPeRNIpUMET

KARHO-HREGYAE MEDM, %TOOM TAK HAM HHAME H& XATH BO-

3MORNOCTH TeM, KTO NaxoOoun GOonmmMue CcGepeReHMR, BO-

CIHORLIOBATRCA MHM? CYHTAATE AXM BM, %TO 3TO BECHMA

BAPOATHO, BOINORNO, NAROBOPOATNO HAN NOBOIMONNO?
l.pechrMa PEPOATHO 2.BOJIMONHO J.MANOBEPOATHO
4.HEePOIMORNO 5.23aTPYAHANCH OTBETHTH

B9. MpeanomomMM, WTO 00 HEXKOTODMM DBDHTHHAM BAM Ope-
ARATART YSeEHYNTE na 10% sawM WemocpeaCTBeHHME® OOR-
JAHHOCTH HA PAGOTe ME CROAYIENX YCHOBMAX. Npoaonmu-
TeawkocTs Bamefl patoveil memesnw sozpacTaer na 1/10
(nanpumep, BM oynafo padorTatTe ACNONMMTERLMNO NOEK ANK
B MHeflenw), OANOBRDENSHMO BANA 3JAPAEATA TAKNS NOBM-
maeTcx ua 10%. Bcau mM npudeTe OPOARONOHHE, 3TO HH-
NAX M& OTPASHTACR MNA NOPCOSKTHBAX BASSro CaAyYReGHO-,
ro PoOCTA W H& BAENI OTHORGMMAX € xomnneramn. Courtere
AM BM JAMANYHEMM MMOETE MOHLNE CBOSOOANOrO BPOMEONH,
HO SONLE® neNer, W [PUMETE 3TO MNPDERRONEHME HAM Do-
NHTO® OTKAJATHLCN OT Nero?

1. A HABapHAKA QTHARYCH OT TaKOTO NPefROMeHHA

2. wHe Gyaer Gonee HAK mMeHee BCEe PaABHO

J. 7 HapepHAKA NPHMY TAKOG NpeAnCKexHe

4. ser oTBETA

B10. MNpeaponmomMM, YTO IROHOMHCTM NPHAAH X BMBORY,
“TO MM CHOmNeM B OYAYNOM TOAY JIHAMHTOAMNO TNOBMCHTS
HAN YPOBAHL EHINW, OGCAH COTRACHNCR HA TPHALATHAPO-
uentTHy®w undnaumm (nosumeHne Uew wa 3J0V). I3To oO3MA-
MAST, “TO MHADM ROXONM AOAEHMM OYAYT BWPAcCTH OOnee,

- 172 -

wext Ha JOVN. TOrXA M CMONGOM KYDHTs CONMEG TOBApPOB
P NOBMEX, GORES BMCORWNXE OeNaxX. [Hogpepaanx XM OM
BM TAXKO® NOpPeANOEeNHe?

l. pa 2. mer 3. aaTpyRHAanch OTBeTHTH

Bll. HeSONWEO® UPEROPHATHE NPONIBORNT EKYXOMWMEG CTO-
nd W gponasT Mx no 60 pySme#k 3a mryxy. Cnpoc ma
CTORM MACTONLKO NORMX, WTCO OPOAOPMATHE N8 MONeT @ro
MONHOCTLN YRAOBRATRODHTE. [PDEEODHATHE pewaeT no-
AnaTes gewu na 6 pyosefl, TOTYm ero 3aTPaTH MA OPORI-
BONCTEO CTOROE RE MHIMENHAMCL. CHPABOXRAMERO RN 3TO?
l.na 2.uneT 3.3aTPYAHROChL OTBETNHTD

Bl2. Ecaum OTBREYACN OT CHPABGAIHEOCTH, JAOOANO NN
NPeXNPHATHE UMATE 0OPDABO HNOMHATS ULemu B Taxoit cnrtya-
HHu?

l.na 2.xer J.3ATPYARARCE OTBOTHTDL

Teaneps, GCEM MORNG, NOCKORLBKO ROOPOCOR O BAC CA-
MMX,

21. Bam ypomens OGPA3OBANMA
1. HeJaxOM4YEHHO® Ccpeaxea
2. cpenxee
3. cpennea cneunansHoe
4. HeJAKOHRGHMOS BlUCHea
S. Bucmes
6. OXOMYHA ACHHDAHTYDY
7. MeT orsera

