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The evolution of marketing, large volumes of data, analytics and the enormous growth of advertising
in the consumer information space, have led to a global transformation of marketing functions. Today,
marketing, retaining its functional tools, is changing and modifying. Marketing systems primarily focus
on understanding the process of shaping consumer decisions. Given that people spend most of their time
in the digital world, marketers should work in it as effectively. It is difficult to imagine the successful
operation of any enterprise without a well-established marketing activity. In a modern economy, the
question of the role of marketing in the enterprise is acute. Manufacturers, trying to sell their goods

intensively use all marketing tools, in particular — advertising. Aggravating competition in most markets
requires the formation of mobile marketing systems of the enterprise. The basis of modern society is the
rapidly growing network of electronic knowledge and tools that covers manufacturers, suppliers, sellers,
buyers and users of information in electronic form. The experience of recent years shows that traditional
unified marketing techniques no longer work with the expected effect, so new creative ways to promote a
product or service to the market should be introduced into the marketing system in order to meet the
needs of an overly demanding consumer. Each year, technology is moving forward, new trends are gain-
ing momentum, affecting all the schemes that people make business in the digital world. And in order to
be ahead of competitors, or even simply to “stay in the game”, you need to learn how to work with new
tools, track trends and be flexible enough to adapt to these changes.

Key words: marketing tools, marketing mix, interactive marketing, digital marketing, ambient media,
crazy PR, storytelling, inbound marketing, tryvertising, sensitive marketing, identity marketing, shockvertis-

ing.

IncTpymenTapiii
€KOHOMIiKH

upoBOro MapKeTMHIy B yMOBaX PO3BUTKY iHGopmauiiiHoi

M.M. Hopom-Kizum, O.0. [lanak, T.C. ['auex

JIvsiscoruii nayionanbruil yrisepcumem eemepunapHoi meouyunu ma 6iomexnonoziii imeni C.3. Iicuyvkozo,
M. Jlvsis, Ykpaina

Esonoyis mapkemunzy, senuxi oocaeu OaHUX, AHALIMUKA Ma KOLOCALbHE 3pOCMAHHS PeKIamMl 8 iHOPMAyiltHOMY RPOCMOPI CROJICUBA-
ya, 3yMOSUNU 2100aNbHY mpancopmayiro mapkemunzosux Gyuryit. Cbo200Hi Mapkemune, 30epiearodu c8oi YYHKYIOHANbHI IHCMPYMeHmu,
SMIHIOEMbCS Ma MOOupikyemvcs. Mapkemunzosi cucmemu nepuiovepeo8o OPIEHMYIOMbCA HA PO3YMIHHA Npoyecy OpMy6aHHs piuteHdb
cnodcusayig. 3eadcarouu Ha me, wo 100U NPOGOOsiNb OLILWICHb C8020 HACY 6 YUPPOBOMY CIMI, — MAPKEMONIO2U MAlOMb NPaylo8amu 6
HbOMY HACMIIbKU Jic epekmusHo. Badicko ysaeumu ycniwne yHkyionyeanns 0yob-aK020 nionpuemcmea 6e3 000pe Hanazo00xiceHoi MapKe-
MUH20801 OIANLHOCMI. ¥ YMO08AX CYUACHOI eKOHOMIKU 20CMPO NOCMAE NUMAHHS PO MAPKeMuH2y Ha nionpuemcmel. Bupobruxu, Hamazaro-
YUCh NPOOAMU C8ill MOBAP IHMEHCUBHO BUKOPUCHIOBYIOMb BECh THCMPYMEHMAPIll MAPKEMUH2Y, 30Kpema, — peKkiamy. 3a2ocmpenis KOHKype-
HYil Ha GLILWOCTI DUHKIG 6UMAAE (POPMYBAHHS MOOIIbHUX cucmeM Mapkemunzy nionpuemcmed. OCHOBY CYUACHO20 CYCNINbCMBA CKAAJAE
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CIMPIMKO 3pOCMaioua mepexca eleKmpoHHUX 3HAHb Mda IHCMPYMeHMmMis, ujo OXONIIE BUPOOHUKIS, NOCMAYANbHUKIE, NPOOAsyis, NOKYNyie i
Kopucmyeauie inghopmayii 6 enekmpoutit popmi. /Joceio ocmanHix pokie nokazye, wo mpaouyiiHi yHihikosamni NPUloMu MapKemuHay 8xce
He Cnpaybosyioms 3 OUIKY8AHUM eeKmoM, MoMy 8 CUCEeMY MAPKeMUH20801 OISLIbHOCMI CLI0 8NPOBANIICY8AMU HOBI KPeamueHi cnocoou
npocysanHs NPOOYKMYy 4u ROCIyeU Ha PUHOK, W00 3a006801bHUMU NOMPedU HAOMIDHO 8UOALIUB020 CYHACHO20 chodcusaya. LIJopoky mexHo-
n02ii’ tidyme enepeo, Habuparome 0bepmie HO8I MeHOeHYil, WO BNIUBAIOMb HA 6CI CXeMU, 3d AKUMU 100U pobasime Oi3Hec y yugposomy
cgimi. 1 0151 moeo, wob 6ymu nonepedy KOHKYpenmis, abo Hasinms npocmo 05t moeo, wjob ‘‘zanumamucs @ epi’’, HeoOXiOHO GUUMUC NPayio-
8amMu 3 HOBUMU IHCMPYMEHMAMU, BIOCIMENCY8aAmMU MPeHOU ma OYmu 00OCMAMmMHbO SHYUKUM, W00 a0anmyeamucs nio yi 3mMiHu.

