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ABSTRACT 

The purpose of this study is to explore and explain the relationship between networking, external financing by banks 

and equity investors, and export effort in medium sized enterprises. Our research model was empirically tested on a 

sample of 143 MSEs in the manufacturing sector and our PLS results do not confirm the existence of a direct 

association between networking and export effort by MSEs. They show, however, that networking indirectly 

enhances MSEs' export effort through facilitating their access to equity financing and reducing managerial risks. 

Whilst networking are not found to be associated with a higher access to bank financing by MSEs, this type of 

external financing seems to have a greater impact on export effort than equity financing. This research it is one of 

the first studies to explore the role of networking with stakeholders in facilitating MSEs' access to external financing 

and to international markets and to merge these variables in a single model which consider simultaneously the MSE 

access to bank financing and to equity financing. 

Keywords external financing; risk management; networking; stakeholders; equity financing 

1. Introduction 

Whilst various studies exist on how foreign network facilitate the firm's internationalization see e.g., Haahti et al. 

(2005), only limited research considered the role of networking with organizations in the firm's home country see 

e.g., Babakus et al. (2006) and Boehe (2013), and even fewer evidence exists about the particular role of networking 

with internal and external stakeholders, and research organizations in facilitating exports by medium sized 

enterprises (MSEs). Brandouy et al.  (2015) considers it is essential to understand the role of this type of networking 

because local partnerships are easier to access and less costly to establish than foreign ones, due to cultural 

similarities, geographic proximity, and absence of language barriers between partners. This aspect is particularly 

important for MSEs given that they already experienced a negative impact from limited financial and managerial 

resources. Our paper contributes to this line of research by studying the effect of networking with local business 

partners on exports by MSEs. 

Furthermore, MSEs may try to use different financing sources for their international activities such as bank loans, 

equity and trade credits. Because that external financing is still one of the main barriers to MSEs' 

internationalization, it is important for companies to understand how it can be overcome and whether local 

networking do improve MSEs' chances to acquire external financing from these different sources. However, existing 

study considers the effect of networking on one financing source at a time e.g., Fatoki et al. (2010) and Alexy et al. 

(2012) and only limited evidence exists about the relative impact of MSEs' networking on their access to different 

financing sources (Le et al. 2009). Our paper contributes to this literature by considering the effects of MSEs' 

networking on their access to financing by banks and by equity investors such as venture capitalists (VCs) and, 

furthermore, it also studies the influence of these sources of external financing on MSE exports.  

At the same time, SMEs are frequently confronted with major challenges. Burgstaller et al. (2015) considers that, 

compared to larger enterprises, fewer MSEs have access to a wide resource base. Altman et al. (2010) emphasize 

that, because of the usually low equity ratio, they are relatively vulnerable to external events compared to larger 

enterprises. This illustrates that MSEs face various challenges and their survival is more easily threatened because of 

smaller set of financial resources. Risk management may help entrepreneurs to identify significant risks that could 

jeopardize the success or existence of the company in time to efficiently cope with them (Brustbauer, 2014). 

Misjudging or failing to recognize risks can have disastrous consequences, ranging from customer loss to damaging 

liability, decrease exports damage and even bankruptcy (Hollman et al. 1984). However, many MSEs do not- or not 
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adequately- apply risk management practices, mostly because they cannot afford to rededicate resources because of 

their constraints (Marcelino- Sadaba et al. 2014). 

The present study try to respond to these research gaps by answering the following question: What is the 

relationship between networking, external financing by banks and equity investors, and export effort in MSEs? To 

do so, we conduct an empirical analysis of data on 143 manufacturing MSEs, and test the direct and indirect 

relationships between the research constructs.  

The remainder of this paper is organized as follows: A literature review of the relationships among networking, 

external financing, and exports is first presented and we developed five research hypotheses. We explained the 

research methodology, and present the findings. Finally, in the last sections, we discuss the results and present the 

conclusions, future work and limitations. 