22. Bame COUMARBMOS® RONORE&HHe?
1.yvamnilcx
2.patouanli uan cayxamuit
3.sespasornuit
4.aomamnnn xosxiixa
5 .nexcHonep
6.HeT oTBETA
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(Ecnm pecrnoMaeHT OTReTHN, YTO O paGoun#t mnm cnyma-
mui (oTmer 2), TO sapalre monmpoc 23, npu npounx
OTBEeTax NepexcantTe X ponpocy 24)

23. Bu paSoTasTe B rocysapcresmnnoll oprawnmsammum wnm
» xooneparmme?

1.8 rocyaapcreenuoit oprammsannn

2.8 xoonepartiee N

.JaTpyannoch oTPETHTR

24. Bam mo3pacr? 1.BoapacT ner 2.™er
oTpEeTA

25. RREMETOCH EN BM ROPENWMM NOCKENTOM?

l. na 2. ner J. mer ormeTa
(MpM NOAOMMTENBLHAM OTBeTE HA ITOT BONpPOC - KOHeu
HHTEpBELL]

16. Ecnaw meT, TO EM MpHexanu B MocxBy
1 .n3 apyroro roposma
2.m3 cemscxolt mecrmocrn
l.ner oTBeTa
27. Non pecnounenta: 1. mymcxolt 2.mencknuft

EONMEOS CHACHGO 38 SANY NOMOR.
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OGA3ATENBHWA TEKCT BECEIM WMHTEPBLUEPA
NPH BHBOPE PECNOHOEHTOB

Doopuil gens (Bevep). BayM 3BONRT N3 HHCTHTYTA COLNO-~
RormM AR CCCP., MJ OpoBORMM OOpOC oclccjnonnoro L
HuA Eutemeil MOCKEM. MeHX 30BYT

CHA%aRa R XoTem 6uM HPOBSDHTL, OPABHALKO NN A NA-
épan(a) MomMep, 3ITO NOWSD
Bam xowep vexedama Gun BwspaN cayvaiinu oSpa3doM Bu-
wncanrensnolli mamnwoil. NMosrowy n me 3nam, xowmamnnil
310 TenodoOM MRM Opranmsauun?

[ECnH OPrafM3latiii, TO KOHEll KOHTAKXTa]
{HIBHHNTE, NM@ HYMHM TONLKQ OOMAMHHEe TeledoHM.)

Kax Rt yme CKA3JAN, MM NPOBORMM OOpPOC OGMECTHENROrO
MHONHR EUTeneil Mocksum. HAmE HMTEODPBLN XACAGTCR OTHO-~
HOOHHA K IXONOMHYOCKMN HpoSTamMaM.

Ecay BM He BRO3paxaeTe, A XOTEX 6GM ONPOCHTE KO-
ro-uuéyas u3 sameli cemau. Ho gER TOro, %NTOSH BM-
6paTh, XOr'0 MMOHHO, NHO HEOGIOAMMO 3IHATE, CROAMKO
scero smaeil crapme 1B .xer muper C Bamu?

1234568 7 n Sonee
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{MHTepBsRepy: CM. xapToYxy oTGOpA pecnoHgeHnTa |

Torga Mne HeOBXOANMO NOGeCEeROBATE C

no BO3PACTY.
on{a) ceflsac goma?

na ---> f Mor 6um nOGECeRCBATE C Nint(Meill)?
(AxTepaprwepy: ecnan "pa”- nepexcofuTe
X TeXCTy aHnKeTM. ]

HEeT ==«> KOI'RA MNE AYYEE BCAro nepesBonNnTs ?
ey tac MHH.
nex’s TaC MHH.
oeHb qM@c MHUH.

Bonsmoe cnacudo% zcuu.y BAC BO3INMRMYT RARNE-ANSO
BONpOCH, NOPDE3IBORNATE MNE
no renedony .