Kniouogi cnosa: mapxemunzosi incmpymenmu, mapkemune-mike, inmepakmueHuil mapkemune, digital-wapxemune ambient media, crazy
PR, storytelling, inbound marketing, tryvertising, sensitive marketing, identity marketing, shockvertising.

Beryn

Indopmaris e BaxkinBa pyluiiiHa cuia eKOHOMIYHOTO
3pOCTaHHS Ta COLIANbHUX 3MiH. BypXmuBHiA pO3BHUTOK
iHpOpMaLiHUX TEXHOJIOTiH MPU3BIB 10 TOTO, WO B CY-
YacHIH CBITOBIH €KOHOMILll iH(OpPMAaIisl CTana KIIOYOBHM
HNOHATTSAM. YCHIIIHUE PO3BUTOK Mepexi IHTepHeT Ta
OypXJIMBe 3pOCTaHHS €JNEKTPOHHOI KOMepLil B YeproBuit
pa3 moBenu, mo iHGOPMAIIHHUI CEKTOp CKOHOMIKH, Ha
IaHUHd MOMEHT € HaiOLIbLI JUHAMIYHMM Ta HAHOLIbII
MPHOYTKOBUM.

I'mobanbHI TeHAEHIIT A0 MBUAKICHOTO OOMiHY iH(O-
pMalli€l0 CHPHUSIOTh 30UIBIICHHIO OOCSTIB MIKHAPOIHOT
€JIEKTPOHHOI KoMeplii. ¥ cy4acHOMY ITUHAMIYHOMY Map-
KETHHIOBOMY CEPEJIOBHILI BaXIHUBO OCIIIPKYBaTH 0CO0-
JIUBOCTI MOBEIHKU CIIOYKHUBAYa, BUSBIISIOUU HOTO BipTya-
JbHI 1H(OpMauiliHI 3BUYKH, NPU KOPHUCTYBaHHI e-shop.
BB rno6Ganizauii Ha 3MiHy BUMOr 110 (QOpMYBaHHS
KOHKYPEHTHUX I€peBar BHCOKOTEXHOJIOTTYHMX IiJIIpH-
€MCTB TIPUBEPTAE OCOOJHMBY yBary A0 3alpOBaKEHHS
CYy4acHMX pEJEBaHTHUX IHCTPYMEHTIB IHTEPaKTHBHOI'O
MapKETHHTY.

B ymoBax mepeHacudeHHs iH)OPMAIIIHOTO TIPOCTOPY
CIIOXKMBA4 CTOMHUBCS BiJl CTAaHIAPTHHUX PEKIAMHHUX IOBi-
JOMJICHb, CXOXKHX OIMH Ha OJHOTO, SIKi 4aCTO BHKJIMKA-
10Th po3aparyBanHs. HeedextiBHuME OyBarOTh 1 3aHAATO
KpEaTHBHI MPOMO3HULii, 32 SKUMU HEe BHAHO BXKE CaMOro
npoaykTy. TakuM YMHOM, BCE YacTille Mae Micle CUTya-
1is, KOJIM Hi MUJILHOHHI OFOJKETH, Hi HE3BUYAWHI peKya-
MOHOCIT B)K€ HE B 3MO031 HNPOOHMTH JIOPOTY 110 CBiIOMOCTI
iH(pOpMaLiHHO-CTOMIIEHOTO CHIOXKHBAYa.

Ananiz ocmannix docniodicensv i nyonikayiu. AxTya-
JBHICTH AAHOTO MOCTIKEHHS 3HAXOIHWTH CBOE BimoOpa-
KEHHS Yy YHCICHHUX HAyKOBHX INpalsiX YKPAiHCHKHX 1
3apyOiKHUX BUCHUX. Te€OpeTHUHI MPUHIUIH Ta IPAKTHY-
HI aCMeKTH 3aCTOCYBaHHS MapKETHHI-MIKCy OyJH pO3r-
nsHyTi B poborax C. TapkaBenko, JI. denynosoi,
H. Byrenko, I'. A3soeBa, A. Crapocrinoi, T. Ilpumax,
H. Bopnena, 1. KatitoHa, Tomro.

Dopmynroeanns yinei cmammi TOJSTAE B JTOCIIHKEH-
Hi JIOPEYHOCTI BIPOBA/DKECHHS Ta 3aCTOCYBaHHS IHHOBa-
uiitaux iHcTpyMmeHTiB digital MapKeTHHTY, BUCBITICHHS 1X
repeBar Ta HeJOJMIKiB y MOPIBHAHHI 3 TPaAUIIHHUM Kila-
CHYHHMM HaOOPOM KOMIUIEKCY MapKETHHTY.

Pe3yabTaTH Ta iX 00roBOpeHH

VY vac nudpoBHX KOMyHIKAIliii B rII00aIbHOMY IIPOC-
TOpI PUHKOBA CHTYyallisl HACTIIBKH CTPIMKO 3MIiHFOETHCS,
10 B&)KKO HE MOTOAMUTHCH, LIO IIE 3 JECATOK POKIB TOMY
npo Takuil HanpsM sk digital-mMapkeTHHT y Halii gepxa-
Bi Maiie HIXTO HIYOro He 4yB, 1 HaBiTh OilblIe TOTO, —

JIesIKl MAPUEMIN W JOCi BiIIAIOTh IepeBary OrojomieH-
HSIM y Ta3eTax Ta KypHayax, a He KOHTEKCTHII peKiami.

