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BCTYII

JlaHuii 301pHUK TEKCTIB Ta 3aBAaHb MPU3HAYEHUH IS CTYJIEHTIB 5 Kypcy
nenHoi ¢popmu HaBuaHHs crnenianbHocTe 7.07010101 —pancnopTHi cuctemMu»,
7.07010104 — @pranizarisi 1 peryiroBaHHs J0pokHBOTO pyxy», 7.07010102 —
«Oprasi3aiiis mepeBe3eHb 1 YIPaBIIiHHS Ha TPAHCIIOPTI») 3 METOIO BIOCKOHAJICHHS
1 PO3BUTKY 3HaHb, HABUYOK 1 BMIHb 3 aHTJIIMCHKOT MOBH 3a JIAaHOKO CHEIIAJIbHICTIO.

OcHOBHa MeTa MOJSTa€ B TOMY, 100 BIAMOBIJHO O BUMOI IpOrpamMu 3
1HO3€MHUX MOB HaBYUTH CTYACHTIB CAMOCTIHHO YMTATH 1 IEPEKIIaaTH JITEpaTypy
3a (¢axoMm, poOMTH aJeKBaTHHI MEpeKsa] aHTJIOMOBHOI JiTepaTrypu. TekcTu 1
3aBlaHHS YKJIQJ€HI 13 YypaxyBaHHAM OCHOBHHX JUAAKTHYHUX TMPUHLHUIIIB.
OCHOBHMMHM KpUTEPISIMU IIpU BHOOP1 TEKCTOBOTO MaTepiaily Ta 3aBAaHb Oyna iHoro
iHpopMaTHMBHA Ta Mi3HaBaJbHA I[IHHICTh. ['pamMaTWyHi 3aBHaHHS CIPSMOBaHI Ha
3aKpIIJIEHHS TPaMaTHYHOTO Marepianxy, HeOOXiTHOTO Uil YUTaHHsS AaHTJIOMOBHOI
JiTepaTypy Ta pO3BUTKY HABUYOK TOBOPIHHS.

UNIT 1

Work at the vocabulary
Find the sentences with these words in the tednd translate them into
Russian

1. comprise BKJIIOYATh, COACPKATh

2. divide JICTATH HA

3. associate accouupoBaTh(cs), CBSI3bIBATH(Cs)

4. ensure o0ecrieunBaTh, rapaHTUPOBATh, CTPAXOBATh
5. insurance CTpaxoBKa, CTPaXOBaHHE

6. perform BBINOJIHATh, COBEPIIATH

7. carriage IepeBO3Ka

8. lease apeH/a, c1aya BHaeM, CJICIIKHA apeH/IbI

9. charter (dbpaxToBaTh, YapTep, YapTEP-NapTUI
10distributorship pojiaka ToBapa, MPOU3BEACHHOIO APYTUM
11deal CIIEJIKA, COTJIAILIEHUE

12 turnkey KOHTPAKT Ha YCJIOBHUAX MO/ KITHOY

Read the text and do the exercises after it
COMMERCIAL ACTIVITIES AND TYPES OF CONTRACTS

Foreign trade comprises three main activities: mnpg (i.e. buying goods from
foreign Sellers), exporting (i.e. selling goodsdeeign Buyers) and re-exporting (i.e.
buying goods from foreign Sellers and selling theanforeign Buyers without
processing in one’s own country).



All commercial activities in foreign trade may bevided into basic ones
associated with the conclusion of foreign traddrewots for the exchange of goods and
auxiliary ones ensuring their successful perforraane. associated with carriage of
goods, their insurance, banking operations, asasgllustoms and other activities.

There may be about 10 or more auxiliary operatiormse basic. In international
trade contracts of sale, contracts for construconk and lease are most frequent
among a variety of basic deals. Contracts of salede turnkey contracts and large-
scale contracts on a compensation basis. There aisay be barter deals and
compensatory deals.

Licence agreements stand apart from all the abonveacts because they do not
deal with selling and buying physical goods buhwite sale and purchase of ideas,
scientific-technical knowledge in the form of lices, patents and know-how. As a rule
there are practically no standard licence agreemEath licence agreement is more or
less unique, i.e. has its own specific individuredracteristics.

To ensure the fulfillment of the above basic cattrauccessfully and profitably,
a number of auxiliary agreements (contracts) areet@oncluded: Marine Insurance
Policies or Certificates, Charter Parties, Agenay Bistributorship agreements and so
on.

Apart from marketing carried on regularly by spkaomrketing departments at
manufacturing works or branch ministries, whichpeadlan foreign trade, foreign trade
activities proper comprise several stages:

1) market research work

2) choosing proper methods of trade on this particuarket

3) planning the foreign trade operation

4) carrying on a publicity campaign

5) preparation and conclusion of a contract of sath wiforeign counterpart
6) fulfillment of contract obligations

Understanding what you have read
Read the statements and decide if they are true dalse

All licence agreements do not differ.

Distributorship agreement is the only auxiliary egment which is to be

concluded.

3. All commercial activities in foreign trade may beided into basic ones and
auxiliary ones.

4. Foreign trade comprises two main activities: expgrand re-exporting.

5. Contracts of sale include turnkey contracts andeacale contracts on a

compensation basis.