2. Literature Review, Hypotheses and Research Model 

2.1. Relationship between networking and external financing 

In order to finance their expansion, MSEs that do not have adequate resources will try to obtain external resources 

either through debt or equity financing. However, external investors such banks and equity funds are generally 

reluctant to finance MSEs' export activities due to several reasons, such as the uncertainty about whether the 

company has the necessary competences and managerial skills to manage its activities abroad (De Maeseneire et al. 

2012); the complication of assessing the risks inherent to international activities (Steuer et al. 2007); the collateral 

assets are often located abroad (Riding et al. 2012). 

Berger et al. (2007) considers that banks and other investors such as VCs are interested to have access to 

information about the firm's networking and business partnerships before deciding whether or not to invest in the 

MSE, and may contact the MSE's business partners such as its internal and external stakeholders to ask for 

comments about their past and current experience with the firm. Consistent and positive feedback is decisive for 

investors looking to know more about the potential investee e.g., Vassiloglu et al. (1990) and Kaffash et al. (2017). 

The results of Murthi et al. (1997) and Castellano et al. (2014) confirm that bankers use their social networks to 

search information on a potential customer's creditworthiness. Similarly, Alexy et al. (2012) show that VCs use their 

capital to identify the most promising investment opportunities. It can be argued that developing a strong networking 

are particularly important for MSEs interested in became more known on the markets, because it is less costly for 

investors to ask for referrals from a local partner that is known in the local economy and speaks the same language, 

than from a foreign partner. 

In conclusion, inter-organizational networking can be expected to directly influence MSEs' access to external 

financing by banks and equity capital provided by shareholders other than the owner (Basso et al. 2003; Cerqueti et 

al. 2018). Empirically, some studies confirm that MSEs networking directly influence their bank financing (Le et al. 

2009) and VCs financing (Avrikan et al. 2015); however, these researchers did not specifically focus on financing of 

exporting firms. Hence, we develop our two first hypotheses: 

H1: Networking has a direct impact on bank financing. 

H2: Networking has a direct impact on equity financing by outside investors. 

 

2.2. Relationship between external financing and internationalization by MSEs 

The relevant literature regarding exports suggests that international activities involve costs and risks that firms do 

not meet when doing business locally (Riding et al., 2012). Internationalization costs include operational costs 

(Bartoli et al. 2014), costs of adaptation of products to new customers' tastes and costs for penetrating a new market 

(Hallerbach et al. 2004), investments in their commercial and marketing activities, increase their manufacturing 

capacity, maintain higher inventory levels (Fethi et al. 2010). Potential exporters must therefore make sure they 



dispose of enough financial resources to cover these substantial costs before going international, which can be 

particularly challenging for MSEs (Camanho et al. 1999). 

The literature recognizes the importance of financial markets in sustaining internationalization and maintains that 

exports are particularly vulnerable to credit imperfections (Ogryczak et al. 1999). Hence, Berger et al. (1997) 

considers companies whose access to external financing is less restricted are in a better position to do business on 

international level. Based on these assumptions, we develop our third hypothesis that expects bank financing to be 

directly associated with MSEs' export effort, defined as the proportion of export sales to total sales (Gao et al. 2009). 

Hence, we stipulate: 

H3: Bank financing has a direct impact on MSEs' export effort. 

 

George et al. (2005) suggest that an entrepreneur’s attitude toward risk (i.e. export) depends on whether or not he 

shares the firm's ownership with external investors. If the owner is the sole proprietor, then failure in export activity 

could negatively affect his personal wealth and compromise his career, which is likely to negatively affect his 

disposition to engage in international activities. Alternatively, the presence of investors other than the owner may 

reduce the risk attached to exports given the financial support and the advice they provide. 

More specifically, the literature suggests that the presence of VCs is likely to directly influence the MSEs export 

effort (Brouthers et al. 2005), because they not only look for investing in MSEs that are most likely to succeed and 

assist them financially, but also foresee opportunities to add value to the venture in the post-investment phase 

(Alexy et al. 2012). VCs perform an important governance function for their investees by providing management 

skills, experience, and expertise (Lockett et al. 2008). They provide strategic advice and help their investees in 

identifying the best growth opportunities, including possibilities of exporting their products/services to foreign 

markets. In addition, the VC's social network of professional, experts, and other VCs allows the entrepreneur to 

access unique resources and valuable information about future opportunities (Kaplan et al. 2004). Empirically, 

Lockett et al. (2008) show that the VCs’ resources directly influence the MSE exports effort. Hence, our fourth 

hypothesis is: 

H4: Equity financing by outside investors has a direct impact on MSEs' export effort. 