Digital-mapketunr (ubpoBUii MapKEeTHHI) — 3arajb-
HUA TEepMiH, KUl BHKOPUCTOBYIOTH JUIsSi HO3HAYCHHS
IHTEPaKTUBHOTO MAPKETUHTY TOBApiB 1 MOCIYT, IO BUKO-
PHUCTOBYE IHU(PPOBI TEXHOJIOTIT I 3aTy4eHHs MOTCHIIIN-
HUX KJIEHTIB 1 yTPUMAaHHA iX K CroXKuBaviB. [ 070BHUMHU
3aBaHHSIMU I(PPOBOTO MAPKETHHTY € IPOCYBAHHS Ope-
HAY i 30UThIIICHHS 30YTY 32 JOMOMOTOK Pi3HUX METOMMK.
Hudpouit MapkeTHHI BKJIOYae B ceOe BEIHMKHIA BHOIp
MapKETHHTOBHX TAKTHK 3 MPOCYBAaHHS TOBApiB, MOCIYT 1
OpeHmiB. KpiM MOOUTBHHX TEXHOJIOTIH, TpaTUIlifHIX
TenebaueHHs 1 pamio Meroad nu(POBOr0 MApKETHHIY
BUKOPUCTOBYIOTb MEPEXKY [HTEpHET SIK OCHOBHUH KOMY-
HiKalidHui nocepeanuk. Digital-mapkeTuHr chorozHi
SBJIsIE COOOI0 BIUIMBOBY cepy, i HEMAE iHILIOrO TaKOro
TPEHIy, SIKUil OU BIUTMBAB Ha CBIT Oi3HECY Tak MIBUAKO i
MOTYXHO, SIK LU(PPOBI TexHOOTri1. SK 1 Oynb-aKkuil iHIHMN
BUJI MAPKETHHTY, U(DPOBUI MAPKETHHT JJONIOMArae J10Cs-
raTH MaKCHMAJIBHOTO PE3YJIbTATy ONTUMAIBHHM CIIOCO-
60oM, TOOTO 1ae 3MOTY €KOHOMHUTH TI'pOIIi, YHHKATH 3ai-
BUX HEe(DEKTHBHHX BUTPAT.

[IpaBunbHE BHUKOPUCTAHHS IU(PPOBHX IHCTPYMEHTIB
MapKETHHTY JIO3BOJISE 3/1MCHIOBATH KOMILIEKCHE MPOCY-
BaHHS OpeHJa KOMIaHii Ta T MPOAYKTIB 1 MOCIYT B I(U-
POBOMY CEpeOBHILli, BKJIIOYAIOUHM CII0KUBAYIB, a TaKOX
od1aifH CIIOKHUBAYiB.

Jlume He3HayHMH BIACOTOK MINPHEMINB 3HAE TIPO
HOBI PEBOJIIOLIIHI IHCTPYMEHTH MapKEeTHHTY, — 1 30BCIM
MaJIo XTO HaBaXKY€ThCsI MEPINUM iX cripoOyBaTH. | mapem-
HO, aJDKe BOJIOAITH iH(OpMAIli€ro 1 BTUTIOBATH ii B Iil —
0Ch 10 HalBaxumBinie. ['o0BHA MeTa OyIb SKOTO BUPO-
OHHKA — OTPUMATH KOHKPETHUI pe3ysbTar, a came MpH-
OyTok. B cyuacHy epy iHHOBaIlifHIX TEXHOJOTiH Ta Tpo-
[BITAaHHA €JIEKTPOHHOI KOMEPIIil TS 3pOCTaHHS Ta 3JbO-
Ty MOTPIOHO HABYUTHCS 3aCTOCOBYBATH HOBI IHCTpYMEH-
TH MapKeTHHTY Ta TOBHICTIO MMepe3aBaHTaXUTH CBIi 013-
Hec.

Cy0’exTaM pUHKY 3aJUlsl BIDKMBAHHS HEOOXIMHO Ha-
BUYUTHCH aJaITOBYBATH CBOI O13HEC-TIPOIIECH ITiJ] MiHJIHBI
yMOBH cepeioBuina. HalOimbimux ycIixiB JOCATHE TOH,
XTO MPABIWIBHO CIIPOTHO3YE HANIPSM BEKTOpA EKOHOMIKH 1
OyJe 3aCTOCOBYBAaTH aJCKBaTHI Ta BHIICPE/DKAJIbHI TEX-
HOJIOTii MAPKETUHTY.

Komruieke MapKeTHHTY — e CYKYITHICTh MapKETHHIO-
BUX IHCTPYMEHTIB i METOIiB, IO BHKOPHUCTOBYIOTHCS
MIAMPUEMCTBOM JIJIsl JOCSITHEHHSI HOTO PHHKOBHX IIJICH.
VY KOMIUIEKC MapKETHHTY BXOIATh YCI 3aX0/IH, SIKi 3ampo-
BaJDKy€ TMIiANPUEMCTBO JJIsi CTBOPEHHS W aKTHBIi3allii
MONUTY Ha cBili ToBap. ['0loBHA MeTa PO3pOOKH TAKOTO
KOMIUIEKCY — 3a0e3IeueHHs] CTIHKMX KOHKYPEHTHHX Iie-
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peBar IigNPHEMCTBA Ta 3aBOIOBAHHA MIIHHX PHHKOBHX
TIO3UIIIH.