N =

Fill the gaps with the words given below.

Fulfillment, turnkey, performed, deal with, carryig on
The conclusion of foreign trade contracts is __or tlie exchange of goods.
Foreign trade activities comprise such stages akanheesearch work,
planning the foreign trade operation, a puplmampaign and others.

N =
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3. Licence agreements the sale and purchasead,idcientific-technical
knowledge in the form of licences, patents and kinow.

4. Contracts of sale include contracts anektaogle contracts on a
compensation basis.
5. of contract obligations is consideredetote of the stages of

foreign trade activities.

Write an abstract of the text completing the senteces and paying
attention to the italicized structures
1. The texts entitled
2. Itis devotedto
3. Foreign trades known to comprise three main activities:
4.  Such commercial activities in foreign trade as are
mentionedin the text.
Licence agreementse describedin the text as dealing with
6. Special attention is paid tothe stages of

o

UNIT 2

Work at the vocabulary
Find the sentences with these words in the text anmlanslate them into
Russian

1. make out COCTABJIATh, BHICTABJIATh, BHITUCHIBATH
2. volume o0wveM (pus.), BeauunHa, pasmMep
3. value IICHHOCTh, CTOUMOCTh

4. marking MapKUPOBKa

5. shipment HOrpy3Ka, OTIpy3Ka, OTIpaBKa
6. damage MOBPEKICHHE, yIIEepO

7. force majeure HETPeo0uMast CHJia

8. contingency HETMPEABUANMOE 0OCTOATEIHLCTBO
9. arbitration apOuTpax

10.provision cHaOxeHue, odecrieyeHne
11.appendix MIPUIIOKEHUE, TOTIOTHCHHE

12 obligation 00s13aTETBCTBO

Read the text and do the exercises after it
THE MAIN CHARACTERISTICS OF THE CONTRACT OF SALE

A written contract of sale is made out in the farf@ document signed both
by the Buyers and the Sellers.

When there is no necessity of introducing speeiaih$ and conditions into the
contract of sale standard forms of contracts coinigithe following clauses are used:

6



Naming (definition) of the Parties

Subject of the contract and volume of delivery

Prices and the total value (amount) of the conffiactuding terms of
delivery)

Time (dates) of delivery

Terms of payment

Transportation of goods (packing and marking, skipth
The Sellers’ guarantees (the quality of the goods)
Sanctions and compensation for damage

. Insurance

10. Force major circumstances

11. Arbitration

12. General provisions

Also, there may be standard General Conditionsiwfoom an integral part of
the contract and are either printed on the resitecof the contract or at the foot of the
face of the contract or attached to it.

In the case of a contract for sophisticated machiamed equipment there may be
other clauses: technical conditions, test and atgpe conditions, requirements to
technical documentation, supervision of erection g@otting the machinery into
operation, and sending specialists for the purgcaaing of the Buyers’ specialist, the
Sellers’ obligations for technical servicing and tike. These clauses may be included
in the contract itself or in the Appendices toghatract which are an integral part of it.

When detailed special terms and conditions aredaotred into the contract or
the agreement, it is customary to draw up an iddali contract or agreement in each
particular case (e.g. a turnkey contract, a licaigreement).

W

©ooNOOA

Understanding what you have read
Read the statements and decide if they are true dalse

1. A written contract of sale is made out in the farfra document signed by the

Buyers.

Sanctions and compensation for damage is one aldlises of a contract.

Force major circumstances are not taken into adcadnen discussing a

contract.

4. When detailed special terms and conditions arediniced into the contract or
the agreement, it is customary to draw up an iddia contract.

5. There are no standard General Conditions which fannmtegral part of the
contract.

W N

Fill the gaps with the words given below.
Appendices, made out, marking, insurance, requiremts
1. A written contract of sale is in the fasfma document signed by
the Buyers and the Sellers.
2. Different clauses may be included in the contraiseli or in the
to the contract which are an integadlqf it.

7



3. Such clauses as arbitration, terms of payment and may be included
into the contract.

4. Technical, test and inspection conditions, to technical
documentation are usually considered in the caseaotontract for
sophisticated machinery and equipment.

5. Transportation of goods (packing and pnsént) is an integral
clause of many contracts.

Write an abstract of the text completing the senteces and paying
attention to the italicized structures

The textis entitled

It is dedicated to

A written contracts known to bemade out

It is stressed in the text thatwhen there is no necessity of introducing
Such clauses of the contract as naming, and other@re
mentioned in the text.