 

2.3. Relationship between networking and export activities by MSEs 

Empirically, the literature confirms that the MSE involvement in inter organizational networking has a direct effect 

on the firm's propensity to export see e.g., Amal et al. (2010) and Rodriguez et al. (2010) as well as on its export 

effort (Boehe 2013). Hellman et al. (2002) studied the roles of local versus foreign partners in facilitating the firm's 

success in entering foreign markets and found that both play a major role. In addition, Soderqvist et al. (2013) 

empirical results show that MSE networking are important for both pre-internationalization activities, such as 

exploring business ideas and opportunity recognition, and post-internalization activities in terms of resource 

acquisition and knowledge development about the international market. Hence our last hypothesis is: 

H5: Networking has a direct impact on MSEs' export effort. 

2.4. Theoretical Model 

Although literature suggests several other factors that may influence export effort such as the firm's level of 

innovation, its culture, and its experience with exports see e.g., Berger et al. (1997) and Cerqueti et al. (2013), we 

have included in this research only two control variables (i.e. firm size and the entrepreneur interest in international 

scalability), for the following reasons: (a) these two variables are available from the database we used; b) the impact 

of these two variables on exports in the particular context of MSEs has been demonstrated in past empirical 

research. 

Firm Size- is considered to be an indicator of available internal resources and access to external resources, including 

external financing. Pinho (2007) also identified firm size as a factor in whether the enterprise is able to absorb the 



costs of its strategy and the risks of international business. We anticipate a direct relationship between firm size and 

export effort. 

Entrepreneur's Interest in International Scalability- the literature on exporting MSEs identifies the owner as the key 

variable in the decision to move onto international markets (Utz et al. 2013). Amal et al. (2010) considers that an 

entrepreneur’s interest in international scalability appears to be a major determinant of whether or not the firm will 

engage in foreign business. Okpara et al. (2010) finds that MSEs' owner who have a strong international orientation 

tend to be more dynamic in researching information on foreign markets and are more inclined to take part in 

international trade shows, both of which allow them to gather a wealth of information likely to reduce the 

uncertainty and risks of their international activities. Empirically, Kazem et al. (2006) found a direct and substantial 

relationship between an entrepreneur’s commitment to international scalability and the firm's export performance. 

We therefore expect a direct link between the entrepreneur’s interest in international scalability and MSEs' export 

effort. Figure 1 presents the research model and hypotheses.  

 

 

 

 

 

 

 

 

 

 

 

 

 

 
 

Fig 1 Theoretical Model 

3. Methodology 

3.1. Sample and Descriptive Statistics 

The initial data with 1247 medium size enterprises from manufacturing sector was obtained from Romanian 

National Trade Registration Office in 2014. Using this data, we start to cooperate with 946 of MSEs in a European 

Fund Project regarding competitiveness. Hence, we create our project private database in the context of a 

performance diagnostic service offered to manufacturing MSEs from 2015 to 2017. Entrepreneurs were asked to 

complete a 12-page questionnaire and to add their financial statements for the last 3 years. Only firms for which we 

had all the data needed in this research were included in our final sample of 143 MSEs. Information collected is 

voluntarily provided by the participating firms. Therefore, we cannot pretend that our sample represents Romanian 

manufacturing MSEs, but only MSEs interested in improving their performance by the usage of a benchmarking 

performance measurement system. It should, however, be noted that the characteristics of the sample included in the 

database are comparable to those of Romanian manufacturing MSEs in terms of industrial sectors represented- low 

to medium technology intensity, and size for MSEs involved in international activities (Ceptureanu et al. 2017). 