IcropuyHO, NEpHIMM BUHUK TEPMIH “MapKETHHT-MIiKC”
(Bin aHTilichKOrO CiioBa “mix”, 110 O3HAyYae “3MiNryBa-
TH”), 3anponoHoBanuii 1953 poky Hinom bopueHom,
MIPE3UIEHTOM AMEpPHKAHCHKOI acolianii MapKeTHHTy, Ha
oJHOMY 13 3acimanp wiei acomianii. H. bopaen Bunaiimos
LIeH y3araJbHIOIOYMH TepMiH Ha miJcTaBi npank Jxelimca
Kammitona, skwii 3MiCT IPaKTUIHOT POOOTH MapKeToIora
3BiB JI0 TOEJHAHHS TEBHUX CKJIAJIOBUX €JICMEHTIB (iH-
cTpymeHTiB) (Abramova et al., 2016).

Knacuunumu HabOpOM MapKETHHTOBHX 1HCTPYMEHTIB
BBQ)KA€ETHCS, 3alPOIIOHOBAHMII BIIOMHM MapKeTOJIOIOM
oxepomom MakKapri B 1960 pori MapkeTHHIr-Mike “4P”:
Product — nponykr; Price — mina; Place — micrie, po3mo-
nin; Promotion — npocysanust (puc. 1).

Y 3
O/ 0n0%
Puc. 1. Knacnunwmii Habip KOMIUIEKCY MapKeTUHTY “4P”

3 IUIMHOM Yacy BHXIiJHA iiess MapKETUHTY — Opi€HTa-
1isl HA TIOTPeOU CIOXKMBaya — MPUCTOCOBYBAJIACS IO OCO-
OnMBOCTEH KOHKpETHHX Tamy3eid 1 kpaiH. 3 60-x pokiB
MapKEeTHHIOBI IHCTPYMEHTH IEperiisiianucs, 00yMOBIIIO-
BaJIMCS, JOMOBHIOBAJIUCS Ta YTOUYHIOBAIMCA. Twumizaiis
LUX IHCTPYMEHTIB IpU3BeJa 10 BUCHOBKY IIPO Te€, IO BCi
HOBI IHCTPyMEHTH MapKeTHHTy abo € moaudikariero
Kjacu4Hux “4P”, abo € XapakTepHUCTHKaMH CepeIOBHILA
3acTtocyBaHHA IUX iHCTpyMeHTiB (Oberemok, 2015).

_ Product
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7Ps
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Puc. 2. Mapkeruar-mikc “7P”

Y 1981 p b. Bymc i [Ix. bitHep 3anpononyBanu st
chepu mociyr 30UTBUIMTH KUIBKICTh 0a30BHX €JIEMEHTIB
KOMIUIEKCY MapKeTHHTY JI0 ceMH. B pe3yibraTi KoMmIuieke
MapKEeTUHTY CTaB BKIIOYATH CiM 0a30BHX €JICMCHTIB
“7P”: Product — npoaykr, Price — nina, Promotion — npo-
cyBanHs, Place — wmicue mpogaxy, People — mepconan,
Physical evidence — 37aTHICTh HAaJaTH MOCIYTY, a TAKOK
cepeloBHIle, y SKOMY IOCIyra HaJaeThcs, Process —
crocid HagaHHS MOCyT (puc. 2).

Opmnak, y cydyacHOMY KiGepiHopmMmariiitHoMy Ta Time-
PKOHKYPEHTHOMY Oi3HEC-CepeIoBHII IS 30epeKCHHS
KOHKYPEHTOCIIPOMOKHOCTI IIAMPHEMCTBA HEOOXITHO HE
TUTbKH 30aJJaHCOBYBATH €JEMEHTH KOMIUIekcy “4P” Ta
“7P”, a ¥ Oe3mepepBHO MOCTIKYBATH Ta aHAII3yBaTH
CIIOXKUBAYIB, IPOBOJUTHA MOHITOPHHI 3MIiHU TCHICHIIIN 3
METOI0 BHSBJICHHS IEPIIOYECProBHX MOTPed Ta GopmyBa-
TH cTpaTerii ix 6e3yMOBHOTO 3a710BOJICHHS.

P03BHTOK KOHIIETIIi MAPKETHHTY — BiJl €pU TOBapPHO-
0 BUPOOHUIITBA JI0 €PH JFOJCHKUX CTOCYHKIB — CBITYUTH
po Te, IO B CYYaCHWX yMOBax IIBHIKHX 3MiH, KpiM
PETENBHOTO JOCIIPKEHHSI PUHKY, CTPATEriqHOTO Ta OIe-
PATUBHOIO MapKETHHIOBOT'O [IAHYBAHHSI, CTUMYJIFOBAHHS
30yTy, y Oyab-sIKiii KOMIaHii 3'IBISETHCS T4 BUXOAUTH Ha
nepire Miciie (GYHKIIiS B3aEMOIIT 31 CIIOKMBAYEM Y MEKaAX
BCBOTO MapKeTHHroBoro komiuiekcy. lle mnepenbauae
CHPSIMOBaHICTh MapKETUHIOBOI JisUIBHOCTI KOMMaHii Ha
BCTAHOBJICHHS JOBIOCTPOKOBUX, KOHCTPYKTMBHUX, IIPHU-
BUJICHOBAHMX CTOCYHKIB 3 MOTCHIIIMHUMH KJIIEHTAMH Ta
JIOTIOBHEHHS KJIACHYHOTO KOMIUIEKCy “4P” iHCTpymeHTa-
MM, SIKi BpaXOBYIOTH iHIMBIyanbHi OCOOJIMBOCTI CIIOXKH-
Baua (Fomishyna & Fedorova, 2015).