(HuTepabrepy: NHPM MOMTOPHON JIBOHKE YcTanapnupalite
KOHTAKT C HYRMHMM  4MEHOM CeMLN H NepexonHTe K Te-
KCTY auxeTM. )

- 16 =

{Bepcnn C)
ONIPOC HA TEMY: BOCNPYAATHE PHHOMHMX MEXAHHIMOB

Hurepespepy: npountalire cnopo B cnoso TEKCT, Raneva-
Tanuull mupHsot mpwdrom, N xnaccuprumpyiiTe oTBETM
PECHOMIENTA MO CBOeMy YCMOTpeHWw. He namalite Huxa-
xux nomcueHnit x monpocam. ECNH POCHOMREHT He MOHM-
MaeT Bonpoc, OpoanTaliTe erc eme pa’ MAR KRACCHPHUH-
pyfiTe pesynbTaT xaxk “JaTPYAHANCH OTBOETATL".

IxpascrsyfiTe, R DposORYy OUPOC OSEECTEENNOTO NHE-
WMR AAR HHCTRTYTA conMonorun Axagewmn xayx CCCP.
Bam noMep Tenedona Sun sudpanm cayvalims odpazom. A
XxoTe®m OM 3AAATE BAM MOCKROAMXO BORNPOCOE © BARMX
BICrARAAX HA JIKONOMMKY. Ham oOpoC nDpeCcEexyeT YHCTO
HAYNHMS USHAM M MM TAPDAHNTHPYSM ANONHMMOCTE BANNX
orpetron. A 3afMy Ne Sonee RECATH MMHYT Baserc Bpe-
MOHH,

Cl. NMpeanoxommM, %TO B Pe3IYELTATE YRAUNME XORODMI
onepausil B NeomuRANNO pasGoraTemn. Kax, c Sawell
TOURH JPONHN, BOCHPHMANH GM 3ITY NOROCTE BANM PO~
RCTBENNRKN Na ceneiinvon cOOpe 0O MOONOAY KAKO~
ro-KHGYRL TPAIENNRA? ByayT EM ONM BO3EDABAATE BAC N
upoxsAnTes Somsmail uHTepec MAKM OTHACYTCR K 3STONY
OCYREANNS N DpeIpPwuTeRLnO?

1. Oun nporenr Gonbmoll MnTepsr, OGyayT noagpa-
BAATH

2. OuM OTHECYTCA OcCymgamge M NpelIpuTennLHO

J. OuH OTHecyTCA cnoxofixo, SelpaanuaMo

4. DATPYAHANCH OTBETHTDL

C2. Ecan €M BM KOTRA NHGYAW PAdGOrATONM, 3a8XOTeRAH
AR 6 BM NOTPATHTE YACTE RGNS NA MIMCKANHO NORMY®
ORGERY, ZXOPOrHE aBTOMOGHEH, H IPYI'HE IXCTPABArA-
HTHME TOBAPM, XOTOpPME HOPOHIBORAT BOGYATHONHE NA X0-—

neit?
1. pa 2. Her 3. 3aTpyYAHRAOCH OTBETHTDb

- 17 =



Cl. KaKXO®e N3 CRenymMX RAYSCTE RARRETCR BoNes na-
ENMM RN AMPDOXTOPA NPeRMPHATHNI

1. Om nonmen OuTs noSpomenaTeNsuuM no OTHOW® -
MG K PAGOYHM, N BFUIMBATE Y RNX CHNNATIOO.

2. OW XORMEN CTPOTO CHOANTE 38 COSANASHMeN TPY-~
Rosoft EmcumnAWMM, noompAaTs Tex, XTO YCepRAHO paGo-
TAGT N NARASLEATSE RONTASS.

3. JATPYRHANCH OTHETHTD.

C4. TPeRNONONMN, =TO TrOCYRAPCTEG XOYET COXPATHTR
norpesnenne Censnna. NpeanarawTca ABA cnocoSa XOCTH-
menun 3tofl nenm. Mepmuilt rocyaapcrso 3anpemaeT G-
NIOKOROMRAM NPORAEATE, NANpDHMep, Gones 15 mrpon
Sen3iuma oaNOWMY venosexy. BTopofit rocyzapcrso ycraw
HABANBAET NANOr' Na MOTpeSneNMe GONINNA, N HeaHM Ha
Sen3nn NMOBMEANTCR, C pamefl TOYXM Ipemun, xaxod >
ITHX CHOCOGON RYwme?