Other clauses necessary in the case of are alsodescribedin

the text.

arLOME

o

UNIT 3

Work at the vocabulary
Find the sentences with these words in the text anmlanslate them into
Russian

1. fee oriata, coop

2. competitive KOHKYPEHTHBIH, KOHKYPEHTOCIIOCOOHBIN
3. custom oObIuaii, pexum, MpaKkTUKa
4. avoid n30eraTh, YKIOHATHCS

5. circulation oOpamenue (ToBapa, IeHer)
6. advertising pekiama, peKJIaMHUpOBaHUE
7. promotion COJICUCTBUE, MPOJABUKEHUE
8. supply NPEIIOKEHUE

9. demand crpoc

10.0over-production HIEPENPOU3BOJICTBO

11 benefit BBIF0/1a, IPUOBLIHL
12.media cpeacTBa

Read the text and do the exercises after it
MARKETING METHODS AND ADVERTISING

Before selling the goods, you must do a lot of reanky research first.
The information needed can be obtained from tragmesentations, from trade
associations and trade journals or from speciatipegultant companies (who will do a
professional market research job for you for a fee)

8



The information you are interested in is if theseany demand for your goods,
what the market potential is, what sort of cometityou will meet, i.e. how the price
of your goods compares with other competitive petgluncluding those produced
locally, local conditions and preference, locatling customs and habits, what seasonal
factors should be taken into account and the like.

But in general marketing covers not only markeg¢aesh, but also planning the
selection (assortment) of goods, and consequdrgiptoduction itself, price policy,
advertising and promotion of sales, controllinggakes and post-sales servicing.

So marketing is a system of running all the busiraesivities of a company in
respect of coordinating supply and demand for tbedg produced. Originally
marketing was meant to help avoid over-producticsivanced capitalist countries.

Marketing may also enable to coordinate produciod goods circulation for
the purpose of using all the resources for thefti@igoeople and for covering in the
best possible way all their needs.

Advertising is an important means of promoting teods that are being
produced already as well as new lines in busifiésse are specialized firms dealing
with advertising. Different kinds of mass media ¥, Tadio, newspapers, cinema,
journals, magazines, posters, - are used for aglagrgoods. Special leaflets, booklets
and other printed matter about the goods may béspatl for the same purpose.
Participation in fairs and exhibitions helps proenaiur goods as well. Special
advertising conferences may be held. The choiceanfia for advertising depends on
the kind of goods and on the local conditions amopfe’s habits: sometimes TV and
radio ads are best, in other cases it may be foadeals or leaflets distributed among
potential buyers.

Understanding what you have read
Read the statements and choose the best answer (A6 complete the
sentences.

1. Before selling the goods, you must
A have a written contract
B do a lot of marketing research
C speak to the Buyer

2. The information can be obtained from
A a system of running all the business activities
B promoting the goods
C trade representations, from trade associationgradd journals or from
specialized consultant companies

3. Advertising is an important means of
A dealing with advertising
B participation in fairs and exhibitions
C promoting the goods




4.

5.

Originally marketing was meant to
A help avoid over-production in advanced capit@iaintries
B promote the goods
C control the sales and post-sales servicing

In general marketing covers
A participation in fairs and exhibitions
B market research, the selection of goods, the ptaduitself, price policy,

advertising and promotion of sales, controlling shé&s and post-sales servicing

Hw

C trade representations, from trade associationgradd journals or from
specialized consultant companies

Fill the gaps with the words given below.

Circulation, supply, advertising, fee, media
All the business activities of a company in respéaoordinating
and demand for the goods produced are includednatieting.
Different leaflets, booklets and other printed matbout the goods may be
published for :
A professional market research job can be dongdorfor a
Marketing may also enable to coordinate productiot goods
for the purpose of using all the resources forbdeefit of people.
The choice of for advertising dependsherkind of goods and on
the local conditions and people’s habits.

Write an abstract of the text completing the senteces and paying

attention to the italicized structures

N>R WNE

The problems of have been describedh the text.
It has been pointed out in the texthat before selling the goods
The information needed expected tde obtained
Much attention is paid to
It is known to cover
Marketingis consideredto be a system

Advertisingis describedin the text

Such kinds of mass media as , _used for
advertising goodare mentionedin the text.

10



UNIT 4

Work at the vocabulary
Find the sentences with these words in the text anlanslate them into
Russian

1. carry on COBEpIIIATh, BECTH, TPOOJIKATh

2. middleman MOCPETHUK

3. joint oOIIniA, COBMECTHBIH, aKITMOHEPHBIN
4. set up CO3/1aBaTh, yUPEKIATh

5. dealin 3aHUMAThCS YeM-TH00, TOPTOBATh

6. joint-stock company aKIMOHEPHOE 0OIIEeCTBO

7. fluctuation KoJieOaHue, HEYCTOMYHBOCTh

8. warehouse cKkJ1a] (TOBapHbIiA)

9. facilities 00opym0BaHue, CPEACTBA OOCITYKHBAHHMS
10.sort out paccopTupoBaTh, OTOMpPATh

11 network CeTh

12 delivery JIOCTaBKa

Read the text and do the exercises after it
METHODS OF FOREIGN TRADE

Foreign trade may be successfully carried on thiougldlemen:

1) through associations and firms of the Ministry oféign Economic Relations
2) through foreign agency firms and
3) through joint companies abroad. Apart from thisigty be carried on at

Commodity Exchanges, at auctions, fairs and bydend

Nowadays in accordance with the policy of restmiety more and more
manufacturing enterprises have the right to sigmraots with foreign companies direct
through their own import-export departments. Ajemt enterprises are being set up to
manufacture products for sale in different coustrie

Manufacturers may choose to deal in their goodsudir intermediaries. It often
depends on the kind of merchandise and marketalail

When new markets are to be gained, it may be aalyaniis to use the services of
foreign agents who have a long experience of tgadimd know the markets in their
countries better.