Hudposa Tpanchopmarist Ta iHHOBAIIi € TepIIOYEp-
TOBHM Ta J[i€BUM IHCTPYMEHTOM BHpIIICHHS CTpaTerid-
HUX 3aBJiaHb Juisi Oi3HeciB ycix piBHIB. J[o He3BHMuaiHUX

MapKETHMHIOBHX  IHCTPYMEHTIB,  MOXXHa  BIJHECTH:
Ambient media, Crazy PR, Storytelling, Inbound
marketing, Tryvertising, Sensitive marketing, Identity

marketing, Shockvertising (puc. 3) (Mozghova, 2013).

1. Ambient media. HectanmaptHa pekiama, sika mpo-
HHUKae B OTOYEHHS LIboBOi aymauropii. [Ipocrime kaxy-
4M, BOHAa BOYJJOBY€ThCSI B IOBCSIKAEHHE JKUTTS, a00 opra-
HIYHO BIHCYETHCS B OQOpMIIEHHS BeO-CTOpiHKM, a ii
3MICT BIAIMOBiA€ HANIOBHEHHIO CTOPIHKH 1 TPaHCIIOE
TIOB1TOMJICHHS OpEHITY.

Ambient Media — ZOCIIIBHO TepeKIagaeThCs, IK 30B-
HIIIHI (HABKOJIMIIHI) 3ac00u MacoBoi iHpopmarii. Tepmin
yrepiie OyB BHKOpUCTaHMW Yy Apyrid mosoBuHi 90-X
pokiB y BenukoOpuranii. ChOro/iHi BiH Mae MaJio 3arajib-
HOTO 13 TpamuIlifHUMHU 3aco0aMu MacoBoi iH(opMaIrii.
Ambient Media HalinpocTine oxapakTepu3yBaTH SIK He-
CTaHAapTHY peKliamy, Yy sIKiii OCHOBHMH akKIEHT 3po0Jie-
HUI Ha pO3MilcHHI. BOHa MOKIIMKaHAa TUBYBATH JIFOJICH,
NIPOHUKATH B IXHE TOBCSKICHHE >XHUTTS, — TYAH, KyAu
TpanuiiitanM media mpocTo HeMae xoxny. Taka pexirama
PO3MIIIY€eThCS HAa CTiHAX Ta HA MaxaxX OyIWHKIB, HA TOTS-
rax i B TPaHCHOPTi, B TOPrOBHUX IEHTpax i KiHOTeaTpax,
Ha MallaHYMKaX, y CKBEpi Ta HA CXOJax, 3arajioM TaM, e
€ BeJuKa KiUTbKicTh Jmroaeit (Ruban, 2018).
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Puc. 3. Mogens Digital-mapkeTHary

Ambient Media nepexuBae IOCUTh BEIUKY TOIYJISP-
HICTB, JI0 sIKOI 0araTo MapKeToJOriB CTaBJIATHCS 3 1M000-
toBanHsM. OcHOBHa cyTb Ambient Media nossrae B To-
My, II0 JaHa pekjiaMa MPOHHMKA€E B Ti MICIIs, e 1i 30BCIM
HE YEKaITh M00AYuTH — II¢ ii OCHOBHA IepeBara. Ake,
JIIOM B CyYacCHOMY CBIiTi HAaBUWJINCS ITHOPYBATH OUIbIIY
YacTHHY KJacu4HOi pexiamu. Ambient Media 3myurye
3BepHYTH Ha cebe yBary. Ambient Media BuIiIA€TECS Ha
TITi iHIIOT peKJIaMH THM, III0 BOHA:

e MpOHUKaE B aTMoc(epy HiTboBOI ayauTopii (pexia-
Ma Ha IiJy1031, Ha py4l Bi3Ka B CylepMapKeTi, Ha py4lli B
aBTOOYCI);

® BiJ]PI3HSETHCS HECTAHIAPTHICTIO, BUCOKHM CTYyIIe-
HEM KpeaTHBHOCTI i HOBU3HOIO, 32 PaXyHOK YOT0 3ally4ae
JI0 ce0e yBary BEJIMKOI KiJIbKOCTI JTFOICH;

e 100pe MifgaeThes MIaHyBaHHIO.

B Ambient Media poOuTbCS CTaBKa HE Ha OXOIUICHHS
BEJIMKOi ayIUTOpii, a Ha SKICHI KOHTaKTH 3 TOTCHIIIHHU-
MH CIIO)KMBadaMHU. Y CBOill opHTiHampHOCTI B Ambient
Media € # Hemomik. Taka pexiaMa MOXKe IIBHAKO IIPOi-
cThes. | Tomi Ha Hel Bxke He OyayTh 3BepTaTH yBary. A
TOMY TYT MOTPiOHA AIWCHO CEPHO3HO MPOJIyMaHa KOHIE-
Mist, o OyJe CIiBBIJHOCHTHCS 3 PEKIAMOBAHUM TOBa-
pom.