As shown in Table 1, the sampled MSEs have between 50 and 249 employees, with an average of 83.4 employees, 

complying with the European Union's definition of MSEs, which refers to businesses with 50-249 employees. The 

percentage of their sales to external markets varies from 0 to 97 percent, with an average of 24.3 percent, whereas 

the euro amount of bank financing per employee varies between 0 and 175,500 EUR, with an average of 25,644 

EUR. Table 1 also shows that 18 percent of responding MSEs are financed with a venture capital, while 16 percent 
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are financed with informal investors. The owner's interest in international activities seems to be high in our sample 

as 59 percent of the respondents indicated that their international activities result from organized and intentional 

exporting. 

 

Table 1 

Descriptive Statistics (N = 143). 
 Mean SD Min Max 

Number of employee 83.40 87.88 50 249 

Export Effort (Percentage of Sales to foreign  market) 0.243 0.286 0 0.970 

Bank Financing in EUR per Employees (Line of Credit/Number of Employees) 25,644 42,438 0 175,500 

Participation of venture capital in financing (yes=1; no=0) 0.182 0.145 0 1 

Participation of informal investors in financing (yes=1; no=0) 0.161 0.110 0 1 

Entrepreneur’s IIS (proactive export=1; reactive export=0) 0.593 0.520 0 1 

Total of answers about whether or not the MSE cooperate with R&D organizations  

in all organizational functions (yes=1; no=0) 
0.635 0.926 0 4 

Total of answers about whether or not the MSE cooperates with internal 

stakeholders in all organizational functions (yes=1; no=0) 
1.428 1.369 0 5 

Total of answers about whether or not the MSE cooperates with external 

stakeholders in all organizational functions (yes=1; no=0) 
1.767 1.402 0 5 

Organizational functions= manufacturing/distribution/logistics/design and R&D / sales 

The number of areas of networking between the sample firms and R&D organizations (research centres and 

universities) varies between 0 and 4, with a mean of 0.635. Responses for areas of networking with internal and 

external stakeholders vary between 0 and 5 with averages of 1.428 and 1.767, respectively. It seems, therefore, that 

networking with external stakeholders is the most present in our sample, followed by networking with internal 

stakeholders, then with R&D organizations. This may be explained by the nature of activities of the sampled MSEs 

that belong to the manufacturing industry, which are considered to be medium-to-low technology (OECD 2011 for 

industry classification). 

3.2. Construct and Variable Measurement 

The research variables and constructs were measured as follows: 

Export Effort- following Katsikeas et al. (2000), it is measured as the ratio of MSE's sales to foreign markets to their 

total sales. 

Networking- is measured by the number of areas in which the MSE has business contacts (networks) with internal 

and external stakeholders and R&D organizations. For each of these partners, respondents were asked to indicate 

whether or not (yes = 1 and no = 0) they develop network relationships in manufacturing, distribution, logistics, 

design and R&D, and sales. For each partner, the entrepreneur's responses were added and the total obtained was 

used as an indicator of the level of networking with that partner. Three scores (one for internal stakeholders, one for 

external stakeholders, one for R&D organizations) were then used as reflective indicators of the construct 

networking for each MSE. 

Bank Financing- was measured with one questionnaire item asking the respondents to specify the EUR amount 

obtained by the MSE through a line of credit with a bank. Given the spread of firm sizes in our sample, the value of 

the line of credit was divided by the number of employees. 

Equity Financing- equity financing is measured by two items that indicate the participation of shareholders other 

than the owner in capital equity. The respondents indicated whether venture capital firms and informal investors 

who are not family members held voting shares in the firm's equity (for each of these two investors: yes = 1; no = 0). 

Firm Size- We used EU recommendation 2003/361. According to the recommendation, a medium size enterprise is a 

company which employ fewer than 250 but more than 50 persons and which have an annual turnover not exceeding 

EUR 50 million but more than 10 million, and/or an annual balance sheet total not exceeding EUR 43 million but 

more than 10 million. 



Entrepreneur's Interest in International Scalability - the entrepreneur's Interest in International Scalability (IS) was 

measured via a multiple choice question that asked the owner(s) whether exports were in response to: (1) unexpected 

orders; (2) his/her own informal initiatives; or (3) his/her own organized initiatives. The variable is rated 1 if the 

respondent replied (3) and 0 otherwise.  