The manufacturing works may set up joint-stock cammgs in foreign countries
and deal in their goods through them. The advastafjéis method of trade are the
following:

1) They know the market and market fluctuations better

2) They have their own warehouses in their countries.

3) They may always have the goods and spare partsak.s

4) They often have facilities to process the goodstadally if necessary, to
sort them out and pack.

11



5) They have a wide well-established marketing network

Commodity Exchanges deal in raw materials and stames of produce, such as
cotton, wheat, vegetable oils, etc. as these goadsbe accurately graded and the
grades practically remain unchanged every year.

The goods like fur, tea, bristles, spices whosdityuaaries from year to year,
from lot to lot can not be accurately graded arel sold at auctions according to
sample. Horses or other animals are also sold @nghbat auctions.

Trade by tenders is frequently used for constraatiork or for delivery of goods.
General terms and conditions of the future dealasmounced beforehand and the
contract is given to the Suppliers who offeredltveest price and the most favorable
terms.

Understanding what you have read
Read the statements and choose the best answer (AtG complete the
sentences.

1. In accordance with the policy of restructuring
A the goods like fur, tea, bristles, spices are ablluctions
B the manufacturing works may set up joint-stock pames
C manufacturing enterprises have the right to smrtracts with foreign
companies

2.  When new markets are to be gained
A horses are sold and bought at auctions
B they have their own warehouses
C it may be advantageous to use the services afjfoegyents

3. Commodity Exchanges deal in
A market fluctuations
B raw materials and some items of produce
C conditions of the future deal

4. Trade by tenders is frequently used for
A construction work or for delivery of goods
B joint-stock companies
C the goods like fur, tea, bristles

5. Animals are usually sold at
A Commodity Exchanges
B auctions
C their own warehouses

Fill the gaps with the words given below.

Auctions, Joint-stock companies, trading, middlemegraded

may be set up by the manufagtworks.

Fur, tea, bristles, spices whose quality variesifyear to year, from lot to lot
can not be accurately graded and are sold at

N =

12



Foreign trade may be successfully carried on thmoug

Foreign agents have a long experience of and know the markets
in their countries better.

5. Cotton, wheat, vegetable oils, can be accurately and the grades
practically remain unchanged every year.

How

Write an abstract of the text completing the senteces and paying
attention to the italicized structures

1. The texts entitled :

2. The issues of have been considereth the text.

3. It is stressed in the textthat foreign trade may be successfully carried on

through

Manufacturing enterprlse&re known to have the right to :

The services of foreign agents who have are

expected tobe used when

6. Such advantages of setting up Joint-stock compames are

presentedin the text.

Commodity Exchangesre describedas dealing in
is also mentionedn the text.

o s

© N

UNIT 5

Work at the vocabulary
Find the sentences with these words in the text anmlanslate them into
Russian

1. remittance IEpeChUIKa, IEPEBO

2. transfer IIEPEBO/I, IEPCUUCIICHHE (ICHEKHBIX CYMM)
3. overcome PEoI0JIeTh

4. fulfillment WCIIOJIHEHUE, BBIIIOJTHEHUE

5. transaction BEICHUE eI, CACIIKA

6. shipping NepeBo3Ka Ipy30B

7. payment for collection JIaTeX B opMe MHKACCO

8. draft TparTTa, MEPEBOAHOIN BEKCEIh

9. discount CKHJIKA

10sight draft TparTa C OIJIATON MO MPeIbABICHUH
11.in advance aBaHcoM (ormiaTa)

12.complete confidence OJIHASl YBEPEHHOCTD, JIOBEPHE

Read the text and do the exercises after it

TERMS OF PAYMENT

Payment in foreign trade may be made in cash arwiedtit. There are different
methods of cash payment:
1. By cheque(but cheques are mostly used for payment in hoaake}.

13



2. By telegraphic or telex transfersor post (mail) remittance which is made
from the Buyers’ bank account to the Sellers’ inadance with the Buyers’
letter or instruction.

3. By letter of credit. The letter of credit is the most frequently usesthod of
cash payment because it is advantageous and dsuthréo the Exporter and
to the Importer though it is more expensive thagnpent by transfer. It
overcomes the gap between delivery and paymengiaed protection to the
Sellers by making the money available for them loa fulfillment of the
transaction and to the Buyers because they knotvpnament will only be
made against shipping documents giving them tleefat the goods.

4. Payment for collectiondoes not give any advantages to the Exporter lsecau
it does not give any guarantee that he will receagment in time or at all.

Most modern business is done on a credit basishwhary be:

1) by drafts — the Exporter credits the Importer which is adageous to the
latter. A draft is an order in writing from a Creafi to a Debtor to pay on
demand or on a named date a certain sum of monaytmpany named on
the Bill, or to the order. It is drawn by the Sedlen the Buyers and is sent
through a bank to the Buyers for acceptance. Tladt direcomes legally
binding when signed and dated by the Buyers diads.

If the exporter wants immediate payment, he cacodist the draft in return
for a cash advance with a bank for a commissiosid®s, he may leave it
with a bank as security for a loan.