2. Crazy PR. Kpeii3i miap — Bix aHMIHCHKOTO ClIOBa
“crazy” — HecaMOBUTHH, XBHIItOt0umii Ta “PR” Bin “public
relations” — 3B’s3kM 3 rpomMajaceKicTio. B ocHoBi Crazy
PR nexath Taki KOMIOHEHTH: KpEaTHB, 10 BIANOBIAAE 32
(axTop 60xeBiIbHOCTI; HmiaTpUMKa 3 60Ky 3MI; opienTa-
Iis Ha IITBOBY ayJUTOpir0 mpoaykry. danmit cmocid PR
BiZIPI3HSETHCS SICKPABOIO TBOPUICTIO, OCKITBKH HOTO 3a-
BIAaHHS — BHUKJIHMKATH 3AWBYBAaHHS, 3aLliKaBHTH, CIIPOBO-
KyBaTu IEBHOIO MIpOI 3a3ApICTh LIIBOBOI ayJIUTOPIi.
Tyt BacHe, Ha3Ba rOBOPUTH cama 3a cede. Jlerka (a iHoai
1 y’Ke Baxkka) O0KEBUIBHICTh TINBKU HAa KOPUCTh. bepith

Oyab-sIKy eKCTpaBaraHTHY €0 1 BIepej, BTUIIOBATH B
KUTTS. ['OJOBHE, HE NEpexXoAuTH Mexi pozymHoro (i
MIPUCTOMHOCTI TEX) 1 MPOCTEKUTH 3a THM, 11100 Crazy PR
OpraHiuyHO BIIMCYBaBCSl B IO3MLIOHYBaHHS HPOIYKTY,
MOCIyr a00 caMoro OpeHy.

Ha nymKky excrepriB, TpamumiiiHi METOOM PEKIJIAMH,
MmapkeTuHry i PR BinmxomsaTs Ha apyruit ruian. CrioxxuBa-
4a choro/HI Tpeba muByBatu. Came 111 00CTaBHHA pOOUTH
texHouorito Crazy PR moctaTHpO eeKTHBHOIO.

[epeBaru Crazy PR: BimHOCHO HHM3BKa IiHA; 3HIKCH-
Hs e()EKTUBHOCTI 3BUYAWHOI pEKIaMH; 3alHATICTD 1 mIepe-
BaHT&)XEHHsI CYCIIbCTBA, Y PE3YJIbTAaTi YOro BCE BaKue
IPUBEPHYTH YBary J0 NpPOAyKTy. BonHouac, rosnosHa
Mmera Crazy PR Ta mMapkeTuHry B3arajii moisirac B TOMY,
1100 CTBOPUTH Tajac JIOBKOJIA NPOJYKTY, a MOTIM, mepe-
BEPILUHUTH BCi OYiKYBaHHS CIIOKHBAYa.

3. Storytelling. 3anoBro g0 mosiBu nepmoro OizHecy
IIiCThMa HaHCHIIBHIIIMMH CJIOBaMH Ha BCIX MOBax Oyuu:
“Jlo3BOJIBTE MEHI PO3IOBICTH BaM OJHY icTopito”. Cropi-

TEUTHT, ab0 pO3IMOBiAb ICTOpPi, — IHCTPYMEHT, SKUH
HaJUXa€, MOTUBYE i, IPUPOIHO, — IIPOJIAE.
Cropitemniar  (Storytelling, “story” — icTopis;

“telling” — posnoBigaru), — 1e crnocib nepenaui iHpopma-
mii 4yepe3 pos3moBimaHHs icTopii. JIromgcTBO 3aliManocs
IIUM BECh 4Yac: Ka3ku, Mi(u, JISTCHIH, TUTITKH, IPYKHI Ta
cimMelHi icTopii.

Cropiteiar OyB BHHaWIeHUI 1 yCHIIIHO BUOPOOY-
BaHUI Ha ocoOmcTtoMy mocBimi JeBimoM ApPMCTpPOHTOM,
TOJIOBOIO MIYKHAPOTHOT KOMIIaHil Armstrong
International. Po3poGuisitoun cBiit merox, JleBix Apmct-
POHT BpaxyBaB BiJOMHI ICHXOJOTigHMHA (pakTop: icTopil
OlTBII BHpa3Hi, 3aXOIUTIOIOYI, IiKaBi Ta JIETIIE acOIlifo-
FOTBCSL 3 OCOOHMCTUM IOCBIIOM, HIX MpaBuiia abo JAUPEK-
TUBH. BOHM Kpallle 3amam’siTOBYIOThCS, IM HaJaloTh 0i-
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JIBIIOTO 3HAYEHHS, BOHU BHKIMKAIOTh OUTBITY TOBIpYy Ta
iX BIUIMB Ha MOBEIHKY JIO/ICH 3HAYHO CHIIBHIIINIA.

4. Inbound marketing. BxiagHuii-mapkeTuHr —
e IPOCYBaHHs CaiTy MiAnpueMcTBa abo TMPOAYKTY
B TIOIIYKOBUX CHCTEMax 3a JONOMOroro Omory i email-
MapKeTHHTY 3a paxyHOK email-po3cuiiok, mikaBoro, Ko-
PHUCHOTO Ta ePEeKTUBHOTO IJISl LIJIHOBOI ayAUTOPii KOHTeE-
HTy. 3BicHO, 0e3 BUBUEHHs NOTpeO miei ayauTopii, He
o0ifitrice. KopuctyBad 3a ZOMOMOTOIO TMOITYKOBHX CHC-
TEM IIyKae PIMIeHHS CBO€i MpoOJIeMH i, 3aliKaBUBIIHUCH
MaTepialaMi Ha II0 TeMmy, (OIyOJiKOBaHWMH paHIIIe B
0J1031 MiAIPUEMCTBA) BUXOAUTD Ha TIPOAABIIS.