1.neppuit 2.pTopolt J.JATDYAHANCE OTBETHTH

C5. Cwnmraere amn M, wTO T, NTO CTapanTca 3apaso-
TATR MMNOTO nonarﬁ MACTO OKAIMBANTCA NE OYONL TO-
CTHMMM NOgLMN?

1. na 2. wer 3. JATPYRHANCH OTBETHTR

C6. NMpeANONORMM, NTO UGNA NA INEXTPOINEPENI® NORHH-
NAGTCR B WETMPS® Dpa3jlk! C 4 XoNeex 38 NHAOBATT-waAC
o 16 xoneex. OCTarsMMe HeNM Ne NenmwTCA. lipexnono-
MMM TERME, “TO ORNOBPEMONMO BaE MecawHuil poxom mo-
3PACTAST POBNC MNACTORLRO, %TO BM MNONMETE ONNATHTSE
YEONNYHBENGCR SATPATH NA SREKTPOINGPTHN, Ne COKpA-
WMAR NMKAKMNe ZEPYrWe pPacxXoaM. Ounennre, noxanyficra,
XAR H3IMONNTCR B PEOITALTATE BANG MATEPHANLHOA NONO-
meuna,. CovTeTe RN BM, WTO BANG NONOMENNEO!

1. wecxonuxo yRywEHROCS

2. OCTANOCH COBODEONNO 8583 WINENOHHN

J. necromsxo yxyammnocs

4. 3aTpYAHANCH OTBETHTH
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C7. Kax su aymaeTe, NACKONARO BOPOATHO, %TO B Oxm-
xaflEMe NOCKODRXO EOT FOCYHAADPCTEO RAKMN-NHOYAR OGpaA=—
30K MAUHONARH3IHDYET (T.e®. oTCeper) OCORNMAMHCTEO YA-
CTHMX OpeanpuaTrili (RoOZepPATMROE), We BMANATHE NMKA—
Xoifi  mAM NOWTH HRXaxoll XowHeWCAUNM WX BEARGNLUAN?
CunTaeTe BN BM YTO TaxasS NALMONANRIAUNA BEPORATHE,
BOIMORNA, MARCBGPDORATHAE NEN NeBRO3IMONNS?

l.pepoATHa 2.Bo3MomNa 1.mManoBepoORATHA

4.HeBoOOMORHA 5. JATDYAHARCH OTBATHTD.

CB. TOprosuM 3epHOM B KAOMNTAXNCTHWGCKNX CTDANAX
MHOrZA CNOLHARMNO N6 HNPORANT 38PNO, A& OTKIAIMBAKT
erc Opo 3aNAacC, ONHAAR HOBMEGNMA uHeN. Kax BM AyKas-
Te, NPHIOAMT XM TAKAR T"COGKYERRIMA" X O6ONES TYACTMM
AedHUNTAM NYKH, XH6Ca M XPYTMX OPOMIBORMMMX M3 36—
PMa Tomapom? Kan xeduunTM (MEXBATXM) OSYAYT BO3INH-
KaTs peme?

1. pepuunrtu ByayT vawme

2. peduunTu Syayr peme

3. 2TO Me NOBAHAET HA REePMUNTH

4. JAaTpYAHANCE OTBETHTL

C9. Kax pu cuuTaeTs, ecam Ou BM cefivac mwenn nesann-
CHMO® COBCTBENNOS® RASNO M OONYRARM OM npHGMRs, CTA~
EH OM NAEN ZPY3RR H# JIHAKOKME NONLES® BRAC YBARATS, M
OTHOCHTCR X BAN Hé TaK, KAX BM TOr'O 3acRynusaeTte?
l. na 2. Her 3. JaTPYAHARCH OTHOTHTH