There may be two main types of drafts:

Sights Drafts, which are payable on presentation or on acceptand
Term Drafts, which are drawn at various periods and are payath future
date and not immediately they are accepted.

2) in advance( the Importer credits the Exporter, for examphe, ¢ontract may
stipulate a 10 or 15% advance payment, which isuaidgeous to the Sellers).
This method is used when the Buyers are unknowinet&ellers or in the
case of a single isolated transaction or as parbvwibination of methods in a
large-scale (transaction) contract.

3) On an open accountOpen account terms are usually granted by therSelle
to the regular Buyers or customers in whom theeBethave complete
confidence, but sometimes they are granted wheBeHers want to attract
new Buyers then they risk their money for that ekctual payment is made
monthly, quarterly or annually as agreed upon. Tieshod is
disadvantageous for the Exporter, but may be gogain new markets.

Understanding what you have read
Read the statements and choose the best answer (A6 complete the
sentences.

1. Payment in foreign trade is usually made
A in cash
B on credit and in cash
C On an open account

14



2. Modern business is done on a credit basis which mae:
A Payment for collection
B in advance
C by drafts, in advance and on an open account

3. Cash payment may be done
A by letter of credit
B by cheque, by telegraphic transfers, by lettaredlit and for collection
C by drafts

4. The exporter can discount the draft in return for
A a cash advance with a bank for a commission
B open account
C payable at a future date

5. Open account terms are sometimes grantesthen
A the Sellers want to attract new Buyers
B the exporter wants immediate payment
C the Exporter credits the Importer

Fill the gaps with the words given below.
Confidence, payment for collection, remittance, det draft
1. Adraftis an order in writing from a Creditor to a to pay on
demand or on a named date a certain sum of moreegampany named on
the Bill.
2. Open account terms are usually granted by therSetidhe regular Buyers or
customers in whom the Sellers have complete

3. does not give any advantagethe Exporter
because it does not give any guarantee that heeggive payment in time or
at all.

4. Telegraphic or telex transfers or post (mail) is made from the
Buyers’ bank account to the Sellers’.

5. The becomes legally binding when signelddated by the Buyers
on its face.

Write an abstract of the text completing the senteces and paying
attention to the italicized structures

1. have been considereth the text.

2. It is pointed out in the text that payment in foreign trade may be
made :

3.  Such methods of cash payment as are describedin the

text.

Most modern business known to be

Much attention is paid to :

are considered to behe main types of drafts.

o0k
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UNIT 6

Work at the vocabulary
Find the sentences with these words in the text anlanslate them into
Russian

1. stipulate OroBapHBaTh, CTABUTH YCIOBUEM
2. constitute COCTaBJIATh, OBITH COCTABHOMN YaCTBHIO
3. framework OCHOBAa, CTPYKTYpa, paMKH

4. CIF, c.i.f. CTOMMOCTb, CTpaxoBaHue, Pppaxt
5. FOB, f.0.b. cBOOOAHO Ha OOpTYy

6. EXW C 3aBoJIa»

7. parties YYaCTHUKHU, CTOPOHBI

8. freight HepeBoO3Ka rpy3oB, (paxt

9. expenses pacxo/ibl

10.destination IYHKT Ha3HAYCHUS

11.at the disposal B PACIOPSKEHUN

12 entrust nopyuarb, 10BEPAThH

Read the text and do the exercises after it

TERMS OF DELIVERY

The contract of sale stipulates/apart from theablgethe agreement (the goods)/
the price and the terms of delivery (price anddpart clauses), which constitute the
framework of the subsequent agreements on finaniasigrance and transport.

In accordance with the responsibilities of theigaurin respect of the expenses of
delivery and the risks of accidental damage to$s bf the goods there may be various
terms of delivery.

Most frequently used terms of delivery in interoaéll trade are CIF (cost,
insurance, freight) and FOB (free of board).

A c.if. price includes apart from the value of theods the sums paid for
insurance and freight (and all other transportatpenses up to the place of
destination), which an f.o0.b. price does not, theains the latter must be lower than the
former since it only includes the value of the ggddansportation and other expenses
until the goods are on board vessel. On f.o.b.caridterms the Sellers bear the risk of
accidental loss of or damage to the goods untjtioels pass the ship’s rail.

Other terms of delivery that may be used in fordigde are:

1) EXW - free on works, which means delivery of the gofsdm the factory
gates of the Sellers, with all charges thereatidre paid by the Buyers and
the risk of accidental damage to or loss of thedgdo be borne by them

2) FOR = free on rail (FOC = free on car, FOT = free nrcks) which means
that the Sellers pay all charges up to and inclytive placing of the goods on
a railway train. The risk of accidental damage itdogs of the goods passes
when the goods have been entrusted to the carrier.

16



3)

4)

5)

6)

7

FAS = free alongside ship, which means that the Sellens fpr all the
charges up to and including the placing of the goaldngside ship, but does
not pay for loading. The risk passes when the gdwl® been effectively
placed alongside the vessel in the named portipfrant.

CAF = cost and freight, which means that the Sellers dakie to pay for the
cost of transport of the goods to a specified dattn having allowed for
this in their sales price. The risk passes whengibeds have crossed the
ship’s rail at the port of loading.