3.3. Variable Correlations and t-Tests 

Correlations among the items used to measure the research variables and constructs are presented in Table 2, which 

shows three main results. First, networking with R&D organizations is directly and substantial related to the three 

types of financing by venture capital, banks, and informal investors, while networking with internal stakeholders is 

directly associated only to financing through informal investors. Networking with external stakeholders is not linked 

with any type of financing. MSEs who have networking with R&D organizations seem therefore to have better 

access to external financing, probably due to their degree of innovation that reduces commercial risk and presents a 

potential return sought by investors. In addition, networking with external stakeholders may be seen as a substitute 

to financing by banks and equity. When an MSE cooperates with its external stakeholders, it will have access to 

commercial credit from them, which decreases its need to seek other sources of financing. 

 

Table 2 

Spearman Correlation Matrix 

  1 2 3 4 5 6 7 8 9 

Firm size 1                 

Expert effort 
0.281*** 1               

0                 

Bank financing 
0.1 0.271*** 1             

0.174 0.001               

Venture capital financing 
0.141* 0.233*** 0.187** 1           

0.077 0.003 0.02             

Informal investor financing 
0.072 0.071 0.123 0.273*** 1         

0.373 0.37 0.11 0.001           

Entrepreneur’s interest in 

international scalability 

0.171** 0.374*** 0.04 0.05 -0.04 1       

0.032 0 0.603 0.41 0.541         

Networking with R&D 

organizations 

0.145* 0.121 0.154* 0.205** 0.191** -0.179** 1     

0.06 0.129 0.053 0.01 0.014 0.025       

Networking with internal 

stakeholders 

0.185** 0.147* 0.02 0.119 0.239** -0.044 0.211** 1   

0.01 0.066 0.802 0.13 0.003 0.561 0.007     

Networking with external 

stakeholders 

0.082 0.011 0.033 0.101 0.129 -0.001 0.122 0.471*** 1 

0.2 0.875 0.61 0.1988 0.101 0.984 0.119 0   

Statistically relevant correlations are in bold. *p< .1;**p < .05; ***p < .01 

Among the three types of networking, only networking with internal stakeholders is directly and relevant associated 

with export effort. Networking with internal stakeholders is also positively and relevant associated with networking 

with R&D organizations and networking with external stakeholders. 

More, both bank financing and venture capital financing are positively correlated with export effort, a result that 

confirms our assumptions. Financing by informal investors other than the owner seems, however, not to influence 

the sampled MSEs' effort of exports. 

Ultimately, we performed a t-test to compare firms with a venture capital to those without. The results presented in 

Table 3 show that MSEs with a venture capital investor receive more financing from banks and informal investors, 

have higher export effort, and cooperate more with R&D organizations than MSEs without venture capital, which is 



consistent with Brouthers et al. (2005) argument regarding the presence of a venture capital (VC) in MSEs which 

tends to facilitate export activities. 

Table 3 

Comparison of MSEs with Access/No Access to VCs  
 No VCs (N=108) With VCs (N=35) t- Test Statistic 

Firm size 80.70 88.70 1.24 

Entrepreneur’s IIS 0.56 0.61 0.66 

Export Effort 0.18 0.38 2.79** 

Bank Financing (Line of credit/ Number of 

Employees) 
17.858 EUR 30.649 EUR 1.87* 

Participation of Informal Investor in Financing 0.16 0.44 2.93** 

Networking with R&D Organizations 0.53 1.08 2.48 

Networking with internal stakeholders 1.36 1.77 1.58 

Networking with external stakeholders 1.71 2.02 1.21 
*p < .10; **p < .05 

4. Results and discussions 

4.1. Measurement Model 

We use Partial Least Squares (PLS) with SmartPLS software 3 (Ringle et al. 2015) to test our hypotheses. We chose 

this method because of its ability to process latent variables, to analyse models with several dependent variables and 

to estimate direct and indirect relationships between variables (Chin et al. 1999). Before presenting the structural 

model results, we need to evaluate construct unidimensionality, reliability, and discriminant validity for the two 

constructs measured with multiple items, that is, networking and equity financing. Unidimensionality is satisfied 

when indicators' loadings on the construct they are meant to measure are above 0.4 (Johnson et al. 1998). As shown 

in Figure 2, this condition is met for all indicators. As shown in Table 4, the reliability and discriminant validity are 

verified.  