CaMme 3Bizcu 1 B3sutaca HasBa “inbound” — BXigHuN
MapKeTHHT (iHOAl HOro Ha3WBalOTh 3AIIy4alOUMM MapKe-
THUHTOM).

Jo inbound-mapkerunry (to6To 10 QyHKUIH, sKi HE
HalnpaBJieHi Oe3nocepesHbO Ha CIIOKMBA4a) BIITHOCSTH
MapKETHHTOBI JOCITIKCHHSI (PHHKIB, CIIO)KUBAYiB, KOH-
KYpEHTIB), aHalli3 KOHKYPEHTHOCHPOMOKHOCTI, I[IHOBY
MIOJIITUKY, TOJITHKY IO3UIIIIOBAaHHA TOBAapiB Ta MiIIpH-
€MCTBA, TIONITHKY YIPaBIiHHS OpeHIOM Ta HEHMIHT (BH-
3HAYCHHS Ha3BU TOBApy).

Inbound-mapkeTHHT 7OOpE MpAIIOE:

° JUIS BUPOOHMKIB 3 JOBIMM ITMKJIOM TIPOJAXY —
KOJIM CIIO’KMBayaM MOTPIOHO YMMalIo yacy, mob 3po3ymi-
TH CYTh 1 BUTOJIY ITPOLIYKTY;

e JUIsl NiJNPUEMCTB, SIKi BABOAATH HA PUHOK HOBUI
MIPOIYKT, XOUyTh COPMYBATH HAa HHOT'O MOIHT, 3apPEKO-
MEHJyBaTH ceOe;

e  JuIs IMIANIPUEMCTB Ha BUCOKOKOHKYPEHTHUX PHH-
Kax, JIe BapTiCTh OTOJIOIIEHb KOHTEKCTHOI peKIIaMH JIyXKe
BHCOKa. B mpomy Bumaaky inbound-MapKeTHHT a€ MOXK-
JUBICTH OTPUMATH LITLOBUH TpadiK 3 MOMIYKOBUX CHCTEM
3 MEHIIMMH BUTPaTaMH.

CTBOpeHHS SIKICHOTO KOHTEHTY 3a BCiMa IpaBHWIAMU
inbound-MapKeTHHT'Y — MpOLIEC JOBIUi, TPYAOMICTKHUH i
KJIOMITKHUH, aJie pe3yybTaT TOro BapTHH.

5. Tryvertising. TpaiiBeptaiizunr (“try” — mpoOyBaTh)
— 116 HOBUI TpeHJ y peKiami i mpocyBaHHI TOBapiB, 11O
BUPOOHVKH TOBApiB MOPSI 3 pUTEHIIEpaMU MOXKYTb BUKO-
pHUCTOBYBaTH Ha cBO€ Onaro i Ha Oiaro mokynus. [lepn
HDK KYIHUTH LIOCh, TOTEHIIHHUN CHOXKHMBA4 MOXKE MO3Ha-
HOMHTHCS 3 TOBAPOM OJIMKUE, HAPHUKIIAL, — CIIPOOYBaTH
BHYABHUTU CiK 3 OpPTaHiYHUX (PYKTIB Ta OBOUIB, B3SATH
aBTOMOOLTh Ha TeCT-IpaiiB, HAHECTH KpareibKy mapdy-
MIB Ha LIKIPY 1 BIUYTH, SIK PO3KPHETHCS apOMaT, TOLIO.
CrnioxuBadi OLJIbIIE HE X0UYTh KYIIYBAaTH «KOTa B MIIIKY».
Jo Toro ’x, Takuii MapKeTMHIOBUI IHCTPYMEHT 3HAYHO
HIBUIIYE JIOSUTbHICTh BIIHOILICHHS /IO CIIOXKHBAya, aJKe
SIKIIO JIFOAWHI HEe TOTpiOeH ToBap, BiH HOro He KyNUTH i
HE BHUTpPATHTh T'POILIi JapeMHO, a JIOBipa O BHUPOOHMKA
3aJMIINTBCA Y OyIb-IKOMY BHIIAJIKY.

6. Sensitive marketing. CeHCUTUBHICTb — XapakTep-
Ha 0COOJIMBICTh JIIOAWHH, KA TPOSIBIIETHCS B ITiBHUIIE-
Hifl 9yTIMBOCTI 10 MOIH, 0 BiAOYBAIOTHCA 3 HEIO, TOOTO
eMOIliffHa Yy TJINBICTb.

SKI0 HAaBYMTHCS BIUTMBATH HA BCi IT'SITh OPTaHIB IO-
YYyTTiB CIIO)KMBada — MOXXHA OTPUMAaTH IMOTPiOHUE pe-
3ynpraT. Hacmpasni, 3 M iHCTpYMEHTOM JIOAWHA 3Y-
CTpIUaE€ThCSl BCIOAM TPAKTU4HO MoAHsA. HeHas'siznuea
My3HKa B KaB'SIpHSX Ta MarasuHax (IIBHIKa abo MOBijIbHA

— B 3QJISKHOCTI BiJl TOTO, SIK BIACHUKH XOUYTh KepPyBaTH
MOBE/IHKOI BiJIBiyBauiB), 3amax CBDKOI BHIIYKH B Cy-
nepMapkerTi, o 30UIbIIye MpojAaXi Maike Ha TPETHHY,
KOJILOPOBA I'aMa yNaKOBKH Ta HaBITh JU3aliH JOTOTHUILY —
BCE L€ ITPUKJIIaI CECHCUTUBHOTO MapKETHHTY .