Ex ship with port of destination indicated which means tteg Sellers pay
for all charges up to and including the placinghe goods at the disposal of
the Buyers on board the vessel at the port of mksbn. The risk passes
accordingly.

Ex quay with port of destination indicated which means thatcompared
with the previous terms, the Sellers pay for uniogdhe goods and the risk
does not pass until the goods are placed on theiqube port of destination.
Free carrier. It is based on the same principles as the old E@Bse, but
there is an important distinction in that the nedsses from the Sellers to the
Buyers at the place where the goods have beenedstivto the contracting
carrier.

Understanding what you have read
Read the statements and choose the best answer (At€ complete the

sentences.

7.

10.

Most frequently used terms of delivery in internatonal trade are

A CIF (cost, insurance, freight) and FOB
B Ex quay and free carrier
C buyers and sellers

The Sellers pay for unloading the goods and the ksdoes not pass until

A the goods are placed on the quay in the port stirtion.
B the Sellers pay for all charges
C the goods pass the ship’s rall

In case of FAS the risk passes when

A the Sellers pay for all charges

B the goods have been effectively placed alongdidevessel in the named
port of shipment.

C there are various terms of delivery

The risk of accidental damage to or loss of the gde passes when

A the parties signed an agreement
B the Sellers pay for unloading
C the goods have been entrusted to the carrier
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11.

Hw

the Sellers bear the risk of acandal loss of or
damage to the goods until the goods pass the shijpzsl.
A On f.0.b. terms
B On f.0.b. and c.i.f. terms
C On c.i.f. terms

Fill the gaps with the words given below.

Carrier, delivery, Free on works, FAS, insurance

The risk of accidental damage to or loss of thedgguasses when the goods

have been entrusted to the

means delivery of the goods from tlotofp gates of the

Sellers, with all charges thereafter to be paidneyBuyers.

The contract of sale stipulates the price andehag of
means that the Sellers pay for all thegelsaup to and mcludlng

the placing of the goods alongside ship, but do¢gpay for loading.

A c.i.f. price includes apart from the value of theods the sums paid for

and freight.

Write an abstract of the text completing the senteces and paying

attention to the italicized structures

1. The issues of have been considereth the text.
2. The contract of sals known to :
3. have been describedh the text in detail.
4 are considered to bethe most frequently used
terms of delivery.
5. are alsopaid attention to in the text.
6. The content of each teris presented
UNIT 7
Work at the vocabulary
Find the sentences with these words in the text anganslate them into
Russian
1. patent MaTeHT
2. agreement COIJIallIEHUE, TOTrOBOP
3. ownership COOCTBEHHOCTB, MMPABO COOCTBEHHOCTHU
4. permit paspeliaTh, H03BOJIAThH, IIPOMYCK
5. licence JIULIEH3US
6. safeguard OXPaHSTh, FAPAaHTHPOBATH
7. trademark TOPTOBBII 3HAK
8. retain yIepKUBaTh, OCTABIIATh
9. expiration OKOHYaHUE, HCTeUCHHE (CpOKa)
10.remain OCTaBaThCs
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Read the text an do the exercises after it

LICENCE AGREEMENTS

Trade of scientific-technical achievements on thsi$of licence agreements
appeared as far as in the XVIII century.

During the second half of the XIX century licencade was mainly practiced
within countries with large local markets. By theginning of the XIX century it
started to develop internationally. The fast depeient of international trade in
licences testifies that their import saves a lotimie, money and labor on one’s
own research and design work.

After World War 1l licence trade flourished. It csiderably changed
geographically because East European countriesnbegacticing it and the
developing countries of Asia, Africa and Latin Ancerstarted importing licences.

The patent issued for the invention gives its owfarthe period of time of it
being in force, the right to produce, use or d&dl products on the monopoly basis
of the invention or specified methods of their proiibn. If the patent owner in
consideration of payment transfers the completeeosinip of the patent on the
invention to another person, i.e. the full righasuse his invention, then it is the
sale of patent on the basis of a patent agreertfethie patent owner retains the
right to ownership of the invention and only pesnit consideration of payment to
use his right for certain period of time, thensitthhe sale of a licence on the use of
invention on the basis of a licence agreement.

Under licence agreement export (import) scientdithievements may be
made both independently and along with the salgoafds required to realize
scientific-technical achievements for industriadrfanercial) use.

International licence agreements may be classdmmbrding to their subject,
according to the volume of rights transferred andoeding to the methods of
safeguarding the subject of the licence agreements.

The subject of the licence agreement may be investiindustrial samples,
the right to use them and trademarks, know-howsanehtific-technical and other
knowledge associated with them and required tazeedhe aims of the licence
agreements.

According to the volume of the rights transferrégre are three types of
licences:

1. Simple (standard, non-exclusive) licences when ltbensor permits the
licensee on certain conditions to use the subjéd¢h® licence agreement,
retaining the right to use it himself or to tramsfiecences on similar
conditions to any other persons (firms) concerned.