  



 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

Fig 2 Test of the Research Model (PLS Results, N = 143). 
*p< .1, **p< .05, ***p< .01, ****p< .001 (one tailed) 

 

 

 

Table 4 

Reliability and Discriminant Validity 

 CR 1 2 3 4 5 6 

Bank financing 1 1      

Networking 0.77 0.01 0.51     

Equity financing 0.77 0.03 0.07 0.61    

Export effort 1 0.06 0.02 0.05 1   

Firm size 1 0.00 0.03 0.01 0.07 1  

Entrepreneur’s IIS  1 0.00 0.02 0.00 0.12 0.03 1 
CR = composite reliability; Diagonal (in bold) = average variance extracted (AVE). 

Sub-diagonal = Shared Variance = (correlations)2 

4.2. Structural model and results 

PLS results reported in Figure 2 show that the general model explains 26.8 percent of the variance in exports effort, 

which can be considered as satisfactory (Falk et al. 1992). As a robustness check, we also ran the model using Stata 

and very similar results were found. Overall, PLS findings provide a partial support to our research model. 

Networking with the three types of partners considered in this study (R&D organizations, internal and external 

stakeholders) are found to directly and relevant influence the MSEs' access to equity financing (β = 0.290, p < .1), 

but do not seem to be related to bank financing (β = 0.093, p > 0.1). Hence, H1 is rejected but H2 is supported. Next, 

H3 and H4 are also supported because export effort is positively influenced by both bank financing (β = 0.224, 

p < .001) and equity financing (β = 0.144, p < .1). Besides, bank financing appears to have a greater effect on export 
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effort than equity financing. Finally, our last hypothesis H5 is not supported. The PLS results show a statistically 

irrelevant relation among networking and export effort (β = 0.072, p > 0.1).  

In summary, these results show that networking have an indirect effect on export effort by MSEs through facilitating 

these firms' access to equity financing. The results for the control variables are consistent with expectations. Firm 

size (β = 0.201, p < .01) and entrepreneur's interest in international scalability (β = 0.313, p < .001) have relevant 

direct effects on export effort, which is consistent with other studies (Sousa et al., 2008). In addition, entrepreneur's 

orientation to export seems to be the most important explanatory factor of export effort among all variables 

considered in the study.  

This study identifies the relationship between networking, external financing by banks and equity investors, and 

export effort in MSEs examining the underlying, mediating processes in these links, offering new theoretical and 

pragmatic insights in two respects. First, our results confirm that MSEs' networking do indeed positively influence 

their access to equity financing by investors such as VCs. Interestingly, our results show that the influence of 

networking on the firm's access to bank financing is irrelevant. This result may be due to the fact that we combined 

the firm's networking with internal and external stakeholders, and R&D organizations in one construct, while each 

of these partners may influence differently the MSE’s access to financing by banks.  Le et al. (2009) found that 

customer networking positively influenced the firm’s bank financing by giving it access to trade credits, which 

reduces its need to apply for bank loans, while suppliers networking reduced it. These findings may also suggest that 

banks rely extensively on hard information to make credit decisions and prefer to use the financial data shown in the 

firm’s financial statements, as they may be perceived as more objective and valid. On the other hand, investors in 

the MSE equity may rely more on soft information because they share the investee’s risks that are not necessarily 

reflected in their financial statements. Informal investors may also feel more confident about their investment in a 

given MSE that is used to cooperate with other organizations because that lowers their perceived moral hazard and 

increase their level of trust. Second, result shows that both equity and bank financing directly affect the firms' export 

effort. The PLS analyses show that the influence of bank financing on export effort by MSEs is greater than the 

influence of equity financing. The important significance of bank financing suggests that if access to this source of 

external funding were limited, MSEs would reduce their exporting efforts, which may negatively affect the pace of 

development of these firms' activities and of the economy as a whole.  