B igeani, MapkeTHHT NOBUHEH BIUIMBATH HA LIICTH Op-
rafiB nouyttiB Jrogunau. lllocte — e modyTTs rymopy,
aJDKe JIOBEICHO, KOJM JIIOAWHA CMIETHCS, BOHA JIETIIE
PO3ITyHYa€ETHCS 3 TPOLIMMA.

7. Identity marketing. Tpamnserbcs, mo OpeHIH 31
CXO0KOI0 I[ITHOBOIO ayTUTOPI€I0 BUOYAOBYIOTh MAPKETHHT
TaK, 1[0 CaMi CTAI0Th CXOXKMMH OJHH Ha ofgHoro. Tyt Ha
JoroMory npuxonuth came identity marketing — mapke-
THHT, 3aCHOBaHUN Ha 0co0IMBOCTIX Openay. CyTh HOro
NoJIsira€ B HACTYITHOMY: MOTPIOHO IOKa3yBaTH CIIOKUBaA-
YaM CBOIO YHIKQJIBHICTh Ta €KCKJIIO3MBHICTH CBOET TOpPO-
JTYKIIii.

8. Shockvertising. TepMiH NOXOIUTH Bif IBOX CIIB —
“shock” (mok) 1 “advertising” (peknama). Bce Herunose,
HETPUCTOIHE, HAMOLIBII WIOKYyroUe, HaHCTpaXiTJIHBIIIe,
10 BUKJIMKAE TIOJWB i 00ypeHHS — IIe 1 € MPUKIIa] peKia-
MH, SIKa ILOKYE.

[HCTpYMEHT BHKIIIOYHO U CMUIMBUX MiIPHEMIIIB.
KopucryBatucss HUM mOTpiOHO Iyxe 00eperHo, mpopa-
XOBYBATH MOXJIMBY PEaKILil0 ayJuTOpii Ta OyTH rOTOBHM
JIO TOTO, IO HENPaBUJILHO CKOPHCTABIINCH HUM — YacTH-
Ha JII0JIed MOXKe BiJMOBHUTHUCS BiJ MPOJYKTIB ab0 mociyr
KOMIIaHii.

Hepinko Benwki BUTpaTH Ha MapKETHHIOBY Mislb-
HICTh He 3a0e3leduyloTh OYiKyBaHMX pe3ynbTaTiB. lle
MOXe OyTH HAaclliIKOM Hee()EeKTUBHOTO aHalli3y KOMIIJIEK-
cy MapkeTuHTy. HeBpaxyBaHHs B3a€MO3B'SI3KiB MiX HOTO
€IeMEHTAMH Ta HeMPaBWIBHO MiNiOpaHUl KOMIUIEKC
IHCTPYMEHTIB MPHU3BOASATH 10 HEPAI[IOHAILHOTO BUKOPHUC-
TaHHS KOIITIB.

BucHoBkn

MapKeTuHr — 11e He IPOCTO MOJHE CJIOBO YHM TPEHI.
SIkicHa MapKeTMHroBa CTpaTeris, NPaBWIBHUN miA0ip
MapKeTHHTOBHX 1HCTPYMEHTIB, IOCIHI/DKEHHS DPEKIaMHOI
AKTHBHOCTI, a TaKOX Oe3rocepeiHs OpieHTallis Ha IOTpe-
Om croxuBaua, — 3a0e3nedyroTh Oi3HeCy HeoOXiTHMIA
MOTIK KITIEHTIB.

Hudposuit MapkeTHHT IO MPaBy MOKHA Ha3BaTH Hay-
KOBOIO KOHIICIILII€I0, SIKa BUBYAE MPOLECH, 1[0 BIIMBAIOTh
Ha PEAKII0 CIIOKHUBAYiB Mg ai€r0 nudpoBUX Media Ta
CIIpHAE KPallOMy BUKOPHUCTAHHIO BCIX MOMJIMBOCTEH VIS
BUMIpIOBaHHS €(EKTHBHOCTI Ta ONTHUMI3alii MapKEeTHH-
rOBOI IisUIbHOCTI.

Iepexin Ha 1udpoBuii hopMaT BILTUBAE HA BCI aCIeK-
TH MapKeTHHTY, BKIJIIOYAIOYM YNpaBiiHHA iMimkeM. Yac,
KOJIM MapKeTOJIOTH MOTJIM KOHTPOJIIOBATH IMI/K KOMIIa-
Hil, MUHYB. |, K TpagumiiHi Melia MOCTYNarOThCSA T0PO-
TOI0 HOBHM MeJia, TaK i KOMIIaHii IOBUHHI IEPEHTH Bif
kepoBaHoro PR o mudpoBoro BrmuBy. @axiBili 3 Mapke-
TUHTY, sIKI OaXaroTh WTH B HOTY 3 4acoM 1 morpebamu
PHUHKY, ITOBHHHI 3a0yTH MpO CTapi METOON BUMIipIOBaHb,
aHaJi3y Ta MMOYaTH BUKOPUCTOBYBATH IEPEIOBI TEXHOIO-
T, 10 TPaLOIOTh Y PEKHMI PEAILHOTO Yacy.
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