2. Non-standard (exclusive) licences when the licertgees the licensee the
exclusive (monopoly) right to use the subject & liisence agreement on the
conditions specified and limited geographically.tthis case the licensor has
no right to use the licence in the licensee’s cguhimself or to sell it to the
third persons.
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Full licences when the licensor gives the licenseemonopoly right to use
the subject of the licence within the period of @impecified. The licensor
remains the owner of the patent and can break itemde agreement in
certain circumstances at his option and can ugpah the expiration of the
term of the licence agreement. But while it is anck, the licensor has no
right to use it himself or sell similar licencesdiler persons.

Understanding what you have read
Read the statements and decide if they are true dalse

After World War | licence trade flourished.

The subject of the licence agreement may be inmestindustrial samples,
the right to use them and trademarks, know-howsarehtific-technical and
other knowledge associated with them.

The fast development of international trade inrmes testifies that their
import requires a lot of time, money and labor ae’s own research and
design work.

Full licences when the licensor gives the liceneemonopoly right to use
the subject of the licence within the period ofdispecified.

The patent issued for the invention gives its owfarthe period of time of it
being in force, the right to produce, use or d&l products on the monopoly
basis of the invention.

Fill the gaps with the words given below.
Remains, licensor, safeguarding, trademarks, patent
International licence agreements are classifiecbraotg to their subject,

volume of rights transferred and the methods of the subject of

the licence agreements.

The may give the licensee the monopgiy to use the subject

of the licence.

Inventions, industrial samples, the right to usanirand may be
considered as the subject of the licence agreement.

The licensor the owner of the patentaamdbreak the licence

agreement in certain circumstances at his option.

The iIssued for the invention gives itei@whe right to produce,

use or sell the products on the monopoly basis.

Write an abstract of the text completing the senteces and paying

attention to the italicized structures

1.
2.

3.

The issuesf have been considereth the text.

are known to appear in the XVIII century to
develop internationally by the beginning of the Xd&ntury.

The import of licencesis considered to
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Characteristic features of are describedin the text in detail.

The patent issued for the inventis expected togive its owner, for the

period of time of it being in force,

6. The sale of patent on the basis of a patent agmﬁemdescrlbedln the text
as the case when

7. International licence agreementsnay be classmed according to

oA

8. are mentionedin the text as different subjects
of the licence agreement.

9. According to the volume of the rights transferreatts types of licences as

are presentedin the text.

Grammar reference

The Gerund
Active Passive
Indefinite writing being written
Perfect having written having been written

The gerund can be used in the sentence as sulmedicative and object,
It can be preceded by a preposition, by a possegsionoun or a noun in the
Possessive case.

Readingis useful. (subject)
My hobby istraveling. (predicative)
He is fond ofplaying tennis. (object)

The gerund can be used after:

a) such verbs asbegin, start, stop, go on, continueeep on, finish, give up,
like, hate prefer, enjoy, remember, avoid, deny, forgiwgend, suggest,
propose, forgiveneed, want, require, mind

| startedlearning English two years ago.
He gave upsmoking at the age of fifty.
We enjoytraveling by car.

| suggestaking a taxi.

| remembegoing to the country.

My carneedsepairing.

| don’t mindspeakingEnglish.

b) verbs with prepositions: thank for, agree to, put off, approve of, succegd i
speak of, prevent from, insist on, object to, geisi, think of

| think ofbuying a new flat.
| thankyou for helping me.
He insisted ortraveling abroad.
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c) such prepositions asby, before, without, instead of, after, on (upow, in
spite of.
After passingthe exams he went to the seaside.
She went to schoalithouthaving breakfast.
He went for a wallnstead ofdoing his homework.
d) some abstract nouns with prepositionsthe idea of, the importance of, the
reason for.

He didn’t understanthe importance dearning foreign languages.
| liked the idea oBpendingthe weekend in the country.

e) some expressionde fond of, be tired of, be interested in, it'suse it's no
good, it's worth, can't help, look forward to, berprised at, be used to, be

accustomed tetc.

| am fond ofeading detective stories.

Shecouldn’t helplaughing.
This film is worthseeing

The Past Perfect Tense
had + Participle Il
1. VYmoorpebnsercs nisi BRIpaKCHHS ICHCTBHUSA, COCTOSIBIIETOCS paHEe APYroro

JEWCTBUS B MPOIIIOM, BEIpaXeHHOTO ritaroiioM B Past Indefinite:

| told you Ihad soldmy car.
When she came homdadd alreadydone my homework.
We had studiedthe problem seriously before we began to disduss i

2. YnorpeOnsieTcss s BbIpRXEHUS MHUHYBLIETO JIEUCTBHS, KOTOPOE YKe
3aKOHYMJIOCH K OTIPEJIEIEHHOMY MOMEHTY B MPOILIOM.

| had donemy homework by eight o’clock.

The Infinitive
Active Passive
Indefinite to write to be written
Continuous to be writing -
Perfect to have written to have been written

Indefinite Infinitive ymorpebasiercs:
1. Ecnum neiictBue, KOTOPOE OH BHIPAXKAET, SIBISETCS OJHOBPEMEHHBIM C

HeﬁCTBHeM, BBIPAKCHHBIM I'JIAr0JIOM-CKA3yCMbIM IIPCIIOXKCHUA.

| am sorryto hear it.
It is interestingo read books in English.
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2. C rmaromamu, KOTOPbIE BRIPAXKAIOT HAMEPEHHE, HAZCKITY, JKeJlaHue U T.I1..

| decidedto goalone.
We hopeto seeyou soon.