Cl10. HeSomumoil s3saxynowmuil xoomepaTHB OOXynaeTr omomm
Y CoasCRMx muTeneil, NPMBO3INT WX B roOpoR N npolaseT
NA PUHKe, NORYYAR OPM 3STOM OGoNsEy®m npuSums. Koone-
PATHB YMOCTHO N OTKPMTO COOGCARAST CONLCXHMN XEHTERAM O
TOM, NTO oM AenaeT, M OHM ROGPOBOERNO OPORANT eNY
osomM no npeRnaraeMmd uewaM. [flonycTHMa EH C
MopansMoil TOUKM 3IpeNHN AEATOALHOCTE TAXOI'O ROOMepA-
THBA, KoTopuil RnoxyvYaeT OGonsmym npnéuas 3a cveT

CAnLCKMX mutTenei?
l. ga 2. HeT 3. JaTpPYAHANCH OTBETHTH
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Cll. CwnrasTe nan BM, %TO TPYANO NORPYRMTALCA C TeMMH
MOALMN, XOTOPM® MMENT CBOS® OGN0 (MACTHOS HAM XOONe-
PATHBNOS® NPeANPMATHE) M CTPEMATCR nonywaTe npu-
Suns? .

l. na 2. wer 3. JaTPYRHAMNCH OTBETHTHL

Cl2. NMpeacramsTe cefle, WTO BAN NPORAATART NOBO® Me-
CTo padcoTM, rae BaM GYRYT NXATATE B NOATOPA pasa
Sonume, wem celflvac. 3Ta padora 8 OfSmeNM Ne TpYRHea
nawefl wumemnell, wo we scaxmuil amn mes roawrca. Momer
TAX MORYNATLCA, WTO %Yepes I'OR MAN APA EaM CRARYT,
9TO BM Ne capaBnmnsTeck ¢ 3Tofl pasorofl, n mu Syasre
yBOnSNM. BANM WANCW OCTATHCN Na 3Tofl padoru » ma-
WCM OMTR YBONGNNMM NPHMEPNO DaBwM. lIpH TARMX ycnO-
BHAX, COTRACHTOCH AW BM Ha 3TY ROBYM®, Sonee pPHCKO-

BANNYN HO TAKN® N CONeS BMCOROONAAMHMBAEMYR DaBOTY?

OTBETAR NA 3TOT BONPOC, NCXOANTE W3 TOTO, YTO GCHAH

BAC YBORAT, BM YWepel RAROS=TO BPAMR CMOReTa NMNailTn

PAacoTY, GONes NAN MENGS NOXORYN MA BRANY NMNOERHNC.
l.na 2.HeT J.3AaTpYHAHANCHL OTBETHTH

>
Taneps, ,SCAN HOMNO, HECKORLRO BONPOCON O BAC CA-
MHX .

21. Bam ypomens oOpa3OBANNAR
1. Mes’yarOHYeHHOe cpenHnee
2. cpennee
3. cpenxee crneunansHoe
4. MeldaxoHdeHHOe Bucmee
5. PucCmee
6. OKOHUYNA ACTIMPANTYDY
7. HeT oTBeTa
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22. Bame couManwHoe nDonoOXeHHE?
1.yvamuilcn
2.padouwmfl nan crymamnit
3.6e3padormuil
4.xomamunn xosafixa
5 .mencuonep
6.HeT oTpera

[Ecnn pecnonnedt orpetun, 9TO OR paGouynit unn cnyxa-

- muit (oTBer 2), TO ODanaitre monpoc 23, npH NpPoOYHX

OTREeTax nepexofHTa K sonpocy 24]

23. Bu paSoTaerTe B roCyYAADPCTBORNONl OpPraMi3aAUNR NER

®» XoonmepaTwpe?
1.8 rocynapcreentHoit opraxnaaunm

2.8 RoonepaTtHpe
J.3aTpyaHAKRCh OTBETHTDL

24. Bam mospact? 1.BojpacTt ner 2.mner
oTBEeTaA

25. ARAmeTeChE MR BM KODAHHMM MOCKBHYOM?
1. na 2. Her J. HeT oTBeTta

[npM NMONOMMTENLHOM OTBETE HA I3TOT BONPOC - KOKel
MRTepBLK)

26, EcmM HeT, TO BM NMPMeXARH B MOCKBY
l.n3 zpyroro ropona
2.u3 ceascxoll mecTHOCTH
3,HeT oTeeTa

27. Non pecnongexra: 1. mymcroft 2.mexcxui

EONLECE CNACHGO 38 BASY NOMOWS.
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