From the risk management point of view, our paper complies with the results of the study by Gilmore et al. (2004) 

who showed that entrepreneurs frequently use their personal networks to manage risky situations. Therefore, close 

relationships with banks and VCs may be regarded as another technique to manage risks successfully. Gilmore et al. 

(2004) showed that, in addition to personal networks, SMEs often maintain similarly close relationships with 

existing clients in the hope of gaining more profits. Similarly, the study of Delerue et al. (2009), also showed that 

entrepreneurs tend to enter into a cooperative relationship when they perceive a high level of relational risk or when 

they hope to gain a future competitive advantage on exports. In line with the studies mentioned above, the large-

scale study by Kim et al. (2014) also found that networking is a frequently used risk-mitigation strategy in MSEs- 

according to their results, mostly for coping with technology, financial and market risks. 

5. Conclusions and future work 

This research it is one of the first studies to explore the role of networking with stakeholders in facilitating MSEs' 

access to external financing and to international markets and to combine these variables in a single model which 

consider simultaneously the MSE access to bank financing and to equity financing. Our research model was 

empirically tested on a sample of 143 MSEs in the manufacturing sector and our PLS results do not confirm the 

existence of a direct association between networking and export effort by MSEs. They show, however, that 

networking indirectly enhances MSEs' export effort through facilitating their access to equity financing. Whilst 

networking are not found to be associated with a higher access to bank financing by MSEs, this type of external 

financing seems to have a greater impact on export effort than equity financing. 

This article offers valuable results for MSE entrepreneurs and governments. Our findings show that financing 

constraints that hinder MSEs’ ability to do business abroad could be partially overcome if these firms develop 

networking relationships with other organizations. It also suggests that it is important for export-oriented firms to 

offer adequate training to employees and managers about how to cooperate properly and effectively with the 



stakeholders. It is therefore particularly important for MSEs to plan and manage well their network relationships and 

the associated hazards. Also, policy makers should assist MSEs in implementing adequate planning and competence 

development activities to ensure the success of networking. 

Finally, our results also show the importance of the financial support provided by banks for the success of exports 

by MSEs. Bank financing was found to be even more important than equity financing by VCs and other external 

investors. To facilitate MSE internationalization, governments, banks, and MSEs should work together to make 

these firms’ access to bank financing easier. 

Future studies may focus on how the presence of VCs and informal investors in the MSE equity may facilitate these 

firms’ access to bank financing. Given that equity investors play an important consultancy role, maybe their 

presence would reduce bankers’ perceived uncertainty and motivate them to invest in exporting activities by MSEs.  

It would also be interesting to study the effect of networking on other sources of export financing used by MSEs, 

such as trade credit, European Union project funds, lease financing, and government loans or grants to stimulate 

exports. 

Despite the important contributions of this study, it is important to mention that we identified a number of 

limitations that are mainly methodological, and which can be seen as interesting avenues for future research. First, 

an interesting avenue to explore would be to replicate this study in other countries and other sectors of activities. 

Second, we only measured the presence of VCs and informal investors but did not have knowledge about the 

importance of their participation in the firm’s capital nor about the length of their relationship with the company. 

These variables may be important to explore in future researches as they can be indicators of the level of these 

investors’ influence on the MSE export decisions and activities. Third, given the use of secondary data from a 

private database, we were not able to take into account the length and strength of the relationships between the MSE 

and its different partners, which may affect the influence of network relationships on access to external financing 

and on exports. 

In conclusion, the present research findings show how critical it is for entrepreneurs who focus to expand their 

activities in international markets to invest time and resources in developing networking with financial stakeholders. 

These network relationships may indirectly support the expansion of the MSE in international markets through 

enhancing the firm chances to obtain external funding. Also, public bodies that provide assistance MSEs in their 

internationalization efforts should not limit themselves to increase the number of free trade agreements and changing 

policies only, but should also support MSEs to develop networking with other local enterprises, and to work on 

building a solid reputation. 
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