3. C MOJaJbHBIMHU IJ1arojiaMy 4acTo BeIpaXkaeT Oyayliee eicTBuUE!

They maycometomorrow.
He shouldseea doctor.

Continuous Infinitive  BeIpakaer JIUTEIBHOE JEHCTBHE, KOTOPOE
MIPOUCXOIUT OJHOBPEMEHHO C JICHCTBHEM, BBIPAKCHHBIM TJIar0JIOM-CKa3yeMbIM:

She seemetb be listening
It was pleasarnb be driving a car again.

Perfect Infinitive Beipaxkaer neicTBre, KOTOpOE MPEIIIECTBYET NEHCTBUIO,
BBIPQYKEHHOMY TJIar0JIOM-CKa3yeMbIM:

| was pleasetb have translatedthe article.

C momaneueiMu rmarojiamu Should, ought, could, mights yreepautenbhoit
dopme, a Takke mociie Was/Weres MoJalbHOM 3HAYeHHH YKa3bIBaeT HA TO, YTO
JICUCTBHE HE COCTOSJIOCD.

He shouldhave seera doctor.
He wasto have doneit.

The Infinitive yrotpebisiercst B cTpagaTeIbHOM 3aJI0T€, €CIIU CYIIECTBUTEIBHOE
WIK MECTOMMEHHE, K KOTOPOMY OH OTHOCHUTCS, OOO3HAdaeT OOBEKT JCHCTBH,
BBIPKEHHOTO HH(PHHUTHBOM:

She didn’t wanto be found

Infinitive constructions

The Objective-with-the-Infinitive Construction is used after verbs:

a) of sense perceptiotu hear, to see, to watch, to feel, to observe, taaspetc.
| saw himenter the room.
| haven’t heard anyoneall me.

b) of mental activityto know, to think, to consider, to suppose, to fjnd feel, to
expect etc.
| know himto be honest.
Everybody expected Anio marry him.

c) of declaringto pronounce, to declare, to report
She declared hinto be the most hardworking student.

d) of wish and intensiorio want, to wish, to desire, to mean, to intend
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He intended mé& go with him.
She desired m® follow her upstairs.

e) of order and permissioto order, to allow, to sufféfiomyckars, pa3pemars), etc.
She ordered his carriage be ready early in the morning.

f) of feeling and emotiorto like, to dislike, to love, to hate, cannot beatc.

| dislike youto talk like that.
| cannot bear yoto make noise.

g) of compulsionto maké&sacraButs), t0 caus€zacraButh), t0 ge{nodburscs), to
havg3actaBuTh).

The noise caused h&r awake
| cannot get heto learn this rule.

The Subjective Infinitive Construction is used with verbs denoting:
a) sense perceptioto see, to hearetc.

He was seeto disappearin the distance.
b) mental activityto think, to consider, to know, to expect, to begke tosuppose

He was considerew be a great man.
She is knowrio be a good expert.

Functions ofone, that, it

One
The indefinite personal pronoameis often used in the sense of any person or
every person in the function of a subject or arecdbjlt may also be used in
possessive case.
One must keepne’sword.
Onedoesn't like to be punished.

2. Onemay be used as a word-substitute (in singularaptural):

This book is more interesting than tioae
These books are more interesting than tlooss
The next day was even worse thandhe before.

That
1. Thatmay be used as a demonstrative pronoun and aintisat is farther
away in time or space. That may be applied bothggerson and a thing.

| like that fellow.
That house was a sort of Chinese pill-box.
2. Thatis also used in the function of a conjunctionam@ound sentences.

He didn’t knowthat we had already passed our exams.
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1. It stands for a definite thing:

The door openedt was opened by a stranger.

2. It points out some person or thing expressed bydigatve noun.
It was a large room with a great window.

3. The impersonal is used:
a) to denote natural phenomeni:often rains in autumrt is cold.
b) to denote time and distancelt is half past sixlt is a long way from here.

4. The introductoryit introduces the real subject:

It’s no use speaking to him about that.
It was interesting to speak to her.

5. The emphatiat is used for emphasis:
It was he who had bought my old house.

Passive Voice

to be + Participle I
Present Simple

A houseis built by my friend.
Booksare takenfrom the library.
This workcan be doneby him today.

Past Simple

A letterwas written by Dan.

Future Simple
A new camwill be bought by him next year.

Present Perfect
The carhas beemalreadysold.

Present Continuous

The problems still being discussed.

Participle I, Participle I

Participle | Active Passive
Present Participle writing being written
Perfect Participle having written having been written

Participle Il - written
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The girlspeakingto her friend is my sister.
Who is thissmiling boy?

The weathebeing fine, we went to the country.
Being late | took a taxi.

Having passedhe exams he went to the seaside.
Whencrossingthe street first look to the left.

| didn’t like the bookwritten by him.

Sources:
1. Lookianova N. The Businessman’s Companion. —19198
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